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New Parsbure 


MuttiKopy 


and 
STAR BRAND RIBBONS 
for modern methods 


IDE-AWAKE stationers every where are 
taking advantage of MultiKopy and Star 
Brand national advertising. This advertising 
sells the use of the right carbon paper for each 
particular job—the modern method of using 
carbon. And then it sells MultiKopy as the mod- 
ern carbon paper for use in the modern way. 
Thousands of carbon paper customers are 
writing in for Webster’s Little Handbook that 
tells them quickly just which kind, weight and 
finish of MultiKopy Carbon Paper to use in 
simplifying their work. 

The missionary work—the hardest part of 
the selling job—is done for you. Have Multi- 
Kopy Carbon Paper and Star Brand Ribbons 
in stock, and finish the job by selling your cus- 
tomers the type they need. No time wasted, 
satisfied customers, and more profits for you. 


F. S. WEBSTER COMPANY, Incorporated 
338 CONGRESS STREET, BOSTON MASS. 
TRADE 


M LTINOPY 


MARK 
Carbon Papers 


A hind for every purpose 












F. S. Webster Company, Incorporated, 











338 Congress Street, Boston, Mass. 


and the Definite Selling Plan. 


SUPESE 20000. ° 





Gentlemen: Kindly tell me about the Webster Way 


Name.... pa ; , soetennen 














Ge 





3 OFFICE 


Page 


APPLIANCES For April, 1920 








ce 





@ 


{ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Mppliances 
“i 


Published on the First Day 
of Every Month by 


THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., 


EVAN JCneOe, Presiden 





“Es 





Chicago 
Cc. MALHOIT, Treasurer 


HN A. GILBERT, he. 
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C. H. EVERLY, V. President 


D.C. MILI ER, V. President 
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J. A. PALMER, Cir.Mgr. B.C.WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr 


1601 Pershing Square Building 


D. N. BRIGGS, Asst. Mgr. 


100 East 42nd Street, New York 
land 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
Dd. Cc. 


§ COPYRIGHT. Contents 
covered by ight, 1929. 
by The Office Appliance 
Company. 
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ASSOCIATION CLASSIFIED “S-W"’ Deals at Philadelphia 
National Association News . 62 Accounting Machines .215 |” RP eres 101 
(See also Mee tings— Dinners- Adding Machines ed Sheehans Enjoy Sea Voyage...i05 
Convention, 46f) Business Opportunities...10, 200 Berger-Van Dorn Equipment 
I EP ARTMENTS Catalogues ..... .219 EME “vackovokiup es ts'gne heen 109 
Books, Business 144 Exports 10, 12, 223, 224, 227, 228 M. & M. Office Equipment Com- 
Editorial : 20 Furniture ... .211 DOR ERDAS so owccicncdbaaba 2 
Ix« use Us, Please 29 House Organs .. 219 Parker Pen Atlanta Office 
Guest Book t6a Loose Leaf . . .203 BOGEE «5090666 éecknmece ene 7 
Meetings—Dinners—Conven Other Machines . 218 Booneville Woman a Successful 
tions 42f eer Bes ON 6 ic5sikétascomeeane 122 
Mintings—-The Page of Progress 13 Pens and Pencils . .207 Thal Elected Detroit Commu- 
New Machines and Devices.. 38 Ribbons and Carbons......... 216 meaty DGrectee .cicccvctuscveres 125 
News and Miscellany ‘ ‘46b Stampe—Stencils—Seals .203 National Education Convention. 128 
OVr Doc Stork 171 Stationery Fesws ; . .204 Franke Appointed A-S-E Ad- 
Other Lands, hl ~~ oo Typewriters .. .208 vertising Manager .......... 135 
Passed Away .158 [2 Listo Opens Branches.......... 136 
Salmagundi .e E. V. Rus on Extended Tour 
: W eddings .171 of South America............ 136 
FEATI RES British Stationer Whose Dis— Newman Typewriter Co. Adds 
American or Foreign Valuation plays Have Won Honors Ga- _ - Rew oer es 143 
Written Expressly for Office lore—By Ernest A. Dench.... 26 C. A. Bishop Tours South..... 143 
Appliances by Waldon Faw “Collection Sale’’ Brought Big Stanley Cooper Moves to Buf- 
cett : : ease 15 Results—By John T. Bartlett 29 ERED ows és padbe's tech ache dane 48 
And E very Dream Came True Standardization of Catalogues Varityper Offices Moved....... 154 
Incidents in the Life of E. Y. me 2: Wi. eee... sss aabes 30 “Acco” Products Featured by 
Horder ; ula ott 22 Alaska Backbone ............:. 93 SOUUG Sl crkiis scsvnaeeest 15 
Watch Your Step—By M. L. MISCELLANEOUS a. » C. Moves Atlanta 
Hayward SS Opening of Rucker—Fuller Busi- ee Fee 5 
Pens, Ancient and Modern—By ON HONE  oe.s cavesesseunan te 42 Kingery Heads Moore Push-—Pin 
Tom Emerson, of The Conklin Appeal to Be Taken in Dry Ph. » + 4é-eeek caren 60> aera 157 
_ Pen Company tA 25 EE WN oes, oi no 6 hu vig eaaeninn {6b Indianapolis Concerns Merge. ..157 
RONT ISPIECE L. CC. Smith & « ‘orona Elects Illinois Paper Co. Takes Old 
Eberhard Faber Celebrates Fif oe! eer ee 46b DOOR LA 5 kd Sv dd cn ee tase 72 
__tieth Anniversary in Business 14 Cole Succeeds the Bate A. H Underwood Office at Bingham-— 
FURNITURE, WOOD AND STEEL ee ee 16c RR PPh fr? 75 
Harmony in Furniture Display Douglas Appointed I-P”’ East- Economy Seat Co Changes 
Adapted from Article in Fur ern Sales Manager .......... 46d PONE ene « bani sa vin eae 176 
_niture Age by Paul Towsley. 44 W. H. Beardsley Promoted... .46d Congress Considers Pencils... .187 
MERCHANDISING Moncada Promoted by Crown Globe-—Wernicke Man in South | 
The Modern Business Trend- Beewmmem G& CRPOOM. oc ccccccccts 46e pS PRT eres eee 
Selected from an Address by Managerial Appointments to Parker Pen Sales Show Gains. 191 
Perley Morsé Cc. P. A.. Be- Woodstock Staff ............. 80 George E. Fox Returns from 
fore the American Society of Sheaffer Canadian Plant Boosts Re” eae Ber 199 
Certified Public Accountants. 17 Dominion Ads ..;... : 98 Vogan Heads Canton Ad Club.199 
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Remington Rand Bus. Sv 





> 


(Portable T. W. Div.)... 72 


Accounting Devices Co o4 

Acme Staple (« 194 ws (Remington T. W. Div.). 51 

Acorn Personnel! Service 241 toberts Num. Mach. Co... .203 

Add-A-Unit Partition Co 217 we rts, Weldon, Rub. Co. 54 
55 ‘o 193 


Addressograph Co Rockwell-Barnes (¢ 


























Adjustable Table C« 230 Rohrer, A. R » wean 
Ad-Rite Mfg. Co 200 , Rotospeed Co cones cane 
ere G & C 2 . to st g. Co 242 
— + lag * ~ 7 oan ; These advertisements present the prod- =i te owe a S Ge ~ 
Aladdin Dry Stencil Co 206 ucts of the leading manufacturers in each , Ss 
ten & Cn °16 ; division of the industry. Because of the Safe-Guard Ck. Writer Cp.128 
allen-Wales Corp 156 ground for honest differences of opinion Sainberg & Co., In . 237 
All-Steel Equip. Co 89 the publishers obviously cannot under- |f Sanford Mfg. Cu..........196 
Aime wy f aa take to guarantee transactions between monn ge Re on a 
cieiindin dinminem € 001 4] advertisers and customers. — They do, Schnell Penselpen Cp 181 
ocmtionmn Siteatia Cy 231 however, offer their service in resolving Schollhorn, Wm. Co ..192 
American Embossing Co 230 any disagreements between advertisers Schorr, J M . 235 
American Lead Pencil Co 82 and customers, which result from rela- | Scripto Mfg. Co., The..... 91 
Amer. Multigraph S. Co 7 tions established through the journal, Searles Elec. Weld. Wks. . .223 
American No. Machine Co.222 . Sengbusch S-Cl. Inkstand.145 
Amer Writ. Machine Co ; Service Steel Prod. Corp. .225 
Ames Safety Envelope Co.239 Sesamee Co The 160 
Arne Supply Co 242 Shaw-Walker Co 23 
Ame & Rollinsor 236 ; Sheaffer, W \ Pen Co.102, 3 
\reus Mfe Co 218 . ‘ — Sheppard Gc E Co . 60 
arlac Des Stencil Cory 26 Engle wood x sk — “a t . She yaa Manson Mfg. Co. .205 
- ie ——— Erskine, W. W 229 Lamb, Geo. L 216 ~ - . ae 
Art-In-Bronze Ce Ine 235 : ’ . 4 : a ee . = Shipman-Ward Mfg. Co... 93 
Art Metal Construction Co.246 Esterbrook Steel Pen Co... 85 Leopold Desk Co : isl, ¢ Sibley, Edwin L Mfg. Co.125 
art Steel _ 292 Evansville Desk Co 148 Lewis Ball-Bearing Inkwell , Sikes Co ; 161 
Atlas Staty Cort 198 Eveready Mfg. Co ave Co ee, 7 + SES Silverglo Lamps Inc. 74 
? a in Lincoln Rubber Key Co 208 ~ ; < . ~ aoe 
Ault & Wibore ‘ The 118 Faber. A. W 29 Listo rencil Corp 28 Simonson, R. A., & Co 233 
Aurora Metal Cabinet Wks.198 sy Whew rine ar ° — _— = Smith, L. C and CoronaTws. .163 
Auto. File & Index Co....137 Feber Eberhard 169 Lloyd, W. G., Co... -+ 94 Smith Noise & Shock Elim.241 
A ute Keng @) arpet same ties 109 Faries Mfg Co 214 Loose Leaf Metals Co 222 Smith Tw Sales Corp. “ono 
_ oes F-B Mfg. Co 196 Luther Ink & Stp. Pad Co.221  QMth UW. Sees aan 
AESOpeERS GR... 1st = Featheredge Rubber Co....226 Lyon Metal Products, Inc.. 99 Speed Key Mfg. Co... a 
Azor Rubber ¢ 238 A 7 - : “> Staedtler, J. S., In . 235 
8 Be atherwt. Eyeshade Co 236 M _ Standard Filing Box Co 299 
Raltim a _ Fifth Awe nue Bidg 105 Macey Co., The. .. 178 Star Paper Waene Co 208 
tee aie. f . . Filing Equipment Bureau 116 Macla od Mfg. Co., L he 155 Satta Coan tant Cm “67 
Barr-M 4 Sree, Wee A. & Co......106 Manifold Suppiies Co ‘* Steel Bound Box Co......230 
R . ' 64 Fox, Geo. E , & Co . 70 Marble & Shattuck : Steel E outs Cor art 
~n Te * Free Hand Binder Co 205 Markilo Co —— ee ee 
Bat 8 Mfg ‘ 112 Fritz-Cross Co., The 83 McLeod Furn. Co Stewart, R - Ss ‘ 141 
— mo “4 ev . + Fulton Specialty Co 241 Meilicke Systems gy tae Pabte — — = 
a one - Furnas Furniture Co 214 Meilink Steel Safe Co 138 toe : : - 
Bentson Mfg. Co 139 : ale Storms, H. M., Co .197 
: G Merchandise Mart : 108 . “ = yet 
Berger Mfg ‘ 107 . : sai Metal Office Furn. Co 104 Stylograph Co 239 
Berger Mfg. (Van Dorn Gardner, P. A., Lthr. Wks.238 amare ° one Sundstrand Add. Mach 79 
- Sanars Ne _c 95 Meyer & Wenthe eels : b- 4 
Div.) 173 General Eclipse Co 195 Miller B “ : ae Sun Rubber Co The 147 
. : . Tirpr . ) q Miller Bros. Pen Co . 239 - ; \ 
Bettcher Stp. & Mfg. Co...234 General Firpr. Co 126, 7 Mi hae ° Swan Pencil Co 205 
Boorum & Pease € 134 General Office Equip Cp 79 ilwaukee . hair Co 142 
Bridgeport Pen | r 290 General Pencil Co 188 a Vowger, Ine of Tate exposition Co 186 
Rr v, Star 249 General Typewr. Exch... .207 nella mre bao <{4 Tell City Desk Co 162 
. : r - Qa . 77 Moore, John C., Corp 201 . ’ > . 
British Stationer 245 Gies, Walter G., Co 240 ee : : Terrell’s Equip Co .185 
Browne-Morse Co 110, 11 Globe-Wernicke Co S, ¢ este Pem-re Co <il =6Thayer Telkee Corp 187 
: . . 2 Multipost Co... 228 : 
Buckeye Rib. & Carb. Co..176 Goes Lithographing Co 193 - I Ait tong 173 Therman L’thr. G’ds. Co. .207 
Bump Paper Fastener Co. ..202 Graff. George B., Co 212 Stutacht > in ’ ns an Theta Dry Stencil Corp....240 
Buro-Redarf-Rundschau 945 Griffith-Hope Co 165 ee D . & ws 120 Thompson Time Stamp Co.238 
Burroughs Add. Mach. Co.248 Gunlocke, W. H., Chair Co.214  “yTUe Desk 7 - Tip Top Mfg. Co..... 233 
Bust nell 4 vah, Co 197 — —, sag hei a Natl. Brief Case Mfg. Co. .205 Todd Co The : 87 
Bushnell Mfg. Ce esi ene See Natl. Business Show Co 164 Toledo Metal Furniture Co. 172 
, Cc ? : Ho Natl. Cash Register Co 86 Trine J Sales Co.. . 235 
Canode Ink « Offi. Sup. Co.232 Hahn Arthur W 234 Natl Fiberstok Env a 61 Triner Scale & Mfg. Co 231 
Carpenter, E. W., Mfg. Co.237 Hanson Bros. Scale Co 239 Natl. Vule. Fibre Co 199 «Trussell Mfg. Co - 90 
coutral Pager Co 203 Harter Corp., The 241 = Neidich Process Co.......244 Turner & Harrison Pen. Co. 236 
a eee Th Bet....083 Maevey, Pred W.. Co 234 =Neva-Clog Prod., Inc..177, 227... - , 
Clarotype Co rhe rs Hellesoe, Hans H 240 N. Y. Silicate Bk. Slate Co. 238 Underwood Elliott-Fisher 
Clemetsen Co The 59 Heyer Duplicator Co 106 ; = .79, Back Cover 
Collier-Keyworth Co 190 Heywood-Wakefield 200 P : ie) ' Underwood Tw. Co.Back Cover 
Colonial Chair Co 211 Higgins. Chas. M., & Co 213 O. K Mfg. Co.. 238 Union Ribbon & Carb. Co.239 
Columbia Rib. & Carb. Co.130 Hoffman, L 249 «©0-:; Old Town Rib. & Carb. Co.194 17 §. Envelope Co 236 
Columbia Steel Equip. Co 92 Hoge Mfg. Co 180 Onken, The Oscar, Co 236 U. S. Lace Paper Wks .235 
Columbian Art Wks 167, 168 Hoosier Desk Co 190 Orpin Desk Co... . 243 I S Pencil Co... + 218 
Colytt Laboratories, The...240 Horn, W. C., Bro. & Co....237  Orthwine, R.......... 241 ss. S. Tw. Ribbon Mfg. Co.234 
Conrades Mfg. C 224 Hotchkiss Sales Co . 122 Oxford Filing Supply Co 10 Universal Fixture Corp 182 
Cook «> \ Co 199 1 P Vv 
Coos, H. C., C 219 I Db. Le. Mfg. Corp oceaae Pacific Carb. & Rib. Co 179 Van Dorn Metal Furn 173 
Cordley & Hayes 73 Ideal Linoleum Top Co 215 Parrot Speed Fastener Co.243 Van Valkenburg, L. D., Co.! 
Corona Adding Mac! 189 Ideal School Supply Co 206 Peerless Carb. & Rib. Co 222 Varityper Incorporated 
Corot Typewriter 163 Imperial Desk Co 124 Peerless Ink Cp re 234 Vernon, S. E. & M., Inc 56 
Corry-Jamestown Mfe. (o.230 Imperial Mfz. Co 202 Peerless Key Co., Inc . 57 Victor Adding Machine Co. 71 
Crocker Chair ( 229 Imperial Methods C 225 Peerless Wire Goods Co 204 Victor Safe & Eqp. Co..149, 50 
Crown Ribbon & Carb. Co.226 Imperial Steel Cabinet Co. .210 Pelouze Mfg. Co... 2-219 Volger, B. G Mfg. Co. 141 
Currier Mfg. C 217 Impvd. Boehner Binder Co.236 Phillips Rib. & Carb. Co 121 Ww 
D Indiana Desk Co ‘ .100 Pierce, S. K., & Son Co 217 Wabash Cabinet Co ...101 
Davenport-Taylor Mfg. Co. 20¢ Invincible Metal Furn. Co. 52 Polar Mfg. Co...... 84 Wagemaker Co .. 157 
Defiance Sales Corp 225 Irving-Pitt Mfg. Co 247 Polk, R. L., & Co 237 Warn, Wm. H eosls 
Derby P.. & Co., Ine 66 J Portable Adding Mach. Co.189 Wark-Beacon Steel Fur. Co.213 
Detroit Metal Spe io lof jamestown Metal Desk Co.159 Postindex Co., Inc... 68 Weber Costello Co — 
D> » Bw © t jamest’'n Metal Equip. Co.166 Premier Metal Products Co.215 Webster, F. S., Co . ae 
Diebold Safe & Lock C« 113,14 Jasper Chair Co.. 140 Pureell, E. E : 239 Weeks, Frank A Mfg. Co.204 
Diemer John |! Co 22 Jasper Desk Co 140 Q Weis Mfg. Co ~~ & % @ 
Diet r i. veo CG 171 Jasper Office Furn. Co 152 Quality Park Envelope Co.153 Western Furniture Co.....214 
Ll) The L.., ¢ 238 Jones, Fred H., & Sons 211 Queen Ribbon & Carb. Co. .232 Weston, Byron, Co... cove 
E Joslin, A. D. Mfg. Co 229 Quigley Furniture Co 210 Wholesale Typewriter Co... 80 
Eator Crane & Pik: 212 K R Wiggins, John B., Co . -202 
Economy Products Cp 217 Kiggins & Tooker Co 236 Rand McNally & Co 135 Woodstock Typewriter Co.249 
Ediphone The 191 Kihn Bros 234 Readeasy ‘ 237 Wrenn Paper Co .. +136 
Elliott-Fisher < 79 Kobler & Co Inc 239 Regal Typewriter Co. 221 Y 
Emerson Electric Mfg. Co. .182 Kohlihaas Co., The 98 Reiner’s Rotaprint, Inc 174 Yankee Paper & Spec. Co.228 
Empire Chair C 222 Kwikstik Ci 117 Reliable Tpr. & A. M. Co 238 Yawman & Erbe eC 
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Adding Machines. 


Ad-Rite Mfg. Co 200 
Allen-Wales Corp 156 
Burroughs Adding Mach. Co..248 
Corona Add. Mact 180 
Elliott-Fisher Co 79 
General Office Equi Co 79 
Portable Adding Machine (Co..189 
Reliable T. W. & A. M. Co..238 
Sundstrand Add. Mac! 7 
Vietor Add. Mach. ( 71 


Adding Machine Rolls & Paper. 


Central Paper Co 


-U 
Rockwell-Barnes  ( 193 
U. 8. Lace Paper We rks 233 
Yankee Paper & Spe Co 298 
Adding Typewriters. 
Burroughs Adding Mac! ( 248 
Eliiott-Fisher Co 79 
Reliable T. W. & A. M. Co 238 
Underwood meee “te . 
. , ; 79, Back Cover 
Underwood Typewriter (« 
Back Cover 
Address & Memo Books. 
Kiggins & Tooker 236 
Addressing Machines. 
Addressograph Co i 
Adhesive Tape. 
Quality Park Env. Co 153 
Adhesives 
(See Inks, Adhesives, etc.) 
Arch and Clipboards. 
Free Hand Binder ( 205 
Globe-Wernicke Co oy 6 
Rockwell-Barnes (Co 193 
Bankers’ Note Cases. 
General Fireproofing Co 126. 27 
Globe-Wernicke Cx oo 6 
Van Dorn Metal Furniture 173 
Billing Machines. 
Burroughs Adding Mach. Co..248 
Elliett-Fisher Co 79 
General Office Equip. Co 7 


Underwood Typewrit« Co 
Back Cover 
Binders, Catalog and Periodical. 
American Clip Co RN 


wee kboards 


Y. Silicate Book Slate Co. .228 
Blank Books. 
Roorum & Pease 134 
 ehnagg Barnes (Co 193 
rnon, 8S. E. & M.. In¢ mM 


Blanks for Bonds and Stocks. 


Ames & Rollinson 226 
Goes Lithographing (C« 193 
Kihn Bros 2:34 
Blotters. 
Wrenn Paper Co 136 
Blue Print & Plan File Cabinets. 
All-Steel-Equip Co x9 
Art Metal Construction Cx 246 
General Firenroofing Co 126. 27 
Globe-Wernicke Co 95, 6 
Lyon Metal Products, In 0 
Van Dorn Metal Furniture 173 
Yawman & Erbe 119 


Bond Boxes. 


Corry-Jamestown Mfg. Corp. .230 
General Fireproofing (Co...126, 7 
Globe-Wernicke Co 9, 6 
Steel Equipment Corp S1 
Book Cases. 
All-Steel-Eauip. Co So 
Globe-Wernicke (Co oo. 6 
Gunn Furniture Co e 144 
Macey Co 178 
Premier Metal Products Co 215 
Van Dorn Metal Furniture 173 
Weis Mfg. Co 75, 6, 7. & 
Yawman & Erbe 119 
Bookholders. 
American Clip Co SS 
American Electric Co 231 
Book Rings. 
Carpenter, E. W Mfz. Co 237 


Bookkeeping Machines. 
Burroughs Add. Machine (Co.248 


Elliott-Fisher Co 7 
General Office Equip. Co 79 
Underwood Typewriter Co 
° Back Cove 
Box Files. ; 
General Fireproofing Co 126, 27 
Globe-Wernicke Co 95 6 
Brief Cases. 
Natl. Brief Case Mfz. Co 205 
Therman Leather Goods Co.. .207 
Buildings. 
Fifth Ave. Bldg... N. Y 105 
Merchandise Mart 108 
Bulletin Boards 
New York Silicate Rk Slate 
Co . oS 
Univ. Fixture Corp 18? 
Weber Costello Co 183 


Business Shows. 


National Business Show Co...164 
Tate Exposition Co 186 
Busses. 


General Fireproofing Co 126. 7 


Macey (Co.. The 178 

Toledo Metal Furn. Co 172 
Calculating Devices. 

Meilicke Systems 220 
CaleJating Machines. 

Ad-Rite Mfg. Co. . 200 

Allen-Wales Corn 154 

Burroughs Add, Mach. Co 248 

Portable Adding Machine (Co.18% 


Reliable T. W. & A. M. Co 288 
Calendar Pads & Stands. 


Columbian Art Wks 167, 8 

Defiance Sales Corp.......... 225 

Weeks. Frank A., Mfg. Co...204 
Carbon Papers. 

(See Ribbons and Carbons.) 








advertised 
the 


lines 
Many of 


article of office 
here, they are 
municate with 


through which 








Card Cases, Pocket. 
Gardner, P. A., Leather Wks.23 
Improved Boehner Binder Co 
Wiggins, The John B., Co 


Cash Registers. 


Nat'l Cash Register Co The. 86 

Portable Add. Machine Co 180 
Casters. 

Bassick Co . 4 
Chair Irons. 

Bettcher Stp. & Mfg. Co 24 

Collier-Keyworth Co 190 


Chair Pads and Cushions. 
Economy Products Corp 
Featheredge Rubber Co.. 
Fox, Geo. E & Co 
Polar Mfg. Co , 
Sainberg & Co 
Sun Rubber Co 

Chairs. 


Colonial Chair Co 211 


Conrades Mfg. Co 224 
Cook, C. A Co 19 
Crocker Chair Co 220 
Derby, P.. & Co., Ine . 66 
Empire Chair Co conan 
Fritz-Cross Co oso OO 
Gunlocke, W. H., Chair Co...214 
Heywood-Wakefield 200 
Jasper Chair Co ‘ 140 
Marble & Shattuck 195 
Milwaukee Chair Co.. .142 
Pierce, 8S. K & Son 217 
Royal Metal Mfg. Co 242 
Sikes Co aad .161 
Toledo Metal Furniture Co 172 


Wark-Beacon Steel Furn. Co. .213 
Check Protectors & Writers. 

Safe-Guard Ck. Writer Cp. 128 

Todd Co, s 
Check Protectors & Writers, used. 

Check Writer Co. In 7 

Reliable T. W. & A. M. C 
Check Sorters. 


Kohlhaas Co., T acoace OO 
Checks, Stamped Metai. 
Meyer & Wenthe 213 
Stewart, R. A.. & Co 141 
Clips, Paper. 
(See Paper Clins.) 
Coin Bags, Travs 4 _ Wrappers. 
Downey, C. I . 288 
Covy Cards (for an “index). 
Stylograph Co ‘ - 280 


Copyholders. 
American Clip Co 
American Electric Co 
Kobler & Co 
Premier Metal Products Co 
Readeasy 

Copying Devices & Supplies. 





Yawman & Erbe 
Costvmers. 
Conrades Mfg. Co ce 
Furnas Furniture Co 214 
Globe-Wernicke Co 4 oOo. 6 
Jamestown Metal Desk Co 159 
lamb, Geo. L . , . 216 
Premier Metal Products Co...215 
Sanvmetal Products Co 221 
Cuspidors. 
Detroit Metal Spec oe ..154 
Faries Mfg. Co . 214 
Cutters, Paper & Card. 
Ideal School Supply Co 206 
Dating Stamps. 
Amer. Numbering Mach. Co. . .222 
Fulton Specialty Co 241 


Meyer & Wenthe sna clonasa ¢mm 


Stewart, R. A., & Co. 141 
Desk Calendars. 

Columbian Art Wks.... 167. 8 

Defiance Sales Corp POE 
Desk Lamps. 

Faries Mfg. Co. adi 214 

Silverglo Lamns, Ine........ 74 
Desk Pads. Blotter. 

Boorum & Pease Co....... 134 

Fox, Geo. E., & Co oe+adds. Oe 

Hoffman, L wedene 240 

Sainberg & Co. . 237 

ee ee Gs. cccccesccede 147 
Desk Pads, Glass. 

Fox, Geo E., & Co. 70 


For the benefit of the subscribers the 4 
are 
requirements of 
modern business office are represented. 
Should subscribers be interested in any 
equipment 
cordially invited to com- 
the 
the 


be promptly and cheerfully 
by letter, 


without obligation. 














classified. 
the 


here 


not listed 


service bureau, 
information will 
furnished 











Polar Mfg. Co . 4 

Sainberg & Co. ... . 237 
Desk Pads, Linoleum. 

Fox, Geo. E.. & Co ; -— . 

Ideal 


Linoleum Top Co 
Polar Mfg. Co , 
Sainberg & Co. 
Wagemaker Co. 


Desk Pending-Letters Holders. 
American Clip Co. ae 


Desk Signs and Tablets. 
Art-in-Bronze Co., Inc. . .235 
Davenport-Taylor Mfg. Co i 

Desk Trays. 

American Electric Co.... 
Art Steel Co.... i owoes 
Fox, Geo. E., & Co.... 
General Fireproofing 
Globe-Wernicke Co. 
Imperial Methods Co... 


Jamestown Metal Desk Co... .159 

Macey Co., The...... ..+-178 

Metal Office Furniture Co. 14 

Sainberg & Co. ...... .% 237 

Weep Eee, Geiacscocm, G& TF @ 
Desk Work | www" 

Pee, Gee. Bes & Gere cccce 


Globe-Wernicke — tare am 
Horn, W. C., Bro. & Co 
Irving-Pitt Mfg. Co.... 
Sainberg & Co. 
Victor Safe & Equip. C 
Desks. 
Alma 


Purniture O0.......c0s. 224 


Art Metal Construction Co...246 
Bentley & Gerwig Furn, Co...129 
Browne-Morse Co. ........ 110, 11 
Clemetsen Co. oo oe 
Corry Jamestown “Mfg. Corp. . 230 
Deets, Bee 6. Oe GO ceccese 71 
Englewood Desk Co.......... 53 
Evansville Desk (Co....... ...148 
General Fireproofing Co...126, 7 
Globe-Wernicke Co. ....... 95. 6 
Gunn Furniture Co., The..... 144 
Hecsier Ded Oe. .ccccccscves 1f 

Imperial Desk (Co........ occkne 
Indiana Desk Co. ...... 100 
Invincible Metal Furn. Co.... 52 
Jamestown Metal Desk Co....150 
Jasper Desk Co........ .«+ 140 
Jasper Office Furniture Co... .152 
Leopold Desk (Co. ...... 131, 2 
Macey Os., BRBircoccsescidcss 178 
McLeod Furniture Co. ...... 221 
Metal Office Furn. Co......... 104 
Myrtle Desk Co.......... casekee 
Orpin Desk Co......... -aentee 
Quigley Furniture Co......... 210 
Shaw-Walker Co. ........... 123 
Steel Equipment Corp....... 81 
Tel GClty DOG Osi eccoscccess 162 
Van Dorn Metal Furniture... .173 
Wagemaker Co...........+..- 157 
Weis Mfg. Co...... 75, 6 7. 8 
Western Furniture Co. ..... 214 
Yawman & Erbe..........+s. 119 

Diaries. 
Kiggins & Tooker... 236 
Dictation Machines. 
Ediphone. The .......... 191 


Directory Boards. 
Davenport-Taylor Mfg. (Co....: 

Display Fixtures. 
All-Steel-Equip. Co. 
Onken, The Oscar Co....... 236 
Orthwine, R. ...... 
Universal Fixture 


Duplicating Machines & Gust, 
Addressograph Co. .. as 
Aladdin Dry Stencil Cp. wt "208 
Amer. Multigraph Sales Co... 97 
Arlac Dry Stencil Corp.. 
Canode Ink & Ghee Sup, Co..2¢ 
Dick A. Bs 
Erskine. W. W........ 
Heyer Duplicator Co..... 
Reiner’s Rotaprint, Inc. 
Rotospeed Co. 
Theta Dry Stencil (Cp. 

Electric Motors 
Emerson Electric Mfg. Co.... 

Envelope Sealers. 
Argus Mfg. Co. 

















Envelopes. 
Ames Safety Envelope Co. . 239 
Bushnell, Alwah Co........... 197 
Diemer, John F., Co..........202 
Globe-Wernicke Co. .......%, 6 
Nat'l Fiberstok Env. Co. . 6 
Quality Park Envelope Co....153 
. & Envelope Co.. . 236 
Envelopes, Celluloid. 
Markillo Co. 0% 240 
Erasers. 
Areus Mfg. Co.... 218 
Faber, Eberhard . 169 
©. Hi. me. Giksane<tex . 238 
Roberts, Weldon. “Rubber Ca... 54 
Exhibitions. 
National Business Show (Co,. .164 
Tate Exposition Co. 186 
Expense Books. 
Peach Publishing Co.... 
Deflance Sales Corp... 
Harvey, Fred W., Co.. 
I. D. L. Mfg. Corp 
Eyeshades. 
Featherweight Eyeshade Co.. .236 
File Boxes, Collapsible. 
Bankers Box ea ocak 225 
Jones, Fred H., & Son. 211 
Standard Filing Box Co.....220 
Steel Bound Box Co 230 
File Boxes, Metal, 
Art Steel Co...... . 233 
Auto File & Index Co .187 
Griffith-Hope Co. o« 165 
Rock well- Barnes “Co. .198 
Filing Cabinets, Cloth Covered. 
Diemer, John F., Co.... . 202 
Globe-Wernicke Co. ...... ; 05, 6 
Hoffman, L. ....-. ee 
Imperial Methods Co 225 
Macey Co., The.... .178 
Sainberg & Co. 237 
Filing Cabinets, Metal. 
All Steel-Equip. Co. .. . 88 
Art Metal Construction Co... .246 
Aurora Metal Cabinet Works. .198 
Auto. File & Index Co.. 1387 
Rentson Mfg. Co........ . 199 
Berger Mfg. Co....... seine See 
Browne-Morse Co. —s: 
Columbia Steel Equipment Co. 92 
Corry-Jamestown Mfg. Corp. .2¢ 
General Fireproofing Co...126, 7 
Globe-Wernicke Co. .......95, 6 
Imperial Steel Cabinet Na 210 
Invincible Metal Furn, Co... 52 
Jamestown Metal Equipt. Co. .166 
Macey Co., The «.....6..0000. 178 
Metal Office Furn, Co........ 104 
Premier Metal Products (Co. .215 
Service Steel Products Corp. .225 
Shaw-Walker Co. .......-.++ 123 
Steel Equipment Corp. 81 
Terrell’'s Equipment Co... .185 
Van Dorn Metal Furniture .173 
Yawman & Erbe ....... 119 
Filing Cabinets, Wood. 
Auto. File & Index Co.......137 
Browne-Morse Co. .....110, 11 
Globe-Wernicke Co. ..... wm. 6 
Imperial Methods Co. . 225 
Macey Co., The......... 178 
Shaw-Walker, .......-. ve 4 
Wagemaker Co. 
Weis Mfg. Co. 
Yawman & Erbe 





Aigner. J.. & Co 241 
American Clip Co.... RS 
Balto. Index Mfg. Oo....... 235 
Browne-Morse Co, ..110, 11 
Filing Equipment Bureau .116 
General Fireproofing Co...126, 7 
Globe-Wernicke Co. ....... om, 6 
Imperial Methods Co,........ 225 
Invincible Metal Furn. Co.... 
Macey Co., The....+...-.++05 178 
Oxford Filing Supply Co. .170 
Quality Park Env, (o........ 153 
Rockwell-Barnes Co. ......+. 193 
Simonson, R. A., O0.........+ 233 
Steel Equipment Corp. ....... 81 
Wabash Cabinet Co. eS 
Weis Mfg. Co. > a he 
Yawman & Erbe ........ .119 
Fountain Pens. 
Schnell Penselpen Cp. | 
Sheaffer, W. A., Pen Co... 102, 3 
Furniture Polish. ” 
Globe-Wernicke Co. om. 6 
Van Dorn Metal Furniture 178 
Gold Stampi 
Aigner, me & Co 241 
Gummed Cloth 
Aigner, G. z, & Ca. 241 
Eades Gms Manele. 
= Ore 219 
Graft, tieorge B., Co .212 
Macey Co., The..........+++ 178 
Moore Push Pin Co... 241 
Index Tabs. 
Aigner, G. J., & CO......65. 241 
Palto. Index Mfg. Oo....... 235 
Cook, BW. G.. Geis +vcceves .-219 
Globe-Wernicke Co, ....... ww. 6 
Simonson, R. A., & Co.......2338 
Victor Safe & Eoniv. Co...149, 30 
Inks, Adhesives, Etc. 
Canode Ink & Office Sup, Co. .232 
General Eclipse Co.......... 195 
Higgins, Chas. M., & Co.....218 
western, Gly sencssessopets 117 
Lather Ink & Stamp Pad Co. .221 
Peerless Ink Corp. ......... 234 
Sanford Mfg. Co. .........+. 196 
Inkstands. 
Atlas Statv. Corp. .......+... 198 
Jeneral Eclipse Co. 195 
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Lewis Hall Bearing Inkwell Jones, Fred H & Sons 211 
Co 218 Rockwell-Barnes Co 193 
Sengbusech S-O Inketand (% 145 ° ° Standard Filling Box Co 220 
Weeks, Frank A., Mfg. Co. ..204 The Service Bureau of Office Appliances Steel Bound Box ( ho 
Key Filing & Recording Equipment. Swinging Typewriter Stands. 
Thayer Telkee Cp 18 mer. Writing Mac! Co 58 
Labele Law Deeas nad i cian is maintained for the exclusive use of subscribers and adver. Glebe.Werniche Ce 5. 
Aigner, G. J., & 241 tisers. In the execution of its various commissions this Weis Mfg. Co , 6 %, § 
Leads for Mechanical Pencils Tables. 
american Lead P Ce s2 bureau calls upon practically every member of the staff. It General Fireproofing Co...126, 7 
LF Ir 20S answers by personal letters all inquiries upon matters ger- rm ge 4 rate we ms . as 
e » 7 00« . iuth sso ; 
Nat'l Brief Case Mfg. « on mane to the field, it furnishes special reports upon articles Lyon Metal Products, In om 
a eee Se. at of office equipment, supplies names of manufacturers of any py ES Ling 
Bristow, Stanley R 240 article wanted, puts man and job together, prepares adver- Mutschler Bros. Co 65 
Sccpesiaa’ Tietheds’ ¢ : tising copy, furnishes lists of desirable agents and dealers in ee Sr ee S++ 
Koh s The s nearly every country, aids foreign dealers in securing U.S Van Dorn Metal Furniture 17: 
a, Seep _ A. lines, and in many other ways performs useful service, — "= = — 
Letterheads all without charge. Subscribers in every land have made, Rockwell-Barnes Co 1933 
ong ys x. ay ‘ —_ and are making, good use of this bureau; manufacturers in Telephone Accessories, 231 
Lettering and 8 ‘Show ‘card Pens every section of the field have had evidence of the service. Colytt Laboratories 2 
ridgeport ( ~ ~ . c . ac od Mfre ( Pow 
Fa Equipment, F Subscribers’ requests for catalogues to bring their files up emg Boy Equip. Co..149, 50 
Genera ; ng ( 126, 7 to date, or to replace the file in case of fire or other form Thumb Tacks 
ilobe- Wernicke } 6 . ‘ Graff. George EP ( 212 
poodle Desk __— destruction, are broadcasted in a bulletin which is oa wie? 180 
Fox, Ge & < 70 mailed frequently to leading manufacturers. Moore Push-Pin Co 241 
Ideal Linoleum Top (% 215 P Time Stamps and Recorders. 
Polar Mfe ‘ s4 \iax Time Stamp (| +: 
Sainberg | 237 Joslin, A D Mfg. Co pol 
W agema ke t% i Thompson Time Stamp Co 238 
Lists Auto, Pencil Sharpener ( 100 Invincible Met. Furn. Co 2 Transfer Cases. 
Polk, R. I & Co 237 bump Paper Fastener (Ut 202 Safes. All-Steel Equip. Co a0 
Lockers and Storage Cabinets Defiance Sales ¢ | “20 Art Metal Construction C:« 246 Art Metal Construction Co 246 
All-Steel-Eqt cs > Eveready Mfg Co 206 Diebold Safe & Lock Co..113, 14 Aurora Metal Cabinet Whks..19s 
Art Metal Const tien 4 Hoge Mfg. Co 180 General Fireproofing Co 126, 7 Rerger Mfc. Co 107 
Aurora Metal Cabine Works. . 108 Hotchkiss Sales Co 122 Globe-Wernicke Co. wh 6 General Fireproofing Co..126, 7 
Corry Jamestown Mfg. Corp ow I D I Mfg. Corp «saat Macey Co., rhe 17s Globe-W ernicke Co o5 i) 
General Fireproofing (« 126. 7 Neva Clog Products, lnc.177, 227 Meilink Steel Safe Co 138 Macey Co rhe 178 
Globe Wernicke (« mm. 6 Parrot Speed Fastener Cp 243 Steel Equipment Corp SI Shaw-Walker (Oo 128 
Invincible Metal Furn. ¢ 52 Rockwell-Barnes Co 193 Stiffel-Freeman Safe Co 15S Steel Equipment Corp 81 
Lyon Metal Products, In ” Sibley, Edwin L., Mfg. Co 12 Van Dorn Metal Furniture 173 Van Dorn Metal Furniture 173 
Macey Co., The 178 Victor Safe & Equip Co...149, 50 Victor Safe & Equip. Co.149, 50 Weis Mfg. Co 7%, 6, 7, 8 
I’re er Metal Products ¢ 215 Paste. Yawman & Erbe .. 1 Trimming Boards. 
Stee Equipment Cor; a1 (See Inks, Adhesives, Etc.) Sales Representatives for East. Ideal School Supply Co 206 
rerrell's Equipment 18 Pen and Pencil Clips Acorn Personnel Service 241 Type, Typewriter. 
Van Dorn Metal Furnitur 173 Argus Mfg. Co =18 Rohrer, A. R . 241 Ames Supply Co 242 
Yawman &.Ert« 119 Defiance Sales Corp 22) Salesmen Wanted. Typewriter Cleaning Brushes. 
Locks, Desk, Cabinet, Ete Van Valkenburg, L. D 2 Wiggins, John B., & Co 202 Hahn, Arthur W 234 
Sesamee Co ee Pencil Sharpeners. Scrapbooks. Typewriter Cleaning Material. 
Loose Leaf Books and Systems Auto, Penetl Sharpener Co 10 Horn, W. C., Bro 237 “Amer. Writing Mach. Co 
Accounting Devices (Co Oo Graff, George B., Co 212 Screens, Office. Clarotype (Ce 
Boorum & Pease Co 134 Pencils, Cedar. Lamb, Geo. L 216 Gies, Walter G., ¢ 
rR Mfg. 196 American Lead Pencil Co S2 Sealing Wax. Pureell. E. |} 
Irving-Pitt Mfg to 247 Faber Eberhard 160 luther Ink & Stamp Pad Co. .221 Sanford Mfg Co 
Lioyd, W. G Co 4 General Pencil Co 18S Sanford Mfg. Co 196 Webster, F. 8S., Co 2 
Moore, John ¢ ‘ | Staedtier, J. S., Ine 25) Seals, Notary and Corporation. Typewriter Cushion Keys. 
Neva Clog Products, | it, 27 Swan Pencil Co = Meyer & Wenthe 2155 Lincoln Rubber Key Co 20S 
Sheppard { ! ( oo { Ss. Pencil Co 218 Stewart, R A.. & Co 141 Munson Supply Co 175 
Stationers, lL. I Co 67 Pencils, Paper Wrapped Shelf Boxes, Peerless Key Co 57 
russe Miz i oo Amer. Crayon Co 21 All Steel Equip. Co i) Speed Key Mfg. Co 240 
Loose Leaf Covers, Emb. & Decor Pencils, Thin Lead, Magazine Diemer, John fF Co 202 Typewriter Cushion Knobs & Feet. 
Irving-Pitt Mfe ‘ 47 Autopoint U« Lot Globe-Wernicke C« He 6 “Ames Supply Co 242 
Loose Leaf Envelopes, Celluloid Listo Pencil Co ot Shelving Azora Rubber Co 238 
Markile Co 4 Schnell PFenselpen tj Is] All-Steel Equip. Co £9 Fox, Geo. E., & Co 70 
Loose Leaf Metals Seripto Mfg. Co ’ Art Metal Construction Co 246 Peerless Key Co 57 
(Carpenter, BE. W Mie. ¢ 237 Sheaffer, W. A., Pen Co...102, 3 terger Mfg. Co 107 Smith Noise & Shock Elimi 
Loose leaf Metals ( oe Pens, Lettering and Show Card. General Fireproofing Co 126, 7 nator 241 
Map Tacks Bridgeport Ven Co 2-0 Globe-Wernicke Co m%, 6 Star Paper Fastener Cp 208 
raff, George B., Cs 212 Pens, Steel. Steel Equipment Corp £1 Typewriter Parts and Tools. 
Moore Push Pin © v4i Esterbrook Steel Pen Mig. Co..S) Van Dorn Meta Furniture 175 “Amer. Writing Mach. Co os 
Maps, Globes, Et Miiler Bros, Pen Co ait Sign Markers. Ames Supply Co 242 
Rand MeNally & Co 1 Turner & Harrison ben Co...236 Fulton Specialty Co 241 Typewriters, Mfrs. of. 
Weber Costello Co 18 Picture Hooks, Hellesoe, Hans H aT “Amer, Writing Mach. Co ns 
Matched Office Suites Moore Push Pin © 41 Signs. tarr-Morse Corp 184 
Clemetsen Co lhe at) Pins and Pin Containers \rt-in-Bronze (« Im 235 Corona Typewriter 163 
Dietz. The J. 1} (% 171 Defiance Sales Cor -- Davenport-Taylor Mfg. ¢ 20 Elliott-Fisher 7 
General Fireproofing Co 126. 7 Platens, Typewriter Situations Wanted General Office Equi 74 
Leopold Desk | 131, 2 Amer. Writing Ma ‘ S Schorr, J. M 2 Portable Tw. Div. Rem.-Rand. 72 
Macey Co The 178 Ames Supply Co 42 Sorting Devices Remington Typewriter Div D1 
Memorandum Books & Devices bushnell Mfg. Co abe Kohlhaas Co os Royal Typewriter Co 135 
Currier Mfg. °1T Postal Scales Stamp Affixers Smith, L C and Corona Tws.16 
Fox, tieo, I & « 70 Hanson Bros. Seale (« 239) Multipost Co 228 Underwood Elliott Fisher Co 
Ciriffith-Hope Co ah Pelouze Mfg. Co 21) Stamp Pads 7. Back Cover 
Vernet oh & M “ rriner Sales Co oh) Fulton Specialty Co : Y4l Underwood Typewriter Co 
Moisteners friner Scale & Mfg. Co <1 Luther Ink & Stamp Pad Uo.221 Back Cover 
Argus Mfg. ¢ 918 Publicattons. Meyer & Wenthe ape Varityper Incorporated 227 
Sengbuseh S-C Inkstand ¢ 14 British Statione =4 Peerless Carbon & Rib. Co. .222 Woodstock Typewriter Co 249 
Motors, Electric Buro- Bedarf-Rundscha 245 Stewart, R. A., Co .. 141 Typewriters, Rebuilt. 
merson Ele Mfg. Co IN: Mon Bureau 244 Volger, B. G., Mfe Co 141 “Amer. Writing Mach. Co 58 
Name Plates Punches, Stands for Office Machines. General Typewr. Exch 207 
Art-in-Bronze ( In ° Atlas Staty. Cory 19S Adjustable Table © 230 Regal Typewriter Co 221 
Numbering Machines Boorum a Pease Co I +, Harter Cor 241 Reliable T. W. & A. M. C..238 
American umb wh. Co... 222 Defiance Sales Corp ==) Premier Metal Products (« 215 Shipman-Ward Mfg. Co + 
Rates Mfe. Co 112 Globe-Wernicke Co. wm», © Searles Elec. Weld. Works. .22 Smith Tw. Sales Corp 209 
Force, Wa A.. & Co 14 Schollhorn, Wm. Co Ie Sherman-Manson Mfg. (Co 205 Wholesale Tvpewriter Co a0 
Roberts Numb. Mach ( aT Push Pins. . Toledo Metal Furn. Co 172 Ventilators, Electric. 
Office Partitions and Railings Moore Push-Pin ¢ 241 Stapling Machines. Savory, In 182 
Add-A- Unit Partition Co 17 Ribbons & Carbons : Acme Staple Co 14 Visible Index Systems 
Globe- W ernicke Co an ‘ Allen & Uo 216 Defiance Sales Corp 225 tlobe-Wernicke  ¢ be f 
Oil, Office Machine Ault & Wiborg 11s Hoge Mfg. Co 180 Irving-Pitt. Mfg. Co 247 
Clarotype Co O27 Buckeye Ribbon & Carbon Co.Lit Hotchkiss Sales Co 122 Postindex Co., In . 68 
Defiance Sales Cor > Canode Ink & Of, Supp. Co foe Neva Clog Products, ~y 177 227 Sheppard, ( E Co Ct 
Pads, Figuring Ruled or Plain Columbia Rib. & Car Mfg Parrot Speed Fastener Cp 243 Stationers’ Loose Leaf Co OT 
toorum & Pease (« 4 Co . L ~ Stationery, Embossed, Raaseved Vietor Safe & Equip. Co.149, ™ 
Paper Crown Ribbon & Carbon (Co : American Embossing (: 230 Wardrobes 
Rat Crane & Pik 212 Imperial Mfg. Co Wiggins, John B., Co m2 Alb-Steel-Equip. Co . 89 
Westor Ryror ( 115 Manifold Supplies © Stationery Racks. Aurora Metal Cabt Wks 198 
Wrenn Paper Co 136 Mittag & Volger Currier Mfg. Co 217 Furnas Furniture Co 214 
Paper C lamps Neidich Process Co Imperial Methods Co 225 General Fireproofing (Co..126, 7 
Amer at j ( SN Old Town Rib. & Car to Jamestown Metal Desk Co Pt Globe-Wernicke Co The om, «6 
Atlas Stat Cory 198 Pacific Carbon & Ribbon Co Stencils. Lyon Metal Products, In 9 
Esterbrook Steel P Co ® Peerless Car. & Rib. to Meyer & Wenthe 21 Premier Metal Products Co. .215 
Van Vatlker re ] D oe) Phillips Rib. & Car i Stewart. R \ & C 141 Terrell's Equipment Co 185 
Paper Clips Queen Ribbon & Carbon Cs Stenographers’ Note Books Waste Baskets. 
\ an «CH ( RN Rockwell-Barnes Co Roorum & Pease Co 14 General Fireproofing Co 126, 7 
Arcus Mfe. Co 218 Storms, H. M., Co Rockwell-Barnes Co 19 Globe-Wernicke Co., The...%, 6 
Cook, H. @.. ¢ o1! Union Ribbon & Carbon Co. ..230 Stools Invincible Metal Furn. Co n2 
Graff. George } ‘ 919 I Ss Cypewr Ril Mrz. ¢ - 4 Conrades Mfge. Co ye | Macey ( The 178 
Oo. K. Mfe. ( oN Webster, F. 8., Co - Crocker Chair Co 200 Metal Office Furniture Co 104 
Rock well. Rarne ‘ 19 Rubber Stamps. Milwaukee Chair Co 142 Nat'l Vuleanized Fibre Co 199 
‘ip Top Mfe ¢ ” Meyer & Wenthe =1 Searles Ele Weld Wks 22 Peerless Wire Goods Co 204 
Van Valkenbur ’ D e739 Stewart, R. A... & Oo 141 Toledo Metal Furn. (Co 172 Sainberg & Co 237 
Paper Fastening "Machines Safety Deposit Boxes Storage Cases Water Coolers 
\ ‘ uple { 194 ‘ eral Fireprooting ¢ 126 7 Bankers Pox Co r+ 4) Cordley & Hayes 73 
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SITUATIONS WANTED 


rYPEWRITER and adding machine mechanic is available for 


ew connection Has had typewriter experience in New York. 
Later chief mechanic for distributors of American typewriter 
ind adding machines in San Juan, Porto Rico and Havana At 
present partner in rebuilt office machine business in Havana, 

wants to return to the United States. Will consider prop 
ositions from any part of the country Address T-59, care Office 
\ppliances, Chicago 


YOUNG MAN desires position with old, reliable stationery 


oust Five years’ experience in capacity of assistant buyer 
nd anagel Ohio preferred. Address C-—56, care Office Appli 
ances, Chicago 


MA NAGER—Office executive thoroughly experienced in hand 
ling staff. and familiar with latest office methods, desires to 
connect with responsible firm Will furnish highest references 
regarding character and ability \ddress Z-%4, care Office Appli 
“*hicago 


r 
inces 


RETAIL STATIONERY salesmen with ten years’ experience 
with leading Chicago stationer is available as manager of store 
or department Specialist in loose leaf: an accountant; skilled 
n laying out forms and systems. Has acted as store manager 
ind buyer Will consider any location where opportunity is 
resented for real producer to develop with the business Ad 
dress B-145, care Office Appliances, Chicago 


HAS YOUR ORGANIZATION A PLACE FOR THIS MAN? 
Young, single man, 24 years old, university graduate with four 
vears’ actual advertising and selling experience desires posi 
tion with future Enthusiastic worker with practical merchan- 
dising ideas and principles—thorough knowledge of printing 


ind allied fields. Now employed with insufficient future Mod 
erate starting salary Now handling advertising of a large re- 
tail stationery store in New York City Address J. M. Schorr, 


17 Sth Ave., New York 

SALESMAN who has been calling upon dealers in Chicago ter 
ritory for leading office equipment manufacturer is available 
for new connection. Prefers to sell to the trade in middle west, 
but will consider proposition involving other part of country 
jest of references Address V-55, care Office Appliances, Chi 


car 


SALESMEN WANTED 


NEVA-CLOG PRODUCTS, INC (See page 177, this issue) 
ave territories open almost everywhere for part or full time 
salesmen In reply give experience, compensation basis. lines 
now handled 


SALESMEN to carry a line of lamps and smokers suitable for 
fice equipment stores Mutual Sunset Lamp Mfg. Co., 292 
oth Ave New York 


YOUNG MEN to sell window and regular envelopes. Every of 
fice a prospect Protection Experience unnecessary Full or 
part time Transo Envelope Co., 3542 Kimball Ave., Chicago 





CITY OF WINNIPEG and surrounding territory open for ca 
pable accounting machine salesman Dalton or Remington ex 
perience preferred Apply, giving experience and remunerative 
asis, desired to H. A. MacKenzie, 224 Curry Bldg., Winnipeg, 
Mian 


STATE MANAGER—Marvelous invention. Seals 3,000 envelopes 
hourly! Sells $4.50 only Equals work expensive electric ma 
chines Offices buy 1-100 Exclusive territory Write quick 
Free trial offer tede, 15D Winthrop Blidg., Boston 


OFFICE EQUIPMENT MANUFACTURER 
with national distribution has openings for experienced sales 
nen of character, ability and industry Protected territory, 
ncluding commissions on reorders. Training at company's 
expense Write Box 1016, Dayton, Ohio, about openings nearest 


EXCEPTIONAL OPPORTUNITY for salesmen with a thorough 
knowledge of loose leaf binders to sell direct to the stationery 
trade We manufacture a complete line of quality binders, 
which include several specialty items with large earning pos 
sibilities. We have several very desirable states still open 
Please communicate with the American Loose Leaf Corp., 141 
Varick St., New York City. 

\GENTS WANTED to handle complete line of loose leaf bind- 
ers of all description; post binders, ring books, sheet holders, 
ete. Our factory equipped to handle orders for catalogue covers, 
including embossing and air brushing. Sell direct to user. Ex 
clusive territory. Good proposition to the right men. Let us 
know what territory you cover. Federbush Brothers’ Loose 
Leaf Co., Inc., 160 Varick St., New York, N. Y 





ONE OF THE OLDEST loose leaf houses, located in the East, 
has very desirable openings in the following centers: New 
York City, Philadelphia, Boston and Pittsburgh. Unusually 
desirable proposition with large earning possibilities available 
to men with a thorough knowledge of the loose leaf line, in- 
cluding visible record equipment Must. be experienced in con- 
sumer selling. Address V-54, care Office Appliances, Chicago. 


WONDERFUL NEW SIDELINE—Big commission with order; 
sell printing for every business at half price; copyrighted illus- 
trations free; just take order, we do the rest. Pocket outfit free. 
Merchants Ass'n, Insurance Center Bldg., Chicago 

OUR TWO HIGH-GRADE TYPEWRITER SPECIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade Territories are being allotted now 
Write for details and selling plans. Address P-72, care Office 
Appliances, Chicago. 

REPRESENTATIVES WANTED—A firm manufacturing a dis 
tinctive product—one superior in many ways to competing ap 
pliances—will soon be in a position to offer an unusual oppor- 
tunity to men of ability who are hard working and capable of 
eventually organizing their own sales forces. Must be able to 
finance themselves for the first two or three months. Office 
appliance sales experience preferable but not necessary. Ad 
dress Y-56, care Office Appliances, Chicago. 


TYPEWRITER SALES AND REPAIR MEN WANTED 
WANTED—Combination salesman and repairman or salesman 
only to sell New Royal Typewriters and rebuilts of all makes 
Liberal proposition to a producer. Muncie Typewriter Exchange, 
Muncie, Ind. he 
WANTED—Typewriter mechanic experienced in repairing and 
rebuilding all makes, in a small city near Buffalo. Address 
R-53, care Office Appliances, Chicago. 


FOR SALE AND WANTED TO BUY 
ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney-Gilmore Co., 508 S. Dearborn, Chicago 
FOR SALE—Bookcases, mahogany and walnut, Premier style, 
$5 each, bases $2.50 each. Nothing less than twelve shipped. 
Loewy, 27 W. 24th St., New York City. ee vee 
meLLIOTT-FISHER machines bought, sold and rebuilt. Teeter 
Warsh Co,. Plankinton Arcade, Milwaukee, Wis. Beare 
NATIONAL CASH REGISTERS, all styles, sizes, bought, sold 
and exchanged. We can save you money. Henry Kass, Inc.. 
Cash Register Systems Experts, 640 Broadway, corner Van 
Tromp St., Albany, N._ a ve ail rh ae nee! 
TYPE ADDERS—New, guaranteed. For Underwood, One $20, 
ten $150. Particulars on request. Fred Baltz, 2024 Chase St., 
Toledo, O. Ry ee 
DICTAPHONES AND EDIPHONES bought, sold and ex 
changed. We also can rebuild your machines at a very reason 
able figure. All work guaranteed. Let us give you an estimate 
DICTATING MACHINE EXCHANGE, 53 W. Jackson Blvd. 
Chicago. Phone Harrison 0634. < BES “s 
FOR SALE—Model 316 Underwood electric bookkeeping machine 
in first-class condition and under regular monthly inspection of 
Underwood Company. Original price close to $1,000. Will sell 
at reduced figure. Located in Camden, N. J. Address A-54, 
care Office Appliances, Chicago. ‘ s, J re 
WANTED—Elliott—-Fishers, totalizers, Mimeographs, Comptom 
eters, calculators, etc. Abbit Typewriter Co., dealer in all 
office machines, supplies and parts, 348 Canal St., New York. 
STEEL FILING EQUIPMENT—Factories or agents. Will buy 
any make, overstock or obsolete goods. Write full particulars 
Frank Wolf, 924 Walnut St., Philadelphia, Pa. 

















WANTED—ARTICLE TO MANUFACTURE 
HASTERN MANUFACTURER of eyeletting machines is in a 
position to manufacture other non-competing specialties which 
can be sold through established dealer connections. Address 
S-91, care Office Appliances, Chicago. 


LINES WANTED, ABROAD 

FRENCHMAN living in United States plans to give up insur 
ance business developed here and in France. Now seeking 
agencies for related lines of office equipment for France and 
Algeria. Will establish headquarters in Paris. Excellent con- 
nections throughout France. Twenty years’ business experi- 
ence. High-grade references on request. Write A. J. A. De 
Saint-—Felix, Room 1114, 120 Broadway, New York City. 








BUSINESS OPPORTUNITIES 





FOR SALE—Controlling interest in going office supply business 
in mid-western city of 500,000. Established 5 years in the heart 
of office building and retail store section. Wonderful oppor- 
tunity for a progressive stationer. Very reasonable; requires 
$12,000 cash, balance terms. Address X-144, care Office Appli- 
ances, Chicago. 





OFFICE FURNITURE store for sale; 5-year lease at moderate 
rental. Good agencies. About $20,000 will handle. In Los Ange-— 
les, Calif. Address 1663 Mohawk St., Los Angeles, Calif. 


FOR SALE IN TEXAS—Job printing plant and office supply 
store in fast growing city of 10000 population. Only office 
supply store within radius of 100 miles. Well equipped job 
plant. Liberally patronized by many industrial plants throu 
out the territory. Unusual opportunity to take over an estab— 
lished growing business. Gross business last year over $26,000. 
This can be doubled. Franklin price list on most of work. 
Stock company with assets of $21,000. Can buy all for $20,000 
or might consider partner or controlling interest for $12,000 to 
man who can take charge. Exceptional offer to right man and 
will bear investigation. Address W-57, care Office Appliances, 
Chicago. 
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L684 882 


+ eesou 1,685 044 


No. 1,685,391—Typewriter; patented September 25, 1923, by assignor to The Eustis Specialty Company, Los Angeles, Calif. 
Joseph M. Angeletti, New York, N. Y. Serial number 75,322. Serial number 133,842. 


No. 1,685,011—Filing cabinet; patented September 13, 1928, by 
Rodney J. Wood, Dayton, Ohio. Serial number 693,057. 

No. 1,684,989—Chair cushion; patented September 18, 1928, by 
Jacque E. Horn, New York, N. Y., assignor, by direct and 


No. 1,685,041—Copyholder; patented September 18, 1928, by 
Herman Christian Binkele,. Tigard, Oregon. Serial number 
86,044 


No. 1,684,842——-Filing drawer; patented September 18, 1928. by : N Werk. i 
Frank C. Morse, Muskegon, Mich., assignor to Browne—Morse GS eS a Cushion Corporation, New we liane 
Company, Muskegon, Mich. Serial number 180,764. No. 1,685,044—Fountain pen; patented September 18, 1928, by 

No. 1,684,728—Staple; patented September 18, 1929, by John Sam Centofanti, Youngstown, Ohio. Serial number 196,094. 

8. Crofoot, Arlington Heights, !I!. Serial number 180,767. No. 1,684,889—Double—acting drawer and slide therefor; pat- 


No. 1,685,536—Drawer slide; patented September 25, 1928, by ented September 18, 1928, by Charles L. Russ, Little Rock, Ark 
Robert |. Eustis and Fred S. Beiger, Los Angeles, Calif., Serial number 266,626. 


4.82, 765. Collating equipment for ad The Recent Patents ee, ae Comener. Se 





ding machine mel the like Robert L ork, a corpora 
Muller Detroit Mich. (assignor to Bur —_—— Filed August 7, 1925. Granted September 
——- oie oe Of Michis ~! Copies of patents herein listed can be ob- 11, 1925. Serial No. 48,72 ’ 
Filed May 16. 19 on, — , Be ce ~ . "4 tained from the Commissioner of Patents, 1,684,155 Cypewriting machine Jesse 
1998. Serial 'N STARLCG Sept er %, Washington, D. C., for ten cents each in 4. B. Smith, Stamford, Conn. (assignor 
. tees meee cash, postofice money orders or certified to Underwood Elliott Fisher Company, 
1,682,779. Characterized check prote« check Stamps and personal checks not New York, N Y., a corporation of Del 
tor. Harry B. Fields, Orlando, Fla. (as accepted. aware). Filed April. 16, 1926 Granted 
signor to The E. 17 Burrowes Company a= September 11, 1928. Serial No. 102,420 
Portland Mi 1 corporation of Maine) 1.684.335. Cover for books, binders and 
Filed April 1 192¢ Granted September 1927. Granted September 4, 1928 Serial the like Paul O. Unger, Syracuse, N. Y. 
4, 1928. Serial No. 101,048 No, 222,230 (assignor to MeMillan Book Company 
682.991 \ folding rewiaté ain 6 1,683,635 Stenciling machine Linder Syracuse, i a corporation of New 
ican un all A lbe rt Ww iehenee ek. \. Thatcher, Belleville, N. J (assignor York) vues Decemlx . . ag + 
Ohio (said Metzner assignor to said to Underwood Elliott Fisher Company) September 11, 1928. Serial 0. (99,19 
herman) Filed October 19 Grant New York, N. ¥ 1 corporation of Del 1,684,373 Loose—leaf bindet Johr L, 
ed S ! 98 Serial N 17.792 ware) Filed May 18, 1926 Granted MeMillan, Syracuse, N. ¥Y Filed Decem 
7 September 11, 1928 Serial No. 109.833 ber 24, 1925 Granted September 11, 1928 
, 1.683.030. Pen clamp and _ reservoit 1,683,652 Fastener-inserting machine Serial No. 77,565 
Ross - . SOOT mt sea ttle Was! F led Mellen N. Bray Boston Mass. (assignor 1,684,429 Platen—adiusting echanism 
au ial N ’ WF a nted September 4 28 to Tubular Rivet & Stud Compar Bos John H. Barr. Ithac N. ¥ (assignor to 
- ‘ tor Mass 1 corporation of Massachu Barr-—Morse Corporation poration of 
1.68 | | Claes William Romar etts) Filed Octobe r 10 1927 Granted Ne Ww York) Filed Oc tobe 7. 1925 Grant 
Brooklyr N y ind Charles Kaiser September 11, 1928. Serial No. 225,267 ed September 18, 1928. Serial No. 60,914 
Caristadt, N. J. (assignor to Eagle Pencil 1,683,741 Stenciling machine Linden 1,684,545 Numbering and counting de 
Company, New York, N. ¥ a corporatior A. Thatcher, Belleville, N. J. (assignor to vice William W Lasker Brooklyn, N 
of Delaware) Filed May 17, 1922. Grant Underwood Elliott Fisher Comnany New y (assignor by mesne assignments to 
ed September 4, 1928. Serial No. 561,556 York, N. Y., a corporation of Delaware) Remington Rand, In New York, N. Y¥ 
1.68 8. Temporary bind , Filed March 5, 1927. Granted September i corporation of Delaware) Filed May 
ae » ey _—-~ Antone J 11, 1928. Serial No. 172,975 15, 1924 Granted September 18, 1928 
Cardoza, Oakland, Calif. Filed October rae - we Serial No. 713,534 
I 192 Granted September 4 1928 1,683,770 rypewriter construction . : ‘ $20, 
Serial N 299 999 Fritz Rudolph Friedrich, New York, N. Y 1,684,620 Card index Samuel L 
Filed April 24, 1924 Granted September Forbes Mount Vernor N. } (assignor 
1,68 1%. Time stamp. Joseph W Ad 11, 1928. Serial No. 708,669 to The Globe—Wernicke Company. a cor 
ion, St. Louis, Mo. Filed December 20 1,683,936. Calendar. Albert E. Welsh, poration of Ohio). Filed June 5, 1924 
1926. Granted September 4, 1928. Serial Lewiston, Idaho Filed September 29, Granted September 18, 1928. Serial No 
NO. 155,904 1927. Granted September 11, 1928. Serial 117,922 
1,685.42 Typewriting machine. Linden No, 222,817 1.684.635. Pencil. John P. Lynn, Chi 
A. Thatcher, Belleville, N. J. (assignor to 1,683,964. Line—by-line typewriting ma- cago, Ill. (assignor to Autopoint Products 
Underwood Elliott Fisher Company, New chine.’ Arnold August Egli, Klein Guem Company, Chicago, Ill, a corporation of 
York, N. yY 1 corporation of Delaware) menen ’ Switzerland (assignor by mesne Illinois) Filed January 14, 1924 Grant 
Filed July 9, 1926. Granted September 4 assignments to Chocolat Tobler Holding ed September 18, 1928. Serial No. 685,942 
1928. Serial N 12] Company, Aktiengesellschaft, Schaffhau 1,684,702 Locking device for type 
1.683.447. Visible index. Claude M. sen, Switzerland). Filed October 18, 1924. Writers. Rudolf Heimers. | Tacubaya 
Conger Kansas Cit) Mo (assignor to Granted September 11, 1928 Serial No Mexico Filed April <3. 1926 and nm 
irving—Pitt Manufacturing Company 744,381 Switzerland April 24, 1925 Granted Sep 
—— ae - Corporation of Mis RNReUh Resse-beaf binder, Mearp “Sata? tee ee Ee’ CO 
sourl) Filed June 4, 1926. Granted Sep S a a “S } , = “ NJ —s 1,684,727. Chair-—leg brace John Cerny 
tember 4, 1928. Serial No. 113.680 Stanley Horn, Sout A VFSngs, S. o- (ae St. Anthony. Idaho (assignor of one-half 
> signor to Ww ‘ Horn, Bro «& Company, to Edward Cerny. Spokane, Wash.). Filed 
1,683,468 Method of indexing. Richard Newark, N. J., a corporation of New Jer December 28. 1926 Granted September 
,\. Jonas, Brooklyn, N. Y Filed October sev) Filed July 23, 1927 Granted Sep 18. 1928 Serial No 157.517 
20 ¥ et Granted September 4 1928 tember 11, 1928. Serial No. 207,925 - 1,684,728. Staple. John B. Crofoot, Ar 
. . ‘ , << 1,683,979 Combined typewriting and lington Heights, Ill. Filed April 4, 1927 
1,683,584 Envelope Georg: Francis card—perforating machine Alfred G. F Granted September 18, 1928 Serial No 
Hogan, Chicag I Filed September 27 Kurowski, Brookly: N. Y. (assignor to 180,767 











= 





Page 9 OFFICE APPLIANCES For April, 1929 





1,684,801 Typewriting machine. Louis 1,685,885. Bag or envelope. Geor _ 

; : - . , > " , ; . : orge C. Typewriting machine. Alfred 

A. Nemcovsky, New York, N. Y. (as- Snyder, Long Island City, N. Y. (as- 4G, F. eerowsin. Brooklyn, N. Y. (assignor 

signor by mesne assignments to Sun signor to Kaelma Manufacturing Com- to Underwood Elliott Company, 

rypewriter Company, New York, N. Y., pany, Inc., New York, N. Y., a corpora~ New York, N. Y., a corporation of Dela- 

. of “y Ww wermag . = A | a of New York). Filed October 17, ware) Filed September 3. 1927. Granted 
5, 192 Granted September 8, 928. 923. Granted October 2, 192 Se . e ; 997.3 

Serial No. 726,063 No. 668.992 , 8. erial October 9, 217,322. 
1,684,807 Visible index-card system. 1,685,90 3inder _— nes . Shift bar for visible indexes. 

é ex syste 01. Binder. Fred Berner, East John Schade, (assignor 


William A. Ringler, Philadelphia, Penna 





(assignor to The Globe—-Wernicke Com r October 2 928 seriz t 
pany, Cincinnati, Ohio, a corporation of mer 5 | Se, 2S. oke, Maass., a voluntary trust association 
Ohio). Filed February 19, 1924. Granted se Qe . P ; 
September 18, 1928. Serial No. 693,781 1,080,957. _ Loose-leaf binder, Adolph Towne, 
Be Rubin, St. Louis, Mo. (assignor to Sieber F 
1,684,820 rypewriting machine Wm Products Manufacturing Company St Granted 
A. Dobson, Bridgeport, Conn. (assignor to Louis, Mo., a corporation of Missouri). 251-781, 
The Underwood Elliott Fisher Company, Filed August 16, 1926. Granted October egies 
New York, N. Y., a corporation of Dela- 2, 1928. Serial No. 129,416. 
ware) Filed October 20, 925. Gre e og mn ia . 
September 1 1998 Seriai Neo 63 oo . , 1,686,014. Typewriting machine. Hiram ‘ 
. ’ . S. Lasher, New_York, N. Y. (assignor 
1,684,842 Filing drawer Frank C to Underwood Elliott Fisher Company, ~ a 
Mors« Muskegon, Mich. (assignor to New York,, a corporation of Delaware). Filed May 
Browne-—Morse Company, Muskegon, Filed October 24, 1925. Granted October 


2, 1928. Serial No. 64,529. 


Mich., a corporation of Michigan). Filed 

April 1, 1 127 Granted September 18, 1928 1,686,016. Typewriting machine. Jo- 

Serial No, 180,764 seph Lindburg, Brooklyn, N. Y. (as—- mingham, England. 
1,684,889 Double—acting drawer and signor to Underwood Elliott Fisher Com- and 

slide therefor. Charles L. Russ, Little Pany, New York, N. Y., a corporation of Granted 

Rock, Ark. Filed April 2, 1928. Granted Delaware). Filed April 30, 1925. Granted 730,576. 


September 18, 1928. Serial No. 266,626. October 2, 1928. Serial No. 26,903. 


} 1,684 966. Metal table Cornelius C ( , 1,686,116. Furniture construction. El- Chichagoff, Alaska. Filed 
Connor, Kenosha, Wis. (assignor to Sim mer E. Ash, Los Angeles, Calif. Filed April 23, Granted October 9%, 1928. 
mons Company, Kenosha, Wis., a corpor October 30, 1925. Granted October 2, Seris Jo. 25,42 
, “ 4? Bee ‘ - one Serial No. 25,428. 
ition of Delaware). Filed August 13, 1923 1928 Serial No. 65,755. Max W 
; ~~ rr qQ°? Sapic ’ of O10 m2 iad . 
Grants d September 18, 1928. Serial No. 1,686,212. Filing-tab _ holder. Lee Federbush, Jacob D. Federbush, Dominic 
557.06 we Syracuse, N. ¥ Filed February J. Baxter, Thomas R. Baxter and Charles 
1,684,989. Chair cushion. Jacque E. XZ 5 a eaees October 2, 1928. Serial Pederbush, New York, N. Y. Filed April 
Horn, New York, N. Y. (assignor, by di No. 169,51 21, Granted October 9, 1928. Serial 
rect and mesne assignments, to Eze 1,686,219. Flexible-post binder. John No, 185,567. 
Cushion Corporation, New York, N. Y., a L. McMillan and Paul O. Unger, Syra- Fort, Ker- 
cuse, N. Y. (assignor to McMillan Book pan, 29, 1924. 


corporation of Delaware). Filed Septem 


ber 15, 1927. Granted September 18, 1928 Company, Syracuse, N. Y., a corporation Gre Serial No. 
Serial No. 219.581 of New York), Filed December 27, 1927.  qanmmiea 

1,685,011. Filing cabinet. Rodney J er ig October 2, 1928. Serial No. Check-fold spreader. Phares 
Wood, Dayton, Ohio Filed February 15 - — we a - J A. Portland, Oregon. Filed August 
1924 _ Granted September 18, 1928. Serial 1,686,325 Case-shafi mechanism. Otto 9, Granted October 9, 1928. Serial 
No. 693,057 A. Hokanson, Woodstock, Ul. (assignor No 

1.685.041 Copyholder Herman Chris to Woodstock Typewriter Company, T i devi 
) opyhe a L W chino . ann ae “tee we ape—moistening evice. 
tian Binkele, Tigard, Oregon. Filed Feb-— A ar > ey = ‘1924 eoneen y BH my 3 Joseph C. Schneble, Oakwood, Ohio. Filed 
ruary 4, 1926. Granted September 18, 1928 oe ae , ee eee Ce SS March 23, 1926. Granted October 16, 1928. 
Serial No. 86,044 1928. Serial No. 712,182. Serial No 96.846 . 

s al No. 846. 
_ 1,685,044. Fountain pen. Sam Cento- 1,686,350. Copyholder for typewriting George T. 
fanti, Youngstown, Ohio. Filed June 2, machines. Jesse A. B. Smith, Stamford, Swasey, Raymond, Wash. Filed Septem- 
1927. Granted September 18, 1928. Serial Conn (assignor to Underwood Elliott ber 3. J 16, 1928. 
No. 196.094. Fisher Company, New York, N. Y., a Serial No 

1,685,206. Record-filing system. Ches corporation of Delaware) Filed Novem- , na Pai - P 
ter I. Wagner, New York, N. Y. Filed ber 8, 1924. Granted October 2, 1928. : CA ener bovbeare. Rave 
September 28, 1923. Granted September Serial No. 748,554, aaa "yg | 
25, 1928. Seri J 365,355 an And oni . e, 5 , 
6u, 192 ; 5 —_ No. 665, .. ; 1,686,483. Binding corner Walter B. 1927. Granted October 1928. Serial 

1,685,314. Bottom margin spacer _ for Ballou, Howard M. Ballou and Lester 8. No 
typewriters Richard M. Davis, West Wall, North Attleboro, Mass. (assignor ett , ’ 

Pittston, Pe nna Filed August 19, 1927. to R. Blackinton & Company, North At-— MekKe: Typewriting menahiine, pees 
Granted September 25, 1928. Serial No tleboro, Mass., a copartnership). Filed ee a Remington Typewriter Company 
214,008 February 27, 1926. Granted October 2, Ton N. Y.. a corporation of New York) 

1,685,352. Machine for producing post 1928. Serial No. 91,271. Filed May | jranted October 16, 
office classification slips. John P. Davis 1,686,627 Typewriter. Friedrich Wil- 1928. I 
_ Samuel Heiman, St. Louis, Mo. (said helm Muller, Dresden, Germany. Filed Clarence 
avis assignor to said Heiman). Filed January 22, 1925 Granted October 49, . Donon , 
January 24, 1927. Granted September 25, 1928. Serial No. 3,938. E. Palmer, vate ES Rg KH! 
1928. Serial No. 163.178. a. : + R 26, 1927. Grante «tober , 1928. Serie 

nn ane “ 1,686,731. Index device. Edward Carl- No. 

.685,37 Magazine pencil. Francis son, Buffalo, N. Y. (assignor by mesne Ty =" . } > 
Partos, London, England Filed January assignments to Remington Rand, Inc., H rypewriting machine. ———_ 
Re — - Great wing February 1, New York, N. Y., a corporation of Dela- (assignor to Underwood Elliott Fisher 
927 iranted September 25, 1928. Serial ware). Filed January 31, 1925. Granted eS -_, - . . 

No. 248,876 October 9, 1928. Serial No. 6,146. Comaeny, ow Sees” 5am bet aie 
: 1,685,391 rypewriter. Joseph M. An 1,686,780. Binder. George P. Wiggin- Granted Serial No 
ee New parm Y. Filed December ton, Kalamazoo, Mich (assignor by 105,086 

925 Grante September 25, 1928 mesne assignments to Remington Rand ; j 
“vt =~ aos . , . = . rpew machine. John 
— No. 75,322. _ : Inc., New York, N. Y.. a corporation of Waldheim BY he dala J. (assignor to 

685,413. Fountain pen. Frank M. Ash- Delaware). Filed April 7, 1924. Granted Underwood Elliott Fisher Company, New 
ley. a Y. Filed October 29, October 9, 1928. Serial No. 704,655. York N. Y a corporation of Delaware) 
926 iT% Se ember 25 92 seri: moe TO¢ ; Ein = &. . 
ag — ptember 25, 1928. Serial 1,686,783. Drawer support for articles Filed January 3, Granted October 

1,685,414. Fountain pen. Frank M. Ash . eS oN ee ee 16, 1928. Serial No. 684,127. 
ley, Brooklyn, N. Y. Filed September 23, to Remingt ee Se Typewriting machine. John 
1997. G ed oy ae es o Remington Rand, Inc., New York, r, J ( 

927. Granted September 25, 1928. Serial N. Y.. a cor ati f Delaws Filed Waldheim, assignor to 
No, 221,436. BARS a he P ~ Re- were? 1 . Underwood Elliott Fisher Company, New 

1.685.448. Filing structure. Thomas C 1928. Serial No. 80 — October York, N. Y., a corporation of Delaware). 
Butterworth, Mill Valley, Calif. Filed wig ES aug rs hae iets ‘ Filed September 13, Granted Oc- 
July 7, 1926. Granted September 25, 1928. 1,686,924. Printing mechanism for cash tober 16, Serial No. 737,447. 

Serial No. 121.027. registers. Emil E. Oberhauser, Dayton, Charles W. 

1.685.536. Drawer slide. Robert I Eus- Ohio (assignor to The National Cash Horn March 24, 
tis and Fred S. Beiger, Los Angeles, Register Company, Dayton, Ohio, a cor- 4993." Granted October 16, 1928. Serial 
Calif. (assignors to the Eustis Specialty poration of Maryland). Filed October No. 264,478 

21, 1926. Granted October 9, 1928. Serial **° ae Inking attachment. William 
n ‘ c : 


Company, Los Angeles, Calif., a corpora- 


tion of Nevada). Filed September 7, 1926 No. 143,232. MacDonald Filed Sep- 
Granted Se ' or 25, 192! Seri: J TT inti " 2 “99” , 
133.849, September 25, 1928. Serial No. 1,686,940. Printing mechanism for cash tember October 16, 
_ . . P ‘egister. Charles Tatousek, Buffalo, N 1928 
1,685,583. Computing machine. George _ -_ . oat ic ae ang — 
Browning, Chicago. Ill. Filed January 15 tl ath ng ca Cash Regt- Power-actuating mechanism 
1920. Granted September 25, 1928. Serial 4; Ma a > Filed pel ha for Hokanson, 
No. 351,647. — « 1 “1 _ ). Kae ae cto er 22, 1926. Woodstock, Woodstock 
1,685,685. Bookkeeping machine. Abra- aaate. October 9, 1928. Serial No. typewriter Company, Woodstock, Mlinois, 
ham Smith, Erie, Penna. Filed April 26, ae a corporation of Illinois). Filed June 27, 
1924. Granted September 25, 1928. Serial 1,687,016. Means for controlling the 1925. Granted October 1928. Serial 
No 109.180. travel of the ink ribbon used with rotary No. 
: 1,685,782. Power operating mechanism printing machines. Charles Frederick machine. Her- 
for typew riters. Otto A. Hokanson, Wood- Green, Romford, England (assignor to bert H. Steele, Lynbrook. N. Y. (assignor 
stor k, Ill. (assignor to Woodstock Type- A. B. Dick Company, Chicago, Ill, a cor- to Underwood Company, 
writer Company, _ Woodstock, Illinois, a poration of Illinois). Filed September 16, New York, N. Y., a corporation of Dela— 
corporation of Illinois) Filed April 28, 1926 and in Great Britain January 15, ware). Filed September 18, 1926. Granted 
1924 Granted October 2, 1928. Serial 1926 Granted October 9, 1928. Serial October 23, 136,230. 
22 typewriter. Rus-— 


y “nG 296 ~ or 
No. 709,329. No. 135,722. 


Filed December 22, 1927. 
Serial No. 


signor 
York, 


1928. 


Chatr construction. 
ick Hager Headley, Northfield, near Bir- 
Filed August 7, 1924, 


N. J. Filed May 7, 1926. +4 National Blank Book Company, Holy- 


of copartnership having as trustees F. B. 
Towne and 


1,687,332. Continuous-feed platen. Harry 
Penna. 
Company, 
Y., a corporation of Delaware). 
Granted October 9%, 


(as- 
New 


Freder- 


12, 1924. 


Serial No. 


Datson, 
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sell Gi rhomps« tochester N y (as 1,688,840 be | sharpener Hagop I October 2 192 Se N 
signor t Nort Kast Appliances Ine Tevoniar N. ¥ Filed June ! 1. 688.9 Addressing 
Rochester N y a corporatior f New 1927 Gr ber 2 192s D>. Grady, Charlotte, N. ¢ 
York) Filed December 3, 192¢ Granted N 19 12, 192¢ Granted © 
Octobe 3, 1928 Serial Ne 152.484 1. 688.8 : ) x acl I No. 141,112 
1,688,367 john Waldheim Elizabet Polzer Norwalk, Cor (assignor 1,688, 9¢ Card index 
N J (assignor t« Underwood Elliott > H Hotchkiss ( par for Alber W He i S 
Fisher Compar New York N y i Conn a corporatior of Conne Filed Mare 25. 192 G 
orporation of Dx ware) Filed J Filed February 24 128 Granted October 23. 1928 Serial No S.44 
19 (jranted Octobe 2 192s Serial 2 1928 Serial No 2 556 689.024 Seat s 
No. 4 1,688,939 Cash register Lawrence C Hamilton, Grand Ray 
1,688,514 Maga e binder. He i ys Ostendorf Daytor Ol (assignot! by W hits Walker Townsl 
Arends, Highland Park, Mic Filed Db mesne assignments t The National Cas} Mich (assignors t Amer! 
ember 8, 1926 Granted October 192s Register Compan Daytor Ohio, a cor Company, Grand Rapid Mik 
Serial No. 1 ‘ poration of Maryland) Filed April 23 ition of New Jersey) Filed 
1,658 t Paper fasten George H 1924 Granted October 23 1928 Serial (ranted Octobe 2 1928 
Ennis, New Yor! — o I d March 2 No. 708.465, 203,496 
1928 Granted Octobe 2 1928 Serial 1,688,940 Cash register William H 1,689,031 ‘aster! Bap 
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The enthusiastic response to the general announce- 
ment of the Twenty-fifth Anniversary Number to 
be issued in June ensures a display of special adver- 
tisements that will make the advertising section an 
outstanding feature of the most impressive number 
in the history of the publication. 


Because of the information they will contain and 
the form in which many of them will be presented, 
the advertisements will rival the special feature 
articles in general interest. Among them will be 
many fine examples of the work of the best talent in 
some of the principal advertising agencies. 


Not only will the character of the advertisements 
be unusual but there will be shown a greater variety 
of products than were ever grouped for display in a 
single number of the publication. 


Ideas are the motivating force of all progress. The 
ideas of the manufacturers in this field, expressed in 
machines, systems, furniture, devices and the thou- 
sand and one other office utilities have facilitated 
business throughout the world, extended the boun- 
dary lines of the office equipment industry and 
advanced it to an outstanding position among the 
industries of our country. The Twenty-fifth Anni- 
versary number will commemorate this achievement. 


The nature of the special articles and the impres- 
siveness of the advertising pages assure an interest far 
beyond that of any ordinary number. The Anniver- 
sary Number will be preserved for the records it 
contains. Added to the unusual measure of value 
through its general character, the number will receive 
extra distribution to further enhance its effectiveness 
for manufacturers. 


Although the most imposing and the most valuable 
number in the history of the publication, the regular 
rates for advertising are in effect. 


The amount of work attendant upon the produc- 
tion of the number, make early reservations of space 
necessary. Our advertising department will assist in 
the preparation of copy. 


THE OFFICE APPLIANCE COMPANY 


417 South Dearborn St., Chicago, Ill. 
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. a. ~ - Card 
Adding Mechanism Exports 2A |, Other 
Calculating : tabulating including used 
United States exports of adding ilculating, bookkeeping and billing machines achines and rebuilt 
machines, et by countries in January vay In exports under this Countries No ‘ 
classification where the machine is driven by an electric motor the value Philippine Islands ‘ 220 
of the motor is included with the machine Parts of adding and cal Siam 2 240 
lating machines are not shown separately They are included under a Australia 16 2.267 
general classification Other machinery ind parts of, which is not New Zealand x “ 
segregated for publication By the Division of Statistics, 1 S. Depart Union of South Africa 16 2,881 
ment of Commer Other Frenc! Africa 1 100 
Listing rypewriter Total 1.141 $213,508 143 $94,795 1016 $14,050 
_ adding. bookkeeping Non-listing Listing Shipments from the United States to 
book keeping ng adding — Hawai 18 < $ 615 eae 
machines : nes machines Machines ror ; ‘ N 
Countries ) No N No Porte Ric : 149 A , 100 
Austria ee 218 s a | 7$ 11 53 $ 2,428 _— 
Azores and Ma is 
lelgiun 10 6.268 1068 26 1,718 
Bulgaria . se On the Outside Looking In 
(Cwechoslovakia r 6.085 SN7 
Denmark 10 6,127 4 4 ios 
Finland £0 - oa ne Current Comment on the Copy and Plans of the Manu- 
all st 741 80 mr 113 Wh 4.388 facturers and Distributors of This Field, and Brief 
p tearm Reviews of Magazine Articles of General Interest 
Hungary 1,851 12 1.560 ‘ih = 
— 'o “T3817 a) 12808 2 "2 i0i Joseph Dixon Crucible Company.—Printers’ Ink mentioned a 
we FEN 10 * . 1 79 striking art composition by this company in Let the Decora- 
Norway 1 623 . ,006 2 1.840 tive Designer Turn Your Product Into a Pattern.’ Dixon ad-— 
Poland and Danzig. 14 12,104 1 Ho 2 02 vertising was considered along with other national advertisers 
Portugal : Monroe Caluculating Machine Company.—In “Using Cartoons 
Rumania : ane 4 aan to Get Over the Sales Message” Printers’ Ink commented on 
a 4 - tr this company’s apt use of caricature to bring out the value 
tt ere RF > 0 16428 47 608 yf energetic salesmanship 
United Kingdon x0 160 12531 10 OO The National Cash Register Company.—An interview with 
Canada 7 uy 12,670 G. E. Irving, the company’s director of sales education, pub- 
Costa Rica lished in Sales Management and Advertisers’ Weekly. told ‘“‘Why 
(juatemala Every National Cash Register Man Must Learn a Standard 
ed ; 1 2 Sales Talk."’ This policy has continued from the days of the 
Paneene i O75 i O38 founder, and the sales record justifies its continuance 
Salvador 2 144 Royal Typewriter Company, Inc.—‘‘The Camera Plays a Few 
Mexico , vies l 4 of Tricks" in Printers’ Ink told of unusual technique in advertis- 
Newfound and ola I : ing photography A Royal advertisement, ““‘To Meet This Era 
Jamaica 4 of Greater Production,” won this comment: ‘Futuristic Pho 
5 hy Fe ° tographic Backgrounds Set the Royal Typewriter Displays 
Cuba i ii 139 Apart from Others. 
Dominican Rey I “> I The Todd Company.—This company's success with direct 
Netherland W Ind 2 477 | i) 2 SOE 1 mail advertising as an advance courier for the salesmen was 
Haiti, Rep. of : . TESTS explained in Sales Management and Advertisers’ Weekly, in an 
in apn 4 1,040 — =a article, “How Todd Locksteps Direct Mail with Personal Sell 
tolivia . ; - Uo 2 - on Oo oo ing.”” 
4 y 7) + . 
— z scout " — io : Articles of General Interest 
Colombia 4 1,302 o nae Sales Management and Advertisers’ Weekly printed “Should 
Ecuador - 1,929 ; 8 1.001 the Bonus Be Paid More Than Once a Year?" The pros and 
ie , 1.260 rH > Boy cons were discussed by several large concerns, including the 
Venezuela 1 74 1 067 11 1.520 Weber Show Case & Fixture Company and P. L. Barrett, of 
Rrit. Malaya 1 129 the Johnson Chair Company. 
China ! Coe I =) .. 0) “A Plan for Recording Salesmen’s Commissions” was con- 
Java and Madura... 2,402 . ge : — tributed to System by Walter F. Wyman, general sales man 
Ja --4 _ 3 we? 1 no ste ager, The Carter’s Ink Company It described scientific record 
Philippin Mae % 5 1.125 71 4 Qh7 keeping on salesmen’s production, and told how comparative 
Siam 24 1.500 figures are prepared to show sales production for several years 
Australia 2,355 t 0.750 14 1,112 69 5,134 “Overlooked Sources of New Prospects’ in Printers’ Ink dis 
New Zeala: ' 1,101 9 976 cussed phases of specialty selling. Much space was given to 
Brit. F Africa 2 ‘ Ae the experience of a young salesman for the Cincinnati branch 
Union of 8S. Afr . v6 13 = of the Remington Typewriter Company, who refused to be 
Egypt z * bound by conventions, and worked into the social field with 
rotal 417 $263.925 498 $154,734 320 $26,186 the Remington portable 
Shipments from the United States to Printed Salesmanship published ‘“‘The Card on the Dealer's 
Hawai 1 $ 819 $ 1,696 : 27 $ 1,657 Counter,” relating to dealer sales helps and the problem of 
Porto R 1 $ id 2 1,365 getting them displayed in store and window Displays fur- 
nished by the W. A. Sheaffer Pen Company and The Wahl 
Company were shown in conjunction with advertising material 
Card for other lines of merchandis« 
nching, sorting Other Walter F. Wyman, general sales manager, The Carter's Ink 
Caleulating and tabulating oes apes Company, contributed to Printers’ Ink Monthly Are Your 
Countric _— acs ee = soem Salesmen Acting in Restraint of Trade?” There are three acts 
is $$ 2.960 ; $$ 5.500 in $ 40 of Congress which govern the actions of individuals and cor 
i Ma ’ 1 0 porations where restraint of trade is concerned Mr. Wyman’'s 
105 16,318 ; 74 article cites instances in which the border line was passed 
a or 2 722 1 920 11 4 placing individuals and companies in the light of violating laws 
Denmark 26 4.0552 Printed Salesmanship ran an article, “Dressing Up the Dot 
A mamemy 102 19.850 > ‘Shi ted Lins It cited instances in which order blanks were as 
@eemena IAT 7 411 =) 40 818 : 451 handsomely printed as catalogues and other sales promotional! 
Italy 7 13.927 1 1.400 8 T29 material Usually the order blank presented by the salesman 
Latvia ° 605 is printed without thought to selling value The order blank 
Lithuania 1 100 used by the Bankers’ Supply Division of The Todd Company 
Netherlands 45 : was illustrated to show the effectiveness of well planned and 
Norway ‘ executed order forms 
ley “ ; x Printers’ Ink published “Placating Customers When You 
Spain : j Can't Fill Their Orders,”’ citing cases in which manufacturers 
Sweden “0 2 271 were disorganized through fire or removal of production plants 
Switzerlan 47 9 2.660 The Bassick Company consolidated its two plants, moving one 
United King ’ 41.650 84 1.86 to Bridgeport, Con: Stocks had been built up in anticipatior 
Canada 10 14,12 28 4,249 I = ON of the change, and interruption to production tut demand 
Honduras = oe increased, and shipments were delayed. The article in Printers 
Panama =) . Ink told how customers were given unusual transportation ser 
— i -.40) 2.001 1 4 vice in order to avoid inconveniencing them 
‘ : i" ” 
Trinidad an robag 8 > 
Cuba } 1a 
ae . = ; Analysis of U. S. Trade with Far East 
Hait Repub f I QT The division of regional information, United States Bureau 
Argentina 19.61 I 1.400 7 1.424 of Foreign and Domestic Commerce Washington, Db. C has 
Bolivia ' aw 1,90) issued No. 74 in its Far Eastern series This is a comparative 
Brazil . uv 0.509 : inalysis of the exports and imports for the calendar years 1927 
> ae we 3 300 : "Sand 1928. This bulletin is available to business houses with 
Colombi t 1.29 i 410 1 : 
Is 8 14) out < arge 
T izvuay ‘ s > 
Venezuela 19 2.54 3 25 
China m) 5200 When he lends a helping hand the average man makes so 
Java and Ma 11 3.60) . . much noise that it spoils the effect Unck Dick” in the 
Japan 1 > 5G4 l 1.817 1 0 _ " 
1 Berloyalist (The Berger Manufacturing Company) 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“My conviction is that science, though it has 
evidently conquered dogmatic theology based 
on biblical texts and ancient modes of thought, 
will go hand in hand with religion; and that, 
although theological control will continue to 
diminish, religion, as seen in the recognition of 
‘a power in the universe, not ourselves, which 
makes for righteousness’ and of the love of 
(sod and your neighbor, will steadily grow 
stronger and stronger.”"—Andrew D. White 
(1894). 

* 

“The earnest, sincere heretic is one of the 
greatest friends true religion can have. Here- 
tics are among God's greatest servants. Christ 
was one of the greatest heretics the world has 
ever known. He allowed himself to be bound 
by no established orthodox teachings or be- 
liefs.’"—R. W. Trine. 

* x 

“Jesus of Nazareth forced no man to believe 
his doctrine nor to adopt his philosophy. Yet 
for disagreement with things afterwards re- 
corded about Him and for things recorded in 
the history of the Hebrews millions were put 
to death.”’°—( Selected. ) 

* * 

“Mind, when we come to see what it is, may 
be one: perhaps must be one. The habit of 
unconsciously regarding the powers and facul 
ties of mind as separate entities, like the or- 
gans of the body, has its risks as well as its 
uses; and we cannot too often remind our- 
selves that this 1s a mere device to facilitate 
thought and speech.”—Drummond, “The 
\scent of Man.” 


“Better know less, and yet express what you 
know in good will, than to know more and let 
your humanity suffer a loss, or never to use 
for love’s sake what you know. The law is 
plain; it has ten thousand illustrations. Appeal 
to common experience. When are vou hap- 


piest? In the hours of your highest good will. 
Who are the most contented of men? Those 
whose good will flows most freely.” Dole, 


“The Ethics of Progress.” 


‘As his (man’s) body is made of the stuff 
that shines in the stars, so his thought and his 
goodness, his will and his love, are of the in- 
visible life which makes the stars shine.” 
Dole, “The Ethics of Progress.” 











“In the very depths of consciousness you 
should hold to the perfect image; in all your 
thoughts this image of perfection must be up- 
permost. Whatever you do, see that you think 
of it as perfect. Strive to see perfection at all 
times. The artisan who does perfect work has 
first the perfect mental image. By holding to 
this image he causes its perfect manifestation 
to appear. 


“Learn to rely upon spiritual understanding 
to make your way clear. Whatever the prob- 
lem, let its solution be revealed to you through 
the higher mental and spiritual forces. 


“Do not think of spiritual inspiration as 
something mysterious or uncanny. When you 
know the spiritual truth about any situation, 
you are inspired with truth. Do not think of 
spiritual inspiration as belonging entirely to 
religion or to religious things. The truth about 
vour daily affairs is also part of the great uni- 
versal truth. 

“The wisdom of your indwelling Spirit is 
mighty to direct you aright in every situation. 
Whatever your problem or whatever the de- 
mand, the wisdom of Spirit is equal to the 
occasion. 


“Power and authority and might are yours. 
Meet every situation with a realization of your 
power. 

“Spiritual understanding reveals itself to you 
when you make contact with the inner forces. 
Truth is demonstrable and scientific, 

“In no way think of lacking faith in what 
you can do. Know yourself aright. Know 
that you have definite ability and power. Know 
that you have wisdom and understanding. 
Realize that you have faith in yourself and in 
whatever you undertake. 

‘Be ready to have faith in other men and 
their work, providing their ideas and their be- 
liefs are good and constructive. Have faith in 
good wherever it is found. Encourage others 
to have faith in themselves and to have faith 
in their good. 

When we cease looking upon things which 
are not the highest, the imagination does not 
become adulterated with that which is not ac- 
cording to truth. When we no longer let hate, 
fear, and adversity into our imagination, we no 
longer make mental images of such negative 
things.”—Unity. 
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EBERHARD FABER, 
PRESIDENT, EBERHARD FABER PENCIL 
COMPANY, BROOKLYN, CELEBRATES 
THE FIFTIETH ANNIVERSARY OF HIS 
CONNECTION WITH THE BUSINESS AND 
THE SEVENTIETH ANNIVERSARY OF 
HIS BIRTH. — PORTRAIT AT 70 AND IN 
EARLY MANHOOD SEE Pace 31) 
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AMERICAN OR FOREIGN 


S TARIFF revisions go, the 
A Tariff Act of 1929 may not in 
volve so much of a shake-up of cus- 
toms duties on imported merchan 
dise. It is conceivable that 
members of the equipment 
trade may have dropped the whole 
subject from mind after they heard 
that the 71st Congress, at its extra 
session, this spring, would deal only 
with the tariff inequalities that affect 
farm produce and a few other items 
That view of the tariff situation is 
perhaps too hasty in that it assumes 
that all there is to the tariff is the 
That is to say, the 
levies made to equalize the foreign 
with the American cost of manufac 
ture. 


some 
office 


rates assessed. 


Valuation a Problem 

Back of the rates, especially the 
rates fixed on a percentage basis, is 
the matter of the valuation of im- 
ported goods. At first glance this 
might appear no more than an ad- 
ministrative detail. Indeed, it is so 
treated in writing our tariff laws. 
But gradually, as the years have 
piled up and international competi- 
tion has taken on its new zest since 
the war, this question of valuation 
has forged to the front as the most 
acute and farthest-reaching issue of 
the whole tariff complication. It 
occupies that position in the tariff 
program of 1929 and it may help 
to delay the completion of that pro- 
gram well into the summer. 

Valuation of imports has become 
a controversial issue because busi- 
sentiment is divided as to 
whether American valuation, so 


ness 


called, or foreign valuation shall 
prevail. To understand how this 
question of Federal policy enters 


into the very fabric of everyday 
competition in the office equipment 
trade it is necessary to realize the 
contrast between American valua- 
tion and foreign valuation as a basis 
of fixing the handicaps which Uncle 
Sam imposes on foreign goods in 


Written Expressly for Office Ap- 
pliances by Waldon Fawcett 


favor of wares made in the U.S. A. 
Under American valuation every ar- 
ticle of foreign manufacture 
brought into this country would be 
appraised for duty purposes at the 
price at which the American coun- 
terpart is sold in this country at 
wholesale. But there are instances 
or have been instances in which it 
was impossible to find an American 
counterpart of a foreign article. So 
recognition has been given to for- 
eign valuation—an appraisal device 
which accepts the price at which 
goods are sold by the pre xlucer over- 
seas to the American importer. 

If American and foreign manu- 
facturers had not, oftener and oft- 
ener, crossed one another’s paths, 
the quarrel over the double standard 
of valuation might never have 
broken. But there are few prod- 
ucts, however distinctively Ameri- 
can but what are beginning to be 
challenged, at least in a small way, 
by foreign products. An example 
in point is seen in the entry of type- 
writers of German manufacture. 
Facing sharper competition, Ameri- 
can sellers in many lines have come 
to look with suspicion upon foreign 
valuation as a possible vehicle. of 
price jugglery. 


Query Foreign Appraisal 

Unrest has risen in recent years 
with the passing from mouth to 
mouth of a number of stories of in- 
stances in which foreign exporters 
have facilitated glaring undervalu- 
ations on the part of American cus- 
tomers. Indeed, gossip has it that 
there are certain lines of trade in 
which it is the accepted routine for 
foreign sellers to voluntarily offer 
customers in America fictitious bills 
of sale as evidence of low foreign 
valuations. Nor is the doctoring of 


VALUATION 


invoices the only ruse that clouds 
with uncertainty the actual cost price 
of many commodities that are now 
brought in to contest the American 
market with home manufactures. 
Super difficulties are encountered 
in figuring the value of goods that 
come into the United States on 
other than a straight sale basis. For 
example, many foreign houses are 
learning that a certain section of 
American trade may be coaxed by 
the free deal in one guise or an- 
other. Then too, the international 
consignment business is jumping. 
Quantities of foreign goods in di- 
verse lines are being consigned by 
foreign manufacturers or shippers, 
—consigned either to themselves in 
this country or to American agents 
or dealers. In the case of staples, 
bought and sold in the open inter- 
national market it is hard to fool 
the American appraisers. But al- 
most any sentry may be baffled by 
new specialties sent in actually or 
ostensibly on the consignment basis. 


Question of Costs 


Mounting pressure of competition 
has been sufficient to cause an in- 
creasing number of American busi- 
ness men look askance at the for- 
eign substitutes coming at the other 
fellow’s price, so to speak. That 
gathering unrest caused the agita- 
tion for a universal rule of Amer- 
ican valuation the last time the tariff 
was revised. Since then fuel has 
been added to the flames by the at- 
titude of foreign manufacturers and 
certain foreign governments toward 
the special agents of the U. S. Gov- 
ernment sent abroad to ascertain at 
first hand and by independent in- 
vestigation the actual selling price 
of the goods shipped to America. 
Likewise, to ferret the differences 
between foreign and American costs 
of manufacture. This last, as a 
means of determining when foreign 
interests are “dumping” their goods 
in the United States. 











oR 
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P 


France was the first foreign 
power to take the position which 
stirring up sentiment 


has resulted n 
for a change in the basis of value 
on imported goods. The Govern 
ment of France asked for the with 
drawal from that country of all spe- 
agents of the U. S. Treasury 
and requested that all U. S 
consular from mak 
ing inquiries in relation to the cost 


cial 
7 
ais) 


refrain 


agents 


of manufacture or the _ invoice 
values of foreign merchandise in 
the markets of that country. Other 
countries have since made similar 


requests Leading business men 


have told the framers of our new 
tariff law that is to say the mem 
bers of the Ways and Means Com 


mittee of the House of Representa 
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valuation. They merely insist that 
the foreign standard of valuation 
has demonstrated itself to be im- 
practicable and they ask its repeal 
and replacement by some “workable 
standard” which qualified experts 
will devise. The trade associations 
are emphasizing in this connection 
the fact that all experience has 
shown that in neither general nor 
particular industries is there a stand- 
ard or uniform domestic or foreign 

f production. Instead, the 
cost of production varies greatly 
within the same industry at differ- 
ent times and in different 
Cost of goods is declared to vary 
even more widely in the foreign 
field than in the domestic field ow- 
ing to the unstabilized conditions 


cost oT 


places. 





proportion of the basic patents are 
now expiring or soon will expire 
and the way will be opened to the 
competition | of foreign manufac- 
turers 

With some branches of the office 
equipment trade the interest in the 
discussion over import valuations 
must be potentional or sentimental 
rather than immediate and practical. 
For instance, take the case of the 
office furniture industry Other 
branches of the furniture industry 
have made graphic representations 
at Washington regarding the com- 
petition which they face, thanks to 
the scales in European 
factories, etc. But the producers of 
office furniture, neither nor 
wood, have, presumably anything to 


low wage 


steel 


worry over in this same connec- 
tion. Nevertheless, the office equip- 
ment trade is not entirely free from 
that intercommodity competition 
which has been injected so sensa- 
tionally in other fields. On that al- 


that have prevailed in many coun- 
tries since the war. 


tives and the Finance Committee ot 
the Senate that now that France and 
other countries have blocked our in 
telligence service, foreign valuation 


is no longer a possible method of 


Patent Expirations 
some of the office 
the delicate prob- 


In the case of 
equipment lines, 


issessing duties for customs entry ——. Gene 
ind that instead there must be lem of finding the basis of valuation lignment the office furniture people 
adopted a basis of value within the that will adequately protect Ameri- may have to make common cause 
jurisdiction of the courts of the can industry is complicated by the with other manufacturers of furni- 
United States expiration of patents. Take, for ture. 
example, the situation with respect : 
Ad Valorem Basis to mechanical pencils. The inven- Period of Adjustment 
It is scarcely necessary to explain tion and development of the me- One consideration that restrams 


Congress in its enthusiasm for any 
new deal in import valuations is the 
fear that business would be serious- 
ly disturbed while the country was 
adjusting itself to the new method 
of bookkeeping and while the Fed 
eral courts were deciding the many 
knotty questions of interpretation 
that would be sure to come up. One 
of the underscored arguments in be- 
half of American valuation is that 
it has been successfully applied to 
chemicals. But to make it feasible 


chanical pencil in its various practi- 
cal forms is distinctly an American 
achievement. But a considerable 


that all this hub-bub as to the prop- 


} 


er tor ni 
of tariff tolls 
and materials that 
id valorem Where specific 
duties are there is no 
trouble. Which is the explanation 
persons, both inside 
outside (Government 
a dream of collecting ad- 
om all imports on the 
lhe more conserva- 


ase guring the percentages 
has to do with articles 
pay duty on an 
haste 

assessed 
of why some 
ind circles, 
cherish 
mission fees f1 


specific basis 


tive element vet holds. however. . Ii ; 
- ¢ wes = te ' + as on ~ 
that there are many classes of goods - os ee une ale “er vy 
. SG, Se ge ee RE Te } 
that cannot hy rly taxed on a now enrenc \ wnen maiancing do 


mestic goods against foreign wares 
and not insist that articles to be 
comparable shall be virtually identi- 
cal. Foreign articles must be 
matched in appraisal with U. S. 
manufactures for which thev are 
practical substitutes. 


specific basis 


the National As 
sociation of Manufacturers in their 
requests to 
so far 


' 
spokesmen | T 


Congress have not gone 
recommend a change to 
\merican standard of 


is To 


iT exclusive 





THE 


HON. MARTIN R 
CARLSON 


Commercial Stationer Illinois Governor Pro Tem dent pro tem of the Senate, is next in line of succession. 
Senator Martin R. Carlson of Carlson Brothers. Moline. But on Saturday, March 2, Mr. Sterling returned from 
Ill. pre ent pro tem of the Illinois State Senate. was Florida, his train entering Illinois early that morning. 
Gove s for a da 1a half not long a hus, at exactly that time, he replaced Senator Carlson as 
Her ; it \cting Governor and retained the post until Governor 
Cc | re left Thursda February 28, for Immerson returned to Springfield the following Tuesday 
Wa ‘ th re il f President Hoover evening 
Che ¢ iin crossed the Indiana boundary line at During the incumbency of Acting Governor Carlson the 
00 The constitut f Illinois provides iftairs of the people of Illinois were in good hands. At an 
that eaves the state the Lieutenant Gov ippropriate time a tew years hence the people might well 
é r shall ta his p rs. But Lieutenant Gov remember the Moline stationer and insist that he serve the 
é ed R. Sterling was in Florida, so that his powers state in an executive rather than a legislative capacity. He 
automatically ssed on to Senator Carlson, who, as presi will get our vote if nominated. 
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THE MODERN BUSINESS TREND 


NOTE 


playing an important part in the recommendation, installation and sales of office appliances. 


Office Appliances is glad to present evidence that more and more certified public accountants are 


The address re- 


viewed below was given by one of the foremost authorities on public accounting and business engineering and 
strikes the keynote of the modern trend in business. 
Mr. Morse in his opening remarks observed that a visit to the doctor implies some special condition de- 


manding expert advice. 


tion, who are more and more becoming business specialists and organization engineers. 


When business is ill, the business man consults a certified public accounting organiza- 


The great difference 


between a mere bookkeeper and a certified public accountant is that the bookkeeper knows how he does it and 


the certified public accountant knows why. 


The certified public accountant is entering on a broader field in 


which he demonstrates to his clients that he is not only an expert in modern accounting, but equally proficient 


in the latest office short cuts, providing greater accuracy, speed and economy. 


] [ IS almost unbelievable what 
startling developments have taken 
place recently in office machines. 
Those of you who have not been 
able to spare the time to closely 
study certain recent products of 
foremost business machine manu- 
facturers, will find it necessary, | 
believe, to largely revise your con- 
ceptions of such office machines. In 
some instances there is little resem- 
blance in the scope of work handled 
as between the former models and 
the latest inventions. The address- 
ing machine is no longer accurately 
defined by that term. The latest 
Addressograph inventions go far 
beyond the realm of envelope ad- 
dressing. The tabulating machine 
has now been developed to things 
we were told were impossible only 
a few years back. The cash register 
of yesterday is today the father of 
an automatic accounting system 
which is rapidly replacing systems 
many of us only a short time back 
considered the latest expression of 
modern accounting practice. Similar 
developments in adding, billing and 
calculating machines, in registers, 
typewriters, automatic files, time 
recorders, and signal and communi- 
cating systems are rapidly changing 
the entire character of office work 
as we have previously known it. 


Give More Study 


Because of the rather spectacular 
results a number of the leading 
manufacturers are achieving in ex- 
tending the applications of their 
latest inventions into entirely new 
and larger fields of accounting and 
recording work, I am not alone in 
believing that the time is here when 
we must give such developments 
more earnest study than possibly we 
have in the past. To me, this seems 
very necessary if we are to increase 
the prestige of our profession and 
do full justice to our clients. 


The importance of such special 
study and investigation on our part 
was forcibly brought home to me 
recently by a 


Mr. 


statement of 


Selected from an Address De- 
livered by Perley Morse, C. P. 
A., of Perley, Morse & Co., 
Certified Public Accountants, 
New York City, Before the An- 
nual Convention of the Ameri- 
can Society of Certified Public 
Accountants at New Orleans, 
October 9-12, 1928.—Taken 
from a Brochure Issued by The 
Addressograph Company, Chi- 
cago. 





A. W. Shaw, the eminent business 
authority and publisher of The 
Magazine of Business. Speaking 
before a group of manufacturers in 
Chicago, Mr. Shaw said, in effect: 
“Our present large combinations 
of business interests — commonly 
known as mergers or consolidations 
would have been practically im- 
possible of operation before the per- 
fection of super-speed, error-proof 
office machines which have been re- 
cently developed. Without such 
automatic business tools those rap- 
id-fire results and hour-to-hour rec- 
ords so vital to profits could not 
be secured soon enough to avoid 
losses which would be almost fata! 
to such large enterprises.” 
Increased Assets 273 Per Cent 
To illustrate Mr. Shaw’s point, 
let us take as a typical example the 
General Motors Corporation. Since 
1918—or during the last ten years 
the General Motors has increased 
its assets 273 per cent. Surely it 
is unnecessary to point out to a body 
of certified public accountants what 
a tremendous burden falls on the 
office organization during such an 
enormous business growth. There- 
fore, it is not surprising that we find 
in every division of the General 
Motors Corporation such scientific, 
large-scale application of the latest 
automatic business machines to ad- 
ministrative routine work of every 
description. In no other way could 
the administrative forces keep step 
with the ever-lengthening strides of 
the manufacturing and distributing 
forces. 


Continuing, Mr. Morse said: 


You gentlemen who have been 
studying and analyzing for so many 
years the dollars and cents results 
of business realize more keenly per- 
haps than do some of your clients 
what far superior results, from a 
cost and efficiency standpoint, have 
been achieved in the manufacturing 
division of business. as compared to 
the office or marketing divisions. 
While manufacturing costs in prac- 
tically all lines have dropped to an 
amazingly low point in the past dec- 
ade, administrative and selling costs 
in most businesses have gone up sur- 
prisingly. For years business as a 
whole has concentrated its brains 
and resources on the job of making 
a better product for less money. 
How has this result been accom- 
plished? Mr. Henry Ford, in a re- 
cent interview, gives you the answer 
in one sentence— 

“We never put on the back of a 
man work that a swift, accurate ma- 
chine can do better.” 


More Pay for Brain Work 


Now that such a satisfactory sit- 
uation exists in the factory, busi- 
ness is focusing its attention on the 
administrative and marketing divi- 
sions. Here is a fertile field for the 
certified public accountant. No 
greater opportunity exists for mem- 
bers of our profession than in the 
present drive for lower administra- 
tive and selling costs. But, in the 
office, as in the factory, victory will 
come to him who is most skilled in 
scientifically replacing slow, tiring 
hands with swift, accurate machines. 
In the words of Mr. Thomas A. 
Edison : 

“The time will come when the 
machine will do everything that de- 
mands only routine operations, and 
when everyone who works will work 
with his brains more than with his 
hands.” 

This time is approaching far more 
rapidly than some may realize. 
When it does come, the office work- 
er will profit fully as much, if not 
more, proportionately, than his em- 
ployer. Describing the effect of 
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tant 

transportation improvements on _ system. It was a difheult assign 
wages, one economist has just ment \ntiquated tax laws neces- 
poimted out that one dollar per day sitated revision of the statutes by 
was the average wage when oxen the State Legislature Politicians 
constituted our transportation meth seriously impeded progress by thet 
od, as against ten dollars per day’ efforts to protect “the faithful” on 
at present, now that we have the the county payrolls 


locomotive. While | do not presume 
to predict that the present wages of 
office workers will be increased ten 
times through the 100 per cent ap- 
plication of machine methods to 
office routine, it is obvious that in 
brain work 


creased will merit in- 


( reased pay 
Important to Reduce Expenses 


It is probably true that members 


will always con 


ot our profession 

tinue to specialize largely on the 
strictly accounting phase of busi 
ness. But in rendering such service, 
vou have undoubtedly observed as 
have |, that the chief executive does 
not always possess an “accounting 


consciousness.” He is not only too 


busy—but frequently he is not in 
clined to go very deeply into the de 
particular accounting 


recommending 


tails of the 


you are 
(Ince you have his confidence 


system 
and 
your recommendations have been ap 
proved by the accounting officer 

the chief executive generally 
his approval also, without delving 
tar into the reasons why. From 
one this attitude might be 
considered a compliment ; but again, 
»o tar 


gives 


var\ 
angle, 
a lability as the 


it may be 


executive head has concrete proof, 


the benefits of our service may 
eventually appear somewhat intan 
gible. Now, let us consider how 
much stronger our position with the 
head of the organization will be 
when we can also show conclusive 
proof of important reductions in 
ulmuinistrative routine expense 
An Actual Experience 
Here's a case that illustrates my 


point It is the experience of one 
of our profession in serving a gov 
ernment client, rather than a com- 


mercial organization. 
gentleman 
public 


lor many vears this 
has specialized in certified 
accounting, as applied to municipal, 
county and state government de- 
partments. Some time ago he 


retained by the board members of a 


Was 


county, having as its seat one of our 


largest cities Members of this 
county board, for the most part, 
were successful business men. On 
assuming ofhce they found the ac- 


counting system and administrative 
methods antiquated—particularly in 
the tax department They author 
modernization of 
and tax collection 


ized a complete 


the entire county 


Clerical costs so far exceeded 
available revenue that county 
board ordered drastic payroll re- 
ductions. Considering the amount 
of clerical! work absolutely required, 


the 


even with a greatly simplified sys 
tem, the certified public accountant 
in charge realized that the required 
payroll economies could be effected 


only in one way—namely, by re 
placing hand methods with ma 
chines. 

Although he possessed quite a 
complete working knowledge otf 


principal office machines and equip 
ment, this accounting engineer was 
determined not to overlook any pos- 
sible advantages. he scientif 
ically charted every device on the 
market—first, by kind of work per- 
formed ; second, by savings claimed: 


SO 


then, by original cost, upkeep cost, 
Next, he visited the man- 
ufacturers of those machines he 
considered most applicable to the 
job in hand, and laid his problems 
before them. 


et cetera. 


Effected Amazing Savings 


The direct money savings he thus 
for taxpayers are truly 
In the tax department, 


effected 
amazing 
for example, he installed the latest 
superspeed tax billing Addresso- 
especially designed for tax 
work. Ata speed fifty to one hun- 
dred times taster than any other 
methods, these latest mechanical! de- 
velopments plus machines for 
making extensions—handle the en- 
tire tax accounting and tax billing 
job without a single scratch of a 
In one motion, even the long- 
descriptions are 
on tax bills, 
fed at the 


graphs 


pen. 
est legal property 
automatically typed 
which are automatically 


rate of 7,500 an hour and carbon 
copies simultaneously made. At the 
same operation § respective — serial 


numbers for volume and items are 
addressographed, as well as the tax 
holder’s name and ad- 
dress, or mailing address if differ- 


residence 


ent than property location address. 


te 


Many other forms were written 
and extended entirely by the machine 
which, it was demonstrated, were ac- 
tually producing tax bills for two 
and a half cents each as against 
twelve cents by hand: second, that 
former tax bill writing costs were 
to $233,000 annual 


being reduced 
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saving: third, that serious losses of 
taxes through the omission of billing 
certain taxpayers had been positively 
eliminated; fourth, showing of a 
very large annual saving in dollars 
and through the elimination 
of needless clerical, postage and sta- 
fifth, he was able 


cents 


tionery expenses ; 
to show a gain of thousands of dol- 
lars in county revenue by reason of 
additional interest on public funds 
due to earlier collections. 

Mr. Morse quoted some informa- 
tion obtained by the Nation’s Busi- 
ness for September which showed 
that 500 of the answers of 
3,472 business readers referred to 
cutting down costs by the use of 
office machines. One prominent 
business man device that 
saves a $000 clerk saves the inter- 
est on $10,000. 

The centralized Comptometer bu- 
reau of a big petroleum corporation 
saves $7,500 a year. A big New 
York life insurance company saves 
$75,000 by automatically writing 
their premium notices, receipts and 
other forms. A famous moving pic- 
ture concern saves $22,000 a year 


over 


Savs a 


with the new type of accounting ma- 
chine recently developed by the Na- 
tional Cash Register Company. A 
dairy company of Chicago saves 
$6,000 per year by the use of El- 
liott-Fisher machines, and so on the 
instances could be multiplied almost 
indefinitely. 
In closing, 


Mr. Morse said: 
Modern Doctors Prescribe 
Modern Remedies 


me leave this 
Che modern doc- 


In closing, let 
thought with you 
tor prescribes modern remedies. To 
keep informed of the latest medical 
and surgical discoveries, the mod- 
ern doctor attends clinics, just as we 
are now attending a clinic held by 
our profession. As is true of the 
modern physician or surgeon, the 
methods of the modern architect are 


vastly different today, than they 
were a few years ago. Like the 
doctor, the architect must keep in- 


formed on the latest research devel- 
opments relating to materials, heat- 
ing, lighting, ventilation, interior 
decorating, et The archi- 
tect also keeps abreast of the latest 
inventions in heating apparatus, ele- 
vators and similar building services, 
which attract and hold tenants, in- 
sure safety, reduce maintenance 
costs and build profits. 


Want Better Systems 


cetera 


We, as certified public account- 
ants, are frequently called in to doc- 
tor sick business conditions. Be- 
cause we plan and complete account- 
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ing and administrative systems, we 
are the architects of modern busi- 
ness. Therefore, should we not go 
further than to plan and install sys- 
tems that will accomplish merely 
certain accounting results? What 
our clients want is not more system 
—but better systems, which elimi- 


words of Mr. T. J. Watson, presi- 
dent of the International Business 
Machine Corporation: 

“Red tape means red figures.” 

Therefore, should we not give 
fully as much thought to how our 
systems are to be operated, to make 
sure of eliminating red tape? Thus, 





derive from our service not only 
good workable systems, but also the 
lowest operating costs—which are 
possible only with the latest business 
short cuts. When our results match 
this ideal objective, we can indeed 
say with truth, as well as with pride, 
that we are Organization Engineers 


nate “red tape’; because, in the 


we can be sure that our clients will 


—all-around Business Specialists. 








A LETTER FIFTEEN FEET 
LONG.—No, dear reader, this 
isn’t as formidable as it seems. 
The letter. addressed to the 
Hon. Anthony M. Ruffu, Jr., 
Mavor of Atlantic City, N. J., 
was written on the fourteen ton 





Giant Underwood typewriter, 
which is part of the Progress 
Exhibit of the Underwood El- 
liot Fisher Company at Garden 
Pier, Atlantic City. The me-— 
chine is eighteen feet high, and 
the letter is nine feet wide and 
fifteen feet long. Nope: Mr 
Tangora didn’t write it. 











Twenty-fourth International Typewriting Contest 

The red letter event of the year among speed typists 
will be the twenty-fourth annual International Typewriting 
Contests to be held at Toronto, Canada, September 28, 
1929. The event will be held at 8:00 p. m. in Massey Hall, 
Victoria and Shuter streets. Class I is the World’s Cham- 
pionship contest—one hour's writing from printed copy— 
Class 2 will be the World’s Amateur 
from printed 


open to all typists. 
Championship contest—30 minutes’ writing 
amateur who has not previously won 


Novice 


copy 
this 
Championship 
students who have not used a typewriter in any way pre- 
vious to August 1, 1928, and who have been trained solely 


open to any 
Class 3 will be the World’s 
15 minutes from printed copy 


event.” School 


open to all 


by the school from which the entry is made. 

In Class 1 the will 
Champion Typist”; receive a gold 
his (or her) name inscribed on the new bronze International 
A silver medal will go to the second place holder, 
and bronze medal to third. Entrance fee, $25. 


In Class 2 will receive title, “World’s 


“World’s 


and have 


title, 
medal 


winner receive the 


will 
trophy. 


winner Amateur 


Champion Typist”; will receive gold medal, and will have 
name inscribed on the International Amateur Champion- 
ship Trophy donated by the Hon. C. C. Young, governor 
of California. Second prize, silver medal; third, bronze 
medal. Entry fee, $10. 

In Class 3 winner will bear title, “World’s School Novice 
Champion Typist”; name will be inscribed on the World's 
School Novice Championship Trophy; will also receive 
gold medal. Second prize, silver medal; bronze medal to 
third. Entry fee, $2.50. School entering the winner will 
hold trophy for one year, and its name as well as that 
of the winning student will be inscribed on the trophy. 

The Governor Alfred E. Smith American School Type- 
writing Championship Trophy will go to the school in the 
United States entering the student in this class who makes 
the highest record of any United States contestant. School 
will hold trophy one year and its name and the name of 
the winning student will be engraved thereon. 

Additional particulars may be had from J. N. Kimball, 
International Contest Manager. 150 Nassau street, New 
York City, N. Y. 
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EDITORIAL 





Our Office Specialties Exports Gain. 

CCORDING to recent Commerce Reports of the 

United States Department of Commerce, almost 
the only item of the office specialties list which did not 
show a gain in exports during 1928 were standard 
typewriters, which fell off slightly from the mark 
established in 1927. But the 1928 figures were con 
spicuously above those of 1927 and still farther above 
those of 1925 and previous years. But even in type- 
writers we cannot complain, for the 1928 exports of 
portable and rebuilt typewriters brought the totals for 
classification well above the 1927 mark. 
slightly less in 


the entire 

Exports of typewriter parts were 
terms of money in 1928 than in 1927, and two other 
iffice machinery items fell off a little. In every case 
figures are given prior to 1927 we find a gain 


1928. 


where 
during 

In the furniture line, exports in wood showed a gain, 
hut apparently in steel furniture, including safes and 
vaults, the figures were less encouraging. At the mo- 
ment we have not the data on steel files, desks, etc., 
exclusive of safes and vaults. 

But the whole trend of the export market 1s upward, 
and 1929 is going ahead, apparently, with open throttle. 


<> 


The New Secretary of Commerce 

[' IS not always that a man is in a position to pick 

out his own successor in a job in which he has dis- 
tinguished himself, nor is he always so fortunate as 
President Hoover in being able to pick a man whose 
conspicuous character and ability give asurance that the 
old job will be carried on as the predecessor would 
Chicago people feel a sense of satisfac- 
tion that the President has selected so excellent and 
experienced a man as their fellow citizen, Robert P. 
Lamont, as Secretary of the United States Department 
of Commerce 

Mr. Lamont was born in Detroit, December 1, 1867, 
and graduated as a Bachelor of Science in Civil En- 
gineering at the University of Michigan in 1891. He 
was engineer in the laying-out and construction of the 
World's Columbian Exposition in Chicago in 1891-2; 
secretary and engineer for Shailer and Schinglan, con- 
1892-7; first vice-president of the Simplex 
Railway Appliance Company, 1897-1905; first vice 
president, American Steel Foundries, 1905-12, and 
president of that organization since 1912. Until his 
recent appointment as Secretary of the Department of 
Commerce he was chairman of the Board of the 
Griftin Wheel Company and director in no less than 
nine of the foremost banking and industrial concerns 


have it done. 


tractors, 


in and near Chicago. 

During the late war he performed valuable service, 
part of the time as chief of the Procurement Division, 
(irdnance Department, Washington, D. C. He retired 
from the service in 1919 with the rank of general. He 
represented the United States Chamber of Commerce 
on the imternational committee for the study of Euro- 
pean economic conditions, and upon various committees 
concerned with foreign trade. 

[It is understood that Mr. Lamont was drafted into 
the position to which the President has appointed him. 
However, it is said that he is used to that 
for after his first job, all the others have come to him 
| 


pre cess, 


unsolicites 


While some angles of the commerce secretaryship 
will open up new fields of experience, his ability, adapt- 
ability and personality will carry him through success- 
fully. The President has known him for years as a 
fellow engineer who knows his business and can tell it 
to a layman in understandable language. And Herbert 
Hoover almost never makes a mistake in his judgment 
of men. 

<--> 
Some Celebrities Line Up 

MONG the last names in Orrice APPLIANCE'S 

Guest Book as we went to press with the present 
issue were W. Neill Stewart of Dallas, Texas, former 
president of the National Stationers’ Association ; Ivan 
Allen of the Ivan Allen-Marshall Company, Atlanta, 
Ga., former president of the National Stationers’ Asso- 
ciation, and R. H. Browne, senior member of the 
Browne-Morse Company, Muskegon, Mich. Our im- 
pression taken from interviews with all of them was 
that the office furniture and stationery business is flour- 
ishing. All had something interesting to say with ref- 
erence to conditions in their respective communities 
and in the field generally. Cur own contacts in every 
division of the field indicate great activity and lively 
trading. 

This is not only true of domestic but 
according to reports from various trustworthy sources, 
it is true of export business as well. The statements 
made elsewhere on this page refer to a period a few 
months earlier than the present, but we understand 
that demand is keeping up in other lands and_ that 
month by month the general average is mounting to 
new figures. 


business, 


<-> 

William I. Currie 

N OLD FRIEND 
cares and responsibilities of earth, and we sin- 
cerely regret his passing. In the columns headed, 
“Passed Away,” are some details of the busy and use- 
ful life of Will Currie. But the editor here adds a 
tribute of friendship that lasted throughout the years 
and brightened many a shadowed corner of life. Will 
Currie was in every way manly, but he also had that 
quality which in women we call winsomeness. The 
last words he said to the writer were at one of the 
business shows, when, putting his hand to his lips, he 
whispered, “Say what you will of me, but keep me out 
of ‘Passed Away.’ But that—being no givers of 
physical immortality—we could not do. Every time 
we look at that heading we somehow personalize it, for 
each and every one of us—shall fulfill the 
sexton, and one by one be gath- 


has slipped away from the 


” 


we, too 
words of the old 
ered in. 
<-> 
In Aid of the Helpless 

HE Stationers’ Association of the United Kingdom 

has sponsored a benevolent fund to relieve sta 
tioners who are unable to care for themselves in illness 
\. E. Owen-Jones, chairman of the Fund, describes 
touchingly how the inarticulate need of a stationer re- 
cently passed to his reward brought the Fund into 
When the General Secretary made this man’s 
flowed in, 
Thus the 
Fund, previously discussed, was made permanent. The 
experience of helpfulness has been duplicated here, and 
the means, as in Britain, should be made permanent. 


being 
circumstances and condition known, mone, 
and his last days were made comfortable. 
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VICTOR EXPORT MANAGER 
VISITS WEST INDIES No. 1 
Evan Hansard, export manager 





of the Victor Adding Machine 
Company Mario Mansfield and 


G) 


Pascual Negroni, of the firm of 
Mansfield, Negroni & Company 
of Santo Domingo City The 


picture was taken on the roof 
of Mansfield, Negroni & Com 


pany's 150—-vear-old building 
No. 2: This picture is of Mr. 
Hansard just after irrival at 
Santo Domingo City from Port 
iu-~Prinece Haiti. The airplane 
n the background brought him 


ver The planes are operated 
by the Pan American Railways, 





Incorporated, of whose splendid 
ervice Mr Hansard speaks 
very highly The large tri-mo 
tored planes provide all the 
omforts of home with safety 
is well Mr Hansard saved 


considerable time by using this 
modern means of travel. No. 3 
E. J. Pawley, Jr., of the Paw 
ley Sales Company, Port au 
Prince, Haiti, and Mr. Hansard 
The picture was taken in front 
of Mr. Pawley's home No. 4 
BE. J. Pawley, Jr., and Mr. Rick- 
ird of the Pawley Sales Com- 
pany, together with Mr Han 
sard, on his arrival at Port au 
Prince 

















Gifts jor HON” 


Physi to seth sol 











MODERN MOVING METHODS.—Maddux Airlines, Inc., used ANOTHER SCHWABACHER-FREY WINDOW WHICH 
office ATTRACTED ATTENTION FROM LOS ANGELES RESI- 


iirplanes quite appropriately in moving some of the ; . 
DENTS.—The fruit of the fountain pen tree is Sheaffer Life- 


equipment to their new airport at Glendale, Calif. Here we ‘ 
see workmen loading an Underwood typewriter into one of time pens. Here are pens, pen and pencil sets, desk sets, 
the aerial moving vans etc., all appropriate gifts. And “Skrip.’’ the Sheaffer ink, is” 


honored with a position in the front row 


DISPLAY OF RA 
DEVICES IN A 
ILLUMINATED WIN 
IC 
I} 


CARDEX 
NALLY 


THE PACIFI 
ELECTRIC CON ? d 
FRANCISCO, CALIF. — The 
window is dedicated to and of- 
fered for the use of customers 
of the company, who are thus 
afforded an opportunity not only 
to have their products exhib- 
ited elsewhere than in their own 
places of business, but also to 
see their merchandise properly 
illuminated and displayed. 














a 





Page 22 OFFICE APPLIANCES For 





April, 1929 


FF) 





AND EVERY DREAM CAME TRUE 


“First, a Hurried Outline of the 
Background.* 
—_ Was he rm J ux 28 1861. i the he i 
tiful seaside resort of Weymouth, Dor 


England, to Robert and Mary 


setsnire, 


Ann Horder, my father then being 48 
ears old and my mother about 33 My 
father was a widower with five children 
when he married my mother, who was 
then about 24 years of age | was the 
fifth child in the second family, one ot 
vhom, a boy, died in mtancy Follow 
¢ my birth there were six other chil 
dren, all of whom are alive today except 
" nge brother wh was drowned 
while bathing at Willow Springs, Illinois 
il ixtee! childret made the home 
i el e, and the writer being about 
‘ ddle " left offs’ of the det 
ind i mac largely respot! sible 
i i the, imme ilo 2 
On] ‘ the conditror t 
gla er the ¢ nean War of 185¢ 
und « ( War, 1861-65, can re 
i nall ‘ pportunit te vere 
1 i ! trie tamily ot i VOTKING 
S il ! i family so lara is 
loweve vill leave that to the 
maginati rt the tudent of history, 
ying hat there are many mem 
ries of ffering and deprivation in those 
hood days. and also memories of the 
njustice suffered by my father during 
tl se hard, cruel years because he had 
ich a large family to provide for. His 
ndependent spirit was like that of the 
{ romwellhan Puritans and im the Mid 


Victorian age it was intolerable to the 
squirearchy that a man of the working 
class should have opimons of his own 


His was a fine, broad, Christian spirit and 


he did all in his power to brighten and 
bt vacdet tre live ot his 16 children 
Those early years were years ot tral 
ing im the practice of self-denial and 
economy which have borne fruit, and 
heen of great ilue in all my later strug 
gles 

Both my vrandtathers were local 
preachers in the Primitive Methodist 


Wesleyan taith ind on the wall in the 


little Wesleyan Chapel South Cheriton, 
Somerset, Engla one can still see a 
tablet to the nemort of my mother’s 
lather reading 

*\N oT! Preta v Horder story 
booklet. which by the way, 1s appro 
priately entitled, (ot rwwth,” is the tollow 
ing note, signed with Mr. Horder’s in 
itials 

The beginning of the Horder Station 
ery and Office Supply business can only 
be told in the first person singular, and 
th must serve as an explanation why 
the I” must ecessarily predominate 
Whoever ma rea this little sketch 
should not jump to the conclusion that 
the writer wishes t take the sole credit 
for the great succes f the business up 
t t tirree 


An- 
for 


Being a Story Written Under 
other Title and Not Intended 
Publication in This Journal. 
—By E. Y. Horder of Chicago. 


Nor! 1 few months ag Mr. J y 
Horder, president of Horder’s Incorpo 
icc, terct a little story of his ca 
be deposited in the cornerstone of the 
} N Arorce but ding at let rs ane 
C/ uae streets, ¢ hicag 5 tit ; 7 
as a human document is this chronicle of 
iwchievement that Mr. Horder was pre 
vailed upon to permit it to be issued in a 
little booklet. Without so much as “by 

mr leave” we here present the major 
portion of this imspiru narrative, th 
we may share tt with w readers. O 
f a brief sketch such as this Charles 
Imckens would hai reated mot! 
David Copperfield 

I ¢ Ne reads this ta low st i; # 

! mpblishment, map mp 
fie mind ic 

kducation 1 fined ‘ } 

w walls of ti ’ 
vould not have had | Wa 

n and Lincoln 

Vothing just hap] for every ettect 
here is a cause 

Indust is commenda it at srust 
he mtelligently du / j les / 

lhe 

Overcoming adver ditions is prog 
ress; to be able to mterpret conditions ts 
iston—viston accelerates progress 

(J/ne ré els a Pel 7 } YY. H sh er 
oung Edward Hord cf the fii 
ermg fire of the grate going through 
Fox's Book of Martyrs and Pilarim’s 
Progress But TT Deadwood 
Dick” and “Old Sleuth ind the de 
lectable compositions of the late Colonel 
Beadle of fragrant memory Hail thee. 


biscum 


le gets o 


mighty Colonel—and paa 
ind what a “k : ver the 
ident of the occupan the suite m 
Lodge at the back door of 
bh groaned un 


“RU 


Glom ester 


which the grocer’s n 


der the packages! Little David Copper 

ficld grown up. And hand in hand with 
heloved Agnes entering the best suite 
at the hotel where he ov delivered thi 
shoe polish for the chief of boots 


Put the he 
head waiter to send upa dei 
md a basket of biscuits 


bags 1t 


remembrance of John 


this Church 


‘In affectionate 


Pittman (Local Preacher of 





EDWARD Y 


HORDER. 


for over 50 years) w ed April 19, 
1870, aged 77 years 

iThe x é to the brood 

f Horders at the Primitive Meth 
odists Su ! sch nev if the Parish 
day scl inder ti rection of the 
Church f | 1 d, 5 Vas y's, We) 
” wn, % here he l rucd the ritual 
heart and was taught to read the Bible 
where Th nN ne penn (two cents) 
per wee uld 1 spared from thi 
needs of ever-increa family. The 
refere) 5 mad eaving school at 
eleven years of ag learn carpentering 
rf shill L wee ew months later 
errand b at four shillings—two vears 
in that position cart } I mads and 
lacking nowurishin f / In attempt to 
jet a position as cabin l the Chu 
India boats i the h pe f greater 
portunit mwas wisu sstul.| 

‘My father was a uurneyman tailor 
iS Was Ss 1 ither and et dtather, and | 
was chose as the one who should Cart 
the tradit s of the famil But my 
restless, ambitious spirit would not allow 
me to sit still long enough, so the plan 
was given up. In after years the knowl 
edge of how t use a needle, thread and 
thimble, proved very useful, and the les 
sons learned when a bo have never beet 
forgotten 

“We had but few books in those days, 
the Bible, ‘Pilgrim's Progress’ and Fox's 
Book of \lartvrs’ were the three most 
read. And how I longed for good books. 
I would sit on the iron fender and read 


by the firelight, everything I could get 
hold of, until we were able to have a 
tallow candle burning. How well I re- 
member my father putting his hand on 
my head when I was 11 or 12 years old, 
and saying, ‘My boy, how I wish I could 


give you the education you ought to have.’ 


“For a penny a week I took ‘Cassell's 
Illustrated Readings,’ and there found 
some of the best literature of the age, 
both prose and poetry, al d was inspired 
by what I read. Extracts from Macau 
lay, Tennyson, Bret Harte, Longfellow, 
Lytton, Walter Scott, Shakespeare and 
others, opened up a new world, and to- 


day I recall how delighted and inspired 
I was with my reading, and how I looked 
torward each week to spending my penny 
1878, 17 


In when | 


was years old, my 
mother, knowing how I treasured them, 
deprived herself of some need and had 
these weekly papers bound, and I have 


this bound book today in my library. 


‘Not all 


my reading was so elevated, 
for I revelled in a ‘Dime Novel’ of the 
Wild West type ‘Deadwood Dick’ 


stirred my imagination but that type of 
stealth, for all 


banned from our home 


reading had to be done by 
novels wer¢ 
“After trying in to 


was ambitious 


several positions 


earn more money (for | 


to succeed), | answered an ad in a Lon 


don paper for an ‘Improver’ in a grocery 


store, obtamed the situation, and started 
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for London—160 miles from home, a tre- 


mendous undertaking in those days 


“In the four grocery stores in which 
1 worked in London for the next three 
or four years, I ‘made good’ in every one, 


climbing a little higher each time, and in 


spite of the long hours, ranging from 
11 to 16 hours a day, I read everything 
| could get hold of, attended lectures and 
sermons by the greatest orators of the 
Victorian Age (wherever I could get in 
free), and still have my Exeter Hall 


membership card of 1879. In these many 


ways my vision was broadened and am- 
hitions increased I was determined to 
win out, and made Longfellow’s ‘Psalm 


of Life’ and the inspirational parts of the 


Old Testament, a part of my being. 


United States 
the opportunities for advancement 
| to see the Brook 


“I longed to get to the 


where 


were greater; | wants 


Ivn Bridge and Niagara Falls—the great 


est wonders of those days—but it cost so 


much to travel, and my salary was so 


pitifully small it seemed a useless quest. 
1883, 22 


to 


However, in when | was 


old, I had the 


to New York without expense, by assist- 


years 


cTOSS 


the opportunity 


ine an invalid gentleman. Reaching that 


city I started work at once, canvassing 


irom store to store, office to office, with 


anything I could get to sell 

LHe re a gril Frequent 
‘spoofing” for the cockney accent. Some 
barbed shafts about England helping the 
South during the Civil War] 
1884 | 
soon opened a little news 
the 
the 
the 
what 


ing expe 


rience. 


“In the summer of started for 


Chicago and 


and periodical stand—later one in 


Open Board of Trade, and then in 
fall 
West 
was then 

“All this time | 
spondence with ‘the girl I left behind me,’ 
sake I felt I 


two 


started a route on 


Side, 


newspaper 
with headquarters at 
Lake and 42nd streets. 

had kept up corre- 
‘make 


her must 


\fter 


and for 


good,’ years I returned to 
London and we were married there in the 
Lancaster Road, Wesleyan Chapel. Re- 
turning, we boarded in Wheaton, Illinois, 
near the College grounds, and | opened 
a newsstand and ice cream shop. It was 
hard ‘digging’ and I did try everything. 
Returning to Central avenue in Austin, 
we opened a little place there with a 
room at the back; then again at 42nd and 


Lake streets, where our son was born. 


“Those 
and we try to forget them, but they ‘left 
did, 


we 


are times of bitter memories 


their scar.’ Suffering, as my wife 


with real illness and homesickness, 


determined to go back to London late in 
1887, boy. It 


desperate move and a foolish one, but | 


taking our baby was a 
did my best, yet I cannot even now let 
my mind dwell on the hardships, the bit- 
ter unkindnesses, the intense struggle to 
exist, to keep our heads up. I was al- 
most inclined to follow the advice given 


to Job, ‘To curse God and die.’ 





BD 





[Then came news of the death of a 
brother by drowning at Willow Springs, 
lil. On money borrowed in England the 
little family returned to the United States 
md the writer took up the work of build- 
ing a newspaper route. He received full 
citizenship papers in October, 1888. A 
haby girl was born the following year. 
Then followed fifteen years in the sale 
of newspapers, when the entry of a new 
daily in the field brought about new dis- 
tribution methods by publishers, whereby 
the business was suddenly reduced to re- 
tail sales. A small business in fire insur- 
ance and real estate in conjunction with 
newspaper sales and on elevated railroad 
stations, led to the opening of a small 
office on the west side. The idea of mov- 
ing headquarters downtown culminated in 
1901 in a little store at 149 Washington 
Capital for stock and fixtures, one 
hundred fifty dollars.) 


“The stock of 
principally of magazines, periodicals and 


street, 


merchandise consisted 
a small selection of quick-selling pencils, 
and a other items from the 
catalogs of Butler Brothers, McClurg and 


erasers few 


Western News Company. These catalogs 
| studied intensely to find articles having 
a quick sale, and as goods were called 
for, I personally ran to one or the other 
of these firms and bought them so as to 
accommodate This 


brought them back for other things, and 


my customers. 


pencils by the 
the 


I was soon able to buy 
half-gross instead of by dozen. 
“The receipts from insurance renewals, 
notary public work, and occasional real 
estate deals, kept our home well supplied 
and enabled us to keep up the monthly 
while the two children 


payments on it, 


were then attending high school. 


[Now at the age of forty, ambitious 
and determined to succeed, the real estate 
business was abandoned and all effort 
concentrated upon the little stationery 


store. Sales had reached a daily gross 
of between $25 and $28; at $40 daily they 
would cover increasing expenses. In the 
last seven months of 1902 the gross sales 
had totaled more than $5,000. In August, 
1904, the writer estimated the total an- 
nual sales at $17,500, and indulged in a 
“dream.” Looking ahead five years he 
estimated an annual total of $53,000, at 
which “enormous sum” he stopped. Actu- 
in 1909 the sales reached a trifle over 
$70,000.) 

“Mrs. Horder and I had thought and 
planned for our son, H. G., and felt that 
engineering offered the best field 
for him. But he often helped in our lit- 
tle store, and on March 20, 1905, after his 
graduation from the Austin High School, 
he devoted his whole time to keeping the 
books and Our 
daughter, Ivy, too, helped in every way 


Civ il 


waiting on customers. 


possible, and their enthusiasm and intelli- 
gent work did wonders in helping to put 
the business on a paying basis. 

(Growth: Basement added for store 
room, A second-hand cash register and 
a couple of used show cases. Shelving 
made of packing cases. Always economis- 
ing. An additional room. More work.) 

“Our daughter Ivy kept the books as 
soon as she left school, and I remember 
told her I 


her crying one day when | 


could not afford to take loose-leaf ledger 
from stock to replace the old tight-bound 
ledger she was using; but she had her 
wish. She was a great favorite with the 
customers, many of whom remember her 


today. 
“Four years after her marriage in 1914 
to Mr. F. P. Seymour, the continual 


growth of the business demanded greater 
executive supervision, and H. G. and I 
felt that her interest in the business 
would be better protected, and the whole 
organization strengthened if we could 
convince Mr. Seymour, then Advertising 
and Sales Manager of the Waterman 
Fountain Pen Co. in New York, that he 
should join us, which, after due consid- 
eration and investigation, he did. It was 
a step beneficial both to himself and to 


us, for his business experience and high 
character have added greatly to our 
growth and standing. 

“Each year has shown a steady  in- 


crease in our business growth and in 
1927 the gross sales of all departments 
had risen to within a very few thousand 
dollars of three millions. Starting with 
one employe in 1901 the corporation now 
employs 318 persons, owns its own ga- 
rage, has ten retail stores in the loop dis- 
its of ‘Order from 
known over the Middle 


slogan 
all 


trict, while 
Horder’ is 
West. 
“Although I am still active in the busi- 
ness, the main responsibilities are carried 
by H. G. Horder and F. P. Seymour, 
W. J. Goodman and an ad- 
visory board comprising the heads of de- 
It is a matter of pride that 


assisted by 


partments. 
a majority of store managers and heads 
of departments entered our employ as 
errand boys or as clerks in one of the 
stores. 

few comes the satis- 
faction of having realized the ambitions 
of boyhood days, and with a grateful 
heart I can truthfully say that I do not 
remember a_ single boyish ambition 
which has not been gratified. My first 
great longing as | remember it was to 
Atlantic—I have 19 
times. When delivering groceries to the 
back of the large hotels in my 
home town, how I envied the ‘swell toffs’ 
who sat under the glass shelter of the 


“Only to a very 


cross the done so 


doors 


veranda in the front of those hotels; and 
in later years my wife and I have several 
times sat in those much envied seats, and 
occupied the best rooms, which as a mat- 
historical fact were the identical 
rooms occupied by King George the 
Third and his Queen, and in which his- 
tory says, he signed the Treaty of Peace, 


ter of 


granting independence to the newly creat- 
ed United States of America. This part 
of the hotel (originally known as Glou- 
cester Lodge) was destroyed by fire 
March 3, 1927. 

“I dreamed of the day when I should 
own a boat to take us where I wished, 


and of woods and trees and flowers which 
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I ¢ f and these eal Va enturies Id d the dream came th gh the furnace’ ot <« 
i la | ling im the liza true a tew yea i und tor 42 years gles, hardships, and perl 
ti rive i tre ve ave st ve towetne 1 iced f all tna r success 
arc me Sout! rether vitl in unimpaired 
Alabama Wher g l4t l¢ a day greater) love for all 
\ite ri » oe t c | I lreamed ature irt litera i 
two t wishe at tr re uld be the ‘Master’ with a sincere desire t 
the fan Well : r ‘Boss’ at ne should work those so fortunately  situat 
ea land, a c g | rs nd 1 ve see the realiza tion very much if the 
ryst ving rm er 1 lrean ! ‘ those ambi { my age who 
tive t ! t ] i ave ¢ ne m eS « itent 
y ti ~~ La 7Y ‘ ™_~ y 
WATCH YOUR STEI 
B V M. L. Hayward 
“My Check Is ‘Good’” I would, but A went into bankruptcy 
nee dealer ives B a $100 check _ : declared Che dealer sued B, and wot! 
é id $101.01 to his credit, the deal “All B had was a contract right to the 
t sa g that his check is good dealer had been paid said the Mass 
Ia that the dealer and the Court 
that the i l per t ¢ . « 
' , im nt 
\ aia Rae illin Dae “as , Whose Check? 
\ +] STM ck ' 1s irrangement with the An othe appliance dealer owed B, and tl 
| $200 t ire e say that $ to the dealer as follows 
| Kindl send check to cover « losed ac¢ 
r is is been answere ail 
p \ i This . ts ¢ Ar sendme check is requested,” the ¢ 
t c ly Y closed the check, and placed the 
Sa s1 il box 
“Deaf as a Post” Now } ved ( he latter le irned that ft 
\ dealer B approached the ece B d served a garnishee order on the de 
' ‘ 1 New York bank Che dealer i [1 iled “a check to cover the l il 
‘ B ently id one The deal ‘ the retailer explained 
gl et d B said ts We 1ll have to stop payment at 
to zg eneral rule is that the title to a mailed cl 
) gre ‘ edited the : sender till it reaches the drawee,” C c 
A fe 1 New } lawyer, acting ' ‘I'm no lawyer, and I’m just guessing, 
' 4 ite 9 , 
_ = ; ots ; Ys ” . the drawee asks for a check to be s« 
dt u © were © don s as soon’s it goes in the mail box,” the « 
ody ; vas to go to I And his guess was a lucky one, as tl 
) ? t'¢ ~ ti t t té eT tTé ‘ 
ve uphe his argument in Bank vs. Holt 
‘ : | 97 
We é ctors that s as dea . 
* > 
: , . ‘ ‘ S 
The New York By-law 
vas ‘ 1ult " tl S All ments of money made and receive: 
= | careles ess the attorne irgued 1 k must be examined and objected to bet 
e Ne S e | t lec his ta naking or receiving the same leaves the 
| vi t er the stake t \ rk v-law stated An othce appliat ce deal 
rte t ere e of t ent the bank, came back half an hour later, 
ers t t d e who enable hat he had not been credited with the l 
us cas e loss st susta S bank fell back « the v-law 
the sa valid by-law « the bank, an t 
y pass ook the teller pointed t 
A Massachusetts Triangle oo by-law, but died sd nectalion 
dec 
\ ce ] der " tr eft rece ¢ 
k tle to t ces t é B vho Wh 
: , \ ld the : ances ft ) Be i ‘ i »v-law ust e reasona e ft 
\la eT s is everything else the deale I t 
‘ that e dealer should 1 | New York Supreme Court ruled in his fa 
The lia litv of the bank is established 
S300 eal any ced a tew days vas actually received, notwithstanding the 
{ ut the court said 
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PENS ANCIENT AND MODERN 


By Tom Emerson of The Conklin Pen Company 


HE origin of the art of writing is lost in antiquity. 

Archaeologists claim that Babylon was a flourishing 

city almost ten thousand years ago, and how many 
vears before that it was founded nobody knows. If com- 
merce was carried on at that time, as it must have been, 
there is no doubt that people had devised the means of 
making easily understandable records of the transactions 
of their daily lives. Recent excavations on the site of Baby- 
lon have revealed business letters on sun-baked clay tablets 
at least 5,000 years old. 

The Babylonians wrote on clay baked and put in clay 
envelopes or containers for safe-keeping. Early Chinese 
engraved their messages on bone or ivory. The carving 
of letters on stone was continued in the comparatively re- 
cent times of Moses. Ancient Egyptians wrote on stone, 
but later discovered the properties of a reed known as 
papyrus, from which word we have our modern word, 
paper. 

It is believed that the first pen was invented about a 
thousand years before Christ, and true paper came on about 
nine centuries later when Tsai Lun, a Chinese, discovered 
the process. 

Early pens were made of feathers, reeds or bamboo. The 
Romans used a stylus to write their messages on wood 
covered with wax. But as time went on the quill pen 
came into general use. Even after paper was known parch- 
ment—a prepared leather—was still used as a writing sur- 
face for important documents. 

In 1809 Joseph Bramah, an Englishman, who made sepa- 
rate quill nibs and placed them in wooden holders. In 
1812 Hawkins and Mordan, Englishmen, patented horn, 
shell and steel pen nibs with reinforced points. They are 
said frequently to have lapped a thin sheet of gold over 
the point of a steel or shell pen, so it is possible that to 
them belongs the credit of having invented the first gold 
pen. Who made the first metal pen will never be known. 
A bronze pen was found in the ruins of Pompeii, proving 
that the Romans knew the pen as well as the stylus— 
some of them, at any rate. 

In 1810 Peregrine Williamson of Baltimore took out 
the first United States patent on a steel pen. In 1825 gold 
pens were made in England in considerable numbers. It 
is said that the first gold pens in the United States were 
made in Detroit in 1835. (Note.—Possibly reference is here 
made to a Mr. Shepherd, who was the man who taught the 
art to John Holland, and later moved to Cincinnati, Hol- 
land accompanying him and succeeding to the business). 

Joseph Gillot of Birmingham, England, invented the first 
machinery for making steel pens in quantity prior to 1830, 
and became very rich. The business he founded still con- 
tinues. 

In 1860 Richard Esterbrook began the manufacture of 
steel pens in Camden, N. J., and founded the Esterbrook 
Steel Pen Manufacturing Company. 

Attempts at fountain pen making have been discovered 
as early as 1700 to 1750, but it wasn’t until a hundred years 
later that they became commercially practicable. The in- 
Strument deveioped into the dropper-filled pen and then 
into the self-filler invented by Roy Conklin in 1896. The 
recent history of the fountain pen need not be recapitulated. 

To produce the fountain pen of today many different ma- 
terials and manufacturing operations are required. One of 
the outstanding differences between modern fountain pens 


| . ‘ - ° - és 
and older ones is to be found in the material used for cap 


and barrel. For many years hard rubber was used, and is 
still somewhat employed, but most manufacturers now use 
pyroxylin—a substance related to guncotton, but distinct 
from it in that it is more highly nitrified. It is soluble in 
alcohol, ether, etc. It is practically unbreakable and goes 
by various trade names, all representing the same sub- 
stance. 

Pyroxylin is made of cotton rag tissue paper, acids, cam- 
phor, aleohol and color pigments, and involves many com- 
plicated manufacturing operations requiring skilled chem- 
ists. Any color combination is possible, and some very 
beautiful effects have been obtained. These combinations 
could have been obtained with no other known substance 
suitable for fountain pen barrels. Pyroxylin comes to the 
factory in long rods, which are cut, drilled and made into 
caps and barrels. 

It is interesting to note, however, that the pen section 
of all fountain pens must still be made of hard rubber, 
which is the only material of a character suitable for the 
purpose which has ever been found that will resist the cor- 
rosion of the ink except the gold nib itself. The ink sac 
must be made of soft rubber, which also resists the chemi- 
cal action of the ink, In hard rubber there is about 30 per 
cent of sulphur and about five per cent in soft rubber. 
The high content of sulphur turns hard rubber black, 
although it is possible to make a few colors by the addition 


( 


f pigment materials to the compound. 

Fountain pen nibs are of pure gold, and bands, clips 
and levers are usually made of rolled flat gold plate—a 
sheet of metal having gold on one or both sides. The 
alloying and preparation of the gold for the nibs, and for 
the clips, levers and bands need not be described, so we 
will pass on to something not generally understood even 
by some who daily handle fountain pens. 

Since, even, tempered gold is soft and readily wears 
away, the point of the pen must be tipped with a harder 
substance which will also resist the corrosive action of the 
ink. The metal used is known as osmiridium, which is 
more precious than gold, but was once rejected by gold 
miners as a useless metal. It is hard to get, western gold 
fields having been stripped of it, and most of it today 
comes from Tasmania and South Africa. It is principally. 
used for fountain pen points, but is also used for watch 
bearings, jewelers’ drills, surgical needles and in laboratory 
work. The metal is allied to platinum, is heavier than gold 
and almost as hard as a diamond. 

The osmiridium is welded to the point of the gold pen 
by means of a pressure torch. The point is then individu- 
ally ground by expert workmen—an operation requiring 
great care and skill. After pointing the pen is slit—another 
operation requiring great skill and the most intense appli- 
cation on the part of the operator. Another delicate opera- 
tion in the setting. of the gold nib and its adjustment to 
the feed. 

Every pen that leaves our factory is drastically tested by 
expert writers. Unless it works perfectly it is rejected. 

The mechanical pencils are made with the same care and 
exactitude that attend the making of the pens, and must 
sustain the most rigid test and inspection before leaving the 
lactory. 


——_<>>-_- -_ 
Merchandising Conference at St. Louis 
“Effective Merchandising—the Modern Road to Profits” 
is the subject of the Mississippi Valley Manufacturers and 
Wholesalers Conference, to be held at the Jefferson hotel 
St. Louis, Mo., April 17. 
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A BRITISH STATIONER WHOSE DISPLAYS HAVE 


WON HONORS GALORE 


Country Town Enterprise Has Given Stationery a 
Glamour Because of Imagination in Displaying It. 
By Ernest A. Dench 


Bestow ickname ot i bov and it will cling to him means of livelihood’ (ponder the phrase e teels not the 
thror force of ibit, even though he may have outgrown thrill of life which 
t. and resent the possibly unkind designation Like a dome of manvy-colored glass 
Wt } rings us to Napoleon's sarcasm in reterring to Stains the white radiance of eternit 
| lane \ Nation of Shopkeepers.” Keeping shop That's Evans all over His heart is in printing, but 
wae f thir the the British) were gifted in For gen because stationery is a department does not mean it ts 
eratio there was an appalling lack of imagination in their lossed over in a makeshift way That would NOT be 
as an ap] agin: 
retailing methods. which were dictated by well-fixed cus Evans. Let's appraise Evans in a more kindly way: Evans 
tor nded down from father to son—until the Selfridge has two imaginative, throbbing hearts—a big one _ tor 
sche merchants entered the arena \ little more than printing and a middling one for stationery The two busi 
1 wenerati as passed since the Chicago store executive ness hearts supplement one another rather than sapping the 
tackled the thaw one that slowly took place, gait vitality of either. His printing joy is that of technical 
no appre ble momentum until after the Armistice was Craftsmanship. His stationery pet is the window display 
ener strong in human interest. Crusading in a field which has 
QO , ' treated stationery as sugar and flour and salt, rather thar 
i ‘ t t neta is Changing its retailing ays 1s Z 
. hati i Cla ne Way iam jelly and cake 
he countr tow! London is no more an indicatio1 Ramer : : : , 
. ad . It's a long story, this one about Evans, so we will cut it 
England tha New YorR is of the United States ‘ , ; ° mn orc e ‘ 
short and briefly describe how he has “bucked up” (British 
You ave never heard of Hednesford, a sleepy count: “4 . 
sep tipe tig for pepped) retail stationery presentations. 
. . +} ] ! } Y } . 
Ww ‘ il mining district of Staftordshire Neither , , 
' The central idea of a window display is like the kernel 
} ad we unt | the other da\ nd we passed the rst sevel . 
, : i , to the nut—nothing else matters if the meaty part is good 
teen years of our life in England. It is the kind of tow 
; “5 Yet a central idea must be clothed with the necessary fit 
to cramp an imaginative soul's styl Mr. Bertram Evans , , . 
—_— edge , tings in order to form a balanced presentation Yes, Evans 
stationer d printer, endured it until quite recently, lt , vn 
: . 4 . excels in using his thinking cap on central ideas The 
ino I ; +] » else to the 1 » feo I nal 1 it wit! , 
‘ ‘ S¢ ) e town i« nas € dower t wit 
— * , ‘ result in garbing said central idea with the embellishments 
re tat ! r the finest stationery, displ: vs trom a Britts ' . 
, ise may be strange and weird to American notions, but remem 
tr tow \ lone procession of them lisplavs) hav , ; 
o> 5 -" pia _" ver the setting is Hednestord, Staffordshire, and not Peoria 
de their enti ces and exits in tl frontage of 80 Market 1 } ’ 
, s i Illinois. You will recall the case of the King of Afghan- 
squat L i ive left their mark, not only u Hednes ' ' , 
; stan, deposed from the throne because his subjects did not 
‘ +] hol | = : 
vho rf t tritish Isles \ S . eee ; 
, ' ; . Eva take kindly to the wholesale enforcement of Western ideas 
va ~ » stat ner yindow dis 1; mitect< 
_ So Evans steers a safe middling ground, giving the public 
: —— —= agi, Peles the “stocky” displays to which they have long been accus 
. ' ; , 
posits { Never their memor id a loc: is ” 
. ; . sili , tomed With this difference, however, each “stocky” trim 
_ — © : outa : - is based on a virile idea. 
re T va ~ ound tne ft \ © “1 i . 
, Color-Conscious and Art Moderne 
? i . t ig t wings and . w conduct a i pr T { 
} ror | ; ice \ parent the color conscious and art me derne move 
if c ce on i | ce 0 ( 
ments have percolated into the fastnesses of Hednesford 
Scant Sympathy for the “Plodder Here's a trim which carried off the silver challenge cup 
ttle patience with the ploddiu type of shop ind first cash prize of $135.00 in the 1928 window display 
x ‘ } cabularv does t include the word re« contest promoted by the Stationers’ Association of Great 
procity ane all it } plies supporting local tradi oy move Britain and lreland 
ant oe with low retailers. dispensing } ful It hinges on “Color—The Rhythm of the Dance of Life.” 
! t rT i ra el] ] 
deas wit eral hand to the trade at large. keeping w so visualized on a large oblong background panel, topped 
th the time with a dainty miss in filmy clothing, toe-dancing atop of a 
j , oulder bearing the title we | ited. The se z 
\ | ently - P Th remedy) nue , oulder earing 1€ e we lave quoted ie etting sun 
thetic trader is to make him a pathetic one No. navel is against the scene Alongside the boulder is a narrow 
( de . ak li on o psyche 
ne ——ae temnt to cure neurceia 1 lanning the upright column, in rainbow hues, inscribed with “Color.” 
" ; d atten to 1 me Sis slappin 
, , , ' , Standing besi . in 1s a colortul nest of shelve 
itient thy ick and telling him to ‘pull himself t tanding eside the column i a colorful est « helves 
ther H ‘ he must prt e near to the matriy 1 la art moderne, in which a few stationery items exempli 
r rie . s D> D> nea to atrin 
_ which the individual has emerged It fying color—a quill pen, papeteries and a red leather per 
' P n affectionate clown. Arthur Roberts. ¢ sonal diary, have been placed. Grouped about the floor 
‘ , ' cl oberts. to 
: P annie: eraaedu tteiel the ‘de and on one tier of shelves are mechanical pencils and foun 
e¢ ‘ es ( £ \ cn is { Cd 
ti. ' , foie ol 1) | st tain pens, papeteries, packages ot crepe paper and scenic 
‘ ‘ ree ( vithers aub it nicl | 
oilettes 
t nt greet 
, : The Sentinel Allusion 
Wu ‘ ire our bosoms to the tides of lite a 
' ' , 
Saat theie areats nd grandeur and srac: lhe practical British stationery manufacturers were jubilant when 
; ¢ss i ‘ { i! I ‘ ‘ 1Cai -- 
sestion i , f interest Interest cannot be impressed Evans turned his window into an exposition of nationally- 
] stio ~ ) teres iterest Cc; lo ye ssec 
iver 1 line The - moet ws 
. dvertised lines 1e sales as 
from the surface it must spring from a sentient heart sega . he sales motif wa 


“As a Sentinel Guards a City, the Good 
age ; of the Manufacturer Protects the Value 
How is it possible for a man to take a real interest in his Quality of These Goods.” 


Where a man’s heart is there will be his treasure also 


Name 


and 
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We lost count of the number of such items in the win- 
dow, but the vision of the Roman gladiator endures. This 


1 
: 


heroic chappie was outlined against a rear panel, sketched 
with gold crepe pillars, with a parliament building dimly 
seen in the tar distance 

“Crusading for Quality” 

Another trim with the same angle of approach, yet re 
vamped in a refreshingly original manner, went “Crusading 
for Quality.” Heraldry was there with all its colorful 
trappings at the background—the cut-out of the King’s box 
at a medieval tournament. Below the box (in which sat 
His Majesty and court) was a cloth banner, proclaiming 


in old English script 


ed 
/ 


ASA SENTINE! 








Comparing the art of social correspondence with a 
smooth ocean crossing may seem a far-fetched illusion, but 
not in the hands of Evans. As the show card aptly pointed 


out 


“A SMOOTH CROSSING 
Unpleasant as a rough channel crossing is the 
journey of your pen across the soft, rough surface 
of poor quality writing paper. The flotsam of 
fluff picked up on the way clogs the thought of 
the mind, Over a fine quality, smooth paper your 
pen glides easily and fluently. Letter writing be- 
comes a delight. Try a smooth paper—(name 
quoted ).” 
The main background feature was a ship silhouette cut 
out painted black, facing the light blue crepe 
paper background, Conventional waves cut on 
the card were in varying shades of blue. Back 
of the whole was a concealed electric light, 


throwing a ruddy pink light on the ship 


Music Vs. Writing Paper 

Imagination was again at work in another 
papeteries display. It embodied a _ musical 
motif, captioned with “Striking the Right 
Note,” followed by these appropriate allusions: 

“We help you to strike the right note 
in your correspondence. The choice of 
quality Note Paper reveals your good 
taste and makes it easy to express your 
thoughts fluently. 

The note papers displayed in this 
window are all of guaranteed quality 
and comprise all shades and surfaces. 

‘Please excuse the paper’ will not be 
a postscript to your letter if you use 
one of these note papers.” 

The miniature model of a pipe organ at the 
rear was constructed from flat sheets, rolled 
out with tapering points, of writing paper. A 
cut-out insertion simulated the organ keyboard, 
on which lay a hymn book. Above the organ a 
scroll-like streamer made the clever comparison 

“Like an Organ to the master touch, the 


human heart responds to the friendly message.” 


Nor was this all. At each rear side was an 
illustrated sign of a life-like incident (drawn 
by hand) embodying the following dialogue: 

“IT must write to Joan.” 
“Why! A letter from Ethel.” 


Selling Culture for Leisure Hours 
Leisure is rather an intangible commodity to 


sell, yet which, in the capable hands of Evans, 
— focused attention on this rushing age and the 


—Photo from Ernest A, Dench, Hohokus, N. J pleasures to be gained by cultured spare hours. 


AN EXAMPLE OF THE FINE TYPE OF WINDOW DISPLAYS PRE 


PARED BY BERTRAM EVANS 


“HEAR YE! 


No compromise with the best his merchan- 
lise contams the precious ingredients of the in 
tegrity of the manufacturer. The marked prices 
show the superior values.” 


“The Magic Carpet of Papyrus” 

Evans has, too, the knack of vesting ordinary writing 
paper with’ romantic associations. In an artistic showing 
of papeteries, he pointed out (with Egyptian papyrus ref- 
erences) that paper is a magic carpet on which civilization 
has been built. An Egyptian background went in, but the 
masterly stroke was the “Magic Carpet of Papyrus” seem- 
ingly dangling without any visible means of support from 
the middle of the trim. The carpet cut-out contained a 


view of a modern city 


The narrow background had a colored top 
frieze and centerpiece symbolic of “Time and 
the Golden Moment.” Corinthian pillars, one 
at each rear end, were made from white crepe paper. 
Under a sign starting, “Time Gained,” was the following 
good advice to hurried souls 
“Golden Moments arresting his transit, led Time, 
a willing captive, into the radiant realm of Leisure.” 
Here is the domain of Modern Stationery. Such 
items from our stocks as are shown in this win- 
dow aid the cultured life. All these goods are 
guaranteed by their makers and are among the 
best that can be found.” 

Three smaller show cards topping the tier arrangements 
of social stationery lines, were all on the interesting sub- 
ject of “Golden Leisure.” As, for example: 

“GOLDEN LEISURE- 
To cultivate friendships and keep memory green 
is one of the golden fruits of leisure. 
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You will never have to apologize for your corre Behind all the goods in our windows is the 
spondence paper if you use one of those displayed good name of the manufacturer Your security 
in this window.” lies in buying these goods.” 
Among a grouping of lace paper doilies, napkins and The best office stationery display we have left until the 
party favors, was the announcement last. Captioned “Ball Bearings of Business,” inside a cir 
‘GOLDEN LEISURE cle cut-out girdled with ball bearings, crepe paper streamers 
Leisure is enriched by the refinement of the led from the ball bearings to office stationery items massed 
table , ' on a tier of stands near the rear center. The clever motit 
\ mealtime vecomes something more than a 


hunger cure was elaborated upon by another card 


Such table stationery as is here shown adds gen “BALL BEARINGS OF BUSINESS 
uine enjyoyment to life.” 


[hese small sundries help to make the wheels 
The show card supporting playing cards, bridge supplies 


of business run smoothly Do not think of buy- 
und the like, ran as follows ing inferior stationery more than you would buy 
‘GOLDEN LI ISURE brittle ball bearings.” 
Che game of life reflects itself in the games of As if this was not sufficient punch for one display, Evans 


felt he must incorporate another brilliant idea—one which 
Games played with cards provide infinite variety : 
snd interest.” should have been reserved for a later display. On the side 


On the Office Stationery Wagon walls, one at each side, were show card studies of “Mr 


Nor Evans a weakling where office stationery displays Redman” (illu trated in scarlet) and “Mr. Green” (exe 
wre concerned \ fitting companion display to the “Time cuted in green). Then the respective explanations. 
yy | 1 ‘ ” oP {- - = 
Gained” example was the one entitled “Time Saved This Mr. Redman / 3 
aw 1] , ‘ ; , No wonder he’s scarlet with fury 
el wcdrer cdentically } sam lecor: . sche . > : 
oe me Geeave sce, oe His ink corroded his pen. His fountain pen 
changes being the merchandise and the show card mes leaked. 
iz¢s | of the opposite il ole 1s the main card His blotting paper wouldn't blot His envelopes 
ae eetlols ene _ wouldn't stick. 


His paste turned sour 
Because he didn’t buy goods of guaranteed re- 
reg ‘ liable quality.” 
"Me snes < ng nena we Mr. Greenman—. 
~ } ee - Aaot tem agar ooe liable No wonder he’s gloomy and green. aes 
ae 7, oe ee He lost an important letter because he didn’t 
ce supplies, means a short working day, quickly think it necessary to have proper files 
~~ ; These files and other aids to Office Order are 
Examples of the Stationery you ought to use the best of their kind and guaranteed quality. 


TIME SAVED 


Golden Moments, clutching the mantle of Father 


lier! 1 in 7) 1 tA 

| oe a ag 2. ie Behesten afi Some of Evans’ show cards are literary gems, yet get 
pplie d use these reliable brands.” there with selling vigor. The only flaw is that they are 
Security for the Business Man rather long, yet one cannot make rules. The only test of 
Another piring example pledged security to the busi length is, “Is it interesting and will it hold the reader’s 
ness man if he used branded goods The background dis attention ?”’’"—a piece of advice which applies to all kinds of 
closed at the middle a colored cut-out of a business man’s = advertising. Evans knows his public—a small town where 

desk, above which was the promis the folks are not so inclined to rush as in the big city. 
“The Business Man's Security—Branded Goods.” \ self-made man, Mr. Evans has dipped copiously into 
\ card at the main part of the trim among the wares the classics (his own library, for instance, consists of over 

licated 


3,000 well-chosen books)—a background which has en 


‘SECURITY 


riched his vocabulary and at the same time enabled him 


\ ood ume is more to be desired than , 1j } 1 ' 1] ites i 
. to season ‘rcn: se 1 “lassic: : usions » 
Eytra proht ‘\btained bv selling inferior goods ‘ east merchandise with Cla cal allu yn aished up 
which might look as attraciive in a popular vein. 


SPORTSMANSHIP IN: BUSINESS 

The man who has grown up without the experience of outdoor sports some- 
times has difficulty in learning sportsmanship or in playing the sportsman’s part 
in business life 

It needs the give and take of the athletic field to teach a man how to play the 
jame of business life as a man should play it. 

Some years ago Neel and Wrenn were playing the finals in the match for 
the national singles championship in tennis. Neel was in the lead in the deciding 
et and aoing strong when his return struck a loose ball on the ground in Wrenn’'s 
court. The point was Neel’s by rule, but he refused it. The tide of victory turned 
ind Wrenn won the championship 

In a certain town there is a man who for years has depended largely upon an 
gency for a well-known specialty to keep him from financial insolvency. The 
manufacturers of that specialty, dissatistied with the small volume of business 
turned in, have repeatedly tried to in 
the agenc 


terest some other merchant in taking ove) 

The one business man I consider the worst loser of my acquaintance, a man 
who cannot endure seeing a competitor win any success, a man who can work with 
no one else unless he has his own way, is a man who is handicapped by an early 
life that put him at work before he had any chance to learn what sportsmanship 1s 


He cannot play the game in business because he never learned to play tt in sports 
(All rights reserved) 
(Frank Farrington's Business Talks. 
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“COLLECTION SALES” RESULTS 





By John T. Bartlett 


HIS stunt cost a Western office appliance store which 


used it about $10.00. “Sale” event psychology was 
apphed to collections Overdue balances were too 
heavy, the management believed, so a “home-coming day’ 


was devise d 


\ cartoon was drawn portraying “dollars” gathered in 
jovial conversation about a table—with several seats vacant. 
The cut cost $3.50, and was made trom a drawing created 


Upon stock the size of store statements, nine by six 
inches, the caption, “The Great Reunion,” was placed just 
above the mentioned cut and below a “window” die-cut in 
the stock The whole piece Was stapled to the regular store 
statement, the name of the customer showing through. 

Below the cartoon came this message, signed by the com 
pany manager 

“The board has beet spread, seats reserved and every 
thing is in readiness for the Great Home Coming Day for 
our business on June 30. This is the day when we invite 
our Iron Men and our shy golden-haired Ten Spots, that 
have been knocking about the country, back hom We 
hope these youngsters can all get in time for the reunion 
or a little previous to that time so the can look around 


betore ging out agai 

“During their stay in the city, they will have accommo- 
dations at the United States National Bank, and will be 
ready and willing to start again immediately after the re 
union, carrying to you all sorts of office needs 

“Your assistance in the steady increase in our business is 
appreciated and we earnestly solicit its continuance. Send 
them back with a round trip ticket— nother order 

“*Ain't it a grand and glorious feeling.’ ” 

rhe outer side of this piece had, “Invitation to our An- 
nual Reunion or Great Home-Coming Day, June 30, 1928.” 

The response to the “invitation” was almost spectacular 
Dozens and dozens of customers cracked a joke in remit- 
ting It was clear that the humor was appreciated. The 
total of months collections against outstandings of the 
rst increased around 50 per cent above average During 
the Spring heavy business had accumulated a past due con- 
dition which was top heavy, and “The Great Home-Coming 
Dav” corrected it 

Merchants have known for a great many years that 
“sale” psychology had peculiar power to get people into 
the store to buy Che same brand of “sale” appeal can be 
used in one way or another to increase collections, lower- 
ing the expense of them, as this Wesiern experience 
shows. 


>__. 


Watch Out for the Sample Swindler 

\ friend abroad has reported a concern in a certain coun 
try who has made a practice of obtaining free samples and 
then selling them, with no thought, apparently, of building 
up an agency. This concern has been operating for some 
time and has, it is reported, secured samples from a large 
number of manufacturers. The extensive variety of sam- 
ples requested would appear to indicate no serious intention 
of handling the goods regularly. We understand that the 
United States Commerce Department has a record of this 
concern. 

Such things happen at home as well as abroad, so the 
“Stop, Look and Listen” sign covers no localities. 
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When a manufacturer receives an inquiry for a sample 
of his product, whether from a domestic or a foreign source, 
it immediately suggests future business possibilities and the 
first impulse is to comply with the request. Second thought, 
however, may inject an element of caution into one’s mind. 
And this element, which need not be too canny, is never- 
theless sometimes a proper monitor. What is the standing 
of the man or concern preferring the request? If it is 
known to be good, then the sample may be sent. If bad, 
none should be. It is usually possible, in case of unknown 
persons, to delay matters politely until their character can 
be ascertained from persons of known standing in their 
community or perhaps from sources nearer home, including 
the U. S. Department of Commerce, in the case of a request 
from abroad. 

Another type of individual of doubtful reliability is some 
times, we regret to say, discovered in the United States. 
We have before us a report concerning an individual pur- 
porting to be an exporter, indicating that he does not 
always go where he says he is going on his sales trips 
abroad and that his dealings have not in some cases been 
characterized by proper regard for the interests of those 
he has agreed to represent. In one case, at least, this man 
caused loss and delay to a manufacturer who desired repre 
sentation in a certain market. This man took the agency 
on the representation that he was about to leave for the 
country in question. His firm discovered that he did not go 
there, although letters from him were mailed in that coun- 


try, to his principals. No orders eventuated. 


a 


Excuse Us, Please! 


The Name Is Burke, Not “Binke” 

In the March issue of Office Appliances on page 54 ap- 
peared an item headed “Binke Now with Hanna Type- 
writer Company.” William H. Burke, manager of The 
Hanna Typewriter Exchange, Cleveland, Ohio, regards 
our spelling of his name as somewhat unusual. We 
apologize. 

Further, although we called attention to the fact that 
Mr. Burke formerly had been manager of the Portable 
[ypewriter Division of Remington Rand Business Service, 
Inc., in Cleveland, for some reason the name of Mr. Burke’s 
partner, Thomas J. Conn, formerly proprietor of The Cen- 
tral Typewriter Company, .Cleveland, Ohio, was not 
mentioned. Again, we apologize. 

Mr. Burke reports that the business is progressing nicely 
and that the demand for new portables, rebuilt standard 
typewriters and the other office machines handled by his 
company is growing. 

see 
We Correct Shakespeare 
In the furniture section of last month’s issue we had 


occasion to quote a passage from Hamlet, the last lines 
if which in the original read as follows: 


“Sure, he that made us with such large discourse, 
Looking before, and after, gave us not 

That capability and godlike reason, 

To fust in us unused.” 

Somehow in setting the type or in proof reading the 
last line was changed to read as follows: “To rust in it 
unused,” which no doubt carries the meaning, but was 
not quite what Shakespeare said. The word “fust,” while 
obsolete, is still to be found in dictionaries. It means to 
mildew or decay from disuse. 


Evidently somebody should re-read his Hamlet. 
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STANDARDIZATION OF CATALOGUES 
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By J. W. Schoettle, Manager, Flint, Michigan, Branch 


Gregory, Mayor & Thom Company. 


\ , , rt renews tluabl 
wdard not a new subs he 
i I f mdar not long ago conduct 
cin ; Paf i § in suggestion found 
pf s and r fields. In an article publish 
tt yr Sepbtembs 1927. / 1 Juttl tf Sout 
i pres / iew of the advantages 
I / ’ tting the & b ll shee 
eat bind The suggestion was p 
i particulars were added 
) fa i standardi ation at the Bost 
\ " Sia ners’ Ios wor ‘ai? 
\ f W / ¢ samt ne, Dut at ts 
; é Zé 4 1/ re j ‘ uld r ; 
‘ ‘ I ’ Ale rade h ld sown 
| mor ai ror nat iid 
HIS ve of standardization and intensihed sell 
With the stationery and office outfitting trades, 
tems is one of their main sources of revenue. 
Yet the matter of a standardized catalogue for the station 
é thtting trades is a myth Che trail has 
ilread) er blazed by many of the other merchandisi 
lhe t ke rovidinge a suitable catalogue for the 
ilesman of the stationery trade has always been a most 
erpl c é It car e reduced to a simple indexing 
rie vith the co-operation of the manutacturers. One ot 
é itstanding requisites of a salesman is a neat and 
leasing appearance Yet many are equipped with a cor 
glome loose catalogues of the major lines repre 
ented, ar e expected to promulgate the gospel of sys 
tems The equipment creates a poor impression at the 
ourse 
Ma juestions arise in the field concerning any one 
of the 1 sands of items carried, which, with the limited 
formation available, cannot be answered satisfactorily In 
such a predicament he advises his prospect that he will 
secure the data from the house and return later These 
questions could, however, be answered intelligently by the 
salesma 1 erly outfitted 
Chis practice results in a loss of considerable time it 
< i ther call could be made In the interim possibly 
nother salesman comes upon the scene who by chance is 
ible to sup the information and doubtless secures the 
rdet Not only an embarrassing situation, but the loss 
fa Sale is well is the natural consequence 
Should the salesman be an ambitious and thorough one 
desirous eing fully prepared to meet such emergencies, 
e assembles the required data Che huge mass of litera 


no two pieces of the same dimensions, 


puts n nm a quandary as to a means for convenient 
irrangement for instant reference. [The task is too great 
d | vegins dissecting, bisecting and cutting out hers 
d ther an attempt to reduce it to a conveniently porta 


ble size When the weeding is completed, his 


out process 


siti similar to the less energetic salesman who ac 

epts the it vised equipment presented to him. 
No dealer's catalogue can be compiled to include all of 
e require formation to properly outfit a man for the 
é t in abundance of supporting literature of the 
inufacture We attempted to assemble a compact yet 
n ehensive loose leaf catalogue covering all the high 
spots of the myriad lines carried It was accomplished 
nly at a stageweri cost of time and expense. The great 
st d ‘ vvercome was binding together the many 
pe sizes of the manufacturers’ catalogues and 
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li ‘leted it was a crude and makeshift 


price | When com 


iffair at best 
A thorough 


sts 


study and survey of the bject of stand 


ardization of a suitable catalogue by a dealer committee 
of the National Stationers’ Association, working with a 
ike manufacturers’ committee, would be mutually benef 
cial [The doors are wide open for marked improvements 

Some standard binding device in a size 11 by 8 vith a 
flexible capacity, and every facility for instant tmsertio 


r removal of sheets can he liform indexing 


system can be developed r ready reterence Various 


kindred lines can be grouped or classifed \ light weight 


paper of good quality should be specified 


Having arrived at a definite standard, all literature and 


facturers should be published to 


the 
the 


lists of manu 


price 


conform to set specifications Being in loose sheet 


form and properly classified to adapt itself to the uniform 


index, all that will be required of the salesman 1s the inset 


tion of the sheets in the set place therefor in the loose leaf 
catalogue provided by his employer 

Che 
practice are 
to the 


stroyed, and a happy, proud and confident 


many advantages of such a standard and universal 


readily apparent Economies in the cost of 


literature manufacturer; the dealers’ bugbear is de 


salesman with 


his full leather, one volume, loose leaf encyclopedia (name 
in gold on the front cover) always with him, prepared to 
face all emergencies. 
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BELIEVE IT? 


WOULD YOU 
six years ago in a frock coat with 
match. Traveling then for Braden & Burford, sta 
tioners, printers, lithographers, engravers and blank 
book makers of Indianapolis. Now managing the 
Western office of the Southworth Paper Company 
with which he has been connected for forty—four 
years setter looking now and just as peppy 


Joshua Hobbs fifty 


whiskers to 
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‘Believe It Or Not’ 
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ISSELL g/(OCKRELL Inc A SHEET or PAPER. 
S ot my = Supplies weighing less than an oonce 
S- Office Firmitture- Typewriters 
Ri Across from the Post-Office hers HELD SUSPENDED 16 AMR, 
(kz  cAbarillo, Texas Sq 4 400 Is. SAFES 




















From “Relieve t or Not™—by Ripley, 

PELIEVE IT OR NOT Cartoonist Ripley used a window 
display stunt of Russell & Cockrell, In of Amarillo, Texas 
one of his Believe it or not’ cartoons He gave credit to 
Texas, but did not mention the firm making the display The 
original window stunt appeared about two years ago After the 


cartoon came out in February last, Russell & Cockrell repeated 
the display and referred to it in their advertising as above 
The window created much interest People kept coming into 
the store to see if there weren't concealed steel wires to take 
the strain off the sheet of paper. One of the young men ex 
plained to a sales girl that the safe was filled with helium gas 
to make it lighter! For several days she accepted this state 
ment as fact, and the complications were said to be quits 
amusing Mr. Russell says that they had the 400—-pound Melink 


safe suspended from that one 19 by 24-inch sheet of Byron 
Weston line ledger paper for over a month, and at the end of 
t! period it was apparently good enough to remain indefinitely 








Individualistic Stationery for English Lawyers 

Che paper used in law offices in England is very largely 
of one color—a peculiar grey-blue. How the custom orig- 
inated is an interesting story It is said that an English 
maker of hand-made paper was suddency called away from 
his vats and asked his wife to “keep her eye” on the batch. 


She had been interrupted in the midst of bluing her wash- 


ing and absent-mindedly had carried a ball of the bluing 
with her. This ball of indigo she accidentally let fall into 
the vat Her blunder was not discovered until too lat: 


to remedy it. Upon the paper-maker’s return he expressed 
his feelings in a manner which may be left to the imagina 
tion of the reader Che paper-maker quite naturally as 
sumed that the value of the batch had been practically 
destroyed. Nevertheless, he completed the process in the 
hope that he might be able to find some one who could 
use it. He did find a customer in a lawyer to whom he 
offered the paper as a job lot. The next order from that 
lawyer was for another lot of paper of the same color 
and, the story goes, the individuality of the tint soon be- 
came popular in law offices throughout the country. The 
paper-maker was able to keep the secret of how the shade 
was obtained at least long enough to make a modest for 


tune out of his wife’s blunder.—L. R. 


= = - 
One-Handed Typist Does Fifty-One Word Rate 
Howard Mallett won the March typewriting tournament 
at the Indiana State School Teachers’ College, Terre Haute, 
Ind., operating at the rate of fifty-one words a minute for 
htteen minutes Che record is unusual in that Howard, a 
vouth of nineteen vears, has but one hand. 


Faber Men Present Testimonial Dinner in Honor of 
Their Chief 

On March 2, 1929, in the White and Gold room of the 
Waldorf Astoria hotel, New York City, the men of the 
Eberhard Faber Pencil Company gathered to honor and 
extend their best wishes and greetings to Eberhard Faber 
and to express their appreciation of his fifty years of lead 
ership of the company. 

The menu was done in gold and the words “Fifty Years” 
were stamped in black on the gold cover, which was also 
ornamented with an hour glass. 

Pictures of the three plants successively occupied by the 
Eberhard Faber organization were presented. An early 
picture of Mr. Faber was also shown with a picture as he 
looks today. 

An interesting page was also devoted to some of the 
outside achievements of Eberhard Faber which have kept 
him in touch with affairs outside his business and have 
helped to give him a fresh, vigorous and understanding 
viewpoint. It appears that Mr. Faber is not only a bril- 
liant performer in golf, but is a capital whist and chess 
player, an expert at billiards, a baseball player and is good 
at bowling and tennis 

The anniversary dinner menu also mentioned that 1929 
is the seventieth birthday of Mr. Faber and invokes for 
him that happiness described in the words of Alexander 
Pope: 

“Oh! be thou blest with all that Heaven can send, 
Long health, long youth, long pleasure—and a friend. 
Pleas’d to look forward, pleas’d to look behind 


And count each birthday with a grateful mind.” 




















TAKING THEIR OWN MEDICINE.—Star announcers of 
the Columbia Broadcasting System; out to win the best 
diction award offered by the American Academy of Arts 
and Letters, tune in on themselves. Left to right—Nor- 
man Brokenshire, Edward (Ted) Husing, and Bradford 
Browne, all of whom participated in the broadcasting of 
the presidential inauguration program Dictaphone rec- 
ords enable each man to hear how he sounds to his invis 
ible audience—and he can have as many encores as he 
likes! 
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Typewriter Selling in Britain 
London, March 3, 192 


Ht | ACK real et:tio vit \mericat tvpe 
writers on the British irket is not been an unall ed 
idvantage lor this reason that the British business 
nN is got tired of having choice he has had pertorce 
t t Americans! This is but natural We a 
pret t ( se t having t take the onlv chance So I 
d tt k that the growing competition of German typ 
writers here will do any hurt te you, so lor ” as vou mia 
the le of your machines and if you will adopt up 
t date methods of selling To this latter point I will 
retur Che biggest German push, so far, is being made by 
The Mercedes Typewriter Company, whose machines are 
manufactured by the Mercedes-Buromaschinen-Werke at 
their tine tactory in Churinget [There are made thei 


standard typewriters, electric typewriters, calculators a1 


accounting typewriters, and 


unlike manv other Gert 


of typewriters who do not specialize et 


m oftice mac hine Ss, the 


Mercedes people ce vote then 
vhole attention and energy to ther particular lines in t 
factory which they built for the purpose in 1902 Lhe 
gan mn t I] th . it . hic w 
vegan ina very small way ley are now ina very big wa 


And by the way, they have no connection wi 


cedes automobile folk It might be thought that there 
would be, since the war, a big prejudice here against 
German machine, but there is not, except in an inconsider 
able number of individual cases The Mercedes is making 
good headway and, as | have indicated, inc‘dentally I do 
not believe that this competition will at anv rate at first do 
1 hurt t American typewriters But the competition 
must be watches d must not be under-rated The high 
road to defeat is to under-rate your opponent, especiall\ 
t he Ss str R Uh Mercedes is a first-class machine it 
every way and is backed both brains and money 
Returt t my pomt about up-to-date methods t 
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selling. Che methods which got you thr oh here whet 
vou were not meeting with any serious competition should 


and wherever weak must be strengthened 


ie overhauled 


So I must again urge upon you that it is a fatal mistake t 
think that the mentality of the business man here is exactly 
the same as it is with you. It is NOT. I know that more 
than one ot your foreigi competitors here are quite aware 
if that fact and intend to work upon it Their salesmet 


will work upon it. Their literature will be based upon it 
They have found that there is still a deal of spade-work 
to be done in this market in the way of education. The 
average British oftice manager does not look at a machine 


with the same vision as do all in your country They do 
NOT And they cannot and will not until they are show 
the way And it is up to those who desire to sell up-to-date 
office machinery here to see to it that they adapt them 
selves and their selling methods to the atmosphere here 
Unless this is done to a much greater degree than it has 
vet been done your methods cannot truly be called up-to 
date Chev will be based on an out-of-date and never-true 
belief. | have hammered this point often before; but must 


hammer until the nail is driven in! 


One sales manager of a foreign firm here, engaged in 


the office appliance trade, put it to me that he had found 
to his amazement that he had first to sell “the idea,” to 
convince prospective customers that there was need of other 


and better ofhce appliances, to show the necessity of better 


methods, before attempting to sell his particular goods 
That is true in a multitude of offices here And I do not 
think that you Americans face that fact fully or adapt 
yourself fully to this situation. To repeat—while you were 
without strenuous competition you did not reap the full 
harvest of your mistaken policy; but you will shortly if 
you continue it Of course, it is for you, and for you 
alone, to decide how much money and how much brains 


you think it worth spending upon this market. But why 


he 








—— %) 
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spend any at all if not in the best way? It is not like 
you to do so! And it is not so much a question of spend- 
ing more money as of expending what you do in the best 
way. The best way, surely, is the only way for the wise 
merchandiser. 
<-> 
Princely Salesmanship 

The Prince of Wales recently, as may be you have 
heard, when addressing an assembly consisting of men in 
or interested in business, said quite frankly and emphat- 
ically that British salesmanship in foreign markets was 
by no manner of means all that it should be, pointing out 
various directions in which it might and should be strength- 
ened. But this does not concern us here and now. What 
does do so is that there is still room for improvement even 
in office appliances salesmanship, but much less room I 
think than in any other line. What is most difficult is 
usually best done, because only men with grit and courage 
have the pluck to attack it. Selling office methods and 
appliances is, of course, in your country easy as easy!! 
Here it is difficult. The idea has to be sold first, and the 
goods after. I have met very many and am friends with 
many engaged in this line of selling, and I do not think 
that as a whole I have met a brighter set of sellers. They 
are mostly good men to start with; the firms that emplov 
them see to it in many cases that their men get an inten- 
sive training in their goods and do all that they can to 
put the right spirit into them and to keep it hot. In these 
directions we here have learned a great deal from you; but 
we do not employ all your methods, for the simple reason 
that they do not apply. But the would-be salesmen here 
has a difficult job in getting training before he first goes 
out on the road, or rather before he sets out to work as 
a salesman. There are correspondence and other schools, 
but on the whole I do not think they cut very much ice. 
What is really wanted is that manufacturers should catch 
their men raw and train them from the start. Of course, 
there are lots of people who say that salesmen are born, 
not made. True. But, even the born salesman greatly 
benefits from being given at the opening of his career the 
advantage of the experience and knowledge of those who 
have gone along the road before him, and those who are 
not “born,” so long as they have some commonsense 
(which is so uncommon!) can be turned into very fair sec- 
ond-raters. But what I am driving at now is this, that | 
feel sure it would pay every American firm here, or coming 
here, to give its salesmen a longer intensive training, part 
of the tuition being from an American salesman of the 
goods in question. It is really a point well worth consid- 
eration 

: tie 
American Desks to Jerusalem 

Desks and other furniture manufactured in Evansville, 
Ind., have invaded new fields of conquest. An example 
was turnished of this a few days ago when the Imperial 
Desk Company, Evansville, shipped a railroad car of office 
desks and chairs to Jerusalem. The shipment was destined 
tor distribution in Jerusalem, Palestine and Alexandria and 
Cairo, Egypt, according to Gilbert H. Bosse, president and 
general manager of the Imperial Desk Company, who re- 
ports the establishment of distributors in these countries, 
where he hopes to build up an extensive trade in time. 
Desks made by the Imperial Company now are sold in 
various parts of the world and the business of this well 
known concern is increasing from year to year. Mr. Bosse 
is looking for a fine trade during the coming year, not only 
in the United States, but in many foreign countries.— 
W. B. C. 

ae 
Office Equipment in British Malaya 


Commerce Reports] Recent inquiries indicate a better de- 
mand in British Malaya for office appliances. 
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INVER TOR OF TYPEWRITER FOR STAMPING CUWEIPFORM INSCRIPTIONS O8 CLAY GIVER 4 DEMONSTRATION To 4 Leanere 
BABYLonias wemcmant 








LAYS 4 PRoPonITion serone “ Erwenere rae Unemapy 


| AGENT ror “Even Reapy Reckowens 


BUSINESS EFFICIENCY IN THE PAST.—Top: Inventor of 

typewriter for stamping Cunieform inscriptions on clay gives 

a demonstration to a leading Babylonian merchant. Bottom: 

Agent for “‘Ever-Ready Reckoners”’ lays a proposition before 

“Ethelred the Unready.” Reproduced by permission from 
Punch, London, Copyright, 1929. 








Albert Navarre Honored 

Office Appliances learns from La Revue du Bureau of 
Paris, France, that the manager of that excellent publica- 
tion, Albert Navarre, has been made a Chevalier of the 
Legion of Honor. This recognition of achievement has 
come to him in his capacity as inspector of technical in- 
struction under the minister of public instruction. 

Mr. Navarre has been the managing head of the journal 
mentioned above for twenty-three years and his many 
friends in France and elsewhere are heartily glad of the 
honor which has come to him, ~He has done notable work, 
not only as a publisher, but in connection with the Syndical 
Chamber of Commercial Organization, in which he has 
been active secretary-general for eighteen years. In fact, 
for thirty years, Mr. Navarre has been untiring in his activi- 
ties for the public welfare. He is the manager of several 
magazines and is a contributor to many newspapers and 
periodicals. He has published more than thirty works on 
various subjects, such as geography, history and travel, and 
among them are some standard text books and also work 
prepared in collaboration with other persons. He has been 
secretary-general from the founding of the National Fed- 
eration of Stenographic Societies in France, and also presi- 
dent thereof, his whole service here having extended over a 
period of twenty-six years. He was secretary-general for 
ten years of the Automobile Union of France. He has 
established numerous organizations and has sponsored more 
than four hundred conferences, delivering lectures in many 
cities both in France and other countries. In the social 
domain, he was for thirty years general secretary of the 
Pyrenean Union and is a highly appreciated collaborator 


with the Red Cross. 
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Leipzig Fair Breaks Record of 700 Years 


Probably 


politan a throng oft 


o world’s exposition ever attracted so cosm« 
the h 


Le IpZix£z 


March 3 


storie 


business men as 


Trade Fair, which opened in Leipzig, Germany, 
1929 A great army of 200,000 buyers from forty-three 
countries were present at the opening to view the 10,500 
exhibits of every conceivable industrial product sent fron 
twenty-four countries The 1929 Fair had four times as 
many exhibits and ten times the attendance of any pre-war 
Fair, which attests to the remarkable recuperative powers 
of the new Germany and Europe in general. 

More than 2,300 buvers from all parts of the United 


States attended the Fair American products were more in 


evidence umong the exhibits than ever before Special 


was attracted by the exhibits sent by the Port 


Authority of New York City and the Boards of Trade of 
Philadelphia and Baltimore, which stressed the importance: 
of thes« rts of entry for European trade There wert 
twenty-five displays in this group, including those of larg 


banks and shipping interests specializing in for 


Americar 


eign trad America was also prominent among the ex 


saving machinery of manv kinds. 


he an losed March 13 


hibitors of labor 


1929. 
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East African Concern in Fine Store 


ane accor inying pictures show the exterior and inte 
riot t iws Limited of Nairobi, British East Africa 
Chis company ts the age tor the Underwood Typewriter 
( 1 i n that Color 

(. Stevens the Export Department of the Under 
\ | ewrtter Company nd the General Office Equity 
ment Corpor reports that Taws Limited have also 
J t igyents tor the Sundstrand Adding 
M é 





debs bad 














EAST AFRICAN STATIONERY HOUSE Top picture shows 
the front of the house of Taws, Ltd., Nairobi, British East 
Africa. Pott Commercial stationery department of the same 


concern 



















SCENES IN BRITISH EAST AFRICA (1) Norfolk Hotel 
Nairob (2) Standard Bank of South Africa Nairobi at the 
right (3) Kikuya banana sellers, Kenya (4) Native market 
Kenya. (5) Sixth avenue, Nariobi; Barclay’s Bank on the left 
new Stanley Hotel in background (6) Government road, Nai 
robi Many new buildings have been erected since the photo was 
taken in 1925 Pictures by courtesy of Taws, Ltd., Nairobi 


Mr. Stevenson visited Nairobi in 1913 and showed a 
representative of Office Appliances some interesting corre 
spondence he has had with Taws Limited in response to 
an inquiry as to the changes in the condition between 
1913 and the present day They state that the whole aspect 
of the town is changing fast and that now new buildings 
are under construction, including a new railroad station and 
two modern hotels. Messrs. Taws Limited also state that 
this building program may seem small to the American 
mind, but for that section it is quite a large development 

So close is Nairobi to the borderline of the hunting 
fields and a part of the jungle population that the Taws 
store showing the display of modern office equipment is 
in striking contrast to the surroundings For Nairobi is 


the starting place for most of the big hunting expeditions 
in East Africa. It at Nairobi that the late Carl 
Akeley, whose animal groupings are displayed in the Mu 
New York the Field 


started the interior. 


was 


History at and in 


lways 


seum of Natural 


Museum of Chicago, a for 
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*Tis the Thing in France to Possess a Writing 
Machine 
Special Correspondence to Office Appliances 


Realizing that the pace of an army is not that of the 
race-horse, but of the slowest marching recruit, France is 
eliminating many things. Just as the handcart must give 
way to the motor on the streets; just as the horse-drawn 
tram disappears before the motorbus, so the most beautiful 
caligraphy is giving way to typewritten documents, and 
one of the most carefully fortified fastnesses of old tradi- 
tion has just yielded to the invasion of machinery. Tele- 
phones and typewriters have actually been taken into the 
Paris law courts and magistrature. Pictures in the papers 
show the amazing sight of girls with typewriters seated in 
the rooms of magistrates, while they are flanked with tele- 
phones 

Legal documents in France are usually hand-written, in a 
kind of ornamental printing, very beautiful, but taking 
much time. Now, however, the machine with the brief 
[short?] carriage will be as much in demand as in English- 
speaking countries and perhaps more so. 

The Continent of Europe differs greatly from England. 
Fashions come and go without much affecting the placid 
life of the English, who carry on as usual in spite of 
attractive, but distrusted innovations. In France, on the 
other hand, practically everyone who can afford it gives a 
new mode a trial, even if they do not persist in the use of 
the bicycle, motor or typewriter. To place an ornamental 
portable on a lady’s desk, just as an ornament, seems a 
waste of good material, but it, nevertheless, is frequently 
done. Typewriters are being sold for gifts, for playthings, 
for everything, including their natural purpose. They are 
even being sold to travel with, it being really chic to be 
seen with a machine, when one has a reputation as a minor 
poet or a novelist.—L. R. 

es 
Extension of Victor Latin American Sales 

Several appointments have been recorded in the Caribbean 
countries by the Victor Adding Machine Company. 

C. V. Arrietta has been- appointed agent for Nicaragua, 
with headquarters at Managua. He is well known in this 
held, and conducts business according to a definite policy. 
which has proved successful in his sales of office equipment. 

At Bogota, Colombia, Carlos Michelsen L is in charge 
of Victor sales for territory contiguous to that city. His 
experience with office equipment and acquaintance in the 
territory indicate that representation is in capable hands. 

Jesus Echeveria, proprietor and manager of Casa Chica, 
Maracaibo, Venezuela, represents the company in that sec- 
tion of the country. He has represented several American 
manufacturers of office equipment in Venezuela already, 
thereby acquiring a standing with the business men of the 
country. 

———- 

Mercedes Exhibit at the Leipzig Trade Fair 

Some improved models of Mercedes-Addelectra bookkeep- 
ing machines were displayed by the Mercedes-Buroma- 
schinen-Werke, A-G., Zella-Mehlis, Germany, at the Leip- 
zig Trade Fair, held March 3 to 13, 1929. 

Several new attachments have been added to the ma- 
chines. One of these is a flat extension hinged to the feed 
table. The extension tends to prevent the curving of forms 
before being fed around the platen and permits the handling 
and alignment of a larger number of sheets at one feed- 
ing. Another improvement is a secondary scale with mov- 
able indicators. This scale provides a columnar check of 


each line of typewritten data as it is written. 


Besides the standard bookkeeping machines, The Mer- 
cedes-Buromaschinen-Werke, A.-G., exhibited the Mercedes 
special bookkeeping machine, which is smaller in size and 
lower in price and provides opportunities for smaller firms 
to install a mechanical bookkeeping system without any 
great expenditure. The Mercedes-Euclid high speed cal- 
culating machine, the Mercedes-Electra high speed electric 
typewriter, and the standard Mercedes typewriter were also 
displayed. 

— ee 
Sheaffer Export Man in Latin America 

Fritz Pohle, of the export department, W. A. Sheaffer 
Pen Company, Fort Madison, Iowa, is on an extended trip 
through Latin American countries. He left the general 
offices a short time ago by way of El Paso on a tour which 
will take him through Mexico, Guatemala, Honduras, 
El Salvador, Nicaraugua, Costa Rica and Panama. He 
will return to the United States the latter part of 
the summer, after visiting with the trade in the West 
Indies. Mr. Pohle is a native of Germany, and spent 
seven years in Mexico traveling for German hardware 
manufacturers before joining the Sheaffer organization. In 
the four months he has been connected with the fountain 
pen and mechanical pencil industry he has been preparing 
at Fort Madison to make his first trip into the field for the 
Sheaffer line. 

International Fair at Lyons, France 

Four thousand manufacturers displayed their wares at 
the Lyons International Fair held at Lyons, France, March 
4 to 17, 1929. The products shown ranged from machinery 
and motor cars to silks and clothing. The exhibits were 
grouped together according to their industry, enabling the 
many visitors to save time in the inspection of a particular 
kind of product. A section of the second floor of the 
exhibition hall was used by manufacturers of office equip- 
ment and supplies. 

se 
The Underwood in Hawaii 

The following comes from the Underwood Typewriter 
Agency, 180 Merchant street, Honolulu: 

“We wish to advise you that the above agency handles 
Underwood typewriters for the Hawaiian Islands. E. M. 
and F. P. Alexander are managers, the Waterhouse Com- 
pany, Ltd., being the sole distributors for the Islands for 
Underwood products. We have four distributing agencies: 
The Honolulu Typewriter Company, 45 North King street— 
an old-established concern; The Hilo Typewriter Company, 
Hilo, Hawaii, Mr. L. D. Sweetman, proprietor; The Maui 
Typewriter Exchange, Wailuku, Maui, Mr. A. Cabrinha, 
proprietor; and the Kauai Typewriter Exchange, Lihue, 
Kauai, Mr. H. Kobayashi, proprietor. The three agency 
connections last named have been made within the past 
two years.” 

—— ee 
Germans Favor American Card-Punching and Sort- 
ing Machines 

During a recent radio lecture given by Mr. Berboom, 
an official of the German Reichsbank, it was stated that 
Germany is the best buyer abroad of American card- 
sorting, card-punching and tabulating machines, and that 
with Russia, the next largest buyer of this type of machines, 
half of America’s exports in such machines is consumed. 

These machines are greatly appreciated in Germany. Not 
only are they used for banking houses, but also by great 
industrial undertakings, and by the statistical departments 
of the Reich, the Reichsbank, the Reichspost, etc. One 
type of machine is sold by the Deutsche Hollerith Mas- 
chinen Ges. m. b. H., established in Germany about twenty 
years ago, and the other is sold by the Deutsche Reming- 
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established about 


ton-Powers Lochmaschinen Ges. n » H 
wi ears ag 
i? iddition to the extensive Is ot these machines for 
he work of inks and other organizations, the system has 
rer applied in other ways \ new book has been issued 
n whicl ill German towns up to a specihed number ot 
nhabitants have a special call number All bankers and 
vaank branches have also special call numbers, which may be 
ided to the number of their respective towns Thus it is 
ossible to punch a card and give the town, firm and other 
rticulars ‘ublic and other bonds have call numbers, like 
Vise ill | handled n the exchanges | R B 
oo 
Brief Items from Germany 
| | Malle son, toreign sale s director of the Royal l ype 
writer Company, Inc., was in Germany recently. Since the 
iew ‘reanization has gotten into action Roval sales in 
eTT ire ra idly mcreas a] 
The German National Commission tor Delivery lerms 
s similar to the Division of Simplified Practice of the 
nited States Government Che German commission will 
shortly issue new terms iwreed upon between Manutac 
turers, dealers and consumers and x also standard sizes 
f pencils 
Spe ; standards nave hee! fixed tor tiie sIZ¢t ot hhiow 
ases and de sks tor ofhces Desks are to be 7&8 centimeters 
ig! lf only one side is supplied with drawers the tops are 
ve 78 130 centimeters there ire drawers on eacl 
le the lenget! will be 156 centimeters 
‘ \orne ( are Svste Company cot (hicagzo has 
ippointed Messrs. Edmund Stein G. m. b. H., Potsdam 
terli is sole agents lhev are specialists in bookkeeping 
ard «vete sa ed tor machine bookkeeping work 
| c (,ermal National Stationers \ssociatior Was Nsue* 
indbook of 359 pages tor the use of members It wives 
ygestions as to buving and selling methods, calculation 
tore keeping merchandising window displays, ete The 
oh ntains special division tor office machines and sys 
ns cluding typewriters, duplicating machines, book 


ear’ 


‘yas Rh ot ae 


- 


a 


4 . 
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All 
standardization given 


book-bind 


keeping methods, fling systems, ofhce turniture, etc 


necessary information regarding Is 


and several pages are devoted to printing 


ing, ete 


sole agents 


Messrs 


for the Burroughs adding machine in Germany, are promot 


It is that Glogowski & Co 


reports d 


ing a special sales company with a capital of 3,000,000 
Reichsmark 

Messrs. Ruys Maschinen G. m. b. H., agents m Germany 
for the A. B. Dick Company’s Mimeograph, formerly at 


Hanover, have now established their offices at Lutzownfer 
2. Berlin W. 62 

lt is reported that Wilhelm Achgelis, Brandstwiete 8 
Hamburg, Germany, has been appointed agent for the L. ' 
Smith and Corona typewriters 

. > * 

Albert Osterwald of Leipzig, owner of a collection otf 
irly typewriters shown at several exhibitions, the last time 
in connection with the Berlin Office Appliance Exposition 
of 1925, is said to be negotiating with American buyers 


with a view to making the collection a museum department 


somewhere in the United States. (serman trade papers are 


starting a movement to keep the collection im Germany 
It is suggested that the necessary sum be obtained by 
public subscription and that the collection be turned over 

1 German museum, possibly the new one recently estab 
lished at Munich 

se @¢ 8 

An important organization of German executives called 
Vela” is planning to visit the United States later this vear 
The members of this organization are anxious to have the 
opportunity to visit American manutacturing plants im 
which are produced typewriters, adding, calculating and 
itther office machines Che “Vela” organization has about 
20,000 members and the selected group that will visit the 
United States will go as their representatives. Dr. Mut 
felmann, executive head of the organization, would appre 
ciate receiving communications trom the American manu 
facturers whose plants will he pen for mspection hy the 


ATT RAC 
P— TO-DATE 
L\YOUT OF 
OFFICE LIM- 

107-109 RUA DO ALE- 

LISBON, PORTUGAL.— 
is a remarkable display of 
L. C. Smith and Corona type- 
writers and supplies, plus a few 
other and unrelated items of of 

fice equipment 


AND U 
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MODERN 
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STAFF OF H. E HEACOCK 
COMPANY, DALTON ADDING 
MACHINE DEALERS, MA- 
NILLA, P. L—Those who ap- 
pear in the group, reading from 
left to right, are as follows: 
Jose Siaron, Manuel Dikit, 
Jrineo Baltazar, R. G. Cabal- 


lero, Ward Harris, special rep-— 
resentative of The Dalton Ad- 
ding Machine Company; Adam 
Jrmenez, Ward B. Gregg, Qui- 
rino Cruz and Anacleto G. Ner. 

Mr. Harris says that ninety 
per cent of all the office devices 
and machines used in the Orient 
are of United States origin. In 
the Philippines the proportion 
is about ninety-nine per cent. 
He says that few people in the 
United States realize the fine 
volume of business produced by 
the several dealers representing 
United States factories 

All the salesmen in the picture 
are Filipinos except E. W. Har 
ris and Manager Ward Gregg 
The young men are all well edu— 
cated, aggressive and highly 
trained in the art of selling 


Germany. Dr. Muffelmann’s address is 


134b, Berlin W. 9, 


gentlemen from 


Potsdamerstrasse Germany 


* * a 


Following the adoption of the Latin alphabetical charac 


ters by Turkey last fall, a commission was appointed by 
the Turkish government to consider the purchase of type 
writers for use in the government’s business offices. The 
commission examined several different makes that were 


submitted and finally made up orders that called for 6,000 
3,000 were ordered from the Reming 


New York, N. Y., and the re 


German concerns, manufacturers of the 


machines. Of these, 
ton Typewriter Company, 
mainder from two 
Torpedo and the Ideal tvpewriters 


* * * 


Germany states that the 
He idelberg, 
Parker Pen 


two 


A recent 
Parker-Osmia 


announcement trom 


\ktiengesellschaft, which was 


early last vear by the Company, 


Wis has 


establishments. One 


established 


been re organize d into 


named Parker Aktie1 gesellschaft, will 


Janesville, separate 


the manufacturing end of the 
mbH., will be 


The manufacturing plant is to be 


exclusively to 
1 the 


the selling organization 


be devoted 


other, Osmia-Gesellschaft 


business an 


enlarged to provide larger production facilities which will 
enable the selling organization to extend its activities to the 
middle and eastern European markets. Concurrent with the 
Parker Aktiengesellschaft’s 
$200,000.—E. R. B 


change in name, the capital 


stock was mcreased to 


> 


Some Miscellaneous European Notes 
Leningrad, Russia.—The government has opened a patent 


office under the direction of Prof. J. Heifetz, Dipl. Inge 
protected samples and protected designs for 


hled 


nieur. Patents, 


registration will be received and 


sarcelona, Spain.—It is stated that a group of steel man 


ufacturers in this city has bought the factory equipment 


and other personal property of the company which pro 


duced the Victoria typewriter at Valencia, and has moved 


the machinery and records to Barcelona. where a factor, 
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will be established and a typewriter to be known as the 
Hispania will be manufactured 
The Smith Premier Schreibmaschinen 


The com 


Bern, Switzerland. 
Aktiengesellschaft has been established in Bern. 


pany’s stock capital is fixed at $50,000. The managing 
director is Oberst G. Hamberger, who was head of the 
Swiss Military Motor Car Department during the War 


Mr. Hamberger is a well known typewriter man having 
been in the business since 1891. 
Bielsk, 


handling the Marchant calculator. 


Poland.—Messrs. Gebr. Hohn & Company are 


Helsingtors, Finland.—O.-Y. Axator, Vistra Henriksgade 
22, handles Todd checkwriters. 


Madrid, Spain.—-Trust Mecanografica, Madrid, has been 
ippointed agent for the Monroe calculator. 

Zurich, Switzerland.—A new firm, registered as Marag 
Marchant - Rechenmaschinen Aktiengesellschaft, Lowen 


strasse 22, is reported to have become sole agent for the 


Marchant Calculating Machine Company.—E. R. B 


> 


Scientific Management Congress to Be Held in Paris 


International Scientific Management Con 


held at Paris, France, in June of this year 


Che tourth 
vress 1s to be 
under the auspices of the International Management Insti 
tute in collaboration with the International Committee fo 
The congress is being organized 
France and 


offices of the 


Scientific Management. 
by the National 
full information can be 


ommittee, 44, Rue de 


Management Committee of 


obtained from the 
Rennes, Paris Vle. 

One of the objects of the congress will be to achieve a 
diffusion of modern ideas relative to the scientific organiza 
tion of labor 

The first congress was held in Prague in July, 1924, unde: 
the direction of the president of the Czechoslovakian r« 
public. The second congress was held in Brussels in Octo 
ber, 1925, under the patronage of the King of Belgium, the 
Commerce and the principal 


International Chamber of 


(Continued on Page 70) 
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NEW MACHINES 
@ DEVICES 

















“Instant” Safe-Guard Check Writer one of the pedestals, a sixty-inch double pedestal flat top 
lwo new models of Safe-Guard check writers. the “I: desk without a typewriter compartment, a forty-etght-inch 
stant 8” and the Instant 9,” were recently announced by double pedestal flat top desk, a thirty-six-inch single pedes 
the Sate-Guard Check Writer Corporation, Lansdale, Penna tal flat top desk, and a sixty-inch table 
he models are practically identical except that the “I: ll the models in the series are constructed of hard 
stant 9” has a ten million capacity and the “Instant &” a woods with walnut veneers Writing beds, panels, and 
illion capacity slides are of genuine walnut Other parts are of hard 
\ special feature of the “Instant” writers is the prote« woods finished uniformly to match [he tops are one and 
tl vee name and the amount of the check 1 
ne operatior Che kevboard is scientifically angled and 
e heure re larwe ind clear Che -check shelf is in the 
me lin sion as the keyboard permitting easy and 
pec ert t blank checks Because the check shelt 
set at an agle, the checks slide into position with 
ictically no adjustment. With the “Instant” almost every 
ie ins check can be vritten 
AY oversize handle set o1 the right hand side of the 
chine ts pitched for light and snappy action The key 
ird ma be instantly cleared by the depression of the 
release key Corrections can be made in any column with 
ut disturbing the rest of the figures, by depressing th 
ndividual column correction e\ Che kevboard columns WESTERN FURNITURE COMPANY 300 SERIES 
ire well separated, allowing ample finger room for quick PERIOD LINE DESK 
sitioning of keys Individual imprint, firm name, trad 


a quarter inches thick The drawers are made of hard 
wood and their interiors are finished 

Each desk is well designed and proportioned. The 
veneering is so finished as to bring out the beautiful wal 
nut grain The simple hardware gives a finishing touch to 
the general pleasing eftect 

> 

New Impovement in Perfection Calendar Line 

The Perfection Daily Reminder is the most recent addi 
tion to the Perfection line of calendars made by the 
Defiance Sales Corporation, 72-78 Spring street, New York 
City This improved calendar is made in three sizes 
414x644; 5™%x8, and 6%x10. All three sizes of pads art 
ruled and printed on high-grade sixteen-pound bond paper 
The 6%x10-inch pad has appointment spaces for every 
quarter of an hour throughout the day 

Several new exclusive features are noted for this type 
of desk calendar. It has a permanent metal base with rub- 


ber plugs at the four corners. This base, which is attrac 





ess : tive in appearance, can be used year after year. Another 

ami ‘CHECK W aoa" — outstanding feature is the ingenious method of punching 

the pad with half round holes to fit the half round holes 

ark, or serial number are provided, if desired. The ink- which are a part of the name plate. This facilitates mount- 
ng device is easy to refill or change. ing the pad as the half round posts of the name plate are 


The “Instant” models, like all other check writers in slipped into the half round holes of the pad and then 
the Safe-Guard line, are guaranteed against mechanical inserted in the half round slots in the base. On the under 


defects for two years after the date of the original pur side of the base are two levers which lock into the posts 
chase. Upon application, a special $10,000 two-year check and prevent the pad from coming off the base in case it is 
alteration and forgery insurance policy is issued to the turned upside down. The operation of mounting the new 
original purchaser as a further protection. pad takes but two seconds. The entire sheet is removable 
a by a downward pull and the plate of its own weight auto- 
Period Line Announced by Western Furniture matically drops down to the next sheet There are no 
In a supplement to catalogue No. 34, the Western Furni screws to adjust, nor stubs to be discarded. 
ire Company, Blair avenue and Palm street, St. Louis, The new pad is somewhat different in appearance from 
Mo., announces the 300 series, a medium priced period line the previous model in the same line, being without the 
Che series consists of six models—a fifty-two inch double hornlike projections at the top for holding a pencil. The 
pedestal center well typewriter desk, a sixty-inch double new model is neat and a valuable as well as a reliable desk 


pedestal flat top desk with a typewriter compartment in companion 
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Sesamee Locks on National Brief Cases 
The National 


street, 


Company, 500 
»esamee locks as 


Either Ses- 


Manufacturing 


offers 


Briet Case 


South Peoria Chicago, IIL. 


optional equipment on its line of brief cases 


umee or key locks will be furnished as ordered 
The Sesamee lock, which has been described heretofore 
he department of “New Machines and Devices,” is a 


combination lock, which the user sets at any desired 


1 
Sinmipic 


arrangement of three letters. In addition to eliminating the 
innovance of lost keys, the Sesamee adds security to the 
yrief case, as the contents cannot be tampered 
- oe — 
New Shades for Silverglo Lamps 
In line with the up-to-date trend of events, Silverglo 


Lamps. Inc., 300 East Federal street, Baltimore, Md., have 


provided parchment shades to go with many of their styles 


7 
OT tatllips 


The company, of course, will instantly forward 


} 


idditional particulars to dealers who inquire for them. 


‘tients 
A New Suggestion for a Quick Reference Index 

\ugust Menger, 611 San An 
suggests a novel quick reference index as applied to once 
This takes 


initials of the person’s name on the card 


\dams street, tonio, Texas, 


systems using card records. system into 


filing 
consideration both 


which is being filed, the first initial being typed on an 


exposed tab and the second initial being determined by 


the position of the tab along the printed alphabetical head 


ing For instance, the R. K. Smith card would be found 
instant among dozens of other Smith cards by looking 
for an R flag in the K position. Mr. Menger says that in 
practice this system works out very handily since the un 
wanted cards are quickly eliminated by the eve. By this 


system it is also unnecessary to file all cards alphabetically 
as they are under the proper guide card. For in 
filed before A. A. Smith without 


This 


so long 


stance, L. Smith could be 


interfering with the ease of reference saves much 











time in filing Names with a single initial are filed the 
same as if they had a s‘milar middle initial. Valentine 
Cc 
3 ers OPQRSTU Vw xy 
Smith, Cc. W@W. Vv 
aN > DEFG I KLMNOPQRSTUVW® XYZ 











ABCDEFPGHISJKLMNOPQRSTUYV w# xXyz 


RN 












































Smith, 5. I. 
ABCDEPGHIJSJKLMNOPQRSTUVW xyz 
Smith, R. K. = 
ABCDEFGHIJKLMWOPQRSTUV W xyz 
ammeg Smith, A R. 
nd 
dl 











DIAGRAM OF 
Here indexing by 


MENGER’'S QUICK-REFERENCE INDEX 
name and initials is carried out alphabetical y 
in a simple way 


Smith, for would be marked with a V tab in the 


V position 


Instance 


Mr. Menger says this system has been in use for several 
Antonio 
Che 


years by a local utilities in a forty- 


thousand 


1 
ior sale. 


San company 


card file patent rights of this system are 


Storage Cabinet for Cuts and Legal Blanks 
The “CurManCo” 
cently added to the “CurManCo” line, made by the Currier 


safety storage file is a new item re- 
Manufacturing Company, Northwestern Terminal, Minne- 
Minn. It is hold blanks, sta 


tionery, carbon paper, office forms, and particularly orig- 


apolis, designed to legal 


inal halt-tone cuts and electros. 


Che construction is rigid with reinforced double walls to 


hold a heavy weight. It is made in ten drawer units so 





NEW SAFETY STORAGE FILE 


“CURMANCO’ 


another. Three units 


Each unit has 1,500 


that additional units will carry one 


with a six-inch base makes a section. 


square inches of storage space and can be added to as 


desired. As only one layer of cuts can be placed in each 
drawer, the printing surfaces of them are insured against 
scratching. The file is finished in olive green. 

The “CurManCo” 
response to a demand 
file that would hold cuts of 
factured safely and aid in keeping an accurate check on 


safety file was developed in 
from within the Currier organiza 


each article manu- 


storage 


tion for a 


them. The company plans to advertise the file in several 
industrial trade journals. 
use of dealers are 
The 
turer invites inquiries for further information. 
- >_> —_ 
Readers’ Guild Covers for Periodicals 

An article in the current issue of the Du Pont Magazine, 
du Pont de Nemours & Company, Ltd., 
describes the new Guild covers for peri- 


Electrotypes of the new file for the 


being prepared in advance to save delay. manufac- 


published by E. I. 
Wilmington, Del., 
odicals, made by the Periodical Readers’ Guild, a division of 
the Harris Wolff Estate, 520 West 
New York, N. Y. 


The covers are intended to hide magazines which it is- 


Twenty-sixth street, 


desired to keep but which have become unsightly through 
much handling and introduce a jarring note in the decora- 
scheme of the 


tive well-ordered library, office or living 


room. They are made of “Fabrokoid” and are available in 
five sizes to accommodate magazines of varying dimensions. 
Similar covers are supplied for books and the same material 
is used in making book-ends, writing portfolios and other 
library accessories. 

With a view to harmonizing with any color treatment 
of a room, the covers are finished in pastel shades with 
simple modern designs in accord with the present vogue. 
They may be wiped off with a damp cloth if soiled. 

— > 
Macey’s Georgian Suite of French Walnut 

The number twenty Georgian matched office suite made 
by The Mich., is 
tifully Each piece in the suite is 


Macey Company, Grand Rapids, beau- 


designed and executed. 
perfectly proportioned in the massive manner of the 
Georgian era. 

The suite is properly Middle 


(1708 to 1779) design in which the Chippendale influence 


an example of Georgian 


is apparent. French walnut is used in its construction to 
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MACEY'S 


effect of mellowness and richness so necessary 
The 


balance is 


achieve the 


to the correct Georgian period. 


style 


Carvings 


expression of the 
the flat 
combination of 
The 


all the details of appearance. 


carvings are in (,eorgian and 


obtained by a these and decora 


tive woods hardware is historically correct, as are 


There are seven pieces in the Georgian suite, a seventy 


two inch double pedestal flat top desk, a seventy-two inch 


table, a waste basket, a costumer, an arm chair, a swivel 
chair with French walnut arms and a swivel chair with 
tapestry covered arms. Each member of the suite is kept 


in stock ready for immediate shipping 


> 


“A-S-E” Adds to Storage Cabinet Line 


with the inauguration of a national adver 
the All-Steel-Equip Company, Aurora, IIL, 
cabi 


Simultaneously 


tising campaign 


announces a new combination storage and wardrobe 


net of the “Popular” series construction 

Che new cabinet has the same rigid angle steel trame as 
the other cabinets in the “Popular” line It has a similar 
storage and shelf arrangement as in the same type of cabi 


net in the “Master” series \ full length top shelf provides 
ample storage space for hats The cabinet 1s also fitted 
with four half shelves for minor storage needs, and a ward 
robe with a coat rod and hooks As a turther adaptat‘o 
of this dual purpose cabinet, the half storage space is fitted 
with inserts of document files, a correspondence drawet 
and locked compartment for special use in private offices 
Che cabinet meets the demand for a handsome and rugged 


vet moderately priced storage locker with a multitude « 


uses 
oe 


Fountain Pen Desk Set with Light Fixture 


The W \. Sheaffer Pen Company. Fort Madison. lowa 
controls new design ot desk set, embodying scientific 
hehtine with two Sheaffer Lifetime’ pens The base, 
2s x6 inches, is of carved black walnut The top oft the 
shade ts mut seve! inches hig! iffording at unobstructed 
view and discourse between the desk man and his visitors 
lhe shade is narrow and gracetul, all parts of solid coppel! 
bronze nish. finelv etched Light is directed downward 
on the desk Thus there is no conflict with anv overhead 
hehting whicl may he used 

The Lifetime pens are mounted on marble or ony» 
adding greatly to the effectiveness of the walnut and 
bronze tones of the base and fixture Che pen sets maj 
” removed for use away from the desk if desired \ 
copper pin tra etched, 8'4x2 inches, is countersunk into 
the hac 





NEW GEORGIAN SUITE 


* 


DESK 


New Addition to Rotaprint Line 


With the introduction of a new sheet-feed attachment 
for the standard model Rotaprint, Harry S. Sanders, vice 
president and general manager of Reiner’s Rotaprint, Inc., 
New York, March 1 the completion of equip 


ment of the entire Rotaprint line of offset presses for office 


announced 


use to handle two-color work and also to utilize both sides 


of paper for reproduction 





The first Rotaprint machines, put on the market two 
vears ago, were fed from rolled stock only At the Na 
STANDARD MODEL ROTAPRINT WITH NEW 
AUNILIARY SHEET-FERIT? ATTACHMENT 
tional Business Show in New York last tall, Rotaprint 
brought out two important new teatures One was a little 
sheet-feed machine which turns out 4,500 impressions pet 
hour, 8'4"x13" The other was an aunihary sheet-teed 
attachment for the Duplex model Rotaprint, which handles 

sheets 1134”x17” 

The newest development makes it possible tor the stand 
ird model, which turns out sheets &!4"x11" from a roll feed 
to do everything the Duplex Rotaprint accomplishes \ 
space four feet square is ample for operation ot this little 
machine, which is now equipped to reproduce in two colors 


photographs, line drawings letterheads Tac 


maps, charts 


tory forms, ete The new attachment does not complicate 
operation ot the Rotaprint, which, it is said, can be run by 
an office employ ec with no special ed knowledge t lit! 


graphing processes 
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New Art Metal Large Capacity Files 


\ new line of fles was recently announced by the Art 
Metal Construction Company, Jamestown, N. \ Phe new 
iles, designated the O800 line, add some important features 
to the other well known Art Metal lines. 


The 6800 line file is twenty-eight inches deep Che 


nereased depth gives each drawer the unusual capacity of 


S800) folded letters In other respects, the 6800 line has 





ART 6800 LINE 


FILING 


METAL 
CABINET 


comtort and satety Che height 


lhe 


ball bearing progressive extension 


wen made tor convenience 


is right for the average woman clerk. drawers roll 


smoothly and easily o1 


firm and stable. The drawers 
paracentric lock that locks all 
6800 


itself, a 


rods are 
Yale 
Though the 
that 


slides Phe guide 


an be secured with a 


drawers at once cabinets in the line 


ave finished ends so each file is a unit in 


iumber of them may easily be assembled in batteries 


Chis 


apacity 


ideal for the office where large 


flo r 


new line of files is 


hles are required and space must he 


oneserved 


> 
Neva-Clog “No-Ring” Loose Leaf Notebook 
\ loose notebook without rings, called “No-Ring,” 


was recently introduced to the trade by Neva Clog Products 


leaf 
Incorporated, Bridgeport, Conn 

In place of rings, the new. notebook has a tube of spring 
tracks hold the 


the filler, the tube is simply 


sheets 
slid off 
tube is 


rrass that slides on brass which 


tightly lo remove 
used, the 


then 


sheets are to be 
length 
that a 


the tracks lft fewer 


pinched together along its entire and slid 


back into place It grips so tightly single sheet of 


the filler will support the entire weight of the notebook 


If after the tube has been compressed to hold a small 
number sheets, it is desired to use the maximum quan 
tity, it is necessary only to slide a lead pencil through the 


sides of the tube and it will hold fifty sheets securely. 
Fillers of twenty-pound Hammermill bond are made espe 
“No-Ring, 


ially for use in the but punched sheets or any 


paper cut to size can he used 

‘No-Ring” notebooks are made in fifteen sizes, from 
4 small vest pocket book to a comparatively large desk 
size Chev are slim and trim and have the appearance ot 


, 
or books 


ound 


> 
Rite-Rite Produces Dollar Pencil 
West Polk Chi 
the production of No 


lhe Rite-Rite Corporation, 1501 street, 
ago, Ill, has expanded its line by 
BR-100, a dollar item 


ec th< t lower price 


Heretofore the company has made 
“Dollar Bill” 


trom ten to hiitv cents 


barrel, with and knurled tip. 


The pencil has graceful lines, and is 


has an oversize clip, cap 


chromium plated. 
well balanced. 
The 


under the cap 


concealed 

The pencil loads at the tip, or cone. The 
Bakelite, gold overlaid pearl 
effect, iridiscent jade or marine blue. The 
without 


magazine for refill leads and eraser is 


barrel is of furnished in a 
mechanism is 
simple and will function continuously service 
“Dollar Bill” is boxed individually, one dozen to the carton 
>_> ~~ - 

Columbian-Success “Red Edge” Desk Calendars 

Harmony, a word frequently used to express advanced 
ideas in modern office furnishings, has a new devotee in 
the Columbian-Success line of “Red Edge” desk calendars, 
made by the Columbian Art Works, Inc., 1024-1032 Juneau 
avenue, Milwaukee, Wisc. The stands of the several calen 
dars in the line are richly colored in satin black, olive green, 
mahogany brown or Chinese red. The lock arches are col 
ored the same as the bases, and I'ke them, have a lacquered 
finish. 

The “Red Edge” desk calendars are made in six styles, 
the Jumbo book, complete with an alphabetical index for 
names, addresses and telephone numbers; standard book; 


upright: double desk, and petite sizes in both upright and 


Arch tilts into 

@ horizontal position 

to receive calendar pad 
Arches notched and 
bevelled to lock with base 


(4) Base pierced 
to lock arch ends 
|| when closed 










Rubber Foot(1) 


Strong sprin 

assembly underneath 
securely fastened 
by means of this rive 






ilting Sreh 
stamped 
into base 










Arch Arms drop 
into neat grooves 
stamped into bases 


(Q)Rubber Foot 


PATENTED BASE OF 
“RED EDGE” 





(i0)Rubber Foot- 





THE COLUMBIAN-SLUCCESS 
DESK CALENDAR 


hook styles. All of the bases are equipped with pet 
manent, heavy rubber feet. 

Although the lithographed “Red Edge” pads are manu 
factured especially for with the Columbian-Success . 
bases, they are also made to fit all standard bases. 

As a convenience to dealers in handling the “Red Edge” 
calendars, each carton has not only the Columbian-Success 
number, but the former Columbian number and the num 
bers of other standard pads which have the same punching 
Che original Columbian feature of having dots on the car 


tons to indicate punching is continued with the new pads 


use 


The 1930 catalogue of the Columbian-Success line of 
desk and wall calendars is now ready for distribution 
Dealers are invited to write for copies 
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New Machines and Devices 


Are Continued on Page 180 
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Opening of Rucker-Fuller Business Home 


Enthusiastic admiration for the spacious and beautiful 
new home ot the Rucker-Fuller Company at 539 Market 
Street, San Francisco, was expressed by the manv visitors 


who attends ad the all day opening Mar h 11 Che company 


has moved to this location from the former headquarters 
at 677 Miss street and is now right in the heart of San 
Fran scos hinanse il and tusiness center 

On the opening day, visitors were ushered in a svstematic 
manner thr g t the entire building which was literally 
packed with floral tributes coming from friends in all parts 


REPRESENTATIVE VIEWS IN THE NEW STORE OF THE 

Ri CKER-FULLER COMPANY, SAN FRANCISCO, CALIF 

Top view of a second floor salesroom Center main floor 

showing lob! front; the display of files is under the mezza 

nine it the right; the ceiling is framed in wood antiqued, and 
ized Rottom Market street corner of main display 

ort tire Lnited S tates | he me vy home comprises five floors, 


including mezzanine and basement, with a total of some 


45.000 f display roon 


square eet Oo! 


warehouse remain at the old Mission 


treet locat 

Che sidewalk in front of the building is finished in Flor 
entine style, making those who have visited Italv think of 
an Italian palace Che walls inside are two-tone effect and 


the ceiling is illuminated wood in colors antique and glazed, 


representing the renaissance period, which is neutral in 





design, to harmonize with t us periods ot turniture 


now carried 


As shown in the pictures, there is a1 wrought 


balcony in front of window-shaped intaglio in colors; 


iron 


colors make a very impressing 


floor is of s 


overhead beams in 


Che 


hardwood in parquet formation 


Massive 


entrance. entire ground ymbre walnut 


Close to the entrance door, in the midst of luxurious othce 


desks, chairs, Oriental rugs and accessories, visitors stop to 
notice a little old flat top desk covered with green felt 
This desk was made and sold for the company more than 
hitv vears ago by George H Fuller, the founder of the 
Rucker-Fuller Company, and has been in constant use ever 


which antedates the roll top desk, is still 


This desk, 


and 


since 


serviceable good 


Modern methods of selling merchandise call for tasteful 
and careful displays and this maxim has been carefully 
followed in every department of the new home of Rucker- 
Fuller The Market street side to the west of the second 
floor is arranged as a homelike library with an open fire- 
place, upholstered seats, bookcases, consoles and all acces- 
sories. On this floor is a series of large rooms arranged 


as model private offices, complete with drapes, set-in win- 


be fitted up to 
how particular equipment will 


dows, and which can suit any prospective 


customer who desires to se¢ 
look installed. A 


hundred and sixty-five 


when space some thirty feet wide by one 


feet long is used on the second floor 


for open office effect display and so tastefully are the vari- 
ous desks, chairs, etc., arranged that the entire room has 
an inhabited look in contra-distinction to the ordinary com- 
mercial set up. 

The third floor is devoted mostly to the display of com 


mercial and medium-priced equipment 


excellent 


1 n 


Directly in the rear of the entrance lobby is a 
display of Shaw-Walker filing cabinets, covering the entire 
line of uprights, verticals, ledger equipment, safes and mis- 
cellaneous specialties. 

An 
the plate 


in San Francisco and the constant flow of people on busy 


interesting feature of the new building is the fact that 


glass in the front window is probably the largest 


Market street is seen pausing to peer through the glass into 


the beautiful display 


Rucker-Fuller is the oldest business houses in 


1876 by 


one ort 
and 
the 
after the 


George H Fuller 


Desk ( 


founded in 
later the 
Rucker-Fuller Desk Company 
1906 fire in San Francisco, the company has occupied prem- 
the 


san I rancisco, 


merged with Rucker ompany as 


Except for a year 
ises on Mission street where it functioned up to open 
ing date of the Market 


Che to Market street 


new street location. 


move is in line with the progress of 


San Francisco. Market street has long been recognized 
as the leading thoroughfare of San Francisco and the lower 
end of Market street is rapidly developing through the 
addition of many new buildings and the new Stock Ex- 


half from the Rucker-Fuller 


ble ck 


Company's new store 


change just a and one 


only, 


desks 


departments 


started to deal in and chairs 


added 


complete 


Originally 
Rucker-Fuller 


with 


has various and now 


functions school and seating department, 


filing department, card and system department, service and 


indexing department. Each department represents a dis- 


tinct unit of the business. The growth and expansion of 
the Rucker-Fuller Company is in line with the growth of 
San Francisco, the key city of the Pacific coast, being the 
commercial and financial center 

Less than two years ago, the Oakland branch of the 
Rucker-Fuller Company expanded and moved into a new 


locatton with a store arranged to accommodate the up-to- 
date and modern display of furniture. 

Che the Rucker-Fuller 
consists of C. H. Ristenpart, president; J. C 


Company 
McQuilkin, 


present personnel of 


x 
. 


e 


- 
it 








vice president in charge of contract and library work; W. 
3 Ristenpart, vice-president in charge of seating and 
school department work; A. K. Sherwin, vice president in 
charge of sales: William I. Smith, manager of the desk 
department; Henry LeSassier, manager of the file depart- 
ment: J. A. Parsons, manager of the Oakland branch. 


of — 


Horder’s in Fine New Building 

On Monday morning, March 4, the headquarters of the 
two Horder organizations—Horder’s, Incorporated, and 
the Associated Stationers Supply Company—opened for 
business at the usual hour, but in their new seven-story and 
tower building, corner Jefferson and Quincy streets, at 
Jackson Boulevard, Chicago, having completed their re- 
moval from the old premises at Lake and Franklin streets 
between the hours of sunset Friday evening and sunrise 
Monday morning. The entire Horder organization from 
errand boys up to the chief are elated over the new build- 
ing, erected after the company’s plans as worked out by 
Architects Cowen and Associates and designed in every 
detail to meet the requirements of the business with speed, 
precision and convenience. The building is so designed 
that three more floors may be added when required. The 
Horder organization also owns the corner lot adjoining the 
new building on the south—the northeast corner of Quincy 
and Jackson, now occupied by a filling station—thus pro- 
viding opportunity for still greater expansion when the 
needs of the business require it. 

The retail store in the new building occupies a part of 
the ground floor at the northeast corner of Jefferson and 
Quincy streets. Its shelving, drawers, bins and counters 
are of steel, and in structure and arrangement it is declared 
to be a near approach to the ideal. It has show windows 
on both streets reached by sliding up the shelving which 
rests on a balanced mechanism and forms part of the back- 
ground of the windows exteriorly and part of the stock- 
keeping arrangement within. 

To the south of the retail store and fronting on Jeffer- 
son street is a spacious room devoted to the executive 
requirements of the Associated Stationers Supply Com- 
pany. Here there is a staff of people, including managers 
and clerks, who form the daily contact force to receive, 
record and transmit wholesale orders. 

The main entrance to the building is at the base of the 
tower through a beautiful marble-lined foyer with entrances 
at the left into the wholesale department and at the right 
to the passenger elevators which travel from the street 
level to the seventh floor 

The offices of the principal executives are on the sixth 
floor adjoining a large, well-lighted room where secretaries 
and hookkeepers work This big room may be immedi- 
ately turned into a place of assembly, seating 250 people. 
\ll the offices on this floor and the assembly hall itself 
are in uniform finish of walnut with furniture and floor 
coverings to match. Here are the roomy, handsome offices 
of E. Y. Horder, H. G. Horder, F. P. Seymour and W. J. 
Goodman. Characteristic of all these offices and of the 
othces elsewhere in the building is the excellent light they 
receive and the sense of roominess and cheerfulness per- 
vading the establishment. To visit the place is to wish to 
move mto it. 

Following are a few other particulars concerning the new 
building, which is a credit alike to the Horders and to the 
Stationery trade. 

rhe building fronts eighty-seven and a half feet on Jef- 
ferson street and one hundred sixty feet on Quircy, and 
has at. available floor space of 113,000 square feet Except 
ior its offices, the fittings, shelving, etc., are entirely of 
steel, which provides the maximum of storage space, 


Page 43 OFFICE APPLIANCES For April, 1929 


Se 5 





strength and durallity. It is interesting to note that sine 
miles of steel shelving are today required to accommodate 
the shelf stock, more than 12,000 different items being 
stocked in quantities. 

The location of the new building is most convenient. It 
is easily reached from the loop by bus, trolley or elevated 
train, and is only a short distance from principal railroad 
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NEW HORDER BUILDING AT THE CORNER OF 
QUINCY AND JEFFERSON STREETS, CHICAGO, ILL, 


passenger terminals. It is but a block from the main 
underground freight railroad station. 

The structure is of reinforced concrete, light gray face 
brick and Indiana Bedford stone. It is fireproof, and is 
fitted with an automatic sprinkler system connected with a 
30,000 gallon water tank in the top of the tower. 

There are, of course, many other features. Loading plat- 
form is inside building line with back space for fifteen 
trucks at the loading dock. There is a rest room and 
emergency hospital for employees, in charge of a competent 
nurse. Then there is an efficient elevator system; mail 
chutes from all floors; a fine electric lighting system; ar- 
rangement for pure iced drinking water; pneumatic tube 
system; and a remarkable system of gravity, belt and ball- 
bearing conveyors, which greatly facilitate the filling and 
shipment of orders. 

The new building houses Horder’s warehouse and general 
offices; Associated Stationers’ Supply Company; is head- 
quarters of Horder’s retail stores division and certain manu- 
facturing departments and houses Retail Store No, 1. 

ee en 
Loose Leaf House in New Quarters 

The Feldco Loose Leaf Corporation, formerly Feldman 
Systems, on April 1 will remove their office and factory to 
one entire floor of the building at 357 North La Salle street. 
M. Newt. Feldman has been elected president of the cor- 
poration and Carlisle Feldman vice-president. 

The business was founded over thirty-two years ago by 
William Feldman, who recently passed away. His two 
sons are energetically carrying on the work of the founder 
and are advancing the business to new standards of 
achievement. The corporation recently contracted to sup- 
ply the Walgreen drug stores with loose leaf memo books. 
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HARMONY IN FURNITURE DISPLAY 


Adapted from a Series of Suggestions Written for the Furniture Age 
by Paul Towsley, Educational Director of the Banner Furniture Com- 
pany, Indiana polis 


Noth ' isle rece i mipicted for thy pournail (dark hardwood floors Doors an windows should ‘ 
ibove named a valuable and comprehensive course Jor furni square and tall and drapes should be heavy and hung o 
: 4 
ture salesme) Some of his ideas have validity im selling ; s I inl BE ot : 
: : . eats - wrought tron poles Carvings and inlavs rehev: € Seve 
tee furniture For the most part, however, they have appli 
: we : ; : of this tvs 
ttion to the sa f furniture for the home The final chapt ty ott pe of furniture 
reviews certain matters touched upon m earlier installments Furniture ot the Queen Anne type has gracetul curves 
ind pres , a comprehenswe digest of selling suggestions It is temunine and appears to advantage 1 i roon oO 
vith ad spon how to meet certain adverse situations wht , ’ f 
' , : ta ns 7 iverave size with light-colored walls ane loor, colortu 
castona Irtse Mr. Tows oneludes with som 
servalions r eflects and harmonies, and with points UFapes, ele 
nhon harn f furniture to surroundings and vice % ! Furniture of the Wilham and Mar tvpe goes well 
j zp Mad bro , ee 4 
’ / ewe SOME f Ais Suggestions room of medium size having light walls, floors and drapes 
( urved mouldings betwee walls and cetln vs ire recol 
HI proper nlending ot colors n i room has its mstant ; ’ ’ 
endec 
t tart 1) sons t 1th ! hev are ¢ ) ) ally , 
ette« i pers enter v t Vhe if motionalls (olontal turniture finds its accepted plac , i room ¢ 
‘ ithe hil soot! or . Ss . - t 
iffecte ‘ er exhnlarated ed or depressed, color hat moderate size, having a generous number of windows wit 
, oa —_ a Denney i — 
. r disharmor appe: to something tundamental —— ' 
) " ppea & - S irche or square colonial irailes Floors should he ot 
rw ben he s ot colo ves } : . t , . , 
th w Dhe tudent ( or go¢ ack to nature fo ardwood rugs of hooked or rag desig: right amnt 
is best plans he hues of the sh and | helds an\ , , , 
‘ a Che hues « e sky and ot the fields, ma atterned duames: wate weatbecsk wit 9 ot eatinien 
colors blending the brown eart! the red of poppies ort 1 
Vatis 
th flowers. tl ; 7 tohag | pur ‘ ark ‘ , , , . 
rer flow e green « oliage, the purple of the lar New England Colonial is plain, simple and rugge Vir 
spur, tl lows of various field flowers, all blend into , : 
pu < ‘ iri | al l . vinia ( olonial 1s less ruewed, leaning to rencn onten 
. of ng | which n lor predom 
Tin | ) . i art mr " \ | | ) yn ) ) redaon ‘ . . 
roar ca i ‘ ( oO one cok , wraryv stvles Finally, the designs reated by Dunea 
tes to reat , , . 
att al Phyte are te be preterred over other Colonial turniture 
. rul ne-color rooms are not best An all-red roon of 
As a ' ; ; . . ‘ or their grace and artistrv, combining something of the 
is hot at reacts as too great stimulan von the eves , _ on 
‘ . uct = = mulant upon the y spir'tt of Adam, Sheraton, Heppelwhite and the Frenel 
Blue m t great proportions is cold, as are rooms where Empir: 
' 


ree is the cK lusive color 


Furniture of the period of Louis X\. ts elaborate and has 


\n all-taupe room is lifeless and uninteresting But a much adornment It is expressive of wealth and luxury 
judicious use of several colors, with taupe, for instance, as ind finds its appropriate setting in a fair-sized room witl 
background, produces a pleasing effect paneled walls, decorated, and with thwured draperies and 
lt is evident, of course, that rugs and draperies and even richly colored rues of intricate desig 
the turniture itselt mav be a part ot the color S¢ heme. help “ mplet ' design than | onic X\ the stvl , ( hippe 
ng to brighten an otherwise cheerless four walls dale nevertheless is expressive of wealth and enue It 


Office Furniture and Surroundings finds suitable surroundings im a room not dissimilar to that 


This brings us to the adaptation of the furniture to the 


appropriate to the Louis X\V., but witl wreater restraint. 
irroundings Che dealer in ofhce furniture, having some His Oriental designs are masculine. colorful and intricate 
ines a restrictes eld fron vhich to choose his turniture of figure Chev are bright. cheerful and exotic 
may reverse the process d adapt the surroundings to th Che designs of Heppelwhite, Adam and Sheraton are of 
irniture Grecian simplicity and classical lines Chey have restraint 
Furniture of the Italian Renatssance ts strong and mascu ind symmetry—dainty, vet strong Chey are appropriatel\ 
ne im line und vigorous in its dark coloring. It is best housed in a room of moderate size. with plain drapes and 
placed in a large room with paneled walls, tall windows ill-over floor coverings in plain colors Walls should be 
eamed ce gs, velour drapes, et ain or mottled 
he Jacobean style of furniture is not unlike the Renais he beauty of the Louis XVI. type of furniture is chaste 
sance in effect, though more refined and not quite so heavy yy comparison with that of the Louis XV. type, which is 
It ma ‘ 1 ller rooms on tile thick carpets or sensuous and elaborate The Louis XV1I is refined and 
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plain drapes and rugs 


of the Spanish Renaissance has 


it vet suggests balance and strength 
shown to advantage in a room with faintly col- 
possible, tall 


copper ( olored 
od floors with Oriental rugs complete 


expresses the 


with graceful curves and straight 
Drape ries should be 


olor, hung from ce iling to floor in simple folds 





HANDSOME FRONT OF THE 
CLEGG COMPANY STORE IN 
SAN ANTONIO, TEXAS, 
WHICH HAS JUST BEEN 
COMPLETED.—These windows 
are up-to-date in every way 
They are so arranged that they 
are lighted by day as well as 
by night. The Clegg organiza- 
tion is at all times overdowing 
with energy and determination. 
It is one of the leaders in the 
Southwest.—Photo by courtesy 
of Horace T. Hamilton, Vice- 
president, Texas Travelers’ As 
sociation, Dallas 


right way as possible, and that, perhaps, when he comes to 
fit up a customer's office, his opportunities will be even 
better. Assuredly, it is wise to be posted, for without in- 
formation one has ninety-nine chances to be wrong to one 
chance of being right. We may wind this up with the 
suggestion that being partly right is better than being alto 
gether wrong 
Some Important Committee Appointments 

President C. M. Marshall of the National Stationers Asso 
ciation has appointed as a convention committee for the Mon- 
treal meeting next October the following: Charles P. Garvin, 
chairman; Edward L. Little, Wabash, Ind., and W. S. Penny- 
cook, Montreal, Canada. 

President Marshall also announces the appointment of the 
following National Research Committee: W. Neill Stewart, 
chairman; Fred P. Seymour, Richard S. Towne, Waldo H 
Rice and Herman Price. 

The president has also appointed the following delegates to 
the United States Chamber of Commerce: Charles P. Garvin, 
national councillor; and delegates, Ivan E. Allen, Woodson P. 
Waddy, Ralph S. Bauer, Frank D. Waterman and Eberhard 
Faber. It is interesting to note here that Mr. Bauer, who is 
mayor of Lynn, Mass., and one of the sustaining members of 
the National Stationers Association, is on the ballot for election . 
as a director of the United States Chamber of Commerce 

a 
Mistakes are gentle reminders that we are becoming too 


confident in ourselves Unele Dick in the Berlovalist (The Ber- 
ger Manufacturing Company) 
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Austin Safe & Desk Company Opens New Store Company, San Francisco, 


February Z 1929. the Austi sate & Desk Company, 
bank and ofhce equippers in San Diego, Calif., opened a 
new store at 1320 Fifth avenue The new location con 





WALTER W. AUSTIN 


tains 1,000 square feet of floor space and is on the principal 


street of the citv in the enter of a growing business 


firm expressed their best wishes on open 


\PPLIANCES 


———= he) 


For April, 1929 


Calif rhree daughters are mar- 
ried and a younger son is in high school. Mr. and Mrs. 
Austin are both proud of the fact that they have three 


grand children. 


> 
The Man Who Knows 
Walter H. Page once said, “A 


himself ain't 


man afraid to gamble on 


worth a damn!” He may have meant that 


the man was not worth anything to an employer or he may 


have meant that he was not worth anything to himself 
He probably meant both 

Plenty of salesmen have lost their jobs because they took 
too many chances, but plenty of them have lost orders— 
big orders—because they were not willing to take any 


| 
chances, 


It is scarcely to be recommended that a salesman go 
plunging ahead regardless of the rules laid down in his 
sales manual or in instructions plainly given by the sales 
manager. Rules are to be regarded, not disregarded. But 


where the rnle does not cover and where there is no oppor- 


the 
the 


tunity to hold up the deal to get instructions from 


done to 


what is to be the day and 
That is 
own ability 

The 


1¢ business he 


house, Save get 


rder? where there must be confidence in one’s 


to decide. 


} 


man who has a thorough fundamental knowledge of 


+1 


represents does not have to hem and haw 


when unusual questions come up. He does not often have 





STORE FRONT OF THE AUSTIN SAFE & DESK COMPANY 
ON OPENING DAY, SHOWING 
ing dav by many beautiful floral contributions The inte 
rior of the store was literally “decorated” with flowers 
Walter W Austin, owner and manager of the Austin 
Safe & Desk Company, acquired the business about twelve 
years ago. Since then the company has grown steadily and 
is now the largest exclusive bank and office furniture house 
in the city For the past twenty years it has been the 
exclusive representative for Art Metal products. In addi 
tion to Art Metal, a very complete line of high grade 
desks, chairs, lockers and visible records systems is han 
dled Recently the agency for Wilson Jones line of loose 
leaf ledgers was secured. \ lease is held on the room 
adjoining the new store which may be later utilized for a 


stationery, book and novelty store 


Before going to San Diego, Mr. Austin was in the whole 
sale cigar business in Minneapolis, Minn. He has been 
active in San Diego civic affairs for many years and is a 
member of the Rotary Club, is a thirty-second degre 
Mason, and holds the next to the highest national office 
in the Dramatic Order Knights of Khorassan, a prominent 
auxiliary of the Knights of Pythias 

Mr. and Mrs. Austin, who are associated together in 
the business, have raised a family of five children The 
iidest son, Warner, is a salesman with the M. G. West 


SAN DIEGO, CALIFORNIA, 
THE 


AND 
PIECES 


A VIEW OF THE 


INTERIOR 


MANY FLORAL 


the house.” He knows what 


in the case and, if promptness 


“T’ll take it up with 
the logical decision must be 


makes the 


to Say, 


is important, he decision himself 


Note the following item and see the enviable position 
of the man who knows and can substantiate his state- 
ments: 

Hackensack, N. J.—Harry Butterworth testified here 


today that Mrs. Emma Michelotti’s husband was driving 


a Mack truck when he was killed at an Erie grade cross 
ing The widow is suing for $75,000. 

“How do you know it was a Mack truck?” he was 
asked 


“I can tell by the sound of the motor,’ Mr. Butterworth 
replied 
“There’s a Mack truck passing the courthouse right now, 


and it’s empty.” 


lLawvers and spectators rushed to the windows. Butter 
worth was right.—Herald-Tribune 

We take off our hats to the man who knows—if he im- 
presses us with the fact that he is sure of himself lf he 
is merely bluffing, we usually suspect him and he does 


get very far with his bluff.—F. F. in Mill Supplies.— 


Hill-Billy, February, 1929 
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American Business Methods Studied by German 
“The Old World has much to learn from the New,” de- 
clared E. R. Glatz, associated with Rotaprint, A. G., Berlin, 
Germany, as he sailed on board the S. S. Deutschland, 
larch 23, after a six months’ study of American business. 
“That American made office equipment of many kinds 
has already won popularity abroad is generally known,” 


said Mr. Glatz. Sut there are also certain powerful under- 
currents of thought, American in conception, which are re- 
moulding German industry’s aims and ideals along new 
lines--American lines While these new trends are not 
noticed by the casual visitor to Europe, as are American 
made filing equipment, calculating machines, etc., they are 
most significant of what may be expected of the industrial 
(sermany of tomorrow. 

“For instance,” Mr. Glatz explained, “there is now in 
Germany an entirely new viewpoint as to the most desir- 
able pursuits for a young man to take up as his life work. In 
England, the traditional occupation for the promising youth 
has been government. The best youth of Britain has been 
attracted to the diplomatic service and to Parliament, and 
the very successful colonial empire has been the result. 
In the old Germany military service was considered the 
highest goal for enterprising young men, who through it 
found both honor and social position. That the resultant 
military machine was efficient cannot be denied. In the 
United States, of course, business is the national calling— 
and you are the wealthiest of all nations. The new Ger- 
many has turned: very decidedly toward business as 2 sub- 
stitute for the military machine that formerly attracted 
her best young men. 

‘The glory of the New Germany must be built on a 
foundation of solid business. There must be money, to 
pay reparations and rebuild the economic structure all but 
completely wrecked by the World War and its aftermath. 
Cherefore, now, our best educated and most energetic young 
men are going into business, which of course includes 
manufacturing, and as a consequence industry is on an en- 
tirely new basis.” 

Speaking of the probable future of German-American 
business, Mr. Glatz declared, “So far as we can see now, 
the United States will not- be a good export market for 
Germany in the staple lines, because of your quantity pro- 
duction methods with which we cannot compete. But in 
specialties of various kinds, such as the products of our 
own business, requiring exceptional care and precision to 
manufacture, we hope to export all over the world. This, 
of course, is the counterpart of American specialties which 
we in Europe import, such as high-grade office equipment 


and labor-saving office machinery.” 
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The Guest Book 

CHARLES R. BARRY of San Francisco, Calif., paid a 
visit to “Office Appliances” on February 28. 

HARRY F. HOMER, Pacific Coast representative of the 
Esterbrook Steel Pen Manufacturing Company, residing in 
South Pasadena, Calif., called on March 9. 

D. D. GRAY of the Art Metal Construction Company, 
Jamestown, N. Y., was also a visitor on the ninth. 

M. Y. HIGLEY, formerly with the Detroit Metal Specialty 
Company, called early in March. 

ALVIN E. ANDERSON of the Anderson Typewriter Com- 
pany, Pasadena, Calif., Royal typewriter distributors and dis- 
tributors of adding machines, safes, files, desks, rebuilt type 
writers, etc., paid a visit to this journal on March 12. 

MARCUS HARWITZ, president of the Regal Typewriter 
Company, New York, called on March 14, 

C. A. GOODRICH of The Beck Duplicator Company, 438 
Broadway, New York, N. Y., called on March 25. 

W. NEILL STEWART, head of the Stewart Office Supply 
Company of Dallas, Texas, called on March 26. Mr. Stewart 
is chairman of the committee, having charge of the work of 
getting subscriptions to the Harvard Bureau of Business 
Research in its work in the commercial stationery field. 

FRANK E. TUPPER, president of the National Busi- 
ness Show Company, New York, accompanied by MRS. 
TUPPER, paid a visit to this journal on March 28, on their 
way to the Pacific Coast, where they will attend the Na- 
tional Business Show at the Civic Auditorium in San Fran- 
cisco, April 8-13, inclusive. 

R. H. (DICK) BROWNE, senior member of the 
Browne-Morse Company, Muskegon, Michigan, paid a call 
at the headquarters of Office Appliances on March 28. 

IVAN ALLEN, head of the Ivan Allen-Marshall Com- 
pany, Atlanta, Georgia, visited this journal on the afternoon 
of March 28. Mr. Allen’s many friends in Chicago have 
but one complaint to make—his visits are not frequent 
enough and are all too short. 


New York Guest Book 

ROCKEL A. FRITSCH of Chicago, IIl., visited our New 
York office February 15. 

CHARLES R. BARRY of San Francisco, Calif., paid a 
visit on March 16. 

A. S. HUSTWITT, 66 Temperance street, Toronto, 
Canada, called on March 20. 

woicnscnstligiaditeiie 
W. H. Foster Enjoys Cuba’s Charms 

W. H. Foster, chairman of the board, The General Fire- 
proofing Company, spent part of February and March at 
Havana, Cuba. 


THE EMPLOYEE AND THE TELEPHONE 


The Notice with Which One Business Concern Relieved 


the 


Tension. 


Our telephone is an open door for our customers and prospects and those we 
do business with so that they may easily communicate with us, and therefore our 
telephone line cannot be used for personal conversations without hurting our 


service to our customers. 


There is no objection to the occasional important or necessary personal tele- 
phone message, but for the good of the business all unnecessary personal calls 


must be avoided. 


If friends are so unfamiliar with ordinary business requirements that they 
know no better than to call up for useless personal visits on the telephone or are 
so inconsiderate of your business position that they do not care, tt is up to you to 
explain to them what a nuisance their calls are, frequently in the midst of work 
we are trying to get done, perhaps in a hurry—or what an annoyance they are to 
some one trying to reach us on business matters only to get the busy signal for 


an answer 
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Appeal to Be Taken in Dry Stencil Case 
in a circular Arlac Dry Stencil 


of Pittsburgh it is stated that the Simplicator 


recently sent out by the 


orporatiol 


detendants in a suit tor patent infringement 


B Dick 


ided in tavor ot the 


‘ orporatior 


brought bv the \ Company of Chicago and 


complainant, have filed a 
forth 


ecently de 
in appeal they purpose 


Appeals for 


yond pending the decision of 


vith to take betore the United States Court ot 


ie Second Circuit 
1,526,982 


involved in the suit is known as No 


B Dick 


he patent 


is owned by the A Company, who alleged in 


tringement bv the detendants Judge D. J. Winslow of 
the United States District Court for the Southern District 
if New York, having heard the evidence, decided on Jan 


rarv 21 last that the patent is valid and had been infringed 


In view of the usual bond put up by appellants during 


ippeal, no injunction has tssued 


per dency ot the 
> 
Office Utilities Trustee’s Report Favorable 


\ report dated Fubruary 23, 1929, sent to the creditors 
f Office Utilities Corporation and Western Office Utilities 
Inc., Los Angeles, Calit., by L. Boteler, trustee, indicates 
at the debtor company its recuperating and will probably 
or e financially solvent 

According to the report itter taking an accurate inven 
ry and aretully exammine the books, the total assets 
ere found to amount to $105,247 27, and the total liabilities 


The report further states that the creditors’ committe: 
ins to operate the business as a wome concern, and after 
educing overhead to the lowest possible figure, to find 
ut as quickly as conditions permit if the continuation ot 
ne reta st s is justihed \lread\ i considerable reduc 
‘ ! wverhear expense has cen etfected and ft I eX 
ected that the business will soon begin to earn a reasot 
le ’ 
oe 


Receivership for Selfeed Pencil Company 


The Selfeed Pencil Compan ne 267-271 Mount l’leas 
nt avente Newark N | has een placed in the hands o 
receiver ‘ 7 rder otf thre Court of Chancery of the 
State of New Jersev on the co lait of Arthur B. Cham 
yerlin creditor The receiver ts Samuel Kaufman. 60 
Park place, Newark, N. ].. to whom claims against the com 
iny, duly vet 1 under oat! r affirmation, should imme 
a. § ne 


Hate r¢ ¢ 


Dictaphone Directors Re-elected 
At the annual meeting of Dictaphone Corporation held at 
the New York 10 o'clock a. m. March 15, the fol 
lowing directors were re-elected for the ensuing year: 
Richard Andrews, Paul Appen 
zellar, Pierce, J. William Buzzell., 
William ¢ Watson, L. C. Stowell 


office at 


H. Swartwout, Alfred C 
A. Ball, E. A 
Thomas J. 
~_> 
Moore Pen Company Elects Officers 
\t the annual meeting of the Moore Pen Company, Bos 
ton, Mass., held March 4, 1929, the following officers were 
elected: G. L. Davis, president; O. R. Smith, 
dent; W. E. Cushing, treasurer, and E. W. \ 


ant treasurer. 


C_eorge 


Breed, 


vice-presi 


Dunn, assist 


\n announcement was made at the meeting that Arnold 


formerly represented the Parker Pen 


New 


connected 


F. Thomas, who 


England and previously for 
seven with the Ward Manu 


facturing Company, had become associated with the Moore 


Company in northern 


vears was Samuel 


Pen Company as special representative for New England 
oa 
L. C. Smith & Corona Elects New Officers 
At the annual meeting of the board of directors of L. ( 


Smith & Corona Typewriters, Inc., held February 27, 1929, 


n the new executive offices of the company on the eight 
eenth floor of the New York Life building, 51 Madison 
ivenue, New York, N. Y., Frank R. Ford retired from the 
presidency and assumed the chairmanship of the executive 
committee 

The following ofticers were elected Fowler Manning 


president; Charles J. Rogers, vice-president, and S. ¢ 


Stivers, treasurer 

As chairman of the executive committee, Mr. Ford will 
continue to be in contact with the large affairs of the 
company Che constructive program which has, step by 
step, resulted in the formation of the present group of 
companies, Owes Its authorship to Mr. Ford, who has given 
much of his time and energy to it 

Mr. Manning, having been vice-president and general 
manager ot the company since September 1928 has had 


that much contact and experience with the 


the benefit ot 


various parts of the organization which has equipped him 


to assume the larger responsibilities of president 
For the past vear, Mir Rovers has been domesti sales 
manager of the company with offices in Svracuse. N. Y¥ 


Previously, he had beet sixteen vears manager of the 
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branch office at Washington, D. ( Mr. Stivers, until his 


election as treasurer, served the company as vice-president 


and secretary since the formation of the present organ 
ization 
+. 
Fowler Manning Elected President of L. C. Smith 
& Corona 


1929, Frank R. Ford, chairman of the execu 
Smith & Corona 


February 26, 


committee of L. C. [ypewriters, Inc, 


tive 
New York, N. Y., announced the election of Fowler Mar 
ning as president of the company. 

Mr. Manning is widely known as one of the country’s 
leading sales executives He is a director and member of 

















FOWLER MANNING 


the executive committee of the American Management As 
sociation and is one of the founders of the American 
Society of Sales Executives. Before joining the L. C. 
Smith & Corona organization last September, he success 


Match Company, 
North Canton, 
New York as a 


Davis, and other 


the Diamond 


Hoover 


sales of 
he 


recently 


directed the 


York, 


and 


tully 
New 
Ohio, 


consultant, affliated 


and Company, 
located in 


Bac« nm & 


MloOre Was 


with Ford, 


similar organizations 


During Mr. Manning’s regime as vice-president and gen 


eral manager, L. C. Smith & Corona affairs have prospered 


The step up to the presidency is merited and will afford 
Mr. Manning a larger opportunity to exercise his mana 
verial ability 


- 

Some Addressograph Promotions and Changes 
March 15, 1929, J. A. Bailey of the 
inventions department of the 
was appointed sales agent at Grand Rapids, 
the 


future demands and 
Addressograph Company 
Chicago, Ill 
Mich.., 
LL. M 

Mr 
November, 1914, as manager of the branch in Washington, 
: Cc. 


filling the vacancy created by resignation of 


Dvygert 


Bailey joined the Addressograph organization in 


Previous to that time he was president and owner 


ot the Typewriter & Office Supply Company, Washington. 
In the spring of 1928 he was made manager of the com- 
pany’s future demands and inventions department. He was 


that work, but he continued to have an 


held 


very successful in 


intense interest in sales work. When the opportunity 


came to get back into the selling end of the business, he 
grasped it and was appointed Grand Rapids sales agent. 
* 

R. P. Howell, formerly sales agent at Butte, Mont., was 
promoted to Seattle sales agent March 1. In 1920 Mr. 
Howell joined the B. E. Calkins Company at Butte as 
manager of its Addressograph division. Before that time 
he was associated with Mr. Derge in the sale of various 


office appliances under the firm name of Derge-Howell 


Company. 


. * * 


R. W. Evans, since 1920 a salesman for the B. E. Calkins 


Company, succeeded Mr. Howell in the handling of Ad- 
dressograph sales in the Butte territory. 
~*~ > * 
A. W. Williams assumed active charge of the new Port 
land agency March 1. Heretofore this agency had been 


handled as a sub-office under Seattle. In taking over the 
agency, Mr. Williams returned to his old stamping grounds 
where he started his Addressograph career in 1918 as a 


member of the Portland organization. 


* * + 
C. E. Sturm was promoted to sales agent at Oshkosh, 
Wisc., February 15. Mr. Sturm has been with the company 
since 1918, first as sales agent at Allentown, Penna., then 


salesman in the Pittsburgh office, and until his 
recent appointment to Oshkosh, as senior salesman in New 
York City. 


aie . 
Cole Succeeds the Late A. H. Barkerding 

Ira C. Cole was recently appointed sales manager of 

Mittag & Volger, Inc., at Park Ridge, N. J., succeeding 

the late A. H. Barkerding, former vice-president and gen 

eral manager. who served the company so efficiently for 


as senior 





many vears and was so well and favorably known by the 
trade 
IRA COLE 
Mr. Cole has been Mr. Barkerding’s assistant for the 
past eight years. He has been employed by Mittag & 


Volger, Inc., for thirty-five years, starting as a youth, in 
a most humble position, when the company was a young 
and struggling concern. During this long period, he has 
worked up step by step through every department of the 
business, earning his many promotions by faithful service, 
exceptional ability, and diligent attention to details. This 
training has particularly qualified Mr. Cole for his present 
position; in fact, there are probably few in the industry 
who have served as long, or obtained such excellent all- 
around experience. 

Mr. Barkerding was a public spirited man, and during his 
term as mayor of the Borough of Park Ridge, he induced 
Mr. Cole to He 


now serving his third consecutive term. 


run for councilman, was elected, and is 
He has also served 
as an active member of the Board of Health for the past 
ten years. 

Mr. Cole has, for many years, been a director of Mittag 
& Volger, Inc., and is director of the Equitable 
Building and Loan Association of Park Ridge. He 
given generously of his time to Masonry, serving for many 
years as Trustee of Friendship Lodge No. 102, F. & A. M.., 
of which he is a past master. He is a past high priest of 


Bergen Chapter No. 40 R. A. M. and charter member and 


also a 


has 
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both of 
Temple, 


Omer Commandery No. 28, 
the Salaam 


past commander of St 
Hackensack. 
4. A. O. N. M. S. of 


He is a member of 
Newark, N. J 
> 
Douglas Appointed “I-P” Eastern Sales Manager 
Company, Kansas City, Mo., 
Edward E. Douglas to the 


Irving-Pitt Manufacturing 


announces the appointment of 
position of sales manager of the eastern division, with head- 


York, N. Y. 


Broadway, New 


quarters at 321 





E. BE. DOUGLAS 


Mr. Douglas plans to devote his entire time and effort to 


helping “I-P" dealers build up their loose leaf sales. His 
wide experience in accounting systems and in the sales 
held equips him to render a real service to dealers. 

E. W. Acton will continue in charge of the New York 
sales office and the Brooklyn factory and warehouse 


~> - 


W. H. Beardsley Promoted 


At a meeting of the Board of Directors of the General 
[ypewriter Exchange, Inc., New York City, held on Feb- 
ruary 21, William H. Beardsley, for nearly twenty-two 


was advanced to 


Mr. 


the 
of president and general manager. 


years general manager of company, 


Beardsley 


the post 





W. H. BEARDSLEY 
took 


coming 
I 


charge as general manager twenty-two years ago this 
Che new office is given in recognition of his 


The take 


of the past and present the new president with 


July 


mg and exceptionally able service. directors 


ConnIzZance 


a demonstration of confidence for the future. 


The incident is a source of satisfaction to this journal 


and to other friends of Mr. Beardsley in this and other 


lands 


Address of John R. Drake Wanted 


This journal will be obliged to anyone who will supply the 
address of Mr. Drake who left Chicago for California a month 
or two ago. 

Mr. Drake was formerly in business in Madison, Wis., and 
in Chicago. 

_— 
H. W. Armstrong Elected Dixon Treasurer 

March 18, 1929, at 
directors of the Joseph 
City, N. J.. Henry W. 
William Koester. 
Mr. Armstrong, 


the regular meeting of the board of 
Dixon Crucible Company, Jersey 
Armstrong was elected treasurer 
to succeed 
who is a native of Jersey City, entered 
the employ of the Dixon Company in 1903 as an office boy. 
Later he became a stenographer in the export department 
and was finally transferred to the crucible sales department. 

In 1917 he 


of New Jersey 


was the second man to be drafted in the State 
He the 


['welfth Infantry of the Seventy-eighth Division, where 


was assigned to Three Hundred 
and 
his ability was soon recognized and he was made regimental 
sergeant major. He served with this organization through 
its entire activity. 


Upon being mustered out of service, he resumed his old 











H. W 


ARMSTRONG 


position with the Dixon Company, which he held until 
July, 1920, when he was appointed to the position of credit 
manager. In 1926 he was elected assistant treasurer of the 
company. 
For many years Mr. Armstrong has been a member of 
the Northern New Jersey Credit Men’s Association, serving 
He is a the New 
Men and a regular attendant 
National Credit 


He has served on many important national commit- 


once as its vice-president. member of 
York Association of Credit 
at the the 
Men. 


tees, including a special committee on the revision of the 


conventions of Association of 


Credit Men's Association diary and manual of commercial 


laws. He is also a member of a number of fraternal 


organizations. 


- oe - 
New Addressograph Offices in New York City 
Display and systems service offices were recently estab- 
in the 


York, 


lished by the Addressograph Company, Chicago, IIl, 


Addressograph building, 329 Fifth avenue, New 
N. Y. 
The 


within 


new headquarters are conveniently located and 


easy reach by steam, bus and electric transportation. 
halls 


conference 


They include spacious display where the complete 


Addressograph line is exhibited, rooms and 


systems libraries containing literature descriptive of busi- 
ness systems for every line of business. 

The Fifth avenue offices comprise the third unit of the 
Addressograph New York The units are 


located at 740 Broadway and Bush Terminal No. 9, Brook- 


branch. other 


lyn. The services of all three units are co-ordinated and 
controlled through the new distributing headquarters on 
Fifth avenue 
——— 
The peak of pleasure: To do a good action by stealth and 
have it found out by accident.—Uncle Dick in the Berloyalist 
(The Berger Manufacturing Company). 








J. E. Rogers Visits Europe 


5 
president of the Addressograph Com- 
March 23, for 


Rogers, 
pany, Illinois, left on 
Europe, where he will remain about a month, during which 


Joseph E. 
Chicago, Saturday, 


he will visit as many of his company’s distributors as he 


cal 


wiadies 
Underwood-National Cash Merger Rumor Denied 

In the New York Post of March 18, P. D. Wagoner, 
president of the Underwood Elliott Company, is 
quoted as denying the report that negotiations were under 
National Cash 


Fisher 


wav for a merger with the Register Com- 


pans 
>_-_  —- 


Corporation Earnings in Office Equipment Field 

[he National City Bank of New York has compiled a 
table of earnings of American corporations in various lines 
Figures for six companies in the office equipment field are 
(1926) $5,785,000; (1927) 


indicate an 


years indicated: 


$8,032,000. 


given for the 


$7,345,000; (1928) These figures 


of 9.4 per cent in 1928 over 1927, and an increase 
of 38.9 per cent in 1928 over 1926. 


>—- 


increast 


Financial 


L. C. Smith & Corona Net Profit Decreases in 1928 


In a statement dated February 21, 1929, made by Frank R 
Ford, president of L. C. Smith & Corona Typewriters, Inc., it 
was indicated that the company’s business during the first 
three quarters of 1928 showed a decrease from the preceding 
year, but the operation of the fourth quarter resulted in an 
increase over the corresponding period of 1927 sufficiently 
large to counterbalance the previous decreases This enlarged 


business, according to the statement, has continued during 


January and February of this year with every indication of 
expanding 
According to the New York Sun of March 1, 19298, L. C 


Smith & Corona earned a net profit of $756,384 last year, com 


pared with $772,382 the previous year The net was equiva— 
lent to $3.75 a share on 161,401 shares of common stock out 
standing compared with $4.14 a share earned in 1927. After 
payment of dividends the company had a profit and loss sur 


balance sheet 


liabilities of 


192s 


The 
current 


$783,546 as of December 31, 


current 


plus of 


showed assets of $6,108,851 and 


$838,652 
- 

Extra Dividend Declared by Sheaffer 

The directors of the W. A. Sheaffer Pen Company 
clared an extra dividend of fifty cents a share, in addition of 
the regular annual payment of $2.00 a share. Regular dividend 
payments are now made semi-annually instead of annually as 
in the past Checks for $1.00 per share will be mailed March 
15 to stockholders of record February 28, and September 19 to 
stockholders of record 
The fiscal year ciosing 
recorded 


have de- 


August 25 
February 28 is reported to have been 
states that it 


The company controls 


domestic volume of the pen 


the largest yet 
twenty-five per cent of the 
“Balanced” line has received 


indus— 


try The new user and dealer 
acceptance 


——EE—— 


Dictaphone Corporation Has Best Year 


The annual report of the Dictaphone Corporation. made public 


by L. C. Stowell, president, shows that the year ending De 
cember 31, 1928, was the most profitable in its history. Net 
profits were $611,475.54, after all charges against the year's 


and adequate provision for depreciation and taxes 
is equivalent, after preferred dividends, to $4.87 per share 


stock. Net 


opera tions 
This 


on the 103,750 shares of non par value common 


profits for 1927 were $512,101.62 
Sales for 1928, both domestic and foreign, show a substantial 


gain over 192 indicating a rapidly growing public acceptance 


of The Dictaphone. New models of the standard Dictaphone, 

and the new line of colored Dictaphones, are contributing fac 

tors Sales for the first two months of 1929 are substantially 
ahead of the same period last year. 
_ 

Confidential Information on Situation in Turkey 
The United States Bureau of Foreign and Domestic Com 
merce, Washington, D. C., has issued Special Circular No. 166, 


This is con 
The 


compiled by the division of regional information 
fidential qualified 
bulletin situation in Turkey 


and will be sent to business houses. 


treats of the economic 
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Frank E. Smith, Vice-President Smith Premier 

Frank E. Smith has been elected vice-president of the 
Smith Premier Typewriter Company to succeed the late 
Arthur W. This was consummated at a 
meeting of the board of directors of the company held on 


Bates. election 
March 5. 

Mr. Smith started his career in the typewriter business 
with the Smith Premier Typewriter Company as a salesman 





FRANK E. SMITH 


twenty-four years ago. Since that time he has served as 
branch office manager, home office executive and special 
representative of the general foreign director. He has de- 
voted the last four years to export problems, visiting offices 
and dealers in other countries in the interests of the com- 
He is admirably fitted for the important position to 
which he has just been elected. 
—<@—_—_——- 
Moncada Made Director and Export Sales Manager 
of Crown Company 

At the annual meeting in February last, the Crown Rib- 
bon and Carbon Manufacturing Company of Rochester, 
N. Y., presented to A. Moncada a deserved promotion to 
the position of director of the company and export sales 
manager. During the last eight years Mr. Moncada has 
paid several visits to every Spanish speaking country in 
the world and is well and favorably known to the trade in 


pany. 








A. MONCADA 


these countries, as indicated by the results he has achieved. 
He has also paid a number of visits to other leading coun- 
tries, including those in Europe For nearly ten years Mr. 
Moncada has handled all Spanish correspondence in addi- 
tion to his other duties. He speaks the language fluently, 


also several other modern languages. 











Page 46f OFFICE APPLIANCES for April, 1929 


Meetings--Conventions--Dinners 


Regional Meeting of the Third District 


[his meeting, held at Hotel Carlton, Washington, D. ¢ 


Monday March ll 1929 was one or! the most successful 
rewional meetings held so far, in my judgment. It is nat 
tral there should have been a better attendance because 


t was held at the headquarters of the National Stationers’ 
Associa Che dealer proportion was better than it has 
been at any of the other meetings and the total attend 
ance for the day was ninety-five or ninety-six, with seventy 
eight of them wetting under the wire during the business 


meeting 
L hie 


president of the 


was called to order by Francis BK. Irwin, 


Philadelphia 


niectinw 


Stationers’ Association, pre 


siding in the absence of John G. Hullett of Baltimore, the 
regional governor, who did not arrive until the afternoon, 
owing to a death in his immediate family 


rder of business was an address of welcome by 


Charles | Garvin on behalf of the stationers of Wash 
ingtor In addition to welcoming the visitors, he gave a 
brief outline of the policy of the National Association and 
the work to be accomplished He stated that the weakness 
of the association in the past had been largely because 
the members were not familiar with what the association 
had accomplished He made the statement that much had 
wen accomplished and that the present organization pro 
posed to amplify the work of the past and put into the 
hands of the salesmen over the country material to build 
better sales. The keynote of his talk was optimism and he 
referred to the tact that the association had members in 
oints as far away as New Zealand and Japan, dealers who 
were terested in the work done by the association nad 
who wanted the information they were getting together 
He stated that the work of the association in the past had 
established a solid foundation upon which the new and 


modern structure was to be built and that their particular 


this time was to give a knowledge of the goods 


rmLIT DD Crse it 


sold to the man that sells them and demonstrate to the 


whole that the dav of the independent dealer hae 


neiad as a 


\ssociation 
the | > A. 


| race 


Dr. Hugh I 


Department of the 


Baker, manager of the 


Chamber of Commerce ot 


was the next speaker Dr. Baker stated that it was a 
pleasure to discuss the common problems entering into 
issociati work and he wanted to call their attention par 
ticularly to the fact that while the office of the association 


that the 


vas in Washington this did not mean associatiol 
was Washnigton, but that the members of the associa 
tion all over the country were really the association just 
is the National, Chamber of Commerce is composed really 

ts members all over the land. He then stated that the 
oad ahead tor trade associations had been cleared and that 
issociation work could goa long way lke gally today to meet 
the problems of industry He named over-production as 
ne ot the common problems, price cutting, exchange o 

siness vasion of sales territory, unfair competition, and 
sucl ther dehmite common problems as enter into all 
ndustry In his judgment, association work has come to 
stay and will grow increasingly important and will accom 
plish worth-while things te hkened association work 
t ne « Aesop's Fables, the one of the father and the 
! dle ot sticks, in which singly every stick was easily 
broken but bound together in a bundle and united. they 
remained unbroken He called the attention of those pres 
ent to the fact that they were in business to make a profit 


ti 


He called 


attitude of bankers today 


er policy can justify being in business 


ttention ¢ t he toward 


changing 


vork as an indication of the soundness of 


organ 


work He 
thei: 


izations if they are connected with association 


recommended that the members of an association view 


dues as an investment and not as a contribution and recon 


mended that each member ask himself the question, “What 


has my association done for me—has it been a benefit?’ 


He called particular attention to the greater value in ass 
building ot col 


about of a 


ciation work of the intangible benefits, the 
bringing 
Where an 
the work t 


fidence between members, and _ the 


united stand on common problems associatio 


has a program, let not the members leave all 
the association officers Che members are really the asso 
ciation and should work on the well-known theory that 


one gets out of a thing very largely what one puts into it 


He stated that 


can be accomplished 


meeting competitive conditions in man) 


legally through associatior 


ways 
work and while prices cannot be fixed and it is uneconomn 
and will not work even if permitted, and while it is unde 


sirable to even discuss prices, nevertheless they could dis 


cuss legally and properly the factors which enter into prices 


He then enumerated several other things which cannot lh 
done Manufacturers cannot restrict production, they can 
not allocate territory, they cannot have a black list o1 
credit, but they can learn the cost of doing business and 
gain a better knowledge of costs and develop statistics that 
will give a real picture of their business, compare costs 
and find leaks and other such benefits as these 


Baker i 


nominate the 


Following the address of Dr committee was 
the 


District, 


ippointed by chairman to new governor 


Third 


the National Convention in 


ot the whose name is to be presented at 


October for approval by the 
Edward 


Phila 


Chis committee was composed of J 


Wilham Mann 


national body. 


Richardson of Baltimore: Prizer of 


delphia: T. S. Beckworth of Petersburg, Va.; M. Marks 
f Richmond, Va.; F. W. Zercher of York, Pa.. and E. Ss 
liske of Wilkes-Barre, Pa 

\t this time a buffet luncheon was served in the dinn 


room adjoining the meeting roon 
the Charles M 


the National Stationers’ Associatio 


Following luncheon, Marshall, president 


addressed the meet 


ng on the subject of “Better Retail Selling and Stock Con 
trol.” Mr. Marshall said he had never felt more hopeful 
tor industry now that we have a business man at the head 
ot the administration of the country He stated that the 
stationery business is an ancient and honorable business 


but it is in a state of evolution: there is a constant chang: 


with which all must keep pace. He reminded those present 


that business as a whole could not exist without the prod 


carrying on busi 
the 


ucts of this held, as thev are necessities i 
that the 


limit to the 


ind only limit to business in stationer\ 


ness 


industry is the business of the entire country 


Ile expressed the belief that the next twenty years would 
show more industrial progress than the past fiftv vears 
and that this meant good business for this field in whicl 
we are engaged He also reminded those present that 
goods in this held are sold to people able to pay for them 


and are able to pay a profit and he urged all those engaged 


in this held to study their business, love their business and 


to think and live with their business He took the ground 


that there is a future for those who love and study and 
work in this held and recommend that those who were not 
buying, too much sharp practice, too n time spent seek 
ing extra discounts, and an overstocking of goods in order 


willing to do this had better get out of the busines He 


expressed the belief that there is too much time wasted i1 
to get discounts. He expressed the belief that there is 
too great a variety of merchandise carried by the dealer 


(Continued on Page 54) 
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Office Equipment Manufacturers’ Institute 


Che meeting of the Office Equipment Institute, held in 
New York at the Commodore Hotel on March 14 and 15, 
was largely attended 

One of the important changes which was made at this 
meeting was the amending of the by-laws to make the name 
§ the organization the “Office Equipment Manufacturers’ 


Institute,” the word “manufacturers” having been added. 


Che only subject discussed during the morning session 


of the fourteenth was “Foreign Sales Conditions Today.” 


Che discussion was led by L. C. Stowell, president of the 
Dictaphone Sales Corporation 
Hotel, aiter 


Selling” 


\ luncheon was enjoyed at the Commodore 


address on “Buying and was 


Westerfield, 


He told the members the im 


which a very fine 


delivered by Jason publicity director of the 
New York Stock Exchange 
portant part that office equipment has played in building up 
the large stock 


for the Stock Exchange to function under the load it is now 


market Chis equipment makes it possible 
He endeavored to clear up the viewpoint of the 
the Stock Ex 


It is not a gambling insti 


‘arrying 
public generally as to the importance of 


-hange in the day’s business 


tution, but is the background for all business. He main 
tained that it is the most important financial institution in 
be looked upon as 


He spoke of 


board of governors over the mem 


the whole world and that it should not 
track 


the close control of the 


a race when tips, etc., are mentioned 


bers and referred to the strict code of ethics which is 
maintained 

In the afternoon session, Paul H. Wilson, secretary of 
Graton & Knight Company, Worcester, Mass., spoke on 


Mr. Wilson outlined the his 
of calendar simplification, leading up to the sponsor 
the He spoke of the 


that an 


‘Calendar Simplification.” 
tory 
George Eastman. 


ship of idea by 


Ww here it 1s proposed 
held 


operation on 


progress made in Congress 
to getting this 


1933. He 


international conference be with a view 


plan into world-wide January 1, 


' 


mentioned the fact that at their plant in Worcester, Mass.. 


they have been using this calendar simplification plan very 


satisfactorily 


F. H. Bloom of the Todd Company of Rochester, N. ¥ 
spoke of the use the simplified calendar in their own plant 
ind said that it was working very well 

\ discussion on “Domestic Sales Conditions Today,” led 


White 


was enjoved 


by F.H 


ford ot the 


Bloom of the Todd Company, and G. W 


National Cash Register Company, 


in the afternoon 
Che regular dinner was held at the Advertising Club on 
Thursday night. after which the gathering attended a thea 
ter party at “Animal Crackers,” which was enjoved by all 
The Institute business survey which is made from time 


increase of 15 9/10 per cent o1 
1929 as 


to time, showed an average 


two months otf 


1928 On 


the number of orders for the first 


‘ompared with the same period of volume ot 


business tor the period, the was 


27 8/10 


sani iveraut mcreas¢ 


per cent Seventy-live per cent ot the members 


averred that the business outlook is very favorable while 


twenty-five per cent said that it ts better. and none reported 


that it was either worse or poor 

friday morning, March 15, President Ebret introduced 
Perley Morse of Perley Morse & Company of New York 
City Mr. Morse brought out very plainly the fact that 


there are five to six thousand certified public accountants 
have the 


and that 


m the United States who seal of approval put 


upon them by same state law there are probably 


so-called public accountants and engineers 


vho are not ( P. A.’s 


ten thousand 
He made the point that the busi 


ness industry is somewhat over the heads of 


equipment 
the great majority of these men and that a campaign of 


education should be put on by the industry to educate the 
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ia 


of office equipment. He recom 


serve an 


accountants im the use 


mended that an organization be set up to indi 
vidual industry with the view of establishing the best account 
ing system for that particular industry and then proposing it 
to the entire industry. He spoke of the International Congress 
of Accountants which will be held at the Hotel Commodore 
in September and urged the Institute to provide for repre 
He stated that it would be an excellent 
start its educational 


sentation at that time. 
opportunity for the industry to 
campaign. 

The next meeting of the Office Equipment Manufacturers’ 
Institute will be held on May 9 and 10 


Che meeting then adjourned. 


putiechdiieaen 
Pittsburgh O. A. Managers’ Night Meeting 
Ordinarily the Office 
of Pittsburgh meets every Friday noon, but on March |! 
the meeting was held in the evening at the Hotel Henry, 
The meeting was heralded as an “all 


Appliance Managers’ Association 


Pittsburgh, Penna. 
star” affair and it lived up to that title. 

Dr. Charles Fleischer of New York City, an outstand- 
ing speaker and journalist, spoke on “Co-operation.” He 
presented a classic of his own, “The Machine Aspires,” 
which was enthusiastically received by the audience. 

R. E. Richwine, who is a division sales manager for the 
General Office Equipment Corporation with 
Cleveland, Ohio, and the author of several books on sales- 


offices in 


manship and kindred subjects, gave a snappy talk on busi- 
ness in general. 

The Beaux Art Quartette, of which M. L. Dodds of the 
Pittsburgh office of the Monroe Calculating Machine Com- 
pany is a member, sang beautifully and generously. They 
responded to encores several times. 

Oscar Himmell as Vasco, the Magic Man, gave an enter- 
taining, mystifying and thoroughly professional demonstra 
tion of his art. 

C. A. Mewborn of K. W. Todd & Company, Pittsburgh, 
some sales information. By request, he 


gave interesting 


also told some southern stories. 


seinen 
Two I. S. M. A. Districts Hold Joint Meeting 


Districts two and six of the International Stamp Manu- 
facturers’ Association held a combined meeting at Montreal, 
1929. About forty 


»» 


Quebec, Canada, February 22 and 23, 


members were present. 

Several interesting papers were read and in the discus- 
that held and helpful ideas were 
exchanged The meeting was voted a success by those 
had received a fund of 
information that would reflect itself in increasing business 


sions were many new 


present Everyone felt that he 
ind better profits. 

The members of the association in Montreal made excel- 
While 


the convention was in session, the ladies who accompanied 


lent arrangements for the enjoyment of the visitors. 


their husbands to Montreal were entertained by a com- 


mittee of local ladies. The meeting was concluded with a 
banquet at the Mount Royal hotel, Montreal, on Saturday 


evening, February 23. 


—_— >_> 
Evansville Furniture Men Plan Outing 
Wee 


Imperial 


Bieneman, secretary and sales manager of the 


Evansville, 
Furniture 


Desk Company, Ind., and newly-in- 
stalled president of the Manufactur- 
ing Company, will soon start planning for the annual outing 


Evansville 


of the association, which probably will be held again this 
vear at Tell City, Ind., where there is a live bunch of chair 
ind turniture manufacturers. The outing was held last year 
at Tell City. Mr 


busy 


sieneman says he looks for this to be a 
year for the association and he has many things in 
mind to help boost activities in Evansyille for this yvear.— 


W. B. « 














Chicago Typewriter Dealers 


Che regular monthly meeting of the Chicago Typewriter 


Association was held at the Hamilton club on Tues 
March 12 the 
uests of the Royal Typewriter Company, portable division, 
vith |. | 


he meeting 


Dx ale rs’ 


day evening, Those present were dinner 


McDonough representing the division as host. 
was called to order by President Young and 
the minutes of the previous meeting were read and approved 
Mr. Holbrook 


On motion of a vote of thanks was extended 


to A. B. Froehlich for the publication of the second edition 
oT . Dhe ir ste _ 

Reporting for the membership committee, Mr. McDon- 
ough suggested that in order to increase membership in 


members be taken in at the 
this 


without additional dues for 


the local association, new 


nitiation fee of $25, sum to include member 
ship in the Chicago association 
t period up to October 1, 1929, and also to include 
National 1929 
He suggested limiting the offer to a sixty day period. This 


motion was adopted 


he presel 


a free membership in the Association for 


Che president next called on Mr. Kinnisten to introduce 


the speaker the evening, Judge Samuel Finger, formerly 
f lowa, and now connected with the Jacob D. Allen Com- 
pany, institutional financiers, who specialize in membership, 
harit issociation and chamber of commerce drives 
From his great experience in organization work, Judge 


Finger is well qualified to talk on the fundamentals of asso- 
ciation’ activities. He gave some interesting bits of psy- 
chology showing the power of suggestion, and said that we 


elegate too much to others and as a result, we are indiffer 


should be alert. One of 
work is to 


and not in the 


things to which we 


ent to many 


itest difficulties in association induce 


¢ wrT¢ 


nembers to be members the association way 


individual 


Wa oft an 

\ rising vote of thanks was tendered to Judge Finger at 
the conclusion of his remarks 

Che secretary was then instructed to give each member 
the name of a non-member whom he was expected to con 


vert to membership in the association within sixty days. 


|. E Pratt. chairman of the convention committee, made 


t report 
when 


the meeting 


and 


An agreeable surprise was sprung on 


President 


two sons and 
the 
She gave a pleasing reading entitled, “The 


President 


Young introduced his wife 


Mrs 


evening 


stated that Young would be one of entertainers 


f the 
and enthusiastically applauded. 


Joiner,” was 


Young then presented J. L. McDonough with a silver cup. 


awarded to him by the Royal Typewriter Company as a 
hundred percenter on his February sales quota. 
Che over to Mr. 
who acknowledged the thanked the 


their fine cooperation, which he said was responsible for 


McDonough, 
for 


meeting was then turned 


gift and dealers 
his success 


At intervals during the meeting the company was enter- 


tained by the “Three Song Birds” from the Reliable Type- 
writer and Adding Machine Company—the Misses Violet 
Bloom and Irene Foelsch, vocalist, and Anna Hanfler, ac- 
companist 

\. E. Hug, University of Chicago Book Store; Mr. Mack 


O'Neil 
Marcus 


ot Woodworth’'s 


ot the Oliver 


Book Store, and Mr. 


[ypewriter Service, were introduced. 


University 


Harwitz, president of the Regal Typewriter Company, made 


a few remarks, after which there was some group singing 


and another reading by Mrs. Young, in which she gave a 
humorous Irish sketch with a dash of pathos 

[his concluded the activities of the evening. Mr. Mc- 
Donough thanked all present for their cooperation and 
turned the chair back to the president. On motion of Mr. 


Holbrook, 
ough and his company for the enjoyable evening 


a rising vote of thanks was given Mr. McDon- 
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In addition to those already mentioned, the following per- 
Ernest, Typewriter Inspection Com 


R. Ward, 
Martin. 


sons were present O 
Frank Marrin, Regal Typewriter Company; 


Company; H. W. 


pany; 


Shipman-Ward Manufacturing 


Office Appliances; M. A. Borresen, Business Machines; W 
H. Fox, Fox Typewriter Company; F. Kline and J. R 
Labres, Specialty Typewriter Company; Mr. Sommers, W. 
l. Plummer Typewriters; Messrs. Hastings and Thomp- 
son, American Typewriter Exchange; C. J. Alward, E 


Haddock and L. G. Rasmussen 


Froehlich and 


Adding Ma- 


Steubeck, K 
Typewriter Company; A. B 


and 


Gustaffson, B 
of the Royal 
Mr. Maloney 
chine Corporation. 

At the 
be the 


of the Reliable Typewriter 


April meeting of the association, the members will 


he Shipman-Ward Manufacturing Com 


the 


guests of t 


pany, whose organization will also supply entertain- 


ment. It is expected that there will be a big turn-out at 


this meeting 


> 
Governor Little Finishes Four Important Meetings 
Nott The figures and percentages of attendance given 
eclow are eloquent testimony of the interest which dealers of 


the fifth district entertained toward the meetings conducted 
Vr. Little and his crew of speakers. The high percentag 

f dealers present at each meeting, amounting to one hundred 
some shows the wmterest m meetings of 
these meetings are rightly handled. Here was a 

program that had the lealt wt and th 


% 
ber cent in cases 
stationers if 


} } ie oe 
puncn and deal mun realtties, 


lealers turned out en masse to help along the g od work and 
jain for themselves the advantages of the suggestions that 
would be presented 
Edward L. Little of the Wabash Cabinet Company, 


Wabash, Indiana, governor of the fifth regional district of 
the National Stationers Association, assisted by four lieu 
tenant governors and by C. M. Conger, president of the 


Irving-Pitt Manutacturing Company and first vice-president 


of the National Stationers Associatio1 Carl M. Schutz, 
former governor of the fifth district, and sales manager of 
the Browne-Morse Company, and William H. Greenleaf of 
The Carter’s Ink Company, finished up at Cincinnati a 
series of four meetings in the fifth district on Thursday, 
February 28. The attendance at the respective meetings 
was as follows Detroit, 176; Indianapolis, 71; Columbus, 
53; Cincinnati, 69. Mr. Little states that there were not 


more than thirty manufacturers in the combined total, the 
balance being dealers and their salesmen. They took away 
enthusi- 


the 


much profitable information and expressed much 
The 
four cities won much praise for their energetic and efficient 
the 


sented by one hundred per cent of their number and in the 


asm over the meetings. lieutenant governors in 


work. In Detroit and Columbus, dealers were repre- 


other two cities only one or two dealers were missing 


Those dealers who came usually brought their sales organ- 


izations. In Indianapolis there were several saleswomen in 


attendance. At each and every meeting Messrs. Conger 
and Schutz led interesting discussions and the stationers 
came back with questions so that some fine points were 
brought out and explained. It is stated that Mr. Green- 


leaf outdid himself and left a message that his hearers will 
not soon forget. 

In Detroit, Harry Koehn presided and made an excellent 
At the Cincinnati meeting, which was the last 
President Charles M. Marshall 
the remarks of Mr 
Mandeville and Lloyd Keenan of the Wilson-Jones Com- 


toastmaster. 


of the series, made a fine 


address, following Conger. George 
pany put on a moving picture of processes in the manufac- 
the Detroit. 


One of the guests at the Cincinnati meeting was Frank 


ture of loose leaf at the close of program in 
Welsh of the Hoskins organization at Philadelphia. 
There was an en- 


Mr. Little 


The meetings were strictly business. 
tire absence of any undesirable entertainment. 
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Your Attention Is Directed 


to the most perfectly equipped and up-to-date Factory 
in the world, maintained exclusively for the production of 


INKED RIBBONS AND CARBON PAPER 





MITTAG & VOLGER, Inc. 


Principal Office and Factory, PARK RIDGE, N. J., U.S. A. 


are justly proud of their recently enlarged plant, illus- 
trated above, as it is the outcome of forty years’ tireless 
effort in supplying the trade with highest quality mate- 
rials and unsurpassed service. The M & V line of type- 
writer ribbons and carbon paper is_ recognized as 
STANDARD and the Factory as HEADQUARTERS 


of the Industry. 


Why not take advantage of the QUALITY of our well- 
known brands? Each represents the highest value that 
can be furnished at the price. Write today for our illus- 
trated catalog and we will explain the superiority of 


our grades. 


YOU WILL FIND IT TO YOUR ADVANTAGE TO GET 
BETTER ACQUAINTED WITH OUR ORGANIZATION 


BRANCHES FOR YOUR CONVENIENCE 


NEW YORK BOSTON CHICAGO ST. LOUIS 

261 Broadway 115 Federal Street 205 W. Monroe Street 804 Pine Street 
CLEVELAND LOS ANGELES SAN FRANCISCO MINNEAPOLIS 

326 Erie Building 406 So. Main St. 591 Mission Street 1040 McKnight Building 


AGENCIES ALL OVER THE WORLD 
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work of the heuten 
Koehn of the 


Hanlor of the 


pavs a fin compliment to the cCaptital 


included Harry J Greg 


Detroit; J J 


int governors who 


ry Maver & bhom ( ompany 


Banner Furniture Company Indianapolis Wilhan R 
Diehl of the Diehl Office Equipment Company, Columbus, 
ind W. H. Stanave of the Woodrow-Weil Stanage Com- 
pany at Cincinnat 
an 
Kansas Book Dealers’ Annual Convention 
Che thirteent innual convention of the Kansas Book 
Dealers Association was held in the roof garden of the 
Hotel Kansa Popeka, Kan, February 18 and 19, 1929 
Che meeting was called to order by [resident Phil M 
Anderson, who introduced the wholesalers who had dis 
plays at the convention to the members of the asso 


ciation present After the introductions, all the members 
ind guests were presented with official convention buttons 
engraved by John Crow of the Hall Stationery Company 
lopeka 

Attention was called to a larwe table loaded with weitts 
onsisting of everything from a loose leaf note book to a 
fine marble and bronze desk lamp pen set presented by 


Chicago. A motion was made and 


the Wahl ¢ 


unanimously 


ompany 
carried that the pen set be given to President 
his work in securing the gifts It was fur 
Cordley & 


Charles L. 


Anderson for 
moved that a water cooler presented by 
Hayes, New Y ork N y be 
Mitchell of Crane & 
in carmme tor the 

Mr. Mitel 


i report of 


ther 
presented to 
lopeka, for his good work 


receive d 


Lompanys 


packages as they were 


and also vave 


formed Na 


ell made the address of welcome 


the recent meeting of the newly 


trona \ssociation 


Illinois Book and 


Reta Stationers 


( H Marquis 


secretary of the Statiol 


ery Association was introduced and brought greetings from 
ms associatiotl 
\ discussio1 m the bonding situation m Kansas tol 
lowed The Kansas Book Dealers’ Association has an 
wwreement vit! i large mortgage company by which 
it carries half million dollar bond with the State of 
Kansas for the handling of state published books Chis 
s a mutual arrangement and saves the association mem 
ers a great deal of money 
Bert Allen of Wichita, Kan., made a good talk on over 
uying. He said that no dealer should have over ten pet 
cent of his school books o1 ind three months after school 
opens 
\ Macmillan ot Wamevo, Kan., wave i tine talk on 
selling goods outside of the store In part he said that 
iring the months of July and August he loaded his car 
vith s es such as used in rural school districts and called 
ou the members ot the school boards taking orders tor later 
delivery ai some instances selling his samples 
Some time was wiven to discussing the value of adver 
tising as means of mereasing the sale of hooks The 
wenera seemed to be in the newative 
The Convention Banquet 
‘ ‘ ov ot the rst dav ot the convention, a ban 
quet was served in the roof garden, with President Phil M 
Anderson mstmastet W. | (Bill) Smith of Chicago 
talked o1 ( peratior Charles Beebe, author of “Kan 
sas Fact explained thy rigin of this tamous book o1 
Kansas statistics H irr ( Bowmat pre sicle nt of the Kat 
sas Munk | League, wave he assembly some astounding 
icts im reward to the researcl work done bv the league 
lol ( H ~% Hall Brothers. Kansas City, made a 
strong talk against peddli greeting cards by mail Mrs 
R. R. Bittma Independence Kan member of the 
School | k €Commissiotr ive a erv pleasing address 
BR etrnet. a a nene rhe last sneaker was 


tag 
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lames H. Craig of Kansas Citv, who talked on his new 
book, “Kettle Drums and Tom Toms.” 

In the opening session of the second day of the conven 
tion, L. H. Endacott gave an analytical address on “Turn 
over He stated that it is absolutely impossible for a 
small town merchant to expect any such turnover as en 
jioved by the chain stores that handle leaders only. The 
ocal independent store is obliged to carry many lines 
vhich do not turn over more than once a year, but which 
ire really items much needed in the community the store 
serves. Mr. Endacott said that he takes a double inventory, 
oth wholesale and retail, and finds his mark-up averages 


thirty-five cent. His book turnover, including school 


books, averages three times a year, and his stationery two 


per 


ind one-eighth. He called attention to the fact that chain 
stores average four to six turnovers per year. Mr. Enda 
cott indicated that he did not believe that chain stores 
would clean up the field entirely because they cannot give 
the service that the independent retailer can and because 
many people are not influenced by price alone when mak 


ing a purchase. 


Henry Durst, sales expert, delivered an address on “Spe 
cial Sales with the Help of an Expert.” He stated that 
most stores have a cemetery which should be cleaned out 
it least once in every two years, and that the cleaning out 


process would be impossible without the help of an expert. 


He said that all such items could be sold under certain 
conditions if they were displayed properly at the right 
prices 

Considerable time was devoted to discussing co-opera 


tive buying The Lee Mercantile Company, Kansas City, 
Mo., was again given the contract to manufacture the 
Kansas Book Dealers’ copyrighted label tablets. The Irv 
ing-Pitt Manufacturing Company, Kansas City, was given 


the contract for the official note book of the association. 


In the afternoon, Joe Erren, crepe paper wizard from the 


Dennison Manufacturing Company, Framingham, Mass., 
gave a talk and a demonstration on window decorating with 
the use of crepe paper Mr. Erren advised against the use 
of too much crepe paper. He stated that it was useful 
only in blending colors and focusing attention on a certain 
article 

Che officers who served the association during 1928 and 
1929 were unanimously re-elected They are as follows 
Phil M. Anderson, president; Charles M. States, vice-pres 


ident; Fk. G. Orr, secretarv-treasurer, and Marv C. Strom 


ery, acting secretary 


The convention city for the 1930 convention of the asso 
ciation was chosen bv a secret ballot vote As Topeka 
received more votes than all other cities combined it will 


igain be hosts to the Kansas Book Dealers next year. 


Following the election of officers and the choosing of 


the next convention city, Miss Lorraine E. Wooster gave 
i fine talk on “The Relation of the Dealer to the Pub 
lishers Miss Wooster contended that publishers do not 
illow the dealers enough profit to come out even on school 

Che convention was closed by Charles L. Mitchell, who 
called for a vote of thanks to President Anderson for his 
intiring tmterest and his hard work to make the conven 
tion the greatest in the history of the association 


_ 
Chicago Rubber Stamp Men Meet April 2 
will hold 


the Chicago Stamp Manufacturers’ Club, Inc.. 


ak 


its reglar meeting April 2 at the Bismarck hotel. Routine 
business will be considered The club expects to send ten 
men to the regional meeting of the International Stamp 


April 12-13. All 
American Seal & 


uir enthusiast, and will 


Manufacturers’ Club at Kansas Citv. Mo 
ie \ 


ompan\ Mr 


vill go by rail SAVE Ludwig, o! the 


Stamp ( Ludwig is an 


1 ike thye trp mm) one day wit! i stop at St | unis for lunch 
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CARBON PAPERS 
TYPEWRITER RIBBONS 


*‘The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, cstationt2) N. Y., U. S. A. 
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Cleveland Typewriter Dealers Meeting 


The March meeting of the Cleveland Typewriter and 
Adding Machine Dealers’ Association was held Tuesday 
evening, March 19, at the Hotel Olmsted. Dinner was 


served at 6:30 o'clock and there was a very good attend- 
ance, 
After routine business had been disposed of President L. 


W. Adler 
ous trade problems which included that of rentals. It was 


threw the meeting open for discussion of vari- 
shown that the majority of rentals are in the suburbs and 


that the cost of service is considerably greater than that in 
Frequent trips have to be made in 


This 


means a considerable waste of time in addition to the cost 


tive metropolitan area 


many cases only to find that there is nobody home. 


of the trip. After considerable discussion it was decided to 


zone the city and a committee was appointed to take care 


of the matter 


Secretary-Treasurer H. L. Shaw introduced the matter 


buying of typewriters for members of the 


Shaw, 


' 
of collective 


issociation. Mr who is a pioneer in the business, 


pointed out the many advantages of the association doing 
held the 
from the start to the 
decided to have Mr 


regarding prices, etc. 


undivided attention of his audience 
finish of his talk. As a result it was 
Shaw communicate with the wholesale 
Nearly 100 per cent 


members of the association and 


this and he 


typewriter trade 
of the 


collective buying would not only benefit the retailers but 


Cleveland trade are 


also the wholesalers as well. Communications on the sub- 


ject from wholesalers will be welcomed and should be 


addressed to H 3 


Prospect avenue, Cleveland 


Shaw, secretary, Finance Building, 


Several members expressed their intention of attending 
the national convention in August and it is hoped that a 
good sized delegation from this city will be able to attend. 
4A. E. D 

Aitninmieite 
San Francisco Typewriter Dealers “Social” 


The Typewriter Dealers’ Association of San Francisco 


determined to make the March meeting take the form of a 
As usual the Elks’ 


was 


big social night on Wednesday, the 20th. 
Club was the place of the meeting and a big show 
worked up under the direction of Al. Perry, of Revalk & 
Perry, chairman of the entertainment committee, who has 
always been very successful in planning entertainments and 
occasion. C. E. F. Russ, district 


president of the 


surpassed himself on this 


manager, Royal Typewriter Company, Inc, 


[ypewriter Dealers’ Association of San Francisco, pre- 
sided at the social evening 
At the previous meeting, a rental agreement had been 


unanimously passed stating what ought to be the m‘nimum 


charge for rental of used machines. A special four-months’ 


rental rate is allowed for students. 
>. 
Dictaphone Sales Conference Held in Detroit 


\ meeting of all Dictaphone representatives and man 
agers in the Michigan-Ohio district took place at the Statler 
Detroit, Mich., Saturday, March 2, 1929. The meet 


ing was presided over by E. M. Thal, district sales manager 


hotel, 


lalks were given bv L. K. Bochroch, manager for north 


western Ohio, and F. Cruse, Canadian border cities repre 


sentative \ delightful luncheon was served to the thirty 
men present 
— 

February Meeting of Stationers Square Club 

\ splendid meeting of the Stationers Square Club of 
New York City was held at the Level Club, New York, 
February 28, 1929. Sixty members were present. 

Announcement was made at the meeting of the annual 


Night to be held at the Level Club April 20. 


Che members were informed that the entertainment would 
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The Troubadors 


famous radio artists, are to furnish the 
_ > 


New York Stationers Association 


be provided by professionals [pana 


music for dancing 


Che regular monthly meeting of The Stationers Associa- 
tion of New York took place on Monday evening, March 18. 
Many 

Because the Capper-Kelly price maintenance bill was not 
automatically 


matters of interest were discussed 


acted upon by the Seventieth Congress, it 
died on the adjournment of that session, and the matter can 
not again be presented until the convening of the Seventy- 
first Congress in December Members of the association 
were instructed to write to their representatives in Congress 
urging them to do what they can for the passage of such 
legislation. 

Professor Herbert M. Schiffer of New 


gave an instructive, interesting and much appreciated talk 


York University 


on salesmanship. 


President Louis C. Geils appointed a nominating com- 


mittee of five to present the names of five nominees for 


the Board of Directors, election to take place at the annual 


meeting in April. The meeting of May 20 will be known 
as National Association Night, when President C. M. 
Marshall, former President W. P. Waddy and General 


Manager C. P. Garvin will be on hand and will speak. 
Mr. Schiffer, in his 


salesmanship in business and said that it would be a good 


remarks, referred to the value of 


thing for the different members of the organization to re- 
frain from cutting prices 

He brought out the value of the approach in the work of 
presented several examples of effective 


the salesmen and 


introduction. He advised those present to watch the stocks 
that find out 


the best things that can be sold through the sta- 


of their competitors in order they might 
promptly 
tionery store. He mentioned several ways in which addi- 
tional sales could be created. 
-_ 

Entertainment Features of Stationers’ Night 

The 12:30 Club of New York City has en- 
gaged professional talent to entertain the crowd at Sta- 
tioners’ Night, to be held April 20, 1929, at the Level Club, 
New York. Al Herman, 


popular black-faced comedian; Kay, rag and hotsy- 


Stationers 


The entertainers are as follows: 
Doily 


totsy songs; Eva Shirley, headliner in vaudeville; Hanley 
Sisters, tap and eccentric dancers now appearing at the 
Parody Club, New York: John Murray-Anderson Revue, 


girls, singers and dancers; and Ipana Troubadours, 


eight 
twelve men. 

For the past several years, stage performances and other 
entertainment features of Stationers Night have been given 


by amateurs drawn from the stationery trade. This year, 
however, the use of professional talent was advocated by 
the Stationers Square Club and a given by the 


listed 


program 


entertainers as above has been arranged. Dancing 


will follow the entertainment 
> - 
Eisman Entertains Office Appliance Managers 


The Chicago Office Appl‘ance Managers’ Association met 
at the Hamilton Club Monday evening, March eleventh, as 
guests of William Eismann of Nelson-Eismann Company. 
After an excellent dinner, the group adjourned to the club 
gymnasium where they witnessed eight three-round boxing 


bouts 
> 


Atlanta Office Appliance Men’s Weekly Luncheons 
[The Atlanta Office Appliance Association is holding its 
Monday 


Every other week a speaker enter- 


regular meetings each noon at a luncheon served 
by the Winecoff hotel 
tains, and a good attendance is always on hand to enjoy 


the pre ceedings 





ern 





April, 1929 


OFFICE APPLIANCES 


51 


The Remington Line 
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There is a Remington Typewriter for 
every branch of service that will do 
that particular work better than it has 


been done. 


Standard Typewriters, Noiseless Type- 
writers, Tabulating Typewriters, Port- 
able Typewriters, Vertical Adding Type- 
writers and Bookkeeping Machines 

. all are included in this universal, 


long established, general coverage line. 


Call the Remington Rand office in 
your city for a thorough demonstration, 


made entirely without obligation. 


‘Remington Typewriter Diviston— 
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Remington Rand 


BUSINESS SERVICE 


BUFFALO, N. Y. 
Sales Offices in all Principal Cities 
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New Item Makes Good 


Sales Increasing Everywhere 


The ever-increasing use for the Concealed Safe 
has now made it a steady seller with hundreds 
of dealers. It is widely used, well advertised 
and new uses for it develop almost daily. The 
public is no longer content with the limited 
safety of letter file and desk locks. 

lo the dealer it represents an opportunity no 
matter what lines he carries. The Concealed 
Safe does not sell in competition with any other 
product you carry. 

\n entirely new market has been created tor a 
new product. It will pay you well to place a 
model for demonstration on display. Write for 


catalog and price details. 


INVINCIBLE METAL FURNITURE CoO. 


Manitowoc, Wisconsin 


NEW YORK CHICAGO LOS ANGELES 
R. Orthwine E. E. Blankmeyer M. M. Corbett 
444 W. 34th St. 133 W. Lake St. 1206 Santee St. 
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Marketing Executives to Hold Convention 
April 3, 4 and 5 are the dates of the “What's Around the 
Corner in Marketing” conference of the Marketing Execu 
tives Division of the American Management Association of 
New York City The meeting will be held at the Hotel 
Gibson, Cincinnati, Ohio. The last day of the session will 


be devoted to the conference of the salesman training 


group. 
On Wednesday morning, April 3, the subject of the Con 
sumer of Today and Tomorrow will be discussed. The 


noon luncheon will be held in cooperation with the Adver- 
tisers Club of Cincinnati and the Cincinnati Association of 
Industrial Advertisers. The diners will listen to an address 
on Mergers and Marketing by an authority on that subject 

The afternoon session will discuss the Retailer of Today 
and Tomorrow 

A dinner will be held on Wednesday evening, at which 
the subject of Marketing for Resale will be discussed 
This will be round table number one. 

Round table number two, the same evening, will discuss 


Marketing Office Equipment. The discussions will be 
directed by R. H. Dick, president of Barrington Associates 
formerly president of the Safe-Cabinet Company The 


questions to be discussed will be as follows 
1. In what wavs will mergers and other forms of col 
lective selling influence tomorrow’s prices and selling meth 


ods in this industry? 
? 


To what extent can service be emphasized as an in 
tegral part of product, and to what extent can charges be 
made for it? 

3. Is the tendency te be toward direct or toward deale 
selling ? 

4. Will the specialty type of salesman be displaced by 
lower-caliber, lower-price salesmen? 

5. How many diverse items can the average office equip 
ment salesman sell efficiently? 

6. To what extent can discontent with present equip 
ment be soundly encouraged on the part of users? 
7. To what extent should advertising be expected t 
lighten the burden of personal selling effort? 

8. To what extent should research be adopted as a 
means of anticipating and coping with sales problems? 

9. What are the real problems just “around the cornet 
in marketing” in this industry? 

Round table number three will discuss industrial selling 

On Thursday morning, April 4, there will be a discus 
sion of the Wholesaler of Today and Tomorrow and in 
the afternoon the Manufacturer’s Relation to the Consumer, 
Retailer and Wholesaler will be discussed 

Friday's discussion will include a round table on the 


training of salesmet 


_ 
Bigelow-McGill Sales Meeting at Chicago 
\ sales conference was held at Chicago in March by E 
E. Bates, sales director of the Bigelow-McGill Company 
successor to the Quality Park Envelope Company and the 
McGill Paper Products Company of St. Paul, Minn. Those 
attending were L. G. Bigelow, president; E. E. Bates, sec 
retary and sales director: Harry Balch, P. F. Jackson, L. S 
James and Earl E. Miller 
After the sales meeting Mr. Bates made a business trip 
to several cities in the Great Lakes district. 
tian 
San Francisco Typewriter Dealers 
The association named above at its meeting is doing much 
constructive work. C. E. F. Russ, president, and manager 
of the San Francisco office of the Royal Typew riter Com 
pany, says the meetings average better than a 75 per cent 
attendance and that as a result of the discussions held at the 
meetings dealers are constantly improving their standards 


of doing business 





No. 6260 


Walnut Desk 
The Ideal Line 1 
; Stronger, better fin- ! 
ished desks—at prices 
; no higher than ordi- 
3 nary desks. } 
3 Immediate shipment | 
; plus package car ser- ; 
3 vice means increased 

turnover for you with 
? ENGLEWOOD | 
DESKS. 
3 Exclusive sale will en- | 
; able YOU alone to of- ; 
; fer the ENGLE- 
; WOOD features. } 
The brochure, prices 3 
3 and details on the ex- 
3 clusive agency propo- ; 
; sition will be sent on ; 
your request. 
; ENGLEWOOD DESK COMPANY : 
3 58th and Lowe Avenue ; 
; Chicago ; 
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(Regional Meeting of the Third District—Continued from 
Page 46F) 


Woldon Ro ends tor the salesman to know the lines as he should know then 
and made the statement that in his belief there is in the 


neighborhood of forty per cent of stock carried by the 
dealer in this field that is of no benefit to the trade. He 
recommended careful buying, and urged that buying be 
done in accordance with a pre-determined plan, carefully 
World Ss Quality Standard selecting the lines bought, and giving full support to those 
lines. He said that if the manufacturer is to prosper he 
Some of the ' ' ; 
must make a profit and he cannot make a profit unless the 


a 8 S my J- E. S w dealer makes a profit. 


Mr. Marshall then expressed his appreciation of the 
wholesale stationer and his work and place in the field. He 
recommended that dealers patronize the wholesaler in all 
cases where quantity purchases permit it and this would 
serve as an aid to prevent over-stock and would also tend 
to increase turnover, which is vital. He also took the 
round that long discounts destroy the integrity of list 


that long discounts are responsible for many of 


Ices and 
ur troubles He recommended that the dealer make an 


ntelligent analysis of his business and that he study par 


viaw sn win 


icularly the serving of large users, and pointed out that 


MK ERASER t 
the could serve the large users by studying individual 
cases and in this way prevent a direct seller taking all this 


usiness. He urged a closer co-operation between the vari 
ous elements in handling the products in our field; urged 
he dealer to secure a closer tie-in with the manufacturer 
and so make his account worth more to the manufacturer, 
ind if this were done then the manufacturer could afford 
better co-operation with the dealer Mr. Marshall then 

inted out that better selling and better merchandise would 
sell competitors and recommended that the dealer train 
the user up to a better buy and not down to a lower price 
He endorsed the policy of putting salesmen on a quota and 

nted out that the salesman will get his quota more easily 

selling better goods He also recommended that the 
dealer serve and serve well the customers who buy the 
bulk of their goods and recommended that the dealer ana 
lyze his ledgers and expressed the opinion that if this were 
done it would probably show that approximately twenty 
per cent of the accounts carried created ninety per cent 
of the business transacted He then recommended that 
ie dealer find through his investigation what his customers 
want and carry those items. Study consumer demand and 
build the dealer’s stock to fit it Eliminate unprofitable 
business. Research has shown that the gross profit in the 
held is fine, but that the overhead is too high and to offset 
this he suggested the selection of customers more carefully 
and the giving of better service, and expressed the belief 


that if this were done chain stores and direct sellers would 


not take the accounts away from the dealer. He admitted 





that the dealer might lose sales at times in competition ol 
this sort, but that this didn’t mean that they would lose 
a - oe 
customers. He also recommended that the dealer dismiss 
Our Suede Eraser Wipes mers. 1 : | 
the fear of discussing his problems with his competitors or 
with the manufacturers on the ground that the interests of 


Out Ink or Pencil Marks all are so interwoven that the problem is a mutual one and 
should be viewed that way. Mr. Marshall closed with the 
—Does It Easily, Quickly, 
° ° ’ association the best he had in him and then watch the 
Satisfactorily. You Can’t aad fate 


Wi Francis B. Irwin, president of the Philadelphia Stationers’ 
Afford to Be ithout It. \ssociation, then spoke briefly on the new research work to 


be done by the Harvard Bureau and secured a number of 


A additional subscribers and created added interest in this 


important effort. 


Weldon Roberts Rubber Co. Newark,N.J.USA. M. Markham Flannery, director the Trade Practice 


statement that this stationery business deserves the best 


the dealer has in him and he urged that the dealer give the 
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Quicker 


-at less cost 
-without errors 


AND methods in 
business today 
rob net profits. 

The price is paid in 
wasted time, in labor, 
in costly mistakes, in 
delays—in profits! 
Even the smallest 
Addressographs speed 
the day’s business, get 
things done on time, eliminate errors, reduce 
expense. They permit every size business that 
has customers to use “Customer Control” —to 
keep records better and at less cost—to improve 
collections—to speed factory production through more efficient 
scheduling methods—to imprint sales literature, folders, wrappers, AT CHICAGO 


labels, etc.—to address letters, price lists, bulletins, etc. 
Model H-3 ty, 8 


Thousands of small concerns, and departments of large businesses, hagvinn. nomen WY Sa a 
- , , ° . t 2 t ? 
find the small Addressographs indispensable for saving money and pone pit Big: ? ved 


making money. There are also electrically operated models and auto- small Addressograph mod- 


ca = ey sensi = ae. . . els from $20 to $105, at 
matic models for every size business, accordifg to requirements. Chicane, Bas cies 


> mae . — a . payments permit the 
Let the Addressograph representative show you how others in your cadens to fase a 


line of business are getting things done with Addressographs quicker, out : savings and profits 


at less cost, and without errors. Mail the coupon for complete details. waar. as Pa 
Sales and service agencies in the principal cities of the world F 
. ; 4 
ADDRESSOGRAPH COMPANY, 903 W. Van Buren St., Chicago 4 
Canada: Toronto, Vancouver, Montreal. European head office and factory: London, England. 4 
Manufacturers of Graphotype Addressograph Dupligraph Cardograph f Mail 
with your 
EK eee a 7 letterhead to 









ADDRESSOGRAPH Co., 
903 W. Van Buren Street, 
Chicago, Illinois. 


falehwerctclefaseclolan 


TRAOE * 


PRINTS FROM TYPE 


c ee eS Sno . 
Copyright 1929 Addressograph Co. — 


Please advise how 
Addressographs will save time, in- 
crease sales and reduce my oper- 
ating expense. 
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De tvite | 
ie ination \ 


The Royal Line Blank Books are 
| packed in cartons for convenient 

inspection—no hesitation about 
tearing wrapper nor nuisance of 
re-wrapping. 


Easy to find the one he wants. 
Just slip it out, look it over—yes 
or no. 





Nees 


OL. & ON “Vernon. Inc 


ESTABLISHEL 1880 
Origimators of the Carton Pa king o} Blank Books 


65 Duane Street New York City 
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Conferences of the Federal Trade Commission, was the 
next speaker scheduled, but events had developed which 
made it impossible for Mr. Flannery to be present at the 
meeting and his place was taken by Henry P. Fowler, attor- 
Chamber of Commerce of the 



















nev for research of the 
L'nited States. 

Mr. Fowler spoke on the subject of Trade Practice Con- 
ferences and their purpose He said that the elimination 
of bad practices in industry is not a new effort. Commer- 
cial bribery is a common practice, he said, in many indus- 
tries and this practice was the origin of the Federal Trade 
Commission as such. He called attention to the fact that 
today industries take the initiative in correcting bad prac- 
tices rather than letting the government take the initia- 
tive and advised the meeting that the members of industries 
were free to introduce resolutions covering the conditions 
they had to complain of, whatever they might be. He out- 
lined some of the conditions which had been brought before 
I'rade Practice Conferences. Mr. Fowler in closing pointed 
out the fact that the Federal Trade Commission has juris- 
diction over such practices as might be brought before 
them only when they enter into Interstate Commerce, and 
that they have no jurisdiction when the practices com- 
plained of are solely local matters 

Following Mr. Fowler's address, the Nominating Com- Make Added Spring Profits 
mittee submitted the name of William E. Stockett, Jr., of 
the Stockett-Fiske Company of Washington, D. C., as the ‘ 
nominee for Regional Governor to be presented at the with PEERLESS KEYS 
National Association Convention in October. This name 


was unanimously endorsed by those present at the meeting. oan 8 . 
ELL this popular product with its wide con- 


Follo 7 } Som bo *DO) a : 4 y » j 
: wing ‘ 1¢ above report, J. G. Hullett, governor of sumer acceptance. Peerless Rubber Type- 
District No. 3, arrived and took the chair writer Keys are asked for everywhere—by 
, office managers and typists, by teachers and 
Some Other Speeches Reviewed students of typing and they are asked for by 
Che next speaker was Charles A. Stott, of Charles G. name. Peerless. Keys gained this popularity 
. : . largely by consistent consumer advertising— 
Stott & Company of Washington, D. C. Mr. Stott spoke now increased for Spring Sales. 
on the advantage of better display in stores. He showed 
the result of an analysis of conditions in their own store Dealers find, too, that the liberal terms on 
, eer : which Peerless Keys are sold and the coopera- 
ind made many definite suggestions regarding different tion they receive means quicker profits for 
parts of the stock carried in the average stationery store. them. 
He recommended simplifying display so as to save time in 2 
iandling customers. He pointed out the two steps which Cooperating with the dealers, Peerless Keys 
: are not sold direct. All orders whether ob- 
precede the sale of goods, the first step being that the tained by mail or by Peerless Salesmen are 
ustomer must know a product exists and the second step turned over to Peerless Dealers. Free dealer 
veing that he must know where he can get it. Then comes helps that really make sales and bring in repeat 
the sale and he pointed out in connection with this state- orders are yours for the asking. 
ment that with proper display in stores and show windows Selling Peerless Keys means selling quality 
the first two steps are practically overcome and in this way guaranteed. 
the saving of time in making the sale is facilitated al 
nl "7 ee ee eee ited almost Peerless Keys have shown to other dealers the 
automatically e rec ommended the use of proper display means of making an easier profit with a quicker 
equipment on the ground that if the product carried by the turnover. Let them show the same to you. 
dealer is worth carrying it is worth giving proper display : 
ie * nit, ape taal ecg: Mail the coupon now for a sample key and full 
He recommended that dealers keep up with the times in details 


the character of their display equipment. He recommended 
ilso explanatory cards and price cards to be used with 
lisplavs He expressed the belief that if the customer P l K ( : I 

saw more goods, the dealer would sell more goods and that eer ess ey ompany, nc. 
the better appearance of a store tended to bring people 176 Fulton Street New York City 
mack into the store He said that the public likes to 


iandle merchandise and that with goods properly displayed 


so that the public can get in touch with them that the Peerless Key Company, Inc., 176 Fulton Street, New York City 


Kindly send us, without obligation, details of your profit- 
better satished. He also pointed out that proper display eine,  < SSS Peerless 


equipment kept stock in better condition and this prevented 
(depreciation and spoilage. He also recommended for many ody vaio dthwnwnsedteiecwinl calves tale 


salespeople in the store could sell more, earn more, and be 


tems the kind of display equipment that permitted self- 


service on the ground that the public had been educated to 
self-service and he also pomted out that a good display in 


i store educated customers as to what the store carried @) Bae cccccccer ee sseeee eens AR REEe an ee 
! t! ot the lines. \ 
—— 


ind the diversity and scope ~4 
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AMERICAN 
WRITING MACHINE CO. 


449-455 Central Ave., Newark, N. J. 
and 23 Principal Cities 


Rough and Rebuilt 


TYPEWRITERS 


RUBBER COVERS — PARTS 
SUPPLIES — TYPE CLEANER 


BLICK Ink Pads — Type Wheels 


“INVINCIBLE” 


Non-Hardening 


PLATENS 


Contain Highest Percentage of Live Rubber 








If you have never tried “In- 
vincible” Non-Hardening 
Platens, send us one of your 
cores with coupon below, and 
we will recover and return it 
to you 


FREE OF CHARGE! 


Send this coupon with your core 


American Writing Mach. Co., 
449-455 Central Ave., 
Newark, N. J. 
Gentlemen :— 


Here is my core. Please Recover and 


return to 


Street 
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James Campbell of the National Blank Book Company 


spoke briefly, recommending the proper display of goods 


and telling of the advantages of having suitable display 
fixtures. He specifically covered certain equipment devel- 
oped by the National Blank Book Company, explained 


the advantages it had been to their dealers and also recom- 


mended open display for smaller items. 


Travelers Organize 


Mr. Hullett, the regional governor, next appointed a 
committee for the purpose of organizing a travelers’ club 
in the Third District and appointed E. F. Perry of the 
Wilson-Jones Company, as chairman of the committee 
Upon having a conference this committee, through its 
chairman, Mr. Perry, reported that they had definitely 
organized the “Penn-Marva Travelers’ Club,” the name 


being coined from the three states Pennsylvania, Maryland 


and Virginia. They started with a membership of twenty 


who had signed up at the meeting immediately and they 


definitely organized, having elected E. F. Perry president; 


George B. Purvis of the Irving-Pitt Manufacturing Com- 


pany, vice-president; W. E. McClellon of the Globe-Wer- 
nicke Company, secretary, and Charles P. Garvin of the 
National Stationers’ Asssociation, treasurer. 

The Travelers’ Club made the recommendation that in 
the future the Third District regional meeting occupy two 
days instead of one and asked that the evening of the first 


day be given over to the club for entertaining the visitors. 
E. F. 
nounced the appointment of a committee on by-laws, con- 
William VanNote of Malaga, N. J.., 
Purvis and E. F. Perry. It was also decided that the meet- 
ing of the Club the 
meeting of the Third District in the future. 

Mr. Neary of spoke 
travelers’ clubs and their help in regional meetings and out- 
the club 


Perry, the newly elected president of the club, an- 


sisting of George B. 


Travelers’ would be held jointly with 


Geyer’s Stationer briefly on the 


the service his would give to 


in taking care of mailings and things of that sort 


lined publication 


An Open Forum 


The meeting was turned into an forum to discuss 


' 
open 


the following questions: (a) How can the retail stationer 
in a small store get on top of his business long enough to 
plan ahead for real improvement? (b) For a young man 
just entering the stationery business how does the future 


compare with prospects offered in other lines? (c) In a city 


of fifty or sixty thousand people with only a small number 


would you advise me to employ out- 
What do you consider the most 
local 


The questions were read by General Manager 


of large consumers, 


side salesmen or not? (d) 


important activities to be pushed by the officers of a 
association ? 
Garvin, and answered by President Marshall, who occupied 
the 


In reply to question A Mr 


chair. 
was that 


Marshall's 


the dealer spends too much time in buying when he should 


answer 


escape these details by training those under him properly 
and in this way create time not only to get on top of his 
business, but to visit personally with his customers and 


get to know those who buy his goods. There was a general 
discussion in regard to stock keeping and other items ot 
this that the 


spend in promotional work. 


sort might provide more time for dealer to 


answer was that 
the 


Marshall's 
limit 


In reply to question B, Mr 
limit to the 
of the industry of the entire nation and that no business 


the only business was to business 


today offered a better opportunity than the stationery busi- 
ness. This question also brought up the question of com- 
pensation and other matters which pertained to the selling 
end of the business. 

that it 
the 


Marshall stated 


consumers in 


Mr. 


large 


In answer to question C, 
depended on the number of city 
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| “ClemcoGlide” Typewriter Desk with panel removed showing simplicity 
1€ \ of mechanism and ample knee room for the operator 
t- 
ib 
Patented Feb. 3rd Also Foreign 
wie and Nov. 10th, 1925 Countries 
er | For the WORLD’S BEST Typewriter Service 
ie a j rar e ° e . 
i Today’s Business demands better stenographic work—more quickly pro- 
“ duced. Business men demand “ClemcoGlide” Typewriter Desks when 
* they know of the superior advantages offered. 
er With “ClemcoGlides” stocked, prominently displayed and thoughtfully 
t- p demonstrated (see outstanding features below), you have sales advantages 
st unequalled by any typewriter desk manufactured. 
al 1. Easy to raise and lower. Lift only the lid half way. 
cr 2. Prevents tearing and soiling of clothing. No exposed metal parts. 
“dd 3. Strong platform frame support. Only two parts. 
4. “CLEMCO” Tie Rail. Keeps pedestals in alignment. 
.t 5. Ample knee room. No other desks have it. 
6. Ball bearing mechanism. Smooth, easy, cushion-like operation. 
Id 7. Rigid, vibrationless platform. Locks automatically. 
ly 8. “ClemcoGlide” stops the drop and saves the typewriter. 
- 
- ““CLEMCO’S” Advertising-Selling Co-operation Sent to Office Furniture 


Dealers Seriously Interested in Building Profitable Business 


; THE CLEMETSEN COMPANY 


3403 West Division St. Chicago, Illinois 


Nation-wide Service Through the Better Office Furniture Representatives 
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THESE TWO LEADERS WILL 
INCREASE YOUR BUSINESS! 
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(a ie VISIBLE RECORDS 


The new Cesco Visible 
Equipment contains dis- 
tinctive features’ that 
insure greater efficiency 
—all-Metal Back, Fibre 
Shoe, Double Action 
Catch, providing two 
opening positions — an- 
other improvement which 
has led some of our 
dealers to commend it as 
the most desirable Visible 
Binder on the market. 








AUTOMATIC TRANSFER 


Here is an entirely new thought in 
transfer binders—designed espe- 
cially for filing away completed or 
transferred sheets. Converts sheets 
into neatly bound and securely 
sealed volumes. Unlimited market 
among Department Stores, Public 
Utilities, Banks, Insurance Com- 
panies, etc. 


SEND FOR COMPLETE CATALOG 


Cesco Products cover a wide range—Forms and Binders—for most every conceivable 
purpose. Every dealer should have our General Catalog. Send for a copy and 
details of our exclusive agency plan. 


THE C. E. SHEPPARD CO. 
271 Van Alst Ave. 
Long Island City - New York 
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and that if there were several large consumers in a city of 
fifty or sixty thousand people he said yes, there should 
be at least one outside salesman, although he recommended 
in addition that the owner of the business should see these 
people personally, as well as have a salesman to cover them. 

In answer to question D, Mr. Marshall said that the most 
important activities of a local association are to get com- 
petitors together and create good fellowship, exchange in 


formation, and create harmony. 


eee 

Chicago Dealers Enjoy Sheaffer Family Party 

In March several hundred retail merchants from Chicago 
and surrounding territory attended the Sheaffer “family 
party” dinner in the club rooms of the Palmer House, Chi 
cago, to get together with Sheaffer Pen Company officials, 
to discuss policies of the fountain pen industry and inspect 
the advance showing of the W. A. Sheaffer Pen Company's 
forthcoming advertising in the Chicago area. 

The Sheaffer advertising, which pours 1,100,000 sales 
messages into the homes of Sheaffer dealer’s pen prospects, 
was inspected and received enthusiastic comment from the 
assembled merchants 

Harry E. Waldron, vice-president and general sales man 
ager, was host to the dealers. He showed how the inter- 
ests of dealer and manufacturer interlock, involving a spir- 
ited co-operation. Mr. Waldron listed the constructive 
policies of his organization, including a very liberal guar- 


antee; restricted number of outlets to insure good volume 


for each dealer; dealers protected on such direct sales as 
are unavoidable by mailing manufacturer’s check for full 
profit to territorial dealer; meets every writing need with 
minimum line, heavy advertising to stimulate and maintain 
the interest of users; protects earnest dealers by ceasing 
shipment to price violators, etc. 

Craig Sheaffer, treasurer of the company, explained the 
basis of the company’s “Lifetime” policy, which made a 
market for better pens and reduced the volume of detail in 
caring for repair calls over the counter. 

BREE ae 

A Letter About the Ninth District Convention 

Judging from the contents of a letter from the Stafford- 
Lowdon Company, Fort Worth, Tex., dated March 23, 
1929, stationers of Fort Worth believe that the Ninth Dis- 
trict convention that is to be held in their city April 4 and 
5, will not only be bigger, but also much better than any 
held in the past. Enthusiasm is running high and has re- 
solved itself into a contest to determine which of two 
cities, Fort Worth or Waco, is a better stager of conven- 
tions 

The Stafford-Lowdon letter says in part, “You manu- 
facturers, dealers and travelers—come to Fort Worth for 
this Convention! Fort Worth is the Convention City of the 
Southwest!—we’re folks who know how to mix fun and 
frolic with a little cold blooded business. And there will 
be business, as well as good times—the kind of business 
that will mean more profits, and a better understanding, for 


every man who is here!” 


Safe-Guard Stockholders and Directors Meet 
March 11 

\t the meeting of the Safe-Guard Check Writer Corpora- 
tion, at Landsdale, Pa., March 11, the following directors 
were elected: John Whitaker, president since the incep- 
tion of the company; P. B. Stitt, vice-president and mer- 
chandising manager; O. F. McCormick, chairman, execu- 
tive committee; James Collins, treasurer; Spencer Waters, 
member, New York Cotton Exchange; R. Potter Camp- 
bell, chairman of the board, Campbell, Peterson & Co., Inc.: 
Ralph Bristol, Bristol & Willett, investment securities; H. 
B. Twombly, Putney & Putney, attorneys. The officers 
elected are John Whitaker, president; P. B. Stitt, vice-pres- 
ident; O. F. McCormick, chairman of the board; James 
Collins, treasurer and E. A. Smith, secretary Treasurer 
Coliins reported a profitable year. Plans were made fur- 
ther to extend the business. 














An Important Factor 
In a Successful Sales Plan— 


The Salesmaker 


CAL FHING 3 
+ AND 


Right now—the Fiberstok Sales Plan 
is working like an invisible machine. A 
machine timed to perfection—clicking, 
clicking as business goes through. 


Business men are moving in and out of 
stationery stores. 


The Fiberstok Salesmaker is reminding 
every prospect—“Do you need Filing 
Envelopes? Here are the High Qual- 
ity Fiberstok Envelopes you have heard 
about. Inspect them while you wait. 
You will find an envelope for every use.” 


This sales plan is always working and 
the cash registers are ringing their 
acknowledgment of Fiberstok sales. 


Have you a Salesmaker cabinet? 


The complete outfit can be had for less 
than net cost per dozen of the envelopes 
in it. 


WORTH $54.99 COMPLETE. SPE- 
CIALLY PRICED at $33.15 COM- 
PLETE. 


YOU SAVE §21.75 


Write for details or order now. 


National FiberstoK Envelope Co. 


427-447 Moyer St. Philadelphia, Pa. 
New York Office—150 Nassau Street 
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District No. 1 Samuel B District No. 4 John D 


Groom, Thomas Groom @& Hanson, Perry & Buck- 
Co., Boston, Mass. ley Co., New Orleans, La. 
District No. 5. Bdward L. 
Little, Wabash Cabinet 

District No. 2. F. D. Sar- Co., Wabash, Ind. 
gent, Albany, N. Y. District No. 6. Alvin R. 
Skibbe. Associated Sta- 
tioners Supply Co., Chi- 

District No. 3 John G cago. 

Hullett, Baltimore Office District No. 7. Cliff Cody, 
Baltimore, Cc. F. Cody Co., Dubuque, 


Supply Co., 
M4. lowa. 
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District No. 11. B. J. 
Chapman, Helwig-Chap- 
man Co., Portland, Ore. 


District No. 8 Ernest R. 
Hazel, Lockwood - Hazel 
Ptg. & Staty. Co., Atchi- 
son, Kansas 


District No. 132. . . 
Corp., 


Thomas, Neuner 
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Wilson, Wilson Staty. & 
Prtg. Co., Houston, Tex. 
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Luckett, Vawter-Luckett, 
Ltd., Toronto, Ont., 
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Abernathy, C. F. Hoeckel 
Blank Book & Litho 
Co., Denver, Colo. 
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Place and Time of the Next Annual Convention, Montreal, Canada, October 7 to 10 inclusive. 


National Executive Committee Meets 
Che Executive Committee of the National Stationers’ Asso 
met on March 12 at headquarters office, 523-525 Invest 
Washington, D. C 


Woodson P. Waddy and 


Satins 
were President 
Manager C. P 


ment biunlding, Present 


Marshall 


(sarvil 


General 


The commiuttee decided to imstruct the general manager to 


enter at once into a contract with the Harvard Bureau of Busi 


ness Research for the first part of the new research work, 
this part being a resurvey of the industry. An effort is to be 
made t have this survey comple ted and ready tor presenta- 


on at the Montreal convention 


[he general manager will confer at once with Dr. McNair 
f the Harvard Bureau and plans for an immediate start on 
the research work will be formulated and action will com 
mence It is the intention of the headquarters office to work 
very closely with the Harvard Bureau during this survey and 
to endeavor to sell the idea to the members of the association 
nd he trade general with the thought that the work 
ould be capitalized by as many people as possibk All those 
ho wish t subscribe to the research work are requested to 
el | im the subs« riptiot S as soon as possible so that the we rk 

oceed without delay 

t is interesting to note that hrm in New Zealand has 

1 subscription to the research work and has shown keen 
nterest in its possibilities, believing that the results can b 
pplied to a stationery business located anywhere in the world 
details will be supplied to the trade press after the 
neeting with Dr. McNair, and the progress of the work will 
v published from time to time throughout the vear 


The foregoing action of the Executive Committee has the 


ipproval of W. Neill Stewart of Dallas, chairman of the 
Nat Research Committee 
> 
Notes from the Headquarters Office 
\ rs at the headquarters office of the National Stationers’ 
\ssociation in Washington during the month of Februar 
taled 109 persons, which is remarked as a good indication of 
ert many of t nembers in the new headquarters 
und im the rganizatio1 All members and, in fact, all sta 
: whatever c they may come, are invited to 
t headquarters office Washington and to make us« 
es The general manager's staff will be glad to 
nake hotel reservations for those who contemplate coming to 
Washing should know if possible the name of the hotel 
at wi visitor desires to stop, the rates it is desired to 
| 


pay and the time of arrival 


Marshall and General Manager Garvin will leave 
April 2 to 


under the direction of 


President 
their respective cities on attend the meetings to be 
held at Fort Worth 
Wilson and at New 
John D, Hansen 
in Dallas, San 


he two regional meetings 


Governor E. C. 
Orleans under the direction of Governor 

Mr. Garvin will also address sales meetings 
Antonio and Houston in the interval between 


- 


Special Invitation to Texas Stationers 

1929, W. L. Coleman, Jr., 
president and treasurer of E. L. White & Company, Fort 
Worth. Texas, invites “All Engaged in the Office Furniture 


In a letter dated February 28, 


ind Stationery Business” to be present at the annual meet 


ng of Texas stationers, known officially as Regional Dis 
trict No. 9 of the National Stationers’ 
held in Fort Worth, April 4 and 5, 1929. 


the letter says, 


Association, to be 


‘This will be a meeting,” “where dealers 


exchange ideas and information vital to each and every 


one—a meeting where manufacturers get acquainted with 


the dealers and present their ideas on how to improve the 


industrv—a meeting where the travelers meet their cus- 

omers and prospective customers as well as fellow trav 

elers, for their own good and the good of the whole. 
‘There'll be plenty of cashable ideas—plenty of hints 


and suggestions passed along that you can instantly put 
And 


‘All work and no play 


to zood use because we believe in the old saying, 


makes Jack a dull boy,’ the enter 


tainment committee have planned some real good times 


tor y ou.” 


Mr. Coleman indicates that this year’s convention will be 


even larger and more helpful than the 1928 meeting that 
vas so successfully staged in Waco, Texas 
én ————— 


Sixth District, National Stationers Association 
Che arrangements committee for the meeting of the Sixth 


District of the National Stationers’ Association to be held 


it the Stevens hotel in Chicago on May 9 and 10, is func- 

ing efficiently and a capital program is well on the way 
towards completiotr It is expe ted by Governor A. R. 
Skibbe and the members of the committee that there will 


district and a 
The weather 


e a large attendance of stationers from the 
full turn-out from Chicago and nearby towns. 
should be ideal early in May and it should be possible to 
put on some features of entertainment that will be interest 


ing and stimulating to everyone 
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SHAPES—FORMS—PATTERNS 


The mind thinks in pictures. One simple illustra- 





tion is sometimes worth a thousand words—because 
it sticks in the memory. By means of the Mimeograph, 


business and educational institutions throughout the 











world are putting pictures to work as never before. 





Hourly, thousands of maps, drawings, charts, forms, 
diagrams may be easily and inexpensively reproduced by 


this high-speed device. Anything that can be typewritten 





or traced on the stencil sheet is ready in a twinkling for 
private printing. The quickest and least expensive means 
of duplicating form letters and all kindred matter. Simplic- 
ity—speed—low cost! Let us tell you how you may put 
Mimeograph’s picture-ability to work to your profit. A request 
to A. B. Dick Company, Chicago, will bring full particulars. 





MIMEOGRAPSE 
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TTHE PROPER CASTER FOR EVERY OFFICE CHAIR 





GAG 
2" Atlasite Wheel 
The most durable com- 
position wheel ever de- 


’ eloped. 





FAB 
154" Atlasite Wheel 
Atlasite wheels can be 
recommended for use on 
any floor Ss. 


Direct load carried on fibre 
top bearing. Specially 
treated fibre bearings in- 
sure quiet, easy swivelling 
and long life withoutoiling. 

















Separate inner grip-neck 
tube adds strength and 
prevents caster from fall- 
ing out. 

Fibre bearing takes side 


thrust. The stem of the caster is 


completely enclosed. 
Nothing to clog with 
dirt or rust. 








Without an equal for strength, easy 
swivelling and long life. Furnished 
with sockets for either4" or." bore 





GWG 
2" **Baco”’ Wheel 


Atlasite construction 


with soft tread for floor 


protection. 





FGABX2 
Double 15" Atlasite 
Wheels 


A super-service caster 
with extreme strength 


and durability. 


Bassick Diamond Velvets are the best sellers 





NoMar Rests are needed 
on the furniture in every 
office with rugs, lino- 
leum, or polished floors. 


in the office caster field 


pee VELVET office chair casters are not the highest priced 
or newest but—are—and have been for years, the standard of 
quality. You can sell Bassicks with complete assurance that they 
will give your customer the utmost in caster service and satisfaction. 


The Bassick line is complete—there is a proper sized caster with 
the right wheel for every type of chair and every kind of floor. 


If you want more business—profitable business—sell Bassick 
Diamond Velvet casters. And don’t overlook the money to be 
made on NoMar Rests and Bassick Desk Cups. Write for prices 


and complete information. 
P 


THE BASSICK COMPANY, Bridgeport, Connecticut 


Bassick 


Bassick Desk Cups will 
complete your line of 
floor protecting furni- 
ture-appliances. Good 
floors need this protec- 
tion from sharp edges of 
desk legs. 
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Philadelphia Stationers’ March Meeting 


Thirty-eight members of the Philadelphia Stationers’ 
Association were present at the meeting held March 14, 


1929. in the Bellevue-Stratford hotel, Philadelphia, Penna 
lames R. Armington of the Dennison Manufacturing Com- 


pany. Framingham, Mass., was the guest of the evening. 


Mr. Armington, who had just completed a three months 


business trip covering the South, was welcomed by Pres! 
dent Irwin and responded by saying that he had been 
impressed with the stability of the stationery business in 
all the places he visited. He added that he believed that 
many grave problems still confront the business, but be- 
cause manufacturers are more and more endeavoring to help 
dealers solutions will be reached and “the man of stamina, 
the man that stands up” will win in the end 

President Irwin thanked the members of the association 
for their loyal support at the Third Regional District meet- 
ing held in Washington, D. C., March 11, 1929. He said 
that of the eighty-six registrations, twenty-two were 
Philadelphians 

The meeting was then turned over to Walter I. Crap, 
chairman of the Educational committee. Mr. Crap urged 
that everybody take part in the discussion after the sub- 
jects had been presented by the gentlemen to whom they 
had been assigned 

\ paper on “Business Ethics,” prepared by William H. 
Brooks, Sr., was read by William H. Brooks, Jr. Mr. 
Brooks referred to the unethical days when stationers would 
steal each other’s help, try to demoralize a competitor's 
sales force, pilfer records and lists of customers, and gen 
erally indulge in malpractice. He said that though much 
progress has been made, there is still room for tmprove 
ment in the ethics of the stationery business. Stationers’ 
issociations are helping to correct many unethical practices 
and are leading toward a new era where competitors are 
friends An interesting and helpful discussion followed the 
reading of the paper 

Ed Eisenstein presented some thoughts on the subject. 
‘The Purchasing Agent Complex” and the “fear” that 
makes stationers cut prices for him lom Stagg, who had 
recently attended meeting of purchasing agents, said 
that they did not want to buy for less than cost and that 
they want the dealer to make a legitimate profit 

Frank R. Welsh read a paper on “Can a Stationery Busi 
ness Be Made to Pa i Profit?” He suggested that the 
manufacturer and the dealer eliminate all unsalable and 
slow selling items, and that the dealer educate his custom 
rs to use the more popular brands. 

William H. Russell addressed the meeting on the subject, 
‘Profit and Loss.’ \tter introducing the topic, Mr. Russell 


said, “We are entitled to a profit on every item that we sell 


We all hope for a normal net profit of ten per cent. Even 
the United States government considers that not only rea 
mable but desirable.” The speaker distributed among 
those present copies a carefully prepared set of tables 
illustrating what he called “The Danger Line” in selling 
goods He continued ‘lf vour discount from list is fifty 
per cent and your overhead thirty per cent, the danger line 
Ss sixteen and two-thirds per cent discount from the list 
rice Be careful also as to how you arrive at the amount 
vou add to your cost price for overhead and profit. Cost 
M1 ric lus per cent overhead, plus ten per cent 
vill not eld ten per cent net profit By adding sixty 
two-thirds per cent, vou will be fairly certain to 

‘ er ce et pront 
Mr Russell concluded by Saving, “Practice the Golden 
rself }v cutting prices vou may take business 
ur « t ut vou also help to spoil the 


verhead the following vear and thus 


Mr. Armington complimented Mr. Russell on his paper 


APPLIANCES 65 


Where appearance 
counts in 
office tables 


Directors’ tables must look the part. 
They must fit in with the other fine 
office furniture, or the whole effect is 
ruined, 


They must have character—dignity 
and richness, with sturdy strength. 


SAMSON TABLES contain 
models designed and _ constructed 
specifically for this job. The char- 
acteristic qualities of the regular table 
are there, plus the richness of fine fin- 
ishes on beautifully grained walnut, 
oak or mahogany. These tables are 
useful and beautiful at the same time. 


SAMSON TABLES are the result 
of specialty building. Our entire time 
is given to the producing of the finest 
tables possible. The results have been 
equal to our highest expectations. 
And in actual use, the service has been 
satisfactory, without exception. 


MUTSCHLER BROTHERS COMPANY 


506 Madison Street 
NAPPANEE, IND. 








OFFICE AND DIRECTORS’ TABLES 


























Adjustable 


to fit workers 
of all sizes 





To the known advantages of correct 
posture construction Derby adds the 
further feature of complete adjust- 
ability, making it possible to equip 
every seated worker, regardless of 
size, with a chair which fits and sup 
ports his body, and which enables him 
to sit the whole day without chair 
weariness or nervous strain. 


Dert manufactures , ne of correct posture 
chairs Six complete suites and a number of 
typists" models offer wid hoice of patterns, fin 
ishes and prices Al have 1 form-fitting posture 
sea vhicl supports t body and distributes its 
weight nly ove surface, making cor 
rect seated positik is natural Write for 
g 1 prices 


P. DERBY & CO., INC. 
Gardner, Mass. 


Pioneer Manufacturers of Correct 
Posture Seating Equipment 


1 Park Avenue 197 Friend Street 
New York, N. Y. Boston, Mass. 


DERBY CHAIRS 


AP 
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the National Conven- 


\ discussion followed and 


and requested that he read it before 
tion at Montreal next October 
was closed by A. Nelson Bushnell, Jr.. who pleaded for the 


support of every stationer in tavor f the Capper-Kelly 


Bill.—C. H. 
- > 
Seventh District Convention Committees Meet 
March 17, 1929, 
of the Twin City stationers 
Club, the 
discuss plans for the convention of the Seventh 


the arrangements committees 
1 tl Northwest 


and tne 
hotel, Minne apolis, 


Sunday, 
lravelers’ 
Minn., to 


Regional 


met in Andrews 


District of the National Stationers’ Association to be held 
in the Curtis hotel, Minneapolis, May 27 and 28 
District Governor C. F. Cody of the C. F. Cody Con 


made a special trip to attend the meet 


pany, Dubuque, ia., 

ing. Sterley Jerue was also present. Other Twin City deal 
ers in attendance were Ed. Hanson, Ernest Thomas, Her 
bert Fall and Oscar Bertelson. The following representa 


tives of the Northwest Travelers’ Club were present: Roy 


Clark, Bob Valleau, Fred Schafer and Ed. Friedmar 











SAN FRANCISCO DICTAPHONE PERSONNEL LOOK OVER 
A HARD-WON TROPHY FOR 1928 SALES.—J. H. Best of San 
Francisco, Pacific Coast manager of The Dictaphone, is shown 
here with M. B. Sands, vice-president of Dictaphone Sales Cor 
poration, and the personnel of the San Francisco branch, gath 
ered around the Dictaphone Branch Trophy, won by San Fran 
cisco for 1928. This trophy was won by San Francisco in a 
neck-and-neck contest with the Toronto branch for first place 
The hard-hitting Californians here are Sitting, left to right 
Mrs. Lillian M. Speake, manager's secretary and employment 
manager; L. T. Schreiber, service agent; J. W. Trevor, sales- 


man; Joseph McKachin, salesman; M. B. Sands, vice-president 


J. H. Best, Pacific Coast manager; J. J. Stavert, salesman; C. L 
Johnson, salesman; D. F. Zavattero, service agent; Miss Althea 
Jacobson, assistant bookkeeper Standing, left to right: H. F 
Swift. service agent; L L. Richey, service man; R. P. McChes 
ney, service man: C. L. Ebersole, office manager and book 
keeper: H. E. Keller, superintendent service department; F. C 
Buchanan, service man: P. V. Caruso, service man; T. B. Slater 
service man; Miss Elsie Johnson, office assistant 








“G-F” District Managers Sales Conference 


managers of The General Fire 


Ohio, 


\bout district 


proofing Company, 


twenty 
representing terri 


from Toronto to 


Youngstown, 


Francisco to Boston and 


tories trom San 
Dallas, met in Youngstown March 1 to 4 inclusive for a 
sales conference. 


discussions were held covering the various 


the 


Interesting 


manutactured by and inspection trips 


the 


lines company 
closed 


Club 


were made through factories Che convention 


on Monday night with a dinner at the Youngstow! 


_ 
Boston Stationers Hold Annual Meeting 


The annual meeting of the Boston Stationers’ Associa- 
tion was held March 18, 1929, at the Chamber of Commerce, 
Boston, Mass. The guest speaker was E. C. Johnson, 
president and sales manager of the H. A. Johnson Com 
pany, Boston The subject of his talk was “Hiring Your 
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SCREW COMPRESSION 





SHEETS 


, oe a 


IVE 


HOLD 
with. 


POS 





LEXI-POST offers you definite, exclusive selling 

features. For instance, direct screw compression 
—not just friction—keeps the leaves in Flexi-Post 
Binders perfectly aligned, eliminates dog ears and 
spongy edges, makes the book easy to page, and results 
in neater appearance and longer life of the sheets. 


THE POSTS 
PULL DOWN 


wg bane 7 Other outstanding advantages of this binder are: 


1. Unlimited capacity. 


2. Non-protruding (disappearing) posts. 
3. Two inches of working space, always. The 
4. Trouble-proof operation. Binder 
ke: : with Posts 
Our magazine advertising is telling 310,000 business executives of 
these advantages every month. Write and find out if your territory that 
is open for our exclusive franchise. Disappear 


STATIONERS LOOSE LEAF CoO. 
Dept. C-4 
Milwaukee Wisconsin 


FLEX!-PosT 


an STATIONERS LOOSE LEAF CO., 
Dept. C-4, Milwaukee, Wis. 


Is my territory open for Flexi-Post franchise? Send booklet and 








Mail the coupon for catalog. 
free copy of Flexi- 
Post booklet that ex- Name 


plains all features. 
Address 





OS 





ONLY FLAT-BOOK visible 
hile with cabinet. Used where 
thousands of cards are kept 


TWICE THE SPACE in these 
drawer cabinet files, because 
each card is double 
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FASTEST POSTING ME- 
DIUM is this Postindex Rapid 
Stack. Demonstrates easily. 


April, 1929 





COMPACT REFERENCE 
FILE saves space. It’s Post- 
index Visible Swinging Panel. 





No More 


BLIND MANS 


or these Modern Business Leaders 


They’re using 
e + ws) 


URF 





GENERAL ELECTRIC COMPANY 
CHASE NATIONAL BANK 
STANDARD OIL COMPANY OF N. Y. 
COLGATE COMPANY 

UNITED STATES KUBBER COMPANY 
JOHNS-MANVILLE COMPANY 


AMERICAN TELEPHONE & TELEGRAPH 
COMPANY 

METROPOLITAN LIFE INSURANCE 
COMPANY 

BORDEN COMPANY 

WESTERN ELECTRIC COMPANY 


Postindex files all along the 











line ...an opportunity that 


in and get the cream of this increasing profits every year, write, 


builds profits for every 





Postindex dealer 


EEN business men don’t flirt 

with the facts of their busi- 
ness today. Guesswork won't 
do. They're getting accurate, true 
facts with visible files Post- 
index Visible Files. Look at the 
list above. 

Every one of these famous busi- 
ness leaders is using Postindex Vis- 
ible Files . . . and building a tre- 
mendous opportunity for alert deal- 
ers. Literally thousands of other 
companies, all over the country, 
are ready to follow the lead of these 
nationally known firms, the pace- 
setters for speedy, economical 
standards of office practice. Right 


now is your Opportunity to step 


A DIVISION OF 


ART METAL 


market. Tell them the con- 
vincing Postindex story. 


3 strong sales points 


Show them how Postindex Files 
make vital profit facts instantly 
known . . . how their capacity is 
double that of any other visible 
file system, because there are four 
sides to write on... how Post- 
index is the only visible system 
that has cards up to a generous 16- 
inch width. 

If you want to take on a fast-sell- 
ing line that will bring in steady, 


Sostindex 
tsthle files 


STEEL OFFICE EQUIPMENT 


wire, or phone us today. 


Real dealer help 


We will send franchise details in 
your territory and give you the 
story of our pace-setting sales pro- 
motion plan, dealer helps, and 
national advertising. 
Postindex Company, 
Jamestown, New York. 





[ A sides to write on ] 


4 


1929 





's 


PH 





write, 


ils in 
u the 
; pro- 


, and 


“G-W” 


(ilobe-Wernicke Company, 
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Following Mr. Johnson's speech, the annual reports of 
the president and the secretary-treasurer were read. The 
treasurer's report indicated that a substantial balance was 
in the exchequer. 

Che following officers were elected to serve tor the com- 
Pratt of the J. L. Fairbanks Com- 
pany, president; Robert W. Myers of Eaton, Crane & Pike 
Company, vice-president; Harry R. Bennett of William M. 
L. McAdams & Conmipany, 


ing year: George W 


secretary-treasurer, and H. L. 


Chandler of Adams, Cushing & Foster, Inc., auditor 
a 
Mr. weapemen Unable to Serve as Delegate 
On another page are the names of several gentlemen 


ippointed to serve as delegates from the National Station 
ers’ Association to the United States Chamber of Com- 
merce. Among those named is Frank D. Waterman, pres- 
ident of the L. E. Waterman Company. Mr. Waterman 
finds that he will be unable to accept the appointment, and 
accordingly Charles A. Stott of Washington, D. C., has 
been appointed in his stead. This information came as 
Office Appliances was going to press 
an 

Northwest Travelers Discuss District Meeting 

The meeting of the Northwest Travelers Association 
held on February 23 at the Ryan hotel in St. Paul dis 
cussed the coming meeting of the Seventh Regional Dis 
trict of the National Stationers’ Association to be held the 
latter part of May at the Curtis hotel in Minneapolis 

The Travelers will hold their business meeting and elec 
tion of officers on Monday afternoon, May 27, at 2:00 p. m 
it the Curtis hotel \ll members who can attend are re 
juested to be present 

The No 


t the Rvan hotel, St. Paul 


rthwest Travelers will hold their April meeting 
at 2:00 p. m. of April 27. 

> 

Los Angeles Typewriter Dealers Association 


Monday, March 4, 1929, the Los Angeles Typewriter 
Dealers Association held an Inauguration Night celebra 
tion \bout forty-seven attended the get-together and en 


ved a happy evening. Entertainment was furnished by a 
heatrical booking agent of Los Angeles. 

Chiff Sanders, president of the local association, presided 

oe 

Issues New Library Equipment Catalogue 
\ new eighty page catalogue has been issued by The 
Cincinnati, Ohio, which illus- 
trates and describes in detail the complete line of Globe- 
Wernicke library equipment 


sesides equipment for public and school libraries of any 


size, the catalogues embraces library furniture for Y. M. 


.. A ane S. . 4 A, 


libraries, church and Sunday school 


read wv rooms, rest rooms, hotel lobbies and the libraries 


| 


t courts and legal firms, hospitals and doctors 


Che accumulative experience of almost half a century,” 
stated in the catalogue, “is at the service of all iden 


ed with the planni and equipping of a library—the 


maders, the architect, the board and the librarian.” 


lhe service to which the catalogue alludes is a practical 


consisting of the submission, if desired, through an 
ithorized Globe-Wernicke dealer, of complete drawings 
showing an efficiently arranged floor plan, sketches or 
tographs of any unit in the plan and specifications. 
stimates also are submitted for the purpose of obtaining 
ppropriations for the purchase of the library; and when 
equested, a factory representative is sent to make surveys 
ete la tne library. 

Noteworthy items in .the new catalogue include charg 
ng desks, book shelving. book cases, librarv tables and 
hairs, magazine and newspaper racks, display cases, bul 
et dict d atlas stands, book trucks, card 

tern-slide le units, ete 
uries tor the catalogue are invited from office equip- 
rs, architects, hbrarians and all interested per 
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You Hear It 
Everywhere! 


CSCC EES ESSE SESE EEE 


“THE BEST SELLING 
MOST PROFITABLE LINE 
OF OFFICE TABLES IN 
AMERICA—BAR NONE” 


St. Johns 


BOOK OK KOK KOK OK OK KK OK KK OK 


That's what the wise dealers of the country 
think and say about the St. Johns line. 


They have this decided preference for St. Johns 
Office Tables because they meet a universally 
insistent demand. They give more real value 
for the money. They sell at a very moderate 





substantial profit. 


Johns Office Tables are famous for their 
sturdy construction. They are built for hard 
usage. Made in all popular sizes—in any 
desired finish. All tables have dove-tailed 
drawers and three-ply bottoms. 


Dealers Like Our Easy Selling Plan 


Our plan of selling makes it convenient to 
handle St. Johns Tables. You need make no 
extra investment, increase your inventory or 
carry any stock. 


This popular plan, combined with amazing 
table values, makes the St. Johns line the most 
outstanding proposition ever offered. 


Write today for full particulars—prices and 
complete description. Get the jump on the 
office table b. siness in your territory. 


ST. JOHNS TABLE CO. 


Cadillac, Michigan 


Stdohns 
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No. 297 
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Distributor 
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Celonial Lincleum Desk Pad 


PPP ILLS 


GEO. E. FOX & Co. 


325 W. Ohio St. Chicago, Ill. 
A. H. Denny, 356 Broadway, New York 
New York Representative 
Schubert Office Specialty Co., 1405 S. Hill St. 
Les Angeles, Cal., Pacific Coast Distributor 
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(In Other Lands: 


teld in Paris. 


Scientific Management Congress to Be 


Continued from page 37). 


scientific and industrial societies of Belgium. The third 
congress was held at Rome in September, 1927, under the 
patronage of the King of Italy and his government. The 
initial opening was held at the capital under the presidency 
of the mayor and the members of the congress assembled 
for their work in the Palace of the International Institute 
of Agriculture, Premier Mussolini presiding at the closing 
session 


_— es 


Correct Position Device Invented by Mendeleeff 

For forty years John P. Mendeleeff has studied the prob 
lems of the typewriter and its operation. The new stand- 
ard keyboard for reformed Russian spelling is Mr. Men- 
His school has for many years given 
In recent 


deleefi’s conception 
capable typists to the business houses of Russia. 
years Mr. Mendeleeff has been studying the influence of 
The familiar “slouch,” 
attempt of the 


“ 


posture on typist and other workers. 
Mr. Mendeleeff 
worker to rest the spine by supporting the shoulder blades 


says, results from the 
on the top of the chair back, which is often below the level 
of the shoulder blades when the worker is sitting in nor- 
mal position. To assume the slouching position requires 
either a halt in the work or an appreciable slowing down 
of the process. Furthermore, the slouching position while 
held interferes so greatly with speed as to lower general 
efficiency considerably. 

Mr. Mendeleeff states that the specially-built correct 
position chairs which have become so common in America 
have made a real scientific approach to the problem in 
providing a support at the small of the back and sustain 
ing the waist rather than the shoulder blades; so that the 
spine does not get tired nearly so easily with the newer 
type of chair as with some of the older types used in of 
fices and for work requiring positions similar to that of the 
typist. 

Accordingly, Mr. Mendeleeff has invented and patented 
a device which makes it possible to convert any chair or 
stool into a correct position chair at very low cost. Fur 
thermore a chair equipped with the Mendeleeff device may 
at will readily be converted into a high-back chair with- 
out remaking the chair. 

rhe cost of making these devices in quantities, Mr. Men 
deleeff estimates, should not be above one dollar each and 
considerably less. The invention is covered by 
patent certificate No. 35,193 issued to Mr. Mendeleeff on 
November 28, 1928, by the Committee of Inventions of the 
Upper Council of National Economy of the Russian gov 
rights 


mav be 


ernment Communications as to manufacturing 
for the United States and other countries should be ad- 
dressed to John P. Mendeleeff, Liteiny Prospect 55, Lenin 
grad 14, U. S. S. R 


- 


New Carbon Paper from Vienna 
Frema-Works, Vienna 14, Flachgasse 25-27, Austria, ar¢ 
manufacturing a carbon called “Majestic.” The 
paper is said to give a number of clear, clean copies, with 


Frema-Works seeks connections with dis 


paper 


a brilliant color. 
tributors in the United States. 


— 
Playlet to Entertain Stationers 
Part of the program of the regional convention ot Thi 


National Stationers Association at New Orleans, April 11-12 
is a playlet, “We're from Missouri.” The “company” als 
plans appearances before the New Orleans Association of Com- 
merce and the Young Men’s Business Club of New Orleans 
The program is in charge of Austin Leftwich, vice-president 
Printing Company 


and general manager of the Tropical 
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OUTWEIGHING TRADITION WITH VALUE 
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newer 


““ — Vactor Gives Most: - - - 


tented 


"Fur, FOR YOUR ADDING MACHINE DOLLAR 


e may 


with- 
HE buyer of a Victor Adding Machine pays no premium for 
Men : AG : ; ; 
h and s GeD prestige—he gets all adding machine. It is the remarkable 
ed by ie “asia ‘ 
eff on truth that Victor stripped away the mystery which formerly 
of the AND MORE surrounded adding machine prices, and produced a machine 
l gov . ° . 
rights 6, 8 and 10 col- which gave honest value. Victor rests its case on the complete- 
il ums, including 7 f 7 3 
yom direct subtraction _ ness of its features—on its unsurpassed quality—on its greater dollar 
. dels ; : ; 
ee for dollar value. A Victor on Free Trial from any Victor Agency. 
DEALERS: Write for the new 1929 Dealer Proposition 
a, are VICTOR ADDING MACHINE CO., 3900 N. Rockwell St., CHICAGO 
The 
, witl 


h dis 





VICTOR 


irr STANDARD 
= ADDING MACHINES 
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IGHT years ago, the Remingte 

Portable was launched—to revoly 
tionize its field and become the world’ 
largest seller. 


, It was the first portable typewrite 
with standard four-row keyboard. Bij 
machine dependability, speed and qual 


ity of work. The famous Remingte 
feather-finger touch. Every essential r 


N | 5 finement found on a regular office typ 
3 writer—but only one-fourth the size an 
weight. 


The public demanded nothing bette 
But for eight years, Remington engineer 
have been working to produce its succes 


e 
sor—the perfect portable typewriter—th 
one you've wanted without knowing it! 






POS a oat 


~ 


Here itis... with 


1. A new slreamline body—added beaut 
and even greater strength. 

QO } 2. Type bars always in writing position- 
no raising or lowering. 


3. Perfect visibility—nothing betwee 
(. your eye and what you write—no shadoy 
C10 2 CULMS on your work at any time. 
1. A new carriage-relurn lever—easier | 
operate. 
5. A new paper bail—holds paper tigh 
to extreme bottom of page. 
6. A new carriage lock—protects machin 
from accident or misuse by others. 
7. A new margin release—on the key 
q board. 
8. Paragraph key—brand new—make 
neater work by indenting paragraph 


~ 





io) c *. uniformly—simple as a space bar, fiw 
Why . *% times as fast—invaluable for tabulating 
Call nearest sales office for full particu 
lars . . . Don’t delay—that means los 
*» : sales opportunities!) REMINGTO) 
? 9 RAND BUSINESS SERVICE, IN¢ 
My, Portable Typewriter Division, 374 Broad 


way, New York. 





cages? 





~ 
——— 


TYPEWRITING makes writing easy —REMINGTON makes typewriting easy 
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For Informed Better Salespeople 
Remingte Fred C. Schaefer, president of the Northwest Travelers 


—to revoly 
the world 


Club, is an active and successful proponent of the club’s 
plan to aid in an effort to bring about more sales in sta- 
tionery stores. The plan is to request every dealer to in- 


. form the club of the day of the week or days of the month 
typewrite 


yboard. By 
d and qual 
Remingta 
essential re 
office type 
the size an 


on which he holds sales meetings, so that traveling men 
may plan their itineraries so as to be present and available 
for sales talks should the dealer wish for such talks. 
Through the club the dealers in the district can draw on 
about a hundred men representing every line of merchan- 
dise sold through stationery stores. 

The dealers should have the right to select the speakers; 


: but it is requested that they plan their programs far enough 
hing bette I ae 


mn engineer 
e its succes : : : 
writer th Mr. Schaefer has summarized the benefits expected to 


Knowing it! 


ahead to allow time for a really comprehensive program ot 


sales instruction. A vear or mere would not be too much. 


come from the plan in the following terms 
“The operation of this plan should do this: (1) Encourage 


th the dealer not now holding sales meetings to do so and also 
ided | provide him with the speakers essential to such meetings. (2) 
ded beaut Provide dealers with speakers bringing especially prepared 

talks on all lines, representing study and research for the deal- 
q position- ers’ benefit. (3) Provide the dealer with speakers capable 


of talking on general sales subjects as well as on the merchan- 

dising of the particular lines they represent. (4) Give the 

g betwee dealers’ salesmen an opportunity to discuss sales problems with 

no shadoy the man representing the manufacturer. (5) Bring to the 

dealer the sales experience of other dealers, as learned by the 

traveling men and thereby furnish the dealer with intensive 

information on the merchandising of that particular line as 
practiced by the other dealers.” 


r—easier t 





paper tigh Many dealers have long followed the practice of holding 

sales meetings and many others are adopting it. The need 9 
cts machin of exact information becomes daily more evident with the Here os what helps you 
yithers. growth of the business. This applies to selling in all 


n the key branches—retail, wholesale and manufacturing. ell coolers | 
] “It is expected,” said Mr. Schaefer, “that the movement S ° 


ew—make described will exact the following requirements from each 
aracrs traveling representative of manufacturers catering to the 
cr _ - ; . 
paragraph It isn’t always easy to say just why you grad- 


‘e bar. fiw stationery trade: ; ; 
ae «“ ' - . . ually narrow your choice down to one certain 
tabulating (1) A thorough study of his line from a retail sales view- ; a . ae 
c point. type of car, one certain style of furnishings at 
full particu ‘(2) A thorough research on his line or lines in connection home, one certain class of equipment for office 
on non gflomee y oa an to insure having a valuable mes- use. But here are the major features on which 
TINGTON sage to present to the dealers men. ‘ ; = ee TS ee wi roe = ality 
CE. ING ‘(3) As close observation as possible of the selling tenden- you certainly satisfy yourself: high quality, 
ar, , cies of his line in the retail store, in order to be familiar with pleasing to the eye, general design, styled to 
374 Broad and able to speak on its sales points under varied conditions. harmonize with your surroundings, correctly 


“(4) Ability to present a general sales talk to dealers’ sales- 
men of sufficient value to warrant having time assigned on 
a dealer’s sales meeting program.’ 

Initial efforts give encouragement to the belief that the 


built to stand wear and tear. In other words, 
you are satisfied on the fundamentals. 


plan outlined will succeed and become a valuable feature of That is just the way the new Cordley Cabinet 
associated movements in this industry. Cooler Model 800 meets all office requirements 
Ene and the new Cordulac finish greatly extends the 

Booklet Shows Royal Portables in New Colors life of the lustrous surface of the cabinet. 


A small portfolio-booklet with a cover of light brown 


vaper folded so as to ‘lose fo ee eheete af cream- , 
pal — is to enclose four loose sheets of cream A handsome paper cup dispenser that attaches 


right to the cabinet will be furnished free to the 
purchaser of each cooler. 


colored stock, measuring five by seven inches and carrying 
illustrations of the Royal portable typewriter in four new 
colors, was recently distributed by the Royal Typewriter 
Company, New York, N. Y. The illustration on each 


_ sheet showed a Roval portable in one of the four following Let we tell you about them today. 


duo-tone colors: crinoline blue, Nile green, Chinese red 
and antique ivory. The text under each illustration told Cordley & Hayes, 


; : 12 Leonard St., N. Y. 
ot the origin of the color. 





— Please send full information about the new Cordley 20th 
Advent of Master Vernon ae to teak to on tne aroused Susorcer tp Gttalink ale Gaia 
March 22, 1929, a son was born to Mr. and Mrs. Murray 
Vernon. Brooklyn, N. Y. At the time of going to press, Name ...... Cee eee reese re reseeereseeseeess ses sseeessessces 
a name tor the baby had not yet been decided, but rumor 
has it that he may be Junior. Street and No....... oc docccceneseedetsovovessosespsscconese 
Mr. Vernon, who is president of S. E. & M. Vernon, 
Inc., New York, N. Y., plans to move his family into a GU. sdls ancnnanns SRE a CN TY 0:0: SUMED dciseouneaene 
new home soon, at Greenwich, Conn. 
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Eye-Ease at the Snap of the Switch 
Wherever Desk Lamps are needed, sell 


C0) 


STILL ANOTHER 
NEW DEPARTURE! 


Parchment Shades may now be had 
on all period designs. 





~ 
— 


\SIVER ROLC 


TT wc 





Height 21i') inches; 
shade 10 inches by 13 
inches. Copper Bronze 


finish. 





No. 32—Metal Shade 
No. 30—Parchment Shade 


Height 22 inches; 
shade 8 inches by 
17 inches; Antique 


Brass finish. 





No. 48—Metal Shade 
No. 45—Parchment Shade 


Send for Illustrated Booklet and Prices. 


Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md 
“The Modern Genii of the Lamp” 
No replacement of glass lenses or other breakable 


parts required. All parts approved by Underwriters’ 


L.aboratories. 
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Annual Meeting Fifth District Coming 

lhe regular annual regional meeting of the fifth district 
will be held under the direction of Governor Little at the 
Deshler hotel, Columbus, Ohio, April 22 and 23. A con 
structive program is being prepared with special reference 
to President Marshall's slogan, Better Retail Selling. Presi 
dent Marshall will be present and will give an hour to an 
swering questions from the dealers. The program will 
include conferences between retailers, manufacturers and 
traveling men and considerable time will be devoted to the 
consideration of commercial furniture, under the leadership 
of Second Vice-President B. A. Tuttle, chairman of the 
commercial furniture division of the National Stationers’ 
Association. On Monday evening a session will take place 
ntended to give useful suggestions to inside and outside 
salesmen The reason for holding this session in the eve 
ning is that salesmen from the local stores may have a 
chance to attend and contribute their observations. The 
meeting will be preceded by a dinner and addresses will be 
made at this time by President Marshall and General Man 
ager Garvin 

Preparations are now complete for the regional meeting 
above mentioned with every dealer in the city of Colum 
bus enthusiastic over it. The local committees who will 
handle the convention are as follows 

The general committee is headed by Harry B. Perkins 6f 
the Columbus Blank Book Manufacturing Company as 
general chairman, while John H. Duncan of the W. R 
Diehl Company is treasurer. The committees of the gen 
eral committee handling the different details are as follows 

Arrangements: H. E. Squires, Columbus Blank Book 
Manufacturing Company, chairman; J. M. Sell, E. H. Sell & 
Company; G. Stanley Chaffin, F. G. Heer Printing Com 
pany, and Andrew Nitschke, Nitschke Brothers 

Entertainment: W. R. Diehl, Diehl Office Equipment 
Company, chairman; Harry L. Morgan of the Harry L 
Morgan Company; FE. H. Sell of E. H. Sell & Company 
and W. O. Widner of F. G. Heer Printing Company. 

Reception: Mr. and Mrs. Harry L. Nichols (Mr. Nichols 
chairman); Mr. and Mrs. E. H. Sell; Mr. and Mrs. W. R 
Diehl and Mr. and Mrs. John J. Duncan 

Hostesses: Monday luncheon, Mrs. Harry L. Nichols: 
Monday bridge, Mrs. H. B. Perkins; Monday dinner, Mrs 
W. R. Diehl; Monday theater, Mrs. J. M. Sell; Tuesday 
luncheon, Mrs. W. ©. Lintner; afternoon auto trip, Mrs 
J. J. Duncan of E. H. Sell & Company; banquet, Mrs. Ed 


The Central Travelers Club is making elaborate prepara 
tions to entertain the ladies. The program will end with 


i banquet on Tuesday night 


SESS 

Addressograph Agencies Established 
[Two new Addressograph agencies were established 
March 1, one at Wheeling, W. Va., and the other at Al 
toona, Penna. D. A. Thompson, formerly senior salesman 
it Newark, N. J., has been appointed to the Wheeling 
gency, and J. V. Full, formerly Pittsburgh agency senior 


] 


salesman, has been placed in charge of the Altoona office 


> ——— 
Lyon’s ‘ ‘Durand” Cabinet Line Improved 

Lyon Metal Products, Incorporated, Aurora, IIl., has 

improved the cabinet line known as “Durand,” which in 

cludes wardrobe and storage cabinets and a cabinet for the 

small office, affording space for clothing, office or janitors’ 
supplies, et« 

The frame is welded at all four corners so as to form 

1 one-piece construction The doors are reinforced and 

ire protected by a three-point locking device controlled by 

t kev lock. When doors are properly locked, contents 

are safe trom petty thievery Cabinets are finished with 

two coats of green enamel baked on to withstand hard use 
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pfs N\Nindow Displays 


produce results for dealers 


Every mail brings letters and photos evidencing the popularity of this unique 
free service. Six effective displays now available. More being prepared. 
How many have you used? _ Refer to the three pages following and order those 
you have not yet ordered. They'll help you to sell more merchandise. 





_— 


OFFICE NEEDS 
are here in stock How 





The Weis Window Display 
Service was inaugurated in 
September, 1928, to give 
dealers practical and skilled assistance in the 
matter of window decoration. The service in- 
cludes the planning of model window displays of 
Weis Products, and the preparation of display 
cards, streamers, instruction sheets and other sales 
aids for the dealers use in installing the windows. 


That this novel service met a long-felt need, and 
that it is proving invaluable to the trade, is sub- 
stantiated by the great number who are requesting 
the free display material offered each month. The 
requests for the January display alone numbered 
over 700. 


To date six attractive displays have been provided. 
Before announcing additional displays, we are 
extending another offer to dealers to supply the 
displays already prepared. We believe that there 
are still a great many who will welcome the free 
material and use it to advantage during the 
coming months. 


On the next three pages these six model displays 
are described fully. Check the list now and 
order immediately any that you may not have 
ordered previously. Thereis no cost or obligation 
attached. 





The Weis Manufacturing Company 


162 Union Street Monroe, Michigan 


NEW YORK:— CHICAGO:— 
A. H. Deany, Inc. Associated Stationers Supply Co. 
356 Broadway Franklin Street 
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Over 700 Have Ordered 
This Guide Display 


This display has proven the most popular in the 
entire series. Over 700 orders have been received 
for it throughout the country—and every mail is 
increasing the figure. 


The background of the window is a large three- 
panel display card in colors to which actual 
samples of the Weis Index Guide Line are at- 
tached, the whole presenting a most striking and 
colorful effect. The center panel is 28" by 44", 
The side panels are each 14" by 28". 


The merchandise used in the window consists of 
over-the-counter items that you probably have in 
stock, precluding any necessity for ordering. 


We also have a specially prepared newspaper ad- 
vertisement and four 8-page envelope enclosures 
featuring Weis Index Guides and other filing 
supplies for use in conjunction with the window 
display. In ordering this display, state if you 
can use the newspaper ad, and how many of each 
of the four enclosures you will require. Also 
give imprinting instructions. 


instructions for installing furnished 


Complete 
Just the window for transfer time! 


with material. 


MONROE 


See 
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A Card Tray Display 
That Tells of Uses 


This is the latest window developed by the Weis 
Display Service Department—a window that will 
boost your sales of Weis Card Index Trays. It 
is easy to install. The merchandise used consists 
of numbers carried by dealers. 


Six hand-lettered display cards in colors are sup- 
plied free, along with complete instructions for 
building the display. These cards have easel 
backs and may be used inside the store for counter 
or table displays after use in the window. 


In addition to the display material, we have two 
newspaper advertisements and a 6-page envelope 
enclosure in colors which features items in Weis 
Card Index Trays. In ordering, please advise how 
many of the enclosures you require and give im- 
printing instructions. Also state if you require 
electrotypes or mats. 


A feature of all Weis Window Displays is that 
they may be adapted to windows of every shape 
and size. The instructions furnished are complete 
and illustrated. Send your order today for the 
Card Tray Display and the others you may have 
overlooked ordering. 


MICHIGAN 
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displays for YOUr Use 





This Fibre Board Display 
Will Make Them Buy 


This model window display tells about the many 
uses to which Weis Economy Cases and other 
items in the Weis Fibre Board Line may be put 

with profit to the man who sells them, and 
economy to the firm that buys them. 


Most dealers will find that they have the mer- 
chandise displayed in their. stocks. If you find 
that you have not, we have a very interesting 
price on a model assortment. 


Three attractive display cards, lettered and re- 
produced in colors by a special process that gives 
them a most distinctive appearance, are supplied 
free, along with instructions for building the 
window. The display is easy to arrange, and its 
effectiveness has already been proven by scores 
of dealers. 


In addition to the above material, we will also 
supply free a newspaper advertisement featuring 
Weis Fibre Board Specialties, and an 8-page en- 
velope enclosure in colors describing Weis Econ- 
omy Cases and other fibre board items in good 
year-round demand. In ordering please state 
whether you want electrotype or matrix of ad 
and say how many circulars you can use and 
furnish imprint for same. 


MONROE 


Sie 


An Effective Display of 
Filing Folders 


Here is an opportunity to arrange a colorful and 
interesting window display of Weis Filing Folders 
without breaking into your regular folder stock. 
For we not only furnish free instructions and 
display cards for the window, but all merchandise 
needed as well, 


The display material consists of the following: 
3 large display cards in colors; 1 large window 
streamer in colors; 20 Weis Supertex letter Folders; 
10 Weis Red Leather Folders, 10 Weis Blue Folders, 
and 10 Weis Red Folders. 


In addition, we will also gladly supply a news- 
paper mat or electrotype featuring Weis Press- 
board Folders, and any reasonable quantity of an 
8-page envelope enclosure in colors featuring the 
full vertical filing folder line. In ordering, please 
state if electro or mat is desired, give quantity 
of enclosures wanted, and supply complete im- 
printing instructions. 


In view of the fact that an effective folder display 
is difficult to work out, we believe that every 
Weis dealer will appreciate having this material, 
together with instructions, on hand. Order today! 


MICHIGAN 























A Scrap Book Display 
That Gets Results 


This model Scrap Book Display was first intro- 
duced in September, 1928. It ‘‘took hold’’ im- 
mediately. The first month’s mail brought over 
600 requests for the display material, and returns 
are still coming in. Incidentally, many dealers 
who installed the window reported a splendid 
gain in the sale of scrap books. 


Most dealers will find that they can install the 
display by using their regular scrap book stock. 
If this is not the case, we have a very attractive 
offer to submit on an assortment of 17 books of 
various styles and sizes, all of which are good 
sellers and adapted to use in the windows. 


In addition to the three attractive display cards 
and a colorful window strip for use in the window, 
we will also supply free a scrap book newspaper 
ad and envelope enclosures. The envelope en- 
closure has eight pages in colors. It describes 
the full line of Weis Scrap Books. In ordering 
state quantity and furnish imprint copy. 


In view of the many uses to which scrap books 
may be put in office, school, library and home, 
you will find this a very profitable window to 
install. Every person passing your store is a 
prospect for a book or two. In a subtle manner 
this window will suggest buying to every passer- 
by. Easv to install. Order yours today. Refer 
to preceding pages for other free displays. 


MON RO! 
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To Help You Sell More 
Letter Trays 


Weis Desk Trays and Redi-Racks and the new 
Weis Ezefile are featured in this window display 
in a most effective manner. Through the use of 
window streamers and a novel arrangement of 
the merchandise, the features of the various 
items are brought to the prospect’s attention 
most forcibly. Sales result. 


An assortment of the trays needed to build the 
window may be had, if desired, at a special low 
price. Details of this offer may be had from one 
of our traveling representatives, or by writing 
the factory direct. 


In addition to the free display material and in- 
struction sheet for installing the window, we will 
also supply free a newspaper advertisement fea- 
turing Weis Desk Trays, and quantities of an 
8-page envelope enclosure in colors describing the 
complete Weis Desk Tray Line. The latter will 
be imprinted without cost. In ordering, please 
give full instructions for imprinting, and state 
number of enclosures desired. 


Keeping the windows fresh and interesting is im- 
portant. To most dealers this is not an easy 
problem. It was to simplify this time-taking task 
that the Weis Window Display Service was inaug- 
urated. If you yourself are not directly respon- 
sible for the windows, won’t you place this insert 
in the hands of the man whois. He’ll appreciate it. 


MICHIGAN 
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CIN TREK 





Your ENTIRE BUSINESS zm the 
Palm of Your Hand 


Every morning at nine the vital 
figures from each department 


hope you need the latest figures to help you make 
important decisions, can you always get them 
quickly? 

Are your records of sales, shipments, inventories, 
accounts receivable and other vital factors posted up 
to the minute every day? 

If your answer to these questions is ““No,’’ you are 
working under a serious handicap . . . a handicap that 
may be giving a competitor an advantage you never 
suspected. 

Elliott-Fisher puts your entire business in the palm of 
your hand, where you can examine its progress every 
24 hours. All the important figures from each depart- 
ment are recorded every day and summarized in a 
simple, understandable report that comes to your desk 
every morning at nine. From day to day, week to week, 
and month to month you know exactly where you 


Elliott-Fisher 


Flat Surface Accounting-Writing Machines 


GENERAL OFFICE EQUIPMENT CORPORATION 


Division of Underwood Elliott Fisher Company 
342 Madison Avenue, New York City 


“Underwood, Elliott-Fisher. Sundstrand, Speed the World’s Business” 


stand. You always know where to put on pressure... 
where to weed out inefficiency. 


With Elliott-Fisher you get a true statement of your 
financial condition every day . . . a statement which may 
be placed in the mail when you are away and which 
keeps you in touch almost as effectively as if you were 
at your desk. 


Thousands of different businesses have found that 
Elliott-Fisher converts a complicated accounting system 
into a simple unified plan, without interfering with 
their original methods. We should like to explain to 
you how Elliott-Fisher can be profitably applied to your 
accounting problem. The coupon will bring you 
a full description of how = 
Elliott-Fisher will improve 
your business control. 










General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 


Name 


Address 
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After the order 


is shipped— 


~, 








then what? 


Our responsibility does not end 
after the order is shipped. 


First we guarantee that your 
order for Mastergrade type- 
writers will be filled in exact ac- 
cordance with your instruction. 
This is an ironclad policy with 
this organization. And it will be 
shipped on time to the minute— 
not tomorrow, but today. 


Next, every machine which 
leaves our factory is fully guar- 
anteed to be as represented. 
When we say remanufactured, 
we mean it. So far as useful- 
ness is concerned, the machine 
will function like new. 


Our price list, moreover, proves 
that you can save money by 
dealing with the largest whole- 
sale distributor of typewriters 
in the world. 


Ask for it. 
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The Wholesale Typewriter Co. 


Exclusive Distributors of Mastergrade 
Remanufactured Underwoods and Largest 
Wholesale Distributors in the World 


428-430 Broadway New York, N. Y. 
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Stationer’s Will Leaves Business to Employees 

The will of Samuel Hobbs, Boston stationer who passed 
away February 18, makes it possible for employees of his 
business to acquire it after five years. As an indication of 
his appreciation of their faithful service the employees may, 
if they wish, buy the one-quarter share of the business 
devised to Mr. Hobbs’ heirs, by paying one-quarter of the 
appraised value of the business. 

Hobbs & Warren, of which Mr. Hobbs was sole owner, 
s created a trust. Seventy-five per cent of the profits are 
to be distributed among the employees, to be divided in 
such proportions as they may decide. The other twenty- 
five per cent of the profits go to Mrs. Hobbs and her son. 
In the event that the employees cannot agree on an equita- 
ble division of the profits, the executrix and executor (Mrs. 
Hobbs and her son) will decide the proportions of the 
division. At the end of five years the employees may take 
over the entire business upon paying the heirs one-quarter 
of the appraised value of the business. 

Real estate owned by the estate is bequeathed to Mrs. 
Lina Hobbs and his son, Stafford B. Hobbs. The estate is 
estimated to be worth about $500,000. 

In 1911 over 100 employees and business associates of 
Mr. Hobbs celebrated with him the thirtieth anniversary 
of his proprietorship of the business and presented him 
with a loving cup. So much did Mr. Hobbs value this 
token of esteem that he directed that following the crema- 
tion of his remains at Mount Auburn, his ashes should be 
placed in the cup and buried in the family lot. 


—— —_ 
Managerial Appointments to Woodstock Staff 


changes of been an- 
M. Hackney, general sales manager of the 


Organization importance have 
nounced by J. 
Woodstock Typewriter Company 

A. W. Garbutt has been appointed manager of the com- 
pany’s branch at Los Angeles, Calif. He has spent many 
field in affiliations, and is 


thoroughly conversant with the situation in Southern Cali- 


years in the typewriter other 
fornia 

Ray C. Woodstock 
branch at Minneapolis. He has been in the typewriter field 
bear a varied 


Shumway has taken charge of the 


in that vicinity a long time, and brings t 
experience in sales work. 

Irving C. Barlow is now manager at Boston. He has 
a fine sales record in the Boston territory, and is expected 
to better that in his new connection. 

The Woodstock Sales 


James street, Montreal, Canada, has organized for the sale 


Typewriter Company, 359 St. 
and service of Woodstock typewriters 

Che General Typewriter Company, Toronto, Canada, has 
given up the distribution of a line which it had represented 
i number of years, and undertaken to build up the terri- 
Woodstock ty pewriters. 


torv for the sale of 


> 


Old Kansas City Business Changes Hands 


The Brown Stationery Company, Kansas City, Mo. 
which had been operated by E. J. Anderson, has been 
bought by C. S. Demaree. He has consolidated part of 


the Brown stocks with his own, moving the C. S. Demaree 
Stationery Company from 708 Walnut street to 908 Walnut 


street, where increased space is occupied. Mr. Demaree 


has been engaged in the stationery and printing business 
at Kansas City thirty-three years. A number of his lines 
will be increased. Mr. Demaree closed out the surplus 
stock of the Brown Stationery Company at a special sale. 

The Brown Stationery Company was one of the oldest 
established 


engage in 


business houses of Kansas City, having been 


forty-eight years ago. FE. J. Anderson will 


another line of business. 
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LARGE DROFIITS 
CAN BE YOURS 























YHERE only the best 
VU will do—in banks, 
courthouses, municipal 
buildings, public utilities, corpora- 
tions, the “7600 Line” of Steel Filing Cabi- | 
nets is building profits for Security Dealers. 


This new “7600 Line” is made of the finest silver 
finish furniture steel—structurally built to endure, and 
embodying refinements that close sales. 


_ The rich possibilities of the “7600 Line” will appeal to you. Write 
for open territory and full particulars. 


HE PRESS WRITT ®R YOUR COPY 


STEEL FILING CABINETS 





STEEL EQUIPMENT CORPORATION 4venci, N. J. 


NEW YORK . NEWARK . BOSTON . NEW HAVEN . CHICAGO . PITTSBURG 
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Famous for the silky smoothness and 


durability of the INDELIBLE Lead 


ENUS 


COPYING PENCILS 


/ AST turnover is traditional with VENUS Copying Pen- 


cils. Their superior quality is known and appreciated by 
all those who demand the best. 
Signatures on bank checks written with VENUS Copying 


Pencils are legal. Memos, orders and invoices should be made 
with VENUS indelible lead. 

They are used everywhere by railroad men. Dentists prefer 
them for marking plates. Physicians write their patient’s rec- 
ords and prescriptions with them. 








American LEAD 
Pencit Co. 








Venus Copying Pencils 


No. 165 medium—unexcelled for general use.— 


For signing, correcting and writing letters that are to be copied, 
No. 168 hard -the finest for manifold invoicing and duplicating. 
No. 166 medium — with point protector. 
No. 162 hard —with point protector. 
No. 171 medium—with mouthpiece. 
No. 170 hard —with mouthpiece. 


No. 130 medium—with mouthpiece protector. 
No. 167 medium—with point protector, pocket size. 
No. 137 medium —with combined detachable point protector and pocket clip, 


Venus Super Copying 


The highest standard of attainment in Copying Pencils—of un- 
equalled excellence: finished in famous VENUS green watermark, 
other VENUS Copying Pencils having purple watermark finish. 


No. 214 medium 

No. 215 hard 

No. 216 medium — pocket clip and mouthpiece. 
No. 217 hard pocket clip and mouthpiece 











American Lead Pencil Co., 500 Willow Ave., Hoboken, N. J. 





VENUS (COPYING) AMERICAN PENCILCONMY. 166 


VENUS (OPYING) AMERICAN PENCILCON.Y. 17] 





VENUS (FRE) AMERICAN PENCIL CO. NewYornn | 65 





Protector 
for No. 166 


VENUS (GU*E* COPVING) AMERICAN PENCILCONY 214 








7? _ — 


ibe 


April, 1929 


United States Specialties Exports Gain in 1928 


Commerce Reports} A general gain is shown in ex 


ports of specialties in 1928. This classification includes 
a number of items additional to office appliances, supplies 
and furniture, which are of special interest to this field 
The oftice appliance group showed the largest increase in 
hing the high total of $48,469,205. Although the in 


1928, reat ¥ 


crease for 1928 over 1927 is much less than that of 1927 over 
1926 [$7,783,264] it represents a substantial gain The only 
items in this group showing decreases during 1928 were type 
writer-bookkeeping and billing machines, duplicating machines 
new standard typewriters and typewriter parts. The gain in 
the other items was well distributed, the ‘other office appli 
ance group showing the largest increase. American office 
appliance manufacturers are to be congratulated on this re 
markable export trade when considering that just a few years 
o our exports were less than $20,000,000, and in 1926 were 


ag 
slightly over $56,000,000 

Severe Competition from European Makers 
Although American office appliances have an enviable repu 


tation abroad and are used as standards of comparison with 
other American products, it should be remembered that the 
most severe kind of competition is encountered from European 
manufacturers, who are making every effort to establish them 
selves in the world markets, and that American manufacturers 
have to face not only aggressive sales effort on the part of for 
gn producers, but likewise low prices, high tariffs and various 
policies and regulations affecting the purchase of imported 
machines 
Office supplies showed a remarkable gain of fifteen per cent 
over 1927, this increase mounting to $1,115,410 It will be 
recalled that in 1927 a decrease was shown compared to 1926 
of over $40,000 Our total trade in this group in 1928 not only 
xceeds that of 1927, but also that of 1926 Fountain pens and 
other office supplies’ were the largest contributors to this 
fain 
Exports of every item of the metal furniture trade group 
nereased Naturally the office furniture and equipment items 
form the largest portion of this trade, although the metal beds 
and bed springs and ‘“‘other metal furniture’’ amount to over 
$3,000,000 The metal furniture group showed the largest per 
centage gain in this specialties field, amounting to over sixteen 
per cent, or $1,122,382. Furniture of wood showed an increas¢ 
of fourteen per cent over 1927, or nearly $500,000 
Comparative Figures on Specialities 

Following are comparative figures on several of the special 
ties exports of interest to our readers: 


Office appliances—(1927) $44,094,374: (1928) $48,169,205: increase 
of $4,374,831 

Office supplies (does not include printing and lithographic 
ink)—(1927) $7,336,181; (1928) $8,451,591: increase of $1,115,416 

Furniture of wood (does not include baby carriages. go-carts, 
children’s vehicles and refrigerators formerly embodied in this 
classification)—(1927) $3,470,503; (1928) $3,954.473: increase of 
$483,970 

Metal furniture (including safes and vaults)—(1927) $6,934, 
278; (1928) $4,355,583; increase of $1,122,382 

Following is a resume of exports the past three years of the 
major items in the office appliance classification In 1925 all 
forms of adding and calculating, listing, accounting. tabulating, 


billing and bookkeeping machines, ete., were fecorded under 
adding and calculating machines In that year the aggregate 
value of such exports was $8,225,901. 


Details on Adding Mechanisms 
Listing adding machines—(1926) $2,194,895: (1927) $3,130,490; 
(1928) $3,785,512. 


Non-listing adding machines—(1926) [not segregated]: (1927) 
$110,332 (1928) $120,868 

Calculating machines— (1926) $1,729,636; (1927) $1 767,482 
(1928) $2,334,82¢ 


Accounting and tabulating machines—(1926) $1,143,905: (1927) 


[not segregated]; (1928) [not segregated] 
Billing and bookkeeping machines—(1926) $3,356,761: (1927) 
$5,078,307 (1928) $6,235,748 


Card punching, sorting, tabulating machines (1926) [not 
Segregated); (1927) $1,115,535; (1928) $1,119,482 

Other machines, including used and rebuilt (1926) $275,078: 
(1927) $272,770; (1928) $281,924 

Annual totals of the seven classifications preceding—(1925) 
$8,225,901; (1926) $8,700,273; (1927) $11,474,916; (1928) $13,878,360 

Record on Typewriter Exports 
Four years’ exports in the typewriter group follow 
Standard new typewriters—(1925) $14,009,663: (1926) $13,734, 


171; (1927) $14,934,218; (1928) $14,626,751 
Portable new typewriters—(1925) $3,086,716; (1926) $3,581,545: 
(1927) $4,700,342: (1928) $4.986.581 
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“SIT UP” 


easily ! 
in 


EffEC 






This is No. 1 Stenographer’s Chair ball bearing 
(Swivel), genuine Spanish leather upholstering, 
OPTIONAL NEW SADDLE SEAT, Rubroid oi! 
less casters, standard olive green finish; height 
17” to 21%". No extra cost for mahogany, wal- 
nut or black finish. 


eo your 


own workers 


Are they comfortably seated and 
supported in the correct posture? 
Are they sitting up to their work 
or slouching into it? 

It costs no more to corectly seat 
your office or factory workers and 
it pays big dividends in increased 
efficiency. 


EF &C 
“Scientifically Correct Chair” 
—USE THIS COUPON — 


—_o- = a a = a a a = a a a ow 

OA 
FRITZ-CROSS COMPANY, Manufacturers, 
Guardian Bldg., Saint Paul, Minn. 


Please send me your booklet, “What Under- 
lies Efficiency,” also name of local dealer. 


meee ... . Menmets 6b tans eee hee 
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POLAR 


LINOLEUM 
DESK 
PADS— 









perfectly flat, 


secure ,»° firm 


Genuine battleship — lino- 
leum tops lie perfectly flat, 
firm, stay put. And prac- 
tically wear forever. 

The smooth surface is ideal 
for writing. The soft, 
pleasing color rests the 
eyes. 

Many offices have adopted 
these handsome, useful 
linoleum tops throughout 
their offices. They give 
new life to old desks and 
preserve the finish of new 
ones. 

Our stock sizes meet most 
demands, but any size can 
be had on special order. For 
complete information of 
desk tops and the 52 other 
items, ask for catalogue. 


POLAR MFG. CO. 


125 N. Fourth Street 
PHILADELPHIA, PENNA. 
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Typewriters, used and rebuilt—(1925) $924,080; (1926) $882,655; 
(1927) $1,221,195; (1928) $1,397,558 

Totals for the typewriter group—(1925) $18,020,459; 
(1926) $18,198,389; (1927) $20,855,755; $21,010,890. 


[The shrinkage in the typewriter classification mentioned 


machine 


(1928) 


in the second paragraph of this review is not reflected in 


the totals given above. A slight decrease in the exports 


of standard machines in 1928 is more than counterbalanced 


by the portable, used and rebuilt machines increase.—Ed. | 


Parts of typewriters—(1925) $1,631,630; (1926) $891,251; (1927) 
$1,010,699; (1928) $948,863 
Cash registers—(1925) $4,892,272: (1926) $5,138,852; (1927) $6 


795,783; (1928) $7,474,654 


Parts of cash registers—(1925) $447,527; (1926) $522,486; (1927) 
$622,125; (1928) $672,125 

Addressing and duplicating machines—(1925) $641,451; (1926) 
$430,736; (1927) $594,220; (1928) $569,213. 


(1926) $2 


(1925) 


(1928) 


Other appliances [not segregated]; 
219,231; $2,742,876; $3,914,495 
United States Exports of Typewriters by Countries 


office 


(1927) 


United Kingdom [Irish Free State included under “All 
Other” | (1925) $3,453,532; (1926) $2,980,159; (1927) $3,419,948 
(1928) $3,250,018 

France—(1925) $1,900,334; (1926) $1,835,551; (1927) 2,032,601; 
(1928) $1,971,617 

Argentina—(1925) $622,262: (1926) $794,549; (1927) $1,073,887; 


(1928) $1,020,702 


Canada—(1925) $588,701: (1926) $807,566; (1927) $851,893; (1928) 
$1,000,944 

Italy—(1925) $978,200; (1926) $833,353; (1927) $642,376; (1928) 
$845,308 

Germany—(1925) $697,582; (1926) $686,037; (1927) $1,051,109 
(1928) $841,010. 

British India—(1925) $517,355; (1926) $627,151; (1927) $815,915; 
(1928) $829,231 

Brazil—(1925) $731,290; (1926) $751,631; (1927) $692,425; (1928) 
$821,184 

Spain—(1925) $592,560; (1926) $687,880; (1927) $852,136; (1928) 
$786,052 

Czechoslovakia—(1925) $353,148; (1926) $456,648; (1927) $630 
521; (1928) $665,772. 

Australia—(1925) $682,469; (1926) $807,846; (1927) $752,638 
(1928) $665,588 

Mexico—(1925) $669,924; (1926) $729,957; (1927) $542,616; (1928) 
$654,872 

Belgium—(1925) $248,588; (1926) $331.746; (1927) $389,295 


(1928) $557,838 

Austria—(1925) $329,116; (1926) $249,137; (1927) $382,656; (1928) 
$516,947 

All Other Countries—(1925) $6,655,434; (1926) $5,569,170; (1927) 


$6,727,739; (1928) $6,593,807 


Total Exports of Typewriters—(1925) $18,020,495; (1926) $18 

198,381: (1927) $20,855,755: (1928) $21,010,890 
Leading Markets 

The leading markets for American office appliances are the 
United Kingdom, Germany, France, Canada, Argentina, Brazil, 
Australia, telzgium, Switzerland and Czechoslovakia; these 
countries take approximately sixty-five per cent of the total 
exports 

[Incidentally, the European countries mentioned are the 
homes of the office appliances which compete with the prod 
ucts of the United States.—Ed.] Europe is still the principal 
market region, taking over sixty-one per cent of our exports 
While most countries show substantial gains, a few decreases 
are noted. The principal decreases occurred in Spain, where 
German typewriter competition is being felt, and in Australia 
ind the Netherlands, where statistics would indicate that 
heavy stocks were apparently carried over from the preceding 
vear. The decreases are, however, vastly offset by the gen 
eral gain 

The following increases are of note Canada, $944,488; Ger 


France, $342,332; the United Kingdom, $327,478 


Dominance of Typewriter Exports 


many, $342,889; 


Typewriters have accounted for almost fifty per cent of our 
total exports of office appliances for the past seven years, and 
the increases are noteworthy for their consistency rather than 
any sudden spectacular rise Total exports for 1928 amounted 
to $21,010,890, compared to $20,855,755 for 1927, an increase of 
$155,135. Our 1928 exports, however, are an increase of thirty 
four per cent over exports for 1922. 

Exports of all classes of typewriters during the past fifteen 
years aggregated 228,000,000 in value Exports during this 
period were distributed as follows: Europe, sixty-one per cent; 
North America, including Canada, Mexico, Central America and 
the West Indies, twelve per cent; South America, twelve per 
cent; Asia, including Australia and Oceania, thirteen per cent; 
Africa, two per cent. 

The United Kingdom continues to be the leading market for 
American typewriters, taking machines valued at $3,250,018 
during 1928, although this amount is a reduction of $169,930 
from the 1927 total. France, the next ranking market, pur- 
chased typewriters valued at $1,971,617, a total slightly below 
the 1927 value of $2,032,601. 


Exports to individual countries underwent changes from 1927 


as follows: Germany and Spain fell from fourth to sixth, and 
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OUR idea of the right pencil for each pur- 

pose is a wow! It’s sound. Dealers who 
follow it will get repeat business more easily, 
more profitably. 

We've hammered away at the same notion 
for steel pens, for years. It’s the right idea. 
People who find the right pen for their hands 
once—will re-purchase it. 








Stationers have appreciated the importance 
of merchandising pens this way. They’ve 
adopted the idea. They’ve used effectively our 
cooperative sales helps. 

You're on the right track, Eberhard Faber! 
Good luck! 


ESTERBROOK PEN COMPANY 
Camden, N. J. 
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Esertnash HELPS 


promoting the sale of the right 


*2. 


3. 


*4. 
*s5. 


*6. 


pen for each purpose 


v 


Booklets: “Personality in Hand- 
writing.” 

Pen chart—classifying most popular 
styles of Esterbrook Pens. 


Free samples sent direct to banks, 
schools and other large consumers. 


Blotters featuring specific pens. 


Condensed catalog: “Buyer's Guide,” 
classified. 


‘Points to Better Writing”—4-page 
folder showing most popular pens 
and their uses. 


*Furnished free, in quantity, to stationers. 








_ Gstexttook PENS 
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Today you see 


National Cash Register Products 


doing new work in new places 

















i eawr vig the field for National Cash Register prod- 
ucts has extended to new places and new lines 
of work. It has reached the office, the factory, the 
installment house, the public utility and others with 
a machine which sets a new standard for accounting 


results. 


In hundreds of offices, the National Accounting 
Machine is handling sales analysis, cost analysis, post- 
ing, and general and special accounting work with 
a speed, accuracy and economy never before possible. 


Flexibility and distinctive features make this machine 
the choice of the large organization and the small. 
In batteries of twenty-five and in single installations 
it is setting its own record. Whatever your account- 
ing problems may be, it will pay you to investigate 
the possibilities of National Accounting Machines. 


Among the Users of 
National Account- 
ing Machines 


Swift & Company 
Airway Electric 
Appliance Co. 
Rudolph Wurlitzer Co. 
Western Electric Co. 
Sears, Roebuck & Co. 
Reynolds Tobacco Co. 
Peoples Outfitting Co. 
Fisk Rubber Company 
[Industrial Finance Corp. 
Montgomery Ward 
Union Carbide Co. 
John Wanamaker 
State Guaranty Corp. 
Francis H. Leggett Co. 


The National Accounting Machine 


Product of The National Cash Register Company 


Dayton, Ohio 


\H4 
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fifth to ninth places, respectively; Canada rose from sixth to 
fourth place Brazil from ninth to eighth place 
Portable Machines Gain in Favor 

American portable typewriters are increasing in popularity 


broad New portable machines, valued at $4,986,581 were ex- 
norted in 1928, as compared with $4,700,342 in 1927, an increase 
of $286,239 Total exports of new standard typewriters amount 
ed to $14,626,751, a decrease of $307,467 from the 1927 total of 
$14,934,218 This loss was offset, however, by exports of used 
and rebuilt achines. which aggregated $1,397,558, an increase 
of $176.363 over the 1927 total of $1,221,195 

Accounting adding ealculating and tabulating machines 

mprised pproximately twenty-eight per cent of our total 
exports of office appliances for 1928 Machines falling within 
this group are gradually supplanting the laborious manual 
ethods long considered satisfactory abroad, and exports have 
shown a decided increase each year Total exports of $13,878 
60 for 1928 indicate a gain of more than 300 per cent since 1923 


Germany, France the United Kingdom, Italy and Canada, 
in the order named, are the outstanding markets for these 
machines Although these countries take the major portion 
of the exports, each year sees a wider distribution with the 
opening up of new fields 
Exports of Adding, Calculating, Accounting and Tabulating 


Machines. 
Germanys 5) $285.14 (1926) $1,507,030; (1927) $2,118,286 
(1928) $2,4 ¥ 
France $1,134.17 (1926) $1,608,741; (1927) $1,234,927; 





(1928) $1,573 141 *» 
United Kingdom [Irish Free State included under ‘“‘All Other’ ] 
(1925) $553,594; (1926) $654,503; (1927) $1,126,893; (1928) $1,441 
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Italv——(1925) $378,550; (1926) $418,641; (1927) $512,744; (1928) 
$916,358 

Canad: (1925) $338,887: (1926) $385,096; (1927) $614,168; (1928) 
$915,675 

Belgiun (1925) $495,878; (1926) $423,181; (1927) $503,868; (1928) 
$663,166 

Switzerland—(1925) $185,864 (1926) $277,959; (1927) $486,051; 
(1928) $567,003 

Argentina—(1925) $244,119 (1926) $329,756: (1927) $430,089; 


(1928) $496,126 

Australia—(1925) $216,424 (1926) $333,013; (1927) $532,604; 
(1928) $384,591 

Sweden—(1925) $302,519, (1926) $398,217; (1927) $321.703; (1928) 
$359,416 ie 

Netherlands—(1925) $207,458; (1926) $201,499; (1927) $295,775 
(1928) $263,336. 

All Other Countries—(1925) $1,919,284; (1926) $2,162,637; (1927) 
$3,297,826; (1928) $13,878,360 

Total exports of adding, calculating, accounting and tabulat- 
ing machines—(1925) $8,225,901; (1926) $8,700,273; (1927) $11,474, 
934: (1928) $13,876,360 

Cash Registers Show Increase 

The export trade in cash registers for 1928, which reached a 
record total of $7,474,652, was not only a satisfactory increase 
over the trade for the previous year, which amounted to $6, 
793,783, but also represents a gain of over 100 per cent during 
the six-year period, 1923 to 1928 inclusive. Germany has shown 
the outstanding gain, exports to that country during 1928 
amounting to $1,839,977, compared to $1,607 for 1923. Other 
principal markets are the United Kingdom, Argentina, Brazil 
and Australia The fact that the 1928 exports of cash registers 
went to some eighty countries, is sufficient indication that their 
distribution is world wide Although Europe is the chief re- 
gional market for our cash registers, South America, Central 
America, including the West Indies, Mexico and Canada, are 
nearby markets of increasing importance 

Exports of other office appliances, such as dictating machines 
mailing and letter opening machines, numbering and stapling 
machines, check protectors and check writers, which amounted 
to $3,914,495, show a substantial increase over the 1927 total 
of $2,742,876 Although Canada, the United Kingdom, Germany 
and France absorbed approximately seventy-five per cent of 
the total exports, many countries, in which office appliances of 
these types were considered non-essential formerly, are proving 
increasingly receptive markets 

United States Exports of Cash Registers. 

Germany—(1925) $923,646; (1926) $819,089; (1927) $1,659,787; 
(1928) $1,839,997. 

United Kingdom [Irish Free States included in ‘All Other’’] 
—(1925) $931,066: (1926) $1,075,180: (1927) $1,368,299: (1928) 
$1,277,870 

Argentina—(1925) $4 
(1928) $496,623 

Brazil—(1925) $264,937: (1926) $461,590; (1927) $313,425; (1928) 
$481,957 


23,147 (1926) $287,719; (1927) $386,353; 






Australia—(1925) $341,597 (1926) $464,277; (1927) $409,156; 
(1928) $413,605 

Japan—(1925) $179,202; (1926) $121,992; (1927) $250,683; (1928) 
$209,799 

Colom bia—(1925) $65.041: (1926) $62,706; (1927) $103,129: (1928) 
$188.714 

France 1925) $146,454; (1926) $138,386; (1927) $124,014; (1928) 
$187,371 

Austria—(1925) $51,663: (1926) $49.663: (1927) $90,999: (1928) 
$146.2391 

Union of South Africa—(1925) $50,334; (1926) $69,560; (1927) 
$130,677; (1928) $127,288 








The New 
CENTURY 
PROTECTOGRAPH 


has won 
preference everywhere 























USERS SAY: 


“We used our Century Protectograph every day for the past 
year and have not spoiled a single check. Before this machine 
was purchased by us, we had five or six different makes in as 
many years and none of them gave us the satisfaction that we 
are now obtaining.” ENGLISH WOOLEN MILLS, Mil- 
waukee, Wis. 


“We have now been using the Century Protectograph for 
almost a year, we have not experienced any trouble with it 
whatsoever and find it to be much more satisfactory than any 
check-protecting machine we have used up to the present time.” 
AMERICAN SEED COMPANY, Detroit, Michigan. 


“Your Century Protectograph, in our opinion, is the best 
check protector on the market and we are glad to recommend 
it to any one in need of real check protection.” M 
BRANTLEY & COMPANY, Greensboro, Cc. 


“This new machine of yours is certainly the most complete 
and easiest operated check-writing machine we have ever 
seen.”” CORINTH BANK & TRUST COMPANY, Corinth, 
Mississippi. 


Todd Expansion Creates Opportunity for 
Salesmen 


National advertising identifies the Todd name with the pro- 
tection of bank accounts—business and personal. New models 
are being made for a constantly widening market. This era 
of expansion means opportunities for men who can qualify to 
represent a progressive organization. If you are interested, 
write to us at once. The Todd Company, Protectograph Divi- 
sion. (Est. 1899), 1129 University Ave., Rochester, N. Y. 
Sole makers of the Protectograph, the new Super-Safety Checks 
and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of 
all check frauds by preventing raised amounts. 


Todd Greenbac Checks with their patented self- 
canceling features, prevent change of payee’s name, 
date and number and “counterfeiting.” 


Standard Forgery Bonds cover the remaining check- 
fraud possibilities; namely, forgery of signature and 
forgery of endorsement 
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Any 
Climate 


ACCO CLAMPS 
GUARANTEED 
RUSTPROOF! 





3% to a special process, ACCO 
CLAMPS are and have proven 
themselves absolutely rustproof, 
even under the most severe, most 
unusual conditions —and in every 
climate. 


Constructed scientifically correct— 
with the pressure increasing as the 
jaws open—a feature embodied in no 
other clamp. 


Turned-in jaw edges assure greatest 
holding capacity. Open easily but 
grip hard. Made with hook in han- 
dle for hanging. Handsomely fin- 
ished, rustproof. 


Because of wide opening, positive 
gripping jaws, but three sizes are 
necessary to meet all requirements, 
114”, 214” and 314” wide. 


Send for price list 


AMERICAN CLIP COMPANY 
Beebe Ave. and William St. Long Island City 


EUROPE: CANADA: ARGENTINA: 
Acco Co., Ltd. Acco Canadian Fred Berg. & Co. 
18 Whitefriars St. Co., Ltd. 448 Sarmiento 
London, E.C. 4 454 King St. W. Buenos Aires 
Toronto 
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Canada—(1925) $65,590; (1926) $54,873; (1927) $82,366; (1928) 
$117,963. 

All Other Countries—(1925) $1,449,636; (1926) $1.521,717; (1927) 
$1,874,895; (1928) $1,897,094. 

Total exports of cash registers—(1925) $4,892,272: (1926) 
$5,138,752; (1927) $6,793,783; (1928) $7,474,652 

Present conditions indicate that our foreign trade in 
office appliances will continue to reach new high levels 
Trade with Germany, our chief foreign competitor in this 
field, has shown a substantial increase each year. Turkey 
has adopted the Latin alphabet (with certain modifica 
tions), thereby opening up new potentialities for the sale of 
American typewriters. 

Many factors are combining to increase the market po 
tentialities in Latin America, and to benefit American man- 
ufacturers of office appliances and business machines. 
American machines are strongly entrenched in the world 
markets, and their reputation as to efficiency and quality 
is well established. 

an 
Victor H. Davidson Steps Up 

Victor H. Davidson, formerly assistant sales manager 
for the L. C. Smith & Corona Typewriters Inc., has been 
appointed superintendent of branches. He supervises all 
the domestic branches. This includes operations and per 


sonnel. 





VICTOR H. DAVIDSON 


Mr. Davidson started with the organization nineteen years 
ago as collector for the Chicago branch. Later he was a 
salesman, and then became assistant manager at Chicago. 
In 1924 he was appointed manager at Milwaukee, Wis. 
December 1, 1926, has was transferred to Boston as branch 
manager. January, 1928, Mr. Davidson was called to the 
home office at Syracuse, N. Y., as assistant sales manager. 
His work there was regarded as highly successful. The 
appointment as superintendent of branches is a well merited 
promotion, and recognition of his ability as a sales 
executive. 

Mr. Davidson has earned the friendship of the organi- 
zation at the general offices and in the field. 

— 


Warnock Transferred to Youngstown by “G-F” 

H. J. Warnock has been transferred to the home offices 
of The General Fireproofing Company at Youngstown, 
Ohio. For several years he had been district manager of 
the northwestern territory for the company. He has been 
succeeded in the northwest by R. J. Clay. 
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T. TRADE & - MARK 
1€ 
-c ; 
es The A-S-E complete line of cabinets 
meets every customer demand +++ Our 
dealer franchise is a profit guaranty +++ 
Select territories for established dealers. 
, COMPANY 
n 200 Griffith Avenue 
Aurora «+ Illinois 
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af your “S&S& 
linger tips? 


Let’s be frank. Do I or do 
[ not keep my personal 
finances in perfect order? 
Do I know—what stocks 
and bonds | have—their 
cost—when dividends are 
due—what notes, mort- 
gages and other securities 
| have—when they mature 
—what insurance I have— 
when the premiums are 
due—whether I am getting 
ahead financially? 

Why try to keep all this informa- 
tion in your head or in some make- 





shift way? You might make costly 
mistakes—and besides it is a nuis- 
ance. Why fuss and fume with 
your income tax return? Why pay 


somebody to help you with it? 

The answer is that until now 
there has been no simple, quick way 
to record all private finances. Now, 





GENUINE aiter ten years of test and investi- 
COWHIDE gation, there has been created a 
$6.75 complete, approved method. It is 
FABRI- called $SMY FINANC] S$ revised. 
KOID, No matter what other system you 
$4.75 are now keeping, it will pay you to 


Com plete look into this one. It is NEW, IN- 
: GENIOUS and SIMPLE. The most 
Sheet sizes perfect system of its kind ever of- 
8/2 X 97 fered the public. 





Another reprint from our national advertising time when needed. Figures required for com- 
campaign in leading magazines. Type matter piling Income Tax Returns are recorded from 
condensed for lack of space. The demand for day to day. So, do not forget that there is all- 





$My Finances$ grows daily, by leaps year-round business on $My Fi- 
and bounds. “2 nances$ revised. Get your share of it! 
Prtiosell Attractive new window cards on 

Men and women must keep per- request. 


. eS 
sonal records al] the year, to keep MyFinane Pe 
them properly. Complete financial REVISED > TRUSSELL MFG. CO. 


records should be available at any 23 to 29 Cottage St., Poughkeepsie, N. Y. 
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ta This story will be told to readers of 

a “THE SATURDAY EVENING POST”’ 

e 

- twelve times in 1929-——and “big business” will read it ten 
‘a times in 

»- “THE MAGAZINE OF BUSINESS” 

“a This advertising will bring new business to Stationers—an 
- opportunity to build up repeat sales. Be ready to take advan- 
h tage of the prospects which it will develop. 

L\ ‘ : c 

Scripto Pencils and allied products have been used for years 
" as standard equipment by the leading business houses of 
) America and foreign countries. Over five million in use 

V and the demand is steadily growing. They have stood the 
: test of time and service. 

Efficient ~ Economical ~ Convenient 

u - i . 

0 PENCIL The ideal pencil for office, factory, home, school—wherever 


pencils are used. Write for descriptive price list. 
nO.130 Gretna 8 
[ONG [Ee 


ad 


: ScriptTO MANUFACTURING CO., ATLANTA, GA., U. S. A. 
ae DEPT. O-4 

Canadian Representatives 
Whitelaw, Dickinson & Co., Ltd., Toronto, Ont. 
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Another Important Installation 


Columbia wins again! For its new- 
ly established Philadelphia office, 
The Woolworth Company chooses 
Columbia steel equipment. The 
above illustration gives a panoramic 
view of this important installation. 


Three batteries containing 27 five- 
drawer, 26 four-drawer and 3 two- 
drawer files; and two counter desks 
containing 28 two-drawer files, with 


linoleum tops, may be seen. In addi- 
tion there are 17 four-drawer files in 
separate offices, so making a total of 
101 units! 


This Woolworth installation is typi- 
cal of the way in which Columbia is 
serving nationally-known users of 
steel filing equipment. Detailed in- 
formation will be furnished upon 
request. 


Columbia Steel Equipment Company 


Office and Showroom 
1735 Chestnut Street 


P. O. Box 2244 
Philadelphia, Pa. 


COLUMBIA 





A QUALITY LINE OF STEEL OFFICE EQUIPMENT 
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KOR SSeS 
iy SALMAGUNDI % 
Fifteen Years Ago 


Retrospective Views of Some Features and 
Important News Items Appearing in the 
April Issue of Office Appliances in 1914 


The frontispiece showed the late Willis Virgil Dick, then 
president and treasurer of The Safe-Cabinet Company. 

“In the Wake of the Typewriter” told of the importance 
of the writing machines as the pioneer for other office 
appliances and equipment. The immediate supplies, such 
as ribbons and carbons, engage millions of capital. Many 
other accessories to office operation follow the trail blazed 
by the typewriter. 

The Dalton Adding Machine Company, which had its 
inception and early growth at Poplar Bluff, Mo., had ar- 
ranged to move its factory and general offices to Cin- 
cinnati, Ohio. 

\ complete report of the Boston Business Show was 
published. The “Hub” was attuned to office officiency 
April 2-8 inclusive. 

W. D. M. Simmons, prominent in the commercial edu- 
cational field, had joined the Underwood Typewriter Com 
pany’s educational department. He’s still on the job, which 
has been expanded to take in the direction of the adver- 
tising department. 

The Duggan-Rider Company, Erie, Penna., was com 
mended for making an office equipment and supply exhibit 
at a flower show held in that city in March. 

A business efficiency exposition had been held March 
23-28 inclusive in the First Regiment armory at Philadel- 
phia. Many of the leading manufacturers had exhibits. 

The Underwood Standard adding machine was described 
for the first time. 

Stevens, Maloney & Company had taken the basement 
of the building at 21 South LaSalle street, Chicago. The 
company’s store was on the first floor. Reserve stocks had 
been stored in the building adjoining. That structure was 
to be wrecked, so all S-M activities were brought together 
“under one roof.” 

The Pittsburgh Visible Typewriter Company, Kittanning, 
Penna., had been sold at a receivership sale. 

Charles C. Casey, who had been with the advertising 
department of the Burroughs Adding Machine Company, 
had established The Work-Organizer Company at Detroit. 

The Barrett Adding Machine Company had announced a 
new model 

Harry C. Slemin had been appointed advertising man- 
ager for the Yawman and Erbe Manufacturing Company. 
He went to that position from similar work with the 
Stromberg-Carlson Telephone Manufacturing Company. 
He succeeded Roland Cole in the “Y and E” organization. 

The McMillan Book Company was planning the addi- 
tion of another story to its manufacturing plant at 
Syracuse, N. Y. 

a 


Alaska Backbone 

Hiram Blauvelt, who is not unknown to our readers, 
contributed “Alaskan Merchandising Slants” to Printers’ 
Ink.. He was on a big game hunt in our northernmost 
possession, and recorded some random thoughts while 
under the influence of the untamed outdoors. Some ob- 
servations on price stability are reprinted here. The mer- 
chant concerned wasn’t competing with a local dealer, but 
with San Francisco, some 2,000 miles away. His attitude 


THE DEALER WHO 
DOES HIS OWN 
REBUILDING— 
OR ADJUSTING— 


SEMI-REBUILT 
UNDERWOODS 4, 


will enable you to cut 
shop costs and will give 
you a machine 90% ad- 
justed, leaving only 
10% for you to adjust, 
with guaranteed new 
parts at a very low cost. 
You will have an Un- 
derwood of unequalled 
appearance both 

in enamel and <4 
nickel. It will en- 


able you to sell 
these machines at a 
higher retail price. 


EXCHANGES 


We will exchange our Semi-Rebuilts for 
your rough Underwoods, under just the 
same plan as we do on our regular rebuild- 
ing exchange. This enables you to move 
and to exchange odd type models of Un- 
derwoods and keep your stock moving. 
Send today for our price list of 9 kinds of 
service explaining all these features. 


OTHER SERVICES 


100% Rebuilt Underwoods 
100% Rebuilding 
Instalment Financing 
Rental Underwoods 
Rough Underwoods 
Underwood Parts 


SHIPMAN - WARD 
MFG. CO. 


Est. 1892 
1774 Shipman Building 4401 Ravenswood Ave. 
CHICAGO, ILL. 
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THE ADCO 
VISIBLE RECORD | 
BINDERS 


+. 
f 








With the Double Opening Feature 
and Improved Locking Catch 


SEVEN YEARS 
have passed since we began the introduc- 
tion of the visible record system in con- 
nection with the (PCO Visible Multi- 
Prong Binder. 


YOUR DEALER 


was blind to his own best interests by 
making little effort in the introduction of 
this new idea. We realized in our contact 
with him the greatest difficulty of present- 
ing a new idea, in which we had the con- 
fidence of eventual success, but about 
which—because it was new—he was not 
so confident. 
TODAY 

the visible method of record keeping has 
justified our confidence of its general ac- 
ceptance. Competitive manufacturers have 
followed us in the production of devices 
to meet this demand. 


YOUR OPPORTUNITY 


in the adoption of this method of visual- 
izing your records is to ask your dealer to 
demonstrate the (DCO Visible Record 
Binder—the original device that makes 
you a satisfied user of this system. 


Tue ADCO 


Visible Record Binder is the strongest and best! 
Not necessary to open prongs to half open posi- 
tion when few entries are required—lays flat! 
Equipped with double opening feature for flat 
writing surfaces when many postings are made! 
Our latest model equipped with a wonderful new 
catch presents increased security and ease of 
operation. 


Your dealers can supply you 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


626 SOUTH CLARK STREET, CHICAGO, ILL. 
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merits study and application to individual localities. Being 
in business for profit, he didn’t cut prices because San 


Francisco sells for less. More than that, he refused to 


sell at all. And with good reason, expressed logically and 
convincingly. 

It seems to me one thing that is needed throughout America 
selling today is the courage of our price Customers come in 
and ask impossible things, so that ery often manufacturers 
and retailers get cold feet on their prices, which, when all the 
surrounding local conditions are considered, are usually abso 
lutely fair and just 

The episode of ar Alaskan ret er certainly sets a cogent 
example for us all He keeps a store in Seward, Alaska Dur 
ng the summer a tourist lady from San Francisco. who had 

up on the boat, was “shopping in his establishment 
She wanted to know he price of bananas He replied Sixty 
ts a dozen.”’ 

The lady remonstrated, saying that down at San Francis« 
bananas were only thirty cents a dozen, and she thought it 
was an outrage, entirely forgetting that the 2,000 mile sea 
ourney, with its consequent freight and spoilage, might pos 
sibly have something to do with the difference in cost She 
rowsed around the shop pricing things nd finally came back 
nd wanted to buy a dozen of bananas rhe storekeeper calmly 
replied “No, m'm, I wouldn't heat vou or any other custome! 
that comes into my store for the world Buy your bananas in 
San Francisco It wouldn't be fair for me to sell you the wa 

feel about my prices.’ 

And he wouldn't sell her anything his store The stor 
go. around town and he gained a great deal of public confidence 

ong his steady trade because of it On the other hand, if 

had broken his price e would hav d no end of troublk 


n the opposite direction 

After all, aren't there usually some ther important factors 
about that “better price’’ which the other fellow usually tells 
us he has, which really makes our price right in line? 

it is seldom good policy to ‘‘take business” at a price We 
may materially strengthen our hand with our steady and reg 
ular customers by turning down such price cut offers to buy 
hard and cold. Just at present American business would be 
a whole lot better if more of us had the same courage of our 
price as this Alaskan merchant 

This incident deals with perishables, and a dealer might 
find justification in shading prices if his stock of bananas 
was ripening too fast, making a profit sacrifice preferable 
to loss by spoilage. Dealers who carry nothing more “per- 
ishable” than calendars and calendar pads have far more 
reason to hold merchandise prices at that level which 
brings proht. 

> 

Standards Bureau Produces Slow Burning Paper 

The United States Bureau of Standards has experimented 
with processes to increase the resistance of paper to fire 
A degree of fireproofing can be secured by spraying sheets 
of paper, prior to printing, with solutions of ammonium 
chloride, ammonium phosphate, ammonium sulphate, ot 
sodium borate, whichever is best adapted for the particular 
paper product. Paper so treated should not be considered 
as incombustible or greatly fire-retardant, since it will char 
and burn at the high temperature incident with fires in 
buildings, although it will not ignite or support combustion 
as readily as the untreated paper. The most fire resistive 
papers are usually made from asbestos fibers with a small 
admixture of ordinary paper and a binding composition 
such as glue and borax. They are rendered suitable for 
writing upon by calendering. Special inks are prepared 
for use with such papers, both paper and ink standing 
up well under protracted exposure at temperatures that 
would completely consume the ordinary combustible papers 

—— 
Winners of Harvard Advertising Awards 

Winners of the Harvard Advertising Awards for 1928 

were announced March 8 at a dinner in the faculty club 





of the Harvard Graduate School of Business Administra- 
tion. The awards are: 

Gold Medal for Distinguished Contemporary Services to 
Advertising— René Clarke, art director of Calkins & Helden, 


New York advertising agency, because of his efforts both 
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Preston-Noelting, Ltd., Stratford, Ont., Canada, 
Canadian Representatives for Globe-Wernicke 







«) PROFIT PEAKS with this 
Folding Storage Transfer Case 


HEAVY METAL REENFORCED 
CORNERS ON DUST TIGHT LIDS 



















ENDS OF 
THREE THICKNESSES 
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BOLD SNAP — 
READABLE LOCK... 
PRINTED SIMPLE. 
GUMMED SECURE 
LABELS 



















































BLANK LABELS EXTRA HEIGHT 
ATTACHED TO ACCOMMODATE 
ROD TONGUES 






























STRONG. HANDY SOLID. HEAVY ON GUIDES 
BOX PULL FIBREBOARD 











































Letter, Cap and Bill Size Fiberboard Folding Storage Cases are made 24 inches deep.; 








“A wonderful case”... “Best of its kind on the market” .. . 
“Let us have prices as soon as possible” . . . such commendation 
greeted the first showing of the Globe-Wernicke Folding Stor- 
age Case. {[Dealers have been quick to appreciate the new, 
vital selling features which Globe-Wernicke has built into this 
type of folding storage case. {] The Globe-Wernicke Folding 
Storage Case is made of solid heavy fibreboard. No mussy 
adhesive tapes to bind this case together. They come to 
you flat — neatly packed in their metal re-enforced lids 
— set up in a few seconds, ready for use or display. No 
strings, tabs, slots, metal protrusions or tapes. [Over 
a dozen fast selling sizes for every use. Wherever 
economical storage is necessary these new cases will 
win increasing friends and profits for you. [You 
will see the profit possibilities in this new Storage 
Transfer case — the instant you examine your 
free sample. Just clip and mail the coupon today 
—and your sample will reach you promptly, 
without charge. 


Globe Wernicke 


CINCINNATI 
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Deposit 
Cases 
















Card Index Fibreboard Storage Cases, for 
3x5, 4x6, and 5x8 size cards are made in 
two depths, 15 inches and 24 inches deep. 
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inance your advertising 


with Multigraph savings... . 
Here’s how the Bottlers’ Supply Company does it 


“Practically every bit of our printing—yes, 99°C THE AMERICAN MULTIGRAPH SALES CO. 
of it—is done in our office at a tremendous _ 1836 East th Street Cleveland, Ohio 
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saving. If it were not for economies Multigraph 
effects in our business, we could not possibly 















MAIL THE COUPON FOR 
ri FULL INFORMATION 
carry out our present advertising program ... Let us tell you how the 
“Our business for the first six months of this  Mutltigraph can serve your 
business as it serves the 
Bottlers’ Supply Company. 
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year has shown a tremendous increase . . . trace- 






able directly to one source . . . direct mail adver- 
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Appearance, — 
Durability, Advertising __,. 
Create Salability | 
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YON Steel Cabinets will sell on fine appearance and then lead to other 
4 sales because of their durability. This gives a Lyon franchise a high 
value ... The line is complete—fifteen sizes, twenty-two styles and six 
finishes. The Lyon Li-flat cabinet featured here, is one of the fast selling 
numbers. Lyon Dealers are selling Li-flat to Architects, Engineers, Build- 
ers, Advertising Agencies and others for drawings, blue prints, art work 
and many other items best stored flat... The features of Lyon Steel Cab- 
inets are advertised nationally in the Saturday Evening Post, Literary 
Digest and other publications ... Dealer helps, including newspaper mats, 
envelope enclosures and direct mailing pieces are available to Lyon Cab- 
inet Dealers ...Write for details on this profit-making line that fills every 
storage need of every office. 


Lyon METAL Propuwcts, INCORPORATED 
AURORA, ILLINOIS 


Successor to Durand Steel Locker Co., Chicago Heights, Il. . Lyon Metallic Manufacturing Co., Aurora, Tl. 


SHELVING CABINETS j/vor STEELART FOLDING 
LOCKERS, COUNTERS Stes TABLES AND CHAIRS 
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CABINET 8&8 
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Spring Moving 2a Business 


New offices, larger quarters, expanding business 
—spring time calls for new equipment. Many 
desks are needed. 


Indiana dealers will benefit from this annual 
migration. They are fully prepared and fully 
qualified, to render valuable service. Because 
backed by the Indiana Desk line. 


Perhaps there is an agency available in your ter- 
ritory. It you would like to know more about 
these 200d desks, drop us a note today. 


< 


INDIANA DESK COMPANY 


JASPER, INDIANA 


JASPER is located here 
on the Southern Railroad. 


April, 


1929 
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“S.-W” Deals at Philadelphia and Chicago 

The Shaw-Walker Company, Muskegon, Mich., has ar 
ranged for better display and sales facilities for its branches 
at Philadelphia and Chicago. 
The company has purchased the four-story building it 
now occupies at 1010 Chestnut street, Philadelphia. Chest- 
nut street has a national reputation for the character of its 
exclusive specialty stores. In common with two or three 
leaders in the filing equipment field, The Shaw-Walker 
Company has determined to identify itself prominently with 
Philadelphia’s finest business thoroughfare. It plans to 
alter the property considerably. The present ground floor 
store is retained, and a basement show room is being 
arranged. The upper floors will be leased. The new ar- 
rangement doubles the floor space, and enhances greatly 
the exhibit of “S-W” and allied lines. In recent years 
merchandise assortments have been expanded widely at 
Philadelphia. Visitors to Philadelphia who have seen the 
city after a lapse of a year or two, are astounded at the 
change in the skyline, since the erection of many fine 
skyscraper office buildings. Evidently a desire to profit 
by the familiar “Built Like a Skyscraper” theme of Shaw- 
Walker products 

The company’s branch at Philadelphia is still young, con- 
sidering its present field of operation and prestige in the 
Pennsylvania metropolis It was organized nine years 
ago under the management of C. W. Norton, one of the 
“S-W” sales veterans, who is still in charge 

[he Chicago branch of The Shaw-Walker Company will 
move this month to the second floor at 210 North Michigan 
avenue, at Lake street In recent years the branch has 
occupied space on the fourth floor of the Straus building, 
Michigan and Jackson. A seventeen-year yease has been 
taken on the new space, which is continuous from Michigan 
avenue to Garland court. The building is close to the 
famous Boulevard bridge and the new Wacker Drive—in 
line with the development and growth of the northern 
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section of the downtown business district. It is close to} 


he municipal library, the Newberry library and the high | 


grade shopping district, a block away from the Illinois 
Central suburban station, and with elevated and street car 
transportation a block away. Motorbus transportation t 
ill sections of the city is available on Michigan avenue 

] 


lhe space leased for the Chicago branch has never been 


ccupied It has natural illumination from three sides, 
excellent elevator service, and the advantage of high class 
neighbors as tenants of nearby buildings. In addition to} 


branch, under the management of 


using the Chicago 
C. C. Smith, the new offices will be the home of the 
Chicago contract department, J. D. McKinney, manager, 
ind the western general branch department, J. L. Rowley, 
anagel 
a 
“Comptometer” School Equipment Standardization 
\ plan of progressive standardization of school arrange- 
ment is being worked out by the Felt & Tarrant Manufac 
turing Company for its “Comptometer” schools in various 
parts of the country. As rapidly as it becomes ne cessary 


; 


tO Increase or to replace the desks in use in the schools 
the company is installing the “C ynptometer” desk, which 
was designed and suited to “Comptometer” operators in 
othces and in schools. This plan does not contemplate 
scrapping usable equipment, but paves the way for the 
ultimate use of “Comptometer” desks exclusively. 

Che same plan of standardization is to be followed with 
regard to the school seating The company provides steel 
hot * | ' 
chairs, which will be put into service gradually, as required. 

te = 

Of all the lazy guys—here’s one who puts popcorn in his 
Pancakes so they'll turn over by themselves —Quality (Clarke 
(Clarke & Courts) 
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FOR THE 
INSIDE MAN 


NO.2 





One Good Reason— 
Wabash “Steel Tabs” 
are Worth More! 


Wasasn Supreme Quality Filing 
Supplies have established a reputation for 
such fine quality and dependability that it 
isn’t surprising that sometimes certain items 
cost a little more than competitive items that 
are not quite so good. 


Take Steel Tab Guides for instance. 
In addition to the strong Steel Tab, Wabash 
Guides have a sturdy Steel Rod Projection 
that greatly prolongs the life of each Guide. 


When any ordinary eyeleted rod pre- 
jection is broken away the usefulness of the 
Guide is practically at an end. It costs more 
to put Steel Rod Projections on Wabash 
Guides...considerably more. But the life of 
the Guide is extended several times over. The 
cost of Wabash Steel Tab Guides should be 
figured on the years of service they render. 
By prolonging the life of the Guide this Steel 
Rod Projection greatly increases the genuine 
value you offer to your customer. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 











The W abash Cabinet Co. 
W abash, Indiana Date ', =e 


Please place my name on your list to receive new Sales Ideas, 
and tell me about your plans te help increase Supplies sales. 





Name 
Address_ 


Firm. Po 
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Undisputed Sales ce 


LEADERSHIP | 


Are you sharing these profits? ee 


ITH the largest portion of pen business in America, 

Sheaffer leads the entire field. And all this busi- Citas 
ness has been done through the comparatively small css) uA 
body of Sheaffer dealers, which means that the ea!) 
individual Sheaffer dealer receives pen profits far oe te 
exceeding, others. abe 
‘Why is that?” you ask? Because Sheaffer is first with Scene are 
the latest, the pioneer of profit-winnin%, innovations, ee) Be 
and because Sheaffer has the dealer viewpoint—oper- (2gan 
ates no retail stores, sells no jobbin, premium or mail Deh) Epes 
order houses, %ives the profit on every sale to the ( ede / BAY 
dealer, carries dealer profit on every single article b o— 
manufactured. RENE (G 
This explains Sheaffer dealer profit and Sheaffer lead- BSL (AY 
ership. Why handle a line offering, less than Sheaffer's (( : 
offers? Write, now, for the Protected Exclusive 
Sheaffer Dealer Proposition! 


. Make two sales Zrow where one ~rew before. 
* Ask for “Merchandising Down to Date.” 


: HEAFFER’ 


Ss PENS-PENCILS-DESK SETS-SKRIP 
\, W. A. SHEAFFER PENCOMPANY . FORT MADISON, IOWA, U.S. A 


New York : ‘ Chicago . San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd. Fleet Street — Toronto, Ont. 
Wellington, N.Z Sydney, Av-:tralia London — 19 Repent Street 








1929 
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Utility Clothed in Beauty— 
a standing invitation to write 


In office and home, Sheaffer Lifetime® desk fountain pen and pencil 
sets are outward evidence of inward efficiency and taste. Their 
universal receptacles always return to the correct writing anple, 
and keep ink from the fingers. The pens fit your hand. At first 
touch to paper they write flowinjly, without effort, yet positively 
enough to give three carbon copies of personal letters. And under- 
stand, please, that with these sets we do not merely sell you fine 
pens — we sell you a lifetime writing service. See and try them. 
You will not choose to be without. 
Sheaffer Lifetime® pens are juaranteed unconditionally for your lifetime. 


At better dealers everywhere 


SHEAFFER’ 
PENS-PENCILS-DESK SETS-SKRIP 


W. A. SHEAFFER PEN COMPANY + FORT MADISON, IOWA, U.S.A. 
New York Chicago + + + San Francisco 
W.A. Sheaffer Pen Co. of Canada, Ltd. - Fleet Street—Toronto, Ont. 
~~ Wellington, N.Z. - Sydney, Australia - London—199 Repent St. 
My Kn OReg. U.S. Pat. Off. 


7 be | 
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~ = ag/as * 
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@W.A.S.P.Co., 1929 


Sheaffer Lifetime® Desk 


ountain Pen and 


In Jet Glass, 
Crystal-clear 
Glass, Green 
Brazilian 
Onyx or 
Genuine 


Pencil Set, Brazilian 
Onyx Base, $35 
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VICTOR DESK TRAYS 


Wide High Deep 
No. 30 Letter Size 95%” 12” 2%” 
No. 31 Cap Size 954” 14” 214" 


Designed for utility, they also add to the 
appearance of any office All sides of tray 
are double thickness with rounded folded 
edge This insures maximum rigidity. The 
round built-up corner posts are sturdy and 
the rubber feet protect the desk. Trays may 
be stacked to any desired height by use of 
sectional bronze posts 


E 


Silence May Be Golden.... * 
But It’s No Good Around uz 
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Steelcase products move fast—they 
banish the blight of silence from any 
cash register. In other words, they 


sell, and sell and sell! 


Ask any Steelcase dealer—ask a dozen 
of them and they will tell you that the 
Steelcase line of steel desks, 





RUBBER ar) 


files, safes, trays, waste baskets, 
etc., builds business and builds 
good will. And that’s what you 





= 
> S 
want. 
LOWER 
PLATE J 








VICTOR WASTE BASKETS 


Square 

High at Top 

No. 20 Office Size 15%” 13” 
No. 21 Hotel Size 14%,” 11” 
Made of steel with closed bottom and sides 


—a real protection against fire hazard from 
matches and cigarette stubs. Practically in- 
destructible—no open joints or perforations 
through which dirt can work out onto floor 
Rubber cushion corners protect furniture 
Legs are rigid and feet are rounded domes of 
silence 


METAL OFFICE FURNITURE CO. 
Michigan 


Grand Rapids 














It is not necessary to urge you to write 
to us for all of the facts about the 
Steelcase line. A hint is enough for 


any dealer who enjoys the music of a 


We are ready to do 


cash register. 
our part. 


STEELCASE 
DESKS 


Permanently 
beautiful in 
appearance 
and perma- 
nently perfect 
in operating 
qualities 
Many of the 
country’s larg- 
est offices use 
Steelcase 
Desks. You 
ought to know 
more about 
these  out- 
standing 
desks. Ask us. 









”y 





OFFICE 


Hospital Care Through Association Plan 
The Civic Hospital Association of Chicago, 55 East 
Washington street, Chicago, IIL, is operating a plan through 
annual memberships which provides in advance for hos 
pitalization through the calendar year. This undertaking 
is based on the plan of El Centro Austriano, Havana, Cuba, 
which in fifty years of existence has enrolled about one 


tenth of the population of Havana in forehanded hos 


pitalization 

Under the Chicago plan yearly memberships of $18.00 
paid in advance, provide private room service, including 
bed in private room, board, services of floor nurse, ordi- 
nary medicine, use of operating room, use of delivery room, 
and routine laboratory examination. The fee of physician, 
surgeon, private or special nurse is not included in the 
privilege of membership. A yearly membership of $14.00, 
paid in advance, includes all services and privileges of the 
$18.00 membership, except that the patient is given a bed 
in a semi-private room. The membership provides for 
fourteen days of such care; either continuously or at inter 
vals as needed. Should hospitalization continue beyond the 
fourteen days’ period, the patient will pay the minimum 
rate for the hospital room occupied. A group of Chicago 
hospitals co-operates in this plan, permitting the patient 
to select an institution of his own religion, or other 
preference 

Several employers have taken memberships for thei 
entire office personnel, not as a philanthropy, but as an 
investment, It was felt that prompt care at the beginning 
of any illness would reduce absenteeism from the office 
recause of sickness. 

The Chicago plan requires that admission to the hospital 
shall be upon the advice of a licensed doctor of medicine 
or surgeon. Should an epidemic make it impossible to care 
for members of the Civic Hospital Association of Chicago, 
paid up dues will be refunded. 


- ee — 


Sheehans Enjoy Sea Voyage 

Mr. and Mrs. E. J. Sheehan are expected to return to 
Chicago the middle of April from a voyage which included 
a visit to Cuba and Hawaii, as well as stops at important 
cities on the Pacific coast. Traversing the Panama Canal 
was a feature of the trip. During the course of the jour- 
ney Mr. Sheehan called on several dealers in the interests 
of the Ames Supply Company. 

\. R. Ames took charge of the shop and offices of the 
Ames Supply Company at Chicago while Mr. Sheehan was 
enjoying himself at sea and in semi-tropic countries. 


- > —_ 


Remington Rand Leases Warehouse at Chicago 


‘he Remington Rand Business Service Inc., has leased 


the five-story building at 1288-32 West Kinzie street, Chi- 
ago. The building contains 54,000 square feet It is 
served by a C. & N. W. switch track at grade 

The D. & P. Publishing Company, a subsidiary of Rem- 
ngton Rand, has leased to the Western Electric Company 
the three-story factory building at the southwest corner 
Homan avenue and Potomac street. This building is 
dern, has 90,000 square feet of floor area, and is served 
iC. & N. W. switch track 


a 


Wandling Starts Rebuilt Business at Paterson 

C. 5S. Wandling has established himself at 21 Hamilton 
Street, Paterson, N a 
specialties, giving particular attention to rebuilt adding and 
calculating machines. Mr Wandling had been with the 


handling various office appliance 


5 ¢ . 
Monroe Calculating Machine Company the past five years, 


leaving March 1 to organize his own business. 
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You can 
concentrate 
your buying in 
one New York 
market 


The Fifth Avenue Building can be 
reached, easily, from any part of New York 
City. Buses and surface cars pass the door. 
An elevated line is within a block. The 
building is ten minutes by subway from the 
Pennsylvania Station, and thirteen from 
Grand Central. The New York shopping 
district is a few minutes in one direction, the 
financial district in another. A booth in the 
lobby of the building supplies full informa- 
tion about places of civic interest and amuse- 
ment. 


Situated at the intersection of Broadway 
and Fifth Avenue, this building has a well- 
known address. But, more than that, it is 
well-known throughout the mercantile 
world ... as a buying headquarters. Here, in 
one building, many of the country’s leading 
manufacturers have their office and display 
rooms. You can find paper, stationery, men’s 
wear, women’s wear, fine laces, pottery, glass. 
toys, greeting cards, novelties and kindred 
lines. Products so numerous and so diversi- 
fied that you can complete many of your sea- 
sonal requirements on one buying trip, in the 
Fifth Avenue Building alone. 





THE FIFTH 
AVENUE 
BUILDING 


@ Broadway and Fifth Avenue 
at Madison Square, New York 


**More than an office building’ 
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| An Important Part 
of Office Equipment 





Office managers and department heads 
are becoming increasingly aware of 
the extent to which this highly effici- 
ent and inexpensive duplicator meets 
their needs. Used in reproducing all 


manner of office forms, letters, stock 
sheets, specifications, price lists and 
quotations—anything typed, written 
or drawn, in one color or more, the 


HEYER ~-Rotary- 


- TRACE MARK - 





is an almost indispensable unit in 


office equipment. The machine is 
sturdy, and of simple design. Trouble- 
free, in use. It will do anything that 
can be done with larger, more expen- 
sive machines. Handles any size 
stock from a postcard up to a 9x15 


sheet. Both large and small concerns 
are prospects. And the price is most 
attractive. 


Dealers find in the LETTERGRAPH 
a profitable item that sells readily, 
and attracts to their stores customers 
that buy supplies and other merchan- 
dise. Write for dealer’s proposition. 


Supplies for all 
Duplicators 


The Heyer Duplicator Co., Inc. 
Established 1903 


945 West Jackson Blvd. Chicago, IIl. 





American Fair at Atlantic City 
Atlantic City is to be the scene of the first 
in the history of the 


general 
merchandising exposition 
This will be held August 3-25 inclusive, in 
Auditorium, called the largest build- 


The object of the fair, which 


national 
United States. 
the new Atlantic City 
ing of its kind in the world. 
is to be an annual project, is to provide manufacturers with 
a new medium for promotional and merchandising activi- 
ties. The claim is made that during August Atlantic City 
contains as high as two per cent of the adult population 
of the United States 

The Fair, it was announced, will employ the media of 
exposition, radio, spectacular entertainment and publicity 
in a new combination of those elements in providing ap- 
proach for participating business interests to the attention 
of the country. All the resources of Atlantic City, Mayor 
Ruffu has announced, are at the command of the project. 
Its general conduct is in the hands of a company consti- 
tuted for that purpose, the American Fair Corporation, with 
offices in New York. 

The new Atlantic City Auditorium, where the Fair will 
be housed, was completed at a cost of $13,000,000. Seating 
capacity on the principal floor alone is 41,000. On its main 
exposition floor Madison Square Garden could be set down 
in its entirety, and two football games, a track meet and 
several meetings might be staged concurrently in the re- 
It is a floor of some two and a half acres 
contains the 


maining area. 
ceiling 130 feet above. It 
world’s largest stage. The 1929 fair will mark the opening 
of the auditorium to its first event of national commercial 


extent, with a 


scope. 

The Auditorium organ is operated from two giant con- 
soles, each with six manuals, affording a total of some 1,000 
stops, and is lifted and lowered from the orchestra pit by 
special mechanisms. Its 32,000 pipes, some of which are 
sixty-four feet long, give it a wind pressure twice that avail 
able in the Liverpool cathedral, where hitherto the most 
powerful organ in the world has been housed. A powerful 
amplifying mechanism makes it possible to hear a whisper 
from end to end of the main floor, roughly 500 feet long 
[The daily fair program in the Auditorium will feature 
extensive entertainment, it was announced, with nationally- 
known entertainers participating. 

a 


House Organ Philosophy 
\ sharpshooter always knows where he’s aiming.—The 
Coach (published co-operatively by the Boorum & Pease 
Company, Eberhard Faber Pencil Company, C. Howard 
Hunt Pen Company and Sanford Manufacturing Company). 


* * * 
a servant can have every 
“Uncle Dick” in the Ber- 


loyalist (The Berger Manufacturing Company) 


Che woman who doesn’t keep 


ifternoon out if she wants to 


* * * 


It is a wise man who looks things over instead of over- 


looking things.—Faultless Loose Leaf Bulletin (The Sta- 
tioners Loose Leaf Company) 


* * 


How about calling back seat drivers “Rear Admirals” ?— 


Office Topics (Baker Printing Company) 


* * * 
Keep your mind open and your mouth shut.—The Office 
Richmond & Backus Con 


* * 


Cat (The pany) 


You can’t keep a good man down—or a lazy man up. 


The Scroll (Cutler Desk Company) 


- o * 


You can’t persuade if you are afraid —Fritz-Cross Service 





(The Fritz-Cross Company). 





rn 
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A whole office equipped — and it all 
came through the 





was 


The sales manuals shown above enable 
Berloy Agents to make an effective analysis 


and solicitation on steel 
shelving and lockers as 
well as the complete 
line of office equipment. 
This kind of co-opera- 
tion enabled the Joliet 
Office Supply Co. to 
completely equip the 
office of the Shreve 
Realty Co. of Joliet, IIL, 
shown at the right. 


STEEL SHELVING 
AND LOCKERS 

















SALES 
BERLOY 

















A HANDBOOK OF INFORMA TION 
AND SELLING SUGGESTIONS 
FOR THE SALESMAN SELLING 
THE BERLOY LINE AT RETAIL 


BERLOY 















Each merchant under the BERLOY 600 
Picked Merchants’ Plan has seasoned sales 


instruction for his men, 
analytical information 
that enables them to in- 
telligently solicit all 
three of the major 
Berloy Lines. Our near- 
est branch will give you 
complete information. 


THE BERGER MFG. CO 
CANTON, OHIO 


BRANCHES AT 
Atlanta Jacksonville Philadelphia 


Boston Kansas City Pittsburgh 
Chicago Long Island Roanoke 
Cincinnati City Rochester — 
Columbus LosAngeles San Antonio 
Dallas Milwaukee San Fran- 
Detroit Minneapolis cisco 


Hartford Montreal Seattle — 
Houston Newark,N.J.St. Louis 
IndianapolisNew York Toronto 


Export Dept.—Canton, Ohio 


STEEL OFFICE 
EQUIPMENT 
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XEMPLIFYING A NEW TREND 
| IN THE NATION’S BUSINESS 
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The largest building in the world is the product of a new era in merchandising which calls for concentration of whole- 
sale marketing; elimination of scattered sources of supply; less (une buying and more lime selling in the retail trade. 


Yet it is not the unprecedented dimensions of the Mart building itself —nor even the extraordinary concen- 
tration of manufacturers’ and wholesalers’ permanent salesrooms and showrooms here at the logical center of 
the nalion’s business — that will challenge the principal interest of the mercantile world. Rather, it is the mag- 
nitude of the plan and purpose — the economic 
significance of The Merchandise Mart—that 
) will command the chief consideration of the 
executives of Industry. 





De Luxe Brochure 
Now Ready 


4 hook of exceplional beanly and ) 
haracter. Profusely Ulustrated 










Contents in part Desirable space is already being reserved 
1) A New Trend in Wholesale by leading manufacturers of high quality 
Merchandising 2) The Great ‘ ° ° ° ms 
Advantage of Location. (3 merchandise in many lines. Investigate 
Transportation Center of a Con . " alhalatirac q _ P > > 
Laer W heheale ay \) now the possibilities of a permanent dis- 


Retail Center of America’s Rich 

est Market 5) The Largest 
Building in the World and Its 
Equipment for Service. (6) The 


play at The Merchandise Mart as a part 
of your selling program for 1930. Wrile 
) loday for blue print and floor plan. 


’ THE 
ERCHANDISE 
MART 


OFFICES: 215 WEST WACKER DRIVE 


Economic Significance of The 


Merchandise Mart 


The present edilion is limited te 
executives of manufacturing and 
wholesale distributing firm 

, j r cop 





CHICAGO 
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Details of Berger-Van Dorn Equipment Deal 

\ brief item on page 34-d of the March issue of Office 
Applances reported the purchase by The Berger Manu- 
facturing Company of the office equipment division of The 
Van Dorn Iron Works Company Added details are now 
available. 

Purchase by The Berger Manufacturing Company of the 
entire metal furniture division of The Van Dorn Iron 
Works Company, Cleveland, a deal involving more than 
$1,000,000, was announced by S. S. French, president of 
The Berger Company and vice-president and treasurer 
of The Central Alloy Steel Company. 

Through the purchase, The Berger Manufacturing Com 
pany has acquired, in addition to the dies, tools, equipment 
and inventory, the patent rights of the Van Dorn Com- 
pany’s entire metal furniture plant. For the present the 
Berger firm will utilize the plant of the Cleveland concern, 
continuing in the manufacture of the complete line of Van 
Dorn steel office and factory equipment until such a time 
as the physical equipment can be moved to Canton, where 
the production will be continued. This acquisition will add 
more than $1,000,000 to the annual payroll of the Berger 
plant and will mean the employment of more than 300 
additional men when the move is completed. 

The Van Dorn Company has seventy-five exclusive agents 
und 250 dealers. Combining this well-organized force with 
the “Berloy” organization, consisting of 263 agents and 336 
dealers, gives the Canton firm an outstanding position in 
the industry. The Berger Company maintains, in addition 
to its sales outlets, twelve branch warehouses at advan 
tageous points throughout the country, where complete 
stocks of all standard items of both lines will be carried 

The added fabricating facilities made possible by the 
combined equipment of the two firms, coupled with the 
vast resources of Central Alloy Steel Corporation—of which 
The Berger Manufacturing Company is a part—world’s 
largest producer of alloy steels, places The Berger Com- 
pany in a position second to none in the industry. The 
last furnaces, open hearths and. sheet mills of Central 
\lloy are adjacent to the fabricating division and full fin 
ished sheets are requisitioned as required from the mill, 
greatly reducing inventory and at the same time assuring 
an ample supply of first quality furniture steel 

Che Berger Manufacturing Company’s business for 1928 
totaled $12,000,000, according to a report from the com- 
pany. When the Cleveland plant is moved under the parent 
root in Canton the plant will employ approximately 1,000 

en with a payroll in excess of $3,000,000 

Acquisition of the Van Dorn metal furniture division, 
with its equipment and sales organization, will strengthen 
he Berger Company in the trade and will enable us to 
realize manufacturing and administrative economies,” said 
President French 

= - 

Mr. and Mrs. T. A. Heyer Return from Hawaii 

Mr. and Mrs. T. A. Heyer returned to Chicago early in 
March from a tour which took them to Hawaii. They 
enjoyed the climate, golfing and swimming, which are the 
major attractions of our Pacific outpost. As a golfer Mr 
Heyer was received into the *“Hole-in-One club. and re 
urned to the United States with proper credentials. Tour 
ists are invited to clout a golf ball into the crater of Mount 
Kilauea, which is a hot shot in one. 

Mr. Heyer found opportunity to visit with several deal- 
ers of the Heyer Duplicator Company while in Hawaii 


| ¢ Twas : 
and ¢ e west coast of the United States. 

. . 

Each task looks big to a man who's small.—The Coach (pub 
lished co-operatively by the Boorum & Pease Company Cc 


Howard Hunt Pen Company and Sanford Manufacturing Com 
pany) 
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uality 
is built in APSCO Automatic 
Pencil Sharpeners so that 
. 
‘ 
Profits ! 
for the Dealer can 
be taken out and satisfaction for 
the customer assured. 
‘ 
‘ 
‘ 
‘ 





- 
4 





i= “DEATER 


The “Aristocrat of all hand 
feed Pencil Sharpeners’— 
the Big Corporations, 
Bankers, Brokers, the Best 
Schools and Offices that 
take pride in their equip- 
ment will welcome the sug- 
gestion to “equip with 
Dexters.” 


APSCO 
UNDERCUT CUTTERS 


The deep undercut assures 
perfect points with the 
wood cleanly cut—no tear- 
ing or scraping with 
APSCO cutters. 


FEATURE PENCIL SHARPENERS 
FOR USE IN THE HOME 


Ask for Catalog 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 





*) 
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M. & M. Office Equipment Company Expands 

The M. & M. Office Equipment Company, 1513 South 
Main street, Los Angeles, Calif., has expanded through the 
establishment of a library furniture and supplies depart- 


ment. This work is in charge of C. C. McIntosh, formerly 
with the library department of the Remington Rand Busi 


° . | ness Service Inc. 
Trade-in ontest Che sealliliinet anil incorporated in June, 1927, by former 


salesmen for Library Bureau. A warehouse and office were 


established at 2010 Stanford avenue. This proved inade 
quate for the growing business, so the company moved to 
1513 South Main street in November, 1928. The location 
is More convenient and increased space is occupied. The 


store is on the ground floor. The company displays the 
e e complete lines of the Columbia Steel Equipment Company, 

Philadelphia, Penna., and the Filing Equipment Bureau, 
In aS I IZES. Boston, Mass. The company is distributor for these manu 

facturers in the Los Angeles territory 

The active officers of the M. & M. Office Equipment 

Company are Ray Murray, president and sales manager, 
$250 FIRST PRIZE for the dealer’s ae « Heap A SpE RT 

and S. G. Murray, secretary and office manager 

salesman turning in the most old $<» 

H. B. McMaster in Health Quest 


H. B. McMaster, who had been manager of agencies for 


THREE550 PRIZES to those turning The Berger Manufacturing Company, has relinquished 


that position, and is devoting himself to regaining health. 


in the greatest number of old ma- He had contracted flu while on the road, and resisted the 
chines from their territories. In the impulse to give it rational care. He stuck to his work until 


machines. 


he could no longer carry on For a time he continued to 


event of ties, each tying contestant direct the work from his home at Canton, Ohio, but found 
that a complete rest was necessary 

So Mr. McMaster has established himself at Warren, 

> will continue under 


‘ a il Penna., in the Allegheny hills, where he 
TEN $10 PRIZES each for individual a doctor’s care until he is in robust health, and ready to 


will be awarded the amount tied for. 


merit. Everyone has a chance. resume business activities. Mr. McMaster expects to be 
back in some branch of the commercial stationery or equip- 


March, April, May,1929. For com- ment fields when his condition permits. The advent of 


plete information, write spring should be of material assistance in restoring Mr 
Mc Master’s health. 
ee 


THE BATES MANUFACTURING CO. 
Est. 1891 ORANGE, N. J. 


New York Office: 20 Vesey Street 


St. Louis Equipment House Increases Space 

The Pappe & LaBarge Office Equipment Company, St 
Louis, Mo., has moved to 808 Washington avenue; the 
former location was at 415 North Eighth street. The 
change was made to secure increased space for the display 
of samples and a better business location. The company 
now has improved facilities for the receipt of shipments 
} and deliveries to customers. The increase in its business 
Consecutive Sextuplicate caused the company to make the change. 
Duplicate Septuplicate The company is sales agent at St. Louis for The Van 
Triplicate Octuplicate 
Quadruplicate | and furniture and storage equipment, its field being offices, 
Quintuplicate Repea: Lenin 


Dorn Iron Works Company, and specializes on business 


public buildings, hospitals, schools, stores, fac 
tories, warehouses, etc. 
> 

T. A. Gallagher, Inc., Opens Furniture Store 

r. A. Gallagher, Inc., a recent addition to the commercial 
furniture dealers of Chicago, has opened for business at 
27-29 South Franklin street. The business was incorpo- 
rated with capital stock of $15,000. The store is located 
in the wholesale district, and carries complete lines of wood 
and metal office furniture. The personnel of the business 
has had extended experience in the office furniture field. 
Among the lines carried are those of the Johnson Chair 
Company, Central Manufacturing Company, Jasper Desk 
Company, Jasper Chair Company, Metal Office Furniture 
Company and Terrell’s Equipment Company. 
a 


Many a hard boiled egg gets cracked—Office Topics 





Baker Printing Company). 
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The Diebold line—com- 
plete including chests— 
“ backed by National and 
Business Paper Advertis- 
ing and aggressive Sales 
Promotion will automat- 
ically produce the extra 
**profit’’ volume for you. 








Mioney Chests Inerease Your 
Mlarket Immeasurably - Here 
Is the Most Complete Line 


Diebold Money Chest 
showing inner door and 
money slot. 


Round Door 
Money Chest 
takes lowest 
insurance 
rate. 


N addition to the complete fire re- 
sistive line, Diebold dealers have 
the opportunity of carrying a complete 
selection of money chests. Naturally 
this opens up a new field of prospects 
and brings in additional profitable sales. 


They may be sold as interior equip. 
ment for safes or as separate units for 
the protection of money, bonds, jew- 


Rectangular 
Door Money 
Chest. Takes 
Class ‘‘D’’ 
Mercantile 
Rating. 


elry and other articles requiring bur- 
glar protection. Stores, banks, filling 
stations, and all types of business con- 
cerns where money collects are inter- 
ested in and need these chests. The 
range is sufficient to allow you to fit 
all conditions of risk. 


Why not handle the line that will 
bring you the extra volume? 


DIEBOLD SAFE & LOCK CO., Canton, Ohio 


SEND FOR OUR DEALER PLAN 


DIEBOLD% SAFE 


ASK. YOU R. 


I 
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A THERE IS A 


WESTON PAPER 
FOR ANY USE THAT 
DESERVES THE BEST 





MILLS pa 


DALTON, MASS. 
NATIONALLY 
DISTRIBUTED . : eore A ; . 

~ oP ‘Sth i 
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BYRON WESTON COMPANY 
Leaders in Ledger Papers 








BYRON WESTON CO. LINEN RECORD 
IS USED WHERE ONLY THE BEST WILL SERVE 


7 





WAVERLY LEDGER Is USED WHERE 
QUALITY AND COST ARE A FACTOR 








CENTENNIAL LEDGER is USED WHERE ! 
A GENERAL UTILITY PAPER IS REQUIRED 





FLEXO LEDGER is USED WHERE A 


FLAT LYING LOOSE LEAF SHEET IS DESIRED 





TYPACOUNT LEDGER Is USED IN QUALITY 


FORMS FOR MACHINE POSTING PURPOSES 





WESTON’S POSTING LEDGER is uSED 
WHERE ECONOMICAL SERVICE IS REQUIRED 








DEFIANCE BOND Is USED WHERE A | 
QUALITY BONDor HIGHEST CHARACTER COUNTS | | 
| 

| 








“a 
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CENTENNIAI 
Lepcer for com 
mercial stationery 


programs, receipts, 





posters, broadsides, bank 








statements, or the many 
types of printed material that 
go out from your business and you 

will realize the satisfaction of a 
pertect job, on perfect paper, turned 
out quickly, economically and proudly. 
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ONE GREAT ADVANTAGE 


a ae 


I’. E. Bee-Line filing supply dealers are the only dealers who can 
be certain of getting all their supplies from one source. That's 
why so many dominant dealers are now carrying F. E. Bee-Line 


filing supplies exclusively. 


Here’s the most complete line manufactured anywhere—con- 
tains more practical, sale-making innovations and exclusive 
improvements than all other lines combined—gives the advan- 
tage of this leadership to every F. E. Bee-Line dealer’s salesmen. 


=” 


HERE'S ONE F. E. B. FEATURE 


t-Focal Bi-Focal 


J 














BI-FOCAL GUIDES have to seek some certain thing, 
semi-cylindrical transparent the eyes have it at a glance. 
tabs that give instantaneous You can read them all-—from 
legibility for both top and all angles—without touching 


front reading. Slip two-line a card. Such exclusive F. E. B. 


labels into these tabs and items give exceptional service 


when you pull out a drawer create extra sales. 


ya ¢ > 
Filing Equipment Bureau 
Manufacturers of the Widest Line of Filing Supplies in the W orld 


F. E. B. Building a 27 Melcher Street a Boston, lass. 
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New Concern in Asheville 
he newest addition to the stationery and office equip- 
ment firms of Asheville, N. C., 
recently organized and opened for business. 
The firm has been established by Fred Bibb and Perry 


is the Bibb-Cobb Company, 


Cobb, both formerly connected with the Remington-Rand 
: Company and well-known in local stationery circles, and a 
complete line of office furnishings and equipment, as well 
is stationery, will be carried 

The store of the Bibb-Cobb Company, located in the 


Arcade building, is thoroughly up-to-date and a competent 


sales force will be employed to handle business.—]. H. R 
a 

E. F. Durbin Directs Acme Sales in Los Angeles 

Durbin, for the past nine years head of the 

Calif., 

Stationery 


2 ate ar RE a0 


Edward F 
Durbin Office Equipment Company, Los Angeles, 
is now afhliated with the Schwabacher-Frey 
Company in Los Angeles. Mr. Durbin and his entire organ 
ization transferred to Schwabacher-Frey and now con- 
stitute the Acme Card Systems department of the company. 
The change was made shortly after the announcement that 
Schwabacher-Frey had been appointed distributors for the 
Acme Visible Card System in California, Nevada and 
Hawati 

_— ; 

F. D. Mitchell Member of Keene City Council 

Frederick D. Mitchell, former secretary of the Connect 
icut Valley 


vears connected with Tilden’s at Keene, N. 


Stationers’ Association and for the past ten 
H., commenced 
his fourth term as a member of the Keene City Council 
on January 1, 1929. Mr. Mitchell is also serving his sec 
ond term as chairman of the merchants’ division of the 

Keene Chamber of Commerce 

—_ 

Fulton Specialty Offices Re-decorated 

: The Fulton Specialty Company offices at 200 Fifth ave- 
nue, New York City, were recently re-decorated in a most 
pleasing manner. The entire Fulton line is on display, so 
j that 


visitors can quickly grasp the extent of the Fulton 


ne without using a catalogue or any descriptive matter 


louis H. Tavernier is in charge and reports a very fine 
reception of the improved appearance of the offices 
> 
Lily-Tulip Cup Corporation Announced 
he formation of the Lily-Tul'p Cup Corporation, Chanir 


ilding, Lexington avenue and Forty-second street, New 


rk, N. Y¥., was recently announced The new corpora 

is erger of the Public Service Cup Company, 
Brooklyn, N. Y., and the Tulip Cup Corporation, College 

N.Y 
> 
Parker Pen Atlanta Office Moved 
he Parker Pen Company, Janesville, Wis., has moved 
its local service ofhce and shop from 26 Peachtree Arcad 


uilding to 202 Peachtree Arcade, on the second floor of the 


same building Rapid growth of this department mad 
ecessat he acquisitic a larger ofhce.—J. H. R. 
~~ ‘ 
“Bill” Chaplin Convalescing in Florida 
Bill” Chaplin is spending a few weeks in Eustis, Fla., 


recovering from his recent illness and the effects of a seri 
operation Mr. Chaplin is the New 
sentative for the L. E 


England repre 
Waterman Pen Company. 
_ 
Autobinder Company Moves 
Che Autobinder Company recently moved into new quar 
ters at 97-99 Water street, New York. N.*Y. The com 


was formerly located at 644 East Ninth street, New 
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Retails 
at 


25° 


is now ornamental 
as well as useful 


The answer to the Public de- 
mand for color,style and beauty 
is “KWIKSTIK No. 5°. ..The 
Aristocrat of Mucilage Bottles. 


We present this artistically designed, 
seven color metal container as the new- 
est evidence of KWIKSTIK Progress. 


“KWIKSTIK No. 5° still retains its 
famous features. Air tight valve pre- 
vents evaporation. Metal spreader 
eliminates sticky brush and sticky 
fingers. Adhesive quality of the 
mucilage is undeniably the best. 


Sign and mail the coupon if interested in bigger 
profits and unlimited sales opportunities. 


KWIKSTIK COMPANY. . Chicago 
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KWIKSTIK COMPANY 
3229 South Ashland Avenue 
Chicago, Ill. 


Gentlemen: Please mail circular showing the 
Kwikstik No. 5 Bottle in actual colors....also 
include complete selling plan. 
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Address 


City State 
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COLOR PRODUCTS 


ml 












































TYPEWRITER RIBBONS 
TYPEWRITER ~ PEN & PENCIL 


CARBON PAPERS 


REFLEX 


WRITING INKS + SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 





THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands nas been 
rendered. 


Grade for grade—price for price, 

there are no stationers color 

og pay that surpass the A. & 
. Line. 
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U. E. F. Mercury 

Che initial number of the Underwood Eliott Fisher 
Company's new house organ was issued March fourth 
The frontispiece is a capital portrait of President Herbert 
Hoover with the following inscriptiot “To Philip D. 
Wagoner with kind regards of Herbert Hoover.” 

The first few pages following carry an article entitled 
“Herbert Hoover—President,” by Louis G. Julihn, vice 
president of the Elliott-Fisher Company, Washington, D. ¢ 

Illustrations of the manufacturing plants of the six divi 
sions of the Underwood Elhott Fisher Company are 
printed on the center spread. Here are shown the Under 
wood standard typewriter works and the Underwood com 
puting machine works at Hartford, Conn., the Underwood 
portable typewriter works at Bridgeport, Conn., the Sund 
strand works at Rockford, IIL, the Neidich Process works 
at Burlington, N. ]., and the Elliott-Fisher works at Harris 


burg, Penna 


Several pages are devoted to the history and development 
of each unit of the company he stories are tersely told 
and give a concrete picture of the growth of the subsidiary 
groups and their final merging into the Underwood lhott 
Fis] Company 

> 
The Growing Use of Air Mail 

Curtis 1000, Inc., St. Paul, Minn., in announcing the 

opening on February 1 of a fourth regional plant, sent out 


11,000 air mail announcements to their customers in the 
territory to be served by the new plant The postave paid 
Uncle Sam on this shipment was approximately $550 

This new plant, specializing in Curtts Fibre and com 
mercial envelopes of all kinds, will serve the states of Ohio 


Indiana, Kentucky lennessee \la ima and West Vu 


ginia, the lower half ot Michigan and western portions of 
New York and Pennsvlvania The company has. thre 

other plants Their original plant is established at St 
Paul, Minn., in 1882. Their second plant was opened at 
Hartford, Conn., in 1922, and their third plant at Kansas 
City, Mo., in 1925 Approximately 300 salesmen work out 
ot the tour divisions. serving the entire unt 


New Company at Charlotte 

The Economy Office Equipment Company has just beer 

organized at Charlotte, N. C., with W. L. Gates as general 
manager 

Che company, which is located at 12 West Fourth street 


will handle Globe-Wernicke steel office furniture, Diebold 


safes. and a complete line of commercial stationery, and 
will ‘ t the la vest s I t n d erving C} ir 
lott 

W. L. Gates, who will manage the enterprise, is one o 


the best-known office appliance men in the Southeast, hav 
ing been for many years with the Burke Company 
Macon, Ga., and later with Florida stationery firms 

The slogan of the Economy Othce Equipment Company 
will be Evervthi from Pins to Safes.”’—J. H. R 


> 


Earl Printing Company Moves 


Earl Printing Compan \ustin, Minn., recently 
n ed into a sple ndid retail store on Mazin street. [his 
concern has been in the stationery and oftice supply bust 
ness since 1915, and operates the only commercial station 


erv store in the thriving city of Austin 
> 
A. E. Gray New “Elsie” Manager at Montgomery 
March 1, 1929, A. E. Gravy was appointed manager ot 
the L. C. Smith & Corona oftice at Montgomery, Ala. Mr 
Gray was formerly connected with the Mercantile Paper 


Company, Montgomery, for a period of about three vears 


1929 
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“Y and E” supplies 
now turnished in 
attractive cartons 


wy / i” supplies in these conve- The tollowing “Y and E” supplies 
and ks  nient new cartons make are now packed in this convenient 
an attractive showing on your shelves, form. 

are easy to handle, easy to sell. Individual Folders 

Vertical Guides 

Card File Guides 

Letter & Cap-size Desk Trays 
Reference Shelves 


Your customers will like these neat 
packages because they keep their con- 
tents neat and clean until they 
are needed—and the label on 
the front of each carton identi- 
hes the contents at a glance. 


YAWMAN 4»? FRBE MFG.(0. 


455 Jay Street, Rochester, N. Y. 


Export Dept., 368 Broadway, New York City Cable Address: “YAWMANERBE,” New York 


\rite us for prices and further 
information. 














DESKS...STEEL and WOOD FILING CABINETS 
SHELVING... BANK and LIBRARY EQUIPMENT 








Such Popularity is not the Result 
of Good Looks Alone 


r I T is conceded everywhere that 
Myrtle Desks lead all medium 
priced lines for Good Looks but Good 
looks alone cannot account for the un- 
precedented growth in demand. 


oN 





Beauty of design is supported by 
= > sound construction, fair pricing and the 
friendly dealer cooperation of a man- 
agement looking ahead to bigger things. 
If you are looking for a complete 
Desk Line with these attractions, ask 
for our new catalog and price list. 


MYRTLE DESK COMPANY, High Point, N. C. 


Send for itm Catalog 











Desk Shown Is No. 3060-F ~ } from Myrtle 3000 Suite 














/GOOD DESKS \MYRILE /ror 30 YEARS \ 
ADESKS’ ST 
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A Century Plus of Progress 
Who steals my purse steals trash 
But he that filches from me my good nam« 
Robs me of that which not enriches hi 
And makes me poor indeed.” 
For 113 vears The Taylor Chair Company, Bedford, 
Ohio. has been building good chairs and earning a good 


name In a booklet entitled “A Century Plus of Progress” 


told the story of the company from the time of its incep- 


tion in 1816 up to the present. The booklet is now being 


distributed 


that opens with the quotation from Shakespeare used 


and each COD\ 


mailed is accompanied by a 
letter 
above 

The handsome and finel printed booklet carries two con 
trasting illustrations on the cover, one of a splint bottomed 
chair, the type first made by the company, and the other of 


a modern leather-covered, swivel office chair. 


In a clear and concise manner the story of how “Four 
Generations Have Perpetuated Taylor Chair Quality” is 
told. Portraits are shown of Benjamin Fitch, who founded 
the compat William O. Taylor, who served as president 

ym 1863 to 1895: Vincent A. Taylor, who was president 

om 1895 1922; Joseph I Taylor, the present president, 
nd John Freeman, the present vice-president Joseph 
Fitch J lor is the great grandson of the founder of the 


} 


the | wtorica ske 1 ] tl ¢ wok le t contatns some 


reproductions of well executed pencil drawings showing 
lavlor irs nm wUsé 11 the executive ome the general 
irthouse the }T Tessiol al 


* the directors’ room, the cor 


> 


Mayor Buse, Master Broadcaster 
Mayor Harry W. Buse of Ridley Park, Peuna., special 


representative for Remington Rand Business Service, Inc., 
presented his two hundred and fifty-seventh broadcast from 
station WDEL at Wilmingto: Dela., Monday evening 
Februarv 25, 1929. His subject was “The Advancement of 
[vpewriter in Business 
yuri é alk a Noiseless typewriter was operated 
stuc ‘ C1 g Remingt tan nager 
t Wilmine 
\s Mr. Buse has been in the typewriter business for 
irlv fort vears as a typrst, stenographer secretary, 
salesman and executive, his talk proved intensely interest 
2 He alled attention to the use of portable typewriters 
he kindergarten departments of the schools in New 
York City, and stated that the tvpewriter business 1s still 
its intane) condition that speaks well for the industry 
ine S tuture 
> 
Business Research Presented Graphically 


lo illustrate the importance of research in business and 
trv. Barrington Associates, Inc., have on a wall of 
heir offices at 1 Park avenue, New York, a painting which 
presents business as a struggle between two opposing 
armies, yours and your competitors’. The objective of both 
armies is markets. Sales resistance is a mountain range 
which must be scaled or pierced to reach the objective. 
Management research, technical research, and marketing 
research are three captive balloons or blimps which are 
used to ascertain conditions in the field. These blimps are 
the “eves” of the business army and enable officers more 
intelligently and safelv to guide the business attack. 

We have given only a suggestion of the allegory of busi- 
ness presented by the picture, a reproduction of which in 
its original colors with a complete explanation of the alle- 
gory is contained in a folder which bears the title, “Militant 


l by B 


published by irrington Associates, Inc., sales 


Business,” 


research onsultants 
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PROFIT 
WITH 

PHILCO 
PRODUCTS 


BIG DEMAND 
EASY TO SELL 
GREATER PROFITS 


ey 
ie COVER 











The new 


PHILCO 
HUMIDOR 


packing for 
typewriter _rib- 


bons and— 


CARBO- 
GRAPH 


carbon binders 
will build a 


CHEMICALLY 
TREATED PULP 
LINING: 


METALLIC 
FILTER 
SCREEN 


TYPEWRITE 
RIBBONS 

















ORIGINAL AND SECOND SHEETS 
LINE UP AGAINST STITCHING ° 
- hte repeat business 
: that no one can 
take away from 


you. 





SPECIAL 
LONG LIFE 
CARBON 


MODERN, 
CLEVER 
FEATURES, 
NOT 
FOUND IN 
OTHER 
LINES. 


4 
UNCOATED 
EDGE 





CUSHION THUMB HOLE FOR 
BACKING REMOVING air 
SHEET COPIES AT ONCE 


Send for Samples and Dealers’ Proposition 


Phillips Ribbon & Carbon Co., Inc. 


61 Halstead Street 
ROCHESTER, NEW YORK 


















































For Every Business Need 


Hotchkiss has been a pioneer in the development of 
better paper fastening devices since 1894. Today there 
is a Hotchkiss Automatic Paper Fastener for every busi- 
ness need. And the Hotchkiss name and reputation are 
known throughout the world—making Hotchkiss prod- 
ucts the accepted leaders, easy to sell and profitable. 


HOTCHKISS 


STAPLING PIACHINES 


Comprise a complete line, recently increased by the 
addition of the new Model 2A Hotchkiss Wire-Stapling 
Machine. From this line your customers can choose 
just the models they want, just the machines they 
need—that's why so many leading stationers standard- 
ize on Hotchkiss, the leading paper fasteners. All sta- 
tioners are invited to write for price lists, catalog and descriptive 


circulars giving full particulars about the Hotchkiss line. Let 
us prove to you that standardizing pays 


THE HOTCHKISS SALES CO. 


Norwalk Conn. 
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New Company in San Diego 


lhe } 


newest commercial held of oftice 


infant in the equip 
ment on the Pacific Coast is known as Cairns and Larter 
a partnership just established San Diego, Calhif., by J. | 
Cairns and T. C. Larter 

Che announcements were sent under precanceled 
postage in envelopes an inch and uarter by two ane 

ilf inches, and read as follows 

“Announcing the arrival « 

A new San Diego Baby ( airns 
& Larter 50-50 Office Kaquiy 
ment and Systems, 1224 Fourt! 
street, Franklin 4892, San Diego, 
[fom Larter, tormerly Remington- 
Rand Business Service; Jack 
Cairns, tormerly Metal Office 
Equipment Company. Opening 
Saturday, March 9th. No 
Flowers—We want you 
business.” 

But the flowers came, nevertheless -loads of them-— and 
many orders came, too, “right out of the air.” and made the 
opening day a big success. 

The new firm desires to thank all its friends tor thet 
many kindnesses 

a 
C. A. Brace Company Business Expanding Rapidly 

Che ( \. Brace Company was organized in Newark 
N. J., October 1927, for the purpose of specializing m the 
distribution of ofhce equipment, and rms and equipment 
or posting machines throughout the state ot New Jerse \ 
Lhe t ginal location was a sm uund floor space \ 
steady and rapid increase in business necessitated a recet 
remoy il into quarters ibout tive times larw r tl ‘ rs 
stor The new address is 280 Pla street 

In the new location, the ( \. Bra Company will ‘ 

a complete stock t the pr xlucts t thee equaiprmice 
es that it resents \n i est ~ he \ut 
tic File & Index Compat Green B W ise A\lthoug 

( pally special cs s L CUUTTP TTI 
ilso. handles steel ane we ly re i t 
tions d bank re IR che 

k te r furnishings 1 ‘ ' 

( css i st 1! ] ine ft 

S es of seve ‘ S itn 

| lo il t 
= 
Boonville, Ind., Woman a Successful Stationer 
Mr Marvaret How ird ot B 1 11] Ind one ar the 
Incl | he etail oftice 
S es busimess is ‘ ‘ vertis can 
ilg whi she s rt rf o S S She 
( vie WW if { nal | i s \ ‘ Vv 
ea wer Mrs. Howa t siness 
‘ tT ears ri? re S ‘ 
ts ( Boe le W. B. ¢ 
> 


Boehne Will Run Again for State Auditorship 


{y ge | Boehne wii ) i rs was Manager 
e Bur iwhs Addi Mach'ne ( s1R Be 
| k Iding, Evansville, Ind... wl vas a candidate : 
the Democratic nomination for auditor of sta 
udieme habl 1 seek ¢ ' . 
, W. B. ( 
> 


VanCampen Joins Miller Brothers’ Pen Company 


( DD VanCan pen, tor mat Vea! connected wit the 
( Howard Hunt Pen Company, ( NX J jomed the 
sales staff of the Miller Brothers’ Pen Company, New York 


( it Marcel ] 


1920 











~ Meir Overhead 


~of this Michigan dealer 

















x and 
y Saf 
The Woe cas: Be 
m--and 

ade the 

rT thei 


uw 


. ‘ 

en. Nichia 
ive 

— 

Sout 





apidly 







) 
; 
q 
“4 1 
*) poe f 
geprae™d a 
*? 
srt sare all 
yows*** 
ee? =,, nis™ pares 
sh aw- _ vi n ‘ be Yel er 
, xe vn S) ° 
ewark ae os Son tne onpeths oint 
soni tt’ apt T* py emld on, .° Lu our 
mm the ‘r opPt a, more ig goe®,, the petot® ont 
Dest paxe TPP om SOME gs THM ity Cy Line point 
Ipthent e ° q we. > 
Jersey 1 ART WS ver Vee Sh gor Mee oF * i 
S xe t « 
40 - 12 cite nes 
ce \ zi - eene ori? an I ane modest ase» and 
pec eG. e «ase . snav- 
rece! = “n ~. we _ pi oe £0 eo ~ne gered® 
stone 408s gculP off io" 5 ness ” ,on8 res 
¢ r< ee r eeice rahe £ yus h 4s st Ly : 
n * ¢ 0f4*. com ° mie 2 to ive 
a set 5% * sok e é w 9 an r 4 
pate oct “ge & rete e541 60-O%% oonet yi th one 
our ~ ye’ ove ur 2 » ut 
: e ao we 
| cart sho enis ie so oe IRN re % ,ne% 00 3 Aq ¢rom ) 
prover wie arom aith *Verte™ itor 
rue jor we DOC conse ay the enis gneve 
Lute wne™ poi n “oe «7, £08 
ene. PS. whe™ 4 30” _ 400 
hougl spem egal? - e re ours 
ric % 
— ° e . 
‘ t ) ert - 1 jnoe™ et HOP 
part ins: “ent. <E ook . 
V Window Display at uy oie " aqur? Tr 
t Mr. Tait’s Shop erioe 
ner 


ottice 


can 








Mail Coupon Today 

‘ for full details of the new : 

Ip Shaw-Walker Franchise. Your 

er inquiry will be held in strictest 

ee | «aS, confidence. 
’ x om —— a ——= SHA - sWALKER 
Janene? oe 
| EE 
any SHAW-WALKER, Muskegon, Mich 

the r : “ 





Name 


Address 


{ 
d like to know more about the new Shaw-Walker Selling Plan and how it can make 
more money for me as an exclusive dealer. 
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/BESKS 


-for every office use- 


Turned Leg or 
Straight Line Desks 


Four grades of period design and 
four grades of straight line desks en- 
able you to meet a wide variety of 
prospects. 

You can outfit the President’s pri- 
vate office, the general office and the 
shipping clerk with an appropriate 
desk from the Imperial line. 

All are made according to the same 
standards of drawer and interior con- 
struction and therefore can be relied 
upon to give satisfactory service re- 
gardless of grade or price. 

Progressive dealers in all parts of the 
country are adding to their business 
and profits by handling Imperial desks, 
tables and chairs. You too can do the 
same. Have you our latest catalog and 
price list? 


Ask for Catalog No. 28 and 
price list which applies. 


IMPERIAL DESK CO., Evansville, Ind. 





eer 














1929 
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Fire Damages Neva-Clog Products Offices 
Earlv in February a fire occurred in the offices of Neva 
Clog Products, Inc., Bridgeport, Conn The general fur- 
} 


nishings were burned beyond salvaging, but the business 


records of the company were not touched 


The fire started at about six o'clock in the evening, 
shortly after F. J. Moran, manager of the company, had 
left the office \ number of papers of importance that Mr. 
Moran had left on the top of his desk were consumed in 
the re 


Within a short time after the conflagration Frank H 
rgo, formerly president of the Connecticut Valley Sta 
oners’ Association and head of The Frank H. Fargo Com- 
pany, Bridgeport, Conn., called on Mr. Moran and _ sold 
im a complete new outht of office furniture 
Aitinnctt 
Henry Fera Recovering 
[he many friends of Henry Fera of the American house 
of A. W. Faber, Inc., Newark, N. J., will rejoice to learn 
that Mr. Fera’s health is much improved He went to 
Europe for the benefit of his health in July last, but failed 
to receive the benefits expected and at the beginning of 
November he returned to this country. Since then he has 
been under the care of physicians who have been able to 
assist him in returning to practically normal health. At 
the present time he is apparently in very satisfactory physi- 
cal condition. His eyesight is still affected, but is slowly 
improving and it is belteved that he will be restored to 
normal vision in a few months 
~~ 


B. L. Marble Catalogue Supplement 
Supplement No. 2 to catalogue No. 33 was recently issued 
by The B. L. Marble Chair Company, Bedford, Ohio. In 
the supplement are illustrated and described several new 
ul re-designed chairs Some items that formerly were 
made only on special order are shown in the supplement 
as a part of the regular line. 

In addition to the regular descriptions, with each set of 


illustrations are printed some special selling facts anent 


the items shown. This makes the supplement of particular 
alue to the retail salesman of furniture because it gives 
him not only complete information but also suggestions 
as to how to present the facts most forcibly 

_ - 


An Interesting Window Display 
One of the recent window displays at Tilden’s in Keene 


N. H.. contained a framed poster outlining Tilden’s 116 


vears of association with the Old Farmers’ Almanac Che 
display included a letter to the present proprietor’s great 
grandtather, relat'ng to advertising copy tor the Almanac 
dated July 20, 1813, and signed by J. Thomas, Jr here 
vas also a copy of the 1859 Almanac with a full back covet 


advertisement of G. & G. H. Tilden, as the firm was then 


kt ( 1929 copy still carrying the back covet 
advertisement of Tilden’'s 
> 

A-S-E Executive Visiting Southern Dealers 

B. G. Wiley, sales manager of the equipment divisio1 
ot A-S-E products, manutactured by All-Steel-Equip 
Company, Aurora, IIL, left early in March for a four weeks’ 
trip through the southern states Mr. Wiley’s itinerary 
included contact with present A-S-E dealers and the es 


tablishment of several new connections in accordance with 


the company’s plans for expansion 
oomnpniiiienaiea 
Thal Elected Detroit Community Director 
E. M. Thal, district sales manager of the Dictaphone 
Sales Corporation in Detroit, Mich., was recently elected a 


director of the Detroit Community Union 
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Edw. L. Sibley Mfg. Co. inc. 


Bennington, Vermont 
Send for free display base 
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Another 











A complete line 


of office equipment 


W'! IETHER your prospect 
requires a single desk for 
himself, or a complete office in- 
stallation for a thousand work- 
ers, you can supply him com- 
pletely from the GF Allsteel 
Line. 


Every GF Allsteel Desk, File, 
or Safe is designed by experts for 
greatest utility—and manufac- 
tured of enduring steel for per- 
manence. 


You need not carry a large 
stock or depend upon special or- 
ders. The regular GF Allsteel 


Line will fill your customers’ re- 
quirements. 

Hundreds of dealers have built 
a successful and profitable busi- 
ness, with a small investment in 
GF Allsteel. 


And GF helps create sales 
with a complete selling and ad- 
vertising program. 








MCE Alister! 
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COLor pages in the “Literary 
Digest” every fourth week 
reach a million and a half 
prospects. 


“Nation’s Business” and 
“Time” carry the good word to 
executives and professional men 
the country over. 


Vocationalized papers talk GF 
Allsteel to many industries. 


Beautiful catalogs to help you 
sell, convincing direct mail cam- 
paigns to stimulate interest, at- 
tractive folders to remind the 
prospect—GF provides a com- 


OFFICE 


A complete 
and advertising program 
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selling 


plete service of time-tested and 
proven aids to greater sales. 


Put yourself in this picture— 
a picture of successful service to 
offices everywhere—a _ tremen- 
dous progressive business that 
has wonderful profit possibilities 
for you. 


THE GENERAL FIREPROOFING Co. 
Youngstown, Ohio 


























The Siccess — 
Atmosphere 
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Winning Everywhere 
on its Demonstration 








This new model—representing 
fifteen years of experience in 
building the famous Safe-Guard 
Check Writers — appeals to 
every business man 
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\ 
| 
| as e@ new 
\ 
‘ INSTANT 9 
Lansoate.Pa. Lae 10_\929 
Det LT TL eer AT wv 
"AY TO THE YY on Ve Dui i 
YrorEe, i et eH CAL Bete aie!S Ati dre $/098 720 
| EGISTER oe “ ‘ fp) US > 7 it AG 
sesias De ie te LO 3) 8 20t5 ae) 
<> NOT NEGOTIABLE lo SSans | 
- . 
i pnovects tne Paves’ name ; = MPLE CHECK a | 
Feat that mak ick sal 
iveeS name automatically while Individual column correction keys 
mount , veh sei natented fea : 
viene =o CALNE, POLINCY Ice Lasy, speedy, quiet operation—just one move- 
a on ment of handle for protecting payee s name anc 
imount 
ire na ISS¢ ] € € , 
1isers The two new models of the INSTAN | SAFE- 
GUARD have all of these desirable features 
Amount right before operators eyes—obv [he principal difference is that the “9 shown 
é here has capacity to amounts in nine figures and 
is a heavier machine with some pleasing addi- 
Uhe rops to exact printing position Dy tional finish. Both make a fine impression on 
sravity prospects Both give energetic dealers and sales 


representatives a real opportunity. Some ter- 


ritorv open to the right men. Write us 


Safe-Guard Check Writer Corporation 


Main Office and Factory, Lansdale, Pa. 


reiease Of entire amount Set 
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National Education Association Convention 

The annual convention of the National Education Asso- 
ciation, held at Cleveland, Ohio, February 25 to 28, inclu- 
sive, drew thousands of America’s prominent educators to 
Cleveland and incidentally a large number of exhibitors of 
commodities of all kinds used in public, parochial and pri- 


vate schools. 

So numerous were these and varied that the large annex 
of Cleveland’s Public Auditorium was set aside exclusively 
for their showing. The building, which is a block long 
and of a proportionate width, was completely filled. The 
exhibits were evidently considered of the greatest impor 
tance, for the daily attendance was beyond all expectations. 
The first day eleven thousand visitors thronged the build- 


ing 

The office appliance field was well represented. Type- 
writers, pencils, inks, adding machines and many other 
lines used in the schools of today were on display. Ex- 
hibitors were unanimous in their declaration that from the 
standpoint of business the show was a great success. 

The following firms in the office appliance field had 
exhibits: 

YAWMAN AND ERBE MANUFACTURING COMPANY, 
Rochester, N. Y The regular line of “Y and E” filing equip- 
ment was shown. David W. Duffield was in charge. 

DICTAPHONE SALES CORPORATION, New York, N. Y. 
The latest types of Dictaphones were displayed. Miss R. Beall 
if New York and J. H. Williams were in charge 

PELICAN WORKS OF GUNTHER WAGNER, INC., New 
York, N. Y The Pelican line of inks, crayons, etc., was exhib- 
ited The booth was in charge of Walter Hoops 

EDUCATIONAL BUREAU, PORTABLE TYPEWRITER 
MANUFACTURERS, New York, N. Y.—Remington, Royal, Un- 
derwood and Corona portable typewriters were shown. Miss 
Katherine Sherwin of New York was in charge. 

THE BECK DUPLICATOR COMPANY, New York, N. Y. 
A complete line of duplicators and supplies was displayed. Miss 
S. Brown was in charge 

EDUCATIONAL DEPARTMENT, REMINGTON RAND BUS- 
INESS SERVICE, INC., Buffalo, N. Y.—The exhibit included 
typewriters, filing cabinets, adding machines, bookkeeping ma- 
chines and other products manufactured by Remington Rand 
subsidiaries Miss Gertrude W. Parsons was in charge. 

AMERICAN MULTIGRAPH SALES COMPANY, Cleveland, 
Ohio.-—The complete line of Multigraph machines and equipment 
was shown B. T. Hagelin was in charge 

UNDERWOOD TYPEWRITER COMPANY, New York, N. Y 

Standard and portable typewriters and bookkeeping machines 
were displayed. George L. Hossfieid, who was in charge, gave 
demonstrations of the speed in typing’ by which he won the 
itle of World's Champion Typist. 

LYON METAL PRODUCTS, Aurora, Ill.—Storage cabinets, 


lockers, steel shelving, etc., were exhibited. The following sales 
representatives were present Cc. A. Gallagher, Pittsburgh, 
Penna H. N. Phillips and Owen Lynch, Cleveland, Ohio, and 


L. I. Blough from the factory. 

ESTERBROOK STEEL PEN COMPANY, New York, N. Y 
Schooi pens, a new compass which received special attention 
from visitors, and other items in the Esterbrook line were dis- 
plaved The booth was in charge of W. T. Ridgeway and R. N 


G. & C. MERRIAM COMPANY, Springtield, Mass The com- 
plete line of Webster dictionaries from the first edition in 1806 
to the present were shown The desk used by Noah Webster 

s also featured 

EBERHARD FABER, Brooklyn, N. Y The Eberhard Faber 

ne of pencils, pen holders, erasers and crayons were exhibited, 
With special emphasis on the new Mongol No. 866 in all colors 
Walter It. Kane, Dave M. Smith and Jimmy Farrell were in 

arce 

THE B. L. MARBLE CHAIR COMPANY, Bedford, Ohio 
rhe Marble non-collidable chair for schools was featured. R. N 


rhomas, assistant sales manager, was in charge 
SANYMETAL PRODUCTS COMPANY, Cleveland, Ohio 
Class room and office partitions were displayed A. F. Me 


Arthur was in charge. 
DENNISON MANUFACTURING COMPANY, Framingham, 
Mass The new Dennison Craft Book was featured in addition 


to many other items in the ine Miss Clara Donihoo was in 
charge 

THE HEYER DUPLICATOR COMPANY, Chicago, Ill The 
“Clear-Scope and the “Lettergraph"” were shown W. H 


Kurt was in charge 








| 
t 
& 
































What price 
quality 


There is a long climb from the 
cheapest desk to the most costly. 
But what price quality? 


Price may or may not be an index 
to quality. To work effectively, 
to complete a serviceable thing, 
to put in those details which sum 
up in satisfaction and to leave out 
non-essential cost increasers, in- 
volves modern _ equipment, 
sources of material, knowledge 
of market demands and expe- 
rienced, resourceful, progressive 
management and—a firm posi- 
tion in the confidence of the 
trade. 


B and G burlders keep utility 
uppermost at all times. Full 
value for the money is a natural 
result. 


—-— — 


Bentley & Gerwig 
Furniture Co. 


Parkersburg, West Virginia 
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Factory 
Removal 


to 


GLEN COVE, L.I1., New York 


New equipment and larger quarters 
to manufacture 


olumbia 


Ribbons & Carbons 


Of Highest Quality 





Executive Offices as Before 


COLUMBIA RIBBON & CARBON MFG. CO., Inc. 


Dixon, Holmes & Dixon 
69-71 Wooster St., New York 


Dwight Bldg., 1305 Arch St., 
Kansas City, Mo. Philadelphia, Pa. 
Agencies in all other Principal Cities in 

the United States 


COLUMBIA RIBBON & CARBON MFG. CO., Ltd. 
22 Bush Lane, London, E. C. 4, England 
COLUMBIA RIBBON & CARBON MFG. CO., S. A. 
Viale Abruzzi No. 20, Milano, 119, Italy 

Valenzuela 4, Madrid, Spain 
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SANFORD INK COMPANY, Chicago, Ill \ full line of inks 
ind adhesives was displayed R. P. Carpenter and S. Rh. Haw 
ley were in charge. 

THE MILLS COMPANY, Cleveland, Ohio Office and other 
metal partitions were exhibited George Mills was in charge 

SCHOOL BUREAT PENCIL SALES COMPANY The en- 
tire line of Dixon pencils, penholders and erasers were shown 
Horace M. Johnson, Walter Haggerty and Guy Hart were in 
charge 

L. C. SMITH & CORONA TYPEWRITERS, INC., New York, 
= Ss Both the standard and portable typewriters were dis- 
played 1. E. D 

> 


Burrows’ Posters Keep Up with the Times 


lhe Burrows Brothers Company, Cleveland, 
me ot the 


startling—designs In selecting these we try to 


produce an effect so unusual that our boards will not only 
be seen, but will also be discussed fo this end our 
designs have been very colorful, distinctly out of the ordi 








EXAMPLE OF 


succc 


BY THE 


ESSFUL BILLBOARD ADVERTISING 
BURROWS 


BROS 


COMPANY 
nary, and usually symbolic And that they have accom 
plished their purpose is attested by the fact that we are 
ofter asked just what our billboards represent 
“Our present design 1s more m 


oder treatment thar 
inv previously 


of striku 


used, but it again only carries out our policy 


g designs rhe simple word‘ng—not too long to 
be rea it a glance is set ina blaze of light as though 
rom a rising su Soft bright lors nd the buildings 

e a pleasin ontrast to snow weather 
fo make our outdoor advertising most effective, we 
vavs choose irae rds in tl city’s highest spots 
©) message is simply, ‘Burrows for Office Supplies,’ 
d our slogan, “You'll leel Our a a 


Since we feel 
hat brevity ts the 








soul of legibility in billboards, our copy 

S always short. and except at the Christmas season, ica 

es especially our office supplies Refore Christmas. ‘Bur 

wws for Gifts and Books’ ts use in appropriate sea 
onal design ; 
‘Our boards at repainted with new cop several times “ 
vear, and it is our aim not only to ike each design ' 
distinctive than the last. but also to make each the Hi 

iost effective that is showing in Cl land 


leveland at the time.” 


Ohio, Is 


very few retail stationers in the country who 
use billboard advertising as a part ol yee regular adver 
tising schedule For many years, according to G. B. Bing 
ham, president of the company, thay hae used it as an 
effective and profitable background and supplement for 
their newspaper and direct mail advertising 
Mr. Bingham says: “During this time the Burrows bill 

boards have stood out because of their striking—sometimes 
almost 


x) 
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Tue BuckINGHAM SUITE 


OFFICES COLORFUL and LIVABLE 


NY commonplace room of average floor space and ceiling height 
may be transformed, as here, into an office suggesting unusual 
richness and distinction. Panelled walls of birch, finished in frosted 
grey, were applied over the old plaster. Then an interesting picture 
or two and a deep-piled, colorful rug. A richly figured walnut desk 
with leather backed chair, costumer and small table en suite. And 
an accenting note of color, beauty and livableness in the walnut and 
leather davenport and occasional chair. 


The trend in office furnishing and decoration lends ever greater 
desirability to the Leopold dealer franchise. Leopold dealers find that 
the Leopold Plan of Dealer Support enables them to create office 
interiors such as that pictured here with facility and profit. Ask us 
to tell you about this plan. 


THE LEOPOLD COMPANY 
BURLINGTON, IOWA 


the satisfying beauty and authentic styling of Leopold furniture 





++ ——' ot ee 


DESKS AND OFFICE FURNITURE SINCE 1873 
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In Inviting 
WAITING R@M CORNER 


/ 


BUCKINGHAM “occasional” chair 

and telephone stand, a warm toned 
rug, a graceful standing lamp with glow- 
ingly colorful shade—these blend into 
an inviting waiting room corner en suite 
with the Buckingham private office 
pictured on the page preceding. 


The ability to suggest and to create 
interesting treatments such as_ these 
fortifies the Leopold dealer in his position 
beyond that of a competition-driven 
seller of commonplace commodities. 


The Leopold dealer, constantly assisted 
by the Leopold Plan of Dealer Support, 
is firmly placed in that pleasant position 
of being in demand. He is at once an 
interior decorator, an efficiency engineer 
and a merchant. He is modern—of 
today rather than yesterday. And he 
profits in a most satisfying manner. 


If you do not already have the details 
of the Leopold Plan ask us for them 
and for brochures picturing and de- 
scribing the many distinguished Leopold 
Suites. 


The Leopold Company 


BURLINGTON, IOWA 





April, 1929 OFFICER APPLIANCES 133 


In more than 100,000 homes 





ie less than two years the PORTABLE thought expression it encourages. 


Royal Portable Typewriter TYPEWRITERS Give the family the advantages 


has been welcomed into more of the Royal Portable Type- 
than 100,000 homes. What a splendid tribute to the writer. Quickly and faithfully it will fill a definite, 
constant helpfulness of this fine little writing useful place in the home. Royal dealers, unlock 


machine ... to its simplicity of operation, its the doors to an unfailing large amount of business 
dependability. To grown-ups and children alike by going into the homes with Royal Portables. 
it brings a new joy in writing .. . inspires greater ROYAL TYPEWRITER ‘COMPANY, INC. 


accomplishment. All thrill at the easy, fluent More than 1500 Royal Portable Dealers in United States 
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An Achievement of Distinction--- 
B&P Visible Ledger — 


Its Quality and Price Advantages Build Dealer Profits 





Posting Position 


RR 


Because the visible records greatly simplify and speed up 
operation, they have become an indispensable necessity in 
modern business. Postings, additions, removals and re- 
arrangement of accounts are speedily accomplished. 

There are three positions in which this book may be used. 
The first, or closed, for reference; the second (as illus- 
trated) for posting; the third, or extreme open, for removal 
of sheets. A simple pressure of the release button unlocks 
and opens the prongs. 


Samples to those interested 


BOORUM & PEASE CO. 


P. O. Box 272, City Hall Station, New York City 


LY OTIS STREET 
BOSTON, MASS 


349 BROAI ‘ 84 HUDSON AVENUE 
New Yors Y BROOKLYN, N. ¥ 
2 532 S. TuHroor StT., at 
HARRISON, CHICAGO, ILI 


STREET soc 


NSWERING every requirement that can 

be put to an item of this kind, the Standard 

B & P Visible Ledger fills the existing need for 
a time- and labor-saving system of keeping 


records. 


This Visible Ledger Outfit or its component 
parts (salable separately) take this type of 
Visible Index out of the high-priced specialty 
field and put it in the straight commodity class 
which can be handled by the entire trade. 


Sales are easy to make, for the many advantages 
are obvious—and profits are liberal. 


VX782 Visible Ledger, size 15'/2"x10'42”, is bound in 
full black levant grain fabrihide, gold tooled, and has 
nickel plated mechanism and metal hinges. 


A very substantial and well reinforced outfit, with leather 
tab index and 200 double entry ledger sheets—retails at 
only $15. 
separately. 


All the necessary accessories are also obtainable 
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Another Chair Company Formed in Jasper, Ind. 

\ charter has been obtained by the organizers of a new 
chair manufacturing company at Jasper, Ind The new 
concern, to be known as the New Indiana Chair Company, 
will build a modern factory in Jasper as soon as the weather 
conditions permit. It is the third chair company to be 
organized in Jasper and the second one since the first of 
the year Che new corporation is capitalized at $200,000 
and all the stock has been subscribed for by residents of 
Jasper. 

The officers of the company are M. L. Wagner, presi- 
dent; John F. Schneider, vice-president; F. J. Seng, treas- 
urer, and Edward J. Beckman, secretary and manager. 
These officers, together with Grover E. Salb, comprise the 
board of directors. 

The new factory will be erected on Vine street and cover 
the entire block from Thirteenth to Fourteenth streets. 
Plans for the building are now being worked out. It will 
be thoroughly modern in construction and equipment. 

Che company plans to manufacture a complete line of 
office, library and school chairs.—W. B. C 

a 

Standard Instant Use Chart Forms Perfected 

One of the country’s leading advertising agencies, co 
operating with business experts and a group of college pro 
fessors, has perfected twenty-six forms of Instant Use Chart 
Stationery which are now being used not only in its own 
research department, but by over two thousand business 
organizations throughout the country. 

\ booklet just published by the Business Charting Insti- 
tute entitled “Better Foresight by the Use of Instant Use 
Chart Stationery” tells all about the use of these twenty-six 
forms \ copy may be secured free by addressing the 
Business Charting Institute, 1813 Tribune Tower, Chicago 
lhe book also describes a practical automatic ribbon chart 
vhich may be used in individual units or in banks of three, 
six or twelve to instantly visualize the condition of im 

tant business enterprises. 

_— : 
Envelope Manufacturer Insures Employees 

Group life insurance protection has recently been ac 
quired by the Lakeside Envelope Company, 333 South Des 
Plaines street, Chicago, IIL, through a policy issued by the 
Prudential Insurance Company of America The total 
mount the policy involved is $45,250, covering fifty 
nine lives 

kach worker is insured in amounts ranging from $500 to 


$1,500, according to the length of service and the rank or 


vosition held rhe protection is given to the employees 


1 


vithout cost, the policy being of the non-contributory type 


rhe Lakeside Envelope Company assumes the entire 


-_ —_ 
B. F. Girardet Opens Office Machine Business 


by. lk. Girardet, tor the past two and a half vears man 


ager of The Typewriter Inspection Company office in Lima, 


Ohio, has started in business for himself under the name 


ot The Girardet Othce Equipment Company, Kirwan Hotel 


ulding, Lima. The new company will handle rebuilt type 
writers, duplicators, Multigraphs, and a complete line of 


othce equipment and supplies. Mr. Girardet plans to extend 


he service of his company to the northwestern Ohio terri 
which he formerly covered for The Typewriter In 
spection Company. 
_— . 
Franke Appointed A-S-E Advertising Manager 


Karl D. Franke has been placed in charge of advertising 


and sales promotion by the All-Steel-Equip Company, 


\urora. Ill. Mr. Franke was previously on the western 


advertising staff of the McFadden Publications. 
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(ALL STATES) 
AMERICA’S 
FASTEST 
SELLING 





(ALL STATES) 
\ J 
Sure 


Sellers 





Well-advertised, 
well-known! Motor- 
ists and yacationists 
are already begin- 
ning to drop in to 
buy these indispens- 
able travel aids. 

Be prepared for 
the regular seasonal 
rush. Check over 





Your 


most 
protitable 


season for 
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Stock Up 
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your stocks — now. 
And telephone your 
jobber or, order 
direct. Today! 


RAND MENALLY & GomnPANY 
Map Headquarters 


Dept. T-28 
270 Madison Avenue * §368. Clark Street 559 Mission Street 
New York Chicago San Francisco 
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Student Typists Entertain Parents and Teachers 

lhe typewriter as an instrument of entertainment does 
not always occupy the center of the stage as much as 
did one evening last month when eight students of type 
writing were asked to perform a series of typewriter drills 
for the entertainment of their guests at Parents-Teachers 
night at the Everett High School, Everett, Mass For 
nearly half an hour these students and their machines dem- 
onstrated that typewriting when set to music and _ per- 
formed in unison by eight pupils could make the type- 
written page seem as a score written to the rhythm and 
tunes of the ptano 

In the regular tvpewriting classes of ti Everett High 
School this form of typewriter exercise is practiced quite 
frequently, and Frederick A. Ashley, head ot the commer 
cial department believes in it as a stimulus to speed, 


accuracy and uniformity of technique 


Che class of eight tvp‘sts who were blindtolded during 





the demonstration in perfect accompaniment with the piano 
tapped off five drills at several speeeds ranging from 12 to 


120 words a minute Lp and down the typewriter kev 
' ° . 
| | 


: board their fingers went and tl rand finale was a guid 

peeesers Wen Gieplayed B's on et 
speed as it goes along 

are half sold Roval typewriters were used by the students, and at 


the conclusion of the demonstration, the Roval Typewriter 
Proper display is important Its half the Company, in acknowledgment of the perfect work done 
battle in selling many items of low price. by the typists, awarded a gold medal to each of the par 


\nd blotters must be renewed in every office 
frequently \. M. Stonehouse, of the Royal company’s school depart 


ment, made the presentation of the medals and later showed 
You can have a large share of this business 


‘ ’ , ; a motion picture that traces the manufacture and use of a 
if you use the Wrenn display cabinets 


tvpewriter in all its phases 


[he cabinets are made by The General Fire- »s 
proofing Company of Youngstown, Ohio- Listo Pencil Corporation Opens Branches 
evidence enough of their quality Mahogany Cites © Whi enailblie iil ccimesed eemenite ob te 
and olive green colors, with plate glass fronts Eiske Penell Casnaention. Aluseede. Calf. aes fo Mew 
and Cops York recently, where he was busy handling the arrange 
Wrenn blotters show up exceedingly well in ments for opening a branch office and stock room. The 
these cabinets. The eve is attracted to them new ofhce is located at 343 Broadwa and within eas\ 
and sales result Blotters are kept clean, so access of the citv’s commercial activities 
there is no loss from soiled goods Previous to going to New York, Mr. Wehn spent a 
Let us install one of these cabinets on our week in Chicago, taking over the distributing agency pre 
special introductory offer. Details on request viously located there and incorporating it into a direct 
factory branch This othce is at 202 South State street 
T RENN PA ER C M NY and will be stocked to take care of all Mid-Western needs 
he W P 0 PA In operating these two branches, Listo will be in a posi 
Middletown, Ohio lon to render prewet service to kts steadily incrensian 
astern and Mid-Western connections 
> 


New Typewriter Service Company in Atlanta 

H. T. Foddrill and T. C. Briley, co-partners, recently 
started a typewriter business in Atlanta, Ga., under the 
name Foddrtll Typewriter Company, 518 Peters building 

Mr. Foddrill spent twenty vears with the Underwood 
Typewriter Company in Atlanta and Birmingham as shop 
foreman, and has devoted about twenty ve vears of his 
liie to the typewriter field. 

Mr. Briley was formerly connected with the Underwood 
and Royal organizations in Atlanta for a period of about 
ten years, as outside service man 


The new company will specialize on the rebuilding of all 


makes of typewriters 
iesinisnsen 
E. V. Rus on Extended Trip to South America 
E. V. Rus, export manager of The Shaw-Walker Con 


pany, Muskegon, Mich., left late in January for a business 





trip to Cuba and South America. He expects to return to 


New York Citv about May 15 


Lig! 


juite 
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The Only Basic Improvement in Filing 
Since the Advent of the Vertical File 


Automatic Files 


EXPAND (automatically) adding 9 inches of working space to 
every drawer. This 9 inches of extra working space makes filing 
and finding faster—easier—more accurate. 


AUTOMATIC FILES COMPRESS their contents (automatic- 


ally). Besides keeping the filed material in perfect condition, 
this compression permits 20% more papers per inch. 







IN 


FILESVDESKS 


THE AUTOMATIC 
FILE & INDEX CO. 
General Sales Offices 


1320 Steger Bidg., 28 E. Jackson 
Blvd., Chicago 


Factory: Green Bay, Wisconsin 





OP4-Gray 








138 OFFICE APPLIANCES {pril, 192 





prospect 
for a 


VAIL |LIVAUILT 








PERSONAL PRIVATE PROTECTION 


Never betore have you had an opportu 
nity like this—a chance to sell a safe to 
every substantial citizen in your city. 
Doctors, lawyers, executives, retailers 
and home owners are attracted by the 
low retail price of $32.00. This $32.00 
price has a tremendous popular appeal 
and allows you a good margin of profit. 


Val-U-Vaults are finished in the latest 
of metal finishes—green crystalline bak- 
ing enamel. Several styles of interiors 
fit the Val-U-Vault to your prospects’ 


needs. 


Val-U-Vaults are made of first quality 
steel sheets and solidly insulated with 
thermocel insulation. Write today for 
dealers’ discount and bulletin showing 
various interiors. 





THE MEILINK STEEL SAFE Co., ‘TOLEDO, OHIO 
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Remington Rand Increase Noiseless Typewriter 
Output 


Following the many orders for Remington No?seless Combination 
. : * ‘ . Counter Height 
tvpewriters that have come into Kemington Rand offices, Unit No. 544 
directions have been issued by executives to keep the Mid 


dletown typewriter factories on full night shift schedule 
Plans have also been completed for the installation of new 
achinery and the enlargement of factory space Though 
the plant is now working at capacity and producing a sig 
ficant number of units, it is expected that the additions 
nd changes in schedule will double the productive powers 
of Remington Rand’s Middletown unit 

The growing use of the Remington Noiseless typewriter 
has necessitated the increased productive activities and 
has likewise dictated changes in the operation of other 
Remington Rand typewriter plants. Certain parts for- 
merly made only at Middletown are now being manutac 
tured at Ilion, N. Y., and shipped to the Middletown plant 


for assembly. New and speedier machines are being in- 





stalled in Remington Rand typewriter factories all along 


the line [These installations, however, do not interfere 


with the routine production of the plants. Feature These | 


Plans are under way, also, ‘to provide for a further in- 
crease in production volume during March and April so 4 ] BENTSON | 
that the new sales highs expected during those months will specia 

not find the service and delivery powers of Remington 


Rand taxed beyond capacity. file units! 


“Our reputation for prompt deliveries and superior ser 


ice on Remington Noiseless typewriters will be upheld at 


1 costs,” s i ort - emi >. ~y,ecutive The compactness and convenience of these counter 
all costs,” said one important Remington Rand executive height units when well displayed, have sold many 
recently, “and the increased public acceptance of our prod- prospects Just a good window display with quan- 

tities of material stored in the cabinets and with 
uct is additional reaso1 why our service ideals must be door and drawers open, is enough 
sustained Even if you didn’t make a dollar on it, the sugges- 
tion of your label on the cabinet where office records 
° -_ are filed or stationery is stored, is worth a great dea 
~ » But these counter height units have a sizable margin 
Bates Trade-In Contest Is Now On + 


[he trade-in contest of the Bates Manufacturing Com- ‘ 
The combination unit No. 544 is especially useful in 


pany, Orange, N i mentioned in these pages last month, many offices; the top drawer will carry 3 by 5 or 4 by 
, — 6 inch cards; the two shallow drawers are very handy 
s now in full swing. The event will close at midnight on for legal blanks, electros, charts, ete., and the stand 


ard letter size drawers are convenient for Various 


May 31 and the winners will be announced in the July storage purposes. 





smsue ot 1s ourn: » “oO dz 4 ‘ports -e ‘re 
1 f this journal Che company reports keen interest The cash service unit No. 540 is adapted to many 
rom all parts of the country, particularly in cities of less classes of retail stores and business offices where there 
' 2 ; is a limited amount of cash transactions. The storage 
than 100,000 population. compartment has two shelves, the lower one adjust 
rl ripeetare!=s i me ‘ _ F able on 1% inch centers the compartment measures 
ere are three territorial prizes of $50 each, viz., one 16 inches wide, 20% inches deep and 28% inches high 


uch prize to go to the winner in the division including Ferther in@ermation of Ghats dbenaes ont 62 ade tee 


cities of 100,000 and under; another to that including cities | plete line, with prices and discounts, on request, to 
aeaiers. 
above 100,000 and up to 500,000 and a third to the winner 


of the division including cities of over 500,000. There will 


be en prizes of ten dollars each awarded on the basis of The Bentson Mfg. Co. 


individual merit, and a grand prize of $250 for the man 


who trades in the greatest number of machines regardless Aurora, Illinois 


of territory In all $500 will be awarded 
Che contest is open to all salesmen of regular rubber New York Representative 
A. H. DENNY, Inc. 
356 Broadway 
near Leonard St. 


stamp and stationery dealers The only requirement is 
that the old machines returned to the Bates Manufacturing 
Company must be plainly marked or typed with the sales 
an’s name and address 
_ 
Brief Items from Boston 
ul M. Cheney has recovered from a recent illness and 


out again, looking well, except that he is obliged for a 


Cash Service 
Counter Height 
Unit No. 540 


\W. E. Plummer, manager of the wholesale department 
William M. L. McAdams, stationers, is much improved 
in health. He has been out since February 1, following a 


mastoid operation. 


« Baxter, well known manufacturer’s agent. was 


recently in Boston for about ten days, making his usual 
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As pioneer desk makers of Jasper, 
Indiana, we can offer you the best in high 
quality desks. Time tried and quality 
tested for fifty-two years. 

Jasper Desk Company, Jasper, Indiana 


We are large enough to serve you and the 
service we offer will meet the most exact- 
ing requirements. Our customers are the 
judges and they have been satisfied. The 
Jasper Chair line is the outstanding line. 


Jasper Chair Company, Jasper, Indiana 


Desks and chairs can be purchased from 
us in pool cars, at carload discounts, lower 
freight rates and the assurance that 
goods arrive in first class condition, with- 
out damage. We solicit your inquiries. 


THE JASPER DESK CO. 


and 


JASPER CHAIR CO. 


nore CHATR JASPER, INDIANA 
*) 
\ JOHN W. MESSIMORE 
Chicago Representative 
Telephone Longbeach 4821 
1467 Catalpa Avenue 
Chicago, Il. 
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Great Detective Makes Important Discovery 


Office Appliances has received a copy of one of the 


most recent detective thrillers It is entitled The Bloody 
Stain or The Mystery of Room 323. It comes to us trom 
EK. Clifton Wilson, governor of the ninth district, who tells 
us that the reading time is three minutes, four and a halt 
seconds, and that the thrilling tale unravels itself with the 
speed of a racing airplane 

The Bloody Stain is written, according to the style of 
popular detective novels and packs quite a punch. Indeed, 
we think Van Dine and Edgar Wallace might each be 
jealous should a copy of this book—of four and a halt 
pages—-fall tnto their hands. 


} 


It is not our practice to lift bodily any work of detective 


narrative, but we make an exception ot The Bloody Stain 
for the sake of its conclusion 

The book describes how the great detective was unable 
to sleep, owing to the fact that the detective instinct kept 
at him to go forth on some errand, he knew not what So, 
relying on instinct and all the time feeling that some dark 
deed was going on, he set forth. \bout this time the 
detective, known as the Great Hamilton, decided to drop 

> 

by thé Adolphus hotel at Houston, where he was met with 
a shout, “Mr. Hamilton, you are just the man we need. 
Two men are in Room 323 and we are certain that a dark 
deed is being committed.” Taking the sta'rs three at a 
time the great detective burst into the room, his trusty 
automatic in hand. From this point on we quote 

“His practiced eve immediately took in everything—a 
fierce struggle must have taken place Papers—papers 
evervwhere chairs overturned one large man _ with 
bloody hands-—a murderous look in his evil face, was 
standing by a smaller man who was apparently in deep 
distress and mortally hurt, with blood gushing from a 
wound in his breast. Quickly Horace acted—covering the 
larger man before movement was possible, he shouted 
‘Stick ‘em up, vou Big Brute, before I drill vou. Back 
away from the man in the chair, and don’t be slow!” Caught 
in the act, and with a iook of baffled intent on his face the 
Big Brute retorted ‘What the Hell, vou bie Cheese? 
You've got a crust bursting into a man’s room like a 


Kansas Cyclone \re you nuts? What do you want 
‘l want you,’ replied our undaunted hero. ‘I want you for 
attempted, or perhaps, real murder. The big one, Phil 


Webster, changed immediately—turning to his companion, 
Cliff Wilson, he said, in a tone of subdued tear, ‘What will 


we do, Chiff? He's a bug—he might kill us both Say 
something.” Then the ‘injured’ man spoke to the great 
detective in dulcet tones. ‘My dear sir, 1 think you are 
unduly exorcised over a most unfortunate accident l 
assume you scent blood Really, ‘tis not so. This is 
merely red ink My friend Webster and I are working 


on the program for the Stationers & Texas Travelers 
loint Convention, to be held in Fort Worth—Aprii 4 and 5. 
We were using red ink to check certain eliminations from 
the tentative plans. Phil inadvertently overturned a bottlk 
red ink, and in grabbing at it to prevent its rolling on 
the floor. he knocked it on mv chest, where vou see the 
fancied bloody smear.’ 


“Horace looked mystil ed indecision on his tace Seeing 
this, Phil took courage ‘Sure, you Big Ham—exactly 
what happened. li you weren't dead from your neck uy 
if you read anything but the funny papers—if you had 
any friend besides ‘stool pigeons’ you'd know about 
this convention Why, Useless, we had a convention last 
vear in Waco that was the best ever held in Texas, accord- 
ing to Woodson Waddy, Ogden Perso: Neil Stewart 
and all the guys who know In fact, Useless, it was the 


best ever held in | Ss. A.’ 

“*This vear’s convention is going to be so much better 
than the one in 1928—that.—Say. Cliff—how much better 
is 1t gome to be?’ lo which Cliff earnestly replied, ‘Just 
as much better, Phil, as our past experience will permit us 
to improve it, supported as we were in 1928 by the loyal 
stationers and your splendid Texas Travelers—it will be 
1 grand convention.’ And Cliff and Phil shook bloody 
hands and swore by the ‘bones of the prophet’ to do their 
damndest to make the convention worth any man’s time 
to attend. utterly forgetting and ignoring the famous 
sleuth. who slunk from the room with a smothered— Well, 
I "ll— be damned—two Nuts.” 
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OUR NEW ILLUSTRATED CATALOG 





IS BRIMFUL OF INFORMATION— 





In keeping with our position as the 
world’s largest distributors of rubber 
stamp supplies, dating and number- 
ing machines, etc., we now offer a 
new catalogue, No. 68, which is 
brimful of useful information. 


The new catalogue contains 14] 
pages of descriptive material relating 
to the rubber stamp industry. It 
illustrates the various improvements, 


} SCRAPE OFF THE Dust : OCCASKOWALLY with AKNIFE 10 (SURE & CLEAN | ——s SURFACE 
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P - Sellin Agents for 
B. G. VOLGER MFG. CO., PASSAIC, N. Y. 


such as the new aluminum wheels 
which are used for moving the bands 
on daters, self-inkers, etc. 


Specialists 
For Forty Years 


Stewart products are known every- 
where. They are recognized lead- 
ers. This is because we are special- 
ists in this line and every item 1s 
backed by forty years’ experience. 
It is your guarantee of supreme satis- 


faction. 


Whatever your needs are, we can 
supply what is wanted either from 
stock or from our special order 
department. 


Send for a copy of the new cata- 
logue. 





80 Duane Street, 
New York, N. Y. 
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‘‘Wherever the ‘MILWAUKEE’ is Shown 
in Competition With Other Posture Chairs 


t Licks Them © 


To a Frazzle!” 


Says This Enthusiastic Dealer 









“It may please you, as it pleases us. to know 
that the Milwaukee Health-Comfort Chair is 
yoing over in great style. We have sent in 


en = 


two repeat orders and others are going for- 
ward today. 

“Wherever this chair is shown in competition 
with other posture chairs it licks them to a 
frazzle. We had one case here where the office 





was practically 100% of another make includ- | 
ing the big boss himself. We putin the Milwaukee ' 
Health-Comfort Chair and now all the girls but 
the boss himself are using the Milwaukee. And, 
the boss will be converted very shortly.” 
And he adds: “Just refer any dealer to me who 
has any doubt as to what the possibilities of 
this chair are.” But how can there be any doubt? 
The Milwaukee Health-Comfort Chair is recog- 
nized by business leaders as the one chair that 
gives perfect comfort and relaxation; that it . 
actually increases the efficiency of employees 
50% at a cost of only 2% of one year’s salary 
paid these workers. Employees are less fatigued 
- ~ —~ T ne 
at the end of the day — healthier. happier, more 10 SPECIAL FEATURES ' 
. _ Rounded top cross slat conforms All edges and corners are rounded 
ale rt. 1 outuie - is cetnen of saat 6 to caovins Waa on tation 
. . . ° . back, giving correct sumport where shoes or damaging clothing 
Read why the Milwaukee Health-Comfort Chair needed i sesniicmmiieeae , 
= J ° > ™ ts a Sp —_ ee es saad é . ese on nn ” egg alsing o 
is superior in every way. The ten special features 0 aad eee atemeateoees 
° . . , amb Screw for adjusting spindle 
opposite should convince you that every office is « Seat is also shallow so that front of 8 er at scnuaphastectenel : 
. ° : - 3 chair will not interfere with normal 
a live prospect. Write today for our special prop- blood circulation. 9 Hand wheel adjustment for raising 
*.* mn . . - ° . Seat hes deep fo 3 ae saddle or lowering back-rest for different 
osition. There is still some rich, exclusive territory 1 meena et on, Ama pay how a heights of were. 
> » el - ve ; , ile " ee » ; 99 able sitting position. There is no possibility of pinching ' 
open. Possibly yours. Get it while the “getting ee se Ee Peres aan 
adjustment of seat spring chair back and seat 


Is vood. 
eS 


The MILWAUKEE CHAIR COMPANY 


Executive Offices: 666 Lake Shore Drive, Chicago, Factory: Milwaukee, Wis. 


MILWAUKEE CHAIRS 
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Newman Typewriter Co. Takes Larger Quarters 


The Newman Typewriter Company, Charleston, S. C., 


has recently moved into larger quarters at 55 Broad street 

This company is agent for the Woodstock typewriter, 
Victor adding machine, Royal portable, and also handles 
rebuilt typewriters and office supplies. 

Irving Newman, proprietor, has been engaged in the 
tvpewriter business for a period of about fifteen years. He 
was formerly connected with the Underwood, Royal and 
L. C. Smith & Corona organizations. During the past four 
vears he has been in business for himself in Charleston. 

Several years ago Mr. Newman inaugurated in Charles- 
on the plan of giving “one vear free service on all ma 
chines sold,” including rebuilt and used typewriters, as well 
as on new machines. This good service, together with a 
general policy of fair dealing, increased Mr. Newman's 
business to the point where larger quarters were needed. 

New equipment has been installed in the service depart- 
ment to insure efficiency and rapid service to customers. 

- > —— 
Wins Prize with Hunt Pen 

Mrs. R. A. Dobbins of Des Moines, lowa, recently won 
first prize of $1,250 in a contest inaugurated by the W. D. 
Boyce Company of Chicago, consisting of a test of skill 
in writing certain figures the greatest number of times in 
the allotted space. Mrs. Dobbins won the contest with a 
No. 102 pen of the C. Howard Hunt Pen Company of 
Camden, N. J 

: a 
New Boorum & Pease Catalogue 

Che Boorum and Pease Company of New York, N. Y., 
have just issued a new catalogue of loose leaf devices. It 
is said to be the most complete and elaborate catalogue of 


standard B and FP loose leaf goods ever issued by the com- 
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BOORUMéPEASE COMPANY 


New York Cuicaco Boston Stlouis 





COVER DESIGN OF NEW ROORUM & PEASE 
CATALOGUE. 


Che wealth of information contained this cata 
ogue should prove helpful to dealers and salesmen as a 
sales manual. Any dealer who is interested in this book 
may obtain a copy by writing to the Boorum and Pease 
Company, 349 Broadway, New York 
ie ‘a 
C. A. Bishop Tours the South 
Carl A. Bishop, manager of the dealers’ department of 
the Smith Typewriter Sales Corporation, 360 East Grand 
avenue, Chicago, Ill, recently completed ‘a trip through 
the southern and southeastern states, calling on dealers 
Mr. Bishop found Smith rebuilt typewriters in good de- 
nand, and says that the outlook for 1929 is encouraging. 








Even when the demands are for or- 
dinary office tables, there is no need 
of offering anything less constructive 
or durable than the popular “Five” 
Series Guth Table. 


The hard usage to which this type ot 
table is subjected is amply provided 
for in its sturdy under-top construc- 
tion and “Inbuilt Worth”. 


In addition, there are such features as 
easy sliding, dust-proof drawers; taper- 
mitre-joint box legs; metal corner 
blocks; selected stock and durable fin- 
ishes that characterize GUTH 
TABLES for every business use. 


GUTH TABLES reflect good taste, 
which your clients will recognize and 
prefer 


If you are not acquainted with the 
GUTH LINE—particularly our new 
designs—ask for our catalog. If you 
have anything special in mind, our 
designing staff will gladly work with 
you for the presentation of plans and 
suggestions to your client. 


GUTH TABLES constitute a compre- 
hensive line—from the simple square 
leg designs to the most elaborate hand 
carved—all designed to harmonize x 
with the lines of chairs as made by 
leading manufacturers. Stock sizes 
from three to sixteen feet lengths, larg- 
er sizes on special order. 


OK 


Henry L. Guth Associates 


Allentown, Pennsylvania 
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Some Recent Business Books 


William Koch Writes a Book 
Well, well, and again well! Wil! Koch has written a 
book. We knew him when—and we hope his book will 
run into many editions. Will is now known as Wilham E 
Koch, business counselor and specialist in modern methods 
of management Time was, however, when he had no 
handle to his name, but was a free lance reporter, who 


carried a trusty four by five camera everywhere he went 


and made pictures, some of which were good, to go with 
the stories he used to send us editors How time does 
on! 


Koch on Methods of Retail Management—-who has had 
the chance to know the subject better or from more dit 


ferent angles? The author has traveled and studied life 


in many places. Always interested in business, he has made 

himself familiar with many different helds He has re 

B joiced in the success of some and regretted the failure of 

A others, and now he comes forward with a book which we 


& ND feel sure embodies the cream of a rich lite-adventure in 


observation 





Methods of Retail Management” contams 272 pares 


© by 9 inches, with 26 illustrations and sells for $3.00 Che 


7 
A Better Service book is published by the McGraw-Hill Book Company, 370 


Seventh avenue, New York 
F D k U Mr Koch in recent vears has a ted as educatior al dire 
Oo r e S se rs tor of large manutacturing and retailing companies, round 
e ing out and perfecting an unusually rich experience He 
exclusively G UNN has been special lecturer at the universities of Kansas 
Colorado, Minnesota, West Virginia and at the Retail Mer 


Made in Grand Rapids chants’ Institute in Chicago. Mr. Koch's new book pre 


sents the essentials of business nanagement as applhiec 
Help your trade to get the best results roo miei an oe ce ae veto ag ke ee = ri 
from their staff. Sell them the unex- retailer ideas and plans which could otherwise be acquired 
celled service of GUNN LINO. These only through a long period of specialized effort. It outlines 
distinctive desks do more than enhance practical rules of procedure which not only. result in greater 
the office interior. They promote , a ’ ae follow ny ae ae bc woe se 
accurate vision and add to the user’s The Profit-Making Program: What the Retailer Cat Deo 


comfort. with Sales Quotas; A Practical Basis for Positive Control 


of Retail Stocks: How Consistent Stock Assortments Are 








Developed and Maintained: How a Simple Buying Record 


“It isn’t a Guides to Consistent Assortments; Other Simple Forms 


LN” 


Unless it’s a 
GUNN” 


that Guide to Consistent Assortments: How a Better Ex 
pense Budget Leads to Greater Retail Profit: Gaging Profit 
by Lines: How Fast Should the Merchandise Move: A 
Study of Mark-Up Percentages: Can the Inventory Be 
Made More Helpful: What Should the Bookkeeping Sys 
tem Accomplish; More Profit Through Better Use of Figure 
Facts; High Sights in Buying: High Sights in Selling 
High Sights in Controlling; A Study of the Selling Price 

M 

_— - 
Intensive Sales Management 

In essence, Intensive Sales Management, by J. C. Aspley 
is a survey of methods and practices of sales management 
tound most effective by leading concerns in 250 different 
lines of business. The subject is presented in a clear and 


loge il manner 


The first chapter in the ook, Fendencies 1 Sales Pra 

. > ; ; 
e Gunn Furniture Lo tices, is general in nature and serves as an introduction to 
* the remaining thirteen chapters in which the discussions are 


GRAND RAPIDS, MICHIGAN more detailed and specifi Other phases of the subject 


. considered are Executive Control of Sales Organization 
Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles : ; sre ; 
21 Second St., San Francisco Salesmen, The Salesman’s Training and Development. 


a Sales Manuals and the Standardized Canvass, Divisional 


and Field Supervision, Arranging Territories and Setting 


Organization of the Headquarters Staff. The Systematic 


Selection of Salesmen, Better Methods of Compensating 
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EVERY MONTH is a BIG MONTH 








Model 6-V with Daily 
Reminder 

Olive Green, $6.30 
Oak, Mahogany, or 
Walnut finish, $7.70; 


Daily Reminder Fold 


Prices slightly higher 
in Canada and on the 
Pacific Coast. 


Business Needs 


Abkicadisk Efficiency 


Every Day in the Year 


April or October, July or December, the need of modern 
business for greater efficiency keeps Kleradesk sales 
booming without a sign of seasonal let-up. 


Every office worker, from president to office boy, does 
his work more efficiently with the help of Kleradesk. This 
desk-aid for the desk-worker ends the constant shuffling 
and reshuffling of papers usually piled under weights or 
hidden away in untidy baskets. 


Kleradesk piles up profits for you every month in the 
year. Display it. Talk it to every customer. This month 
—every month—‘is a big profit month for the dealer who 
pushes the sale of this year-round business necessity. 


SENGBUSCH SELF-CLOSING INKSTAND CO. 


415 Sengbusch Building Milwaukee, Wis. 






ers, 50¢ per set extra. 


Show your Customers 
how to 





Nonting 
“Fime 


Shuffling Papers 
On Their Desks 























A clear desk means a clearer head — a freer 
mind. Kleradesk gives both. Its plainly in- 
dexed vertical compartments invite instant 
and orderly disposition of every paper. 


A Place for Every Paper and 
Every Paper in its Place 


Kleradesk almost automatically sorts, distrib- 
utes and routes your correspondence and 
other papers. Papers are never out of sight 
—- always right at finger tips — yet never in 
the way — instantly available — never lost 
— never disturbed in the search for a certain 
paper — never scattered by breeze from 
window or fan. 











Larger or Smaller as 
You Want It 


Kleradesk is made up of steel sections, and 
may be assembled into any model desired. 
The Model 6-¥V illustrated is the most popu- 
lar. Meets the requirements of the average 
business desk. Extra sections can be added 
or removed as desired. Width of space be- 
tween uprights is adjustable and additional 
space may be obtained by inserting floor 
boards 3, 6, or 10 inches in width. 

















> nLoetadeoK saves Time and Space 
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(Y hen they think J 
s Numb - >- 






| Make them think of 


Sooner or later, every business concern 
sees the necessity for numbering ma- 
chines. Your customers will make 
it “sooner” if you show them the 


“FORCE” Model 150. 


Display it prominently. Send out our 
literature. Let them know about the 
many features they can get for $8.50— 
features that are otherwise available 
only in the highest priced machines. 
Let them see how this machine can take 
care of their numbering requirements. 
Then when they consider a numbering 
machine, it means a sale for you. And 
an extra $1.00 in profit! 


If you do not carry the “FORCE” No. 
150 now, let us give you our full mer- 
chandising plans and send a few for 
comparison. Compare the machine. 
Compare the value. And compare the 
profits! 


WM. A. FORCE & CO., INC. 
105 Worth Street.... New York City 


180 N. Wacker Drive. . .Chicago, III. 
573 Mission St.. .San Francisco, Calii 


FOIRCIE 


Model *1/50 
AUTOMATIC NUMBERER 
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Sales Tasks, Stimulating Salesmen to Greater Effort, 
Branch Office Organization and Control, New Business 
and Sales Promotion, Statistical and Research Opportu- 
nities, and Work Organization in the Sales Department. 

Throughout the book, concrete examples are cited to 
illustrate points. The work is not purely theoretical, but 
a nice combination of both practice and theory. Its general 
thesis is that sales management must become more inten- 
sive and more exact in method to keep pace with the 
changing conditions in the field of merchandising. 

j odie 

Barrett Publishes Book on Binder Selection 

The Barrett Bindery Company, 1328 West Monroe street, 
Chicago, Ill., has published a book on the proper selection 





of loose-leaf binders for all purposes. It is intended to aid 
sales, advertising and office managers to select with a defi- 
nite degree of certainty the type of binder post fitted for 
a particular use. 

Copies of the new book may be secured by writing to 
the Barrett Bindery Company. 

. - oe — 

Movies Dramatize Typewriter Making and Use 

Motion pictures of the various stages in the manufacture 
of a typewriter are being presented to students of type- 
writing and the faculties of business and commercial 
schools throughout the country by the Royal Typewriter 
Company, Inc, New York, N. Y. 

While the students sit comfortably in their classrooms, 
the entire manufacturing process and the uses to which 
a typewriter may be put are thrown on the screen. In the 
Royal film special attention has been given to those parts 
of typewriter manufacture which bring into play high 
degrees of accuracy in all tool machine and hand opera- 


tions. Interspersed among the episodes of the film are 
illustrations that show the relationship between manu- 
facture and operation The assembling of the machine 
piece by piece is shown in such a way that the com- 
pleted typewriter becomes a symbol of the commercial life 

which the students are training. <A final scene shows 
the accomplished typist at work after having attained her 


educational goal and portrays the actual experience of busi- 
Css al d tl 


\n interesting part of the film is a demonstration of 


e part the typewriter plays. 


speed and accuracy given by Glenn C. Kingsbury, Royal’s 
school demonstrator. This scene is taken directly from 
the stage of the Stamford high school, Stamford, Conn., 
vhere some 1,800 pupils are shown witnessing an actual 


demonstration. 


Parts of the speed demonstration are shown in slow 
motior \ speed of 250 words a minute is slowed to the 
barest signs of motion. This, of course, brings out every 
pose of the typist and shows clearly what positions of wrist 
and fingers and even the entire body are best adapted to 


speed and accuracy in typewriting. 

During February and March, the educational value of 
the picture was impressed on large New England audiences. 
On several occasions, entire assemblies of high schools, 
students and teachers, requested and were given special 
showings 

>_> —— 

Typewriter Trade Gains in Southern Indiana 

Che Elbert Typewriter Service Company at 311 South 
Second street, Evansville, Ind., and other typewriter dealers 
in that city, say the trade outlook at this time is much 
better than it was this time last year and they are looking 
for a much larger volume of business. With a great deal 
of building going forward in Evansville and other towns in 
southern Indiana and with conditions in the rural sections 
getting better right along, the typewriter dealers feel that 
some of the prosperity is going to come their way this 
year.—W. B. C. 








“SUNRUCO” 


that line you can 
safely follow to 


profits! 


SPONGE RUBBER CUSHION 


Our most popular selling 
cushion— 


AAMAS ON 





MAUL A014 LASSE 





The ribbed depressions 
in the Felt Covered 
sponge rubber Cushion 
afford ventilation, adding 
to comfort. This cushion 
is manufactured in three 
sizes, with either Brown 
or Green all-wool felt 
upper surface. It is 
11/16” thick—Can supply 
it with plain surface if 
desired. 


RUBBER SPONGE CUP 


Be - oe 
ata 








This all-rubber Sponge Cup is unbreakable. The 
flared base prevents cup from tipping. Special 
designed grooves carry excess water back into well. 
Cup furnished with Sunruco sponge. 
Colors—Brown or Green. 


RUBBER DESK GUARDS 


Every desk should be 
equipped with “Sun- 
ruco” Desk Guards, as 
they protect not only 
the furniture but also 
eliminate the possibil- 
ity of the office worker 
tearing clothes or 
snagging hose. 


Each pair packed in 
box with small nails 
for fastening. They 
can be had in two sizes 
and in brown color. 


WRITE TODAY 
FOR CATALOGUE AND PRICES 


PRUUHAANALLNNOTNY YS (1440000 0408 








HOON. H09 OAPAMA UL ALERT EES ENG TALULA AMMA EL AULA 


The Sun Rubber Company 
Barberton, Ohio, U.S. A. 


MAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAA 
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ULLDINGa rep- 
utation is costly. 
Individuals, for 
example, spend years 


And a 


single slip may demol- 


in doing it. 


ish the result of vears’ 
effort. 


Likewise, with manu- 


facturers. They may 
not risk their reputa- 
tion. So, over a period 


of time the EDC®© line 
has established itself in 
the good graces ofa 
host of dealers and 
users, everywhere. The 
reputation earned will 
be maintained. 

lor catalogue, dealer, 
proposition, etc., write 


us today. 


Evansville 


Desk Co. 


Evansville, Ind 


The Right Desk 
for Every Purpose 
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Stanley Cooper Moves to Buffalo 
Stanley Cooper, for five years secretary-treasurer of th¢ 
Utica Office Supply Company, Utica, N. Y., has joined the 
firm of Eaton, Whiting & Hanford, Inc., Buffalo, N. Y., ir 
the capacity of sales manager 
Mr. Cooper has been for four years secretary of the Ex 
elected first vice 


change Club, Utica, and was recently 











STANLEY COOPER 


president He has also served as a director of the Utica 
Association of Credit Men. 

Born in England thirty-six years ago, Mr. Cooper canx 
to America in 1912 and was associated for ten years with 
the Mcl.oughlin Textile Corporation in Utica. He is a 
member of Oriental Lodge 224, F. & A. M., and Utica Post 
229 of the American Legion. He takes with him to his 
larger field of activity in Buffalo the good wishes of a host 
of friends 

oe 
W. C. Bieneman Addresses Evansville Club 

Walter ( 
the Imperial Desk Company, 
elected 


Bieneman, secretary and sales manager ot 
and recenth 


Manutfac- 


Evansville, Ind., 


president of the Evansville Furniture 


turers’ Association, has appeared 1 public a good THAIN 


weeks t< talks (1 


Bieneman was the speaker at the 


times during the past few deliver 
Thursday, March 7, Mr 


regular weekly meeting of the Eva 
Business Standards and Metl 


1 


Optimist Clul 


nsville 
His subject was “Modern 
ods.” In his address Mr 


Bieneman declared that a vreate! 


; 


imount of advancement ts being made now in business ane 
capital in America than ever was made in the world before 
at anv other one time 

“The ideas of the public are changing and have indet 
gone a complete reformation during the last few vears 
Where formerly it was a matter of pride for a man to 
point to a business and proclaim to the world that it b 
longed to him, it has now changed so that the ereate 
amount of stock in large corporations is owned bv en 
plovees and laborers ” 

On the evening of February 23, Mr. Bieneman deliveres 
the same address before the members of Post J, Travelers’ 
Protective Association, Evansville ind was greeted bv a 


} 


Bieneman has been warmly congratu 


ddresses W Bb. 


laree crowd Mr. 


lated on the excellence ot his recent 


> 


Dictaphone Opens Kalamazoo Office 


\ branch office was recently opened by the Dictaphone 


Sales Corporation, New York, N. Y.. in room 402 Peck 


building, Kalamazoo, Mich., to care for the increasing 


Dictaphone business in southwestern Michigan. The new 
» 


office will be under the direct supervision of R. H. Han 


merschmidt, western Miciigan manager 
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TheChoiceof DealersEverywhere 
Rand Sectional Visible 








Note how the card in the 
back of the pocket doubles 
the capacity of this unit. 
Rand cards are made in 
several ingenious types to 
gain greater capacity and 
utility. Rand colored sig- 
nals, used to feature special 
information, cannot slip, tip 
or fall out of place. They 
will not injure the card in 
any way no matter how 
often their positions are 
changed. 


) AND Sectional Visible Record Equipment is 
R the choice of forward-looking dealers every- 
where because of its already well established 
consumer demand, its adaptability to every busi- 
ness large or small, and its many features of effi- 
ciency and economy. 


The Rand Sectional idea appeals instantly to 
the practical business man. Only one section 
need be bought at one time—others are added 
later as they are needed. There is no big invest- 
ment in unused space by the customer at the time 
the equipment is first purchased. 


No matter how long a Rand installation has 


Sold only 





Section by 
Section-- 





Rand Visible 
records expand 
i with the growth 
—— of the business 


been in use it will always retain its neatness and 
efficiency. There will be no ragged, bent or dog- 
eared card edges—the protecting celluloid pocket 
tips prevent this and also keep the visible margins 
clean and readable. 


The Rand Sectional Unit is extremely simple 
in operation. Pockets are easily shifted, inserted 
or removed, in gangs or singly, and the patented 
method by which they are held in the slide assures 
perfectly uniform exposure of the visible margins 
at all times. 


Rand Sectionals insure customer satisfaction 
and build dealer profits. 


by dealers 


THE VICTOR SAFE & EQUIPMENT COMPANY 
MARIETTA, OHIO 








A New Rand Visible Product--the 
Wall Panel for Cards 


Price-- 




















completely Rand Wall Panels for cards 
: operate in exactly the same 
equipped way as the Rand Sectional 
: Units except that they are 
W ith designed to hang on the wall 
' instead of sliding into a sec 
pockets as tional cabinet. The record 
, in a Wall Panel is always be- 
lilustrated fore the eye—yet always pro- 
tected from dust and dirt by 

only the celluloid tips of the 








pockets. 






































! ’ 
[he complete line of Rand 











Wall Panels for Cards 








Cat. Size of Equipped 
No. Pockets With Price 
31253 5x3 36 pockets $3.00 
31853 5x3 63 pockets 4.25 
Rand Wall Panel No. 31253 32253 5x3 82 pockets 5.00 
Note how colored signals flash 32264 6x4 77 pockets 5.75 
special information at a glance. 32285 8x5 72 pockets 7.00 


“T~" HE Rand Wall Panel for cards has been designed in 
| answer to the demand for a visible record unit of limited 
capacity and low price that could be kept where it is 
always in sight. 
Every business has many uses for this type of record. 
In banks it replaces the old style Stop Payment Register for 
cards, giving better and more efficient service than ever. 
Special uses to which the Wall Panel is particularly 
adapted are: As a stock record for small businesses, hotels, 
clubs, institutions, etc. As a room record or professional 
record in hospitals; for handicap, membership or attend- 
ance records in luncheon or country clubs, and many others. 
Your territory is rich in prospects for this new and 
most convenient Visible Record Unit. Don’t overlook this 
opportunity for greater profits. 


Send in your order today 


THE VICTOR SAFE & EQUIPMENT COMPANY 
MARIETTA, OHIO 
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3 Big Features 


] Cannot “jam” — pro- 
tected by patent. But 
one simple moving part. 
Nothing to go wrong. No 
repairs. 
Bakelite barrel, beauti- 
ful onyx-like, light- 
weight material. 
3 Perfect balance — not 
“? } vy.” 


How Horder’s Cashed In 
on Autopoint 


They feature it as the fastest-selling modern pencil 





_— is the pencil of “big business”— _ picking the wrong pencil. Autopoint sells and 

and Horder’s of Chicago do a big business repeats because every owner is a booster. 

with Autopoint. Feature Autopoint like Horder’s does—give 
Many stationers, loaded with non-moving jt a regular place in your window—school your 

lines, bewail their luck. Their mistake was in clerks in selling it — and results will amaze you. 


* * * 








All Autopoints are made of Bakelite, in a wide 
variety of color effects and a range of models 
and prices to fill every need. 

Detter Fenes Ask your wholesaler’s salesman, or write us. 


AUTOPOINT COMPANY Stock Autopoint and display it. You’ve never 
4619 Ravenswood Avenue, Chicago, Illinois had a pencil like this before. 
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No. F 660 


Here are two models of the 600 commercial 
design of JACKSON DESKS, a good grade 
of furniture in which select quartered white 
oak or genuine walnut are used on all exterior 
surfaces These desks are also made with 
genuine mahogany tops and panels and imita- 
tion mahogany legs and drawer fronts. Writing 
bed is 1} inch 5-ply with veneered edges, panels 
are inch built up, and are fitted and glued 
entire length into mortises in legs. Legs are 
1? inches square [he heavy construction of 
these desks fits them for all sorts of business. 
[hey have been installed in corporation offices 
where the volume of business makes unusual 
and their merit is 
The 600 line is a splendid one 


demands of the equipment, 
fully proven 
for the dealer s average requirements. Catalog 


on reqt lest 





No. F 642 


Mana bocturedl by 
JASPER OFFICE FURNITUR 
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The New Assistant 

It was just 5:05 p. m. of what had been a cloudy winter 
day, and therefore quite dark; in fact, it was night time 
when Mr. Hugh Pyle, president of the Bola-Mola Com- 
pany, Incorporated, emerged from his private office situated 
in the new and huge Magnificent building. 

Mr. Pyle was of the type who would emerge, and as 
his cardinal virtue was to make full use of everything, the 
door was opened to its greatest extent. Had it not been 
this gentleman’s habit to have the best money could obtain, 
the aforementioned door would have closed with a bang: 
but as it was, only a gentle thud announced its return to 
its frame. 

Contrary to all expectations, a voice was heard in what 
was apparently an empty, dark office, and it distinctly said, 
“Oh, shut up and be quiet.” 

The door immediately resented this remark with: “Listen, 
Useless—whoever you are, don’t forget that it was through 
me that you got into this office in the first place.” 

“Yeah,” came the retort, “but you can’t put me out.” 

A clear, ringing voice now chimed in with a somewhat 
irritated tone, “Uncouth, empty-headed dolts.” 

“Oh! We have ladies in our midst,” said the Unknown. 
“Pray tell, Miss Tilly Phone, is it not a fact that every- 
thing the boss says to you goes right through you? Fur- 
thermore, can you disclaim that you positively do not retain 
a thing of it?” 

“Excuse me. My name is Dick T. Phone, and when 
retaining the boss’ words is mentioned, I must speak up. 
I can repeat everything he said, and due to this ability, | 
am the most valuable asset he owns.” 

“Heh! Heh!”"—this Unknown. 
brother, you’re so valuable that the office girl will scratch 
that wise look off your map in the morning. Now that all 
of you have said your little piece, I know that His Knobs 
unfortu- 


from the “Listen, 


Door over there wants to open up again, but 


nately, when they hung him they did it in two places, so 


his bolt’s shot. I've been here for some time now, and 


you have never heard a squeak out of me; and yet, even 
the boss will admit that I am his greatest support.” 
“Verily, the boss is in the lap of the gods’’—this sarcas 
tically from Dick T. 
“Better than “The 
fitted around quite a bit, so that their laps weren't always 


Phone. 


that.” replied the Unknown. gods 


available. But as for me, even when | am standing up, 
staunchly supporting the boss, my lap ts always ready for 
him.” 

“Nut!” “Fool!”—these remarks com- 
ing rapidly from the other three. 


“Contortionist!” 
Just then, the sun announced the arrival of a new day. 
and the Unknown stood before them, an upright, bright- 
looking chap, wearing a snappy leather coat, which did 
not conceal the fact that underneath was a strong, clean, 
With a cheery grin, he said, “Permit me to 
I’m Sikes E. Z. Chair, assistant to the 


well-fed body. 
introduce myself. 

president.” 
“Ah!"—admiringly from 
“Oh!” remarks Mr. D. T. 
clicks his teeth in a last gesture or adieu. 

die _ 

Bigelow and Shee Take Vacation Together 

Edwin T. New York representative for The 
Sun Rubber Company, Barberton, Ohio, and C. C. Shee, 
sales manager for the Oakville-American Pin Division of 
the Scovill Waterbury, 
enjoyed a week of the golfing season at Pinehurst, N. C., 


Miss Tilly Phone. 
And His Knobs Door 


Anonymous 


Phone. 


Bigelow, 


Manufacturing Company, Conn., 
together the latter part of March. 

Both Mr. Bigelow and Mr. Shee returned with a renewed 
feeling of “youthful exuberance” and a determination to 


tackle the jobs at hand. 


| 


| 
| 
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When your prospect, 


THE 
PURCHASING 
AGENT 
compares 
» Oe oe 
Z brands 


with 





you have the advantage if you 
show samples of Leatheroid. 
When a big order is involved 
the buyer swings naturally to 
Leatheroid when he sees these 
obvious superiorities. 


factured of best materials, 
propery constructed. It is 
ABLE. Compare it 


2 Parts and surfaces subject 


1 LEATHEROID is manu- 


to strain and wear have 
tented DOUBLE CON. 
STRUCTION. 


Leatheroid offers the rein- 

3 forced CLO GUSSET 
feature. An exclusive fea- 
ture, and convincing to 
buyers. 








HAVE YOU CONSIDERED THE ADVAN. 
TAGES OF HANDLING LEATHEROID? 













DELIVERY 
from Central Warehouse 
at Chicago where at all 


times ample stocks are 
ready for instant shipment. 





re . ~< 
ee 


QUALITY PARK ENVELOPE Co. 


Originators of Neur Styles 


Midway 162 N.Franklin St., 
ST. PAUL, MINN. CHICAGO 
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. ane iene Varityper Incorporated Offices Moved 

The general sales offices and the New York City sales 
othees of Varityper Incorporated, have been moved trom 
305 Broadway to the new Court Square building at 2 Lafay- 
ette street, New York, N. \ 

W. J. Hausman, vice president in charge of sales, and 
H. A. Bingham, New York manager, have adjoining offices 

room 501 of the Court Square building 

Soon after the removal was completed, Mr. Hausman 
left for a trip to the Pacific Coast for the purpose of calling 
at all of the company’s branch offices and to appoint new 
dealers in several territories 

- 
“Acco” Products Featured by Horders 

Che “Acco” line of fasteners, folders and covers, manu 

factured by the American Clip Company, Long Island 


City, N. Y., was recently featured in the windows of 





MR. BUYER! 


YOU ARE EXPECTED 
TO BUY 
THE BEST 


Horder’s stationery stores in Chicago, III 
Horder’s stores have been verv successful in merchan ; 


dising “Acco” products In addition to cleverly devised 


LOOK NO FURTHER THAN 


QUALITY 
‘CUSPIDORS 


Formerly made by Ireland & Matthews 





YOUR REQUIREMENTS 
WILL BE SATISFIED 


RECENT WINDOW DISPLAY OF THE PRODUCTS OF TI 
AMERICAN CLIP COMPANY IN THE WINDOWS OF TI 
HORDER STORES AT CHICAGO.—The display includes fold 


ers, covers, et 


Send for catalog and price sheet window displays, counter space in the stores is reserved 

for exhibits. Leaflets describing “Acco” items are distrib- 
uted through the mails and direct by the clerks and a 
number of pages in the Horder catalogue are devoted to 


the “Acco” line. Through this intensive sales effort, Hor- 


Detroit Metal 
Specialty Corp. 


der’s have had frequent turn-overs in their stock of “Acco” 


products 
> 


Shaw-Walker Branch at Minneapolis Moves 


The Shaw-Walker Company has moved its branch a 


~ ~ 7 
DETROIT MICHIGAN Minneapolis to 513 Second avenue, South It was estab 
lished ten vears ago at 225 South Fourth street. In th 

intervening vears the business section of the city has had 

i trend southward Che change in location was made to 


be nearer the heart of the business district. W. T. Rudolt 
the Minneapolis manager, is proud of his new store, which 
is tar better than that on Fourth street The ground floor 


about one vear old Is occupied 


oe 


G. O. E. C. Moves Atlanta Branch 


Che General Office Equipment Corporation has changed 


rT i suildiu a 


ts branch location at Atlanta, Ga., moving from 37 Peacl 
to 99 Cone street, N. W E. F. Valentine 


he local manager, found it necessary to secure larger and 


tree ircade 





better offices to handle his work. Mr. Valentine is als« 


secretary of the Atlanta Ofhce Appliance Association. 
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The Dormeyer Bracket keeps your 
‘phone off your desk, where it can't 
turn papers topsy-turvy, tip over ink- 
wells, and ruin your sunny disposition. 


Brings your ‘phone to easy speaking 
distance when you have a call—takes 
it out of the way when not needed— 
leaves one hand free at all times for 
making notes—makes it easy for a mes- 
sage to be taken at your desk by another 
either sitting or standing. It’s a wonderful 
aid to the worker who must handle a heavy 
volume of work with dispatch. 


The Dormeyer Telephone Extension Bracket 
is the most practical and economical device 
of its kind. Hundreds of thousands in use. 
Millions more are needed. 


Only one stock for trade to 
carry 










Standard Model 






with 
Universal 
attachment 











—and then he bought 





Used with Universal Attachment, it makes 
one ’phone do the work of two or 
more, at a saving of $6 to $24 a year. 
Not an expense, an investment. 


Handsomely finished in rubberized black fin- 
ish. Never rusts. Stays good looking through 
its years of service. 


Price low as $4. Longer extensions a little 
more. Universal attachment $1.50 extra. 
Price includes mounting for any desk or 
wall installation. 


Insist on the Dormeyer Bracket, with Uni- 
versal attachment. If your dealer or jobber, 
as the case may be, cannot supply you, write 
us and we will see you are supplied. 


The MacLeod Mfg. Co. 


2640 Greenview Avenue, CHICAGO 


: The MacLeod Mfg. Co., Dept. 102 
5 2640 Greenview Ave., Chicago 


- Bracket. 


Le 





5 Send complete information on Dormeyer Telephone 


“Contound that Telephone!!” | 


| 
| 


| 1, gu Rule 
faviem: a Dormeyer | 
ZS ih = ‘e t Telephone | 
Extension Bracket 








makes Standard 
Bracket 
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The 
Wonder 
Machine 


















MA A Leader | 
\S in a line that is making aH 
Y Adéiad Machine History { 


The response this new line received was instantaneous. Critical 





buyers for some of the country’s foremost business establishments have 
acclaimed it the outstanding value of the day. Men prominent in the 


adding machine industry have voiced their unqualified endorsement. 


ach machine in the Allen-Wales line is specially designed to meet 
some definite business need. Combined they afford variety sufficient to 


meet practically any individual want. 


There are machines for straight adding, adding and subtracting, 


bookkeeping and calculating. Among them are portables and heavy duty 















machines—-either hand or electric. All are high quality precision 
machines of superior design, structure and finish. And all are rea 
sonably priced. 
RALPH C. ALLEN, 
President. 
P. Ss. A few additional territories are available. Write regard- | 
ing yours. | 
ALLEN 8 WALES 
ADDING ~ BOOKKEEPING AND CALCULATING MACHINES 

l\ - 


ALLEN-WALES CORPORATION 
233-245 Spring Street 
New York City 
Telephone, CANAL 1155 
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Kingery Heads Moore Push-Pins Sales 
H. M. Kingery has been made sales manager of the Moore 
Push-Pin Company. He was formerly in charge of the trade 
extension department of that company and was appointed 
sales manager March 1. 
Mr. Kingery has been in sales work for sixteen years, hav- 
ing been affiliated with John T. Lewis & Brothers Company 


SS ————————___________—_ 





H. M. KINGERY 


(National Lead Company) as director of sales promotion; 
with the Goodrich Rubber Company as director of trade 
extension and research, and more recently with R. M. Hol- 
lingshead Company, makers of “Wiz” products, as sales 


manager. 
Mr. Kingery is well known among the jobbing trade and 
is a member of several trade organizations. 


_ 8 
Indianapolis Business Equipment Concerns Merge 

The Business Furniture Company, 112 East Maryland 
street, Indianapolis, Ind., has purchased the Bachelor Safe 
Company, operated formerly at 124 West Ohio street. The 
latter business has been selling safes the past twelve years. 
All stocks of the safe company have been moved to the 
Business Furniture Company’s store. L. A. Graham, for- 
mer owner of the Bachelor Safe Company, has been 
made manager of the safe department of the Business 
Furniture Company. 

The Business Furniture Company is exclusive representa- 
tive of The Herring-Hall-Marvin Company. The purchase 
of the Bachelor Safe Company gives the former one of 
the largest stocks of new and used safes in the state of 
Indiana. The combined safe business of the two companies 
will give the Business Furniture Company a very profitable 
safe department. 

The officers of the Business Furniture Company are C. S 
Ober, president; A. G. Ober, vice president; M. L. Ober, 
secretary 

> 
New Wholesaler in Columbus, Ohio 

rhe National Stationery & Novelty Company, 107-109 
South Front street, Columbus, Ohio, was recently organ- 
ized as a strictly wholesale stationery house. The new 
company has acquired the stock and merchandise of The 
Milton J. Mench Company, 1460 North High street, Colum- 
bus, Ohio, purchased through the receiver of the latter 
company. 

The new organization is well equipped to operate as a 
jobber and wholesaler. R. H. Schnepf, general manager, 
was with The Milton J. Mench Company for three years 
and was buyer for The Columbus Dry Goods Company for 
about twenty-two years. E. S. Dupler, secretary of the 


new concern, says that already the business shows signs of 


growth 
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Patented 


NE0TEurt 
DESK, TABLE AND 
COUNTER TOPS 


—Are advertised to a million magazine 
readers every month. 





Are you taking advantage of the tre- 
mendous good will value in the Neo- 
Leum trade-mark and are you equipped 
to co-operate with us in following up 
inquiries received? 


If you stock Neo-Leum, check and 
return the coupon. 


If you do not stock Neo-Leum mail 
your order for a few standard sizes and 
check coupon. 


If you require information, prices and 
samples check coupon for instructions 
on getting Neo-Leum business. It is 
coming in every day from your 
territory. 


Neo-Leum is used by hundreds of 
the very largest corporations, as a relief 
from the old eye damaging glare, and 
there is more profit in it for you. 


WAGEMAKER COMPANY 


Grand Rapids, Michigan 
C) We stock Neo-Leum and want inquiries. 
(1 We are enclosing order and want inquiries. 


C) Send us full information for selling Neo-Leum. 


(Signed) 
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SAFE 
TO SELL 


You can get an S. F. SAFE lab- 
eled by the Underwriters’ Labora- 
tories —as to size and interior 
arrangements, to meet the needs 
of your most exacting customer. | 





THE CONSTRUCTION and fin- 
ish of our safe is the very best— 
50 years of knowing how has 
taught us this—and our PRICES 
are such that it allows the dealer 
a nice margin of profit. 


OUR PRODUCTS 


STEEL SAFES, A and B Label and Commercial 
STEEL RECORD CABINETS 

SAFE DEPOSIT BOXES, VAULT DOORS 
STEEL BANK EQUIPMENT 

STEEL FILING DEVICES 


Write Us Today 
Catalog and full details upon request. 


Stiffel- Freeman Safe Co. 












Lititz, Penna. 
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Be ——— FX 
< PASSED AWAY  *% 


William I. Currie 


Currie, for 





Wilham lI. associated witl 
Che Dalton 
cessor, Remington Rand, Inc., passed away at his home in 
New York City, February 20, 1929, after a short 
Che tuneral services were held on Washington’s birthday 
Mr. Currie with the Dalton Adding Machine 


Company many years ago, and for a time was its only sales 


twenty-six years 


Adding Machine Company and with its suc 


illness 
started 
single-handed for a time the entire output of 


man, selling 





THE LATE W. I 
made at the time when 
started with the 


CURRIE—Photo 

Mr. Curris 
Dalton organiza 
tion 


the factory. He saw the Dalton adding machine sales grow 
machines to their present impressive volume 


Louis and later 


trom a tew 


Mr. Currie was the first Dalton agent in St. 


managed Dalton offices at Cleveland, Chicago and other 


cities 
are his wile, a daughter and a soi 


Mrs. C. S. 


Surviving Mr. Currie 


The daughter is Hudson, who 


Island 
man or! 


Rhodes Currie 
Staten 


Mr. Currie 


resides on 


understanding mind, great 


Wherever he 


was a 
he made 
His deat! 
of the 


mdustry and high character went 


friends who remained true to him through life 


] 


removes one who will be missed from the ranks 


adding machine industry 


+ + + 
F. W. Roberts 


Cleveland lost one of its pioneer stationers and ofhce 
supply executives in the death of F. W. 
and founder of the F. W. 
Miami, Fla., March 1, 1929 


Mr. Roberts 


Roberts, president 


Roberts Company, who died i 


had never fully recovered from a serious 


operation he underwent two years ago, but his death 


came as a distinct shock to his many friends, nevertheless 


He was born in Cleveland sixty-six years ago and began 


his business career with a small hand press in his home 
In 1890 he founded the company that bears his name. The 
location of the business was at 18 Sheriff street and in 


1902 he moved to his present location at the corner of 


Prospect East Fourth 
Clev eland’s most complete office supply 


avenue and street, where one of 
and printing plants 
was established. 

Mr. Roberts 


had business dealings through his rigid adherence 


commanded the respect of all those with 


whom he 


business ideals His favorite 


d at one 


to a code of the highest 


vachting a1 time he was commo 


recreation was 
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ANNOUNCEMENT 


The 
JAMESTOWN METAL 
DESK COMPANY-makers 
of what have been called 
“The World’s Most Highly 
Developed Metal Desks” - 
NOW OFFER A COM- 
PLETE COMPANION 
LINE OF 


FILING CABINETS 


built to the same high 
standards of design and 
workmanship. 


Choice sales territories are open. 
details are available. 


JAMESTOWN METAL DESK CO., JAMESTOWN, N.Y. 


—>r exe f EE 








——— . —_ 








For many months this line of 
Filing Cabinets has been in 
process of development. It represents the most ad- 
vanced engineering thought both in its design and in 
the manner of its fabrication. It possesses distinctive 
features and betterments which set it far above the 
average equipment of this type, yet it is priced no higher. 


Complete stock and 
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SESAMEE * the modern lock that needs no key, permits 
you to lock and unlock your office equipment, not with a bunch 
of keys, but with one secret combination (some unforgetable 
address, phone number, date, etc.) which you could select and set 


yourself irrespective of where the article was made or bought 
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‘THE SESAMEE Co. 


476 CAPITOL AVENUE 
HARTFORD - CONNECTICUT 
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dore of the Cleveland Yacht Club and the Inter-Lakes 
Yachting Association 
The body was brought to Cleveland and the funeral held 
from his home, 17855 Lake avenue, Lakewood, on Monday, 
March fourt! He is survived by Mrs. Roberts and one 
son, Warren k. Roberts i & we 
+t + + 
Arthur W. Bates 


Arthur W. Bates, first vice-president of the Smith Pre 
mier Typewriter Company, New York, N. Y., passed away 
at his home in Brooklyn on Sunday, February 24, 1929. 
His health had been failing for some time but he was 
actively interested in his work to the last 

Mr. Bates was born in Birmingham, England, January 6, 





THE LATE ARTHUR W 
BATES 


1869. His father came to the United States in the early 
seventies and he followed with his mother, brother and two 
sisters a few years later. The family settled in Rochester, 
N. Y.. and remained there for some time. Later they 
moved to Hemlock, Livingston county, N. Y., where the 
elder brother still resides. 

After working for some time in Rochester and Buffalo, 
Mr. Bates went to New York and joined the Hammond 
Typewriter Company about 1890 In 1896 he was sent 
to London, England, by the Hammond company to take 
charge of its office there 

In 1898 he joined the Smith Premier Typewriter Com 
pany in London and traveled in England for that company 
until September 1899, when he was sent to Paris, France. 
to open a branch office. He remained there as manager for 
several years and then traveled over Europe, visiting branch 
offices and dealers. 

He was then transferred in the autumn of 1912 to Berlin, 
Germany, as financial director for the German organiza- 
tion of the Smith Premier Typewriter Company, and was 
there when the war broke out. After some time he was 
called to the Remington forces, and was with them until 
April 1917, when he succeeded in getting out of Berlin, 
after many difficulties, and going to Copenhagen, Denmark. 
He remained in Copenhagen and looked after the Scandi- 
navian business until February 1920, when he came back 
to New York. In the meantime he had made a trip through 
Germany, Austria, and Hungary after the armistice was 
signed. He also made two trips to Brussels during the 
German occupation 

After his return to New York Mr. Bates spent some 





PHILADELPHI> 


Number Four 
of a Series 


For Offices 
“In the 
Modern Spirit” 


Among the recent installments by Sikes is that 
in the new home of E. W. Clark & Company, 
Philadelphia. The chairing throughout is in 
accord with the Modern Spirit, yet is perfectly 
in keeping with the dignity proper to one of 
America’s oldest private banking houses. 


The beauty and dignity of a Sikes Chair is in 
complete harmony with the commanding position 
held by American business throughout our 
world today. 


Daily, the Sikes franchise becomes more val- 
uable to all those good office furniture dealers 


who hold it. 


SIKES COMPANY 
Philadelphia 


Chairmakers for 70 Years 






See the 
Apnil 20th 
Saturday Evening 
Post 
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time in the foreign department of the Remington Type 
writer Company and then went back to the Smith Premier: 

[he typewriter industry has lost one of its best repre 
sentatives. He was an outstanding example of diligence. 
industry, loyalty and integrity. He builded much that 
will live long aiter him. He was a commercial benefactor 
and did innumerable good things for all who came into 


association with him 


' + + 
Samuel Hobbs 
In the kebruary 1929 issue of Stationethics, published 





by the Boston Stationers’ Association, appeared a news 
item concerning the death of Samuel Hobbs, Monday, Feb 
ruary 18, at his home in West Newton, Mass 

Mr. Hobbs was the senior partner in the firm of Hobbs 
& Warren, Boston. He was a prominent figure in the 
stationery field, in which he spent all of his business life 
Over fifty years ago he went to work with L. F. Law 
rence & Company, and in 1881 he took over the business 
as Samuel Hobbs & Company. Ten years later he pur 
chased the stationery department of Cutler-Tower Com 
pany, and in 1901, he consolidated the business of the late 
M. R. Warren with his own Later the Carlton Keyes 
store was absorbed by Hobbs & Warren. 

His organization was composed of men long in his en 
ploy, having records of service ranging from twenty vears 





to that of the oldest employee, forty-five years 
Mr. Hobbs is survived by his son, Stafford Hobbs, wlx 
is also connected with the firm of Hobbs & Warren an 








Mrs. Lina Hobbs, his widow 


-*- + + 
Gilbert Hunter 


At the age of forty-nine, Gilbert Hunter, manager ot 











The Tell City model 0530, here 
shown both open and closed, was 
designed for home use; however, it H 


| 
is so practical that it meets the needs , ° , . 
: the Indianapolis branch of the Dictaphone Sales Corpora 
| 
i 
| 


tion, died at his home, 3330 North Meriden street, Indian 

apolis, Friday, March 8, 1929. The body was taken t 

Burlington, lowa, Mr. Hunter’s former home, for burial 
Mr. Hunter had been manager of the Dictaphone brancl 


of any office using portable type- 
writers, this desk being for portable 
typewriters only. Appearanc e came 
first, hence its walnut finish. Utility 
was then inbuilt. The same style is ) 
available as single and double ped- if 
estal flat top desks, also as single 
and double pedestal drop head 
typewriter desks which latter ac- 
commodate all standard typewrit- 
ers. Full information on request. 








at Indianapolis for three years, going there from Chicago 
He had been in the employ of the company for eightee: 


vears as branch manager in several cities. He was born 
in Jacksonville, Fla. The widow, Mrs. Ethel Hunter, sur 
vives W. B. ¢ 





' + + 
Mrs. Mary A. Magee 


Friends of A. C. Magee, manager at Chicago for The 














Berger Manufacturing Company, will sorrow to learn the 
passing of his mother March 9. She was the widow of the 
late Alexander Magee and mother of Mrs. T. F. Kelley 
Miss Florence R. Magee and Arthur J., Alexander C. and 
Joseph C. Magee. Funeral services were held at St. Cath 
erine’s church March 11; interment was at Mount Carme! 
cemetery 
tr’ + + 
Charles P. Moser 


Charles P. Moser passed away some weeks ago at Syra 


cuse, N. Y., one of the oldest stationers of the city He was 


born at Carbondale, Penna., January 21, 1837. In 1873 
he went to Syracuse, forming a partnership with the late 
Henry Lyon, dealing in wholesale stationery The part- 
ners took over the stationery business of ]. W. Yale & 





Company 
+t + + 
Charles M. Davis 

Charles M. Davis succumbed to a heart attack March 3 
at his home, Denver, Colo. He was seventy-three years 
old, the head of the C. M. Davis Stationery & Printing 
Company. Mr. Davis was born at Afton, lowa. His fam- 
ily moved to Kansas while he was a youth. In 1888 he 


his widow: twe 





moved to Denver He is survived by 
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RIBBONS AND 
CARBON PAPER 


WITH A NATIONAL FOLLOWING 


EALERS who buy and re-sell these 
ribbons and carbon papers benefit by 
many years of L C Smith and Corona 


national advertising. 


Type Bar Brand ribbons are made for 
any make of typewriter. Pigeon Brand 
ribbons are made exclusively for Corona 
(all models). All are wound on spools 
that correctly fit the machines for which 
they are intended. 


LC SMITH & CORONA TYPEWRITERS INC 





Type Bar Brand carbon paper is made 
in all weights and finishes for typewriter 
use. Pencil, pen, train order or special 
kinds are always carried in stock. 


Samples will be submitted on request 
and prices quoted on yearly contracts. Im- 
printed advertising matter and dealer 
coupon books are furnished free to all 
dealers who handle Type Bar Brand rib- 
bons and carbon paper. 


51 MADISON AVE., NEW YORK CITY 
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Where, When and How! 


Where thousands of good business people 
come to see what you have that they can 
use to advantage. 


When they are so interested that they 
leave all other business matters behind that 
they may give their undivided attention 
to your demonstration. 


and How, under these favorable condi- 
tions, you can drive home the facts about 


your product at the 


NATIONAL BUSINESS SHOW 


San Francisco 
At the Civic Auditorium April 8th to 13th, inc. 


New York 
At the Grand Central Palace October 21st to 26th, inc. 


Chicago 
At The Stevens Hotel November 11th to 16th, inc. 


“Tt’s the personal contact that counts”’ 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 
Frank E. Tupper, President 


Chicago | 50 Church St. San Francisco 
417 S. Dearborn St. Monadnock Building 


C. H. Hunter, Manager NEW YORK Waldo T. Tupper, Manager 











IPO 





Apri, 1929 


daughters, Mrs. Loren Swayne and Mrs. Lewis Scharit; 
one son, Charles M. Davis, Jr., Detroit; and four grand- 
children. Mr. Davis was active in missionary and charity 
work, and treasurer many years of the Sunshine mission. 
He was a member of the Denver Chamber of Commerce, 
and of the Kansas Club of Colorado. 
+t - & 
Charles Zimmerli 

Charles Zimmerli, president of the Zimmerli Business 
Furniture Corporation, Rochester, N. Y., died Tuesday, 
March 19, 1929. Private funeral services were conducted 
at his home and public services at the Cornhill Methodist 
church. 

Death came very suddenly to Mr. Zimmerli. He was 
fifty-three years of age when he passed on. He is survived 
by his wife and two children. 

Mr. Zimmerli was at one time connected with the Vetter 
Desk Company, Rochester Following that association, 
he traveled for the Art Metal Construction Company, 
Jamestown, N. Y., for several years covering New York 
State. He started in business for himself in Rochester 
about 1917, in two small rooms upstairs in the Cornwall 
building, handling Art Metal products and some wood desk 
lines. His business developed rapidly and was soon housed 
in a five-story building on South avenue. In January, 
1928, the building was completely destroyed by fire. It was 
replaced by a fine, modern structure. 

+ + + 
Frank Everts 

Frank Everts, buyer and manager of the stationery de 
partment of the Arthur A. Everts Company, Dallas, Tex., 
passed away at the age of twenty-eight some weeks ago. 
He was a graduate of the University of Texas, and while 
a young man, was active in civic, commercial, fraternal 
and church circles. 

+t + + 
Albert Wrensch 

Albert Wrensch, a stationer of Montclair Center, N. J., 
passed away several weeks ago following a brief illness 
Mr. Wrensch is survived by his widow, three daughters 
and two sons. He was clerk of the board of education, 
West Orange, N. J., seventeen years 

+t - + 
Charles Fisher 

Charles Fisher, president of the Russia Cement Com 
pany, Gloucester, Mass., manufacturers of Le Page’s glue 
and Signet inks, passed away suddenly while sojourning in 
Florida. Mr. Fisher was just a few days short of reaching 
his seventy-first birthday. He is survived by his wife, a 
daughter and a son, Richard B. Fisher, who is purchasing 
agent for the Russia Cement Company 

+t + + 
A. B. Clark 

\. B. Clark, president of the Canton Art Metal Company, 
Canton, Ohio, passed away the middle of last month. Mr 
Clark was connected with a number of other enterprises 
in Canton and vicinity. He was one of the foremost busi- 
ness men in his district and was held in respect and af- 
fectionate esteem by all who knew him. Mr. Clark was 
a member of local civic and business organizations and 
belonged to the Shrine and other Masonic orders. 


- > — 
E. L. White & Company Moves 
E. L. White & Company, formerly in the Touraine build- 
ing, Fort Worth, Texas, has moved to 705 Throckmorton 
street. In the new location the company has what is said 
to be one of the most complete and finest commercial furni- 
ture and stationery houses in the Southwest. Office sup- 
plies and stationery are displayed on the ground floor. 
25x100 feet. The stock of office furniture and fixtures 
occupies the second floor, 50x10 feet 
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VISIBLE 
THE PERSONAL RECORD FILE. 


> 


THE VISIBLE INDEX 
SELLS ON SIGHT 





A TO Z AT A GLANCE 
A SPEEDY TICKLER FILE 


THE NEW FEATURES 


PERSONALITY IN COLOR 

THE VISIBLE INDEX 

THE ACTIVE CARDHOLDER 

THE PEN—OR PENCIL LEDGE 
WALL OR DESK MOUNTING 

THE EXPANDING FOLDER GUIDES 


ALL THESE ARE NEW 


WRITE FOR 
CIRCULARS AND PRICES. 


REPRESENTATIVES AND SIDE LINE 
SALESMEN ARE FINDING OUR 
PROPOSITION A PROFITABLE ONE. 


WRITE FOR PARTICULARS 


GRIFFITH-HOPE CO. 


WEST ALLIS (MILWAUKEE) WIS. 
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Aftermath of “Fake” Bankruptcies 


\ hundred and seventeen creditors there were, in a 


recent fake failure, and only one of them wanted to prose 


cute The rest hoped to get back a part of the money 
- ” owed them by letting the crook go free 


Chis, as every business man knows, was only an extreme 
instance of what is going on all the time. Prosecution by 
individuals is costly It is slow It is of doubtful result, 

and, even if you win, the lawyers will probably get most 


of it. So why not be practical, and say, “Take his twenty- 


five cents on the dollar, and forget it?” 
EQI JIPMENT Practical From the credit crook’s point of view, it 1s 
eminently practical—so much so that he will fail again and 
again, offering a composition settlement each time, and, 
in the course of a few years, clean up a fortune. If he 
finds that he can cheat you and, when caught, have to give 
up only a fraction of what he owes, what motive will he 
see for plaving the game straight? It is heads I win, tails 
you lose 
Frequently the crook has sold to a “fence” the goods 
which he bought from you on credit, and for which he 
now claims to be unable to pay What becomes of the 
goods Red-lettered posters, stuck slantwise in shop- 
windows, tell the story “Fire Sale,” “Bankrupt Sale,” 
“Less Than Wholesale Prices!” You not only lose your 
goods, but put them back on the market to undersell vou. 
Is that practical? Looking at it another way, is it decent? 
\ quarter of a century ago the creditors in a famous case 
thought not. In explaining their refusal to accept a com- 
position settlement, their spokesman said, “Your Honor 
will observe that our purpose always in view was a moral 
purpose, the only business profit of which could be very 


remote. We preferred an immediate loss, with dividends in 


the shape of a more highly educated standard of honor 


INTERIOR ind integrity.’ 


Fight Crook or Pay Tribute 


METAL FIXTURES ‘That is the stand taken today by the National Association 


of Credit Men. “Until we actively combat the credit crook 


FOR OFFICES BANKS we are paying him a vearly tribute and making his nefari- 
4 4 “All commerce is imperiled 


ous trade possible,” it says 


LIBRARIES, HOSPITALS when the credit crook goes free.” Four-fifths of the 
i lit tends 


nation’s business is done on credit, and credit fraud 
AND PUBLIC BUILDINGS to undermine the credit system itseli 
lwenty-five cents on the dollar interests the credit men 
STOCK and SPECIAL ~~ “ all, om does fifty apron red poaeg sixty They put 
the credit crook in prison. Already they have exposed 657 
credit crooks and have aided Federal and state authorities 
in convicting them, though they began their dead-in-earnest 
me ‘ operations against credit crime only three and a half vears 
First quality products and ago They have spent a lot of money in doing this, and 
careful cooperation make the they mean to spend more. If their $1,400,000 war chest 
looked formidable, what will the crooks make of the cam- 
paign, now in progress, to raise a new and bigger fund 
$1,750.000? 
to furnish What, meanwhile, will they say of the association’s stead- 
ily growing card index of credit crooks and the rogues’ 
complete installations of equip- gallery that grows larger week by week? What will they 
say when they learn that, mainly because of the credit 


la-Me-Co Line attractive to 


dealers who wish 


ment. men’s activities, crooks are beginning to get out of the 
credit game? Statistics prove it. There has been a thirty- 


two per cent shrinkage in fraud as disclosed by the bank- 
WRITE FOR CATALOG ruptcy cases investigated 
AND PARTICULARS In fighting credit fraud to a finish, the credit men feel 


that they are not only defending their own interests, but 
also the interests of business in general, for every credit 


crook left at large is potentially the enemy of every 


JAMESTOWN METAL EQUIPMENT CO. eeerecedenone: 


——__ —_ 
JAMESTOWN N Y Nothing is wrong with the mind of the man who minds his 
° . . own business.—The Coach (published co-operatively by the 
Boorum & Pease Company, Eberhard Faber Pencil Company 
(*.. Howard Hunt Pen Company, and Sanford Manufacturing 
Company) 























TRAQE MARKS REGISTERED 


“Red Fdge'DESK CALENDARS | 
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Series 17 


Jumbo Book Style No. 3117 Olive Green Complete With Index 


Protected by U. 8. Patents Nos. 1,509,269 Issued Sept. 23, 1924 and 1,699,878 Issued Jan. 22, 1929 


THE PERFECT CALENDAR |~ 
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Columbian-Success—Handsomely Lacquered Bases With Lock Arches and 
Permanent Rubber Feet. No Metal Touches the Desk 





Series 13 Series 19 
Upright Style No. 3013 Satin Black Book Style No. 3219 Mahogany Brown 


All Pads Are Lithographed and. Red Edged 


Bases in Choice of We Also 
Four Colors Manufacture 
Satin Black Series 25—Upright 
Olive Green Petite Size. 
Mahogany Brown Series 27—Book Style 
Chinese Red Petite Size. 





Double Desk Style No. 3312 Chinese Red 


TODA Y IS Columbian-Success Lithographed Red Edge Pads Are Also 


Manufactured to Fit All Standard Bases. 


The Only Improvement in Years in Desk 
Calendar Stand Construction. 





Columbian Tear Kleen Daily Date Wall Calendars. 


Backs of Fine Green Panel Board. Title Today Is 
Handsomely Embossed. 


All Calendars Equipped With Green Metal Canopy 
Write for Complete Illustrated Catalogue 
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COLUMBIAN ART WORKS, INC. 1024-1032 Juneau Ave., Milwaukee, Wis. 
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Every Progressive Merchant can profit by 


this New Eberhard Faber Plan 
for Merchandising Pencils 








What Business Men Think of 


the New Eberhard Faber Plan 


A.D. Curtis, President of Curtis 
Lighting, Inc., says: “Buying 
pencils systematically is just as 
important, in proportion to the 
amount invested, as buying 
anything else. Your plan will 
enable pencil buyers to get a 


full return for every penny.” 





\.. B. Freeman, Purchasing 
Agent, Dennison Manufactur- 
ing Co., says:*‘ Anyone who buys 
pencils in quantity for other 
people is well acquainted with 
the ‘grief,’ the complaints, the 
mounting bills, for these ‘small’ 
accessories of business! It is 
high time we had a practical 
method of selecting pencils ac- 





cording to their uses—and here in a chart of this 


kind is just such a method.” 








EBERHARD 
FABER 


The Right Pencil for the Right Use 








L<*>EBERHARD FABERUSA 


fv Eberhard Faber Plan announced in January 
is meeting with unqualified approval and en- 
dorsement by merchants and business houses all 
over the country. 


The new plan covers five major pencil selling 
problems. 


1. Demand—It concentrates the public's attention on 
a complete, simplified pencil line through consistent, 
forceful national advertising. 


2. Sales Help—It provides a handy chart whereby 
every pencil user can select just the right pencil for the 
purpose. (This helps your store clerks or salesmen in 


selling, too.) 


3. Reduced Investment—It cuts down the mer- 
chant’s pencil stock to a smaller number of items—yet 
fills every normal pencil need. 


1. Effective Display—It provides a compact, prac- 
tical sales-producing cabinet for displaying these pencil 
items as a complete line 


5. Turnover and Profit—It speeds turnover which 
means more net profit for both wholesale and retail 


merchant. 


Send for the new booklet “Sell Them with Less 
Effort and Make More Money.” It tells you exactly 
how to put this plan into action. By using the plan, 
you sell more pencils, reap more profit, get a new 
display for your stock, and educate your customers 
in practical pencil selection. 





OSend Des CSoday 








EBERHARD FABER PENCIL CO. 
37 Greenpoint Avenue 

Brooklyn, N. Y. 

Please send me without obligation on my part: 


The Booklet describing the new pencil plan. 
The “Right Pencilfor the Right Use" chart. © 
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Woodstock Dealer in Wichita Moves 
lhe Woodstock Typewriter Service Company, Wichita, 
Kan., recently moved from 111 East First street to 216% 
East Douglas avenue. 
was formerly with the Under- 
York, N. Y., for about 


eight years and has spent a total of ten years in the type- 


C. E. Chester, proprietor 


wood Typewriter Company, New 


writer business in Wichita 

Che company has the dealership of the Woodstock type- 
writer in Wichita and five adjacent counties It also has 
for the Panama line of ribbons and carbons 


Kansas 


the agency 
the State of 
> 


Alvah Bushnell Company Publishes “Good News” 

Volume 1, Number 1, of 
by the Alvah Bushnell Company, Philadelphia, Penna., early 
Third Regional District Conven- 


“Good News” was published 


in March to advertise the 
tion It consisted of a reduced facsimile of a front page 
of a newspaper, printed on a Bushnell letterhead. The 
main head modestly stated that the Third District National 
Stationers (Association put it over on the entire country, 
ind then explains in a sub-head that it did so by holding 
the meeting in the National headquarters city. 

The propaganda was novel in form and interesting in 
text It was a real contributor toward the success of the 
meeting 

ee 


Wedding Bells 


Rose-Lovejoy 
Kleanor Rose, for the past five years billing clerk for 
the Old Town Ribbon & Carbon Company, Brooklyn, 
N. Y., was married March 24, 1929, to Richard Lovejoy 
at the Half-Moon hotel, Coney Island, N. Y. Mr Lovejoy 


The couple will reside in 





is not connected with this teld 
Brooklvn 
7 - 


Ol’ Doc. Stork 
Miss Janet Marilyn Roe 


\t the Caledonian hospital, Brooklyn, N. Y., on Thurs 
March 7, 


Richard R. Roe. 





day evening, 1929, a baby daughter was born to 


Mr. and Mrs 


lady's name. She weighed seven pounds and four and a 


Janet Marilyn is the young 
half ounces when she was born. Both mother and baby 
ire doing well 
Che proud father is treasurer of R. A 
pany, Inc... New York, N. Y. 
_ 
Twins Come to Dunlaps 


Dunlap, one of the San Francisco city salesmen 


Stewart & Com 


Neal S 
ot the Addressograph Company, and Mrs. Dunlap, became 
the proud parents of fine twin boys March 11. The boys 
are the first children in the family, and news of their arrival 
reated quite a little flurry in Addressograph circles 

>_> 
Master Reynolds Springborn 
\n eight and a half-pound boy was born to Mr. and 


Mrs. Horald W March 12, 1929. 


Mr. Springborn was for some time connected with Gever’s 


Springborn, Tuesday, 


Stationer and later with the Chain Store Review, New 


York, N. } 
> 
Master John Francis Lambert 
February 19, 1929, a new name was added to the family 
Anthony L. 


Incorporated office at St 


Lambert, manager 
Louis, Mo 
He tipped the beam 


roster in the household of 
ot the Varityper 
John Francis is the newcomer’s name 
at six pounds and fourteen ounces. John Franc’s is the 
fourth child to bring joy to the hearts of Mr. and Mrs. 


lambert 
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No. P60F 


DIETZ DESKS 


The Period Grade 


x 
| 


Desks look very much alike to the 
average buyer but under the sur- 
face there is a difference in quality 
and materials. We know exactly 
what goes into Dietz Desks because 
we manufacture practically all of 
our own parts. 


Dietz Desks are made in Oak, Wal- 
nut, Mahogany, combination Ma- 
hogany and combination Walnut. 
Drawers are dovetailed on all cor- 
ners, framed in at the back and 
have adjustable partitions. Every 
desk can be taken apart to pass 
through narrow doorways. 


The J. F. Dietz Company is centrally 
located. Direct rail connections with 
most markets—freight and time saved 
are added profits. 


CREE HR ERA AEH RARE RAE ROSE HMO FE HOI HK: HPO KOK RS OL BH HAA. LAL 





No. P60T 


Makers of Good Desks Since 1881 
Write for Catalogue and Price List 


3 


J. F. Dietz Company 


Cincinnati, Ohio 


Uitestndnteche tndetndindndadatatnintnteteh tebe tatedates 22 L002 3S 
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Forging Ahea 


Dealers who pioneered the Uhl “Postur- 
Chair” are in the lead. Each month sees 
some new attempt of imitators to get a 
piece of the pie, but Uhl dealers continue 
to forge ahead. 


Each new outbreak only serves to 
strengthen the position of Uhl dealers. 
Competition, if it may be called that, only 
emphasizes the superiority of the Uhl 
“Postur-Chair.” It has kept faith with the 
user, from the beginning. And dealers may 
be sure they are here to stay—to maintain 
the position they have won on merit. 


The entire Uhl line of office and factory 
equipment is designed for conservation of 
time and energy. It has established itself 
in most of the world’s markets. We are 
always pleased to supply detailed in- 
formation. 


The 
Toledo Metal Furniture Co. 


1428 Hastings Street 
TOLEDO, OHIO 





No. 671 


No. 671L8 
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Jean Evelyn Lennartsen Arrives 
Congratulations are extended to Mr. and Mrs. Walter S 


Lennartsen of Chicago on the arrival on March 20, of a 


daughter, Jean Evelyn, who tipped the beam at seven 


pounds, ten ounces Her dad is connected with the edi 


torial department of this journal 


— ‘ 
Wm. Baar Heads Fair Stationery Department 
Wllliam Baar, Jr., has been appointed buyer and man- 

ager of the The Fair, Chicago 

department store, taking charge early in March. He di- 

rects both the commercial and social lines, including office 


stationery department of 


e late Louis T 


furniture items Mr. Baar succeeds tl 
Marshall 

Mr. Baar has spent about twenty years in the stationery 
field at Chicago. He was with the Burr-Vack Company 
about seven years, leaving that connection to manage the 
The Faithorn Company. 


stationery business of 


- iicsoentn 
Illinois Paper Co. Takes Old Town Line 

rhe Old Town Ribbon and Carbon Company of Brook 

lyn, York, inked ribbon and car- 

bon paper products, has just announced a new agreement 

Illinois Company, 


a direct 


New manufacturers of 


recently entered into with the Paper 


Inc., whereby the latter is to operate factory sales 


branch in Chicago, distributing as exclusive representatives 
the Old 


to extend to greater Chicago and the 


Town line. The new branch in Chicago is planned 


surrounding central 


states the service faithfully maintained by the Old Town 
Ribbon and Carbon Company for over fifteen years 

The Illinois Paper Company under the direction and 
Management of its vice president, A. W. Young of Chi- 


cago, has enjoyed a steady growth and has recently moved 


to new and larger offices in the New Union Station build- 


ing. The company up to this time has specialized in the 
sale of dry stencils for rotary duplicators, duplicating inks 
and mimeograph papers and they are distributors in Chi- 
Arlac Dry Stencil Cor- 


Arlac dry 


cago and the central states for the 
Pittsburgh, inporters of the stencil, 
and Rotary 


vice for drying rotary duplicator copies without offsetting 


poration of 


manufacturers of the “500” Slipsheeter, a de 


The new offiées of the Illinois Paper Company and the 
Old Town Ribbon and Carbon Company are at 395-7-9 
Union Station, where every modern service facility has 
been provided 

Mr. Young as manager of the New Old Town branch 


is thoroughly experienced in the ribbon and carbon busi- 


years he was associated in an ex- 
capacity Miller-Bryant- Pierce 


Illinois, where his experience and training in- 


For over eight 


ness 
ecutive with the Company 
of Aurora, 
cluded every phase of factory management, sales, et« 

Complete ribbon and carbon stocks will be carried at the 
Chicago branch, comprising a comprehensive line of prod- 
ucts for typewriting, billing and bookkeeping work 

ecasesitiinaataeaaite 

Nodell Joins Universal Fixture Executive Staff 

After an absence of a few months, W. L. Nodell, who was 
formerly associated with the Universal Fixture Corpora- 
tion, New York, N. Y., in several sales capacities for a pe 
riod of six years, has rejoined the organization as a mem 
ber of the executive staff. 


Mr Nodell is now 


company He 


manager of the business equipment 


division of the plans to deal with office 


direct, establishing new points of 


build up the 


equipment distributors 


contact and endeavoring to business of the 


distributors who have been connected with the company 


for many years. 


New dealers are being solicited and Mr. Nodell will be 
very glad to take up the question of territories with any 
who wish to communicate with him. 

The Universal line for the United States now includes 


adjustable display fixtures and the regular line of dis- 


piavers 
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OUTSTANDING LUXURY AND 
BEAUTY ACHEEVED EN THE 


FENEST STEEL DESKS BUELT 


VAN DORN METAL FURNITURE, Cleveland, Ohio 
A DIVISION OF 


THE BERGER MFG. CO., Canton, Ohio 


ee 
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Ohio Rotaprint Corp 


There is money to be 
made from a_ Rotaprint 
agency. It takes a hard-hit- 
ting office appliance man to 
make the most of one. Also 
it wants a man of standing 
and general stability. 


Today  Rotaprint is 
known. Hundreds of them 
are being sold to the largest 
and most progressive busi- 
ness concerns in the coun- 
try. These have been quick 
to see that Rotaprint offers 
the fastest, finest and cheap- 
est means of reproducing 
maps, charts, diagrams, of- 
fice forms, factory forms, 
letters, bulletins and a wide 


variety of advertising 
matter. 
AGENCIES 


C. Haney Corp 
Los Angeles, Calif 


Cleveland, Ohio 


Ohio Rotaprint Corp. 


Chicago Rotaprint Agency Piedmont Rotaprint. Inc 
Chicago, Ill Atlanta, Ga 
N. M. Minnix Co., Inc Michigan Rotaprint Corp. Rotaprint Sales 
Washington, D. C Detroit, Mich 
Rotaprint Co of Canada, O. C. Haney Corp. 


Cincinnati, Ohio 


Ltd Toronto, Can 


One Park Avenue 


San Francisco, Calif. 


INC. 


Ohio Rotaprint Corp. : 
Toledo, Ohio 


Co. 
Richmond, Va 


Clarke & Courts calaatietd 
; Galveston, Texas 





New York City 


Easy to operate, Rotaprint 
is an office printing plant 
that does everything pos- 
sible of other duplicating 
devices and plenty more 
besides. 


If you are a wide-awake 
office appliance man you 
have heard of Rotaprint’s 
amazing reception by pro- 
gressive business houses. 
But has it ever occurred 
that there might be for you 
the chance of a lifetime by 
taking the Rotaprint agency 
for your territory? 


If you are the right kind 
of man we want to hear 
from you. 


Rochester Rotaprint Co 


Rochester, N. Y. 


Rotaprint Co. of St. Louis 


St. Louis, Mo 


Kansas City Rotaprint Co.. 


Rotaprint Sales Co. of New 
Engl'd 
Connecticut Rotaprint Corp 


Hartford, Conn 
Va. Rotaprint Tulsa Co. ... 
; Tulsa, Okla. 


Rotaprint Co. of Wisconsin 


Kansas City, Mo 


Worcester, Mass. 


sokdenabeeens Madison, Wisc 
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Simple “Flexi-Post” Demonstrator Unit 

[he Stationers Loose Leaf Company, 342-46 Broadway, 
Milwaukee, Wis., has a merchandising unit supplied to com- 
mercial stationers to enable them to demonstrate the advan- 
tages of this type of mechanism for loose leaf binders. The 
display arouses the interest of visitors to the store, and 
leads them to “Turn the Key,” demonstrating for them- 
selves the quick and positive action of the mechanism. 
This is the cue for the loose leaf salesman to profit by the 





FLEXI-POST’ COUNTER DISPLAY 


prospect's interest. He has operated the mechanism, and 
vearns for more information. On this feeling the salesman 
has an opportunity to make a thorough demonstration, and 
pave the way for future—if not immediate—business. 

[This demonstrator comprises a wood base stand, two 
easel signs, special key for demonstrator, specimen “Flexi- 
Post” demonstration meta! and key, and a supply of printed 
matter for distribution The dealer uses a “Flexi-Post” 


inder from his stock to complete the unit. 


—_— >_> —_ 
New “Steel-Age” Catalogue Published 
The  Corry-Jamestown Manufacturing Corporation, 


Corry, Penna., recently put into distribution catalogue No. 
4, covering the “Steel-Age” line of office equipment. The 
catalogue has a pleasing reddish brown cover, is side-open 
ing and measures eleven by eight and a half inches 

The complete “Steel-Age” line, including book cases, 
built-up units, cupboards, filing cabinets, lockers, tables and 
wardrobes, is illustrated and described in the catalogue 
\ special section is devoted to a new line of steel desks 
and another section depicts special installations and built 


to-order equipment. 
a 


Underwood Office at Binghamton Moved 

rhe office of the Underwood Typewriter Company at 
Binghamton, N. Y., has been moved from the third floor 
of the Security building to a ground floor location at 120 
Chenango street. This change was necessary in order to 
handle the increased business at Binghamton, and also to 
secure better display facilities for showing the company’s 
products. T. L. Stout, Underwood manager at Buffalo, 
who supervises the Binghamton office, says that his com- 
pany now has the finest typewriter office in that citv, and 
its business warrants this fine office 

_ 


W. O. Colby Leaves Thorpe & Martin 
W. O. Colby has severed his connection with the Thorpe 
& Martin Company, Boston, Mass., and has joined the 
sales organization of the Blake & Rebahn Company, 115 


Federal street. Boston 








EALERS everywhere know that 
in typewriter keys Munson 
means the standard of quality. 


The Munson Key is invariably the 
choice of merchants who make a 
point of satisfying their customers. 


One Grade Key 
Only—the Best 











MUNSON 


SUPPLY COMPANY 


The Largest Rubber Key 
Factory in the World 


348 Hudson Street, NEW YORK 
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An Important 
Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 

Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street Cleveland, Ohio 
Established 1896 
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Loose Leaf Man Returns from South 
Harold E. Hawkins of Leaf Company 


returned to Milwaukee after spending 


Stationers Loose 
a large part of the 
winter in the South. He reached New Orleans in time for 
the Mardi Gras, following which he spent a month in Flor- 
ida. As part of his trip, he called upon dealers in Ala- 
bama, Florida, Georgia and Tennessee. He reported that 
the dealers were in an optimistic mood and that the busi- 
ness of the Stationers Loose Leaf Company is running well 
ahead of last vear. While in Florida, Mr. Hawkins helped 
lay out the bookkeeping system of one of the large public 


utility corporations 
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OPERATION ANIL? CONSTRUCTION OF 
HAND STAMP At left, showing 
how the stamp assures level impressions; at right, the coiled 
spring construction of the device This stamp, made by the 
Lake Manufacturing Company, 1910 Caddo street, Dallas, Texas 
described on page 34-a of our March issue 


ILLUSTRATING 
LAKE’S “RUBBER-NECK" 


was 








Baltimore Firm Insures Lives of Employees 

\ group life insurance policy was recently taken out by 
the Oles Baltimore, Md., for the 
protection of fiftv-two employees. The total amount of 
the policy involved is $52,000, and it is issued through the 


Envelope Corporation, 


Prudential Insurance Company of America. 
Each worker is insured for $1,000, and the 

is given without cost, the policy being of the non-contribu- 

The Oles assumes the 


entire expense. 


protection 


tor type Envelope Corporation 
- pawn aes 
Name of Economy Seat Company Changed 
rhe firm name of the Economy Seat Company, 511-517 
South Paulina street, Chicago, Ill., manufacturer of “Esco” 
chair pads and cushions, and many other products of a simi- 
was changed March 1, 1929, to the Economy 
The executive staff and other per- 


lar nature, 
Products Corporation. 
sonnel remain the same. 
The change in name was deemed advisable because the 
former name was restrictive and suggested that the prod- 
ucts manufactured by the company were related only to 
seats and seating. The new name is sufficiently general to 
embrace the variety of items produced by the company. 
The company is a pioneer in the field, and the originator 
of the felt top office chair cushion. Some months ago it 
outgrew its plant on Albert street, and moved to the build- 
ing at 511-17 South Paulina street. The location is 


more readily accessible to dealers who are visiting the trade 


new 


in Chicago, being close to a station of the elevated railroad, 
and through surface car service east and west and north 
and south. 
past, in a modern building with excellent natural illumina- 


The space occupied is twice that used in the 


tion 


———q3qqFY — —_ 
A long face is like a long bow—it shoots an arrow into some—- 
body’s heart.—The Office Cat (The Richmond & Backus Com- 
pany). 
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A Vast, New Market 




















for loose leaf notebook sales 
is opened up to the dealer who sells 


NOD=IRING 


Loose Leaf Books 








HOSE who actually must have a 
ringed loose leaf book couldn’t use 
a No-Ring, whereas the hundreds 
of thousands of men, women and chil- 
dren who would buy a loose leat book for 
either pocket or desk use, but don’t be- 
cause the rings make the ordinary loose 





leaf book so cumbersome and bulky they 











can't be conveniently used, are imme- 


diately drawn to No-Ring Loose Leat heetienienstianstientoenttantentintentanteedl 
Rook : | Neva-Clog Products, Ine. 
XOOKS | Dept. OA-4-29, 
| Bridgeport, Conn. 


! 

i 

! 

1S xs 
Kindly send a sample | 

| 

| 

! 

! 





The market is tremendous. The . No-Ring Loose Leaf 
ro es ‘ a ee 8 ae Book together with 
profits are most gratifying. By all | prices Ge Mlatbunte. 
means, send for a sample No-Ring Loose 
: ss ‘i | Name .iveccsceccccegsos 
leat Book and see tor yourself how | 
: : : Street sscvscsoccsccsoes 
eood-looking, practical, convenient and . = | 
salable it is. Use the coupon on the right. | CHEY -rereeeeeereereenes 
| STATS .ccccveccesccvsece *, | 
annum ns eenegntaleaiaudiiaesaal i 
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The Better Service of 





GD STEEL DESKS 


Tell about steel! Larger businesses have accepted steel desks as best for their pur- 
pose but there is a vast field still to be developed. 


Macey Steel Desks are built to warrant an unlimited length of satisfactory 
service. No amount of slamming and banging can loosen the welded joints or inter- 


fere with their smooth, easy operation. 


No item of quality or utility has 


been omitted, yet the desks sell at prices in reach of buyers who have been content- 


ing themselves with wood. 


The design is simple and dignified, flush ends 
and backs adding to the impressive effect. All 
corners of tops and legs are rounded uniformly, 
avoiding danger or injury and softening the 
lines and appearance of the whole desk. 


Desk tops are regularly fitted with bronze 
binding and are covered with linoleum of stand- 
ard high grade, cemented securely to the top 
and fitted to meet the rim in a perfect joint. An 





mailed on request. 


THE MACEY COMPANY (} 


GRAND RAPIDS, MICHIGAN 


Macey makes Sieel Filing Cabinets, Steel Safes, Vik 
Filing Supplies, Steel Desks, Sectional Book- Hac 
cases and Matched Office Suites, for which sep- F. 


| 
| 
arate catalogs are issued. They are all free and 
| 


improved drawer lock control positively locks 
and unlocks all drawers, by operation of the 
center drawer. 


Macey Steel Desks are made single and 
double pedestal flat top, double faced flat top, 
single and double 2-drawer pedestal flat top, 
table desks and typewriter desks of both center 
drop and pedestal types. They offer excep- 
tional value for the money. 


.+* 
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Unique Dur-O-Lite Display Feature 
Che Dur-O-Lite Pencil Company, 4541-43 Ravenswood 
avenue, Chicago, Ill, provides a powerful window display 
device for its dealers. Despite its impressive appearance 
the company is able to supply the device free with an order 
tor one gross ot pencils 
The display is 29x19, produced in five colors by a paint 


process—gold, red, black, white and flesh. The back 
ground is gold, and the copy alternates in red and black, 
with white outlines. The center disc is in motion, giving 
the effect of forming the sentence, “Write with a Dur-O- 
Lite,” a hand holding a pencil having motion also, making 
an effective impression, causing passers-by to stop long 


enough to read the advertising message. This display is 


_Non- bre: table Body ipa: 





MOVING DISPLAY FOR DUR-O-LITE DEALERS 


manufactured by the Kalasign Company of America, Kala 
mazoo, Mich. The Dur-O-Lite Company has secured ex 
clusive rights to this type of moving display for the pen 
and pencil industry. 

The Dur-O-Lite Pencil Company also provides dealers 
with a number of attractive and substantial counter and 
window display easels, for displaying its product. These 
are made by paint process, utilizing the company’s uniform 
series of gold, red, black and white. In addition, the com 
pany supplies dealers with a six-piece paint process display 
tor window trims. In all this material some very unusual 
art work has been emploved 

This material is potent in aiding dealers to connect their 
stores with the national advertising done by Dur-O-Lite 
in the Saturday Evening Post and other periodicals. 

A 
Daytona Provides Recreation for Sidney Collins 

Sidney Collins, of the Automatic Pencil Sharpener Com- 
pany, Chicago, took his family to Daytona, Fla., in Feb- 
ruary, returning to Chicago late in March. Mr. Collins is 
enthusiastic over the spot selected for a winter vacation, 
and plans making this an annual event. Incidentally, this 
is the first real vacation he has taken in eight years. Mr 
Collins spent considerable time at golf, and acquired a 
goodly coat of tan in the operation. 

One of the attractions of the hotel which was the Collins’ 
home for a month is an orange orchard. Guests are priv 
ileged to pick fruit from the trees and enjoy the ultimate 
flavor of tree-ripened oranges, with all the sunshine bot 
tled in 

‘ _— , 
Biloxi Vacation Enjoyed by A. C. Tobin 


A. C. Tobin, manager at Chicago for The General Fire- 


prooting Company, took a winter vacation at Biloxi, Mich., 


returning to Chicago in late March. 
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Want More Sales of 
Carbons & Ribbons? 

















The New 
GRAND PRIZE TESTER 


Will Help You Get Them. 


HE Grand Prize Tester (an ex- 
clusive Grand Prize device- 
patent applied for) demon- 
strates by impartial tests .. . the 
superiority of Grand Prize products. 





Grand Prize users know their dura- 
bility, their clean and sharp writing 
qualities, their efficiency and econ- 
omy. This class of business auto- 
matically repeats. But there are 
others not now using Grand Prize 
who can be convinced of Grand 
Prize quality by the tester. In other 
words, the tester widens the scope 
of the dealer’s business. 


Typewriter Ribbons and Carbon 
Paper will be bought by tests... 
and the dealer handling the Grand 
Prize line, will lead in business done, 
especially if he has the Grand Prize 
tester. Write us on your letterhead 
for details of the Grand Prize plan 
for dealers, and how you can obtain 
| this costly tester free of cost. 


GRAND PRIZE 


CARBON AND RIBBONS 


Pacific Carbon & Ribbon Mfg. Co. 


J. Francis O'Connor, President 
San Francisco, Calif. 





1451 Harrison St. 


396 Flinders Lane, Melbourne, Australia 
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THE 
STA 


The Machine with the Blue Knob 








New Non-Clogging Model 


With the new Hoge Stapler, you can 
the unique non-clogging 
Jammed 


demonstrate 


feature to your customers. 


staples are eliminated in one simple 
operation. Rugged construction, easy 
action and attractive appearance are 


built into the Hoge Stapler. Price $5.00. 


Hoge Vitrocoted preformed wire staples 
provide you with a repeat sales item for 
every Stapler sold. Send in the coupon 
today for complete description and trade 


discounts. 


Your jobber can supply you with the 
new model Hoge Stapler. 


MANUFACTURING CO. 
New York, N. Y. 


THE HOGE 


23-25 East 21st Street 


COUPON 


Please send me complete description and trade discounts on the 
Hoge Stapler and litroceted wire staples. 


Name . 


DEE. wedhoese bes ok 06060. k06es ees 6600800056066 600046000605000086 


Cee ccee seeesese State. . 


Jobber 
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(New Machines and Devices—Continued from page 41) 
“Right-Tite Seal” Top Bottles for Stamp Pad Ink 

The Elizabeth, N. J., has 
just announced a new stamp pad ink bottle with what is 
termed a “Right-Tite Seal” top. It is put on the bottle 
with one taken off turn. It is 


claimed that the bottle is leak proof 


Fulton Specialty Company, 


turn and with a simple 
Che brush for apply- 
ing ink to a stamp pad is riveted to the cover so that hands 
need not be soiled during the application process 

Che new containers are packed twelve to a display carton 
built with the 


Because the containers 


substantially and_ striped 


buff color. 


which is very 


standard Fulton new 








FULTON SPECIALTY “RIGHT-TITIS SEAL” 


TOP STAMP 
PAD INK BOTTLE AND DISPLAY CARTON 


packed more tightly without danger of breakage it 
packing of the 


can be 
is not sawdust in the 
bottles 

It is interesting to note that the 


has adopted the buff color for all of its cartons and 


necessary to use 
Fulton Specialty Com- 
pany 
boxes 


Three different sizes of the new bottle are made, namely, 


half ounce, one ounce and two ounces. The ink is sup- 
plied in five colors—red, black, blue, green and violet Che 
ink is a pure glycerine vehicle ink of the same quality as 


is used in the Fulton stamp pads. 
inks, the Il ulton 


Fulton 


Besides stamp pads and stamp pad 


Specialty Company manufactures daters, service 


drum and 


numberers with a new one-piece duraluminum 
wheel, sign markers, office printing outfits and schoo! chart 
markers —~ ; 
A New Combination Pen and Pencil 
The Schnell Penselpen Corporation, 130 West Forty- 


claims the following new 


second street, New York, N. Y., 
features for its “Penselpen”: That the filling device, which 
is simply a small ratchet that moves only one-sixteenth of 
an inch and lies flat at all times on the barrel of the pen, 


requiring no lever or plunger; that the life of the ink bag 





“PENSELPEN"” 


THE SCHNELL 


is thus prolonged and all possibility of air entering the 


bag eliminated and that the feed canals from the ink sack 
minimize the chance ot 


to the pen are so arranged as to 


clogging, thereby keeping the pen clean and ready to write 
at any time 
The pencil part of the instrument has a magazine con- 


taining six leads. It propels and repels the lead with a 


simple mechanism. The clip is also of new design and is 


so arranged as to relieve all strain upon the barrel of the 
longevity 


pen, thereby insuring 
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So 
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rem endously appealing 


to busy bessimenl men 

































Salesmen and distributors West 
of Mississippi please write to 
Schnell Penselpen Sales Corpora- 
tion, 1125 Locust Street, St. Louis, 
Mo. Those East of the Missis- 
sippi, to 150 West 42nd Street, 
New York, N. Y 





— 1s the distinctive, durable 


SCHNELL 
ALL IN ONE 
PATENT No. 1526365 


IN POPULAR COLORS—AT POPULAR PRICES 


ERE is a new and better writing acces- 
sory that is “going over big’ with busy 
executives and salesmen the country over. 


Every one needs a pen and pencil. But 
when they see a Schnell Penselpen, they say 
“Fine! It’s a pen and pencil all in ONE! 
Why carry two? . . . Vl take a Penselpen.” 


They like Penselpen’s oversize barrel for 
ink—the “shifter” filler action that com- 
presses and fills the ink chamber entirely— 
the compartments holding 6 inches of lead 
— the handy eraser — the non-breakable, 
attractive Opalite barrel — the dependable 
every day writing service it gives. 

From your standpoint the Schnell Pensel- 
pen is not only a sight-seller— but what’s 
more it’s priced to meet ordinary pen compe- 
tition and give youa liberal margin of profit. 


Convincing advertising has been scheduled 
to back up alert distributors. Capitalize now 
on the popularity of the Schnell Penselpen. 
Striking dealer helps and local cooperation 
are included in the Schnell plan. Full details 
on request. Write our St. Louis or New York 
office today. 





| ecottank PENSELPEN CORPORATION, | 


| Dept. 14, 150 West 42nd Street, New York, N. Y. | 
| Please send me, without obligation, the whole story about 
| Penselpen dealer plan and details on displaying and selling 

l this new and popular writing accessory. 
| Name CeCe HERERO EES EEE EHHE EE EEDS | 
| ADRES. . «ss mne ca pudess ccbwandeess><seebse nee | 
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if, You Know 
a A! They DON’T 
M = WANT Blasts 





YELL your customers what they do 
J want—real comfort, not fan blasts. 
Thousands are already enjoying it— 

perfect ventilation, 100¢ air circulation, by 
‘S| Hii silent radial diffusion instead of by churn- 
| ing drafts. 


NT S AV © Ik YT _ “oR 
N?®! a fan; not to be classed with fans. A real motor-operated 
4 ventilator to be set on desk or stand, which makes the air alive. 
Draws it 7N from every part of the room; then blends and revitalizes it. 


No stuffy corners; no lazy oxygen. Gentle comfort currents everywhere. 
Get the particulars today. 










SAVORY, Inc. Owned and Managed by The Republic Metalware Co. Dept. 151 
New York BUFFALO Chicago 














Quality- Built 


MOTORS + 
Precision | .~ Hl — 





Complete 
Line and 
Prices 


HE unusual dependability of Catalog OE29 


Emerson Motors is largely a re- 
sult of high standards of precision 
rigidly maintained. Shafts are 
ground to unusually close tolerances. 


Bearings are fitted with extreme care. ° ° 

Wire and insulation must meet rigid Let this Fast-Selling 

dimensional and dielectric tests. Display Fixture Bring Profits to 
Special Motors for Every Need 


1/30 to 2 hp. AC and DC you! 
e 


THE EMERSON ELECTRIC MFG. CO. 


2018 Washington Ave., St. Louis, Mo. . , ™ 
806 W. Washington Bivd., Chicago, Il. Every business or professional man can use a 


50 Church Street, New York City Universal “Swing Wing” Displayor to keep his facts 
and figures before him. Let us tell you how to build 
up a steadily profitable business with Universal Dis- 


layors. Write for Catalog OE29 ... Now! 
E M ER S 0). ‘aes FIXTURE CORP. 


Wy COM KO IAS 135 W. 23rd St., New York City 
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A New Model Kobler Copyholder 
Kobler & Company, 11 West Forty-second street, New 
York, N. Y., recently introduced an improved model of 
the Kobler copyholder with a tube line-guide attachment. 
In the new copyholder the line-guide is stationary, the 
copy being drawn upward line by line as the knob at the 
right of the typewriter keyboard is turned. The line being 
read is thus kept constantly the same distance from the 





WITH TUBE LINE 
GUIDE ATTACHMENT 


KOBLER COPYHOLDER 


eyes and at the same level, relieving the strain that results 
from constantly changing the focus of the eyes, necessary 
operation when the copy remains stationery. 

The paper carrying the matter to be copied is inserted 
between the two parts of the tube which is attached to the 
lower end of the copyholder plate. The tube holds the 
paper with sufficient tension to require a steady pull to 
draw it through. The mechanical grips at each side of the 
copyholder plate perform this service. 

The tube can be easily and noiselessly removed from the 
copyholder, as it must be before the copyholder can be 
tolded and dropped down with the typewriter into the well 
of the desk. 

_> 
The Snyder Multiform 

[he Snyder Multiform, made by the Snyder Multiform 
Corporation, 11 West New York, 
N. Y., provides an effective means for adapting the ordinary 


Forty-second street, 
typewriter or accounting machine to continuous-form work. 
It is a device that holds and feeds continuous-forms from 
either rolls or flat folded piles. 

The Multiform is of particular assistance in making out 
bills, invoices, purchase orders, telephone orders, manifests, 
bills of lading, labels, tags and legal forms. It can be 
attached to any standard typewriter in a few minutes with- 
out the aid of a mechanic. With it an operator can pro- 
duce as many carbon copies as the machine to which the 
device is attached is capable of producing. It moves simul- 
taneously with the platen carriage of the machine and adds 
no weight or strain to the writing mechanism or shift. <A 
special “one time” carbon that is inexpensive enough so 
that it can be thrown away after being used but once, is 
interleaved with each duplicate form and insures the pro- 
duction of pertect copies 

The retail price range of the Multiform is from $35 to 
$90, depending on the number of forms to be fed at one 
time and the kind of machine to which the device is to 


be attached. 
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Turn Into a Profit 
the Public’s Demand 
for Globes of the World 


A wide market has been developed for Globes of 
the World. Everybody uses them now .. . in the 
home, the office, the 
school, Current events, 
new air routes, explora- 
tion expeditions, and 
political developments— 
all are given greater 
significance when fol- 
lowed on a Globe of the 
World. Children in their 
school work use them 
often. Business men 
find a good Globe of 
the World essential to 
the proper conduct of 
their business. The 
Public generally have 
become educated to the 
use of Globes ... and 
demand them in large 
volume. 








A Profit For You 


Stationers, Book Stores 
and Gift Shops are 
turning this demand 
into a substantial profit. 
They are stacking and 
cataloging Weber Costello Globes of the World. 
For you it means increased volume, and quick 
turnover without added 
sales expense. 

W. C. Globes are hand 
made substantially 
constructed ... and up- 
to-the-minute in every 
respect. Complete and 
authentic as to informa- 
tion... they come in a 
diversity of sizes and 
styles to meet every re- 
quirement. And they are 
backed by the guarantee 
and integrity of this 46 
year old institution. 





























Send the coupon. It 
brings you complete de- 
scriptions and prices. 
There is no obligation. 


Weber Costello Co. 


Dept. 3 Chicago Heights, II. 
For nearly fifty years 
Manufacturers of 
Globes of the World, Wall Maps, Framed 
Blackboards, Bulletin Boards, Erasers, 
Crayon and other school supplies. 


























PLEASE SEND THIS COUPON 


WEBER COSTELLO CO., 

Dept. 3, Chicago Heights, Ill. 

Please send me without obligation detailed facts and 
prices on your Globes of the World. 


DEATRO occcccccccccecece bes bee ced ob0 60d 6b08058 COs ChOneE SS . 
COMPARY ccccccrevagsccvecsecsesesecnccesesesseeesseesscees 


Address ....... 
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TYPEWRITERS 
MAKE MODERN 











+ FEATURES 
 NOOTHER 
' CAN 

/ DUPLICATE 


The modern note has 
come into offices, and the 
new Barr Typewriter has sounded it. 


Here is a machine that will do any work 
given it—and set the pace doing it. It’s small 
enough to carry off, yet sturdy enough to 
the ideal machine for either home 
or office. It has all the features of standard 
machines, including steadiness. Packed in its 
carrying case, it weighs only a fraction over 
16 pounds. And there are five beautiful 
colors for the dealer to show. 


carry on 


Barr Typewriters will set the style and the 
standard this year. For better typewriter busi- 


ness, write today 
about the Barr 
dealer propostion. FIVE 


BEAUTIFUL 







BARR-MORSE 
CORPORATION 


201 Barr Buildin 
Ithaca, New Yor 


APPLIANCES 


April, 1929 


Minneapolis Stationer Meets President Hoover 
According to the Minneapolis Journal of March 21, 1929 
Harry C. McPherson, who has been in the stationery busi- 
ness in Minneapolis, Minn., for a good many years and 
was formerly connected with the Jeffrey-McPherson Com 
pany, has met his thirteenth United States President. He 
was presented to President Hoover on March 21 by Rep 
resentative Walter H. Newton 
Mr. McPherson has met every 
U. S. Grant, whom he greeted in Chicago in the Seventies 
“I have been a resident of Minneapolis since 1871.” M1 
McPherson told the Journal's Washington correspondent, 
Washington at least once n 


President since General 


“but have managed to come to 


four years and have met every President in that period.” 


Advertising in 1865 
Che following current advertisement is taken trom the 
of April 12, 1865 (a very interesting 
President 


“New York Tribune” 
way, containing the full report of 
Reconstruction 


issue, by the 
Lincoln's speech of the night before on 
as well as the list of “Rebel Prisoners” taken on the occa 
sion of Lee’s surender) 

“Do not waste your money buying any of the numerous 
articles called Geld Pens which have flooded the market 
for the last few years, when at lower prices you can get 
pens which are known to be the Best in the World 

“Avoid the shameless Upstarts whose lack of brains com- 
pels them to attempt imitation even to the advertisement 
If you want the full value for your money, see in another 
column, ‘The Pen Is Mightier Than the Sword.’ ”’ 

In another column appeared the advertisement mentioned, 
signed A. Morton. —The Hill-Billy, February, 1929 

> 
Secretary Whiting Returns to Civil Life 


William F Secretary of 


Commerce upon the resignation oft 


Whiting, who was appointed 
Herbert 


retired to civil life with the advent of a new 


Hoover, has 
presidential 
cabinet 
> 

Kwikstik Company Announces the “Aristocrat” 

[The “Aristocrat,” a new mucilage bottle made to retail 
at twenty-five cents, has just been announced by the Kwik 
stik Company, Chicago. Its catalogue designation is No. 5 
The new container is of metal and is finished in a seven- 


color design It retains its original and patented feature 





‘KWIKSTIK” DISPLAY UNIT 


of mucilage application and has in addition a charm of 


color, style and beauty that makes it harmonize with fine 
furnishings. 

The “Aristocrats” are packed one-half dozen to a display 
cabinet which is as distinctive in coloring as the bottles. 


The cabinet is equally suitable for use with a complete 


1 


window display or as a single unit on a counter. 














Why ial a s 
| Buyer ae 
Carer Terrell Cupboar 


\n overhanging cornice top, 
more pleasing in design. 





More attractive in Special hinges fastened 
appearance, because to reinforced door frame 
there are no projecting by concealed bolts. Doors 
bolts or rivets. Flush cannot sag. 

sides; closer fitting to 
gether in batteries 


Recessed frame. Doors 
close with lap joint in 
offset jamb, giving dust- 
proof construction. 


Doors swing back flush 
against sides. Out of the 
way when open, leaving 
the cabinet fully acces 
sible. 
Strong three-way locking 
device. Attractive drop 
Shelves are supported handles, ate type, ory 
' ae ee enamel grip, nickel trim. 
and engage snugly with 
back at center. No open- 
ing between shelf and 
back for material to fall 
through 


Shelves adjustable every 
inch and supported full 
depth. No bolts required 





Edges of frame and front 
of shelf rounded to avoid 
all sharp edges of steel. 
protecting hands and 
contents 





Rounded shoes under 
each corner protect floor 
and make cabinet easy 
to move. 





All exposed parts given spray 
finish; not dipped. Finished in 
mahogany, oak, walnut or olive 
oreen 


Twenty-five styles and sizes 
make the Terrell Line com- 
plete . . every storage need 
is successfully met. 


TERRELL’S EQUIPMENT CO. 
Grand Rapids Michigan 
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FIRST DETROIT 
OFFICE EQUIPMENT 
EXPOSITION 


CONVENTION HALL 
1 PM TO 10 PM 


APRIL 22-27 inel. 


‘““BETTER METHODS FOR BETTER BUSINESS”’ 


The timeliness of this Exposition is evi- 
denced by the interest displayed by this 
great market. An extensive publicity and 
advertising program has been arranged. 
You cant help but increase your sales 
from the contacts made with this buying 
audience. Reservations should be made 
at once. 


WIRE— 


TATE EXPOSITION CO., Inc. 


225 Broadway New York City 


DETROIT Hotel Statler 
HEADQUARTERS Detroit, Mich. 
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Ways and Means Committee Discusses Pencils 
Ways and 


Representatives at 


Among the matters which came before the 
Means Committee of the 
Washington, D. C., on 
lead pencils and mechanical pencils. 

different domestic pencil manu- 


higher 


House of 
February 19 were the duties on 
Four representatives of 
before the urging 
who addressed the committee were 
Dixon Crucible Company; 


tacturers appeared committee 


duties. Among those 
J. H. Schermerhorn of the Jos 
Lewisburg, Tenn., representing 
Hoboken, N. Vs 


Bellefonte, Penna.., 


\ ork 


Robert C. Armstrong ot 


the American Lead Pencil Company of 
James C. Furst, U. S. Pencil Company 
and Frank W. Lilley, Eagle Pencil Company, New 
City, all asking higher duties. 

An opposite view was urged by Nathan Bilder of A. W. 
Faber, Inc., Newark, N. J., American distributors for the 
\. W. Faber organization at Stein, near Nuremberg, Bava- 
S. Staedtler, Inc., New 
Mars Pencil 
Bavaria. Mr. 


ria, and by R. J. Urmston of J. 
York City, American distributors 
Works of J. S. Staedtler at Nuremberg, 
Bilder declared that the American pencil industry leads the 


world; that it exports more than twice the value of com- 


for the 


peting importations, and that pencil imports include only 
Gerald M. 
York, also 


two per cent of consumption in this country. 
Favor of the Kohinoor Pencil Company, New 
represented the importers. 

The Wall Street Journal of 
pencil tariffs, said: 

“An increase in the duty on mechanical pencils from 45 
cents a dozen and 20 per cent ad valorem to 72 
dozen and 40 per cent ad valorem was urged before the 
House Ways and Means Committee by some forty man- 
ufacturers, who declared that the proposed increase would 
be the that American manufac- 


turers a fighting chance to hold their market.” 


February 20, referring to 


cents a 


lowest rate would give 

The importers urged the elimination of the specific duty, 
making the tax a straight twenty-five per cent ad valorem 
In the briefs and data presented by the importers it was 
shown that fewer lead pencils were imported in 1928 than 
in 1926. Imports for 1928 were valued at $875,000, forty 
per cent of the represented by this being 
Exports under the 


goods sum 
artists’ materials, crayons, leads, etc. 
1928 Lead, 
slate, imprints, mechanical of wood or other 
terial, and leads, including pencil leads, refill leads, etc.- 
amounted to $1,967,563, and imports for the same period 
were $857,322. 

The estimated total domestic pencil business is $30,000,000 


classification in pencils: copying, colored, 


paper, ma- 


a vear 

It was stated that $100,000 worth of mechan‘cal pencils 
imported last that foreign 
get their cedar and graphite here. 

nasndiashlliiesaaands 

Office Furniture Men Aid Evansville Drive 

Che Chamber of Commerce at Evansville, Ind., recently 
put on a campaign for new members and among the promi- 
who were active in the drive 


were year, but manufacturers 


nent citizens of that live city 
were Gilbert Bosse, president of the Imperial Desk Com- 
pany; W. C. Bieneman, secretary and sales manager of the 
Imperial Desk Company; Butterfield, of Smith and 


Butterfield, office equipment dealers and others.—W. B. C. 
jul} 


Sidney 





—__—»- 

Imperial Methods Plans Addition to Factory 
According to a recent announcement from the Imperial 
Methods Park, IIL, 
fling cabinets and supplies, work on a large addition to its 
started April 1, 1929. The addition was 
increasing demand for Imperia! 


Company, Forest manufacturers of 
factory is to be 
necessary by the 
It will contain about 20,000 square feet of floor 
that the 


made 
products 


space. Present plans indicate addition will be 


completed early in the fall. 
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. DEALERS 


QUICK SALES! 
EASY SALES! 
BIG PROFITS! 
SMALL STOCK! 


—that’s what the 


TELKEE MarRKeErs 


are doing for 
Equipment Dealers 








THROUGHOUT the country 
Dealers are learning that TelKee 
Identifying and Protecting De- 
vices for keys ope a new avenue 
for QuicK sales and EAsy, wide- 
margin profits! Here’s the pro- 
duct that has No competitor— 
your district is virgin territory 
for your salesmen! Every office, 
office building, industrial plant, 
apartment, club, school—wher- 
evcr keys are used and mis- 
placed — TelKee Devices put 
valuable keys in order and keep 
them identified — under perfect 
control. Sales from a few dollars 
to hundreds of dollars forTel- 
Kee Equipment are waiting for 
you right now! Small stock re- 
quired — quick shipments avail- 
able from Eastern warehouse 
stocks. 


This “Sales-Getter” 
Cabinet---FREE! 


This sturdy, attractive, “‘sales- 
getting’ TelKee Counter Display 
Cabinet is furnished without cost 
to Office Equipment Dealers! Has 
necessary storage capacity for as- 
sorted TelKee Devices to start you 
reaping TelKee Profits! Excellent 
Dealer literature and sales promo- 
tion assistance that is genuine help 
in creating sales for you! Adding 
TelKee to your modern Office 
Equipment requires but little — the 
profit returns are great! 


CThayer TEL K EE Corporation 


LOS ANGELES - CALIFORNIA 


GET GOING FOR YOUR TELKEE PROFITS TODAY 


PIN THIS TO YOUR LETTERHEAD 
TuHaver TetKee Corporation — 656 South Los Angeles Street 
Los Angeles, California. Send Full Particulars of Your 
Dealer Proposition on TerKee Devices. 





TelKee MarKer— basic 
unit of the TelKee System 
—in tantly self-locking on 
keys-—defies destruction. 
Fibre or brass tag—fine 
woriting surface, or may be 
die-stamped. 
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Globe-Wernicke Representative Sails for South 
America 

Arnold J. Bruder, of the export department of The Globe 

Wernicke Company, Cincinnati, sailed from New York on 

the SS. Vandyck, March 16, for South America. He will 

maintain permanent headquarters in Buenos Aires, Argen 

tina, and will cover the markets of Argentina, Brazil, Chile. 


Peru, etc., visiting and cooperating with the various Globe 














ARNOLD J. BRUDER 


(,enerous _€ re d Wernicke dealers in those countries and arranging for dis 
rested tribution of Globe-Wernicke products in South American 
dependable : i markets not covered at present 
helpful ¢ semi : Mr. Bruder has spent many years in Chile and other 
that make - South American countries. He is a native of Cincinnati, 

for you _ and with his thorough knowledge of office equipment and 


furniture obtained at the great Globe-Wernicke factories in 


Succe 
that city, is well qualified to undertake further development 


pront : ; 
of the South American field, which has already so favor 


ably received the Globe-Wernicke four related groups of 
steel filing cabinets shipped knocked down; the company’s 


roth 


steel desks and tables; steel sectional (elastic) bookcases; 
steel shelving and storage cabinets; the Cello-Clip map and 
plan file for filing plans and all large sheets: Globe-Wer- 
nicke filing supplies and stationers’ goods, etc 

Besides his knowledge of the 4,000 products included in 
his company’s regular lines, Mr. Bruder is qualified to pre 
pare estimates and blueprints for the dealer on Globe-Wer 
nicke stock and special equipment for banks, libraries, 
public utilities, state, municipal and other public buildings, 
as well as to plan their efficient arrangement. 

Upon leaving the United States, Mr. Bruder anticipated 
having his Buenos Aires othce established and in operation 
during April 

— 


Therman Leather Goods Company Moves 
Therman Leather Goods Company, 25 West Thirtieth 
street, New York, N. Y., has moved its offices and factory 
to the third floor in the same building A much neater 











arrangement has been worked out and quite a little addi 
tional space has been acquired 

The office is immediately in front of the elevator, with 
the show room to the left and the cutting room for the 
leather in the front part of the building where good light 
is available. The factory runs from the show room to the 


back of the building and is modern in every respect 
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Have you a Standard, Large Capacity 
Adding Machine to sell for *80? 


offices in his territory where adding machines might be 


alia office appliance dealer knows there are hundreds of 


sold if it weren’t for the fact that standard adding machines 
ieretofore have cost more than a great many people were will- 
ing to pay. The need is there. Now, in CORONA “9,” L C 
Smith & Corona Typewriters Inc, have produced a thoroughly 
high-grade machine, built by precision methods, with a standard 
keyboard and large capacity, to retail for $80. CORONA “9” is 


beautiful in design and finish; is completely portable; is simple 


and easy to operate ; and since it has no oil governor, will operate 


perfectly in any position or temperature. 


It has 9 banks of keys, 


but totals and prints 10 columns, so that its actual adding capac- 


ity is $99,999,999.99, 


CORONA “9,” with its large capacity and 


low price, widens tremendously the field for adding machine 


sales. Dealers are invited to ask for our unusual proposition. 


Just mail the c 


Capacity 


$99,999,999.99 


oupon below. 





Corona 
Name . 
Address 


‘ity 





COUPON FOR DEALERS 


Portable Adding Machine Co.. 
Dept. 29-. 5 
Please send me, without obligation, full facts about the 


A, 51 Madison Ave., N. Y¥ 
dealer plan 











‘80 


(Slightly higher in the 
West and in Canada) 


ORONA'I 
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You need 
several grades 


If you expect to do a good volume in 
office desks and reap a substantial profit, 
you need several grades. The prospect 
who comes looking for a low priced desk 
frequently will be attracted to something 
a trifle better. A larger sale results and 


HOOSIER DESKS greater satisfaction given the buyer. 


The Hoosier Built True Clear Thru line 
has six grades and each grade represents 





full value for the money. The six 
grades enable you to satisfy almost any 
demand. 


Our catalogue illustrates and describes 
the various grades. Shall we send a 


copy? 


HOOSIER DESK COMPANY 
JASPER, INDIANA 
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FOR CHAIR SATISFACTION 
USE ALL-STEEL IRONS 


A chair can be no better than the iron used in its con- 
struction. If the iron gives way, the chair is done for. 





A satisfactory iron should be free from wear, wabble, 
friction or possible breakage. And the only material giv- 
ing such service is all steel. 








If your chairs are Collier-Keyworth equipped—and they 
probably are—you'll know the irons are highest quality. 
This means chair satisfaction. 


COLLIER- KEYWORTH COMPANY 


GARDNER --- MASS., U.S. A. 






No. 334 


Made under our own Patent> 
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Parker Pen Sales Show Gains 

Net sales of The Parker Pen Company for January and 
February of this year, according to the statement issued by 
the company, show an increase of 23.30%. This is regarded 
as remarkable in view of the fact that The Parker Pen 
Company on January 1 discontinued sales through jobbers 
who formerly bought and distributed a substantial portion 
of the company’s output 

“We are convinced that a great share of the credit to this 
nerease in sales is due to the increase in Parker newspaper 
advertising in the past two years,” says the statement. 
“Parker's new black and pearl Duofold DeLuxe pens and 
pencils were originally introduced through newspaper ad- 
vertising and met with immediate response from the trade 
and the public. Sales of Duofold DeLuxe have already 
reached proportions exceeding the’company’s expectations. 
h 


here has been a’ noticeable increase also in the sales of 


l’arker fountain pen desk sets and Parker ink. Other lines 
have also shown increases. These gains apply both to 
domestic and export sales.” 


<————— 


Decorative Moore Push-Pins in Colors 

\ new line of colored decorative Moore Push-Pins has 
been announced by the Moore Push-Pin Company, Wayne 
Junction, Philadelphia, Penna. Shortly after the new pins 
were offered to the trade, the demand required the doubling 
of production facilities and the company is planning a 
further expansion of the department that was created to 
manutacture the pins 

Che decorative pins are the same as the standard Moore 
Push-Pins except that the glass heads are colored instead 
of crystal and they flare at the top of the head instead 
of at the base. Green, blue, amber and pink are the four 
colors in which the new pins are made. They are offered 

three sizes, measured across the head, seven-sixteenths, 
five-eighths and three-quarters of an inch. The centers and 


the heads are decorated with gold gilt in a geo 


(An attractive counter case for displaying the decorative 
M rre Push-Pins has proved effective It serves as a neat 
ckground for the colorful pins. 
>_> ~~ - 


Attractive Pencil Publication 
Diamond Star Points is the title of a very attractive pub- 
lication of thirty-two pages issued by the Eberhard Faber 
’encil Company of 37 Greenpoint avenue, Brooklyn, N. Y. 
No. 34, being the issue of March, 1929, is very largely 
devoted to the newly announced merchandising plans of 


7 
! 


Eberhard Faber These plans have received many expres- 
sions of commendation from dealers and efficiency experts 
all over the country [he periodical contains a complete 
explanation of the Eberhard Faber idea of concentrating 
lines. There is a page devoted to how manuacturers are 
simplifying lines; then there is a discussion of the different 
assortments to be sold to the different types of customers. 
\ chapter on what Uncle Sam can tell you about running 
vour business is of importance. Various lines of pencils 
most in demand are listed and illustrated, together with a 
number of different types of crayons, etc. There are illus- 
trations of new stationery sets and like conveniences which 
have proved ready sellers 
aaa 
Hundred Club Issue of Addressograph-er 

lo record the activities at the convention of the 1929 
Hundred Club, an exceptional issue of the Addressograph-er 
was recently published by the Addressograph Company, 
Chicago, Ill. The issue contains ten pages, newspaper size, 
and with illustrations and text tells the story of the star 
salesmen’s meetings. In it also are printed the speeches 
made at the different sessions of the convention. 
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Does your 
Company 
close for the 


day at 3? 


It might as well, if stenog- 
raphers are so jammed 
with work they can’t pos- 
sibly take more dictation 
after 3 o'clock. 

The Ediphone is never 
overloaded; it can’t say, “I 
haven’t the time” and 
works anywhere, anytime. 

Your company owes 
every dictator instant serv- 
ice. The Ediphone pro- 
vides it. 

Let us prove this at your desk. Tele- 
phone “The Ediphone,” your City, 


and ask for the book “An Easy Way 
to Chart Your Correspondence.” 





Ask for Travel Service 


THOMAS A. EDISON, Ine. 


ORANGE, N. J. 








Radio Program Monday Evenings 
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A Sturdy, Well Designed 
Cutter Punch 


No. 170—for cutting slots in papers to admit 
the much-used double-pointed prong fastener 
A favorite in railroad and law offices. Spring 
action, parallel jaws and compound leverage 
Easy for girls to operate. Full nickel finish 


5-inch size only Retails for $2.50. When 
ordering, ask for some of our new stuffers on 
the entire line. 

















TRADE MARK REG 


STATIONERS 


TOOGS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 


THE WM. SCHOLLHORN CO. 
NEW HAVEN, CONN. 
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Gustave Fischer Active in Civic Affairs 
In the Hartford Daily Times of February 20, 1929 
appeared a news story concerning the election of Gustave 
Fischer as chairman of the merchants division of the Hart 
ford, Conn., Chamber of Commerce Mr. Fischer is the 
president and treasurer of the Gustave Fischer Company 

prominent commercial stationers and office outfitters 
\ few days later, the Hartford Daily Times carried a 


report of a meeting of the advisory committee on spring 





GUSTAVE FISCHER 


and Easter openings held at the request of Mr. Fischer 
Under his direction, the committee voted to adopt a pro 
gram to promote spring and Easter business by an intensive 
campaign among the merchants of Hartford 

Mr. Fischer is also a vice-chairman and a member of 
the executive committee that is promoting Hartford’s second 
annual Home Progress Exposition to be held April 6 to 
13, 1929 

Apparently Mr. Fischer’s energy and ability are limitless 
He actively directs the business that bears his name and 
still finds time to engage vigorously and successfully in 
the direction of civic affairs. Harttord is fortunate that 
Mr. Fischer chose it as his home city 

ae 

Women in Business—A Problem for Letter Writers 

A subscriber in Detroit voices a problem which has been 
encountered by every person of our times who has occasion 
to write business letters. Women are becoming firmly 
entrenched in modern business and they hold many of the 
most responsible positions. Usually unless the letter is 
entirely personal, it is customary to begin with the word 
“gentlemen.” But the actual persons addressed may not 
be gentlemen at all—-they may be ladies 


Our subscriber wants to know if anybody has any sug 


gestions that would avoid the difficulty. He suggests the 
army style, such as, To Lieut. J. F. Doe, from Col. L. L 
Smith. Subject—Transfer to Company B. Then the mes 


sage and the signature. No words are wasted. He realizes 
however, that most correspondents would object to such 
an abrupt method. He suggests that a word might be 
devised that would indicate both sexes, but does not offer 
any help on the problem. Our own suggestion is that wher 
in doubt one may say “Good morning,” which salutation 
goes for anybody. 
- a —_ 
Advertising Agency Announces Removal 

Crowell, Crane, Williams & Co., advertising agents, now 
located at 612 North Michigan avenue, Chicago, will move 
on May | to the new Palmolive building, 919 North Michi 
gan avenue, opposite the Drake hotel. The new quarters 
will be larger than the previous ones, and will be arranged 
with a view to greater efficiency and anticipated additions to 
personnel. The company handles the advertising of the 


Parker pens 
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Qualities—rulings—bindings—sizes 
to meet all requirements 


STOCK BOOKS~— 6x9 and 4 }x9 
60 or 80 leaf——full count 


SPECIAL sizes—bindings—imprints 
-promptly to order 





May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 

















means Art Blotter Business 
Day Jor the Printer / 


Changes in addresses and_ telephone numbers mean Art Blotter orders. What more 
effective medium could be used to impress a new telephone number —a new street 
UW ipi address! Art Blotter messages “live” and are seen not once but many, many times. 


GOES ART ADVERTISING BLOTTERS offer striking designs in 
Af l! j telephone and trade subjects that are particularly adapted to 
this purpose —not to mention a marvelous 
selection of Art Studies, etc. 





BA LOLT 










et ie 


NOW 


is the time to put 
on a real drive for 
Art Blotter busi- 
ness. Send today 
for your of 
Goes Art Adver- 
tising Blotter 


Catalog. 
illustrated is No. 543, 3° in. « 6'4 in., one of a 


It’s Free! 
group of six colorful telephone designs in our line 


GOES LITHOGRAPHING COMPANY 


49 West Gist Street (4270) Chicago, Illinois 


Art Blotter 
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~~ 34 Years of Efficiency 
and Going Strong 


ACME Staple Binding Machines and Staples 
have stood the test for 34 years. They are 
dependable. 

There is nothing better for fastening letters, statements 


“ACME” Staple Binders you are proving your knowledge of 
the “BEST.” 

ACME Staple Binding Machines are made especially for 
heavy duty. Parts are interchangeable and any part needed 
can be supplied at once. 

Send us a copy of your mailing list and we will send them 
ACME literature over your name. 

ACME Staple Binders are the only binding devices de- 
signed, built and distributed from our own factory. 


ACME STAPLE CoO. 


Designed for office work 
— 1643 Haddon Ave. Camden, N. J. 


gether 
Est. 1894 
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. p 5 . a ; cine < rhe ro =C The ideal desk paper fast- 
or documents of any kind and when you recommend The See Gah paper, inst: 
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“Old 
Town" 


GarbonPaper 












Are You Acquainted with 
Old Town Products? 


Why Not Sell Old Town “Hermetic”? Typewriter Ribbons and 
‘“*Triple-Wear”’ Carbon Papers? They Will Increase Your Good Will. 


LD TOWN Riuzzon ¢ Carson Co. tne. 


Boston BROOKLYN. N. Y. Washington 


Chicago London, 
San Francisco England 
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Nandell Covers Central West for Defiance Sales 

[The Defiance Sales Corporation, New York, N. Y., re- 
cently announced the appointment of Thomas E. Nandell 
as exclusive representative in the Central West. Mr. Nan- 
dell is well and favorably known throughout this territory, 
having covered it for the past seventeen years. 





THOMAS E. NANDELL 


Mr. Nandell is familiar with the calendar business. He 
presented the Success Line, Inc., Chicago, from the time 
the company was organized in 1924 up to the date of its 
merger with the Columbian Art Works, Milwaukee, Wis., 
in 1928 

Very soon Mr. Nandell will be making calls on his many 
friends in his territory to show them the Defiance line oi 


r¢ 


Gem, Perfection and Jumbo Gem calendars, Defiance ink 
nd other miscellaneous items. 
>  - 
New Dealer Desires Catalogues 
Che Mayflower Press, 221 East Erie street, Spring Val 
ley, Ill., and Chicago, desire catalogues from manufacturers 
covering the following lines: general stationery supplies; 
filing cabinets, steel and wood, and supplies; desks and gen 


eral office furniture; typewriters, especially rebutlts; type 


writer supplies; duplicating stencils and supplies; paper, 
general office supply line; loose leaf devices and supplies; 
envelopes; stationery specialties ‘that may be used in quan- 
tities bv advertisers 


oe —_ 
New E. Faber Plan Wins Expert Approval 


The efforts of the Eberhard Faber Pencil Company to 
direct the public's attention to the most suitable pencils 
for all purposes has concentrated dealers’ sales efforts on 


a limited number of best sellers which assure fast turn 
overt [his standardization and simplification has won the 
approval not only of the trade but of United States Gov- 
ernment authorities in the Department of Commerce who 
specialize on improvements in business practice. 

More than « hundred thousand “The Right Pencil for 
the Right Use” charts have already been distributed and 
sales of Assortments A, B and C designed to supply the 
pencil and eraser requirements of the individual, the office 
with two employees and the one with a dozen employees, 
have been exceptionally satisfactory. 

The new Eberhard Faber assortment D, which is virtu- 
ally a complete pencil department occupying a counter 
space of only 24 by 21 inches, is also meeting with success 

Referring to the present campaign, Paul J. Wielandy of 
the Blackwell-Wielandy Company of St. Louis, Mo., says: 
“It strikes me that it is verv effective and I want to con- 
gratulate whoever is responsible for this unique manner of 
advertising the Eberhard Faber products. I want to espe- 
cially congratulate Eberhard Faber on taking the initiative 
toward the simplification of lines in the pencil industry, 








‘THE PUBLIC’S CHOICE 


The popularity of the Form-Fitting 
and Ad-Jus-To-Form line of chairs 





saturated with honest-to-goodness 
selling arguments—write for full in- 
formation. A Dealer Agency may 
be open in your location. 


| The MARBLE & SHATTUCK CHAIR CO. 


has been natural and 
inevitable. 


The public has been 
quick to discover, 
and as quick to re- 
ward, rare merit and 
ability in the best 
designed and con- 
structed style chairs 
on the market. 


4511 M & S chairs are 


“MAKERS OF FINE CHAIRS” 
CLEVELAND, OHIO 


























Inklets —- compact 
little ink tablets— 
dissolve instantly 
in water to pro- 
duce superior 
writing fluid, vivid 
in color and per- 
manent. Naturally 
they cut ink bills, 
make _ possible 
really fresh ink, 
and tuck away in 
a small space, 








INK EEF 





—s-m-o-o-t-h— 
Writing with Ink made from 
Inklets is to experience writing 
ease—the smooth flow of clear, 


rich ink, that makes for neater 
work and speedier penmanship. 


Write for dealer offer 


GENERAL ECLIPSE CO. 


DEPT. A DANIELSON, CONN. 
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and wish to assure you that you will have the hearty sup- 
port of the B. W. Company.” 
Alexander B. Gault, Divisio1 


reau of Standards, Department of Commerce, Washingto1 


af ( D. C., and George Schuster of the same division, have both 
j looking 


*~ Simplined Practice, Bu 







. ; expressed their approval of the E. uber pla to 

Millions Depend on the simplification of pencil lines 
lheltritten Sionalture Che Monarch Printing and Supply Company also be- 
> lieves that the plan will be of great help in merchandising 
pencil lines. They are covering each of their accounts wit] 
the pamphlet entitled “The Right Pen for the Right 

Use,” as are many other dealers 

alibi ; 


Broad and Wall Streets. Do More Appoints California Distributors 


New York City The Na- 
tion’s Greatest Financial 
Center 


Joseph C. Wilson, formerly manager of specialty sales 
for Western Office Utilities, Inc., Los Angeles, Calif., has 
been appointed distributor for Southern California for the 
Do/More Chair Company, Elkhart, Ind Mr. Wilson's 
headquarters are in the I. W. Hellman building, Los 








Angeles. He plans later on to add other specialty lines 
in the office appliance field. 


/mportant Records are 
Usually Written with- 


FORDS 


PREMIUM WRITING FLUID 
“The Ink That Has Defied Time for 70 Years’ 





JOSEPH C. WILSON 


Ip Mr. Wilson is well known in the indust: having bee 


, iwency manager for the Burroughs Adding Machine Con 
- pany at Topeka, Kan., for about fourtee: ears betore 
> settling in California For the past four years he has bee 


a located in Los Angeles, first with The Sate Cabinet Con 


LOOSE-LE/ 
Lee Goldsmith, San Francisco, Calif., until recently witl 
HO] DER the Western Office Utilities, Inc.. San Francisco, has bee 
* Do/More Chair Company fot 


appointed distributor for the | 


pany and later as partner in the firm of Mauerhan & Wilso1 


ind vice-president of Specialty Associates, Ine 


== | 


The “F-B” Loose Leaf Holder is quickly and easily Northern California. Mr. Goldsmith’s headquarters are in 


adjusted to any size record; it is ideal for trans- —— . . . 1 with C1: 

ferring all sorts of loose leaf records, invoice Sal Fra ae He was also connecter with Specialty 

copies, receipts, etc. The extension slides work Associates, Inc, before that company was merged with the 

smoothly and freely The posts are removable and 

either longer or shorter ones can be substituted Western Office Utilities, Inc., in May 1928 

The F-B” is almost universally adopted in the —— 

business world where it has been found very . : “ ” » < + 

satisfactory It is economical and efficient. P. I. Evans Joins G-F Sales Staft 

Write for prices and details P| Evans. manager of the furniture department ot 

F. B. MANUFACTURING co. Foote & Davies ( Ompanhy, Atlanta, Ga., has re signed to 

1228 INTERVALE AVE., NEW YORK accept a position with The General Fireprooting Company 


Youngstown, Ohio Mr. Evans had been connected with 
Foote & Davies fora pe riod of ten years and is one of the 
best known men in the office appliance field in the Sout! 


east—J. H. R 












- ¥ — 
- | — <a ¢ 


no 
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- i. _ 
Larger Space Taken by Underwood in Atlanta 


The Underwood Typewriter Company office at Atlanta 








Ga., formerly located on the second fioor of the Western 








€ 





Union building, Marietta and Forsythe streets, has re- 
cently been moved to larger and more attractive quarters 
at 159 North Spring street. The new space includes a 


ground floor sales and display room 
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ee 
| IS PRICE COMPETITION AFFECTING | 
YOUR RIBBON AND CARBON SALES? 


| HEN sell Quality—sell Novelty —sell 
Efficiency. 





You don't have to talk Whitedge Carbon Paper 
Show it—it sells itself. 


handle —durable—makes clear copies. 
Stormtex Typewriter Ribbons write like print. 


Write for samples and prices. 





H. M. STORMS COMPANY 


>i (THE COMPLETE LINE) 
a Carbon Papers Typewriter Ribbons 






RECORDS ererNAY 


TRADE MARK 


| 
Whitedge ‘‘Noiseless’’ carbon paper is clean to 
| 

| 

561 GRAND AVE. BROOKLYN, N. Y., U.S. A. | 
| 








A “BUSHNELL” dealer knows, in 
reference to his red rope Wallet 
department, that— 


(1) the quality is steady—always the same high stand- 
ard of hemp rope fibre. 


(2) the manufacturer has one policy and one price, 
universally applied. 


(3) his customers are kept acquainted with the goods 
through continuous national advertising of wide 


scope. 





If you are not a BUSHNELL dealer and this sound, profitable 
policy appeals to you, write for further details and catalogue. 


Alvah Bushnell Company 


13th & Wood Streets Philadelphia 
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New and Better Uprights 


Progress means change. Customers expect improvements 
and new things. Manufacturers of office equipment must 
keep step. 

Hence the new 800 line of steel filing cabinets—a line of 
better files, with movable, rustproof slides and solid brass 
hardware. These are made in a variety of colors and in 
both letter and legal widths. 


“, Details Which Make Sales 


The frame is formed by welding eight 16 gauge 
drawer slides to four 18 gauge corner posts. The 
top and dividing sheets between the drawers are 
welded to this frame and the 22 gauge furniture 
steel sides, steel top, back and bottom are se- 
curely fastened on the outside. 

The slides are full progressive, in three 
parts, and made from 16 gauge steel. 
Eight rollers are used on each. Rust- 
proofing is an exclusive feature. 

The drawer fronts are 22 gauge furniture 
steel. Body, liner and backs 24 gauge 
O. P. C. R. steel. Followers are positive 
locking, operating in extra drawer 
channel. 


Send for full details and prices. 


AURORA 
METAL CABINET WORKS 
AURORA, ILL. 


norm CANDO ai BS 
Ga 


Paper Punch 


Punches Holes Where You Want Them 


Carried right in 
loose-leaf binder. 

Punches sheets, 
charts, photos, 
price lists, to fit 
your Binder quick- 
ly and accurately. 
























oS 
AURORA. ILL. USA 
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stration shows the 4 , 
ae es ‘on ee W NOTE NEW LIST PRICES 
2 ee Set of 3 Punches and Steel Ruler, $1.25 with fibre ruler $1.10 
Ret a» Rage Bag any paper Set of 2 Punches and Steel Ruler, .90 with fibre ruler 75 
mos along jo panched atety os enests Single Ruler, Steel.............-. 25 Fibre......... _ 05 
te ; ~~ MSH et ae Ring Single Punch 35 
Books Makes " handy reasonable 


Miia LS 


ZZ7INSS, 
arate Taiviacd into inches amd (7 STATIONE® d\ 
la " = 7 Y) Write for Latest Catalogue. 
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1djustable office punch 
] et a toy but a practical 
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Office Outfitting Business at Blytheville 

Early this year the business formerly known as the 
Blytheville Typewriter Company was taken over by the 
Blytheville Office Equipment Company. The latter is capi- 
talized at $5,000; with $2,000 paid in, conducting a general 
office equipment business. The company features typewrit- 
ers, Victor adding machines, Federal cash registers and 
steel filing equipment. A traveling representative covers 
the territory. The officers of the Blytheville Office Equip- 
ment Company are H. G. Wickham, president, and S. E. 
Vail, secretary-treasuret Mr. Wickham is a _ typewriter 
man of many years’ experience; Mr. Vail has been in the 
newspaper and office supply business many years. 

oe ——— 
George E. Fox Returns from Pacific Coast 

George E. Fox, president of George E. Fox & Company, 
Chicago, has returned from a business trip to the Pacific 
coast. He visited San Francisco, Los Angeles, Seattle, and 
other coast cities, taking advantage of the opportunity to 
return the visits made by coast stationers and office equip- 
ment men who had called at the Fox plant in Chicago 

Mr. Fox has sold his yawl, “Kayoshk, II,” 


for a short time from yachting, 


and will retire 
barring the days he will 
spend with the new owner on Lake Michigan, after the ship 
is in commission for the coming season, to acquaint him 
with “Kayoshk’s” sailing points. 

> 


Vogan of “Berloy” Heads Canton Ad Club 

Alfred S. Vogan, advertising manager for The Berger 
Manufacturing Company, has been elected president of the 
Canton Advertising club. He has outlined a program which 
provides both educational and recreational features for the 
members Being president of any club involves lots of 
extra effort and oodles of diplomacy. “AI” has shown him- 
self capable of “hitting the ball” under all conditions, and 
the Canton club can be counted on to make a good showing 
under his administration. Indeed, it is not expecting too 
much to look for special recognition when the international! 
body of advertising clubs holds its next meeting. 

—_$—~<»—_—— 
ashaenillicin for “Steelart” 

Six traveling representatives have been given portfolios 
on the “Steelart” line of folding tables and chairs by Lyon 
Metal Products, Incorporated 

Harry A. Noonan, Far Rockaway, L. I., N. Y., is 
covering New England; W. QO. Drullinger, Kansas City, 
Mo., Missouri, Kansas, Arkansas, Iowa and Nebraska; R 
(;. Cook, Grand Rapids, Mich., New York state; B. R 
Dooge, Grand Rapids, Mich., Indiana; Phil S. Raiguel, 
Grand Rapids, Mich., Texas, Oklahoma and Louisiana; E. 
B. F. Baker, Aurora, IIL, Illinois and Wisconsin 

sipmencthit, 
B. B. Conrad in Europe 

B. B. Conrad, chairman of the board, American Num 
bering Machine Company, is touring Europe on business 
and pleasure. He sailed January 19, and is expected back 
at Brooklyn about May 1 During this trip Mr. Conrad 
will visit the British Isles, France, Switzerland, Italy and 
other Mediterranean countries, Austria, Germany and Hol- 
land Che American Numbering Machine Company has 
factories at London and Paris Mr. Conrad will spend 
some time at each of the foreign plants. 

diamais 


ee on European Tour 


Howard C. Wedekemper, treasurer of the George G. Fet- 
ter Company, Louisville, Ky., is on a tour of Europe, from 
| he will return about the middle of July He is 
accompanied by his wife and several Cincinnati relatives. 
During the course of the journey the Wedekempers will 


visit Germany, Switzerland, Italy, France and Great 
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The Ideal Chair 
For Clerical Workers 


chairs eliminate al 
this. 


There is 
business a 


prices. 


'C. A. COOK COMPANY 
Ashland, Mass. 
L— 





-* 


Ideal. The Cook 
Posture chair is ideal 
for clerical workers 
because it gives real ) 
comfort and pro- 
motes efficient work. 
Efficient work is aid- 
ed because the Cook 
chair abates fatigue. 
It prevents nerves 
from tiring because 
it encourages a cor- 
rect position. Much | 
unnecessary fatigue 
is produced by incor- ] 
rect chairs; —_ 


chairs for you. ook 
for catalogue and j 


1 
















Fitri Ria 
By the numbers! 


Count off your corps of office workers; check 
the number of desks and see that each is equip- 
ped with a Vul-Cot wastebasket. Built for service 
—of genuine vulcanized fibre with solid sides 
and bottoms that will not leak 
dust or ashes. Guaranteed for a 
full five years not to chip, c 

or get out of shape. At your sta- 
tioner’s, in olive green, maroon- 
brown and wood grains. Buy 
them by the dozen. 


VUL-COr 


-the national wastebask 
National Vulcanized Fibre ad 
Wilmington, I 














The thirty million readers of these magazines know oaly 
one wastebasket by name—Vul-Cot! So it’s the Vul-Cot 
dealer who gets their business. Is your store linked 
up with this advertising? If not, write us for the facts 


| National Vulcanized Fibre Co., Wilmington, Del., U. S. A. 
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There is a swivel 


This chair is 


No. C 003C chair to match 
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GOOD LOOKING—FAST SELLING 


HIS new Heywood-Wakefield 

design looks good and sells 
fast. It is well made, extremely 
comfortable and possesses an in- 
dividuality that will appeal to 
your trade. And it is priced 
right, too! 


ete eam 


Baltimore, Md. 
Boston, Mass. 
Buffalo, N. Y. 














Los Angeles, Calif. 
New York, N. Y. 
Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo, 
San Francisco, Calif. 













ADDING MACHINE 


—Fully Automatic— 


$10 


Now y i hil the 
¢, practical add- 















demand for 
a small, inexpensiy 
ing machine at a nice profit to 
vourself 

AD-RITE thing 
for those wl cal t afford 
! 


large adding machines or 


whe sc volun ‘ figur- 
ng wil T t Varrant 
them 

Retail merchants, 
student farmer 


architect gas 
stations, laun- 
iries in 


everyb« iV 






Weight 
2% Ibs. 


3%x6%%”" 


has figuring to 


GUARANTEED FOR 5 YEARS 
AD-RITE s a sturdy little 
Adds, subtracts, and multiplies correctly and quickly. 


AD RITE has passed 


machine—requires no servicing. 


the experimental stage and is now sold by 


eading dealer ncluding Marshall Field’s, The Fair, Chicago 
Horder’s Stationery Stores, etc. Comes in Black, Chinese Red 
und Dark Greer 

SENT ON APPROVAL 

An AD-RITE will be sent for inspection to any responsible 
leale If entirely itisfied, we 1 then bill you at regular 


y 


teratureé "nF the 


AD-RITE MANUFACTURING CO. 


1515 E. 63rd St. Chicago, Ill. 
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Progress in “Y and E” 100% Plus Club 


Improved jewelry is being worn these days by several 


salesmen of the Yawman and Erbe Manufacturing Com 


100% Plus Club, 


embellishment of a plain fob. As 


pany They are members of the who 


start out with an initial 


their standing in the club tmproves they get additional 
tokens, always an 

H. Babcock, Detroit, has 
plain fob. C. Cummings, Boston, 
the plain fob. W. Fitzgerald, New York, has the first bar 


tor his plain fob. Pittsburgh 


increase in intrinsic value 


received the third bar for his 


has the second bar for 


K. Swanson, manager at has 


the second bar for his diamond fob. 


ae 
Marchant Sales Contest at Chicago 
Harry Shiflette, manager at Chicago for the Marchant 


Machine Company, stimulated his sales staff 


He hung up $100 in cash, to be 


Calculating 
with a contest in February 
divided among the three highest in point of production. 
The rank were: Mrs. T. T. Krugel 
meier, $60,000; George C. Wyatt, $30.00; F. P. Denniston, 
$10.00 degree for the 
fact that 
Marchant's Chicago office 


XG — FS 
§* BUSINESS OPPORTUNITIES ‘# 


Commerce Department Trade Opportunities 


Inquiries sent to the U. 8. Commerce Department from represen- 

tatives abroad Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

o-operative offices. mentioning the file number of the trade 
opportunities wanted 


winners in order of 


This contest was responsible in a 


February was the best month in the history of 





Appliances, office, Hamburg, Germany Ne 36,680; agency 
desired 

Appliances, office, Rome, Italy No. 36.682 agency desired 

Equipment, office, novelties, Dresden, Germany. No. 36,903; 


agency desired 
Furniture, steel, 
desired 


Dusseldorf, Germany—No. 36.699; agency 


Furniture, wood and steel, office and household, low priced 
San Juan, P. R No. 36,660: sole agency desired 
Machines, adding, Cologne. Germany No. 36,916; agency 


desired. 
Machines 
No. 36,903: 


adding and calculating Dusseldorf, Germany 


agency desired 


Machines, adding and calculating, Dresden, Germany.—No 
36,883; purchase contemplated 
Machines, adding and calculating, Dresden, Germany.—No 


36.903: agency desired 


Machines, bookkeeping, of all kinds, Prague. Czechoslovakia 

No. 36,884; agency desired 

Machines, calculating, Berlin, Germany No. 36,915; agency 
desired 

Machines, calculating, Buenos Aires Argentina No. 36,893; 
sole agency desired 

Machines, calculating, Cologne, Germany No, 36,914; agency 
desired 

Machines, calculating, Cologne, Germanys No. 36.917; agency 


desired 


Machines calculating, Dusseldorf Germany No 26,897 
agency desired 

Machines, calculating Dusseldorf Germany No 36.894 
iwencyv desired 

Machines calculating Dusseldorf Germany No 36.895 
igency desired 

Machines calculating, Dusseldorf Germany No 36,898; 
agency desired 

Machines, enalculating, Dusseldorf Germany No. 36,902: 
agency desired 

Machines, calculating, Dusseldorf, Germany No 36.918; 
agency desired 

Machines, calculating, Leipzig, Germany No. 36.901; agency 
desired 

Machines, calculating, Leipzig. Germany No. 36,900; agency 
desired 

Machines, word writing check protector Buenos Aires, Ar 
gentina No. 36,893: sole agency desired 

Machines. office, all kinds, Cologne Germany No. 36,896: 
igency desired 

Machines, typewriter, rebuilt; Bogota, Colombia No. 37,066 
agency desired 

Machines, typewriter, Dresden, Germany No. 36,883; pur 
chase contemplated 

Machines, typewriter, Dresden, German) No. 36,903: agency 
desired. 

Machines, typewriter, good quality, Prague. Czechoslovakia 


No. 36,884; agency desired 


Machines, typewriter. Riga, Latvia.—No. 36.684; purchase and 
sole agency contemplated 

Machines, typewriter, and accessories, Rome, Italy.—No 
36,682; agency desired 

Paper, ledger. Mukden, China No. 36.911; purchase and 
agency contemplated 








Ipril, 1929 OFFICE APPLIANCES 21 

















S ‘HE MAGAZIN 
OF BUSINESS 







Advertised Since 1839— 
Bigger and Better than ever in 1929 


Dealers interested in a big Loose-Leaf line worth pushing, will find it this year in Moore’s. 
Complete. High-grade. Reasonably priced. Liberally advertised. 


—Moore’s Security Binders. 
MOORE’S PRODUCTS Moore's Loose-Leaf Records. . 
Moore’s VISIBLE Systems in book form, the basis of 
Moore’s Binders lvan Allen-Marshall’s famous Stock Control System as 


Are DIFFERENT well as other widely adaptable applications of the Book 
Loose-Leaf. 

During 1929, as always for 89 years, Moore’s line will be widely advertised to the consumer 
for a direct tie-up to dealers. Notice Moore’s advertisements regularly in the business publica- 
tions indicated above, as well as our schedule in the big mass magazines like “Colliers,” “Literary 
Digest,” “Review of Reviews,” and 11 trade journals covering leading industries. 


Write today JOHN C. MOORE CORPN. 


Write ith Established 1839 
for Samples, Terms 5113 Stone St., Rochester, N. Y. ene: 


| 


Im Use In More Than 300,000 Offices 





“Sorry Old Man, 
but Here’s the Evidence!” 


‘A chain is as strong as its weakest link”’ 


An office force is as efficient as its most 
careless clerk. 





How can the efficiency of an office force be im- “GB” Colored Pencils will give you real service. 
proved in routine work? How can the office man- Made in 13 bright, distinguishable colors. They 
ager find the “weakest link?” are paper-wrapped and therefore quickly and eco- 


‘ nomically sharpened. 
We'll tell you one way—a quick, sure way and one 


that is simple—Have each department use a differ- 5 —— = = ‘ 
ent colored pencil in checking all data and corre- | Yes, send me a sample “GB” Pencil and further infor- | 
spondence. mation. i 
In no other way can you identify so quickly and p Name ......... cece cee eseeeeeeecerceeeneescenesecceesens | 
surely the errors, delays, and failures to conform - | 
to system—with any one individual or department. |; BPPPPTLTETELIETITITITETTT LTT TTL? | 
It doesn’t take long till you can say with conviction, 7 eer tr Pte ee | 
“Sorry Old Man, but here’s the evidence!” Sea cosip cit eesinie ainicenieecititain anions Mee " 


N° 515 °GB'THE ? as RA " ya ANY Pty 





THE AMERICAN CRAYON COMPANY 


Main Office and Factories—Sandusky, Ohio 
Branches: New York, 130 W. 42nd St.—Dallas, Santa Fe Bldg.—San Francisco, 116 New Montgomery St. 
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"THIS TypEWRITER aiBs® 


FREE OFFER 


Put New Life in Sales This 
Spring with Imperial Ribbons 


There's profit. for the wise ones in typewriter ribbons. 
There's profit for those who sell a ribbon that repeats. 


To get repeat sales a typewriter ribbon must give 
satisfaction—and that means smooth, even, writing, 
clean erasing, no smudging and long life. 


All of these specifications are superior features of 
Imperial Ribbons—which is why so many dealers prefer 
them—find them, indeed, the most profitable typewriter 
ribbon they ever sold. 


We're willing to let you be the judge of Imperial 
quality and saleability Send for a sample ribbon 
FREE—and you'll order a gross—boxed with your 


imprint or in 144. yard reels. 


Imperial Manufacturing Co. 
295 Washington St. Newark, N. J. 


Please send us sample typewriter ribbon (at no 


charge) for: 


BRRORMINOs ccc cccccccccecccescccees 


Address 
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Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 
month, and hundreds of dol- 
lars. They advise use of the 
BUMP paper fastener — no 
clips, staples or pins to catch 
and scratch—no mucilage to 
gum up unrelated papers. 


Sell Bump 
with every 
file cabinet 


“here are two models: the 
stand machine illustrated 
here, and the hand model, 
portable and easy for long, 


continued use. 










BUMP 

PAPER FASTENER 
co. 

LA CROSSE, WIS. 


Eastern Representative 
Seymour Conover Company 


350 Broadway, New York 








—=> *) 
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ENVELOPES for 
filing, mailing and 
carrying purposes, 
in RED ROPE and 
JUTE, for flat or 
folded papers. Also 
Metal End Filing 
Boxes. 
The 


show a few of the 


illustrations 


designs carried in 
stock. 
Samples furnished 


on request. 


519 Broadway 





DIEMER 
PRODUCTS 


FOR 
SATISFACTION ano SERVICE 


JOHN F. DIEMER 


(Est. 1869) 
SEND FOR CATALOG NO. 30 











COMPANY 
New York, N. Y. 
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Book Form Cards’ printed by 
YOU bring repeat orders! 


PRINTING ordinary business cards is 
nothing unusual; any printer can do it. 
But printing business cards in an out- 
of-the-ordinary way, and delivering them 
to the customer bound in tabs — from 
which each card can be detached crisp and 
fresh with perfect edges 
is something which printers 
with a reputation for good 
work are doing. 


For the printer who buys 
these blank scored cards 
ready for printing from 


The John B. Wiggins Co. is 


SPECIAL GRADE 

SAMPLE ASSORTMENT LOTS 

200 Cerds, Business Size $! 
2 Lever Sinder Cases 

1,200 Cards, 4 Sizes - - $5 
8 Lever Binder Cases 


2,500 Cards, 4 Sizes - 
1S Lever Binder Cases 


paying but a small price for high quality 
and a liberal margin of profit. With them 
he can afford to do good work! 


Blank scored cards in several standard 
sizes can be secured direct from us, ready 
for printing and inserting in Patent Lever 
Binder Cases which hold 15 
or more cards. No binding 
or stitching is required. 


Write today for a sample 
assortment of cards and 
cases. See how easily orders 
for business cards will come 
when you demonstrate them! 


- $10 


The John B. Wiggins Co., 1153 Fullerton Ave., Chicago 
[ Established 1857] 











* 
> 
@he Cards that 
detach from tabs 
with perfect edges 
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Paper, writing, for business purposes, Mukden, China No 
37.051; purchase and agency contemplated 

Paper, writing, and envelopes, Tampico, Mexico No. 36,800; 
purchase contemplated 

Pens fountair Dresdet Germany) No 36,906; agency 
desired 

Pens, fountain. and mechanical vencils, Johannesburg, South 
Africa No. 36,891; agency desired. 

Pens, fountair Madrid, Spain No. 36,677; agency desired 

Pens, fountain. colored, with gold nibs, cheap, Winnipeg, 
Canada .O 36,687; agen y desired. 


Bogota, Colombia.—No. 37,066: agency desired 


Pencils, lead 


Stationery § articles Rio ds Janeiro, Brazil No 36,760; 
agency desired 

Stationery articles Tampico, Mexico No 36,800; purchase 
contemplated 

Supplies, office, St. Gall, Switzerland No. 36,909; purchase 


ntemplated 


Supplies. school, « specially blackboards and erasers, Montreal, 
Canada No. 36,912; purchase and agency contemplated 
Systems, card index, Helsingfors, Finland No. 36,678; agency 


Ge 
ig 


Chicago, 


pany has 





mE 
¥ 


Com- 


LOOSE LEAF 


surrendered 


Kalamazoo, Mich.—A 
& Equipment Company; 


Leaf Manufacturing 


charter 


Chicago Loose 
its corporate 
Leaf Binder 


Paper City 


Loose 


has joined the 
had been with the 


Stout 
he Press 
Company 

leaf 
the 


loose 


appointed 
He 


Mora been 


Gill Ce 


Ore.—Ed has 
The J. K 
Lowman & Hanford 
Chicago, tll.—Harry 


(Company, has 


Portland, 


»ympany had been with 


Seattle 


specialist by 
Company, 
The 
building 

specialty 


Heim 
to 


manager here for 
at 1007 
of 
catalogue covers decorated in 
Henry T. McDonnell is 
office of the Leaf Binder & Equipment 
mazoo, Mich., with offices 1120 Trenton Trust 
McDonnell had been with the 
Company, now a Remington 
January 1, 


Ehman 


rearranged his suite Boyce 


permit the more effective display his foremost 


} r : 
eal colors 


Trenton, N. J. 


the local 


Company, 


operating 
Kala 
Mr 
Leaf 
Business 


Loose 
at building 
Kalamazoo Loose 
Rand 


1929 


connected 
Binder division of 


connection 
ae 


Metal Address Plates for Buenaventura Shipments 
The has ruled 
for of iron 
tubes, material 
market 


Service Inc leaving that 


Colombian government 
Buenaventura consisting 
small pipe and similar 
plates Exporters to that 
marking such shipments 
must be bound securely into 
of sufficient size and strength 
All marks and numbers on 
metal plates, which must be 

Brush marking is no longer 


Reports | 
destined 
plates, thin 

metal address 

steel stamps for 
metal items mentioned 

with iron or steel wire 
breakage in transit. 
must be stamped on 
the packages with wire 


Commerce 
that shipments 
bars, rods 
must bear 
vill re 

The 
bundles 
to preve nt 
shipments 
secured to 
permissible 

This ruling does not 
tl diameter of which is 
bering with a ste 


quire 


to shipments of iron or steel pipe. 
large to permit marking 


's’ STAMPS « STENCILS + SEALS ‘# 


apply 
sufficiently 
ncil 


and nun 





Chicago, tl!l.—P. A. Salisbury—Schultz Company has amended 
its corporate charter by extending its duration 

Chicago, I! J. R. Swift, Henry Hansen and Chas. L. Safford 
will attend the meeting of the board of directors, International 


Association, at April 1. 
The stock and equipment of the J. C. Boes 
been sold to the Wheeling Stamp & Stencil 


plants are now under the same management 
Olson of the American Numbering Machine 


of the Hamilton club 


Stamp Manufacturers Kansas City 
Wheeling, W. Va. 
Stamp Works have 
Company Both 
Chicago, Ill.—E. C 


Company, accompanied the delegation 
to the presidential inauguration at Washington March 4 He 
enjoyed the ceremonial and presentation to the President, 
which was part of the Hamilton club’s program 
Chicago, !t!l.—The local branch of the American Numbering 
Machine Company, now at 123 West Madison street, will move 
\pril 15 to Room 1305, Loop Center building, Madison and Clark 
streets This is immediately east of the present location In- 
creused space has been secured, affording brighter and better 
iffices \ complete stock of numbering machines and acces- 
orice carrie both typographic and hand machines, and 
service = rendered for users 
oe. _ 


Office Equipment Included at Palestine Fair 


Commercial Reports] Displays of office equipment are to be 
ncluded in the fourth Palestine and Near East Exhibition and 
Fair, to be held at Tel-Aviv, Palestine, April 7-21 inclusive, 
1929 Detailed information regarding regulations is available 
in the United States through the division of regional informa- 


tion, United States Department of Commerce, Washington, D.C 


APPLIANCES 


Machines are 
Costly 


Save wear and overhauling 
costs by using QUALIFIED 
Adding Machine rolls. If 
your stationer does not 
have it, write us and we 
will tell you where you 
can getit. Free 
samples. 


CENTRAL PAPER CO. 
Menasha Wisconsin 


STATIONERS: If you are not 
already stocking QUALIFIED, 
write us for detailed information 
on the special ways in which it 


QUALIFIE 


ADDING MACHINE 
PAPER 
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CENTRAL PAPER CO., Menace, Wis. 
Please send free samples of QUALIFIED. 


O I am a user. [— I am a satationer. 















how Many You Sell 
Determines HowMuch YouMake/ 


keM 
‘iySelling 


ane Roberz, 
‘AO 


Roberts “49” has long outsold all 
other makes and models of num- 
bering machines. At $7.50—a most 
popular price—it is an excellent 
machine for all-around office and 
factory use. 3 actions: consecu- 
tive, duplicate and repeat. Num- 
bering capacity 1 to 999,999. 

Send fer discount sheet 

and special sales plan. 
ROBERTS NUMBERING MACHINE CO. 
694-710 Jamaica Ave. Brooklyn, N. Y. 


WESTERN DISTRIBUTORS: 
The Superior Type Co. 


° 3940 Ravenswood Ave. 
“The World's 


Irs turnover 
that determines 
profits. How 
many you sell 
determines how 
much you 
make! 


*750 





Chicago, Ill. 


Largest Selling. Lowest Priced, 








Numbering Machine‘ 

















PEERLESS SANITARY LINE 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 





PEERLESS SANITARY 























BUNCH OF DATES 





I 93 B " f Dates Calendars ar 
ady and we suggest early plac ng ie 
Thes alendars are greater sellers than ever. 
They are the only calendar their type with 
ruled pad Made with stands of nickel, brass, 
l iss, rf ] ither finisl ea in r : b] c t green. 
Supplied three different 
W : ’ acture t ta P gon 
: zes 1 i y i 
i . araware gia ¢ 
S y ea | s 1 


FRANK A. WEEKS MBG. Co. 
93 JOHN ST., NEW YORK 
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BIO <= a 
ig STATIONERY # 


Asheville. N. C.-—-The Bibb-Cobb Stationery Company has 
been established at 227 Arcade building Fred Bibb and Perry 
Remingtor 


Cobb, the owners, had been previously with the 


Rand Business Service In« 


Boston, Mass.—J. L. Fairbanks & Company, formerly at 6: 
Federal street, has moved to 43 Franklin street This business 
has been established about 125 years, and is now operated by 
Abner K. Pratt 

Boston, Mass Frederick B. Hicks, who had been sales prvu 
motion manager at New York for the Eaton, Crane & Pikes 
Company, is now an account executive for Walter B. Snow 


& Staff, Inc advertising agency) 


Brooklyn, N. Y.—-The Spear Stationery & Printing Compan) 
has been chartered; capital stock, $5,000; M. N. Helfoott, char 
ter representative, 26 Court street 

Brooklyn, N. Y.--The Arverne Stationery Company has been 
chartered; capital stock, $20,000; O. A. Katz, charter repre 
sentative, 5 Beekman street, New York. 

Brooklyn, N. Y.—Suhr & Golz have moved to 21 Willoughb» 
street This is the oldest Brooklyn stationery store, establishes 
in 1854, and had been in Fulton street prior to the removal 

Camden, N. J.—The Sanford Paper Specialty Company has 
been chartered to manufacture and deal in paper products 
capital stock, $125,000; Bleakley, Stockwell & Burling, charter 
representatives, Camden 

Casper, Wyo.-The Wyoming Stationery Company has bee! 
established by W. Corbridge: 

Chicago, Il!l._-A stationery, office supply and book store has 
been opened at 3337 Lawrence avenue by Frank Mittlacher 

Chicago, !l!l._-Fred Christensen, of S. E. & M. Vernon, left 
in March on a trip through his territory, going southeast, and 
then to New York 

Chicago, Il!l.-—-The Utility Supply Company amended its corpo- 
rate charter, changing the capitalization from $75,000 to 200 
shares no par value 

Chicago, !Il!.—-S. D. Childs & Company now has seven me 
working the city trade Recent additions to the outside sales 
staff are A. B. Cranston, F. Ames and R. F. Deppe 

Chicago, Ili._-The Wallace Stationery Company has moved 
from 201 East Grand avenue to 201 East Ohio street, occupying 
space on the second floor The area occupied is greater than 
that in the former locatior 

Chicago, tll.—The G. J. Aigner Company, an established busi 
ness, has been chartered to conduct the business of stationer. 
bookseller, printer, etc.; capital stock, $75,000; incorporators 
Geo. J. Aigner, A. S. Lytten and O. A. Olson 

Columbus, Ohio.-The National Stationery & Novelty Compan 
has been chartered; capital stock 100 shares no par value 


H. A. Jenkins, charter representative 


Kansas City, Mo.—The Brown Stationery Company has bee! 


sold to ©. S. Demaree, of the C. S. Demaree Stationery Com 
pany The surplus stock acquired has been closed out E. J 
Anderson, who had operated the Brown Stationery Company 


as engaged in other work 

Los Angeles, Calif.—The Coast Supply Company has moved 
from 743 Santee street to 738 South Hill street 

Louisville, Ky.—.Judge Alex P. Kirby, vice-president of John 
I’. Morton & Company has sailed for a prolonged visit i: 
Kurope 

New Orleans, La. LL. H. Beaudean broke his ankle in Mare!) 
neecessitating a stay in a hospital 

New York, N. Y.—The Union Label Office Supplies Company 
has been chartered; capital stock, $10,000; R. Weiss, charter 
representative, 174 State street. 
Portland, Ore.—-Richard Montgomery 
The J. K. Gill Company, is conducting a course at the Oregon 


assistant manager ot 


Institute of Technology. Once a week he conducts night classes 
on business letter writing 

Raleigh, N. C.—The Southern Printing Company has bee) 
chartered to conduct printing, stationery and engraving busi 
ness; capital stock, $3.000; incorporators \. L. LaGrande of 
Raleigh and W R tand and Thomas A. Banks of Garner 
N S 

St. Louis, Mo.—Clarence B. Comfort, of the Comfort Printing 
& Stationery Company, is recuperating from illness in Florida 

Toronto, Canada.—W. R. Adams has moved his stationery 
and book store from 401 Yonge street to 509 Yonge street 

Toronto, Canada.—E. N. Kennedy, who had conducted a sta 
tionery business at Edmonton Alta., is operating a new sta 
tionery store on Bloor street, near Yonge: 

Valparaiso, Ind.—The Adhesive Products Company has bee 
chartered in Delaware to deal in adhesives and a products of 
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traveling bag. 
Genuine cowhide 
prices 






excess baggage. Anyone 


black or brown, at various 


Kary-All is available with the nationally ad- 
vertised SESAMEE keyless lock 


Send for complete details. 


NATIONAL 


Brief Case Mfg. Co. 
500 S. Peoria Street 
CHICAGO, ILI 


Besides Kary-Al)l we 


have a complete line 
of brief cases with 
regular extension 


STABILO 





handsome compact package 


SWAN PENCIL CO., Inc. 





An excellent writing utility for 


Thin Colored Pencils 


A Handy Outfit for the Draughtsman and Architect 


every conceivable purpose Put up in a 
t the nominal retail price of $1.50 
Write for Discounts 


221 Fourth Ave., New York, N. Y. 
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— —— = 
| Excess Baggage 


Not Necessary— 


Karv-All eliminates 
can now travel light, particularly on those so- 
frequent overnight trips. For Kary-All com- 
bines the advantages of a brief case and a 








The interchangeable, right and left side shelves on Sherman-Manson 
Tubular Steel Stands hold what you want where you want it. 

The patented Foot Locking Device holds the stand firmly on the 
floor or raises it onto its easy rolling casters for quick movement 
anywhere. 







SHERMAN-MANSON MEG. CO. 


621-31 S. Kolmar Ave., Chicago 


Please send folder with full information regarding your new, lower prices. 





City State 











Stationers and Printers sell 


FREE HAND 


Reg. U. S. Pat. Off. 
for printed forms 


Inventory sheets, bills of lading, stock lists, shop order 
compilations, all sorts of printed forms and records fre- 
quently referred to are handled most quickly and 
effectively in FREE HAND BINDERS Firm, unyielding 
grip, vet operated conveniently with one hand releasing 
positively. 

Ask for descriptive price-list 

of stock sizes. 


Free Hand Binder Co. 


— — — ——- > 









227 Pearl St. 
New York, N. Y. 
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THs Bank 
WiLL NOT BE OPEN 


WEDNESDAY MAY 30 


DECORATION DAY 


Leca. Ho.ipay 





A Holiday Sign Your Bank 
Trade Will Appreciate 


In convenience and time saving, this new 
D & T holiday closing sign is unexcelled. 
y salesmen, when calling on your bank 
mers need mention but a few points, 
1s complete words and not individual 
I ure used, each line of type is affixed 
2s a unit, or if desired, individual letters 
un be used, and a sale will be well nigh 
nad \ ching sales point is the special 
t luctory retail price of $12.50, com- 
plete. In bronze, the retail price is $17.50. 
Order a sign today and show it to your 
bank trade Write for rcular on our 
lete ling 


DAVENPORT-TAYLOR MFG. CO. 
Boston New York San Francisco 
General Offices and Factory 


412 Orleans Street Chicago, Il. 














Automatic Stapling Machines 


“CLINCH” 


Your Papers 


WILL NOT 
CLOG 


LOWEST 
cosT OF 
STAPLES 


BUILT TO 
LAST 


OPERATE 


5,000 
STAPLES 
IN ONE 
LOADING 





With the 


MODEL “D” 


EVEREADY PAPER FASTENER 


FULLY GUARANTEED 


Write Us for Cireulars and Dealer Proposition 


Eveready Mfg. Co. cesostom 


Cieneral Sales Office 


50 Church St. 
New York, N. Y. 


Factory 


34 South Bridge St. 
Worcester, Mass. 





Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12 inch blade. 
No. 2. 81% inch blade. No. 5. 15 inch blade. 
No. 3. 10% inch blade. No. 51%. 18 inch blade 


No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 























STENCIL 
INK 


The enormous sale of Aladdin 
Duplicating Ink is proof of its 
high quality. It will not spread 

dries quickly—and will give 
longer runs. These features 
are guaranteed. 


CORRECTING FLUID 


Aladdin Correcting Fluid has 
already proved itself. We have 
received numerous testimonials 
from satisfied customers. 


Write us today for free sam- 
ples of both Aladdin Duplicat- 
ing Ink and Correcting Fluid. 
We will imprint Aladdin prod- 
ucts with your name and 
address. 

Government, Board of Educa- 
tion, and large contract in- 
quiries solicited. Get our 
prices first. 


ALADDIN DRY STENCIL CORP., 72 Duane St., New York, N. Y. 
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which adhesives are a part; capital stock, $100,000; T. L. Ap 
plegate, charter representative, Valparaiso 

Washington, D. C.—The Mayflower Art Company has been 
chartered in Delaware to deal in stationery; capital stock, $50, 
000; Capital Trust Company of Delaware, charter representa 
tive 

Wilmington, Del.—Tower Industries, Inc., has been chartered 

deal in office supplies; capital stock, $50,000; Corporation 
Trust Company of America, Wilmington, charter representa 
tive 

Wilmington, Del.—The Tri-State Stationery Company has 
been chartered to deal in stationery of all kinds; capital stock, 
$150,000; incorporators—E. E. Craig, A. L. Raughley and M. 8S 
Cook, Dover, Del. (United States Corporation Company) 


XG BOK 
§ PENS AND PENCILS *% 


Cambridge, Mass.—Rupert B. Rogers, Jr., who had been a 
representative of the school bureau of the pencil sales depart 
ment of the Joseph Dixon Crucible Company in the New Eng 
land district, has joined the J. L. Hammet Company here 

Chicago, Il!.-F. E. Hayward, sales manager for the Dur-O 
Lite Pencil Company, made an extended trip to southern points 
in March 

Chicago, Iil!.—The Saeger Pen Corporation has leased space 
for manufacturing in a two-story building, 50x125 feet, at 961-63 
Montana street 

Chicago, Il!.—The local office of the Listo Pencil Company 
has moved from 178 West Jackson street to the seventh floor 


at 202 South State street 





Chicago, tll._ F. D. Wilson has become a junior salesman for 
the Joseph Dixon Crucible Company He had been doing cler 
ical work in the local branch 

Chicago, lil.—A. H. Ogle, formerly advertising manager for 
The Wahl Company, has become director of advertising and 
assistant director of merchandising for the Bauer & Black 
division of the Kendall Company, with headauarters here In 
recent years Mr. Ogle has been secretary-treasurer and man 
aging director of the Association of American Advertisers 

New York, N. Y.—Thomas Aston, who has been with the 
Hercules Powder Company, is now connected with the metro 
politan branch of the Joseph Dixon Crucible Company. 

Philadeiphia, Penna.—Norman W. Rogers has joined the local 
braneh of the Joseph Dixon Crucible Company, handling school 
work 

San Francisco, Calif.—Ivan Payn, who was associated with the 
San Francisco office of The Conklin Pen Company about six 
years, has taken over the southern California territory for 
Conklin and has moved to Los Angeles, which will be his 
headquarters While in San Francisco Mr. Payn had a very 
fine record, which it is expected he will duplicate in the south. 

San Francisco, Calif._Herman Price, manager of the pencil 
sales department, Joseph Dixon Crucible Company, has been 
here from Jersey City in the course of a coast trip While Mr 
Price was here the salesmen came in from the territory for a 
conference L. A. Wagner, coast pencil man for the company 
went with Mr. Price to the snow carnival in the Yosemit« 
Valley. 

San Francisco, Calif._-Oliver R. Pierce, manager for The 
Conklin Pen Company, is very much delighted with three new 
Conklin numbers: They are The Dancing Girl, and other etch 
ings on onyx in black, making very distinctive desk sets: the 
new black-and-—gold pen and pencil set; and the purple and gold 
pen and pencil set Mr Pierce hailed the last-named colo: 
combination with delight, which was even surpassed by that of 
his dealers, especially in the San Francisco Bay region. Blue 
and—gold, a regular violet blue, are the colors of the Cali 
fornia state university The colors are used in all inter—col 
legiate athletic events and are worn by all the rooters, so 
blue-and—gold pens are making a great hit Wm. MeMurin, 
manager of the Schwabacher-—Frey Stationery Company's foun 
tain pen department and editor of the company’s new hous¢ 
organ, published a letter from Mr. Pierce regarding the success 
of these pens and pencils 

Toronto, Canada.—Charles Templeton has been appointed of 


fice manager of the new Canadian factory of the W. A. Sheaffer 


Pen Company, 60-62 Front street Mr. Templeton had been 
onnected the past four years with the sales service depart 
ment at the general offices, Fort Madison, lowa Following 


iis promotion Mr. Templeton has established his home in this 
ty. and is active in the conduct of affairs at the local factory. 
York, Penna.—bBurglars entered the stationery store of Rob 
ert E. Wagner early in March and stole merchandise valued at 
$1,000, including founta pens and mechanical pencils invoiced 
at $980 











ORIGINATORS 


OF THE FAMOUS 


Flash-o-brie 


Equipped with Hookless (Talon) Fastener 
Light, Neat and Practical Cut Out Handle 
Opens in a Flash 




















Pat. Feb. 2, 1926 WRITE. FOR CATALOG 


Therman Leather Goods Co. 


INCORPORATED 
25-27 WEST 30TH STREET 
NEW YORK CITY 


A Leather Case for Every Office Use Equipped 
with Talon Fastener 

















“Gold Standard” 
PERFECT REBUIL 


NEW NEW 
1 : IN 
APPEARANCE ‘Tislss=s am EFFICIENCY 


‘eee Se 






Underwood Typewriters 


PRICES—greatly reduced 
QUALITY SUPREME —reached 
BEAUTY—incomparably attained 


— And Waits You — 
NOW KNOW THE TRUTH 
It pays to buy right It pays to please buyers 
ON 
REMINGTONS 
OWER 


ROYALS IGHER 


SMITH BROS. 
PRICES|| ‘inn orners VALUE 
EXPORT---WHOLESALE 
GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 BROADWAY NEW YORK, U. S. A. 
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| Requested 


Lincoln Superior typewriter keys are 
requested when the choice 
is left to the user. Users like the 
feel. It’s just right. And the results 
»btained bear out the user’s judgment. 


generally 


} Lincoln Keys sell easily. in fact, you 


just take orders. Little selling is re- 


quired. Price information on request. 


LINCOLN 
RUBBER KEY CO. 
27 Thames St. 
New York, N.Y. 














\ typewriter shock absorber of established 
merit has been added to our line, on an 
exclusive distribution basis. It is made 
under the Krantz patents and already is 
well known. 

[his remarkable shock absorber and silencer 
abates typewriter noises and makes for bet- 


ter typing. Fits any machine. 


Volume production permits low retail price 
and good profit for distributors. 
ested, write us. 


If inter- 


STAR PAPER FASTENER CO., INC. 


67 West 44th Street 
New York City 


Exclusive Distribution : 
: 


APPL] 
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i TYPEWRITERS *% 


formerly a salesman with the 


Company, has 


Glending 
Woodstock 


where he 


Akron, Ohio.—F. J 
Cleveland branch of the Typewriter 


handles an important 


been transferred ti this citys 


territory 
Atlanta, Ga. 

ferred from the 

Corona Typewriters Inc. to the local branch 


Baldwin, Jr was trans 
office of L. ©. Smith & 


1929, E. S 


March 1 
Montgomery Ala.. 


foreman of the 


Jacksonville, 


Atlanta, Ga.—James Garfield Cronin, formerly 


\'nderwood Typewriter Company repair shop in 

Fla was recently transferred here as shop foreman Mr 
Cronin has spent about twenty-five years in the typewriter 
field 

Bethlehem, Penna.-The Typewriter Sales & Service Com 
pany has received a distributor’s franchise from the Wood 


stock Typewriter Company 
The local office of the Underwood Type 
moved from the third floor of the 


floor location at 


Binghamton, N. Y. 
writer Company has been 


Security building to a ground 120 Chenango 


street 


Biytheviile, Ark. 


= successor to the 


Company 
operating 


The Blytheville Office Equipment 


Blytheville Typewriter Company 


> 


it 103 South Broadway 
Kiehne is now 


Louis branch of the 


Cape Girardeau, Mo.--W. H representative in 


this city and southeast Missouri for the st 
Royal Typewriter Company, Inc 

manager at Minne 
makes his 


Merritt E. Bailey, formerly 


Royal Typewriter 


Chicago, Ill. 


apolis for the now 


Company, In 
branch Mr 


manager 


headquarters at the Chicago Bailey has been 


sales 


ippointed an assistant 
Chicago, ill.—W. B manager for the 


Chicago in 


Larsen, general sales 


through 


Royal Typewriter Company, Inc., passed 
March on a trip to the Pacific coast 
Chicago, Ill.—<George B. Gunnison has joined the Chicago 


Woodstock Company, bringing ma- 

in the typewriter field to bear on his territory 
Jack Wolle, of the portable department, Under- 
formerly operating in the Atlanta 
district He 


branch of the Typewriter 


tured experience 
Chicago, II. 
wood Typewriter Company, 


territory, has been transferred to the Chicago 


makes headquarters at the local branch. 210 West Monroe 
street 

Chicago. I!l.--F. G. Kennedy, manager here for the Royal 
Typewriter Company Inc., is now using his new Hupp car 
This is his trophy for winning the recent big sales contest 

\. P. Hamil has been appointed national accounts salesman, 


Garbutt, who has moved to the Pacific coast 
Frank promoted to a city 
branch ot the W oodstock typewriter 


succeeding A. \W 
Cincinnati, Ohio. 
territory by the 


Seta has been 


local 


Companys 


Cleveland, Ohio.—Clarence KReaser has joined the Cleveland 


branch staff of the Woodstock Typewriter Company He had 
been connected with the Detroit sales organization Messrs 
Estes and Watts are recent additions to the Cleveland sales 


organization 
Crookston, Minn.— The 
has become a distributor for the 


Crookston Times Printing Company 


Woodstock Typewriter Com- 
pans 

Daytona Beach, Fla.-A. I’. Wattel recently appointed 
representative for the Underwood Typewriter 
Beach New territory 


standard and portable machines 


was 
Company in the 
both the 


Daytona and Smyrna selling 


Fargo, N. D.—James Gaffaney has settled down to work fol 
lowing a month in the East, which included a visit to the 


home office and factory of the Royal Typewriter Company, Inc 
Harrisburg. Penna.—Walter L 


Typewriter 


Muller has become a salesman 


or the Harrisburg Company, distributor for the 
Woodstock Typewriter Company 

Indianapolis, ind.-P’. S. Walker has become a salesman with 
the Indianapolis branch of the Woodstock Typewriter Company 
Daytona, Fla. 


Distance Typewriter Corporation has 


lie came here from 
Jersey City, N. J.—The 
ven chartered: capital stock, 1,000 shares common: Registrar & 
charter representative 
been distributor at 


Wilmington, Del 
who had 
Typewriter Company, has 


Transfer Company 
Lansing, Mich.—A. B. Hansen, 
Muskegon for the Woodstock 
transferred to this city. O. T 
Mr. Hansen handling sales and Mr. Wheeler 
Lewiston, Penna.—-The Sentinel 
distributor here for the Woodstock Typewriter Company 
Memphis, Tenn.—Fred Fray has appointed manager 
here by the Roval Typewriter Company, Inc He had been dis- 


been 
Wheeler has become his partner 
service 

Company, Inc., has become 


been 


iContinued on Page 212) 
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REBUILT & 
SMITHTYPE RENTALS : 


‘eae PC Smith& Bros 







THE OUTSTANDING TYPEWRITER VALUES 


ALSO 


Select Rough Typewriters--All Makes 


REBUILDING SERVICE — EXCHANGE SERVICE — INSTALLMENT FINANCING 












Write for Latest Price List and Complete Details of Our Service 





SMITH TYPEWRITER SALES CORPORATION 


469 EAST OHIO STREET CHICAGO, ILL. 













World’s Largest Rebuilder of the L C Smith 
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On The 
Threshold 


For Greater 
Sales 


This Popular 900 suite 


is mow ready in 


GENUINE MAPLE, 
OLD ENGLISH 
OAK, besides the 
Walnut 50-60-66 Flat 
Tops, Tables, Ward- 
robes, Bookcases — a 
complete suite. If you 
have not our folder 


write fort ndtake | he Quigley Furniture Co. 


care of customers who 


desire furniture that Whitesboro, New York 
will give distinction 


| to their office. New York Office: 130 W. 42nd St., Room 414 


ma. h_OM OSI. 1 NS Sr— 














Illustrating 
the 950 F. 
50x32 
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Permanent and Profitable Ragesdes | 
| Mas | i. 

The demand for built-in fur- uC CUCE LD Hook 
niture is constantly growing. y q ] ib ii 


The dealer-who is in a po- 
sition to bid favorably on such 
special installations is in line 
for a good profit. With the 
Imperial Steel line, the dealer 
can confidently promise the 
quickest service and the fin- 
est installation at the lowest 





























price. An immediate profit 
and a steady customer ac- 
company every Imperial in- 
stallation. It will be a pleas- 
ure to send you full particu- 
lars about our service. Write 











us today. 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 Fulton Street CHICAGO, ILL. 
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2 FURNITURE 9 


Aurora, Ill.—Visitors to the generai offices and factory of 
Lyon Metal Products, Incorporated, in recent weeks included 
R. W. Ericson and E. A. Tyre, of Mead & Wheeler, Chicago. 

Aurora, Itll.—K. D. Franke has been placed in charge of ad- 
vertising and sales promotion by the All-Steel—-—Equipment Com-- 
pany. He had been a member of the western advertising staff 
of the McFadden publications. 

Baldwin, N. Y.—The Sunrise Office Equipment Corporation 


has been chartered; capital stock, $1,000; T. H. Newton, charter” 


representative, 11 Park place, Manhattan. 

Charlotte, N. C.—The Construction Specialties Company ex 
hibited Lyon lockers and shelving at the annual convention of 
architects of North Carolina. 

Charlotte, N. C.—The Economy Office Equipment Company 
has been established at 12 West Fourth street by W. L. Gates. 
He had been with the Burke Printing & Stationery Company, 
Macon, Ga., previously. 

Chicago, il!l.—Charles Donnell, manager here for The Mosler 
Safe Company, spent several weeks in Florida during March. 

Chicago, I!l.—The T. M. Sheppard Company has secured dis-— 
tribution in Illinois, Indiana and parts of Wisconsin and Iowa 
for the Metal Display Equipment Company, Des Moines, Iowa. 

Chicago, it.—T. A. Gallagher, Inc., 27-29 South Franklin 
street, has been chartered to sell office equipment at retail; 
capital stock, $15,000; incorporators—Thomas A., Regina A. 
and Marie H. Gallagher 

Chicago, I!i.—The E. E. Blankmeyer Company has taken the 
agency for the Brady ‘‘Day-—Lite’’ desk sets and smoking units. 
This is a new type of desk lamp, made in several styles, in- 
cluding lamps equipped with one or two sockets for fountain 
pens.—The E. E. Blankmeyer Company placed samples of the 
new Invincible secretarial desk on its floor in March, 

Danville, !t)—McDermott Brothers, Art Metal dealers, have 
consolidated with the Illinois Printing Company. The stocks 
have been merged with the latter’s. The consolidated business 
takes the name of the Illinois Printing Company. 

Gary, Ind.—The Baran Stationery Company has been char- 
tered to manufacture, buy, sell, export, exchange and deal 
generally in all kinds of household, store, office and other fur 
niture; capital stock, 100 shares common, no par value; incor- 
porators—Charles Baran, Rosie Baran and Joseph Honarski. 

Haverhill, Mass.—The Oxley Steel Equipment Corporation 
has been chartered to manufacture and deal in all kinds of sta- 
tionery, office supplies, etc., including desks and cabinets; in- 
corporators—Thomas H. Arnold of Plaistow, N. H., John H. 
Oxley and Mary L. McCarthy of Haverhill. 

indianapolis, ind.—O. E. Stanfield has been appointed mana- 
ger of the office furniture department of the Hiller Office Sup- 
ply Company, 28 South Pennsylvania street. 

Indianapolis, Ind.—The Business Furniture Company, 112 East 
Maryland street, has bought the Bachelor Safe Company, 124 
West Ohio street The stocks have been merged at 112 East 
Maryland street. 

Kansas City, Mo.—H. T. Hart has joined J. C. Lislem, rep- 
resentative here for the Lyon Metal Products, Incorporated. 
Mr. Hart will cover the state of Oklahoma and the western 
part of Kansas. He had been with the Steel Fixture Manu- 
facturing Company, Topeka, Kans. 

Los Angeles, Calif.—The Miller Desk & Safe Company has 
acquired the stocks and receivables of the Ward Desk Com- 
pany 

Louisville, Ky.—John FP. Morton & Company uses billboards 
on important highways to advertise its business. Art Metal 
equipment is featured on these boards. 

Minneapolis, Minn.—The Shaw-Walker Company has moved 
its local branch to 513 Second avenue, South, in a ground floor 
location. 

Newark, N. J.—A. Gibbons & Company, formerly at 17 West 
Kinney street, has moved to 896 Broad street. 

New York, N. Y.—-The M & M Fixture Corporation has been 
chartered to manufacture office furniture; capital stock, $10,000; 
A. Kushner, charter representative, 1457 Broadway. 

New York, N. Y.—The Regan Office Furniture Corporation 
has been chartered; capital stock, $50,000; M. Weiss, charter 
representative, 5 Beekman street. 

New York, N. Y.—F. J. Horvath & Company has been char 
tered to deal in office fixtures; capital stock, $15,000; Weil & 
Fenster, charter representatives, 291 Broadway. 

Portland, Ore.—K. K. Kubli of the Kubli-Howell Company 
serves the commonwealth as well as its citizens. As a member 
of the state legislature he is active in the plan to combine the 
state purchasing agent and the state budget department under 
the control of an efficiency commissioner. 
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FIT-WELL POSTURE 
CHAIRS 


for a better 
day’s work 


Seat and back fit automati- 
cally to the body and keeps 
the curvature of the back in 
a natural position. No pres- 
sure on the vital parts of 
the spine. It is the proper 
chair for all kin of 
sedentary work. 


Furnished in oak, birch, 
imitation walnut and imita- 
tion mahogany—also avail- 
able in solid walnut. 


Our new catalog shows 
other Fit-Wel] designs and 
a line of period styles— 
sent on request. 


Colonial Chair Co. 


CHAIR MAKERS FOR HALF A CENTURY 
1740 N. Maplewood Ave. 






aseans 
Insist on the file with the |} 
GREEN TAPED EDGES 
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“GREEN-EDGE” Storage Files 


Hundreds at one crack! That’s the way dealers 
sell “GREEN-EDGE” Storage Files once they 
have been introduced and used in banks, large 
industrial concerns, etc., wherever permanence 
and accessibility of storage records are required. 


“GREEN-EDGE” Storage Files open in a jiffy— 
no fuming or fussing with flaps, strings, buttons, 
snaps or straps. The one piece top does the 
trick, furnishing the utmost in accessibility. 


Strong as an ox, reinforced at every place of 
stress are “GREEN-EDGE” Storage Files. 


All your customers, large or small, are prospects. 
This is a money-making line worth extra sales 
effort. Get your end of the business now. Send 
for full information first. 


FRED H. JONES & SON 


217 Superior Street 
CHICAGO 
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Berkshire 
write 
“5% 
P apers 
A business paper 
por every business use 


Their reputation has spread 
wherever the click of the 
typewriter is heard, and little 
remains to be said on the 
score of their quality. 


They create that feeling of 
satisfaction to the user. 


The finish is correct making 
for appearance. 


Katon, Crane & Pike Co. 
Pittsfield, Mass. 















HUNDREDS of 
DOLLARS 
HOURS of WORK 


have been saved by these neat 
little Graffco Vise Signals—which 
make Card Files and Follow-Up 
Systems really efficient. We are 
the originators of this open-front 
















tvpe of signal. Made of rust- 
proof spring steel in 2 sizes 

and 12 colors 

There's dollars tor dealers 


handling of Graftco 
known for their 
quality. And it’s less work 
to sell products that cus- 
tomers find to be superior. 
Write for catalog 


in the 
Products 





Gr aihee - 


VISE SIGNALS 







GEORGE B. GRAFF CO. 


Cambridge, Mass. 






64 Washburn Ave. 











Rochester, N. Y.—Raymond L. Van de Vate has joined The 
Todd Company supervising direct mail activities He had 
been assistant advertising manager of the Yawman and Erbe 
Manufacturing Company before making this change 

San Diego, Calif.—T. C. Larter, formerly manager of the 
San Diego office of Remington—Rand, has left that company 
ind has associated himself with J. G. Cairns They have 
opened up an office furniture business here 

San Francisco, Calif.—Edward Weter, general manager of the 
Yawman and Erbe Manufacturing Company, was here for ten 
days in March Charles H. Victor, San Francisco manager for 
the company, then went to Los Angeles with Mr. Weter 
San Francisco, Calif.—The Pacific coast was recently treated 
o a visit from F. L. Wassell, the general sales manager for 
Remington—Rand, who came out from Buf 
offices of 


systems division, 
falo and spent several days in each of the large 
Remington—Rand 

San Francisco, Calif.—A two-day golf tournament, March 23 
24, was staged by the Schwabacher-—Frey Stationery Company 
it Sonoma Mission Inn, Sonoma county Executives and mem- 
bers of the force were the participants in the tournament, and 
some very handsome prizes were put up by Albert Schwabacher 
ind James Schwabacher 

Seattle, Wash.—The Henry B. Bornson Company has been 
chartered to manufacture office and household furniture; capital 
stock, $75,000; James M. McConahey, charter representative, 
27 Henry building 

Yazoo City, Miss.—The Birdsall Printing Company 
went here, has moved from 111 East Jefferson street to 211 
South Main street The new location provides increased space 


Berloy”™ 


with improved display facilities 
Ee 
Soviet Russia Imports of Office Equipment 

Commerce Reports] In the fiscal year 1927-28 the Union of 
Soviet Russia imported from the United States office equip- 
ment valued at $326,691. The total imports from the United 
States were $95.025,000. Exports to the United States totaled 
$15,700,000. All trade between the United States and the Union 
of Soviet Russia is handled by the Amortog Trading Corpora 
tion, New York 

oe 
( Typewriters—Continued from Page 208) 

trict manager in Georgia for the Woodstock Typewriter Com 
pany 

Mexico, Mo.—cC. F. Kehl is handling this territory for the 
Royal Typewriter Company, Inc., operating through the branch 
it St. Louis 

Muskegon, Mich.—-F. Ll). Hildreth is selling Woodstock type 
writers in Muskegon and adjoining counties He operates for 
the J. A. Thompson Typewriter Exchange, Grand Rapids 

New York, N. Y.—Tne LaFayette Typewriter Exchange has 
surrendered its corporate charter 

New York, N. Y¥Y.—The Morse Typewriter Company, 
at 319 Canal street, has moved to 305 Canal street 

New York, N. Y.—The Plaza Typewriter Exchange 
at 712 Lexington avenue, has moved to 129 East Fifty-ninth 


formerly 
formerly 


street. 

New York, N. Y.—Victor H 
superintendent of branches by the L. C 
writers Inc He has had an extensive experience in field work 
with the company, and is very well prepared for his new duties 

New York, N. Y¥.—The Abbit Typewriter Company, formerly 
at 38 East Twenty-third street, is now at 348 Canal street 
Manufac 


Davidson has been appointed 
Smith & Corona Type 


Mail continues to come addressed to the old location 
turers are requested to correct their mailing lists 

Portiand, Ore.—The A B C Typewriter Shop has been estab 
lished by S. C. Pullin in the Weatherly building, East Morrison 
street 

Providence, R. !1.—Ed. J. Duquette has been appointed district 
manager for the New England states by the Woodstock Type 
writer Company He had been with the Maurice C. Smith 
Company, Inc., Woodstock distributor here 

Saginaw, Mich.—The Typewriter Sales & Service has taken on 
the Bay City territory for the Woodstock Typewriter Company 

Savannah, Ga.—J. W. Starr has been appointed dealer by the 
Royal Typewriter Company, Inc in sections of Georgia and 
South Carolina nearby 

St. Louis, Mo.—H. J. Murray, formerly a junior here for the 
Royal Typewriter Company, Inc., is now a senior with a terri 
tory of his own 

San Francisco, Calif..-The new 
contains many new features, was received by the Remington- 


temington ortable which 
Rand coast organization the middle of February and has created 
considerable enthusiasm throughout the Coast 

San Francisco, Calif. 
to be held in the Civie Auditorium during the week of April 8, 
was declared assured March 12, when the manager. W. T 
Tupper, announced that more than ninety per cent of the space 
was taken This is the only business show of its kind which 


Success of the National Business show 


will be held this vear west of Chicago 
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ALGOMA 
TABLES 


Restaurant tables of all 
descriptions 


Office tables and folding 
banquet tables 


WM. H. WARK 


Sales Agent 
CHICAGO | 














1410 S. Wabash Ave. 














The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


LY 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


Lui? 


Cooke Self - Inking Numbering 
Rotary Dater Rubber Stamps Machines WAX SEALS 
>) 






NAME PLATES 


BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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STEEL FOLDING 
CHAIRS 


in All Finishes 
Wood or Upholstered Seats 


WARK-BEACON 
STEEL FURNITURE CO. 
1410 S. Wabash Ave. CHICAGO 
























Higgins’ Kieraa ' Black 
Writieg tank is nattonally 
advertised to America’s 
leaders in business and 
industry. 

Details of this enusaal 
paign upon reque 
(RAS. M. HIGGINS & CO. 
271 Niath Street, Breckive, N. ¥. 














JET BLACK - NEVER FADES - CANNOT BE ERADICATED 
For Steel Pens & Fountain Pens 
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Solid | 
Comfort | 


For the Tired Busiress Man 


Compare 


the merits of 


cAmronlite5 | | 








Sur we be 
| effect of fine f at a 
Furniture accessories will add ther advantages of furniture 
to your earnings this year, if He, 4588 are the output of our business. But =f 
you select them wisely and The cuts illustrate two . reg al = nog al 7 


members of the GUN- 


LOCKE Early American Some business men spend all their 


give them proper display. Take 








a line such as Amronlite desk canted cube, These time ia the ofice—others are out 
No. 3611 lamps for instance, with fea- are also a roomy, wide calling on the trade, overseeing a 
i desk, upholstered swivel construction job, booming a sub- 


tures of convenience and utility 
not found in other makes They . “3 z 
“ ciate a comfortable “homey office 


| 

| division, etc. Both classes appre- 
are produced by the originators | iid Gaialls acch diemilla. tite anthiiaiien. 

| 


and side chairs, waste 
basket and costumer. 





! of portable electric lamps with ; aS a 

} - Not only is GUNLOCKE equip- 

green glass hoods. They give ee eek alle + 4 

| a soft, clear light and ‘“‘relieve preference, but GUNLOCKE has 
eye strain. They are the only | 1 sales plan designed to assist the 


Geaiecr in his campaigi We are 


always glad to send details 


shade, facilitating removal and 
replacement of bulb and shade 
The Mazda inside frosted blue 
daylight bulb is highly efficient 
when used in Amronlite. Our 
booklet O-4 gives detailed 
information 


THE W. H. GUNLOCKE CHAIR CO. | 


lamps with the patent slip-on | 
| 
WAYLAND, NEW YORK 


Faries brass cuspidors, popular alike with 
lealer and user, are described in our folder | 





OA-4, sent on request 


Faries Mfg. Co. 
| 











No. 8403 





Decatur, Illinois 
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BAAAAAAAAAAAAAAAABAA 


Feature this 
special furniture 


Business offices have to have 
desks and chairs but many of 
them are painfully conscious 
of the need of other furniture. 
Wardrobes, costumers, tele- 
phone tables, cabinets, etc., 
need but good display to be 
sold. 








Many dealers are going after 
this business full force. Would 
you like to? Then ask for 
the Furnas catalogue today. 


FURNAS 
FURNITURE CO. 


INDIANAPOLIS 
IND. 


A New Period Design 


WESTERN 300 GRADE DESKS 


Added to those popular grades which already have 
commanded profitable distribution by Western 
Dealers, herewith is introduced the new 300 period 
designed grade. It too satisfies the dealer's wants 
for a profitable number in the medium priced field. 


Besides the 60-inch flat top illustrated, the grade 
includes 48-inch double pedestal and 36-inch single 
pedestal flat tops, 60-inch table, 52-inch center 
drop typewriter and 60-inch pedestal typewriter 
desks 


Write as for illustrated supplement. 


Western Furniture Company 
BLAIR AVE. at PALM ST., ST. LOUIS, MO. 


|\@exvew, 


<} OP Better Offices© 


Me AM A, Alin, li, Alin, Al, i, A, Ll. l,l, A A Be Bn hn le Min MA Mn A Ml li, A A Al, li, Ai, i lil, li Al Al Al Al A Jl, dl, 








353 
wvvvVvV898tITTTYVTVTVTVTVVVVVVVTVTVTVTVvVVTVrVVrVrrVTVTVVT ve 





a i i i i hi i hi hi i hh Li hi hi i ha ih i hb bh hh bn he i bd i i dp i ip Dp i De 





*\ALAAAALAL 

















April, 192 OFFICE 


San Francisco, Calif.—Business has been much better since 


The Typewriter Company moved last December from California 


street to Sutter at Montgomery street, according to F. W. 
Preiser, manager of the company The reason is that the 
present location is close to the Hunter-Dulan Building, the 


Russ Building and other large office buildings 


San Francisco, Calif.—H. J. Hastings, proprietor of the San 


Frencisco Typewriter Exchange and city distributor for Royal 
portable had window display recently which attracted a 
great deal of attention \ Royal portable was displayed, elec- 
trically operate and the unceasing operation of the little 
machit oved a very attractive novelty to the public and also 
brought practical results in the form of increased interest In 
the n hime 


San Francisco, Calif. \. M. Turney has resigned as manager 


of the San Francisco branch of the Underwood Typewriter 
Company, and is going into business for himself at Los An- 
reles He likes the South and determined to settle there, so he 


purchased the Wagner Hotel, 814 South Hope street, Los An- 
geles It is a family hotel and Mr. Turney will operate it 
under his own personal direction This will be a surprise to 
most of Mr. Turney’s many friends in the trade 

Spokane, Wash.—The Underwood Typewriter Company, now 
at W616 Sprague street, has leased an L-shaped store room at 
S15 Washington street, in the Hutton building The company 
secures an increase of twenty-five per cent in floor area at the 





ACCOUNTING MACHINES % 


Atlanta, Ga.—The General Office Equipment Corporation has 
moved its local branch from 37 Peachtree arcade to 
better quarters at 99 Cone street, N. W 

Philadelphia, Penna.—The General Office Equipment Corpor- 
ation has leased the entire third floor in the Earle Theatre 
building, southeast corner Eleventh and Market streets This 


larger and 


affords a space of about 6,000 square feet 


BI —— HK 
’ ADDING MACHIN ¢ 


Atlanta, Ga.—The 


has established its local 





Marchant Calculating Machine Company 
branch in the Haas—Howell building 
\. E. Bradshaw has been appointed district manager He has 
been active in the office appliance field many years, and was 
connected a long time with the Elliott—Fisher division of the 
General Office Equipment Corporation 
Jackson, Mich.—H. H 
Victor Adding Machine 
istern district manager 


Murphy is now agent here for the 
Company, appointed by B. F. Richard 


ol << t} 


Louisville, Ky.—B. F. Richardson, southeastern district man 


wel or the Victor Adding Machine Company, has appointed 
(hester K. Reed agent for Loutsville and vicinity 
Paterson, N. J.— S. Wandling, 21 Hamilton street, has 
ngaged in the ale ff various types of office appliances, 
specializing in rebu 1dding and calculating machines He 


is had an extended experience in this branch of the field, 


ng ympleted five years’ connection with the Monroe Ca 
ulating Machine Company 
Seattie, Wash.—R. W. Wilson, 235 Wilson building, is now 


igent here for the Victor Adding Machine Company in ap 
pointment by L. D. Smith, Pacific coast manager 

Youngstown, Ohio.—Charles M. Carpenter has been appointed 
t Eggleston, Lake 
Eerie district manager for the Victor Adding Machine Company 


ON mL 
¥ 


gel n Youngstown and vicinity by KE J 





OTHER MACHINES 


Chicago, It!|._—The E. E 
agency fort Postograph stencil duplicating machine 

Chicago, Iilil.—-The T. M. Sheppard Company now occupies 
more than half of the second floor of the building at 537 South 
Dearborn street The display and salesmen'’s rooms have been 


Blankmeyer Company has taken the 


enlarged, and several private offices arranged for executives. 
The receiving and shipping rooms have been moved closer to 
The T. M. Sheppard Com- 
pany s now displaying the “Bostitch’’ fastener with motor 


the freight and passenger elevators 


drives 


(Continued on Page 216) 
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Dealers 


Write Today For These | 
Sales Plans 


Ideal low prices have 
widened your market 


on Linoleum Desk 
Tops and Desk Pads. 


IDEAL 
Linoleum 
Desk Tops 


Dealers now doing 
large volume busi- 
ness. Our plans help 
you. 


IDEAL 
Fast-Selling 
Desk Pads 


Write for details 
today. 


IDEAL LINOLEUM TOP CO. 
109 W. Austin Avenue 


CHICAGO 





















PREMIER 


New 700 Line 


Popular 
Priced Files 


Side suspension, full 
progressive slides. 
Exterior 20 - gauge 
furniture steel. Posi- 
tive locking follow- 
ers. Made in Olive 
Green, Mahogany and 
Walnut finish, in 
both Letter and 
Legal sizes. with 
all the usual 
inserts. 





Storage and 
Wardrobe Cab- 
inets—Steel Sec- 
tional Bookcases 
—Typewrit- 
er Tables. 





Send for fuil de- 
tails and prices. 


Address All ‘Communications to the Chicago Sales Office 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Manager 
1467 CATALPA AVE. CHICAGO 


Address E Inquiries to G. W. Snowman, 215 W. 35th Bt., 
New York City. Factory: Mishawaka, Indiana 
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* RIBBONS AND CARBONS % 


Baltimore, Md.—The Howard Boyer Company, formerly at 110 
South Charles street, has moved to 121 West Baltimore street 











WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


Emeryville, Calif.—The Pacific Manifolding Book Company 
will undertake new building operations costing $50,000, and 
install $75,000 worth of new equipment 

New Orleans, La.—A. S. Johnston has returned to New 
Orleans as branch manager for The Ault & Wiborg Company 
The past two years he had been branch manager at Kansas 
City. 

Park Ridge, N. J.—The passing of the late A. H. Barkerding 
has necessitated changes in the sales organization of Mittag 
& Volger, Inc. Ira Cole has been appointed general manager: 
Paul L. Foster is now assistant sales and advertising manager 

Portiand, Ore.—A Miller-Bryant-Pierce Company service sta- 
tion has been opened by G. R. Merritt in the Terminal Sales 


weer 


=e 


sa 


building 





—EEE— 


Changes in Mexican Import Duties 

Commerce Reports] Effective March 22, 1929, the following 
changes were made in the duties on imports into Mexico: 

Fraction [classification] No. 339-B - Typewriter ribbons, 
inked, two centimeters wide or less; old rate, 0.20 pesos per 
legal kilo: new rate, 1.50 per legal kilo. 

Fraction No. 339-C—-Typewriter ribbons, inked, more than 
two centimeters wide; old rate, 0.20 pesos; new rate, 0.20 pesos 
per gross kilo. 

Fraction No. 564—Writing ink, weighing with the immediate 
container 250 grams or less; old rate, 0.30 pesos per gross kilo 
new rate, 0.60 pesos per gross kilo. 

Fraction No. 564-A—Writing ink, weighing with the imme- 
diate container more than 250 grams; old rate, 0.30 pesos per 
gross kilo; new rate, 0.30 pesos per gross kilo. 

Fraction No. 588—-C—Carbon paper; old rate, 0.30 pesos per 
legal kilo; new rate, 0.60 pesos per legal kilo 

——_ 
(Other Machines—Continued from Page 215) 

Grand Rapids, Mich.—Lee Dygert has resigned as district 
manager for the Addressograph Company to engage in publica 
tion work. 

Kansas City, Mo.—Royal R. Jones, representative here for the 
Rotaprint Company, has moved from Room 12, Westover ar 
cade, to 812 Graphic Arts building. 

New York, N. Y.—C. K. Woodbridge, formerly president of 
the Dictaphone Sales Corporation, has joined the Prince & 
. . a Whiteley Company, financial and industrial engineers. Mr 
Woodbridge left The Dictaphone to become president of the 
Kelvinator Company, Detroit. 

Rochester, N. Y.—Edward FP. Harrison has resigned as editor 
of publications for The Todd Company, and has become adver 
tising manager of the Rochester Packing Company, Inc. Mr 
Harrison had been a member of the Todd organization the past 


TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 
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Allen & Company 


11-13-15 Vandewater Street 
New York 
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two years. 

San Francisco, Calif.—Merrill B. Sands, vice president, Dicta 
phone Sales Corporation, has been visiting the coast with Mrs 
Sands. While here he had a sales conference with the ba) 
cities’ organizations. He and Mrs. Sands also visited Hotel 
Del Monte as guests of S. F. B. Morse, head of the organiza 
tion which operates this famous hotel. J. F. Best, Pacifi« 
coast manager for the Dictaphone, says that Mr. Sands was 
much impressed with the outlook for business in California 

San Francisco, Calif.—The Zonta club, an organization new to 
San Francisco, has been formed here as a unit of the national! 
organization, Zonta Clubs, Inc., with headquarters in Chicago 
Mrs. Lillian May Speake, manager of the Dictaphone Sales 
Corporation’s school here, has been elected to the chair of 

of San Francisco until the next annual meet 


LAMB DESK eo 
ing, filling the classification of “‘Dictating Machines’’ in the 





No. X-3 club, which in this city at present is composed of forty San 
Francisco business and professional women, under the code of 

Just what you have “Fair-Square—Every Time—Every Where.” Zonta club par 
been looking for allels the Rotary club for men, and election to the local presi 


dency is considered a high honor. 
Spokane, Wash.—The local offices of the International Busi 


a desk that will insure increased sales and profits ness Machines Corporation have been moved to the new Ben- 
an article of Quality and Beauty, at the right price. iamin Franklin hotel building 
Our catalog No. 21 shows full line DESKS, Screens, Business Opportunities 
and Costumers. If you have not received your copy, Battle Creek, Mich.—The Battle Creek Letter Shop, 417 Cit) 
write us National building, has been chartered; capital stock, $10,000 
incorporators—Harold B. Keyes, Beryl R. Keyes and Donald 


H. Mertz. 
(seor eS I 4 I amb Chicago, til.—The Harper Letter Service, Inc., 37 West Adams 
° street, has been chartered; capital stock, 500 shares no par 
value; incorporators—FE. L. Franing, Louis Schaefer and Mar- 
MANUFACTURER cauk Gain 
NAPPANEE INDIANA a bia 
Good temper frequently is as essential in the craftsman as 


—EE in the tool The Scroll (Cutler Desk Company) 
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WIDEN PROFIT MARGINS 
WITH ADD-A-UNIT PARTITIONS 


We present a record of forty years of 
service manufacturing and _ furnishing 
ADD-A-UNIT PARTITIONS to office 
supply dealers. Are you getting your share 
of this service and profit? If not, write us 
for the information necessary to secure it. 
Large manufactured Partition stock, quick 
shipments, rapid erection, interchangeable 
features—that’s why ADD-A-UNIT PAR- 
TITIONS are the choice for all types of 
buildings. 
ADD-A-UNIT PARTITION COMPANY 
872 West North Avenue, Chicago 
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CuRMANCO 
SAFETY STORAGE FILE 


Double 
Service 


Legal Blanks 
Electrotype 


FILE 


OLIVE 
GREEN 
ARTSTEEL 


10 DRAWER UNITS 


Saves time, keeps cuts in their place. Handles and 
separates page assemblies. Sorts, Classifies Originals 
Keeps accurate check on stock. Pro- 
Order 


and Copies. 
tected cuts insure results for quality printing. 
a Unit today. 


1500 Sq. In. Filing Space 
3 Unit Section, 6-in. Base, $50.00 


CURRIER MANUFACTURING CO. 


N. W. Terminal Minneapolis, Minn., U. S. A. 











1830 Aereecraft \1929 





oesiprtgeci CLERICAL ores 


B ne the OFFICE pe that have bee 
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Why gamble with the 
goodwill of customers 


It’s not necessary It’s costly to sell anything less 
than ESCO quality in chair pads. 

Many stationers have put their unqualified ap- 
proval on the ESCO, to the exclusion of other 
pads. They find it pays. 

An easy way to play safe with your customers is 
to stick to ESCO chair pads. Descriptive price 
list and discounts for stationers. 


*Economy Products Corporation 
511 South Paulina Street 
Chicago, Illinois 
*Name Changed From Economy Seat Co. 
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ENC TL CO MOMICANS Nv2- 40) |) iid 


PENCILS 


A Consistently Good Pencil! 
Why? 








Because it includes the 
Highest Grade Raw Ma- 


terials — Fine Grained 
Cedar —the Smoothest 
Writing Lead—The Best 


Eraser 


Send for Samples and Prices 


UNITED STATES PENCIL CO. 


Manufacturers 


PHILADELPHIA, PA. U.S. A. 


*, > ss 
oe ad 
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INK COST/ 


Fill it up and forget it. The ink 
in your Lewis Ball Bearing Ink- 
well never evaporates nor clogs 
and will last longer with less at- 
tention than in any other make. 
For average desk use, a filling once 
or twice a year is sufficient. 





The Ball Bearing Floats 


See how the litth 
ball pushes up against the 


floating 


pen opening. sealing the 
well and preventing dust 
from entering 


Lewis Ball Bearing Inkwell Company 


Box 328, Paulding, Ohio, U. S. A 





Enclosed find for which please send 
me Lewis Inkwells No. 31 as shown above 


Name 


GOOD FOR 
10 DAYS 
FREE TRIAL 

















Address 
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e ARGUS 


SANITARY MOISIENER 


Instantly Moistens—Practical 
—Convenient—Simple. 


A beautiful Nickel-Plated Article. Always ready 
for use—no waiting. Leak proof water con- 


tainer. Positively sanitary, non-sticky. 
The Famous Argus Specialties. 
Paper Clips 


Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, Ill. 
Dealers: White for beautiful counter-easel. 





















POTOSPEEO STEmcK 


R oTOSP PLI LED 


The continual use of these two products by 
customers acquired through 17 years of under- 
standing service is an assurance of repeat busi- 
ness to every aggressive Rotospeed dealer 


Rotospeed duplicating machines and NO-WAX 
Stencils are manufactured and _ distributed 
exclusively by a company devoting its entire 
time and resources to producing a product low 
in first cost and economical to maintain. 


The production of bulletins, form letters, in- 
struction sheets, charts, maps, etc., on short 
notice at almost negative cost makes Rotospeed 
products most desirable from a dealer view- 
point. Send for Booklet A 13 and full partic- Mm 
ulars of Rotospeed’s Plan. A few choice ter- | 
ritories are still available for alert dealers i 


ROTOSPEED Co, | 


DAYTON, OHIO 
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iF CATALOGUES P 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 


Manufacturer 

From the Metal Display Equipment Company, 214 Court 
avenue, Des Moines, lowa, comes a four-page bulletin in colors 
descriptive of its all metal display stand units, designed for 
printed matter of various sorts, from envelope stuffers to stand-— 
ard size magazines. Adjustable partitions are provided, and 
the display units are made in a number of combinations. 

R. A. Stewart & Company, 80 Duane street, New York, N. Y., 
has completed their new catalogue No. 68, which will be sent 
to the trade on request. This is a book of 141 pages of 
descriptive matter regarding the extensive Stewart lines of 
rubber stamp makers’ supplies and sundries, dating and num- 
bering machines, etc. Many recent improvements in the mark 
ing devices art are shown and described, including the new 
aluminum wheels for moving the bands on daters, self—inkers, 
etc. 

Direct Mail—Manufacturer 

The Trussell Manufacturing Company, Poughkeepsie, N. Y., 
sent dealers a file folder containing reprints of national display 
advertising featuring “‘My Finances (revised)."" This Trussell 
product is placed before business men and women in many of 
the leading periodicals appealing to executives. 

The Tenacity Manufacturing Company, Cincinnati, Ohio, 
queried manufacturing stationers if they helped or handi- 
capped their loose leaf salesmen. The thought was developed 
that salesmen are helped when Tenacity metals enter binder 
construction, because of easy operating features and resistance 
to wear and abuse. 

The Elliott Addressing Machine Company, Cambridge, Mass.. 
mailed a four-page picture letter in colors, demonstrating the 
importance of its patents on stencils, and the convenience and 
durability of this unique product. The center spread of this 
letter showed an array of models and attachments for Elliott 
machines, each panel numbered. A reply postal, prepaid, listed 
the numbers, and invited prospects to check the numbers iden-— 
tifying the models and attachments in which they are inter- 
estec 

Dynamic advertising behind ‘“‘Allsteel’’ office equipment is 
outlined in ‘‘National Advertising for 1929,'" a handsome bul 
letin from The General Fireproofing Company, Youngstown, 
Ohio. The company's advertising in business papers and high 
grade journals will open the way for many new accounts for 
“G-F”"’ dealers. Representative examples of advertising sched- 
ules for 1929 are shown. The bulletin also indicates an exten 
sive variety of dealer sales helps furnished, which includes 
cataloges, envelopes and parcel enclosures, store signs and 
electros or mats for newspaper advertising in dealers’ sched- 
ules. 

Dealer 

The Mercantile Printing Company, Ltd., Honolulu, distrib- 
uted a blotter in March, illustrated with Lincoln's portrait. 
His character was held up as an example for the business man. 

<< —— —- 


Opening of Seville Exposition Postponed 
Commerce Reports] The opening of the Ibero-American Ex 
position at Seville, Spain, has been postponed from March 15 to 
May 7, 1929. The change was made to permit three months 
of official mourning for the death of the queen mother, Maria 
Cristina The opening date of the Barcelona exposition, May 
15, is not disturbed 


GR . aE 
HOUSE ORGANS’ *% 


Paragraphic reviews of current issues from the house organ 
field, classified for convenient reference. 





Manufacturer 

An issue of The Leopold News (Leopold Desk Company) was 
devoted to the “‘Cavalier’’ suite, recommended for home offices 
This introduces modern efficiency into home environment and 
brings harmony with it. 

“How Does Father Time Rate You?’ queried The Royal 
Standard (Royal Typewriter Company, Inc.). The _ article 
showed the dollar and cents value of the typewriter salesman’s 
minutes, and told how to mint the time into money 

Scientific determination of the hardness of protective coatings 
was explained in The Du Pont Magazine (EB. Il. Du Pont de 
Nemours & Company). An instrument was designed which 
gives the manufacturer of “‘Duco"’ positive readings of the hard 
ness of a coat of that fine furniture finish as contrasted to 
various types of paints and varnish. 

The new building of the McAuliffe Paper Company at Bur 
lington, Vt., is an excellent example of the skilled use of metal 
shelving and tables, according to Art Metal Service (Art Metal 
Construction Company). A new building was erected to replace 
that destroyed by fire, and the experience gained in the fire 
dictated the use of metal shelving throughout. 

The Victor Adding Machine Company is illustrating its inter— 
esting house organ, Walk and Talk. with pictures of office 
buildings in various cities where its territorial offices are 
located. Naturally the character of the buildings is in keeping 
with the machine and its representation. such as 225 West 
Thirty-fourth street, New York, and the Russ building at San 
Francisco. 

The Pencil News (Joseph Dixon Crucible Company) published 
“Eight Important Factors in Salesmanship.”” This had been 
given as an address by B. W. Sebald at the recent sales con— 
ference of the Dixon pencil sales staff. A rating schedule was 
given to show the elements and their weight Knowledge of 














PELOUZE POSTAL SCALES 


HEY tell automati- 

cally the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post rates 
by zones. Warranted ac- 
curate. Beautifully finished 
in French gray or gold 
bronze enamel. 








Made in Several Styles 


Intended for in- 
dividual desk, 
| library, office or 
shipping room. 
Dealers supplied 
by principal job- 
bers. 





ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 
Original Manufacturers of Reliable Automatic Postal Scales 


“The Best Scales to Use Are Made by Pelouze” 














Signals Sell Systems 
‘THE proper signal applied 
to any card index or book 
Ms visible makes the system by 
( which sales, credit or shipping 
= data is available at a glance. 


Cook's Cook's 
No. I No. 2 
coon's 
We 20 





ILLIONS of these col- 

ored metal indicators are 
used, and Cook’s Signals are 
often preferred because they 
“Stay Put.” 


Stays Flush 





THE H. C. COOK CO. 


ANSONIA, CONN. 


Twelve col- Cc oO G K ' S 
=io= FILE 


eight styles 


“ami. SIGNALS 


cooKs CcooKs 
NO.22 No. 24 
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QuickasaF lash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Mellicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users. Any employee can use Meilicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 




























The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 





The Dictaform for letters, 
paragraphs and all 
data. 


Mellicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 
money for your business. Write now. 


Agente—Some valuable territortes are still open. Write today. 


Meilicke Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 











COIT’S terrenine Pen 





No white elephants here! 


There are no white elephants in Coit’s 
Ball Bearing Lettering Pens. Every one 
is a sure thing. 

Coit’s pens make anyone an expert let- 
terer with only a little practice. Students, 
storekeepers, etc., find them indispens- 
able once they get acquainted. 

That you may realize the lively interest 
and demand for them, we'll be glad to 
send, prepaid, a display assortment of 
twelve pens for sales trial. Write for it 
today. 


THE BRIDGEPORT PEN COMPANY 
239 John Stree 
BRIDGEPORT, CONNECTICUT 
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line is given thirty per cent Ten per cent each is allowed 
for application, appearance, tact, loyalty, health, individuality 
and enthusiasm. 

The Typebar Bulletin (L. C. Smith & Corona Typewriters 
Inc.) described in detail the new general offices at 51 Madison 
avenue, New York. The removal of these offices from Syracuse 
released space in the factory there for use by the production 
department. 

‘Merit is the straight Road to Success,”’ said the Woodstock 
(Woodstock Typewriter Company). This is an inspirational 
article by J. M. Hackney, general sales manager, inculcating 
pride in the company’s product which the salesmen can use 
to enthuse prospects into buying. 

An inspiring address by E. M. Stewart, vice president of 
the Stewart Office Supply Company, Dallas, Texas, was re- 
printed in The Lyon Standard (Lyon Metal Products, Incorpo— 
rated). The head of the article summed up Mr. Stewart's talk: 
‘““Men—I Want to See Some Lyon Cabinet Business.” 

“Banding Bill Straps” in “Steel-Strong”’ Dealers’ Every- 
Month (The C. L. Downey Company) told of the increased 
speed of bank tellers in strapping currency when using gummed 
straps compared to the speed when ungummed straps are 
used, pins being employed to secure the packages One na- 
tional bank shows an average of twelve to fourteen packages 
per minute 

The relation of advertising to sales was expressed in “A 
Real Partnership,” published in The Royal Standard (Royal 
Typewriter Company, Inc.). W. A. Metzger, the advertising 
manager, told of the teamwork between advertising and sales 
which shortens the time and lessens the effort of the salesman 
to get the signed order. The alert salesman capitalizes the 
advertising done for him by the “house,” to turn prospects into 
orders in minimum time 

The Berloyalist (The Berger Manufacturing Company) cited 
an advertisement by the Howe Stationery Company, Ripon, 
Wis., as a commendable means of taking advantage of the 
irreparable loss caused by a fire. The records of the American 
Legion post at Hartford, a nearby city, were burned up, de 
stroying historical matter of great importance The advertise- 
ment led the reader's thoughts to the necessity of adequate 
protection for his business and personal records. 


Dealer 
“The Most Wonderful Thing in Business,” according to 
“Osco” Business (deas (Office Supply Company) is the general 


trend among business men to interchange ideas and experi- 
ences 

Co-operation was discussed in The Blank Book News (The 
Columbus Blank Book Manufacturing Company). The diction- 
ary definition is a bit bald, and modern business has given a 
zest that Webster wotted not of. 

The Office Cat (The Richmond & Backus Company) printed 
an apotheosis to the office chair, written by a man who had 
occupied it twenty years. He was contented with its squeak- 
iness and decrepitude, but one imagines that readers became 
“chair conscious” and called up ‘‘Are and Bee" to send a 
new chair for the boss. 

Commenting on printers’ errors, the Honolulu Item (Mer- 
cantile Printing Company, Ltd.) stated that the old blind rule 
of “follow copy, if it takes you out of the window,” does not 
apply in its shop. In case of doubt, the customer has an 
opportunity to correct or clarify his writing before the job is 
printed 

“Broken Promises” in Bramwords (The Bramwood Press) 
narrated some of the causes for the printer failing to make 
delivery as requested. Many of these causes are beyond the 
control of the printer, whose scheduled delivery can be inter- 
rupted by any one of a dozen reasons So excuses are un- 
necessary. 

A plea for the maligned theatrical producer and his helpers 
was published in Common Sense (Corlies, Macy & Company, 
Inc.). The article analyzed the reasons for an unsuccessful 
theatrical season the past winter, and urged theatergoers to 
be just to producer and actors, who stake heavily on a play 
which may or may not be a success If a failure, producer 
loses his investment, and the actors lose the time they spent 
in rehearsals, etc. 

Shopping in Shanghai, as discussed in The Honolulu Item 
(Mercantile Printing Company, Ltd.) is adventurous bargain 
ing. An idol was offered by a Chinese merchant at $500 In 
the course of bargaining the price shrank to $75.00, about 
double the value. At that time a woman came in to shop, and 
took the vase for $500. She lacked talent in bargaining. Then 
the merchant presented a similar idol to the American, for 
saying nothing while the woman customer bought at list price 

Internal 

The Dixonite (employees of the Joseph Dixon Crucible Com- 
pany) commented on the good attendance at business meetings 
of the club, and the general use of the recreational and enter- 
tainment features of the clubhouse. 

In order to make news items more representative of the 
mills the Strathmorean (Strathmore Paper Company) has ap-— 
pointed three editorial representatives in each of the mills. 
Now anybody with news to offer can find a taker quick. 

An effective window display was described by The Gill—O- 
Gram (The J. K. Gill Company). One of the windows was 
loaned to the Western Union Company, which installed a sim- 
plex tape writing machine to acquaint folks with the mechan-— 
ism that handles our messages at top speed 





Calendars 

The Standard Products Corporation, 152 West Twenty-second 
street, New York, N. Y., has distributed its distinctive annual 
calendar. This consists of four panels, each 18x12 inches, done 
in green and silver. The top panel carries the company’s an 
nouncement; the other three show respectively the month just 
past, the current month and the following month. The com- 
pany confines itself to technical tissues, etc., furnishing ma-— 
terials to ribbon and carbon manufacturers. 

cinema 


Netherland East Indies Market for Coin Machines 
The specialties division of the United States Department of 
Commerce, Washington, D. C., has a foreign market bulletin 
on the Netherlands East Indies market for coin controlled and 
coin counting machines. This is No. 672-28V, which is fur- 
nished to manufacturers interested on request. 
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Your Clothes 


Why Hang 
ae | Ona 






offices are 


Hickory Limb? 

ODERN 
M replacing the 
“hickory limb” 


fast 

old 
style of wooden costumer 
with the up-to-now Sany- 
metal steel, non-tipping, 
welded-base costumer. 
Beautiful baked-on 
enamel! finishes harmonize 
with any interior. Prices 
compare favorably with 
“hickory limb” costumers. 
Write for special folder 
and prices. 
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REGAL REBUILT 
ROYALS 


Trade marked Nationally Adit 


Manuf 


Approved by the 


ROUGH TYPEWRITERS 


Stock in 82 Cities 










Sanymeral 
ee COSTUMER 


New York Distributor 


A. H. Denny, 
Inc. 


356 B’way 


The Sanymetal 
Products Co. 


1695 Urbana Rd. 


Cleveland 
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Good Impressions 


oe 


You can recommend No. 2....3%x6% inches 
VICTORY Stamp Pads tv No. 3....4%x7% inches 
your trade with ful! assur- No. 4....4 x9 inches 
ance of satisfactory service. Su i : 

A one Supplied uninked, or inked 
Made of high quality ma- in red, black, blue, violet 
terial, they wear long and and green. We have a 


retain a smooth inking sur- 


ice-li i 
face despite the most severe price-list and details of our 


line of stamp pads, inks, 


pounding and scraping. i 

Made in six sizes as follows: a pw R —_- 
Junior ..2 x3% inches Plication. We can furnish 
No. 0....2%x3% inches any of these items for 
No. 1....2%x4% inches your own private brand. 


L U T Hi E i INK AND STAMP PAD 


55-57 East Park St. Newark, N. J. 














All Makes All Models 


All Series All Types 


Lowest Prices 


Write for the Regal Plan 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: 


REGALTYPE, N. Y 














Typewriter Desk 


We 


No. 14 
Length 36” 
Depth 26” 
Height 30” 





A Good Typewriter 
Desk at a Low Price. 


A production unit. Soundly constructed and honestly 
made. Top is five-ply construction with face veneer 
of Quartered Oak, Mahogany, or Walnut. Balance 
of desk of plain Oak or selected Gum. In Golden 
Oak, Mahogany or Walnut finishes. Drop front will 
accommodate any standard typewriter. 

Send for details and prices of this desk 


and catalog of complete line of profita- 
ble, easy selling typewriter accessories 


McLEOD FURNITURE COMPANY, LAUREL, MISS. 
FUODOGEGEGEGOROGURGROGCUOEGEOEEOEERUECEERCECECECEORCECECECOEEEEOEOEOEEEOEOESEE 
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STAM P PAD 


Conceded by the largest consumers of 
Stamp Pads to be the only pad having 
every essential quality necessary for com- 
plete satisfaction. 


Guaranteed to outwear any other pad 
25%, and due to its radically different 
type of construction (patented), elimi- 
nates all traces of surplus ink on the 
striking surface of the pad, therefore you 
must get absolutely perfect rubber stamp 
impressions at all times. 


Sample on Request. 


Peerless Carbon & Ribbon 
Mfg. Company, Inc. 


476-478 Broome St. New York, N. Y. 
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1920 








MODEL 


to stock! 


VISIBLE Model 41 suits 

the needs of 90% of your 

customers — retails for 
$12.00 


Strong; finished in striking 
lustre — black and Chinese 
Red. 


6 Wheels 


654321 


8-Movement 


AME ERICAN VISIBLE 


NUMBERING MACHINES 


NOV18°34 By the makers of 
Fac- basa Tl AMCODATER 


The great little desk companion with the 
sharp metal figures and the long life. All- 
metal construction—dates run for 12 years— 
brilliant colors: Chinese Red or 
BRED GROG ccccccccececccceseocceses 
Manufactured by 


American Numbering Machine Co. 


224 Shepherd Ave. Brooklyn, N. Y. 
Chicago London Paris 
Canadian Agents 
8. 8. Stafford Co., Ltd., 146 

Toronto, Canada 


ONLY 








King St. 

















Office Chairs 


Made to stand long service 
at minimum price 


Empire Chair Company 
Johnson City, Tenn. 


Permanent Exhibit — American Furniture Mart 
Space 1526 — 1527 — 1528 Chicago, LUll. 
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For Memo 
and Ring Book 
Metals— 


MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. 
6816-6824 Arsenal Street 
ST. LOUIS, MO. 
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EXPORTS | 


Typewriters 


during December, 

















United States exports of typewriters by countries 
1928. In exports under this classification where the machine is driven by 
an electric motor, the value of the motor is included with the machine. 
By the Division of Statistics, Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 
Countries No No. No 
Austria 166 $ 8,270 106 $ 4,027 476 $ 13,352 $ 90 
Azores and Mad 4 100 1 20 bas 
Belgium 541 39,362 135 5,242 167 5,102 1,316 
Bulgaria 8 560 3 1,080 
Czechoslovakia 541 4,530 331 12,276 ne 4,400 1,126 
Denmark 7TH 5 46 1,440 20 1,01 345 
Estonia 20 1 15 540 , 
Finland 114 80 2,970 27 773 80 
France 1,204 902 34,684 411 17,313 1,836 
Germany 474 875 31,500 198 $940 11,900 
Greece 2a 36 206 4 315 7 
Hungary MM 20 780 000) 9.505 2,250 
Iceland 4 11 444 = 
Italy 373 636 24,761 6,512 
Latvia ... 1 5 180 
Lithuania 2 72 
Malta, Gozo and 
Cyprus Islands 25 70 
Netherlands 286 uo 2,160 230 5,006 715 
Norway “4 wm 3,660 4 139 At) 
Poland and Dan 670 275 10,085 93 1,380 285 
Portugal ‘ 21 81 3,501 
Rumania , 97 5 202 10 355 oss 
Sov. Rus. in Eu 27 . 1 45 6 513 233 
Spain - 7338 41,696 TO 26,020 293 10,823 660) 
Sweden ° ° 356 22,904 1th 6,540 60 2,616 715 
Switzerland .. 278 373 14,138 i” reo 3,768 
Unit. Kingdom... 4,195 980 8 8=636,382 TOS 23,171 19,475 
Yugo and Alb 15 20 720 eee sone 
Canada... . 1,248 358 12,652 U47 8,908 7,379 
brit Honduras 1 5 180 1 45 eves 
Costa Rica , 5 nS 2,406 : 48 
Guatemala .... 71 1 26 a) 
Honduras. 10 7 257 nee 
Nicaragua 10 2 50 . es wt 
Panama . . 45 21 760 1 45 333 
Salvador . . 4 M» 1,800 . 2 
Mexico... 360 187 7,028 53 1,768 241 
Newfoundand and 
Labrador ..... 14 ose 1 19 
Bermudas 2 165 
Jamaica. 2 ou 1.800 
Trinidad and Tob 2 1 36 7 
Other B. W. Ind 2 1 60 ee 
Cuba eee . 237 83 3,412 20 Ta 439 
Dominican Rep 7 1 = et 
Neth. W. Ind. 7 14 noO 
Fr. W Ind nh 20 766 
Haiti, Rep. of 20 1 mM 
Virgin Is. of U.S. 1 ; 
Argentina 830 314 12,378 159 6,511 
Bolivia . 13 15 540 
Brazil 964 232 9,389 1 88 
Chile 110 145 5,435 7 
Ecuador 31 102 3,915 ; 
Brit. Guiana 2 . : 2 1,050 
Surinam 2 2 78 os 
eae . 160 200 8,134 7 795 350 
GO cccctuss 8 76 2,772 10 602 469 
Venezuela 145 156 6,491 384 31 
Brit India : 289 975 24,297 1,128 1,533 
Brit Malaya 59 162 6,282 7" 122 
Ceylon ... 17 10 360 30 S86 = 
China ° 40 67 2.659 1 2.0085 261 
Java and Madura 372 248 10,096 22 7H1 353 
Other Netherland 
E. Indies : 9 10 360 20 
Fr Indo-China 34 10 360 48 
Iraq : ‘ 4 ‘ - , ‘ , 
Japan 80 20 900 1 LD 281 
Palestine 6 3: 12 437 , an 
Philippine Is.. 284 18,196 106 3,841 16 648 151 
Siam 2 140 55 1,980 26 1,200 wu 
Syria . : , - 1 23 a0 
rurkey 84 3 90 411 14,956 2 “] 122 
Australia ~- 1,367 603 22,194 as 1,365 14,455 
Brit. Oceania 5 8 132 ose oaéh 
New Zealand 183 142 5,498 28 1,102 1,496 
Belgian Congo 13 i 15 540 fone aeen 
Brit E. Africa 4 3 10 360 . ons osee 
Un. of S. Africa 428 29,931 40 1,494 19 808 798 
Brit. W. Africa 18 1,019 39 1,448 14 nee subs 
Egypt 158 10,468 67 2.637 » 393 
Other F. Africa 7 neo : om 
Mozambique 4 359 - oe eses 
Colombia 204 21,266 613 24,017 27 1,230 410 
Other Port Afr 38 3.080 15 40 7 84 
Canary Islands 3 220 5 180 
Other S. Africa 12 581 a és 
Total 18.943 $1,287,750 11,731 $441,993 4,230 $136,914 $85,253 
Shipments from the United States to: 
Hawaii w $ 3,093 131 $ 6,087 386 $ 1,279 §$ 30 
Porto Rico 12 SOU -— eae e000 25 


Writing Instrument Exports 


writing instruments during December, 1928, 


United States exports of 
United States Department of Commerce: 


by the Division of Statistics, 


Refillable 
pencils and Pencils, Metallic pens, 
pencil Fountain pens except metal. except gold. 
Countries. eads. Number Dozen Gross. 

Austria $ 1,152 6$ 145 se  aeaee 
Belgium TTT 1 3 153 © esece 
(Czechoslovakia 13 32 403 ‘ : ss) a osen 
Aeewes Gm BOnO. Be. ceases once cseges 128% 17 4. otues 
Denmark . 1,7: 81 1,767 ' 290 72 $ 43 
France ; 288 1,84 1,152 » eveonh 
Germany 1 42 707 ae ses suaee 
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Complete 


Liberal 
= Dealer 
Discounts 


Jax Service Stamp 


The Ajax Service Stamp comes to you with date 
wheels good for TEN YEARS’ USE, without re- 
placement; any reading matter, and with any of 
the five colors of ribbon you may select, and pro- 
tected against breakdown by our guarantee! 


fi ee 


Write ,Wire or Mail Coupon 


Aiax Time Stamp Co., 











mee 














354 Broadway, New York. 

Please send complete information on 

dealer proposition. ' 

Please ship my order for.......... Ajax 

Service Stamps. 

NOME ccccccccccesccccsessesscecs eocecce —_— ——— 
Address 66666060506 cbcde dec eseeessiden R 

CREP canes eoeccccesesec State. ..ccceces ee 
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Your trade 
is different 


Quite tru e—but 
every office can 
profitably use these 
convenient, easily 
moved stands and 
stools. An extra 
typist, a special 
writer or many 
other types of office 
worker can be ac- 
commodated. Fac- 
tories and _ stores 
use them also to 


good effect. 


Descriptive matter 
and prices on re- 


quest. 
SEARLES 
ELECTRIC WELDING WORKS 


Manufacturers 
1850 Fulton St., Chicago, Ill., U.S. A. 
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Is Low Price a Denial of Quality? 


That a cheap desk should be well built 
and endure the hardships of rough usage 
equally as well as one priced higher was 
the original and unusual idea on which we 
planned the production of Alma office 


1160F—Mahogany 


furniture. 

Our No. 1100 series fully justifies our 
aim, as you will agree upon examination. 
Built in all the popular styles, finished in 
Write for 


walnut, mahogany or oak. 
catalog and price list. 


ALMA FURNITURE CO. 


HIGH POINT, N. C. 














Full line on dis- 
play at 

1718 Washington 

Ave., St. Louis 


No. 42634 


Our 
Hat’s 
in the 
Ring! 


in 
All 
Conrades chairs are backed by nearly a cen- 
tury of knowing how. 

Get full facts about this new number now. 
Write today. 


offer something new 
And it’s no experiment. 


Conrades now 
Posture chairs. 


CONRADES MFG. CO. 


1942 N. Second St. St. Louis, Mo. 





April, 1929 


Refillable 














pencils and Pencils Metallic pens, 
pencil Fountain pens except metal except gold 
Countries leads. Number Dozen Gross 
Greece . 1s 31 52 58 S4 
Poland and Danzig 12o no 
Iceland 3 & 170 
Italy . 265 
Latvia aU ‘ 165 
Netherlands 3,224 14 470 
Portugal 11 59 
Rumania : oo 4 
Spain 682 137 5,20) 13.005 739 oo 66 
Sweden eve ‘ 4 14 2°60 S61 
Switzerland % 58 ow no . . 
United Kingdom 938 10,711 20.151 5.783 87 165 
Yugoslavia and Alb 5 188 
Canada 189 1,292 925.640 2.314 2.550 
Brit Honduras 2 74 37 2 2 
Costa Rica + 95 116 1h 56 
Guatemala 15 ne 269 , 
Honduras 3 114 HW 36 rel) 
Nicaragua 16 R35 12! 9 1 
Panama 68 2.128 660 38 3u 
Salvador .... 5 11 36 43 : 
Mexico : 3,306 297 6,760 10,208 2 222 
Newfound. and Lab. . 1 2 73 
Bermudas ‘ 35 4 22 215 9 11 
Barbados ° . 78 © eens 
Jamaica eneee 113 26 162 33 : 
rrinidad and Tob ewe 2 112 487 184 111 
Other Br. W. Ind... . . + 131 . eteak 
Cuba ; 1,928 188 3.704 19,022 5.3446 1,407 RS 
Dominican Rep.. 3,378 10 417 210 72 
Netherland W Ind 194 ae SS4 4: 38 
Haiti, Rep. of 1.992 466 
Argentina 726 3s 1,120 2 205 
Bolivia 163 +) 395 6.452 479 ‘ 
Brazil 136 th 1,525 3.200 642 15 70 
(hile 1,425 1538 2.814 798 132 156 63 
Colombia 792 104 2,423 3.946 1,699 
Ecuador 17 221 1,200 141 1,000 I35 
Brit Guiana See 493 210 , 
Paraguay . 2 on 1m ‘eae. 60000 
Peru — 1% 645 7.265 a: ¢ eese 
Uruguay 657 3 1,13 2.770 1.QIS ..e = cvcce 
Hungary 48 18 , . 
Venezuela s14 1% 5.445 1.102 1% 42 
Arabia ‘ p4 
Frit. India 702 370 5.080 812 
Brit. Malaya 268 273 15.000 1,966 
Ceylon 136 13 
China 6.724 6.653 O88 427 
Java and Madura SH) 11% 171 70 
Hongkong 105 33 8,637 S11 
Iraq 129 26 
Japan 154 22 10.0¢ 4,769 
Kwantung ee . ‘ 72 26 
Palestine 136 11 213 
Persia 2 114 
Philippine’ Islands 102 S6S 7,322 19,627 4.735 2.065 S97 
Siam . " 28 ; 96 
Syria m 116 , 
Australia 3.782 165 7,141 39,293 5.522 
Prit Oceania $08 164 68 48 
New Zealand €4 ; bd 9,958 1,111 
Brit E Africa 13 2 58 
Union of 8 Africa 1,700 y 7) 7.204 1,911 310 192 
Frit Ww Africa 1 2 120 ) 
Egypt 13 17 1.484 4S st 
Algeria and Tunisia " 3) 
Morocco 6 1 
Other P Africa 2t 10 238 
Total $80,552 11.919 $115,884 446.689 $83,878 8.840 $5,897 
Shipments from United States to 
Hawaii $ 261 14 $ 1,523 8.229 $ 910 66 $ 37 
Porto Rice 7 247 1,7¢€9 16.044 2.6% 635 456 
. . *a9° 
Adding—Calculating—Billing—Tabu- 
. ° 
lating—Machine Exports 
United States exports of adding, calculating. bookkeeping and billing 
machines, et by countries in December, 1928 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and calcu 
lating machines are not shown seperately They are included under a 
general classification “Other machinery and parts of which is not 
segregated for publication By the Division of Statistics, U. 8S. Depart 
ment of Commerce 
Listing Typewriter- 
adding- bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines, machines machines 
Countries No. o Th o 
Austria 11 $ 10,551 8 $ 420 ns 1,000 
Relgium 13 6.150 62 i 
Bulgaria : 2 
Czechoslovakia 14 7,291 1§ 600 7s 
Denmark 4 1,086 1 134 1 288 27 
Finland 29 8,701 , f 180 36 
France Ag 43,730 on 16.178 18 1,604 106 
Germany 144 112,611 151 36,071 226 
Hungary 1 613 
Italy 33 34.280 45 13,418 140 
Latvia ‘ Heese 2 
Netherlands » 3 5,007 3 683 11 
Norway ‘ 2 1,507 1 244 30 2.000 32 
Poland and Danzig 27 18,622 25 2.979 .. 43 
Sov. Russia in Eu esos . ; . 1 
Spain . _ me 12,802 10 4,600 141 
Sweden... eenee 1 283 5 1,080 148 
Switzerland _— 387 8 - M4 
United Kingdom 131 160,778 47 18,967 + Ea) 
Yugoslavia and Alb casas torneo 6 On 575 : 
Canada i Ss 2,461 23 15,579 1 30 34 
Costa Rica.. ses 5 954 5 
Guatemala ° ° , . ; 6 395 
Honduras. 5 wesees . ‘ 7 
Nicaragua 6 
Panama — ‘ . , 5 30 ‘ 
Salvador . . 13 1,215 
Mexico Ss 5, 388 4 711 2 210 on 8.351 


Newfound “and Lab : 7 660 
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Every Orrice Neeps Tuis 


SERED 


SERVICE 
Unit 
No.131-LB 


contains 33 
drawers 
each 
8 11/16” 
wide, 

1 3/16” 

high, 156” 
deep. 


for 
Forms 
or 


Cuts 





Even a small office could use this unit for a 
current supply of forms and for cuts, electros, 
zines, etc. If a broken package of forms is allowed 
to stand on shelves, it gathers dust and many sheets 
in each package are wasted. 


When cuts are stored in ordinary boxes, they are 
often scratched or marred because of the boxes 
falling. 

SERVICE Unit No. 131-LB prevents all this. The price is 


low and the liberal discount permits a good margin for 
you if you will but push the SERVICE No. 100 Line. 


Live dealers wanted. Write today! 


Service Steel Products Corp. 


914-918 W. North Ave., Chicago, IIl. (4264) 
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COLONIAL STYLE 
DESK TRAYS 


ERE is a new and far more handsome yet in- 
expensive desk tray that will add to the 
attractive appearance of your office furniture. 





Made in Letter and Legal Sizes. 


Furnished in Quartered Oak, Mahogany and Wal- 
nut finishes, imitation and genuine. 


IMPERIAL METHODS CO. 
FOREST PARK, ILLINOIS 
Suburb, Chicago 
SCHUBERT OFFICE SPECIALTY CoO. 
PACIFIC COAST DISTRIBUTORS 


Los Angeles St., Los Angeles, Calif. 
580 Market Street, San Francisco, Calif. 


GERARD D. WHITE 
New York City 


228 8 
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THE 
PERFECTION 
DAILY 
REMINDER 


the Perfection line of Calendars, 


addition to 


The 


latest 


Made in three sizes—4\4"x6%", 5% ”x8", 6%4"x10”. 

New exclusive features 

Permanent metal Base with rubber plugs which prevent 
scratching 

Ingenious method of punching the Pad with half round holes 
to fit the half round posts which are part of the name plate. 
This facilitates mounting the Pad and permits a sheet to be 
removed without leaving a ragged edge. Pencil rack at the 
front of the base as illustrated. 


“The House of Service” 


“DEFIANCE 


SALES CORPORATION 





w, 


Stationers’ Glassware, Hardware and Specialties 


} 
NEW YORK | 


72 SPRING STREET 

















COLLAPSIBLE STORAGE FILES 
Supreme in Convenience and Economy 


Merit alone, which has won the preference of banks 
and industrial and commercial firms the country cover, 
has made these storage files leaders in their field. 


IBERTY Storage Files are 

far outselling all other 
similar products. Again and 
again, when leading firms have 
made tests, the choice has fallen 
in favor of these substantial, 
economical files. Leading sta- 
tioners and office supply houses 
have also proved to their satis- 
faction that LIBERTY Files 
are best. That is why they 
handle them. You also will 
find that with LIBERTY Files 
you will have 


Bigger Sales 
Faster Turnovers 


Greater Profits 


Note the illustration shown. 
This is only one of more than 
30,000 banks and other business 
organizations already using 
LIBERTY Storage Files. Every 
user means repeat business. 
That is why, for the money 
invested, LIBERTY Files will 
prove one of your best paying 
— Write for our selling 
aids. 


Rated dealers not handling LIBERTY 


Files are invited to get our terms and our 
new selling plan. Full cooperation given. 


BANKERS BOX COMPANY. INC. 


RAND MSNALLY BUILDING ~— CHICAGO, ILL. 
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j | The winning ed 
write for the ARLAC of KUMEFO RT 


PLAN for KUSHINS 


Every office chair has a felt pad or cushion nowadays. 
DEALER PROFI | S The business public expects office equipment dealers to 
stock and display some reputable make. KUMFORT 

| KUSHIN has the winning edge—it is the original bev- 

| eled edge cushion, presenting a handsome, finished ap- 
pearance. The felt cover is permanently cemented to the 


(backed by national advertis- resilient sponge rubber base. The quality is such that the 
ing and ARLAC co-operation) cover cannot peel, fray or come loose. KUMFORT 


KUSHINS are made in different grades for the execu- 
tive’s private suite, for the general office, for typist’s 


The chairs, stools, etc. 
“S00” Prices and full details 


to dealers on request. 


Arlac 
Dry Stencils 















ane Rotary 
Arlac Slipsheeter ( Featheredge 
Duplicating (one slipsheet Rubber Co. 
Supplies instead of 500.) 342 W. Huron St. 


CHICAGO 


There are several profitable territories available 
for alert dealers. Write today for full details 
of the Arlac Plan for “two-way” profits. 
Full information and sample stencils—free. 


Arlac Dry Stencil Corporation 
418 Fourth Avenue Pittsburgh, Penna. 






























































Look These Over | 


! These are I D L products, and each item is 
a salable one. Profitable, too, and prices t 
unusually favorable. 


CROWN PRODUCTS, for more 
than a quarter century, have been 
making “Good impressions.” 


| Every office needs at least one scale—usu- From every quarter of the globe, 
ally more. Every office an eyeletter—there those who sell our products, have 
are always some papers to be fastened. come to associate the CROWN 
TRADEMARK with quality and 
Other I D L products, equally good service. 
useful are shown in our descrip- 
tive price-list. You'll want to Responsible distributor connec- 
carry a stock of each. Write us tions are desired in both domestic 
today for details. and foreign fields. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S. A. 





200 Hudson Street, 
New York, N. Y. 















































No. 700 Postal Scale 
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Listing Typewriter- 
adding- bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines. machines, machines. 
Countries No. No oO No 
Bermudas : 1 111 
Jamaica 1 846 oe 
Trinidad and Tobago : , : 2 171 
Cuba... t 3,086 2 1,698 1 
Dominican Ret 56 
Neth W. Indies 1 oS 7 
Argentina 21 22,504 - 238 
Bolivia 30 
Brazil 4,52 1,700 18 2,142 57 
Chile. ‘ 12 36: 
Colombia 5 S87 7 2.605 19 1,053 6S 06 
Surinam 1 527 ° . oes 
Peru. 1 130 45 3, 238 
Uruguay 12 1,080 
Venezuela 3 585 20 2,364 
Brit. India 2 140 4 390 
Brit. Malaya 27 2,345 
Ceylon 2 234 
China 63 5,983 
Java and Madura 45 3,984 
Other Neth. E. Ind 1 237 oc 8 8| eases 
Japan . 1 812 1 28 16 8,112 
Philippine Islands 2 4,157 1 105 
Siam ; 2 195 
rurkey oe 3 288 
Australia 33 25,722 38 10,102 15 3,000 ‘as ’ 
New Zealand .. rte 8 2,500 5 500 The stationer who sells a 
Union of 8. Africa... 3 2,598 7 1,491 1 125 a ‘ r a 
Egypt 2 200 Neva-Clog Stapling Plier is 
Other Port. Africa 1 78 ma 
Canary Islands 1 58 giving a great deal more for 
Total 580 $492,971 400 $143,619 136 $10,725 2,004 $214,32 the money than the one who 
Shipments from United States to: sells only a desk stapling machine. For a Neva-Clog can be 
Hawaii . 28$ 1,662 13 $ 780 26 $ used everywhere: up near the ceiling, down near the floor or 
Porte Rico . Card 47 anywhere in between. Because a Neva-Clog requires no base, 
punching, sorting Other its range of usefulness is enormously increased, likewise its 
Calculating and tabulating including used profit possibilities. Send for a sample of the former and 
Cecetatns _— nines. = hines eee rebuilt. we'll tell you about the latter. 
Austria 24 $ oo +s este 
Belgium 2 1,301 302 $ 13,000 33 $ 1,843 
Czechoslovakia 42 6,340 3 3.700 +a NEVA-CLOG PRODUCTS, INC. 
Denmark . 4 ,400 ; , 2 1 > a 
Finland 10 1,350 1 3,000 2 120 DEPT. OA-4-29, BRIDGEPORT, CONN. 
France 90 16,357 12 47,741 23 1,715 
Germany 158 17,778 12 7,541 1 83 
Greece 16 1,520 <a om ——— 
Italy 228 5,998 2 1,100 84 5,502 } $< x<_ 
Netherlands 70 5,874 10 6,403 se 83s ee oe ———— ——— 
Poland and Danzig 3 1,420 ‘ eka = Rn 
Portugal , 8 862 . “— oe seaws —_—— —_— ——uw 
Soviet Russia in Europe 1 600 2 13,833 ~~ Sein , ~ 
Spain 12 2,285 . sais 20 1,566 ——— > 
Sweden 2 720 4 setae 1 123 — STAPLING PLIERS -— S= 
Switzerland = Oe ss ~~ «beens 2 582 — U.8..cnd FOREIGN PATENTS —— 
United Kingdom = ieee § ac cecace e- 64eeeee — 
Canada 131 51 27,818 12 1,025 
Nicaragua 1 secede 
Panama 2 ° ©=- 
Salvador i . ° 
Mexico 2s 5 2, 1 101 
DD. Vckadcdsersteee ees  aeleud ‘ wean 1 60 
Barbados , conus os. ‘seleael 1 300 
Jamaica 10 135 , jens ee scene 
Cuba 1 1,463 4 1,085 os omen 
Dominican Republic l 130 . een 
Argentina 66 13,102 2 96 
Bolivia 6 600 ° " 
Brazil . 16 3,054 1 soz 
Chile 10 2,100 
Colombia t 795 
Peru. 1 325 
Uruguay in 585 
Venezuela 2 460 
British India 24 4,800 : P 
British Malaya a 3 125 
China . 113 13,517 , ee anata 
Java and Madura 2 300 7 5,700 11 2.306 
Japan 2 650 + 7,809 _ pees 
Kwantung 1 428 
Philippine Islands 18 3,180 
Turkey : 572 
Australia 36 7.587 
Union of South Africa 45 8,012 se shaun 
Egypt ,oewe 10 120 ; ec 8 8=— ssw eee 
Canary Islands 4 815 ; so» ‘\eneam 
Total 1,330 $220,376 116 $141,859 199 $15,647 
Shipments from United States to: 
Hawali 13 $ 1,375 Speck Ei os 80 
wrto Rice 1 50 ae iaeen 





Metal Office Furniture Exports The Varityper performs steno- 


United States exports of metal furniture by countries during graphic duties ina secretarial man- 


December, 1928. By the Division of Statistics, Department of : 
te , en ner. Send for booklet and descrip- 
Safes Bank ° s 
— tive material. 
cabinets, safety Other 
fire deposit office 
and vaults furni— Other 


Filing cases. proof. equip- and fix- furni- Va rl typer / ncor po rated 








Countries No No. ment. tures. ture. 
Austria 2 $82 1 $311 ane er ee 
Belgium . 108 3,366 15 561 $5,031 $53 
Bulgaria ; , ia cue 18 a4 
Czechoslovakia 57 5,105 342 
Denmark 68 (1,746 104 72 2 Lafayette Street 
Estonia ‘ , 11 616 26 ll 
Finland 12 595 55 2,648 1,232 TT 
France 19 984 24 736 738 126 New York 
Germany 2 213 ‘ 544 874 
Greece : 387 


Irish Free State 182 aie { -@ 
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SAVE P AFF : p 
Eli S ST IXE 
imi AM R ' 
. ina P an Co : a 
ations eh four S, —— REC Italy. , cabinets and 
misus the s out E a ORD Neth ia tiling " ae ° safety ’ 
ong ae stompin of five at alee Norway" a burglar ponte occ 
. ole ay s “ y _ pre é P ; fic 
M lock utilati g of m nece NEY R land : 158 no” of 1 = e 
akes ed to ation of ail. P ssary O Rumania “h 181 4 Neg pe urni- wi 
. 0 i anz 62 9 ip- e , 
stam possit geth sta reve per- “he tR nzig 3 4.208 2 = ment =. 4 Other 
ps u le er . mp nts l S Suro ussi RRO) 97 — = tal 
sed. ana in on Ss by k oss ——_ pe a in 16 19 1.847 f res. urni- 
You k comsete 1 safe eeping Switz "OY ii. loz 00 
cre now re 1 Titec rlanc 55 ov 1,186 bed 
de ates a that DEALE cord P ace. % oa Kin 1,633 81 1.024 
mand steadi persi RS: of all _ Albi By 33 Od 275 + 
—_ of for a ily eee N Canada © ‘ and 345 1: 4 1,472 . — 
een ¢ whi - arti reasin ation feat ish H : =,909 1 55 109 - aie 
adver Sablshed ha icle, g al Ad Gu ta Ri ondur ce 687 - a4 1 31 
pect tiseme ed. Ea, alr the vertisi Hond mala a ne ++ i o71 
tips to a on u ch + pron ing Honduras 29 409 ie l = 1,159 ae 
ea yo rges our Pani agua -- 16 + 5 9,883 15,191 
pues = you u for th pros Salvador ; '534 883 3 3,58 
- ado 53 2 3.93 589 
Pom Deal suppl should e Mul Mexico e » 2 '» aia 898 ‘ 
— io Plan them be pre- ewfound 573,074 49 1 195 81 42.071 
agen on wd you a. Under ae oe +7 ,070 22 one 12 $04 ett 
servi d are mon rry no Jamaica tenees a; (CU CM 8 see 
I _ = obl in — > 16 1,107 2. | ete 
- obs: « 3 88 ‘ ar 218 5p 
If you ha ligated ‘ King and 30 156 @ 10% 432 99 
Dealer Book ~ indies =~ 1.010 se 584 7 + 1.540 
M , eee sined ow — afl West 10 oe 
ul - for ty Ag Dominica : ce 418 1.297 090 
ti — etherlan Re 12 il 4 se 
post . ae Republic 5 o $7 241 { . 46 
ROCH om oe Ret st o 374 a. ; i) 537 
EST Argentina. 9 eid “1 1 150 oS 
ER, N = Brasil of 10 61 12 + 165 ; 7 
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GREIF WERKE 


Goslar, Germany 


Manufacturers of 
Duplicating Supplies 
Specializing in Dry Stencils 


(Mounted or Unmounted) 
Sold to the Trade Only 


W. W. ERSKINE 


NORTH AMERICAN AGENT 
525 Market St., San Francisco, Calif. 





“Standard” 
Filing 
Boxes 


meet every re- 
quirement for 
storage boxes 
Collapsible 
Triple-ply bottom 
Positive fastening 







“ \ Nt \\t 


\\ \ 





Saves storage space 





“Built Like a Pirate’s Chest’’ 
STANDARD SIZES 


A superior box at 
the same price. 


No. 2 Small Deposit Slips 24x 6 x 4 DEALERS: 

No. 4 Deposit Slips 24x 8 x4 Write for our co-op- 
No. 6 Drafts, Checks 24x 9 x4 erative money-making 
No. 8 Statements 24x10%x 4% proposition. 

No. 10 Pass Books, 2 rows 24x 7 x 5% You take no risk. Or- 
No. 12 Telegrams 24x 8%x 5% ders shipped subject 
No. 14 Invoices ... 24x10 x 8 to your approval 

No. 16 Letters .... 24x12 x10% And , 

No. 18 Legal Paper 24x15 x1l0% - né you can write your 
No. 20 Ledger Sheets ....18x12 x12 °@* é&sarantee: 





STANDARD FILING BOX CO. "5 Sessklie Se 
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The Stamp 
with a 
Memory! 


























NATIONAL advert'sing in Nation's 
Business is creating consumer sales for 
JOSLIN’S ECLIPSE Time Stamp. Where 
do these sales go? To the dealers who 
carry and push the sale of this popular 
office-and-shop utility. 
Get behind this fast-selling, profitable Time 
Stamp. Get your share of this business. 
Over 300,000 executives read Nation's 
Business each month. Are you prepared to 
supply this demand which we are creating 
for you? 
Window and counter displays, envelope 
stuffers and national advertising—all with 
a sales punch—are yours for the asking if 
you will co.operate with us. 


Don’t Delay! Investigate this guaranteed 
time stamp now! Write, wire or phone— 


A. D. JOSLIN MFG. CO. 


Manistee, Mich., U. S. A. 





ECLIPSE Time Stamp 














7662-2E 

SWIVEL TO 
MATCH 
7662-6E 





CROCKER CHAIR CO. 
SHEBOYGAN, WISCONSIN 


CHICAGO NEW YORK 


OAKLAND 
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STEEL DIE ENGRAVED | 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 33x4} 
inches, and are enclosed in folded wea- 
ding tissue. We give below the wording 
of a few of the cards. 


Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


Very adaptable for in- 
active files or files not in 
use every day. 





We have samples and price list ; send for them. : 
Write for our catalogue 


2 ° 601 With Lock ‘ 
The American Embossing Co. 602 With Lock and prices. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York ' Corry - Jamestown Mfg. Corp. 
CORRY, PENNSYLVANIA 
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STEEL BOUND ‘“SATELLITE”’ 
STORAGE BOXES = 

















Model 2 EXT. 


A truly adjustable 
typewriter Stand | 
with a sliding base- i 
board and an elevat- 


ed check table. The 
top is of highly fin- 
ished oak, mahogany 
or walnut and is six- 
teen inches square 
The check table is 


14%x17%" and the 
baseboard is 13%” x 
14”. The check table 
is 2” higher than 
the top and can be 
dropped when de- 
sired. 





OPEN 


The dealer who supplies this equipment to his 
trade is in the lead. STEEL BOUND BOXES 
are made in ten stock sizes for storing drafts, 
checks, deposit slips, letters, vouchers, bills, The strength and durability of the “Satellite” is 
etc. Special sizes made to order. Papers thus recognized at a glance. The prospective customer 

judges it to be a superior office stand and his judg- 
stored are made safe from dust or muss at ment is vindicated when he puts the “Satellite” to use. 
small cost. DEALERS: Write for proposition. An opportunity to make a profit and to build a friend- 
ly clientele is offered by “Satellite.” Ask for particulars. 


Steel Bound Box Co. Adjustable Table Company 


5039 Cottage Grove Ave. Chicago Grand Rapids, Michigan 
= = 
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Filing 
folders, index 
‘ards and Carbon Typewriter 
other office paper. ribbons. 

Countries forms. Pounds. Dozen. MrKs 
Spain . ‘ 451 1,374 1,401 578 2,145 
Sweden ... . 40 1,254 1,091 121 295 
Switzerland . 1,490 1 092 190 872 
United Kingdom 1,575 21,710 16,900 1,425 4,501 
Yugoslavia and Albania 21 38 
Canada .... 12,808 11,920 6,570 1,503 4,654 
British Honduras.... ; 34 , Ne ee 
Costa Rica. ; 152 49 76 19 84 
Guatemala 713 92 470 
Honduras . bate ; 3,511 a 
Nicaragua . ree 503 42 38 4 18 Copy Bo k H ld 
Panama . ¥ 368 50 59 66 259 0 0 er 
Salvador . athe ' 10 35 37 138 P 538 
Mexico .... bas 1,168 3,676 191 675 2,074 . . 
Newfoundland and Lab a 154 128 s 19 A portable device for holding 
Bermudas os see 49 60 50 2 12 stenographer’s notebook or 
Barbados . en — cae od 7 2 - 
Jamaica ...... e :. 830 416 323 139 356 copy. Shelf may be tilted to 
Trinidad and Tobago... 95 53 42 . wa ° ° 
Other British W. Indies 74 4 12 4 i7 any angle. Equipped with 
Cube eénne ree 1.404 4,251 2,525 682 2,255 adjustable line indicator and 

ominican epublic.. , 362 an se , . . . 
French West Indies. a 5 77 8 36 spring clip leaf holder. Base 

aiti » jlic o 275 33 37 ‘ 5 ‘ Hy 
Virgin Reende of U.S "32 “ sa is weighted to prevent top- 
Argentina . é 1,776 1,487 1,004 1,004 4,489 pling and has protected 
Bolivia : 1,158 2 188 25 113 . 
I icctidcuomn tin 538 2,003 2,113 136 23 rubber aia to prevent 
Cee ee«s< eb ceeeeee 690 852 956 156 656 arri 
Colombia ... site 2,635 251 311 354 981 m ng 0 esk top. 
Ecuador .. ; 498 10 7 34 134 
 aewae ae ee 639 392 425 189 809 
Uruguay . <miaie Sribions 99 209 143 125 343 
Venezuela ee ‘ 361 975 1,702 242 858 
British India......... 31 3,068 2,686 369 1,097 e 
British Malaya...... 59 BES can 4 10 Gl M th 
+ Taencnenteneneetmiiall lie” Mia eke. ass Mouthpiece 
China enesenetueiie 66a 53 28 17 40 144 F 
Java and Madura..... 389 502 334 140 294 Made of clear crystal glass with 
Other Neth. East Indies ‘ 355 145 48 105 - 4 
Hong Kong......... ~~ 20 19 93 319 threaded metal section for screw- 
Se «saves . jen es - 12 12 : 2 s 
Japan ands 40 5,691 ~—- 2,340 178 505 peng ec Y names front. Easy 
Philippine Islands... 1,206 4,615 3,207 440 941 to eep clean. 
>? [re ipanaie eee 156 131 75 211 
Ee wan es lait 64 196 
Australia 220 =12,991 8,474 2,768 6,843 MANUFACTURED BY 
New Zealand... : 422 1,747 1,200 141 387 = ° 
Union of South Africa. 83 1,659 1,133 140 386 American Gleciric (oympany, Si. 
DE evessbbanes eee 165 oes ees 
RBDOTER cccces ae 35 —y : sé State and 64th Sts., Chicago, U.S.A. 
Rr ar a 411 209 ; we 
Other P. Africa. aa han ae cam 20 70 
Canary Islands.... “a Mere bd 23 85 

GEE cicercséaxabasae $38,231 98,389 $71,074 15,448 $46,962 

Shipments from United States to: 

Hawaii bashes : $8,542 88 $109 5 $31 
Porto Rico.. i oN «. See 651 502 59 198 TRINER 


ee — 
Records of Stock Steel Furniture Shipments. 


The Department of Commerce reports data on the operations 
of manufacturers of steel furniture stock goods, based on the 
report of thirty-two companies in the ‘“‘business group,” and 
fifteen companies manufacturing shelving. The =e figures 
show orders received, shipments, and unfilled orders for both 
groups from September, 1924. In a few cases in the business 
group, where orders or unfilled orders were not reported, these 
were calculated on the relation of the firm’s shipments to total 
shipments. 

Business Group. 

1924—September—Orders received, $1,589,994; shipments, $1,- 
619,078; unfilled orders, $1,193,871; October—Orders received, $1,- 
761,431; shipments, $1,783,162; unfilled orders, $1,184,731; No- 
vember—Orders received, $1,615,912; shipments, $1,678,636; un- 
filled orders, $1,216,144; December—Orders received, $1,914,038; 
shipments, $1,872,677; unfilled orders, $1,220,.232 

1925—January—Orders received, $521,877; shipments, $1,972,- 
137; unfilled orders, $1,455,890; February—Orders received, $1,- 
986,151; shipments, $1,939,097; unfilled orders, $1,501,460; March— 
Orders received, $2,012,322; shipments, $2,027,863; unfilled orders, 
$1,482,859; April—Orders received, $1,964,059; shipments, $2,009,— 
199; unfilled orders, $1,466,428; May—Orders received, $1,855,- 
552; shipments, $1,918,869; unfilled orders, $1,383,424; June—Or- 
ders received, $1,792,656; shipments, $1,805,599; unfilled orders, 
$1,390,540; July—Orders received, $1,823,435; shipments, ae gm 
745; unfilled orders, $1,445,897; August—Orders received, $1,664,- 
649; shipments, $1,688,965; unfilled orders, $1,358,386; September 
—Orders received, $1,969,769; shipments, $1,816,484; unfilled or- 
ders, $1,535,231. October—Orders received, $2,170,076; shipments, 
$2,130,498; unfilled orders, $1,406,117. November—Orders re- 
ceived, $1,975,117; shipments, $1,885,505; unfilled orders, $1,496,— 
242. December—Orders received, $2,454,277; shipments, $2,418,- 
577; unfilled orders, $1,531,505. 

1926—January—Orders received, $2,652,208; shipments, $2,434,- 
205; unfilled orders, $1,760,573. February—Orders received, $2,- 
272,555; shipments, $2,183,948; unfilled orders, $1,833,862. March 
—Orders received, $2,289,276; shipments, $2,387,866; unfilled or— 
ders, $1,718,189. April—Orders received, $2,356,403; shipments, 
$2,323,447; unfilled orders, $1,576,103. May—Orders received, 
$2,464,457; shipments, $2,575,561; unfilled orders, $1,568,788. June 
—Orders received, $2,556,631; shipments, $2,605,502: unfilled 
orders, $1,535,166. July—Orders received, $2,283,666; shipments, 
$2,149,546; unfilled orders, $1,668,989. August—Orders received, 
$2,298,526; shipments, $2,342,615; unfilled orders, $1,637,538. Sep— 
tember—Orders received, $2,419,554; shipments, $2,449,906; un-— 
filled orders, $1,613,823. October—Orders received, $2,614,780; 
shipments, $2,552,997; unfilled orders, $1,687,319. November— 























NEW TYPE 
AIR MAIL 


SCALE 


This scale is used by the post office depart- 
ment for air mail. It was selected as the 
best type for the purpose. It is built of steel 
with brass beam and poise. By means of 
deep “V” notches in the beam and a steel dog 
on the poise which seats in them, it is easy to 
get positive, accurate weight. 


All Triner Postal and Parcels Post Scales 
show the latest rates, in effect July 1, 1928. 


Triner Scale & 


Manufacturing Co. 
2714 West 21st Street, Chicago 
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CANODE INK CO. Inc. 


CANODE 
PRODUCTS 


The Canode line of 
Inks and Office Sup- 





plies includes inks, 
inked ribbons, car- 
bons, stencils, etc., 


for all business pur- 
poses, all used daily 
in the modern office 
and sold through 
stationers and office 
equipment dealers. 
Especially in  de- 
mand are Canode 
inks and stencils for 
rotary duplicating 
machines. Every 
item in our line is 
. _ manufactured in our 

SS,own plant under our 
7 OWN supervision. 
























During the past seven 
ears the name Canode 
as been synonymous 
with unsurpassed qual- 
ity at a popular price. 
Write us for particu- 
lars. 


CANODE INK & 
OFFICE SUPPLY 
COMPANY, Inc. 
3005 Carroll Ave. 
CHICAGO, ILLINOIS 











Exclusive Distributors W anted 


UEEN 


TYPEWRITER RIBBONS 








> SMMLETILLTSTAAEEES ESTE / 
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CARBON PAPER 


For Every Requirement 


PRICE LIST AND SAMPLES ON REQUEST 


QUEEN RIBBON & 
CARBON CO., Inc. 


109 Reade Street New York 
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Orders received, $2,603,152; shipments, $2,734,540; unfilled orders, 
$1,547,540. December—Orders received, $2,802,325; shipments, 

$2,934,331; unfilled orders, $1,556,404. 
1927—January—Orders received, $2,886,815; shipments, $2,730,- 
714; unfilled orders, $1,727,608. February—Orders received, $2,- 
771,477; shipments, $2,686,419; unfilled orders, $1,803,500. March 
—Orders received, $3,021,915; shipments, $3,080,931; unfilled or- 
ders, $1,743,968. April—Orders received, $2,750,877; shipments, 
$2,849,536; unfilled orders, $1,645,599. May—Orders received, 
$2,381,369; shipments, $2,528,672; unfilled orders, $1,597,944. June 
—Orders received, $2,369,244; shipments, $2,519,512; unfilled or- 
ders, $1,469,071. July—Orders received, $2,091,804; shipments, 
$2,040,209; unfilled orders, $1,507,120. August—Orders received, 
$2,381,889; shipments, $2,474,854: unfilled orders, $1,412,244. Sep- 
tember—Orders received, $2,367,857; shipments, $2,218,602; un- 
filled orders, $1,557,988. October—Orders received, $2,410,552; 
shipments, $2,379,557; unfilled orders, $1,574,461. November— 
Orders received, $2,476,230; shipments, $2,856,181; unfilled orders, 
$1,577,410. December—Orders received, $2,850,314; shipments, 

$2,740,602; unfilled orders, $1,413,602. 
$3,248,165; shipments, §$2,- 


1928—January—Orders received, 

712,663; unfilled orders, $2,000,450. February—Orders received, 
$3,295,861; shipments, $2,908,306; unfilled orders, 2,389,306. 
March—Orders received, $3,283,329; shipments, $3,169,351; un- 
filled orders, $2,511,518. April—Orders received, $2,915,344; ship-— 
ments, $3,065,637; unfilled orders, $2,359,877. May—Orders re- 
ceived, $3,085,638; shipments, $3,213,291; unfilled orders, $2,232,- 

$3,009,239; 


594. June—Orders received, $2,764,085; shipments, 
unfilled orders, $1,992,665. July—Orders received, $2,594,216; 
shipments, $2,515,482; unfilled orders, $2,071,553. August—Or- 
ders received, $2,619,234; shipments, $2,564,638; unfilled orders, 
$2,118,423. September—Orders received, $2,689,009; shipments, 
$2,754,135; unfilled orders, $2,061,856. October—Orders received, 
$3,184,100; shipments, $3,155,353; unfilled orders, $2,089,956. No- 
vember—Orders received, $2,675,664; shipments, $2,854,312; un- 
filled orders, $1.916,.890. December—Orders received, $3,610,645; 
shipments, $3,117,139; unfilled orders, $2,409,985 
1929—January—-Orders received, $3,905,906; shipments, $3,625,- 


$2,579,055. 


Shelving 
1924—-September—Orders received, $415,163; shipments, $471,- 
390; unfilled orders, $334,485. October—Orders received—$681,364; 
shipments, $595,157; unfilled orders, $327,455. November—Orders 
received, $526,707; shipments, $549,120; unfilled orders, $469,315. 


533; unfilled orders, 


December—Orders received, $596,934; shipments, $650,923; un- 
filled orders, $364,813. 
1925—January—Orders received, $2,206,952; shipments, $517,- 


363; unfilled orders, $361,268. February—Orders received, $539,- 
286; shipments, $443,514; unfilled orders, $453,358. March—Orders 
received, $606,754; shipments, $539,972; unfilled orders, $515,434. 
April—Orders received, $566,834; shipments, $650,769; unfilled or- 
ders, $436,048. May—Orders received, $523,426; shipments, $549,- 
272; unfilled orders, $372,296. June—Orders received, $501,182; 
shipments, $482,187; unfilled orders, $398,973. August—Orders re- 
ceived, $516,694; shipments, $452,716; unfilled orders, $447,255. 
September—Orders received, $624,676; shipments, $542,173; un- 
filled orders, $511,689. October—Orders received, $730,911; ship— 


ments, $692,471; unfilled orders, $626,933. November—Orders re- 
ceived, $686,814; shipments, $574,905; unfilled orders, $739,831. 
December—Orders received, $620,947; shipments, $788,461; un- 


filled orders, $570,941. 

1926—January—Orders received, $580,948; shipments $577,364; 
unfilled orders, $583,415. February—Orders received, $656,029; 
shipments, $603,144; unfilled orders, $633,545. March—Orders re- 


ceived, $583,701; shipments, $726,413; unfilled orders, $604,991. 
April—Orders received, $704,432; shipments, $699,370; unfilled 
orders, $570,693. May—Orders received, $578,364; shipments, 


$617,260; unfilled orders, $587,310. June—Orders received, $603,- 
915; shipments, $601,913; unfilled orders, $553,660. July—Orders” 
received, $600,904; shipments, $531,361; unfilled orders, $602,134. 
August—Orders received, $506,324; shipments, $545,901; unfilled 


orders, $662,148. September—Orders received, $707,082; ship-— 
ments, $588,096; unfilled orders, $790,426. October—Orders re- 
ceived, $591,652; shipments, $639,780; unfilled orders, $745,364. 


November—Orders received, $573,957; shipments, $583,488; un- 
filled orders, $730,846. December—Orders received, $561,979; ship- 
ments, $621,773; unfilled orders, $607,656. 

1927—January—Orders received, $576,377; shipments, $555,996; 
unfilled orders, $623,355. February—Orders received, $657,833; 
shipments, $607,622; unfilled orders, $675,201. March—Orders re- 
ceived, $689,964; shipments, $690,783; unfilled orders, $678,531. 


April—Orders received, $621,888; shipments, $677,745; unfilled 
orders, $627,266. May—Orders received, $686,144; shipments, 
$585,397; unfilled orders, $731,157. June—Orders received, $638,- 


485; shipments, $657,927; unfilled orders, $710,300. July—Orders 
received, $534,875; shipments, $656,584; unfilled orders, $679,309. 
August—Orders received, $592,353; shipments, $604,107; unfilled 
orders, $668,621. September—Orders received, $607,905; ship- 
ments, $531,154; unfilled orders, $737,723. October—Orders re- 
ceived, $551,238; shipments, $619,293; unfilled orders, $665,790. 
November—Orders received, $574,763; shipments, $590,764; un- 
filled orders, $650,908. December—Orders received, $619,276; 
shipments, $577,910; unfilled orders, $605,809. 
1928—January—Orders received, $768,748; shipments, $680,264; 
unfilled orders, $679,745. February—Orders received, $741,310; 
shipments, $681,999; unfilled orders, $743,376. March—Orders re- 


ceived, $841,098; shipments, $831,607; unfilled orders, $774,947. 
April—Orders received, $740,658; shipments, $716,104; unfilled 
orders, $793,903. May—Orders received, $732,921; shipments, 


$768,562; unfilled orders, $752,512. June—Orders received, $737,- 
060; shipments, $720,253; unfilled orders, $729,310. July—Orders 
received, $713,330; shipments, $722,516; unfilled orders, $705,657. 
August—Orders received, $863,422; shipments, $836,105; unfilled 
orders, $734,367. September—Orders received, $799,850; ship- 

October—Orders re- 


ments, $678,422; unfilled orders, $753,813. 

ceived, $958.726; shipments, $953,804; unfilled orders, $760,104. 

November—Orders received, $875,354; shipments, $915,640; un 

filled orders, $720,888. December—Orders received, $828,555; 

shipments, $791,376; unfilled orders, $757,429. 
1929—January—Orders received, $1,099,039; shibments, $970,- 


798; unfilled orders, $819,387. 
qepeenentpeare 


indifferent of today are the insolvent of tomorrow.— 


The 
Stimulator (The Globe-Wernicke Company). 


The “G-W"’ 
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SIMONSON METAL TIP GUIDES 


For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 














( ht ¥* 
bc 





NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. Send Ser Pres Saeeene ws 


Roger A. Simonson & Co. Manufacturers 1225S. Michigan Ave., Chicago 








All Stationers 


20c Box of 100 * d 
Canada 25c TS6P 
*s2t$ ~=6The Universal Paper Clip 


For Genuine Brass Fasteners 
Specify “TIP TOPS” 


Distinguished by their Lasting 
Golden Color, Full Drawn Eye- 


lets that protect the fingers, Max- The Tip Top Mfg. Co., Inc. 


imum Capacity. 
818 Park St. Syracuse, N. Y. 





Canadian Agents: Brown Brothers, Ltd., Toronto 


A BUSINESS FORUM 











It is important that those who sell office equipment New things are being placed upon the market con- 
shall have authentic knowledge of important changes stantly and changes are made in older lines. Each 
and development in this field. month OFFICE APPLIANCES gives its readers de- 


Competent news of the industry spread regularly. scriptions of new things just ready for the market. It 


OFFICE tells of new developments which affect the industry; 


important business shows and conventions are described 


APPLIANCES and in various other ways the journal is made of im 


The 290 page news end tochuleal mense benefit to subscribers the world over. 
trade journal of office equipment Ask for a sample copy and see for yourself its merits. 








The Office Appliance Company, 417 S. Dearborn St., Chicago, U. S. A. 


Aas HEAVY PRESSED STEEL 
CUSPIDOR 


Standard for Office, Hotel and Institutional Use. 
Catalog for the Asking. 


Your Jobber or—ART STEEL CO., Inc. 


403 East 23rd Street New York City 
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U.S. SYPEWRIFES RIBBON MEG. CO. 





RIBBONS 





CARBONS 


ESTABLISHED 1895 


Dealers 


Sansom at Tenth Street 


Inquiries Solicited 


Philadelphia, Penna. 








BETTCHER CHAIR IRONS 





Safeguard the Reputation of Your Chairs 


Because Bettcher Chair 


Irons are correctly de- 
signed and carefully made 
from high quality mate- 
rials they will give long 
and satisfactory service on 


all designs of swivel chairs. 





Let us quote on 
your requirements. 


THE BET BeHER STAMPING AND MFG. —. 


5108 W. Gist Str rland, Ohi 





Peeeeeeeeeeeseesceseee eee See eee eee 


KKKKKKKKKK KKK Kh KIKI 


Dealers 
Attention 


Sell inks for all DUPLICATING 
MACHINES, also STENCIL COR- 
RECTION VARNISH UNDER 
YOUR OWN BRAND. Half a cen- 
tury of ink manufacturing experience 
is back of our product. 


Send for samples and prices 


Peerless Ink Corporation 


350 Broadway New York 


SER ge 


SOI IOI ADA AAA AADAAAIO 


THE STEEL EN- 


GRAVED BLANKS 
FOR BONDS AND 
STOCK CERTIFI: 
CATES AND ALL 
PAPERS OF VALUE 





_ What are those 
« )) cars costing us 
.~.] to maintain? 














Important question with any 
firm using a fleet of autos. 
Costs must be watched. 

The Harvey automobile 
expense book shows to a pen- 
ny the exact cost. 

There’s a ready sale for 
these little books. Write for 
sample. 


Fred W. Harvey Co. 


214 West Genesee Street 
SYRACUSE, N. Y. 











The only 
brush that 
thoroughly 
cleans all parts 
of TYPEWRIT 
ERS, . 
PLIANCES AND DE- 
VICES, Typecleaning end 
made of stiff ¢ shina Bristles, 
General cleaning end made of 


attra ctive co 
card wi ith eac orde 
dealers. Write for _— +“ prices. 


ARTHUR W. HAHN, Dept. A 








195- 203 Lafayette Street, , New 


32 Years. of Brush Manufactur ng Experience. 









substantial Camel Hair. | 








KIN BROTHERS 


BANK NOTE 


ENGRAVERS 


AVI A' | Adi 
ST. NEW YORK 
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Point out 


CERTIFIED 
“tes, ROLLS 


Machine 
This quality paper, free from lint with tough, smooth texture insuring clean 
print, no breakage, and full length is worth pointing out and talking about. 
Keep it before your bank and corporation trade—It will endorse your good 
service. Samples and prices on request. 


U.S. LACE PAPER WORKS, INC. 


163 Union Avenue Brooklyn, N. Y. 










ey 


Z 




















Has Your Organization 
A Place for This Man? 


Young, single man, 24 years old, University 


graduate with four years’ actual advertising and 
selling experience, desires position with future. 
Enthusiastic worker with practical merchandising 
ideas and principles—thorough knowledge of 
printing and allied fields. Now employed with 
insuficient future. Moderate starting salary. 


Now Handling Advertising of a Large 
Retail Stationery Storein N. Y. C. 


Address 


J. M. SCHORR, 347 5th Ave., N.Y.C. 

















AIR MAIL 


and Parcel Post Rate 


Reductions are now 


: 


effect with greatly ex- 
panded mail service. 


Over 125,000 
TRINER SCALES 


are now used by the 
Post Office Dept. for 
computing and recheck- 
ing mail and parcel post 
up to 70 pounds. 


TRINER SALES CO. 


53 W. Jackson Boulevard 
CHICAGO, ILL. 








4 Ib. "san 














| 
| 


(| 


Moon 
Times 


Tribune 


9.3. STAEDTLER, 


NE YY 


53-55 





Globe Trotter 
Half Moon 
Gladiator 
Moonlight 


WORTH OSI! 


Memphis 
Multator | 


INC. 








DESK NAME PLATES 


(OF U.S. GOVT. STANDARD CAST BRONZE) 


Find!a Ready Sale if Attractive 
and Reasonably Priced—Ours Are 


Exceptionally Prompt Delivery 
Descriptive Folder on Request 


ART-IN-BRONZE CO., INC. 


1623 E. 41st ST. CLEVELAND, OHIO 


Soe 5e 


SS SS So —e 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


BLUE - ORANGE - GREEN - 


Your Name Stamped on Guide Tab Without Charge 


RED BLACK 


WRITE FOR 


ae 





——— 112-114 S. Calvert St., 
Baltimore, Md. 








236 OFFICE APPLIANCES 


April, 1929 








LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Sllekest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Ine. 


FALCON PEN WORKS 
Uiwstrated catalog on application. PHILADELPHIA, PA. 











“Moderately Priced” 


These are magic words to the dealer, 
who has to think of his ever-increas- 


ing turnover. 


We carry attractive lines, that are 
moderately priced, of five-year diaries, 
bridge sets, address books, date books, 
trip books, guest books, writing cases, 
desk sets, etc. 


Write for circulars. 


KIGGINS & TOOKER CO. 
35-41 Park Place NEW YORK 








No. 02232/43 











Something Very Special 





These beautiful Window Show Card 
Stands in 4 different designs are to be 
had in 4 standard sizes and designs. 


Card Sizes Outside Frames 
Window Show 13% x 21%” 16 x 24” 
Card Stands 13% x 27 2” 16 x 30° 
21% x 21%” 24x 24” 
5 ew EACH 21% x 27%” 24x 30” 
omen Frames tilt to any angle and adjust- 
ADJUSTABLE peated able from 32” to any height up to 
32 7048 NICH 48”. With each frame we furnish a 


4%” thick Ideal board, removable and 
held in place with thumb buttons. 
Frames are 1%” wood. Base and all! 
in a good washable Ivory Enamel 
finish. 
TMERE ARE They are also used for merchandise 
4 OESICNS displayers, by fastening a “special to 
4S/Z2€S D/USTABL the board” and pricing same, as our 
Catalog shows in full details 
Ask for Catalog No. M&-X 
THE OSCAR ONKEN CO. 
624 West 4th St. 
Cincinnati, O. 











The Featherweight Eyeshade 


is constructed to protect the 





wearer’s eyes from glaring arti- 
ficial or natural lights or bril- 
liant reflections. Durable, hy- 
gienic, adjustable, light weight. 
Where it touches the forehead, 
the celluloid is curled, presenting 











a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 








COLUMBIAN CLASP 
ENVELOPES 


The most satisfactory mailing envelope 


UNITED STATES 
ENVELOPE COMPANY 


The world’s largest manufacturers of envelopes 


SPRINGFIELD, MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 











FAVORITE of a taal 
MILLION “Pencil Pushers!” 


Every hand in the office “pushes a pencil’’—no matter 
what the task... and Listos have brought relaxation 
and ease to millions of fingers that are writing dealer 
profits! 

Find out today why “pencil pushers,” big and little, 
demand Listos. Write for complete information and at- 
tractive discounts. 


LISTO Pencils 


are made of the same unbreakable, non-metal composi- 
tion as fine fountain pens; no soldered parts. “Built-in” 
finish improves with handling. Knurled lower 

barrel insures relaxation. Made in a variety of 50c 
colors and combinations; leads all colors. 


LISTO PENCIL CORPORATION 


Alameda Dept. G California 






























BOEHNER 


Improved 


CARD HOLDER 


Stationers and printers, 
use it to build up their 
volume on business and 
personal cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean Holds = 
one as securely as a 

full case Imported morocco binding—metal parts highly 





LATHER wOvVELTES 







28 Foe Srasee 






Avwoes bu 


nickeled 28 different sizes. 

We manufacture leather novelties only—we do not compete 
with engravers or printers Please mention size in asking 
for prices 


Address, Department OA, 


roved Boehner Binder Co. 


mn 144 Fox Street Aurora, Illinois 





























{lrinters - ‘Stationers 


Increase Q/our Sales 
by using appropriate border blanks in 
conjunction with your type jobs 
‘This Border is one of sixteen different 
styles ~ printed on strong white ledger 
paper ~ size 9% 12 nches-—_ ; 

100 for $2.00 

not much more than the cost of blank paper 


cl Ames & Rollinson 
206 Broadway New York 
Designers -Sngravers - Printers 
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DESK PADS 


Brass Corners, 
Bronze Corners, 
Leather Corners, Ve- 
lour Back, Moire 
Back, Felt Back 


A ESAS) 


evERFLan 
~ » All sizes in STIFF 
NE and FLEXIBLE 
3 pads. Leather cor- 
ner pacs made in all 
colors, including 
pastel shades of 
ecrase. 





Send for illustrated price list. 
Manufactured by 


SAINBERG & COMPANY, INC. 


79 E. 180th Street ew Vork, N. 
Chicago Office, MR. W. C. SNODDY, 8 South , Ae. Street 











rg 
CHECK WRITER PARTS 


Pr . List Also 
Send m 
atisfied 


Catak 

a tachine for Re din rt 
aia: Mail Bleek tele Mast alata. tablish 
on Ss @ De Ge °< _ & & iy ee Chas 
iit STREE'I NEW 


IN ¢ 


NASS AT YORK 











POLK’S 


Reference Book 
and Mailing List 
Catalog 


Gives counts and prices 
on over 8,000 differ- 
ent lines of business. 
No matter what your 
business, in this book 
you will find the num 
ber of your prospective 
customers listed. 
Valuable information 
is also given as to 
how you can use the 
mails to secure orders 
and inquiries for your 
products or services. 
Write for Your FREE Copy 

R. L. POLK & CO., Detroit, Mich. 

Largest City Directory Publishers in the World—Mailing 


Compilers—Business Statistics—Producers of 
Direct Mail Advertising. 





List 


Quick Sellers—Big Mon oney Makers 


“Instant” 

Their pocket pages keep 
papers in order but instantly 
accessible 


. indexed A to Z, 1 to 
1, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advtse., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Autograph, Gus, Portrait, 
Postcard, Dise Record, Greeting 
Gere. Mem mory. 5_Bach 
oings.”"—Girl’s 56- 
Scrap Books Lay 





Double Dummy Boards 
Write for prices and special discounts 


W.C. Horn, Bro, & Co. ¥s:; 200 Sth Ave., New York 














Successfully 
sold by over 
3,000 dealers 


by leading type- 
writer companies 


STENOGRAPHERS PREFER 















Vue wowote Tres Cisance 


THE CLAROTYPE CO., Inc. 
16-D Hudson St., New York 












READEASY 


World’s Greatest Copyholder 
Made 7 four standard sizes: 


eet teehee 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments nec ° 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. B. A. 


























PRECISION 
PLATENS 


For Typewriters, Multigraphs, Adding Machines 


Recovered with best black Rubber, non-blooming. We 
originated grinding on cylindrical dead centres, insuring 
same accuracy given engineers’ instruments. Delivered 
free in U. S. 30 years experience. New catalog and 
price list ready. 
Special Bargains in Complete Platens. 
We specialize in making ribbons for the trade. 


BUSHNELL MFG. CO. 


125% W. 3d Street Los Angeles, Cal. 

















Loose Leaf Rings 


No Large 
Joint to Tear 
Paper 
1"—1.75 “ “ 


Open Easily, 
Close t “ 
Securely : — = “ « 


Nickel Pi Plated 
FIVE SIZES 


Inside Diameters 
%. "—l 35 Per 100 
"ml 50 


For loose leaf books, binding reports, blueprints, etc. 


Write for information 


pray i Loose Leaf Metals 
The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 
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MR. BUSINESS MAN 


Start using WASHBURNE’S PATENT “O. K.” 
PAPER FASTENERS; you'll never stop. 

POINTS! They hold two to twenty sheets of paper 
tight together. Make check stick to remittance letter. 
Easy to put on or take off. Don't bulk up files. Not 
costly—box of 100 for only 25c. 

Buy ‘em; try ‘em. 

Start using SANITARY “O. K.” ERASERS; you'll 
never stop. 

POINTS! They erase neatly, pe 
always clean. They slip in and out o 
holder “just as easy.” 

Write us for catalogue and prices. 

THE O. K. MFG. CO. 


James V. Washburne, President 
Oswego, New York, U. S. A. 


They are 
their metal 








XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 375 


24 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing-Folding-Ma- 


chines, etc. 
Write, Phone or Wire for your copy today! 


PELIABLE 


Typewriter & Adding Machine Corp 
"All That the Name Implies" 
170 W. Washington Street, Chicago, III, 











**Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags 





Coin Storage Trays 
Coin Bag Seals - Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 


Netienaty advertised in Leading Bank Journals. 
d exclusi ~——: dealers 
Write for Catalog Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 








{THOMPSON TIME STAMPS 


Record the hour and 
minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished,etc. wetete on oy Paper 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 


Used by prominent firms all over the world. * 
. rh c 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 W est 23rd Street New York, N. ve! 






MODEL B hasthe 














~ AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 





AZORA RUBBER CO. 
S4th and 20th Streets, 
CICERO, ILLINOIS 
Abeve Belew 

THE AZORA THE AZORA 

TWIRLEK AIR CUSHION 

. RING (Cross-Section View) 


PAT. DECEMBER 21, 1916 












= . — 








Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 








GARDNER'S HOT 
GOLD LETTERING 
MACHINES 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 
St. Louis, Mo. 


709 Pine St. 





Pu TAR CARD LAS 











ORIGINAL 
THIN LEAD * MECHANICAL PENCILS 
“THE WORLD'S STANDARD” 
PURPLE BLACK 
BLUE YELLOW WHITE 
GREEN BROWN INDELIBLE 
FIRM = SMOOTH «= UNIFORM 




















Framed or PE st 
i Sizes 
Unframed | 
18x 24 in, 
CORK BULLETIN ; 
— “ 4x6 
Are Oak feet 
Finished —— — ~~ = = 











Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 


20 VESEY STREET NEW YORK CITY 
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Speed Up Your Business 


Air mail speeds up busi- 
ness. Gets information 
out days sooner. Gets 
orders back quickly. 
Grasp this latest opportu- 
nity. Sell air mail sup- 
plies and Hanson Air 
Mail Scales. 


Hanson Air 


Mail Scale 


Write for latest informa- 















Mail, Postal, Parcel Post 
and Bath Scales. 


Hanson Bros. Scale Co. 
539 N. Ada St., Chicago 











“SECURITY” 


Pen and Pencil Clips 


— 

















STEELGRIP STA-FAST 
CR a a Paper Clips 
Ys = in sizes No. 0O, 1, 


VAL-CLIP 


Pencil Peint Protector, Eraser and Clip 





7 Gs vr 

“~ Z Se = : 

4 were ZL : — 
= e Ss 

NO. 303 IVORDUBR BOOK MARE 





TRPRUMA ED CARRS GS REERERDR GEES AREA LOCO RA GARO OES 


i ~_ | J j pia 
RE ete, ee ee 
——— _ a ee a ——— ot Ee 
NO. 202 TVORDUR RULER 
IVORDUR PRODUCTS 


Write for catalog. 


Miller Bros. Pen Co. 


305 Broadway Meriden, 
N. Y. G Conn. 














oa 


AUTO-COPY PAPER 


One sheet instead of two to make a copy. 





| Copies without Carbon. 
o 


| 


No interleaving when Manifolding. 


| Six sheets instead of twelve to make six 
copies. 


> THE STYLOGRAPH CORPORATION 


| 
i] 
| 





Exclusive dealer territory open. 





Coldwater, N. Y.—U. S. A. 


fo —— [0] 





<7 KLEEN KWICK KLEENER 





A Liquid Cleaner 
“THREE KAY” 
Cleans Typewriter Type 
CLEANLY EFFICIENT 
ICAL 


ECONOM 
QUICK HARMLESS 
Simple, Direct, Practical; 
nota 
Result of 25 Years’ Ex- 
perience and Research. 









Full directions 
S0e Oe Sa SOc 
Ask for liberal dealers discounts 


E. E. PURCELL 


Distribu 
Westport Station Kansas City, Me. 








MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 


Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? rite us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 








AMESTYLE 
SPECIAL ORDER 
DEPARTMENT 








The Ames special order department was 
organized for the convenience and profit 
of Amestyle Dealers. This department | 
offers aid in solving special envelope and 
die-cutting problems. An Amestyle 
dealer need never turn down an order, no | 
matter how complicated. He knows he 
can depend upon Ames for cooperation. 
The Ames Special Order Department helps 
him get NEW business and HOLD the 
old. Are you an Amestyle Dealer? 


AMES SAFETY ENVELOPE CO. 
55 Sudbury St. Boston, Mass. 











Patented! 

Keep it right in sight! 
Drop it down in your desk. 
New model retail $20, $24 
and up. Take the 
t agency for your lo- 
cality. 

Write for literature. 


Kobler & Co. 


11 W. 42nd Street 
New York 






Kobler Copyholder with Liner 
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THE COLYTT “REDI-ROL aang 
TELEPHONE MEMO 


A neat, compact writing shelf, , 
with paper roll, for attaching 7 
to the telephone stand—for 

memorandums. v4 












Has continuous writing sur. , 
face for standard paperroll, / 
Sharp cutting edge for tear- 
ing off. 


Takes up small space, 
leaving room for 
hand grip on tele- 
phone. 


Easily attached. PRICE 


Nickel and black $1.00 
finish. 


Dealers Write for Discounts 





Now In its eighth successful year; 2 or 4 ounce sizes. Just apply 


dauber; no wiping necessary. More dealers wanted, write us. THE COLYTT LABORATORIES 565 W. Washington St. 
WALTER SG. GIES GOMPBAaAnrty (Engineering) Chicago, Il. 
Office: 5009 Equitable Bidg. Baltimore, Md. 














DEALERS WANTED 
for a patented typewrit- 


er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
23 Columbus Place 
Brooklyn N. Y. 


arkj il 


- ALL VISIBLE 


Celluloid Envelopes with chemically welded seams. Shop 
Record Protectors, raisable faces. Looze Leaf name-line 
Indexers for credit and other lists. Transparent signals. 
Celluloid Card Cases, etc., for industrial uses. 


There’s a nice profit for Stationers with the 
Markilo All-Visible line. Write for samples 
and proposition. Samples, etc., on request. 


MARKILO CO., 936-C West 63rd Street Chicago, U. S. A. 




















RADIAL DISTRIBUTORS DESK "or, PADS 


Efficient and economical. Will keep corres- 
pondence and papers always on hand and prop- 
erly arranged. The most efficient desk file on 
the market. Made in four sizes. A very profit- 
able item for stationers. 





Come to the trade headquarters for desk pads. All 
standard sizes, stiff a flexible backs, made with 
padded and plain leather corners, both natural and 
in various colors, brass and bronze corners, leather 
side panels, etc. Also linoleum desk pads—easy to 
clean—require no blotters. Ask about our line of 
cloth covered card index and stationery cabinets. 


STANLEY 
BRISTOW 


Send for illustrated price-list. 


L. HOFFMAN Stationery Specialties 


















24 Central Avenue 
West Orange, N. J. 145 LaFayette St. New York, N. Y. 
MARKIT TICKET PRINTER . . rp 
If you like BETTER assured. This 
For printing one job done DR Y uniformity 


price tickets, with Theta = brings positive 
numbering Dry Stencils STENCIL repeat busi- 
sae Some you will like ness. Tell 
—S every job. thereafter. your customers this if 
Theta Dry Stencils are they don't know it 
uniform. Clean, sharp row, “Theta Dry Stencils 
results are always always satisfy.” 


We have a few dealer propositions to offer. 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR THETA Dry Stencil CORP. 


SURFACE: wood, glass, tin, paper, etc.. by means 0 
lasting adhesive materia! furnished. Made in two einen, 175 Fifth Avenue New York 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago ——— 
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STOP evertastinc NOISE Mr. Western Manufacturer 


The New York market can help you keep on full time pro- 
duction. If you are not capably represented here, let me 
put you in touch with salesmen experienced in your line, 
acquainted in this field and capable of putting it over in a 
big way. This service free to manufacturers. Write, phone 
or wire 





‘ Btade Gap | L. C. Smith, Remington, Royal and Underwood Acorn 
% eodosing 2 seate make of machine. A R Personnel 
Saves repair calls, does . one with desk drumming, makes 5 a . 
typewriter mere quict an Service 
—t- Ay attached and as AGENCY 
quickly removed, or ar from the ym 4 h 
1 S0!d at all offices of T  Senith & Corona Typewriters: rer 17 John St. 
"Deal ers write for liberal proposition. New York 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 


























PER EERE RE RRR EERE ER ee en 8 


The 





BEACH’S 
“COMMON SENSE” 














EXPENSE BOOKS 
FULTON MAN Menthe Travel 
Says: Rede Reo 
Stamp Pads are an every day Send for samples 


item. You should have an 
ample stock of all standard 
sizes and colors. 






Write, phone or wire 





























x Fulton Specialty Company 






















Elizabeth, N. J. sal ness Pelli ts. tanita 
DISPLAY LINE > istatly Popular with the Public 
MOORE PUSH PINS 


4 colors 3 sizes Gilt Decorations 





DISPLAY 
AID 


For use under Notion Boxes, 









on Tables, Counters, Shelves, etc. 
Send for Display Item Circular 
with complete descriptionsand prices 


List Price $4.80 Packed 48-10c blocks to Display Box 
Liberal Trade Discount 


on entire line. andsome Discoun 
— — ee MOORE PUSH-PIN CO. 
R. ORTHWINE, 344 W. 34th St., New York, N. Y. | (Wayne Junction) PHILADELPHIA 























The Preparing for twenty more 
April 1, 1929, is the twentieth anniversary of our 
HARTER business—manufacturing good indexes for the 


stationery trade. But we are not resting on our 
HANDISTAND _ laurels. 


It is only by helping you sell that we will endure. 
. , . So that is our plan—to work with you, and make 
is making profits for enter | the next fifth century greater for each of us. 

prising dealers every day. Be on our mailing list! A new catalog will be 


It can make profits for mailed soon. 


aarti af AIGNER & COMP 








THE HARTER | AIGNER & CO., 
CORPORATION S21 P-(Far was ~ 4 St., Firm Name . 


On your mailing '*@!vidual 


No. 500 Handistand Sturgis, Michigan list please! 
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Others Sell Them—Why Not You? 


In many cities, Office Furniture Dealers utilize their relations with buyers 

fully—they have realized that the industrial purchasing agent, who buys 

office furniture, office supplies, etc., also buys factory chairs and stools— ——_ 
and would prefer to buy through them, their local dealers! -— 
















17 to 23” 
“Royal” Factory Chairs are not technical or difficult to handle—they 21 to 27” 
require no installation, servicing or repairing—and are a repeat sale 25 to 31” 


proposition. 

Think—how many of your local industries that look to you for their office 
supplies, look elsewhere for factory chairs—are you making the most of 
your opportunities? 


28 to 34” 





Line up on “Royals”—and receive complete co-operation, 
free trial proposition to your prospects. 


ROYAL 


Continual Purchasers “Seat of Production” 
of Royal Chairs 
and Stools 


Factory Chairs 


are scientifically built to reduce unnecessary and preventable 
Eastman Kodak Co. tiredness caused, for the most part, by chairs that are either 
International Harvester Co. ‘°° high or too low—with ridiculously inadequate seats and 
imitation back rests that give no support where most needed. 
General Cigar Co. . om — 
Western Electric Co. CATALOG ON REQUEST 


Singer Sewing Machine Co. 

American Can Co. ROYAL METAL MFG. COMPANY 
Johnson & Johnson Largest Manufacturer of Factory Seats, School 

Brown & Sharpe Mfg. Co. Furniture, Folding Chairs, etc. 


1135 S. Michigan Ave. CHICAGO 











AMES MEANS EXCELLENT SERVICE 













Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 








Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 









If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Anes Means Fe XcELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


te Lispenard Bt, Now York Led. 50T Mission &t., Sam Franeclage 
90 and 80 Queen Ginnat Londen B. ©. 4, Magians 


TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 
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THE Se MODEL 


Trade ee a teak oe U. 8. Pat. Office 


a 2 Fasteners in 1) 


The new model No. 5 Parrot fastener, like the “Babe,” is a 
speed fastener plus. It is really two fasteners in one. Be- 
cause it fastens papers either temporarily or permanently. 
\nd the change from one to the other is accomplished 
almost instantaneously. 

-xtending from the front of the base is a finger grip which 
regulates the kind of fastening. When pulled out, the fast- 
ening is permanent; when pushed in, the fastening is 
temporary. That’s all there is to it. In other respects the 
No. 5 is identical with the rest of the Parrot line. 

This new model should prove a good seller in offices where both 
styles of fastening is done and where economy of equipment is im- 
portant. Fuller information and price on request. 


PARROT 
SPEED FASTENER | 
CORPORATION | 


388 Broadway New York | 








Frozen Staples 
with 
Sharpened Points 







































AN ORPIN DESK 


Full Size 


It Takes 
The Eye 


A Stout 
Frame 


Capable 


Here is clean dignity of line, smooth, simple carv- 
ing, withal a high power desk for a vigorous pro- 
ducer. It is made either in mahogany or walnut, 
and regularly equipped with the Sesamee combi- 
nation lock—no key to lose, just flick the wheels. 
It is priced at a figure in range of practically every- 
one needing office furniture, a great desk for office 
equipment dealers. Write the Orpin Desk Com- 
pany, 121 Medford Street, Charlestown, Mass., 
for details. 
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The Line of Lowest Ultimate Cost 
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THE ADVERTIS- 
ING MANAGER 





MON 
BUREAU 


COMMERCIALE 
(Oe) 1am 
“ue 


A 
he 


weet ten 
ats eee 


Tl 
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An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 





‘ORGANISATION 
& INDUSTRIELLE 
8 


99 To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 


Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


MON BUREAU, 186, Faubourg St-Martin, Paris Xéme Arrt. (France) 


pew e°)e°)e°) 29) 2°) 29) 29.9) 29) 20) 200 29) 20) a0) 4419) ge) 20) 20) ce) ge) 20) 20) 20) a0) 20) ce) ce) Se) ce) ce) fe) Ge) cele) se) ae) Ser 20) se] 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
R 






“Buro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 
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ARE YOU? 





Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 





T 
rs . 
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The new “6800” line by 

Art Metal is 28 inches deep 

..» has a greatly increased 
capacity 









, 
+ 
re 
++ 


a Ihe Ar Metal 


—_— 9800 LINE FILES 


“Art Metal 6800 Line Files” 
gives full information on 
all the many styles and 
combinations in this line. 


OFFICE APPLIANCES 
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NEW 


PINE OF FILES 








oti inches 


DEEPER 


Each drawer has capacity of 5800 
unfolded letters in new Art Metal 
“6800” line . . . Read why this 
file means more sales for you 





REATLY increased capacity 

... utmost efficiency . . . sav- 
ing of valuable floor space. These 
features result with the new Art 
Metal “6800” line of vertical file 
units. This line was created to 
meet the ever-growing demand 
of smaller businesses for roomy, 
space-saving files. 

The “6800” line means added 
sales for you. It is ideal for the 
business man who requires 
adequate files but must conserve 
precious floor space. Each file 
drawer is 28 inches deep. The 
extra four inches increase the 
capacity of each drawer to 5800 
unfolded letters. 

Nine Styles ... Superior 
Construction ...The construc- 
tion of the “6800” line is as perfect 


as Art Metal, with forty years’ ex- 
perience in the field, can make 
it. The nine styles of filing units 
are finished in the standard olive 
green or can be had in mahog- 
any, walnut or oak grained fin- 


ishes. 


The Automatic Unit Lock 
locks or unlocks all drawers at 
one operation; the mechanism 
is controlled by a Yale paracen- 
tric lock and insures protection 
in case of fire and privacy at 
all times. 


All hardware is of solid bronze 
with satin brush finish. 


If the Art Metal Agency is 
open in your territory, please 
write us. Art Metal Construction 
Co., Jamestown, New York. 


Arx (Nara 


JAMESTOWN*NEW YORK 


THE WORLD’S MOST DIVERSIFIED LINE OF STEEL OFFICE EQUIPMENT 
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Visible Records 


Visibly Increase Your Business 


Guard against “dull summer months” now by stocking 
and familiarizing your sales force with the Irving-Pitt 
VI-DEX line. These three types of Visible Records are 
year-round sellers—and can form the nucleus for a good 
summer business. 


Prong Binder VI-DEX for large, Junior VI-DEX for 
smaller installations! WI-DEX Accounting Outfit for book- 


keeping records! 


Aside trom the simplicity and convenience of the 
VI-DEX, the completeness of the line recommends it as a 
logical all-year leader. Your VI-DEX market is as big as 
the business and professional directory of your City! 


IRVING-PITT MANUFACTURING GOMPANY 
NEW YORE KANSAS CITY CHICAGO 
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Burroughs 





Typewriter 
Billing Machine 


The only machine that writes and computes the complete invoice 


in one operation. 


With any other method the bill must be figured first, then copied. 


This Burroughs types the bill, computes and prints the amount of 
the item, totals the items, computes and subtracts discounts and 
prints the amount of the bill by a single key depression. 


Important Burroughs Advantages 


1 Direct Multiplication (not repeated 

* addition) in computing extensions, 
which are printed by depression of only 
one key. 


2 Automatic alignment of figures — 
* dollars under dollars, cents under 
cents. 


3 Automatic accumulation of three 
* or more totals. 


ADDING 


BOOKKEEPING 


A. ONE key depression prints results 
* and totals (no copying from dials). 


5. Electric return of carriage. 


Direct Subtraction of freight, com- » 


* mission or other charges. 


Errors in key depressions may be 
corrected before amount is printed 
or added by depressing only one key. 


*CALCULATING AND 


8 Convenient and compact ma- 
* chine keyboard. 


9 Fractions handled in price and 
* quantity. 
10. Electrically operated. 
1 1 Full cent key takes the full cent 
. 


when the fraction in answer is 
one half cent or over. 


MACHINES 


BILLING 














“A Neater Letter— 
Quicker, Better’ 





aD 2F eo 2 ©& @®> P,P, ?, P; 
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The Woodstock Typewriter is compact, simple, sturdy, 
HTS I Rare) olaeitcoe Mr silele dial lataliatarlaleme lee iticonmerieraatertel tc 
. it is the versatile machine built for a long, long life 


of Good Work ... Well Done. 
“‘A neater letter — quicker, better’’ 


WOODSTOCK TYPEWRITER COMPANY 
Ce Oe ee an | ee a ee Dn oe a On o OO Ov. Cn © Fame In bn Or 

















“Pretty Soft!” 


The Underwood Portable Typewriter is 


ONE of the wearisome drudgery of hand 
writing for him! Instead, just an easy tapping on 
the keys of the Underwood Portable and words 
flash upon the paper . . . clean, clear, TYPED! 

In a jiffy, his orders and reports are com- 
pleted; and letters to his family and business 
associates are quickly written . . . all legible, 
fluent, full. Pretty soft! 


light, compact and easily carried. It requires no 
folding or adjusting. Its frame is strong and 
firm; its action smooth and swift. In every detail 
of appearance and design, it is an Underwood. 

Ask an Underwood Representative or 
Authorized Portable Dealer to show you the 


Underwood Portable... IN COLOR. 


UNDERWOOD PORTABLE 








